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= “YOU’LL HAVE TO HURRY” IF YOU WANT TO GET LOW PRICES ON BUILDING MATERIAL = 4 





Our Build Now Campaign Enthusiastically Progressing (Pages 45 to 47) 
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PROTECTING THE TRADE. 


Some men take many steps in reaching the climax 
of their life careers. A few reach the eminence with 
one or two long strides. Here and there is one born 
on the pinnacle. Some ‘‘build the ladder on which 
they rise,’? and ‘‘gain the summit round by round.”’ 
Others, despite the contrary dictum of the poet, ‘‘reach 
the summit at a single bound.’’ 

In this biographical department the lives of many 
men connected with the lumber business and kindred 
pursuits have been portrayed, and in the 
majority of instances the subjects have 
attained position in the step by step and 
hard work process, with fortuitous cir- 
cumstances intervening as factors in the 
progress. In this instance about to be 
recorded the individual took but few 
steps, but his strides were long; in fact, 
they were in the nature of ‘‘leaps and 
as the saying is. Entering 
a packing house as a novice, he became 
manager in ten years. It was a big busi- 
ness and he seemed to have had no 
special influence to push him upward 
except his own adaptableness and energy. 
The facts that he reached the head 
function of the concern wherein he en- 
tered as an apprentice, and accomplished 
the feat while he was yet a young man, 
and doubtless in the face of much riv- 
alry, show that there was something 
extraordinary and masterful in his per- 
sonality, both mental and _ physical. 

In pursuing his vocation as master of 
the packing house he had to bargain 
for insurance on the plant. This led him 
to a study of insurance as an economic 
feature of investment and business. He 
became enamored of the subject and so 
interested in the study that he decided 

to adopt insurance as his pursuit for a 
livelihood. Experience and study con- 
vinced him that the theory of a ‘‘ direct 
exchange of indemnity’’ among the as- 
sured was the equitable one and the 
inauguration of two inter-insurance ex- 
changes resulted. The Elevator Under- 
writers was organized for the grain deal- 
ers, closely followed by the formation of 
the Lumbermen’s Underwriting Alliance, 

Mr. Epperson serving in the capacity 

or attorney and manager of _ both. 

Thus his career consisted of three 
strides; first as employee in a packing 
house; second, manager of the business; 
, third, into the insurance vocation. This 

Progress was not involved and meander- 

ing, but it was peculiar in its abrupt 

change from killing and packing meat 
to the writing of insurance. Yet the 
transition seems natural enough, since his first busi- 
hess relations forced him to investigation and ex- 
perience in the line of indemnity against loss by fire. 

Uriah Spray Epperson was born in Indianapolis, 

Ind., December 22, 1861. His fathér was William 

Epperson, and his mother Rachael (Hawkins) £pper- 

Son. He is of Quaker ancestry on his mother’s side, 

her progenitors having’ been of the Welsh race, and 

individuals of her direct line settled on Long island. 

Mr. Epperson’s ancestors on his father’s side settled 

in Virginia and North Carolina in colonial times. 

His family moved to Kansas City in 1868. His school- 

ing, thorough for the time, ended with his graduation 

from the Franklin grammar school in Kansas City. 


bounds,’ 


> 


It will be seen that Mr. Epperson’s young life had 
nothing in it of a character different from an ordi- 
nary town boy. He passed an everyday home life, 
attended school as did others, and he says nothing to 
indicate that he made more than mediocre progress 
in his studies. He makes no mention of hardship: 
and strenuosity, of amazing exploits when a_ boy, 
and for aught he “says or intimates he was just a 
commen boy of no extraordinary experience, discipline 
or ambitions. He may have had all these, but appar- 
ently he deems them unimportant to the data he gives 
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of his comparatively uneventful childhood and youth. 

It is to be observed that he makes no mention of 
anything that happened to him in the interim imme- 
diately after he ceased attending school but passes 
directly to the record of his first permanent employ- 
ment for gain. He probably had other situations be- 
fore, but he says that his first permanent, one was in 
the general office of the Kansas City, Fort Scott & 
Memphis railway, now a part of the Frisco system. 
The beginning of this service was in 1877, or when 
he was 16 years of age. Thus it seems that not much 
time could have elapsed between leaving the gram- 
mar school and the taking of a position with the 
railroad company. Evidently he did not waste any 
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time in idling around but engaged in steady work 
while yet a boy. This fact is probably a key to Mr. 
Epperson’s character—an early inclination to a busy 
life with the object of getting on in the world, a dis- 
position that has contributed to his success. 

He remained in railway employment for but about 
a year, but doubtless therein acquired experience that 
was of much service to him in his further career. 

In 1880 he entered the service of the Fowler Pack- 
ing Company, whose main plant was at Kansas City, 
while stocks were carried at distributing stations. 
The Fowler company does also an ex- 
port business. Consequently Mr. Epper- 
son had a wide range of experience in 
his twenty-two years of service with the 
company as to state, interstate and for- 
eign trade. The duties of his position 
required him to master fire insurance in 
all its details—ordinary insurance on 
plants and marine insurance. Other 
branches ¢ 


f the insurance that came 
within his province were employers’ lia- 
bility, boiler and accident risks. With 
the Fowler company he made a rapid 
advancement from the first, in ten years 
rising to the general management of the 
concern—a stride in an important busi- 
ness relation that reflected a high grade 
of credit on so young a man. 

Five years ago Mr. Epperson severed 
his relations with the Fowler Packing 
Company to engage in the fire insur- 
ance line. This change he explains in 
this wise: For several years, as gen- 
eral manager of the packing business, 
he had made an extensive study of 
the principles and problems of fire in- 
surance. His interest in this sub- 
ject at first was somewhat in the nature 
of a hobby, taken up in connection with 
the placing of insurance for his com- 
pany. He became so interested in insur- 
ance that he at length determined to 
make it his life oceupation. As the 
result of his investigations and experi- 
ence he became convinced that a direct 
exchange of indemnity among owners of 
property, subject to loss by fire, was the 
only system whith could be made to ac- 
cord absolutely with fundamental prin- 
ciples of insurance, and which would 
secure sound and reliable indemnity for 
the policy holders at the lowest possible 
legitimate cost compatible with safety. 

After relinquishing the packing busi- 
ness he established the inter-insurance 
exchange known as the Elevator Un- 
derwriters, which ever since constantly 
has been providing low cost insurance on 
grain warehouses and their contents. The 
Lumbermen’s Underwriting Alliance is 
growing daily among the most important lumber manu- 
facturing plants, especially in the south and southwest. 

In the autumn of 1904, at the solicitation of 
a number of the owners of the larger lumber 
manufacturing plants of the southwest, Mr. Epperson 
organized the Lumbermen’s Underwriting Alliance and 
wrote the first policies therein on January 10, 1905. 
The growth of this inter-insurance exchange, as its 
originator denominates it, has been phenomenal. A\l- 
though it has not yet concluded its fourth year it 
already stands in the front rank of insurance sources 
available to lumber manufacturers. On December 6, 
1907, Mr. Epperson relinquished the management of 


(Concluded on page 63.) 
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* OF SPECIAL INTEREST TO. 
\ ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list ! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
rig = during the year ended December 

, 1907, was 13, Z. 

"The average number of copies dis- 
tributed weekly during the six months’ 
ended December 31, 1907, was 13,961! 

The average number of copies distrib- 
uted weekly during October, November 
and December, 1907, was 13,981! 

The average number of copies distrib- 
uted weekly during January, February 
and March, 1908, was 14,080 

This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined subscription 
lists of any three other lumber news- 
papers. 


State of Illinois, County of Cook, ss. 


I, J. E. Defebaugh, publisher of the AMERICAN 
LUMBERMAN, do solemnly swear that the above 
figures are correct. 

J. E. DEFEBAUGH. 
Subscribed and sworn to before me this 15th dy: 
of April, 1908. 
HENRY S. LOVELY, Notary Publie. 
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CHANGES IN CAR DECKING. 


The action of the Master Car Builders’ Association ot 
the United States in making a number of changes in the 
dimensions of car decking at the recent convention in 
Atlantic City meets with the favor of. lumber manufac- 
turers in all parts of the country. Although the changes 
recommended at this convention are comparatively slight 
it is realized that another step forward has been taken 
in the effort to standardize all freight car specifications. 
The great difficulty in this work which the master car 
builders is carrying on is the fact that many of the 
railroads have many of their car standards and are un- 
willing to make changes in them unless absolute neces- 
sity arises. 

Although the Master Car Builders’ Association is made 
up of representatives of a large proportion of the trans- 
portation lines of the country it is difficult to secure the 
consent of all to the proposed change as each change 
made renders it necessary to make alterations in the 
regular specifications of the various roads. As a result 
of this unwillingness on the part of some of the rail- 
roads to change their own specifications all changes must 
be gradual and the effort of the association has been 
to recommend one or two changes in standard dimen- 
sions at its convention and to continue this work until 
a generally acceptable standard-box or flat car can be 
secured. 

Many railroads have up to the present refused to adopt 
recommendations made by the master car builders and 
are adhering to their specifications, which differ in many 
respects from the standard toward which the association 


is working. The lumbermen of the country are strongly 
in favor of standard specifications for all freight cars 
as it will greatly simplify the turning out of orders 
for car material and would enable the delivery of such 
orders for car material in much less time. Another ad- 
vantage which has been mentioned in connection with 
securing a uniform set of specifications for car lumber 
is that it would enable all cars to be repaired in the 
shops of any railroad instead of making it necessary 
to return them to the shops of the owning company. At 
the recent convention a committee was appointed to 
continue this matter of securing uniform specifications 
in car lumber and has already begun its work and it is 
probable that a number of changes will be recommended 
at the next convention. 


HARDWOODS IN ENGLAND. 


Hardwoods are in fair demand in England and, in 
this favorable condition, American woods have their 
share. While there is no strong request for hardwoods 
in either lumber or the log, the market may be said 
to be receptive and shipments arriving in late June and 
early July met with a reasonably warm reception. 

.Churehill & Sim, in their latest circular, issued July 
2, announced there is a limited demand for oak logs 
fourteen feet and up, well grown, of good size, in the 
round with the bark on and they say a carload might 
be shipped occasionally. 

The demand for quartered oak has decreased but, 
nevertheless, when this wood is wanted fair prices are 
obtained, due to the fact stocks are moderate, although 
sufficient. 

Plain oak has suffered a considerable slump. It has 
been shipped into the English markets very freely and 
consequently there has been a decline in prices, espe- 
cially for sill planks, for which buyers can be found 
now only at low rates. For one inch boards in medium 
and prime grades the demand, however, keeps up steadily. 

The* stock of American oak at the public docks in 
London June 30 was 1,934 loads, an increase over the 
1,286 loads at the docks June 30, 1907. 


PITCH PINE IN ENGLAND. 


While business is quiet in England, as it is in the 
United States, the market for pitch pine in that country 
is remarkably favorable when the present state of things 
is considered, Consumption of yellow pine in England 
is less now than it was a year ago, in line with the 
general reduction cf business in the British Isles. Ameri- 
can shippers, however, seem to have gaged the situation 
over there accurately, and while consumption is reduced 
the supply is also less than it was a year ago. Prices 
are holding up fairly well but it will take very little to 
upset matters and send pitch pine tumbling along with 
other woods. 

June arrivals at English markets were light. The 
result. has been moderate stocks, which have commanded 
fair prices. These quotations have advanced a little 
and are likely to continue to do so unless there shall 
be a sudden influx of southern stock. The situation 
may be described as convalescent, but any attempt at 
promiscuous shipping or overloading of the English 
markets will undoubtedly result in disaster. 

American shippers appear to have been working more 
conservatively than their rivals in the Baltic. Sweden 
has been a heavy shipper, receipts from that quarter 
being 1,200 standards in excess of receipts during June 
of last year. In pleasing contrast to this oversupply 
from the north are the shipments from the United States. 

The stocks of pitch pine on the public docks June 
30 were 12,970 loads, a considerable reduction from 








‘June 30, 1907, when there were 18,600 loads on dock. 


The figures for June 30, 1906, were 16,889 loads, and 
for June 30, 1905, 15,500 loads. 

Pitch pine deals show a similar reduction in stock. 
Last year on Jine 30 there were 51,000 pieces at the 
public docks; this year the figure is 40,000 pieces, a re- 
duction of nearly 20 percent. 

In view of the stock situation yellow pine shippers 
to England should be faring fairly well just now. They 
have not had to resort to an extreme cutting of prices, 
as have some of their competitors in soft woods from 
other countries. It is to be sincerely hoped there wii: 
be no general increase in pitch pine shipments, as such 
would only upset the market and be a detriment to all 
concerned. 
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SUGGESTIONS BY A RETAILER FOR SOME REVISION OF 


Editor of the AMERICAN LUMBERMAN: My dear Sir—In 
view of the recent conference at Minneapolis held between 
certain wholesalers and various officers of retailers’ organi- 
zations, and particularly because of the code of ethics 
adopted there which may, through laxity of the retail lum- 
bermen of the country, be foisted upon retailers as “Thou 
shalt nots,’ and more especially of the general inference 
suggested by the meeting and, written between the lines, 
that the retailer is without morals or ethics, is generally 
a scamp and a rogue, I submit some revisions or perhaps 
additions to the code of ethics, subject of course to the 
confirmation of the gentlemen of rank at the head offices: 

Section 1. It is conceded and agreed at the start that 
the retailer is a sort of necessary evil and his right to 
exist shall be tolerated by te wholesalers, with perhaps 
the exception of the Western Coast Shippers’ Association. 

Section 2. Commission men, it is also understood, are 
necessary evils sometimes when orders are wanted, but they, 
too, are without morals or ethics, but not in the same de- 
gree, they being entitled to benefit of clergy; provided, of 
course, no wholesaler shall be expected to fill an order sent 
in by a commission man if the market advances. 

Section 3. Time shall be essence of the contract as fol- 
lows: The wholesalers and railroads shall have all they 
want of it, but the retailer must unload in a jiffy and pay 
the sight draft, which arrived before the car, at once. 

Section 4. All matters in dispute shall be submitted to 
arbitration, the constitutional right of trial by jury, in- 
corporated first in the sacred Magna Charta, being declared 
entirely out of date, and the arbitrators shall be selected 
as follows: Arbitrator No. 1 to be selected by the whole- 
saler; arbitrator No. 2 by the same party and arbitrator 
No. 3 by the same gentleman. In the event of a disagree- 
ment the retailer is to be let off with thirty days in jail. 

Section 5. It is agreed by and between the aforesaid 
parties that the retailers living east of the Rocky moun- 
tains shall not be required to take in settlement of any 
differences adjusted any prize fight tickets at par from the 
red cedar shingle manufacturers. Southern retailers tinc- 


tured with race prejudice may be excused altogether by . 


special agreement, to be approved, however, by the head 
officers. 

Section 6. It is especially agreed that a pile of shingles 
lying alongside the Canadian frontier shall be considered 
a car of shingles and entered upon “Transit Lists” with 
dates indicating that the car left the Coast about two 
months before and shipped when it suits the supreme pleas- 
ure of the railroad to load it. 

Section 7. The wholesaler shall be protected in all cases 
where the stock has been specially worked—the retailer in- 
cluded. Provided this shall especially apply to 7x2 shingles 
or barn boards which grade as No. 3s. 

Section 8. That the presidents and secretaries of the 
retailers’ organizations shall not be required to publish a 
list of their “campaign contributions” nor a statement of 
any kind just why they lend themselves an easy prey to 
the siren song of the seller. Provided, however, that hyp- 
notism is barred. 

Section 9. The retailers of a town shall not be required 
to meet the wholesalers’ representatives:at the train with a 
cab, and also pay their hotel bills unless they have received 
due and timely notice, in which event they shall be charged 
demurrage until they get busy. 

Section 10. It is promptly agreed that the retailer shall 
pull down his vest and wipe off his chin upon the approach 
of any emissary of a wholesaler and shall make no sign of 
recognition until signaled. 

Section 11. It is also promptly agreed, for the sake of 
ethics and discipline, that where there is only the office 
chair (which is the case in many instances) the retailer 
shall take the nail keg. 

Section 12. It is also further agreed, for the sake of 
morals and good ethics, that the lady typewriter be excused 
during the call. 

Section 13. This is the “hoodoo” section and the re- 
tailer may dictate it, providing it does not interfere in 
any way with the wholesalers’ interest. Suggestion: Anti- 
injunction, Eugene Debs or the Directoire gown. 

Section 14. Any retailer who cancels an order shall be 
beheaded or cut in twain and his ashes scattered to the 
four winds from one of Wright Bros.’ aeroplanes. 

Section 15. It is also especially agreed that in order to 
prevent any annoyance or irritation upon the part of the 
wholesalers the retailer shall pay for all cars immediately 
when ordered. In case of error of shipment or of failure to 
ship at all the said wholesaler may pay back any part when 
he sees fit and in any amount he sees fit, or none, as he 
may perhaps see fit. 

Section 16. In matters of inspection the retailer shall 
pay the expenses in cases the material is found to be of 
proper giode and in all cases where it is not proper grade. 
In all other cases the wholesalers shall pay these expenses. 

Section 17. That everybody shall indorse forest reserva- 
tion as enunciated by Teddy and keep up the tariff on Ca- 
nadian lumber. 

Section 18. 'That we heartily approve of the action of 
eight secretaries binding §,123 retail yards, who never had 
the proposition submitted to them to the code of ethics, 
and that every retailer must abide by the action of his state 
officers. be 

Section 19. It is most damphatically agreed that any 
retailer who has the temerity to refuse a settlément as pro- 
posed by any seller shall be considered an “undesirable 
citizen,’ as irregular, unscrupulous and shall have the 
absent treatment known to section 17 of the code as ‘“‘Widest 
Publicity” applied to him as a burning example of the fate 
of one who thought it took two to make a contract and 
that both sides should be considered. 

Finally: May the gods and little fishes deliver the re- 
tailers from their fool friends. Cc. BE. D. 

We print the above grotesque distortion of the Minne- 


apolis code of lumber trade ethics chiefly because it 


may stimulate our readers of the retail trade to study 
that document more carefully than they have hereto- 
fore. In fact some of our subscribers may not have 
read it at all, and it would be a pity if they should 
form their impressions of it from the above verbal 
cartoon. But we believe that if by the cartoon they are 
induced to read the code they will at once approve the 
latter as to its main features, however much they may 
differ as to detail. 

Discussion of this subject is desirable. The code has 
been adopted by but one authority. It is a proposition 
merely, but it was framed by authorized delegates of 
about thirty associations representing all branches of the 
trade and almost every section of the country and is to 
be presented to the associations at their next annual 
meetings, when they can approve it or reject it, and, 
if the latter, can suggest amendments which will make 
it acceptable to them. 

The fault to be found with the above article is that 
it does not stick to the truth even to such an extent as 
a cartoonist should follow it. For example: From 
section 3 above it might be concluded that the code 
offers no protection as to time of shipments. As a 
matter of fact the code provides that when definite 
time of shipment is specified failure to ship within that 
time permits the buyer to cancel the order, and that 
where definite date of shipment is not specified the 
buyer may cancel thirty days after the date’ of the 
order. 

Section 4 in the above suggests an absolute misstate- 
ment of the code, which provides for arbitration bodies 
consisting of a representative of a retailers’ association 
and a representative of the association to which the 
shipper belongs, who may jointly appoint a third if 
necessary. 

Section 8 is a fling at association officers which 
should bring a protest from associations generally. 

Section 19 insinuates that the retail delegates at the 
conference bound the yards they represented to the 
code adopted. The contrary, of course, was the fact, 
as stated above. 

It may be well to review briefly the manner in which 
the conference at Minneapolis was carried on: Over 
sixty delegates represented thirty associations. After 
some desultory discussion it was decided that it was 
entirely impracticable for so large a body to attempt 
to frame the code within the time at its disposal; con- 
sequently the matter was referred to a committee, which 
should report to the conference. 


Various suggestions as to the size of this committee 
were made; some wanted a committee of only six or 
seven; others thought that each association represented. 
should be represented on the committee; but it was 
pointed out that so large a committee as this would be 
but little more efficient than the body as a whole. Final- 
ly it was decided to appoint a committee of thirteen 
representing as well as possible all sections of the in- 
dustry. Four of the committee represented the retail- 
ers, two the wholesalers, one the shingle manufacturers 
and the remainder various manufacturing associations. 
The secretaries of the associations were for the. most 
part excluded on the ground that some of them were 
not practical lumbermen and, further, that the associa- 
tions should be more directly represented. For that 
reason most of the- members of the committee were 
active lumbermen—only a few of whom held official as- 
sociation positions. The chairman of the committee was 
a retailer. 

This committee devoted ten hours of very hard work 
to the subject in hand. The members had before them 
drafts of four proposed codes. None of these was 
adopted, but out of them and out of the discussions 
grew the code as finally presented to the conference, 
slightly amended by the conference, and adopted. But 
that committee did not do all the work. The retailers 


_ had been in session for two or three days prior to the 


conference, determining what they wanted and the 
terms of propositions they would be willing to accept. 
Just before the conference the manufacturers and whole- 
salers, through a committee, entered into a similar cau- 
cus. The result was that when the committee finally 
reported to the conference but few changes were to be 
suggested, and those minor ones, and a movement to 
adopt the code as a whole, without discussing it section 
by section, was adopted with only one strong objector. 
He was the president of a retail association. He said 
he did not object to the code but wished a full dis- 
cussion of it in order that he might report to his asso- 
ciation the arguments which resulted in its adoption. 





THE “CODE OF ETHICS.” 


He was sharply reminded by another retail representa- 
tive that he had been invited to attend the retailers’ 
caucus and had failed to do so, and that therefore he 
had missed by his own fault the discussion which would 
have made him entirely satisfied with the code as pre- 
sented. 

There is no ground for any claim, no excuse for any 
suspicion, that the retailers in that conference were 
outgeneraled or outargued or were forced to adopt any- 
thing of which they did not approve. In fact there 
were twenty-three representatives of the retail trade, only 
thirty-one representatives of the more numerous manu- 
facturing ‘associations and nine representing the whole- 
salers. It was evident enough that the retailers were 
the better satisfied with the results of the conference, 
though all acquiesced in the code as adopted and con- 
sidered it a wonderful step toward harmony among the 
different branches of the trade. 

One would suppose from what C. E. D. has presented 
above that the north Pacific coast dominated in the con- 
vention. As a matter of fact it had only its fair share 
of influence, for out of the thirty-one representatives 
of manufacturing associations nineteen represented east- 
ern pine, hemlock and hardwood and southern pine and 
cypress organizations. 

In the hope that C. E, D.’s communication may have 
served to interest retailers, particularly of Illinois, in 
this subject, we reprint herewith the code as adopted by 
the conference for the consideration of the trade: 


Lumber Trades Congress Code of Ethics. 
Order Methods. 


1. (a) All orders taken by personal solicitation should be 
in writing and should be signed or acknowledged by both 
the buyer and the seller or by the authorized agent of each. 

(b) All oral or telephone orders of conversations relative 
to such orders should be promptly acknowledged or con- 
firmed; otherwise there will be no evidence to hold either 
party. 

(c) With mail or telegraph orders the original order re- 
ceived from a buyer should be considered the contract and 
all settlements should be made upon the basis of the same, 
unless the buyer permits the seller to make certain changes 
which may be requested in acknowledging the order. If 
shipment is made before the buyer grants such permission, 
or is able to instruct the mills, settlement should be made 
on the basis of the buyer’s original order or such amend- 
ments as may have been made. 

(d) Any changes or additions should be agreed to by both 
buyer and seller. 

Order Specifications. 


2. All orders should be complete and explicit and should 
specify the grades, terms and conditions of sale. 

3. The latest grade names adopted by the different lumber 
associations should always be used in writing up each and 
every order or contract. Where the latest grade names are 
not used, or improper abbreviations are used, or any omis- 
sions cause a misunderstanding resulting in loss, it should 
be held that the party first writing up the order should be 
responsible and should sustain any loss incurred by reason 
of such errors or omissions. 


Order Acknowledgment. 


4. An order or contract should be considered binding 
when the same has been duly signed by both buyer and seller 
or legally authorized agents of either party or acknowledged 
by the same. Such acknowledgment should be sent to 
buyer immediately upon receipt of order and in due course 
of mail. Failure to send such acknowledgment should re- 
lease the buyer from his order obligation. 

5. No commission man, unless.specially authorized, should 
be regarded as having the authority to bind any seller on 
orders taken by him, and all such orders should not be 
regarded as binding upon the sellers until the same have 
been acknowledged by them as duly accepted. 


Terms of Sale. 


6. In cases where the terms or conditions of the sale are 
not specified on the order the following terms should govern: 

The consignee to pay freight, balance net cash, sixty days 
from date of invoice. Previding the buyer desires to dis- 
count he may deduct 2 percent from the net amount after 
deducting freight by paying within five days after arrival 
of car as shown by expense bill. No discount should be 
allowed after thirty days from date of invoice. 

Non-arrival of goods within thirty days is no excuse for 
failure to remit. If buyer wishes to take discount, freight 
can be estimated and reasonable deduction made for probable 
shortage or improper grades. 

Should any shipment upon which cash has been advanced 
or discount has been taken, on arrival at destination, not 
be acceptable for legitimate reasons to buyers, or satis- 
factory adjustment can not be made as to the acceptance 
of the stock, buyer should have the right to demand return 
of such money as he has paid, before allowing the shipment 
to be moved or disposed of elsewhere. 

The terms of sale should be considered as much a part of 
the contract as the price at which the stock is purchased. 


Delay by Carriers. 


7. .The seller should not be held responsible for delays 
incident to transportation beyond his control, unless other- 
wise specifically agreed. 


Definite Time for Shipment. 
8. When definite time of shipment is specified, failure to 
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ship within said time should permit the buyer to cancel the 
order by wire. 

9. Where definite date of shipment is not specified on 
the order, the buyer should not be entitled to cancel such 
order inside of thirty days from the date of the order 
without the consent of the seller. 

10. No order should be canceled after the same is loaded 
on the car; provided, however, that it has been filled in 
accordance with the contract between buyer and seller, 
except as to date of shipment. 


Special and Worked Stock. 


11. The seller should be protected in all cases where 
special stock has been manufactured or worked to apply on 
the order, providing the buyer is notified promptly what 
such charge or loss will be on the part of the seller, if not 
allowed to ship out such portions as may have been worked 
io apply on the order, with the further understanding that 
shipment can be made with three days’ grace, but the buyer 
should not be bound to accept the shipment if it can not be 
loaded within the three days, regardless of the circumstances 
which may prevent the seller from so doing. 


, 


Credit Rating. 


12. Unless the buyer is rated and in good standing as 
shown by the well known credit agencies, no order should 


be binding upon a seller until such credit and good stand- 
ing shall have been satisfactorily proved to the seller. 
Transit and Storage Shipments. 

13. Transit and storage shipments should be subject to 
the rules applying to direct shipments, except as otherwise 
stated and agreed to at the time of giving and accepting 
the order. Invoices for transit cars should bear the date 
of diversion. Where a specific carload is ordered no other 
car should be substituted without consent of the buyer. It 
should be the duty of the seller to advise the buyer at the 
time the order for the transit car is accepted as to whether 
shipment is actually in transit or in storage at some inter- 
mediate point between original shipping point and ultimate 
destination, and to give the purchaser all the information 
in his possession regarding the present location and move- 
ment of the shipment in order to avoid misunderstanding. 


Arbitration. 


14. Except when inspection is provided for by association 
inspection bureaus, claims on grades, also differences re- 


garding contracts, should be settled by arbitration on re-_ 


quest of the parties interested. 

Whenever a case for arbitration arises one referee should 
be appointed by the president of the retailers’ association 
in whose territory the claimant resides, and a second referee 
should be appointed by the manufacturers’ or the whole- 


salers’ association covering the district in which the ship- 
ment originated. Said referee as appointed should have the 
option to appoint a third referee and all referees should be 
appointed with due consideration to convenience and ex- 
pense. The expense of such arbitration should be paid pro 
rata as the fault may appear. 

Arbitration methods should be employed wherever possible 
in the settlement of all matters in dispute. 

A written statement of the findings in each case should 
be made by the referees and their findings should be final 
and copies should be sent to the secretaries of each of the 
organizations through which the referees were appointed. 

15. In the matter of costs of inspections made by asso 
ciation inspection bureaus on lumber the grade or measure- 
ment of which has been complained of, if reinspection shows 
the grade of the total amount of the item complained of to 
be within 7 percent of the grade invoiced the expense 
should be borne by complainant; if otherwise, by the ship- 
per. 

16. It should be the duty of the manufacturers and 
wholesalers to take an active interest in the marketing of 
their products through regular channels only. 

17. It is the sense of the couference that the widest pos 
sible trade publicity be given for the purpose of making 
known irresponsible, irregular and unscrupulous dealers and 
manufacturers. 





IMPROVEMENT IN THE HARDWOOD LUMBER MARKET. 


That the hardwood .market is showing a gradual but 
steady improvement is evidenced by the statement of 
market conditions covering poplar, oak, ash, cotton- 
wood, gum and other hardwoods which has just been 
issued by the Hardwood Manufacturers’ Association of 
the United States. The only wood on which there has 
heen any increase is white No. 2 poplar in inch thick- 
nesses, where there has been a reduction of about $1 a 
thousand feet, and in No. 1 double siding, where about 
the same reduction has been made. 

Prices on basswood are shown to have increased, espe- 
cially on No. 2 common, which is in very strong demand 
and on which there has been ar advance of about $1. 
Other grades of basswood remain stationary. An ad- 


vance of about $1 a thousand feet has been made during 
the last month on 3 and 4 inch cherry of the better 
grades, which are extremely scarce at present. First and 
second plain white oak also shows improvement, there 
being an advance on all thicknesses above 1 inch. The 
lower grades remain at about the same prices as have 
prevailed and little or no change is looked for for a 
month or two. 

Quartered white oak, which is scarce and has been in 
strong demand throughout the summer, has increased $1 
to $2 a thousand feet on firsts and seconds in all thick- 
nesses. 

In gum a slight increase has been made in all firsts 
and seconds, both red and sap, as well as in the some- 


what actively sought grades of red and sap No. 1 com- 
mon. 

The condition of the hardwood market is the natural 
result of a larger amount of trade which is coming with 
the resumption of the manufacturing business through- 
out the country and has also been influenced by the 
knowledge, general in the trade, that stocks of hardwood 
in the hands of manufacturers are comparatively small. 

At present No. 1 common and better grades in prac- 
tically all woods: show constantly increasing strength 
while the lower grades with the exception of some lum- 
ber suitable for box manufacturing are comparatively 
quiet and will probably remain so for the rest of the 
summer. 





SATISFACTORY UNIFORM BILL OF LADING ORDERED BY COMMISSION. 


Shippers generally should be well satisfied with the 
uniform bill of lading which has been recommended to 
all the railroads of the country by the Interstate Com- 
merce Commission. Under this bill, which will be adopted 
hy many of the principal common carriers of the country, 
it not by all of them, the shipper will come nearer to 
vetting a ‘square deal’’ than ever before. ; ; 

In the first place, the railroad, under the conditions in 
this bill, is not only compelled to assume its common law 

ability for loss or damage to shipments in transit but 
‘he burden of proof as to the negligence of the carrier 

bringing about such loss or damage is placed upon 

: carrier instead of upon the shipper, where it has 

retofore rested. This condition reads as follows: 


No carrier or party in possession of the property herein 
cribed shall be liable for any loss thereof or damage 
creto or delay caused by the act of God, the public enemy, 
irantine, the authority of law, or the act or default of 
shipper or owner, or for differences in the weights of 
ns, seed or other commodities caused by natural shrink- 
e or discrepancies in elevator weights. For loss, damage 
delay caused by fire occurring after forty-eight hours 
<clusive of legal holidays) after notice of the arrival of 
property at destination or port of export (if intended for 
ort) has been duly sent or given, the carrier’s liability 
ll be that of warehouseman only. Except in cases of 
sligence of the carrier or party in possession (and the 
rden to prove freedom from such negligence shall be on 
carrier or party in possession), the carrier or party in 
session shall not be liable for loss, damage or delay 
curring while the property is stopped and held in transit 
mn request of the shipper, owner or party entitled to make 
ch request; or resulting from a defect or vice in the prop- 


erty, or from riots or strikes. When in accordance with 
general custom, on account of the nature of the property, 
or when at the request of the shipper the property is trans- 
ported in open cars, the carrier or party in possession (except 
in case of loss or damage by fire, in which case the liability 
shall be the same as though the property had been in closed 
ears) shall be liable only for negligence, and the burden to 
prove freedom from such negligence shall be on the earrier or 
party in possession. 

Section 2. In issuing this bill of lading this company 
agrees to transport only over its own line, and except as 
otherwise provided by the law acts only as agent with 
respect to the portion of the route beyond its own line. 


NO CARRIER SHALL BE LIABLE FOR LOSS, DAMAGE 
OR INJURY NOT OCCURRING ON ITS OWN ROAD OR 
ITS PORTION OF THE THROUGH ROUTE, NOR AFTER 
SAID PROPERTY HAS BEEN DELIVERED TO THE NEXT 
CARRIER, EXCEPT AS SUCH LIABILITY IS OR MAY 
BE IMPOSED BY LAW, BUT NOTHING CONTAINED IN 
THIS BILL OF LADING SHALL BE DEEMED TO EX- 
EMPT THE INITIAL CARRIER FROM ANY SUCH LIA- 
BILITY SO IMPOSED. 

CLAIMS FOR LOSS, DAMAGE OR DELAY MUST BE 
MADE IN WRITING TO THE CARRIER AT THE POINT 
OF DELIVERY OR AT THE POINT OF ORIGIN WITHIN 
FOUR MONTHS AFTER DELIVERY OF THE PROPERTY, 
OR, IN CASE OF FAILURE TO MAKE DELIVERY, THEN 
WITHIN FOUR MONTHS AFTER A REASONABLE TIME 
FOR DELIVERY HAS ELAPSED. UNLESS CLAIMS ARE 
SO MADE TIE CARRIER SHALL NOT BE LIABLE. 


The carrier is given some advantages it did not possess 


under the bill of lading which has heretofore been in use. 
Under the conditions the carrier can make a reasonable 
charge for the detention of a car for a reasonable length 
of time or for the use of tracks after the car has been 
held for forty-eight hours. The carrier may also charge 
for loading and unloading. The new bill of lading is the 
result of practically four years’ negotiation by the ship- 
pers of the country, led by the Illinois Manufacturers’ 
Association, and the various railroads concerned. The 
Interstate Commerce Commission has done everything in 
its power to bring about a satisfactory agreement be- 
tween the carriers and the shippers and the proposed 
uniform bill which is published in full in another part 
of this issue of the AMERICAN LUMBERMAN is expected 
to be satisfactory to everyone concerned. 

Shippers are greatly pleased by the adoption of the two 
forms of bill, one of which is negotiable and which must 
be surrendered before the railroad turns over the goods 
to the consignee and the other being ‘‘non-negotiable.’’ 
This plan of having two bills printed in different colors 
is expected to give ample protection to the financial 
institutions accustomed to making loans on bills of lad- 
ing, to the shipper and to the carrier, 

It is expected that all the railroads in official classifica- 
tion territory will accept this bill of lading by September 
1, the date set for its adoption by the Interstate Com- 
merce Commission, and it is hoped by the shippers and 
buyers that the railroads outside of official classification 
territory will see fit to adopt this new bill of lading. 





THE RETAILER WHO WANTS TO MONOPOLIZE TRADF. 


The man who wants to do all the business is always a 
uisance and often a serious menace to the stability and 
profit of the line of business in which he is engaged, 
nd ordinarily he is as much of a menace to himself as 
nyone else; for he is an inmate of the building he would 
irn, or is like the man who cuts through between him- 
sclf and the trunk the limb on which he is sitting. 

We suppose every branch of business is afflicted with 
his sort of pyromaniac—this big-headed,  self-willed, 
/bstinate, ignorant man—but apparently the retail lum- 
ber business is particularly cursed by this sort of a 
nuisanee. Here and there, all over the country, is found 
the retail lumber dealer who thinks that he should do all 
the business in the town in which he is located and in all 
the surrounding country and in all the adjacent towns as 
far as his solicitations can reach. 

There is only one way in which anybody can do all the 
business and that is by doing it cheaper than anyone else 
can or will. But it happens men are so constituted as 
to resist this sort of monopoly and to object to being 
driven out of any trade in which they choose to engage; 
consequently the retail lumber dealer who tries to do all 
the business meets competition. 

If to get orders he sacrifices values and is content to 
do business for nothing; some other people will be found 
who will use the same weapons against him and will also 
do business for nothing, and then perhaps business must 
be done for less than nothing until somebody goes to the 
wall; until one after another of the competitors disap- 
pear; until the one price cutter gains sole possession. 

But to reach that position involves such a loss of cap- 


ital that few, if any, succeed, and if someone with a 
particularly long pocketbook and a particularly obstinate 
mind does succeed his position is not long tenable; for 
to recoup himself for his losses he will proceed to put 
prices up to a profit yielding basis again, whereupon 
competition once more springs up and the whole process 
must be gone through again. 

The retail lumber dealer who starts out to do all the 
business usually poses as a philanthropist. He loves his 
customers so much that he is willing to make them a 
present of what should be legitimate earnings from labor 
and investment. Perhaps he adopts the motto ‘‘live and 
let live,’’? but while he lets the: buyer of lumber live he 
obejets to letting any other lumber dealer live and cuts 
off his own source of sustenance. 

This persistent pursuer of all the trade is usually a 
megalomaniac, but in many cases the disease runs its 
course and cures itself. A man finds that he is not as 
big as everyone else combined; that what swelled his 
head was not brains but an inflammation begotten of 
the disease. While the evil is running its course, how- 
ever, much trouble results. Losses ensue and the public 
gets a distorted idea of lumber values. Any community 
that has been afflicted with one of these ‘‘ do-all-the-busi- 
ness’’ cranks is hard to do business in thereafter. Hav- 
ing bought for $18 lumber that cost $20, it gets the idea 
that such a price is the proper one and it is hard to con- 
vinee it that $22 would give a very slender margin 
of profit to the man who devotes his time and money to 
the lumber business. 

Some of this price cutting results from ignorance. Not 


every business man knows how to do business or how to 
estimate his costs. Often it is only experience that will 
give a clue.to the proper margin to be allowed for bad 
debts, for depreciation of stocks, for interest charges on 
capital invested in accounts; for the proper allowance 
to make for vicissitudes of business; if in an agricul- 
tural country, for the contingency of bad crops which 
will delay payments; for the margin which should be 
allowed to cover a probable advance in buying prices. 

A dealer in a given locality, particularly if he be a 
recent arrival, may imagine that prices are too high and 
that he can gain fame and wealth by making lower 
prices, when, as a matter of fact, prices as they exist 
have been adjusted by experience to local conditions. 

Once in a while there may be a case where prices have 
actually been too high and where the new man of good 
judgment may get a foothold by means of lower prices 
without endangering the solvency of himself and his com- 
petitors; but in a majority of cases prices are justified 
by the facts, and the price cutter is pursuing a course 
in violation of sound business principles. 

The most objectionable of all the price cutters is, 
however, the one alluded to at the outset—the man who 
wishes to do all the business. It is an ambition, born of 
conceit, which leads to no good end for himself or any- 
one else. The sooner he can come to a realization that 
codperation rather than competition is the keynote of 
prosperity and bring himself to consent to do business in 
a businesslike way the sooner will he get on the road to 
a legitimate prosperity and to the acquirement of legiti- 
mate wealth. 
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WANING INFLUENCE OF THE SMALL YELLOW PINE SAW MILL. 


The panic has accentuated and hastened a change 
which has for some years been under way in the yel- 
low pine manufacturing districts—the elimination of 
the small mill. Only a few years ago the country mill 
of small capacity was an important factor in the in- 
dustry everywhere in the south, as it still is in some 
sections. Going still farther back we find the small 
mill dictating market prices or, at least, exercising a 
strong influence upon them. 

Turning out an inferior product, so far as quality 
of manufacture was concerned, having too small an 
output to warrant the establishment of a sales de- 
partment, these mills were at the merey of traveling 
buyers—largely men who had no interest in the sta- 
bility of the market—and tlms their product entered 
into competition with better quality, higher grade and 
more costly lumber to the detriment of the latter. 

This adverse market influence was lessened to some 
extent when wholesaling concerns were established at 
central points to take over the product of these mills, 
put it through their dry kilns and planing mills and 
put it on the market in better form and more in con- 
sonance with the interests of the trade than was pre- 
viously possible. Within the last few years, however, 
with the general demand for timber, these small mills 
have not found their situation an easy one. While 
onee they could buy from planters small bodies of 
timber, or even logs, for a song, lately they have 
been obliged to compete with large producers and 
heavy timber owners, who have stood ready to pay 
prices which these little threshing machine mills cduld 
not afford to meet. 

Most of the readers of the AMERICAN LUMBERMAN 
can bring to mind names of firms and companies which 
made a business of marketing this small mill product. 
Now many of these institutions are big manufacturers 
themselves. So diminished was the output of the 
small mills, and so unreliable that source of supply, 
that some of those wholesalers have bought large 





tracts of timber and put up mills equal to any. Some 
of them are now among the great manufacturing in- 
stitutions of the south. 

The panic of last fall was particularly hard upon 
the small mill. Working from hand to mouth, depend- 
ing largely upon advances for the money to buy logs 
or timber, or pay their men, the panic shut off their 
sources of supply and they had to quit business. Very 
few of them are running today, although it is not to 
be expected that they can or will be entirely elim- 
inated. As times improve some of them will start up 
again, and in some sections, particularly in such states 
as Alabama, Georgia and South Carolina, they are 
likely to be a factor for many years; but in the big 
producing states the panic gave them a blow from 
which they are not likely, as a class, to recover, par- 
ticularly as the wider and closer competition of the 
larger mills with greater capital gives little room 
for them. 

Such is the case most notably, perhaps, in Arkansas. 
That has been a state with but comparatively few 
large operations and many little ones. Such is the 
case, to a eonsiderable extent, in northern Louisiana, 
Texas and Mississippi. There still are a few small 
mills in all these sections, and in Mississippi there are 
a number on the Mobile & Ohio, the Gulf & Ship 
Island, the New Orleans & Northeastern ete., and on 
some of the more important logging roads, but in Mis- 
sissippi their number has been greatly diminished, and 
the ground they have lost is not likely to be recovered. 
In Arkansas, Louisiana and Texas they are nearly all 
wiped out. 

From some standpoints, perhaps, this is to be re- 
gretted, though not so much now as formerly. In 
earlier days the small mill was the means by which 
the ambitious and energetic young saw mill man could 
make his entry into the business for himself. From 
that small beginning he would expand his operations 
as his profits accrued until, perhaps, he took rank 


with the best in the business. Nowadays the process 
is usually different. The man who twenty or twenty- 
five years ago would have bought a little jag of timber 
and put up a small cireular mill as his entry to the 
business, now will put his experience, energy and 
ability against capital and start a lumber business 
full fledged. The men who within the last five to ten 
years have made a mark for themselves have pursued 
this method. This is partly because the lumber busi- 
ness has gained standing in the commercial world such 
as it did not have before. It has come to be recog- 
nized as a legitimate and profitable industry. There- 
fore it has been able to command eapital, and the 
man with brains and push, even though he did not 
have much money himself, could interest capitalists in 
his plans. ‘This is the way lumber enterprises are 
established now and the way in which the growth of 
the business will be provided for in the future. 

Furthermore, the openings for new lumber enter- 
prises are eagerly sought by those who, having ex- 
hausted their timber in one section, are looking for 
opportunities in another. 

But this partial, if not entire elimination of the 
small mill is going to have a steadying influence upon 
market values. The class of dealers—of whom there 
have been too many—who have solicited carload con- 
signments from these small mills, or have traveled 
among them picking up at figures that bear no rela- 
tion to real values their product, and have dumped 
this lumber on the markets regardless of value and 
regardful only of their $5 a car or scalper’s profit, 
have had their operations tremendously curtailed. The 
result will be better values, steadier prices and a 
more certain profit in the yellow pine business than 
used to obtain. It is better that conditions should 
be stable, even if the maximum profits are not so great, 
than that there should be sudden fluctuations and the 
hidden and uncertain competition that arose frum the 
competition of this class of product. 





RESTORATION OF THE “CANCELED” SANTA FE-COTTON BELT JOINT RATES ORDERED. 


The report and order of the Interstate Commerce Com- 
mission in the case of the Star Grain & Lumber Com- 
gany et al. vs. the Atchison, Topeka & Santa Fe Rail- 
way Company et al. has been made public. The case was 
submitted to the Interstate Commerce Commission April 
15, 1908, and decided June 23, 1908, but the decision 
was not made public until the latter part of last week. 

In brief, this report and order of the commission is 
an unqualified victory for the complainants. The com- 
mission orders the restoration of the through routes and 
joint rates on yellow pine lumber which heretofore 
existed from shipping points on the Cotton Belt to points 
of consumption on the Santa Fe system. 

The commission holds that the opportunity to buy on 
a widely extended market is a very valuable one to mer- 
chants and that carriers have not the right to restrict 
or cireumseribe this opportunity by refusing to enter 
into agreements for through joint routes and reasonable 
joint rates. Furthermore the principle is set forth that 
it is the duty of common carriers to haul traffic offered 
them, to make necessary arrangements and furnish facil- 
ities and establish reasonable rates under which the 
traffic may move. Nor under the opinion handed down 
is a carrier justified in refusing traffic from points on 
other lines because such traffic would displace traffic 
from points on its own line and jeopardize its revenues. 

Complaint in the Star Grain & Lumber Company case 
was instituted by 122 retail lumber dealers in Oklahoma, 
Kansas, Colorado and Missouri along the lines of the 
Atchison, Topeka & Santa Fe railway. The report gives 
a circumstantial review of the various cancelations and 
restorations of rates between the Santa Fe and the Cot- 
ton Belt and other railroads operating in the southwest, 
all of which is set forth in detail in the testimony, argu- 
ments and review of the litigation appearing in the 
AMERICAN LUMBERMAN from time to time since the 
filing of the petition. 

It is set forth that while sufficient lumber was pro- 
duced along the lines of the Santa Fe system to satisfy 
the requirements of the retail yards at distributing 
points the cancelation of joint routes and rates limited 
the opportunity to buy strictly to Santa Fe mills, which, 
it was claimed, do not produce the kinds of stock in 
greatest demand; that the withdrawal of the joint rates 
operated also to give the Santa Fe mills a monopoly of 
the trade at Santa Fe distributing points. It was urged 
by complainants that this meant a restricted source of 
supply and higher prices. The commission holds the 
mere fact that the mills on the Santa Fe could supply 
all the lumber required is no answer to the demand for 
the restoration ef the old routes and rates, and that thus 
the answer is not pertinent to the inquiry. 

Under the adjustment made by the commission it is 
held that the Santa Fe will be afforded reasonable earn- 
ings for its transportation of lumber, and also that the 





proportion of the Cotton Belt will give that road a fair 
revenue on such traffic. The Cotton Belt, prior to the 
cancelation of the joint through routes and rates, re- 
ceived 40 percent of the joint rates upon the understand- 
ing that the division of the rates south of Fort Worth in 
no case would be less than 10 cents a hundred pounds. 
Out of its earnings the Cotton Belt made tap line allow- 
ances ranging from 2 to 6 cents a hundred pounds for 
hauls varying from practically nothing to 150 miles, leav- 
ing the net earnings to the Cotton Belt as low as 4 to 
8 cents. The commission says: 

By excluding the tap lines from participating in the 
rate the net revenues of the Cotton Belt under this di- 
vision will be largely increased. * * * 

The division here fixed is for the haul to Fort Worth 
from mill points on the rails of the Cotton Belt and its 
subsidiary line, the Eastern Texas Raiiroad Company, 
which is a party defendant hereto. But it is not to be 
understood as including an allowance to the so called 
tap lines. These companies are not parties to this pro- 
ceeding and for that reason no order affecting them, or 
fixing a rate for any services claimed to be performed 
by them, can properly be entered. Moreover, even if 
they were parties to the complaint, the record contains 
no testimony that would enable us intelligently to extend 
to them any portion of this division for the haul south 
of Fort Worth. In addition, it appears that most if not 
all of these tap lines are owned by the mills which they 
serve. And we are not willing without further informa- 
tion to give any recognition to their right to receive from 





‘“‘BUILD NOW” CAMPAIGN IS ON—AND 
EVERY HOME LOVER SHOULD 
INVESTIGATE. 


To every city there comes a time when the 
scarcity of desirable residence property, whether 
for renting or otherwise, demands that a building 
boom take place. The Herald. believes that such 
a time has come to Joliet. No city in the country 
shows a better financial condition. No banks show 
better financial statements, and to cap the climax, 
the demand for homes is far greater than the sup- 
ply. 

Building material is lower today than it has 
been in years past and as one prominent lumber- 
man expressed it, ‘‘than it would be again in 
years.”’ This being so, what better time is there 
to build than right now? 

If you are going to build, let us know it. If 
you know some one else that is going to build, let 
us know it just the same. We may be able to give 
them a lift in the right direction. 

Every man with idle money can find no better 
investment today than that offered by the improv- 
ing of vacant property. Pick out a lot and get 
the building estimates and then before you .are 
overcome at the lowness of price as compared 
with former years, start to work. 


Joliet (Ill.) Herald. 
July 5, 1908. 











the regular carriers any allowance out of the published 
rates for hauling logs from the forests to the mills by 
which the tap lines are owned. The standard lines re- 
ceive the sawed lumber at the mills and haul it to con- 
suming destinations. For this service they are entitled 
to their published rates. But on this record we are not 
satisfied of their right to share the rates with the tap or 
tram lines for their alleged service in connection with 
the through transportation. It is the purpose of the com- 
mission to make an investigation of these tap lines and 
the character of the transportation which they conduct. 
The case will be he!d open for that purpose and all ques- 
tions as to their right to participate in these rates wil! 
be reserved for further consideration. For the present 
we hold that no such right has been shown. The record 
fails also to supply sufficient information to enable us to 
determine what division of the joint rates should be 
made to the Louisiana & Arkansas Railway Company, 
the Louisiana Railway & Navigation Company, the 
Vicksburg, Shreveport & Pacific Railroad Company, and 
other standard rail connections of the Cotton Belt, which 
are parties defendant in this proceeding. Upon the prin- 
ciples here laid down it ought not to be difficult for the 
carriers to arrive at some satisfactory agreement among 
themselves as to the division to be made to such lines. 
In case they fail to do so with reasonable promptness 
the commission will undertake, after further investiga- 
tion, to fix the divisions to be allowed them. 


The commission states emphatically that the standard 
lines are entitled to their published rates for the service 
they perform and on the evidence as introduced the com- 
mission is not satisfied as to the right of commen ear- 
riers to share their rates with tap or tram lines for the 
service performed by the latter. The question of the 
legality of divisions with tap lines, and the right of the 
railroads to grant them, is held in abeyance. This mat- 
ter was investigated by the Interstate Commerce Com- 
mission several years ago and the practice was approved, 
although it was stated that tap line allowances were the 
extreme limit of the application of the milling in transit 
privilege. If the Interstate Commerce Commission does 
take up this question of tap line allowances it will have 
a tremendous amount of investigating to do. 

It will be noted by reference to the report and order 
of the commission printed in full in another part of the 
paper that the rates canceled October 1, 1907, are re- 
established. This means the restoration of the old rates 
to points where higher rates have been put into effect 
since the cancelation October 1, 1907. This will bring 
about unexpected complications and result in destroying 
the effectiveness of the advance made this year in rates 
to points in Colorado, western Kansas and Nebraska. 
The new rates are to become effective September 1, and 
may be published upon three days’ notice. The effect 
of the restoration of the old rate is difficult to antici- 
pate. It is evident, however, that the railroads will 
experience some trouble in issuing new tariffs in aecord- 
ance with the order entered by the Interstate Commerce 
Commission and at the same time maintain the advance 
in rates put into effect this year. 
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AMERICAN LUMBERMAN. 





Lumber shippers north and south are beginning to fear 
serious difficulty in securing cars for the lumber move- 
ment which is certain to come during the fall months. 
Letters received by the AMERICAN LUMBERMAN from the 
various mill points indicate that when the grain move- 
ment begins there would be serious difficulty in securing 
sufficient cars to handle the unusual heavy lumber move- 
ment expected during the fall and winter months. 

The last report of the car efficiency committee of the 
American Railway Association states that from shop re- 
ports received from practically all railroads in the United 
States the number of bad order cars in the country has 
increased 2.7 percent in the last two weeks. The fact 
that so many cars have been checked as in bad order in 
this short period of time would strongly indicate that 
the railroads during the last six or eight months have 
adopted the policy of using a car until it was practically’ 
ready to fall to pieces and then sidetracking it instead 
of sending it to the shops to be repaired. 


CAR SHORTAGE SURE TO COME. 


The railroads of the country finally seem to be aroused 
to the gravity of the situation, and in some instances it 
is admitted a serious car shortage is inevitable this fall. 

The resumption of lumber traffic in the west following 
the decision of the Interstate Commerce Commission will 
probably absorb a large proportion of the idle cars in 
Oregon, Idaho, Washington and California. In the north 
and eastern states the surplus of idle cars has increased 
over 3,000 during the last three weeks, but the lumber 
industry will not be affected to any great extent by this 
increase, as practically all these cars will be held on their 
own lines for handling import traffic westward. 

In Kansas, Colorado, Missouri, Arkansas and Oklahoma 
there has been an increase of about 2,000 cars in use, but 
a greater number than this will be needed to handle the 
grain business, and as a number of the states in this 
group are heavy producers of lumber a scarcity of cars 
can be looked for in the fall. The number of idle cars 
in far northern territory, western Pennsylvaria, Ohio, 


Indiana, Michigan and in southern Canada territory 
have been unusually large, but considerable difficulty is 
anticipated in handling the lumber movement from those 
sections after the railroads begin to handle the crops. 

The prevailing impression seems to be that the rail- 
roads have delayed repair work too long and that as a 
result they will be confronted with serious difficulty in 
handling lumber shipments next fall and winter. Prac- 
tically all railroad shops are working full time, in some 
instances day and night, repairing cars, but after the 
long period during which cars have been allowed to de- 
teriorate it will be practically impossible for the railroads 
to get enough cars in working order to handle the busi- 
ness offered them during the next four months. 

According to the fortnightly bulletin of the American 
Railway Association, the total number of surplus cars 
in the United States and Canada July 8 was 303,560, a 
decrease of 9,738 cars in the last two weeks preceding 
that date. 





BUNCOMBE AND BALDERDASH ABOUT A “LUMBER TRUST.” 


It has been no secret that for some weeks a number 
of leading yellow pine lumber manufacturers have been 
considering the formation of a holding company, or 
other incorporate body, which should have for its pur- 
pose the bringing together under common control— 
though not, probably, under common management—a 
sufficient proportion of the yellow pine mills and timber 
holders to encourage conservative methods of handling 
the business. Such an organization~Would be designed 
not arbitrarily to advance prices, probably not at the 
outset to put the prices as high as they have been, but 
to prevent demoralization in values by maintaining a 
stable production, properly proportioned to the demand 
and having relation to the perpetuity of the timber re- 
sources of the south. This plan involved also codpera- 
tion with the government which should, through the 
Forest Service, have general oversight of logging opera- 
tions and dictate how they should be carried on to insure 
a permanent timber supply. 

This movement was not secret because it has been 
given out by parties to it, government officials have been 
invited to attend the conferences and it has been freely 
given publicity through the press. 

So far so good, but in the meantime the sensational 
papers of the country, and some not ordinarily sensa- 
tional, have jumped to the conclusion that not only was 
such an organization under consideration but that it had 
been effected, and that thereby had been introduced 
another ‘predatory trust.’? Seare heads have been 
printed, denunciations penned and alarm bells rung all 
for nothing, as it turns out. 

This exhibition of ‘‘ journalistic enterprise’? would be 
amusing were it not for its serious aspect. It tends to 
prejudice the public mind by the spread of alarming 
misinformation. It does gross injustice to honest busi- 
ness men, who wish in whatever they do in the conduct 
of their business to conform not only with the letter but 
the spirit of the law, and who, while desirous of putting 
their own affairs on sound commercial and financial 
bases, also genuinely wish to do a public service. Not 
only so, but it maligns the national administration. 


The whole effect of these publications is misleading 
and they are faise and libelous; first, because of the 
misinterpretation placed upon what the lumbermen wish 
to do and, second, because no such organization has been 
effected. 

Jt has been talked about, two mass meetings have been 

held and one committee meeting, and the result is— 
nothing. It is freely confessed by some of the most 
earnest advocates of such an organization that there is 
little or no chance of bringing it about. Therefore, while 
the committee remains in existence, subject to the call 
of the chairman, it is not likely that another meeting 
will be held this year; and it is possible that not again, 
until the wheel of events brings another period of dis- 
tress, will the subject again be seriously discussed. 
_ The Chieago Tribune recognized the situation in its 
issue of Wednesday, stating the facts under this head- 
ing: ‘*Gigantic Lumber Merger is but a Passing Dream. 
Plan to Consolidate Interests with $300,000,000 Capital 
is Considered Folly by its Promoters.’’ : 

A few examples of the sort of rot that has been 
handed out by papers that ought to know better: The 
Evening Post, of New York, says: ‘‘Here, for instance, 
is the news that the millionaires’ combine—the new 
$300,000,000 lumber trust—obtained the permission of 
the president before organizing their company. . . . . 
According to the Sun’s Despatch, the new trust is to be 
a tame one and will eat out of the government’s hand.’’ 

But, mind you, there is no trust, no three hundred 
million dollar lumber combination, and not likely to be. 

The Houston Daily Post says: ‘‘Some days ago an- 
nouncement was made of the formation of a $300,000,0C0 


lumber trust, but after the startling news had been’ 


given to the public it was explained by some of the pro- 
moters of the combination that it was not to be a 
naughty, predatory trust but an up-to-date one, beneficent 
—if not benevolent—in its operations, and would at all 
times hold itself in instant readiness to bow to the law 
—the sacred federal law—for such trusts made and 
provided.’? The Houston Daily- Post is published in a 
lumber center. It might be supposed to be able to dis- 
tinguish the false from the true and, at least, to have 
its lumber news approximately correct; but the chance 
was too tempting and so it lends its influence against 
the greatest manufacturing industry of the state. 

The Evening Journal, of Chicago, only Tuesday of 
this week said: ‘‘In St. Louis a new combination of 


timber owners has been formed, headed by Frederick 
Weyerhaeuser and capitalized at $300,000,000, and the 
first thing it does is to ask to be allowed to aid the move- 
ment to preserve the country’s forests. The gov- 
ernment might as well appoint a cat guardian of mice 
as to allow men like Weyerhaeuser, who have made mil- 
lions out of the ruthless and reckless destruction of for- 
ests, to have anything to do with the work of forest 
preservation. It should refuse the trust’s offer and do 
everything possible to keep the trust from extending its 
power over forest lands.’’ 

As we have said before, individuals, firms and cor- 
porations own four-fifths of the commercial timber of 
the United States. They own it and are operating in it. 
Individually they can do little toward forest preserva- 
tion, but in combination they could do much. The de- 
struction is going on now because it must under present 
competitive conditions. The only hope in early time of 
accomplishing anything worth while in the direction of 
a more economic use of forest resources and perpetuation 
of the forests is in some measure to eliminate this com- 
petition and, with the assistance of the government, to 
inaugurate conditions such as will permit of conserva- 
tive lumbering. 

If men like Weyerhaeuser, and all the other tens of 
thousands of timber owners in this country, are not 
allowed to have anything to do with the work of forest 
preservation, nothing will be done; except with the pos- 
sible one-fifth of our resources which still remain in 
government ownership. : ; 

A man may do in this country what he likes with his 
own, provided he does not thereby injure his neighbor. 
The other alternative is that government, state or na- 
tional, shall itself take over these properties or strictly 
regulate their operation. But this can not be done 
except at a cost which the people do not seem willing 
to bear. It can not be done without this cost, because 
of a little clause in the constitution of the United States 
which protects private property. 

From one of the most thoughtful lumbermen of the 
country we have received a letter enclosing a clipping 
from the St. Louis Star. We hesitate to devote so 
much space to this publication, but it is typical of the 
spirit which generally pervades the daily press. It is 
as follows: 


The lumber kings have formed a $300,000,000 corpora- 
tion in St. Louis. Its object is to ‘‘unify the industry’ 
and “PRESERVE THE FORESTS,” according to a morn- 
ing paper. Of course, everybody will swallow this tale. 
There isn’t much doubt that the combination will “unify 
the industry’—which is a polite expression meaning that 
the small dealer will be choked to death and his busi- 
ness grabbed by a few of the “big uns” of the industry. 

But that talk about “preserving the forests’’ would 
make a man with a cracked lip laugh. For about fifteen 
years now the federal government has been making al- 
most superhuman efforts to preserve the forests. In the 
east, in the splendid forests of the Adirondacks and the 
Appalachian ranges, the paper trust has committed ruth- 
less murder in the destruction of young trees. Laws pro- 
tecting the new growth have been violated openly and 
with public defiance of the state, until the forests have 
been devastated. 

In the west the havoc has been greater. Government 
land has been invaded and the forests have been made 
a howling wilderness. Thousands of “lumberjacks’ have 
been thrown into this property, upon which they had no 
right. They were trespassers, and the men who sent 
them there were thieves. Huge saw mills were erected 
and the attack upon the trees was made openly. Had the 
damage been confined to the destruction of the huge 
trees, the giants of the forest, the offense would not 
have been so great. But these men, in cutting down the 
big trees, destroyed the smaller ones. That is, every 
big tree that was felled carried with it a score or more 
of young trees. ; 

Pinchet, chief of the forestry department of the federal 
government, has_been_ fighting the lumber thieves for 
years. His men have been assaulted, beaten and some- 
times murdered. The lumber trust has not even hesi- 
tated to start forest fires, destroying thousands of acres 
of trees, in order 2 eover their tracks and obliterate 
evidence of lawbreaking. : 

When it is remembered that it takes from forty to fifty 
years for a forest to attain a normal growth, it will be 
understood how necessary it is for the government to 
preserve the forests for future generations, and this only 
can be done by protecting the young trees and replanting 
where timber is cut. 

Oh, yes, the lumber trust is VERY anxious to preserve 
the forests—FOR ITS OWN EXCLUSIVE USE! 


The letter of the lumberman referred to is as follows: 


Des Moines, Iowa, July 16.—Editor American LuM- 
BERMAN: 1 inclose you herewith a clipping from the St. 
Louis Star, which is a sample of the ordinary newspaper 
editorial on industrial questions, and the lumber business 
in particular. It used to be presumed that an editorial 
writer was educated, well informed, intelligent and some- 
what familiar with what he was writing about. 

The daily papers of our country have gravitated into 


. 


advertising bulletins, paper billboards, dominated by the 
department store and the loud shouting fakir who is will- 
ing to pay regular rates for the exploitation of question- 
able schemes to tempt money from the credulous public. 

I think it is no exaggeration of statement to say that 
the average newspaper editor would publish the most 
slanderous libel on his own mother provided its insertion 
was paid for at the regular advertising rates. 

The St. Louis Star editor’s article is a fair sample of 
the way the lumber business is treated by the daily 
press. There is nothing so hard to combat as ignorance, 
and it is unfortunate that our daily newspapers have 
degenerated into sensational megaphones for disseminat- 
ing misinformation on a purely revenue basis. 

ROBERT FULLERTON. 

Little needs to be added to the above statement ex- 
cept, perhaps, for the benefit of some of our readers 
and perchance of honest newspaper editors—of whom 
there are some—brief comments on some of the alleged 
facts stated. 

First, of course, is the statement that ‘‘the lumber 
kings have formed a $300,000,000 corporation in St. 
Louis.’’ It has not been formed and is not likely to be. 

In the second paragraph, the editorial inference is 
carried that lumbermen oppose forest preservation. The 
fact is that they are among its strongest supporters. 
The ‘‘paper trust’’ is one of the shining examples of 
the adoption of forestry methods by private corporations. 
It is looking far into the.future, and for the most part 
the lands held by the pulp and paper companies are 
being logged with reference to future growth. No laws 
protecting new growth have been violated, openly or 
otherwise, and there has been no ‘‘public defiance of 
the state.’’ 

The third paragraph is one grotesque and infamous 
lie. We presume that some government timber has been 
stolen—just as some government farming land has been 
stolen—but as to 99.9 percent of the government timber 
that has been cut for lumbering, it has been cut after 
purchase on the government’s own terms and according 
to government regulations, where such existed. 

Unquestionably logging methods have been careless 
sometimes, and wasteful as compared with the methods 
of Germany and France, but the methods were such as, 
under the circumstances, were economical. It is wasteful 
to spend more money in producing a thing than the 
thing can be sold for; it is not wasteful to meet an 
imperative need with the most economic methods avail- 
able and financially practicable. 

The fourth paragraph pays a compliment to Gifford 
Pinchot that is just, though Mr. Pinchot will not relish 
it when coming from such a source and so accompanied. 

Finally we would say that the present inability to 
form any large merger in yellow pine demonstrates what 
the AMERICAN LUMBERMAN has often claimed, that a 
lumber trust which shall have absolute power in the 
lumber industry of the United States is practically im- 
possible. Let some one with money enough come for- 
ward and he can buy all the private forests and saw mills 
of the United States, but that would take too many 
billions of dollars to be -worth considering here. It 
would be a financial problem that would exceed the 
means of the national government and could only be 
faced by those who believe in unlimited fiat currency. 

It would seem that so small a combination as has 
been talked about, with a capital of only $300,000,000 
and controlling only about one-seventh to one-fifth of 
the timber of one variety in one limited section of the 
country, might be feasible; but even in that case the 
influences against combination are too strong to be 
overcome. 

The reason why combination in the’ lumber industry 
is so diffieult, and why a universal combination which 
could control the industry of the country is impossible, 
lies in the enormous scope and varied character which 
it presents. It is a leading industry in thirty-five states; 
there are 30,000 saw mills, timber is owned not only by 
saw mill men but by thousands upon thousands of 
others; every farm woodland enters in some way or 
other into the competition. , . 

To get all these interescs, so varied, so widely spread, 
so antagonistic and so numerous, to a common agree- 
ment is impossible. Yet, though the realization of it 
is not now, we hope that some time and before long 
some of the more important woods in some of the more 
important sections may be, with the aid and sympathy 
of the national government and of the states, be brought: 
under common control, to the benefit, not only of the 
individuals concerned, but of the people at large; for 
only in some such way are we likely to have any cun- 
siderable portion of our forest heritage handed down 
to posterity. 
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UNIFORM BILL OF LADING FOR THE RAILROADS OF THE WHOLE COUNTRY. 


From present indications the controversies between 
the shippers of the entire country and the various rail- 
roads will be settled in a comparatively short time 
so far as the adoption of a uniform bill of lading is 
concerned. In a report handed down June 24 by the 
Interstate Commerce Commission the railroads of the 
country are advised to accept the uniform bill of 
lading which has been carefully considered by the 
commission and which has been agreed upon to some 
extent by all railroads in official classification territory 
and which the shippers approve. 

The Illinois Manufacturers’ Association deserves 
much credit for securing this reduction. Its members 
have not only taken up the matter of securing a uni- 
form bill of lading with the individual railroads but, 
through its attorney, the association brought up the 
matter directly with the Interstate Commerce Com- 
mission, and has now secured a recommendation on 
the question which provides for a bill of lading which 
is considered to be satisfactory both to the railroads 
and to shippers. 

The question of securing a uniform bill of lading 
on all railroads of the country was first taken up with 
the commission by the Illinois Manufacturers’ Asso- 
ciation November 21, 1904, and has been continu- 
ally agitated since that time. The first hearing was 
held December 5 and 6, 1904, when it was shown 
through evidence brought forward by Levy Mayer, 
attorney for the shippers, that the matters in question 
were a proper subject for negotiation and settlement 
between the various conflicting interests. 

At the suggestion of the commission a joint com- 
mittee of shippers and carriers was appointed to 
formulate a suitable bill of lading and report it to the 
commission. Numerous conferences during the next 
two years were held and the subject was given care- 
ful attention. June 14, 1907, this joint committee 
made a report to the Interstate Commerce Commission 
and submitted a bill of lading, which appears to have 
been agreed upon and consented to by the original 
petitioners and by practically all the common carriers 
in official classification territory. The commission was 
asked to approve this bill of lading and either direct 
or recommend its adoption by all carriers. 

July 8, 1907, in order that the matter might receive 
fuller consideration and that shippers and carriers in 
all parts of the country might have a better oppor- 
tunity to be heard before final action was taken, the 
commission issued a supplemental order giving in de- 
tail all the proceedings in the matter up to that time 
and providing for a further hearing October 15, 1907. 
According to this notice the carriers to whom it was 
sent were required to show why the proposed bill of 
lading should not be approved and prescribed by the 
commission to be used .on and after January 1, 1908. 

October 15, 1907, the hearing was held, with a large 
attendance of shippers and railroad officials. The 
fundamental features of the proposed bill were not 
the subject of much dispute but on a number of minor 
provisions there was. considerable controversy, and 
before the close of the hearing concessions were made 
by both sides, and other points on which it seemed 
impossible to reach an agreement were postponed for 
further consideration. 

The commission in its report says that since that 
time it has been endeavoring to arrange these differ- 
ences of opinion between shippers and carriers and 
They say 
that the committee which has been handling the mat- 
ter has come close to an agreement on practically all 


has been confronted by many questions, 


matters, so far as miscellaneous freight and general, 


merchandise are concerned. There still remains, how- 
ever, a few points on which accord has not yet been 
reached, the principal of which relates to the con- 
struction of the Carmack amendment, included in the 
enactment of 1906. The commission says the ques- 
tions in connection with this amendment will prob- 
ably have to be settled by the courts. 

The principal change in the bill now in use by the 
railroads in official classification territory is the sub- 
stitution of two forms of bill of lading instead of the 
single form now in use. These two forms differ only 
on the face side, the conditions printed on the back 
being the same in both cases. One form is to be 
used for ‘‘order’’ consignments and the other for 
‘*straight’’ consignments, as these terms are under- 
stood in commercial dealings. These two forms will 


be distinguished by printing in different colors. 
The principal point of difference is that the ‘‘order’’ 





bill will possess a certain degree of negotiability 
while the ‘‘straight’’ bill will be nonnegotiable and 
is to be so stamped upon its face. The order bill 
will be required to be surrendered on or before the 
delivery of the property to the consignee. This pro- 
vision it is believed meets the requirements of the 
banking concerns, which advance large sums of money 
upon bills of lading and are entitléd to full protec- 
tion. 

Continuing its report on the recommended bill the 
commission says: 


lt is not claimed to be perfect, and experience may develop 
the need of further modifications, but it represents the most 
intelligent and exhaustive efforts of those who undertook its 
preparation to agree upon a bill of lading which should be 
reasonably satisfactory to the railroads and the public. It 
is, of course, more or less a compromise between opposing 
interests, because on the one hand it imposes obligations of 
an important character which carriers have not heretofore 
assumed and on the other retains exemptions to which ship- 
pers may object, and perhaps not without substantial reason. 
As we are advised, it is in some respects less favorable to 
the shipper than the local laws or regulations of one or 
more states, but-is more favorable to the shipper than the 
local laws or regulations of most of the states. On the 
whole, it is believed to be the best adjustment which is now 
practicable of a controversy of long standing, which affects 
the business interests of the entire country. 

Whatever criticisms or objections may be advanced, this 
bill of lading is concededly a great improvement upon the 
bills now in general use. Its adoption, we are persuaded, 
will be a long step toward uniformity, simplicity and cer- 
tainty. It will likewise be a long step in the direction of 
fair dealing between shipper and carrier, and may be confi- 
dently expected to remove much of the _ irregularities 
and injustice which have heretofore occurred. The results 
of practical operation may disclose defects not at present 
perceived, and further adjudications by the courts may 
require a change in some of its provisions, but we believe 
it should be given aa honest trial, and are strongly of the 
opinion that it will be found fairly suited to the practical 
needs of the business community. If it proves otherwise 
under the test of experience the commission will exercise its 
corrective authority as to any matter within its jurisdiction. 

As above suggested, this bill of lading is designed for use 
in connection with the movement of miscellaneous freight 
and general merchandise, and a substitute for the bills now 
in use in the carriage of this description of property. It is 
not intended to take the place of special bills of lading 
which are issued on particular commodities of such a nature 
or so handled as to require exceptional provisions, such as 
live stock, for example, and perhaps perishable property. 
In short, this bill is proposed as a uniform or standard bill, 
so to speak, to be used in connection with freight articles 
generally, except such as now are or ought to be carried 
under special conditions. We are unable from want of 
knowledge to indicate just what commodities fall within 
this exception, much less to determine the special provisions 
suited to any excepted commodity, and therefore do not 
attempt to go further at this time than to approve of what 
may be cailed a standard bill of lading. 

Nor do we undertake to prescribe this bill of lading and 
order its adoption, because we are convinced that such an 
order would exceed our authority. Moreover, the situation 
makes no demand for a positive direction. 


The circumstances under which the work of the joint 
committee has been conducted and the substantial 
agreement on most points by the different interests 
concerned, to say nothing of the direct assurances 
from representatives of the carriers, warrant us in 
expecting that the assenting roads will adopt the bill 
upon our recommendation. We therefore assume that 
railroads in official classification territory, whose pro- 
posed action was the subject of the original investi- 
gation, will adopt and use this bill, to the extent above 
indicated, from and after the date named for that 
purpose. 

We shall also expect that railroad carriers subject to 
the act outside of official classification territory will 
adopt and use this bill of lading to the same extent 
and from and after the same date. There may be 
peculiar conditions in western and southern territory 
which require some modifications of or additions to 
this standard bill, but the desirability of uniform 
usage is so great and the reasons for it so obvious as 
to justify the expectation that the carriers in western 
and southern territory will adopt the bill in question 
to the fullest extent practicable without abridging any 
just privileges which their shippers now enjoy. 


Accordingly the commission hereby gives approval 
to the bill of lading annexed to this report and made 
a part thereof, the ‘‘order’’ bill and ‘‘straight’’ bill 
differing only on the front page, the conditions 


being the same in both cases, and recommends its. 


adoption and use, to the extent above named, by all 
carriers subject to the act to regulate commerce from 
and after the first day of September, 1908. The inter- 
vening period is allowed for printing new bills and 
using those now on hand. As indicated by the 


‘*Notes,’’ there are minor details which will be ar- 
ranged by the uniform bill of lading committee and 


should also be adopted. 
It should be distinctly understood that this approval 
does not imply acceptance by the commission of any 


construction of the Carmack amendment at variance 
with its apparent purpose and intent, nor will the 
general recommendation preclude the commission from 
passing independent judgment upon any provision in 
the bill of lading which may be drawn in question in 
future proceedings. 

The faces of the two forms of the uniform bill of 
lading are in full as follows: 


Sie tcl 6 ssa She ets eka Railroad Company. 
ORDER BILL OF LADING—ORIGINAL. 
Received subject to classifications and tariffs in effect 
on the date of issue of this original bill of lading, at 
5 aig SE a's 6.3 ewe ne Dass Bs Sy the prop- 
erty described below, in apparent good order, except as 
noted (contents and condition of contents of package 
unknown), marked, consigned and destined as indicated 
below, which said company agrees to carry to its usual 
place of delivery at said destination, if on its road, 
otherwise to deliver to another carrier on the route to 
said destination. It is mutually agreed, as to each car- 
rier of all or any of said property over all or any por- 
tion of said route to destination, and as to each party 
at any time interested in all or any of said property, 
that every service to be performed hereunder shall be 
subject to all the conditions, whether printed or writ- 
ten, herein contained (including conditions on back 
hereof), and which are agreed to by the shipper and 
accepted for himself and his assigns. 

The surrender of this original bill of lading properly 
indorsed shall be required before the delivery of the 
property. Inspection of property covered by this bill 
of lading will not be permitted unless provided by law 
or unless permission is indorsed on this original bill of 
lading or given in writing by the shipper. . 
The commission’s orders regarding the above are as 

follows: 


Notr—In connection with the name of ‘the party to 
whom the shipment is consigned the words “order of” 
shall prominently appear in print, thus: 

NNN WO MOMIIT OOS 5:5 a0 6.0.4 0:4.4.0':6 0.4.4 64:8 Se wre 4 ad 


The bill of lading is to be signed by the shipper and 
agent of the carrier issuing same, and space shall be 
provided for this purpose. 

The detail arrangement respecting other matters that 
customarily appear on the face of the bill of lading, 
such as the name of destination, car numbers, routing, 
description of articles, weights ete. will be prescribed 
by the uniform bill of lading committee. 

The size of the bill of lading shall be 81% inches wide 
by 11 inches long. Order bills of lading shall be print 
ed on yellow paper for convenient distinction from 
bills of lading covering other than ‘‘order’’ consign 
ments. 


pik iS se cadavay alae ata Railroad Company. 
BILL OF LADING—ORIGINAL—NOT NEGOTIABLE. 
Received subject to classifications and tariffs in effect 
on the date of issue of this original bill of lading at 
ee rr eres ree tee , the prop- 
erty described below, in apparent good order, except as 
noted (contents and condition of contents of package 
unknown), marked, consigned and destined as indicated 
below, which said company agrees to carry to its usual 
place of delivery at said destination, if on its road, 
otherwise to deliver to another carrier on the route to 
said destination. It is mutually agreed, as to each car- 
rier of all or any said property over all or any portion 
of said route to destination, and as to each party at any 
time interested in any or all of said property, that 
every service to be performed hereunder shall be sub 
ject to all conditions, whether printed or written, herein 
contained (including conditions on back hereof) and 
which are agreed to by the shipper and accepted for 
himself and his assigns. 


In regard to the face of the bill of lading the Inte1 
state Commerce Commission has made the following 
rules as to the matter which must appear on the front 
of the bill: 

The bill of lading is to be signed by the shipper and agent 
of the carrier issuing same, and space shall be provided fo! 
this purpose. 

The detail arrangement respecting other matters that cus 
tomarily appear on the face of the bill of lading, such as 
name of destination, car numbers, routing, description of 
articles, weights etc., will be prescribed by the uniform Dill 
of lading committee. 

The size of the bill of lading shall be 8% inches wide by 
11 inches long. 

Bills of lading covering what may be termed “straight con 
signments” shall be stamped “not negotiable.” 

The conditions prescribed on the back of the new 
uniform bill of lading of both kinds are almost revolu 
tionary in character in one or two instances; the most 
important of which is that relating to loss of ship 
ments in transit wherein the entire burden of proot 

e . . ~ 
of negligence is placed upon the carrier instead ot 
upon the shipper, where it has heretofore rested. Thes« 
conditions are in full as follows: 

Section 1. The carrier or party in possession of any 
of the property herein described shall be liable for 
any loss thereof or damage thereto, except as herein- 
after provided. 

No carrier or party in possession of any of the 
property herein described shall be liable for any loss 
thereof or damage thereto or delay caused by the act 
of God, the public enemy, quarantine, the authority 
of law, or the act or default of the shipper or owner, 
or for differences in the weights of grain, seed or other com- 
modities caused by natural shrinkage or discrepancies in 
elevator weights. For logs, damage or delay caused by fire 
occurring after forty-eight hours ‘(exclusive of legal holi- 
days) after the notice of arrival of property at destination 
or at port of export (if intended for export) has been duly 
sent or given, the carrier's liability shall be that of ware- 
houseman only. Except in cases of negligence of the carrier 
or party in possession (and the burden to prove freedom 
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from negligence shall be on the carrier or party in posses- 
sion) the carrier or party in possession shall not be liable 
for loss, damage or delay occurring while the property is 
stopped and held in transit upon request of shipper, owner 
or party entitled to make such request; or resulting from a 
defect or vice in the property or from riots or strikes. When 
in acordance with the general custom, on account of the 
nature of the property, or when at the request of the shipper 
the property is transported in open cars, the carrier or party 
in possession (except in case of loss or damage by fire, 
in which case the liability shall be the same as though the 
property had been carried in closed cars) shall be liable only 
for the negligence, and the burden to prove freedom from 
such negligence shall be on the carrier or party in possession. 

Section 2. In issuing this bill of lading this company 
agrees to transport only over its own line, and except as 
otherwise provided by law acts only as agent with respect 
to the portion of the route beyond its own line. 


No carrier shall be liable for loss, damage or injury 
not occurring on its own road or its portion of the 
through route, nor after said property has been deliv- 
ered to the next carrier, except as such liability is or 
may be imposed by law, but nothing contained in this 
bill of lading shall be deemed to exempt the initial 
carrier from any such liability so imposed. 


Section 3. No carrier is bound to transport said property 
by any particular train or vessel, or in time for any par- 
ticular train or vessel, or in time for particular market or 
otherwise than with reasonable dispatch, unless by specific 
agreement indorsed hereon. Every carrier shall have the 
right in case of physical necessity to forward said property 
by any railroad or route between the point of shipment and 
the point of destination; but if such diversion shall be from 
a rail to a water route the liability of the carrier shall be 
the same as though the entire carriage were by rail. 

‘The amount ot any loss or damage for which any carrier 
is liable shall be computed on the basis of the value of the 
property (being the bona fide invoice price, if any, to the 
consignee, including the freight charges, if prepaid) at the 
place and time of shipment under this bill of lading, unless 
a lower value has been represented in writing by the shipper . 
or has been agreed upon or is determined by the classifica- 
tion or tariffs upon which the rate is based, in any of which 
events such lower value shall be the maximum amount to 
govern such computation, whether or not such loss or damage 
occurs from negligence. 

Claims fcr loss, damage or delay, must be made 
in writing to the carrier at the point of de- 
livery or at the point of origin within four months 


after delivery of the property, or, in case of failure to make 
delivery, then within four months after a reasonable time 


for delivery has elapsed. Unless claims are so made the 
carrier shall not be liable. 

Any carrier or party liable on account of loss or damage 
to any of said property shall have the full benefit of any 
insurance that may have been effected upon or on account 
of said property, so far as this shall not void the policies 
or contracts of insurance. 

Section 4. All property shall be subject to necessary coop- 
erage and baling at owner’s cost. Each carrier over whose 
route cotton is to be transported hereunder shall have the 
privilege, at its own cost and risk, of compressing the same 
for greater convenience in handling or forwarding, and shall 
not be held responsible for deviation or unavoidable delays 
in procuring such compression. Grain in bulk consigned to 
a point where there is a railroad, public or licensed elevator, 
may (unless otherwise expressly noted herein, and then if 
it is not promptly unloaded) be there delivered and placed 
with other grain of the same kind and grade without respect 
to ownership, and if so delivered shall be subject to a lien 
for elevator charges in addition to all other charges here- 
under. 

Section 5. Property not removed by the party entitled to 
receive it within forty-eight hours (exclusive of legal holi- 
days) after notice of its arrival has been duly sent or given 
may be kept in car, depot or place of delivery of the carrier 
or warehouse, subject to a reasonable charge for storage and 
to carrier’s responsibility as warehouseman only, or may be, 
at the option of the carrier, removed to and stored in a 
public or licensed warehouse at the cost of the owner and 
there held at the owner’s risk and without liability on the 
part of the carrier, and subject to a lien for all freight and 
other lawful charges, including a reasonable charge for 
storage. 

The carrier may make a reasonable charge for the deten- 
tion of any vessel or car, or for the use of the tracks after 
the car has been held forty-eight hours (exclusive of legal 
holidays), for loading or unloading, and may add such 
charge to all other charges hereunder and hole such prop- 
erty subject to a lien therefor. Nothing in this direction 
shall be construed as lessening the time allowed by law or 
as setting aside any local rule affecting car service or 
storage. 

Property destined to or taken from a station, wharf or 
landing at which there is no regularly appointed agent 
shall be entirely at risk of owner after unloaded from cars 
or vessels or until loaded in cars or vessels, and when re- 
ceived from or delivered on private or other sidings, wharves 
or landings shall be at the owner's risk until the cars are 
attached to and after they are detached from trains. 

Section 6. No carrier will carry or be liable in any way 
for any documents, specie, or for any articles of extraordi- 
nary value not specifically rated in the published class:iica- 
tion or tariffs, unless a special agreement to do so and a 


stipulated value of the articles are indorsed thereon. 

Section 7. Every party, whether principal or agent, ship- 
ping explosive or dangerous goods, without previous full 
written disclosure to the carrier of their nature, shall be 
liable for all loss or damage caused thereby, and such goods 
may be warehoused at owner’s risk and expense or destroyed 
without compensation. 

Section 8. The owner or consignee shall pay the freight 
and all other lawful charges accruing on said property, and 
if required shall pay the same before delivery. If upon 
inspection it is ascertained that the articles shipped are not 
those described in this bill of lading, the freight charges 
must be paid upon the articles actually shipped. 

Section 9. Except in case of diversion from rail to water 
route, which is provided for in section 3 hereof, if all or any 
part of said property is carried by water over any part of 
said route, such water carriage shall be performed subject 
to the liabilities, limitations and exemptions provided by 
statute and to the conditions contained in this bill of lading 
not inconsistent with such statutes or this section, and 
subject also to the condition that no carrier or party in pos- 
session shall be liable for any loss or damage resulting from 
the perils of the lakes, sea or other waters; or from explo- 
sion, bursting of boilers, breakage of shafts, or any latent 
defect in hull, machinery or appurtenances; or from colli- 
sion, stranding or other accidents of navigation, or from 
prolongation of the voyage. And any vessel carrying any or 
all of said property herein described shall have the liberty 
to call at intermediate ports, to tow or be towed, and assist 
vessels in distress, and to deviate for the purpose of saving 
life or property. 

The term ‘‘water carriage’’ in this section shall 
not be construed as including lighterage across rivers 
or in lake or other harbors, and the liability for such 
lighterage shall be governed by the other sections of 
this instrument. 

Section 10. Any alteration, addition or erasure in this 
bill of lading which shall be made without an indorsement 
thereof hereon, signed by the agent or carrier issuing this 
bill of lading, shall be without effect, and this bill of lading 
shall be enforcable according to its original tenor. 

4 ORDER OF THE COMMISSION. 

This proceeding having been instituted by the commission, 


* and full investigation of the matters and things involved 


having been had, and the commission having, on the date 
hereof, made and filed a report containing its conclusion 
thereon, which said report is hereby referred to and made a 
part of this order: 

It is ordered, That the form of bill of lading annexed to 
said report and forming a part thereof, be, and the same is 
hereby, approved and its adoption and use recommended 
from and after the first day of September, 1908, as stated in 
said report. 





SETBACK FOR THE PROPOSED GENERAL FREIGHT RATE ADVANCE. 


Within the last ten days some interesting develop- 
ments have oecurred regarding the railroad plan for a 
practically general advance of freight rates on all classes 
throughout the country. It seems to be a fact that at 
a meeting of railroad presidents in New York on Thurs- 
day of last week the Pennsylvania railroad vetoed the 
much talked of 10 percent advance, and there is no 
higher authority in railroad circles to overrule that veto 
and no combination of eastern roads that would venture 
to stand against it. 

Now railroad men claim that nothing definite had been 
decided upon anyhow; that a 10 percent advance was not 
to be considered as applying generally, but that some- 
thing like that was needed. Even Mr. McCrea, president 
of the Pennsylvania, seeks to let down his fellow rail- 
road presidents in an interview given out July 17 at 
Philadelphia. He is reported as saying: 

‘There was no contest yesterday at the meeting, as re- 
ported, nor any unpleasant differences of opinion. The 
subject under consideration was so complicated that 
there was, of course, room for diversity in views. 

it appears that there is some misunderstanding in the 
public mind as to the exact question under discussion. A 
gneral advance in all rates has at no time been con- 
templated, but there has been a general feeling among 
railroad officers, that class rates, upon which the high 
iss and miscellaneous traffic is carried, were, all things 
considered, upon too low a basis. 

_In order to get all the facts bearing upon the ques- 
tion, traffic officers were instructed some time ago to 
give the matter a most careful study. This undertaking 
Was so huge that the railroad executives realized that a 
full report could not be made by the traffic officers short 
or five or six months. . 

The purpose of the meeting yesterday was to receive 
he report of progress made and to pass upon certain 
points, the decision upon which was necessary to enable 
the traffic officers to proceed with their work. 

Mr. MeCrea’s desire to live in amity with his fellow 

railroad men is appreciated, but it is hard to convince 
‘he public, which has been treatéd to long dissertations 
from our distinguished former fellow townsmen, Vice 
President W. C. Brown, vice president of the New York 
Central lines, and others, and to inspired news articles 
and editorials in the newspapers that there was not a 
well defined plan to put a general advance in the Cen- 
tral and Trunk line territories into effect at as early a 
date as possible—otherwise, why all this foreed publicity, 
why all these arguments, why all these positive asser- 
tions by high authority? 
_ It is easy to understand why some roads need an 
immediate advance in rate, and perhaps it would be ad- 
mitted by most people that some increase in freight 
rates is necessary to the well being of most roads. But” 
when a great railroad borrows money to pay a dividend 
the ordinary financier will insist that it could more easily 
borrow money to do business on; that the payment of 
unearned dividends weakens the credit of a road, while 
to diminish or absolutely cut off dividends, as is done by 
a private corporation or an individual, strengthens its 
securities and puts it in a better position before money 
lenders rather than a worse one. 











The arguments of the railroads are also considered— 
many of them—to be open to question. The advocates 
of the advance take a great deal of space in explaining 
how their expenses have increased in greater ratio than 
their earnings. Mr. Brown, in a recent interesting and 
able article addressed to the Manufacturers’ Association 
of New York, gave a long list of roads with which net 
earnings had decreased in face of an increase in gross 
earnings. But he does not explain fully the cause of 
the increases in operating expenses. It is suspected that 
some of these increases are due to expenditures of money 
for purposes other than operation. 

Furthermore, it is remembered that beginning about 
ten years ago there was a period of radical railroad im- 
provement; grades were cut down, curves straightened, 
heavy rails replaced light rails, and during the ten years 
the capacity of freight cars has been almost doubled, 
with a corresponding increase in the efficiency of motive 
power. It was a common boast of railroad men about 
ten years ago, and since that, that with the improvements 
they were making they would be able to pay dividends 
under any business conditions, because they were so re- 
ducing their operating expenses by these means. 

Of course, they did not expect so large an increase in 
wages as has taken place, particularly, during the first 
half of last year, but still there ought to be something 
to show for these expenditures in the way of more 
economical operation, and those who look for it can find 
in the per ton per mile cost reports some justification for 
those boasts. 

After all, what shippers especially object to is that 
now, when business is depressed, when it is hard enough 
with the most careful management to show a bare mar- 
gin of profit and to keep from encroaching upon capital, 
the railroads are not willing to share in this condition, 
but should insist on making a bad matter worse by gen- 
eral advances in rates. 

This argument, according to Mr. McCrea, was an 
effective one in the New York conference—though per- 
haps it was effective chiefly with Mr. McCrea, who is a 
man of unusual breadth of view and sympathy with the 
general business public. This is what he says: 

After full consideration and exchange of views, the 
conclusion was unanimous that the time was not oppor- 
tune for an advance in all class rates, applicable to the 
entire territory represented at the meeting, which em- 
braced lines east of the Mississippi and north of the 
Ohio rivers. The traffic officers, however, were requested 
to further consider the advisability of an increase in 
rates in specific cases, where the present rates are par- 
ticularly low in comparison with other rates, and in view 
of the service performed. 

The interested public may feel satisfied that the ques- 
tions involved are receiving the earnest and careful con- 
sideration that their importance deserves. Railroads 
have always recognized, expressions to the contrary not- 
withstanding, that their property and that of the ship- 
ping public were dependent upon each other. 

It might be suggested that when Mr. McCrea says 
‘<the conclusion is unanimous that the time is not oppor- 


tune for an advance in all class rates applicable to the 
entire territory’’ he admits that such an advance has at 
least been under consideration. That such has been the 
fact has been understood by the shipping public and has 
been admitted by the railroad men and strongly advo- 
cated by them. Announcements have been made in the 
daily press that the advances would go into effect and 
dates were given. While the daily press is not perhaps 
the best of authority on railroad matters, such state- 
ments usually originate in and emanate from railroad 
sources. - 

Another report of the New York conference said that 
the presidents then decided to postpone the general ad- 
vance in eastern freight rates until December 1, owing 
to their inability to get the new tariffs ready at an 
earlier date, and that some of the presidents—among 
them F. A. Delano, of the Wabash—were from the first 
opposed to increases, believing them to be unwise from 
a publie standpoint. 

The shipping public, however, should not rest easy 
under the idea that the movement toward a general 
advance in the early future has received a fatal blow. 
Every day the public pulse is felt by railroad experts 
and every day something appears which shows that the 
roads have by no means given up the idea of gathering 
in from the depleted resources of the country the means 
to maintain their own unimpaired. 

J. T. Harahan, president of the Illinois Central, and 
James J. Hill, both have been interviewed recently and 
insist that rate advances are absolutely necessary, from 
both railroad and publie standpoints. This week it was 
announced that the National Association of Railway 
Agents would immediately inaugurate a campaign 
against reduction of present freight tariffs and in favor 
of advances. Thursday morning it was announced that 
from the Reading railroad offices had come the statement 
that a 5 percent advance would be put into effect Sep- 
tember 1. Mr. Harriman is quoted this week as saying 
that an advance is imperative and must be put into 
effect. 

While all this public discussion has been going on 
rates have been advancing, though not in such a way 
as to attract a great deal of attention. Classifications 
are being changed, rates here and there are being ad- 
vanced, and sometimes horizontal advances are made to 
a given territory, like the advance to the southwest from 
Memphis territory two weeks ago. Shippers and ship- 
pers’ organizations are pleased that their arguments and 
pleas have had some effect, but they will not, or should 
not, imagine that the fight is won. Most important is 
it that, under such conditions, the Interstate Commerce 
Commission should have authority on complaint to pass 
on the reasonableness of rates before they are put into 
effect. If advances are justified the fact can be de- 
clared and they will stand; if not they will not be intro- 
duced to the disturbance of business condition and to 
provoke endless and costly litigation. 
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STOCKS OF YELLOW PINE AT THE MILLS. © 


Perhaps the most interesting feature of the report 
of the secretary of the Yellow Pine Manufacturers’ 
Association, given elsewhere, is a comparative state- 
ment of stocks on hand at various dates. The report 
of cut and shipments we gave last week. As go 
the changes in eut and shipments, so go the changes 
in stocks at the mills; but the latter is a concrete, 
definite statement, which is more forceful than one 
reached by figuring out a result from the former. 

Here is a conerete fact: The stocks at the mills, 
based on 425 reports, showed a decrease of 19 percent 
between January 1 and July 1 of this year. 

Ordinarily, the stocks, January 1, are at about the 
bottom. The summer and early fall are the most 
favorable sawing seasons aad, at the same time, the 
heaviest shipping seasons, and the fall trade, to- 
gether with the usual shutdown of the mills the 
latter part of December and the disposition to reduce 
stocks prior to the annual inventory, make the stocks 
at the beginning of the year light. Then, after the 
midwinter months, the mills prepare for the spring 
and summer trade and stocks grow. This year stocks 
have almost continuously declined. 

While the 425 mills reporting are a small minority 
of the entire number cutting white pine in the south, 
they probably represent the average condition, or 


perhaps show a greater average of stock than if 
complete reports were received, for in these 425 mills 
are included nearly all the larger ones which by the 
permanent character of their trade and their capital 
ean and do carry large stocks, while multitudes of 
the smaller mills carry practically no stock at all, 
selling as fast as they cut; and, furthermore, multi- 
tudes of the small mills have been shut down prac- 
tically all this year. Therefore it may be assumed 
that the total decrease in stocks during the first 
six months of the year was greater, rather than less, 
than the 19 percent shown by the report. 

The figures as to number of feet do not mean very 
much as to the total situation, because the number of 
reports is so small, but if the percentage of 19 or 20 
percent be applied to the entire yellow pine industry the 
decrease would be enormous. At the 425 mills reporting 
the stock on hand July 1 was less by over 213,000,000 
feet than six months before. 

In the report is a table relating to seventy mills 
which reported for January 1 and July 1, this year, 
but not for last year. These mills reported a de- 
crease in stocks in six months of 32 percent, carrying 
out the idea that the general decrease has been 
greater than that of the mills reporting. 

In comparison with the stocks on hand a year ago 


those on July 1 are not so much lighter, as it might 
have been supposed they would be; 355 mills report- 
ing 1,165,735,247 feet of lumber on hand July 1, 1907, 
and 1,099,431,345 feet on July 1, 1908—a decrease of 
only 66,283,902 feet, or less than 5 percent during 
the twelve months. This may be accounted for, per- 
haps, by the fact that trade during the first part of 
last year was very active, cutting down stocks ma- 
terially. But that a comparison of stocks at that 
time with the stocks at this time should show a 
decrease is a matter for congratulation. 

Outside of statistics, however, it is well known 
that southern stocks are light and very badly broken. 
Buying experience demonstrates this fact every day, 
and it is on this condition, coupled with a material 
increase in the demand, that is based the recent ad- 
vances in the actual selling prices, which range from 
$1.50 to $2 a thousand, or perhaps more in some 
cases. In view of the steady, though rather slow, 
improvement in the market, with the crop outlook 
good and with the prospect of a large trade after the 
election and next year, it is not to be wondered at 
that the yellow pine men in convention in Chicago 
this week had cast off some of the habiliments of 
gloom that enshrouded them at the annual conven- 
tion in January. 





DR. J. B. WHITE DISCOVERS A SURE CURE FOR PRICE PROSTRATION. 


Plain, but not excessively plain, Capt. J. B. White, 
of Kansas City, Mo., has become Dr. J. B. White, Ph.D., 
meaning either Doctor of Pharmacy or disciple of Pros- 
perity and Hope, as you please. Modestly, yet effect- 
ively, Dr. White revealed himself to the Yellow Pine 
Manufacturers’ Association in semiannual convention as- 
sembled at the Chicago Beach hotel Tuesday, and pre- 
scribed for about 100 pale and pallid patients who had 
come up to breathe the air of Chicago’s near-ocean and 
exchange and symptoms, as described on 
page 54. 

Dr. White for some time has been making a study of 
the disease known as pinus palustris neartobustus. Re- 
gardless of infection, he has circulated freely among 
the pinus palustris colony in the south, pursuing the 
awful bacillus to its lair; the result was that, when he 
came north where a great many of his patients had 
gathered, he came armed with a remedy that could cure 
their ills and pay their. bills and start their mills. 

Dr. White, in diagnosing the present yellow pine mar- 
ket, found several well defined and universal symptoms. 
He found it suffering with contraction of profits and 
feeble circulation of the rhino. He found that the yel- 
low pine men still ate well, but not so often. All of 
this indisposition he attributed to their nervous systems 
being out of kilter. He found a paradoxical situation. 
He believed that yellow pine prices could be restored if 


sympathy 


their nerve could be restored, and, at the same time, if 
their nerve could be restored yellow pine prices again 
would rise to normal, 

Plainly, then, the thing to do was to set an alarm 
clock for the sluggish liver, put a safety valve on the 
high liver, warm the heart and bolster up the brain— 
in fact generally to revamp the nervous system, since the 


. law objects to any other system of raising yellow pine 


prices. 

The remedy that Dr. White proposes is Gestum. And 
what is Gestum? Gestum is registered under the Sher- 
man law as serial No. 999,999. It is a small tablet 
guaranteed to contain no arsenic, no panic and no pare- 
goric. It is not intended to put people to sleep, but to 
wake them up. It will act on the lazy liver like a bunch 
of fire-crackers tied on the end of a pup’s tail. It will 
make a loafing stomach get up and hump itself like 
green apples in the middle of a small boy’s vacation. 
It will make a man whose nerve is all shot to pieces feel 
like challenging for the welterweight championship of 
the world. Best of all, it will make a man who has 
been giving yellow pine away think it is so valuable that 
he puts a timelock on his saw mill before he goes to bed 
at night. 

‘Lhe dose for adults is one tablet every morning before 
starting up and seven before talking to a lumber buyer. 
Children in the yellow pine business should take the 


same, only twice as much. Follow the doctor’s diree- 
tions and you will wear diamonds. That the remedy 
will do all that is claimed for it is proved by the fol 
lowing testimonials: 

Sr. Louis, Mo., July 10, 1908.—Dear Doctor: I have 
been taking Gestum three weeks and have advanced common 
lumber $1. I wish I had started taking it six weeks ago, 
as I need the money. W. PRICcEs. 

ARKANAPOLIS, ARK., July 14, 1908.—Dear Doctor: After 
taking two bottles of your remedy we sold twenty-seven cars 
50 cents above the list. Have you any double strength tab- 
lets you can send us at once? GoopE & GLADDE. 

QUIETVILLE, MIss., July 9, 1908.—Dear Doctor: Before 
taking your tablets I had prostration of the price list, fatty 
degeneration of the stumpage and paralysis of the bank 
account. I took six bottles of your remedy, and now I 
have two breach of promise suits and a red automobile. 
Keep up the noble work. Hi. N. Fiienry. 

PEACEFUL VALLEY, ALA., July 7.—Dear Doctor: We 
bought a 50-cent bottle of your remedy after everything 
else had failed, including three men who owed us money. 
After taking one bottle we felt like a new firm. Will you 
exchange some more of the medicine at 50 cents a bottle for 
a car of No. 2 dimension at $18 a thousand? 

Yours hopefully, 
Youna & GREEN PER SIMMONS. 


It will be seen from these that Dr. White’s medicine 
is not bottled rainwater or condensed air, but is the real 
elixir and the real panie panacea. In the words of one 
of his pleased and prosperous patients, let the noble work 
go on. 





SOUTHERN LUMBER MILLS IN OPERATION. 


A great deal of valuable information is embraced in 
the June report of operations compiled by Oscar S. Tam, 
secretary of the Texas & Louisiana Saw Mill Associa- 
tion. This report covers 80 saw mills which operate 
77 planing mills. One-half of the saw mills were re- 
ported as not running at all, the others being operated 
from 10 to 100 percent of full time. The average run- 
ning time of the saw mills was 3244 percent of full 
time; the average running time of the planing mills was 
4114 percent, with 20 not being operated at all. The 
report shows a decrease in stocks of about 7,000,000 
feet, of which 6,300,000 feet was No. 1 common and 
under. There was a very small decrease in B and bet- 
ter. Stocks at the mills are said to be very badly broken. 
At only 9 plants were well assorted stocks reported. 
Reports from 25 mills show shortage of all items of 
inch No. 1 items. At other plants there is a scarcity of 
No. 1 inch stock ranging in width from 4 to 12 inches. 
At 25 plants stocks of inch No. 2 are below normal, with 
a reported scarcity of various widths in No. 2 at many 
other institutions. About the same report is made for 
No. 1. At 31 mills stocks are reported below 
normal in all items, while 31 other plants report a 
scarcity of certain widths of 2-inch No. 1 stock. Thirty- 
two mills report a scarcity of 2-inch No. 2 stock; 36 
mills a shortage of all items of B and better. 

While the volume of trade is about the same as dur- 
ing the previous month there has been a radical change 
in the attitude of producers. In April and May efforts 
were made to secure business regardless of prices. Now 
the mills are selecting from the offerings that which they 
believe may be handled to advantage. Of the 80 mills 


2-inch 


from which reports were secured 69 have adopted a 
policy of refusing any business that can not be shipped 


within thirty days, and at the same time no reports were 
received where the mills were making an effort to secure 
long-time contracts. Inquiries received by 45 mills were 
reported to be very heavy. By only one operator are 
inquiries termed light, and by 24 manufacturers they 
are held to be normal. 

For the first time in months inquiries for railroad 
material are being received and some orders are being 
booked. Quotations during the last month show a gen- 
eral stiffening of values. Nineteen of the mills identified 
with the Texas & Louisiana Saw Mill Association are 
asking higher prices for items on the right hand side of 
the list; 14 operators are asking more for all items. A 
few of the plants are asking more for flooring; others a 
higher price for ceiling, and still others are making 
higher quotations on items they hold in light supply. 

Every report contains the statement of a belief in a 
further improvement in the near future. Nearly all of 
them state that conditions now are in much better shape 
than they were earlier in the year. The outlook as viewed 
through the eyes of Texas and Louisiana yellow pine 
manufacturers is decidedly encouraging. Manufacturers 
have not been carried off their feet, however, by the 


improvement in demand and the stiffening of values. . 


Of the 80 mills reporting, 20 state they do not expect 
to operate at all during July. Only 13 will be run tull 
time, the remainder to be operated at from 10 to 90 
percent of normal capacity. The planers will be operated 
more nearly to capacity than the saw mills. Only 9 
reports are received of a total suspension of work in 
the planing mill department, while 17 are to be operated 
full time; the remainder from 5 to 75 percent of full 
time. _ ‘ 

In the southwest, it is said, retail yard stocks are be- 





low normal and generally are badly assorted. Dealers 
have not as yet begun to buy actively, but it is thought 
that the improvement in crop conditions will be sufficient 
to induce them to begin stocking up at an early date. 
In many parts of the country the retail trade is buying 
heavily, as the present outlook is for normal crops this 
year. In certain lines, such as hay, the production this 
year will be exceptionally heavy. Prices are high and 
the values of agricultural products during 1908 will be 
equal to if not in excess of the values in 1907. Corn, 
wheat and oats are bringing very high prices. General 
produce commands fancy prices and based on this show- 
ing there is every reason to believe that the consumption 
of lumber by the farmers this fall will be very heavy 
indeed. 

The secretary of the Texas & Louisiana Saw Mill 
Association neglected to state whether or not the two 
‘“boost’’ stanzas quoted in his report are original or 
borrowed. At any rate they are worthy of reproduction, 
as the sentiment jibes with the general feeling on the 
part of commercial interests today. The stanzas follow: 


“Here! you discontented knocker, 
Growlin’ ’bout the country’s ills, 
Chloroform yer dismal talker, 
Take a course o’ liver pills ; 
Stop yer durn ki-o-tee howlin’, 
Chaw some sand an’ git some grit; 
Don't sit in the dumps a-growlin’— 
ump the roost 
an’ boost 


“Fall in while the band’s a-playin’, 
Ketch the step an’ march along— 
*Stead o’ pessimistic brayin’, 
Join the hallelujah song! 
Drop yer hammer—do some rootin’— 
Grab a horn, you cuss, and split 
Every echo with yer tootin’— 
Jump the roost 
an’ boos 
a bit!” 
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PRESENT EFFICIENCY AND COST OF SKILLED LABOR JUSTIFY BUILDING NOW. 


Reports from dealers in building material, architects, 
contractors and boards of trade show varying reductions 
when present costs of building are contrasted with those 
in effect during the last two years. At some points 
material may be secured at much lower prices than those 
which heretofore have prevailed; at others the loss in 
value has been lighter. The cost of material alone con- 
sidered, the expense of building at this time shows re- 
ductions varying from 5 to as much as 30 percent in 
some instances. 

Broadly speaking, building material stands in the 
nature of raw supplies from which a finished product, 
the completed structure, is evolved. Many manufac- 
turers have learned in the stern school of experience 
that the cost sheet is influenced in many ways. The 
basis of the fabric of values is the cost of the raw 
material. Next comes the item of labor, which fre- 
quently exceeds the value of the raw supplies. 

Ability to operate without interruption and at full 
capacity serves to reduce the cost of the manufactured 
product, whether the article turned out be a watch or 
a skyscraper. Continuous operation is possible only 
where ample supplies of the raw material may be had 
and at the same time a sufficient number of men to keep 
each department busy. The principles outlined apply 
particularly to all manner of construction work. In 
some cities the building trade has been very active this 
year, but other lines of industry have been quiet. Active 


building has been brought about by a realization of the 
many advantages to be derived by builders at this time. 
Investments in improved real estate in any growing city 
are regarded as the safest that may be made. The 
increase in population adds to the value of such prop- 
erty each year. 

Owners of real estate now are beginning to appreciate 
the reliability of the advice given in the columns of the 
AMERICAN LUMBERMAN and reiterated by the press of 
the country that to BUILD NOW means to save money. 
The saving is affected not only in the smaller outlay in- 
volved as compared with last year, or as compared with 
the probable cost next year, but by reason of the struc- 
tures being completed and ready for occupancy at a 
much earlier date. This shortens the time during which 
the building stands idle and monproductive. 

At present there are no legitimate reasons for exas- 
perating delays due to the nonarrival of material re- 
quired, or to dissatisfaction on the part of workmen 
who seek employment elsewhere on slight provocation, as 
was the case last year. 

Builders today may secure the best quality of work- 
manship, another great advantage. The employment of 
experienced, capable workmen adds much to the value of 
the structure upon which they are engaged. Able, com- 
petent workmen supplied with the same materials and 
working out the same plans will put up a structure in 
shorter time and one which will bring 10 to 15 percent 


more when completed than if the work be done by those 
called ‘‘dubs,’’ in the parlance of artisans. It requires 
more than good shingles and high grade flashing for 
gutters and alleys to make a shingle roof that will turn 
water. The ‘‘more’’ in this case is experienced men to 
put the material in place. In building experience and 
ability count for more than in many other lines of work. 
A leaky roof may damage a new structure very greatly. 
To find the leak and repair it -calls for a considerable 
outlay. Many other instances could be cited showing 
the actual saving involved in the employment of careful 
workmen which now may be obtained at the same cost 
or at less cost than some of the unskilled demanded and 
received last year. 

Improved real estate is tangible real property that 
does not depreciate in value, but on the contrary appreci 
ates from year to year. Those who build at this time 
will effect a saving in the cost of the structure and one 
which within a very short time may be realized in the 
event they elect to sell. The home builder, of course, 
may not hope to realize upon his investment in actual 
cash except that to BUILD NOW means to save 5 to 
25 percent of the outlay required if operations be de- 
layed until next year. 

Whether the building be put up as an investment or for 
a home for residential or business purposes those who 
BUILD NOW will realize the truth of the old adage 
that ‘‘it is an ill wind that blows nobody good.’’ 





EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


The most interesting thing to be observed in connec- 
tion with the lumber trade in all its branches of recent 
development is the feeling of actual, not forced, opti- 
mism which prevails among manufacturers, wholesalers 
and retailers practically throughout the country. This 
sentiment is the direct result of a definite, findable im- 
provement in business conditions and an increase in the 
general demand for lumber coupled with a slight 
strengthening of prices which is generally believed to 
be the forerunner of a general upward movement. 

It should not be understood that the trade is satis- 
fied with the business now offered. There are difficul- 
ties to be overcome and unfortunate conditions to be 
remedied in specific fields, but the fact remains that from 
a condition of inertia unparalleled in many months the 
change in business conditions has brought about a gen- 
eral and long sought betterment which is generally be- 
lieved to be normal and permanent. 

The railroads have developed a demand for car ma- 
terial which is an assurance of better prices for yellow 
pine and a reduction of the visible supply, something 
of undoubted benefit to the southern mills. It is gen- 
erally conceded that building operations throughout the 
country have greatly increased and the supply of lum- 
ber in retail yards has been proportionately diminished. 
The retailers have not thus far replenished their stocks 
to a great extent, but, having sold quantities of lumber, 
they are now in the market and all classes of yard stock 
are moving far more freely at fair prices. 

Factory operations are on the increase throughout the 
middle west and proportionately are using an inéreased 
amount of factory stock. Altogether the situation is 
very gratifying and the belief that improvement will 
continue is firm. 


NORTHERN PINE MOVING MORE FREELY. 


Northern pine is moving in larger quantities than last 
week, cargo shipments having been nearly double, and 
some large sales have been made for shipment east. As 
northern pine prices have held up well all along the sit- 
uation in that respect is practically unchanged, but the 
amount of lumber moving is on the increase. 

Throughout the northwestern wheat belt the country 
trade has revived with returning indications of favor- 
able wheat crops and orders which were canceled earlier 
in the season are being replaced at as good or better 
prices. There is still a tendency on the part of the 
country yards which have carried heavy stocks in the 
past to sail closer to the wind and do business with 
smaller stocks and this feeling is apt to prevail during 
the year. 


AN ADVANCE IN HEMLOCK. 


Hemlock is feeling the advance in southern pine to a 
degree calculated by the manufacturers to warrant an 
advance of from 50 cents to $1 a thousand on all classes 
of stock. The advance is applied according to the condi- 
tion of stocks at the mill and the manufacturer’s opinion 
of the value of his lumber as compared with other pro- 
ducers’, but an advance has been made on nearly all 
northern hemlock and buyers seem to be willing to take 
at the higher prices what lumber they can get. 

Orders coming to the hemlock mills are mostly for 
small lots—mixed stock to fill in shortages in the yards 
—and producers report that thus far they do not feel 
the effects of the increase in building which undoubtedly 
will require considerable lumber within the next three 
or four weeks, but it is generally believed that the av- 
erage retailer is going to let his stock go down to a 
minimum before placing any orders. 


FAVORABLE REPORTS ON YELLOW PINE, 


From all yellow pine centers come favorable reports 
bearing both upon the volume of business and prices 
being asked and obtained. The advance from bedrock 


prices on yellow pine amounts to from 50 cents to $2, 
depending upon the stock, and perhaps even more on 
some classes of lumber. Present prices are not reducing 
the volume of business to a noticeable degree and in the 
face of an advance the railroads and car companies have 
come into the market for car sills, bridge and railway 
timbers and other stock. Some of the orders; which 
have been placed very quietly, have been of large pro- 
portions, and it seems possible that the railroads will 
consume at least a large share of the stock usually al- 
lotted to them from now on during the fall. 


PRODUCTION OF YELLOW PINE. 


Conflicting reports come from different sections re- 
garding production of lumber. In some territory pro- 
duction is unchanged, or more restricted than heretofore, 
while elsewhere mills are opening up and those which 
have been running are increasing their output. What- 
ever the average of production may be, however, mill 
stocks become more depleted and ill assorted week after 
week, and with the fear of a car shortage and a demand 
for lumber this fall which it will be impossible to handle 
owing to lack of rail facilities manufacturers are in a 
quandary as to what course to pursue. 

That a car shortage is a thing to be expected is hard- 
ly disputed, inasmuch as it has already developed on the 
Kansas City Southern and is almost daily anticipated on 
other southwestern lines. This year, as heretofore under 
similar circumstances, there probably will be little at- 
tempt on the part of the retail trade and other buyers 
to anticipate a car famine and the apparent outcome 
will be that those mills which have stock and are in a 
position to furnish it will be able to secure their own 
price for it, so that altogether perhaps it is not a bad 
time at least to fill out mill stocks and get ready for a 
reasonably sized fall trade. 


WITH THE HARDWOODS. 


In the hardwood trade there is hope that improvement 
in the furniture business is going to result in a marked 
increase in the call for factory lumber. Undoubtedly the 
furniture factories are getting into the market for large 
quantities of stock and are going to need more, as they 
are running full time and hardly able to keep up with 
their orders. This condition should soon be reflected in 
the condition of plain oak, birch and other furniture 
woods. At present quartered oak leads the list with the 
supply at a minimum and prices going higher. 

First and second red gum is also in good demand and 
bringing prices which are compensating in some measure 
for the slightness of the call for low grade stock, The 
latter, however, is improving. 

The planing mills are consiming larger quantities of 
lumber than they were a month ago and are expecting 
to need still more. 





NO ENTERPRISE NEED.DELAY. 


The case as to prices is well put and is nearly 
convincing. But, generally speaking, people do 
not build when material and labor are cheap. They 
do not act till the good times come on, and then 
all want to build at the same time, the consequence 
of which is that prices advance rapidly. Some- 
times failure to avail one’s self of cheap material 
and cheap labor is due to inability to borrow mon- 
ey at low rates. That condition does not hold at 
the present time. Money is cheap, ‘and no meri- 
torious enterprise need halt for lack of a loan at 
a satisfactory rate. 


Reading (Pa.) Telegram. 
July 15, 1908. , ' 











Poplar is selling at list with an advance during the 
last week of $1 on white stock. There is every indica- 
tion that poplar will ‘never be any cheaper than it is 
today and it anything like the present demand keeps 
up there will be still further advances within the next 
thirty or sixty days. 


VARIABLE CONDITIONS IN CYPRESS TRADE 


While the new list on cypress shows an advance of 
from 25 cents to $1 a thousand on a number of items, 
there is probably no actual advance on any class of stock. 
The cypress mills are reported to be making some 
concessions from their minimum prices of a month ago, 
but these are expected to hold only during the dull 
summer season and undoubtedly an advance will be 
asked by or before September 1. The cypress mills, 
like the yellow pine people, are expecting a car shortage 
this fall and are beginning to feel a little anxious about 
it. In fact some Texas & Pacific mills are reporting 
trouble already. 


ON THE WEST COAST. 


The argument that the railroads will appeal the rate 
case and endeavor to have set aside the decision of the 
Interstate Commerce Commission recently rendered has 
somewhat offset the beneficial effects that seemed likely 
to accrue from an adjustment of the rate question and 
consequently conditions on the Pacific coast are not what 
had been hoped for. It is reported that the railroads 
have been buying a quantity of ties and lumber and 
some of ihe larger mills are finding some business which 
can be handled upon a profitable basis in the east, but 
conditions generally, so far as the rail trade is con- 
cerned, are -unsettled. Coastwise shipments are very 
light, California finding use for very little northern 
coast lumber. 


SHINGLE OUTPUT CURTAILED. 


From one-fourth to one-third of the shingle mills are 
closed down and the shingle market is for the time being 
practically dead. The output is said even in the face of 
heavy curtailment to be in excess of the demand and 
producers are awaiting a revival in the east before ex- 
tending operations to the slightest degree. 


> 


WHITE CEDAR PRODUCTS. 


White cedar products are not showing marked activity, 
but little can be expected at this season of the year. The 
traction companies are buying some poles and some of 
the independent telephone companies are making rural 
extensions which are furnishing a little trade. The tele- 
graph companies are not in the market, although their 
stocks are practically exhausted, and their trade is looked 
for early in the fall. Posts are very quiet and will re- 
main so until after the crops are harvested. 

White cedar shingles still feel the effect of red cedar 
competition and few sales are being made. Producers 
are no more anxious to sell at present prices than are 
the buyers to take on stock which they can not see their 
way clear to dispose of. Extras are quoted in Chicago 
at $2.90 as against $4 and $4.10 a year ago this time. 
Standards are selling at $2.50. 


IMPROVEMENT IN EASTERN SPRUCE. 


The eastern spruce situation, which has been almost 
hopeless for some time, has brightened up considerably 
and producers and dealers are quoting their prices up 
several notches. Some sales of 9-inch frames are report- 
ed at Boston at $20, but business is not eagerly sought 
at this figure and an upward tendency is observable. 
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EDITORIAL COMMENT ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


THE AMERICAN LUMBERMAN will be grateful if any 
of its readers will supply information regarding the 
address of John Gustius, said to be a lumberman doing 
ousiness in either North or South Dakota; or of Charles 
4. Riedel (or Reedel), said to be a lumber salesman 
tn the employ of Mr. Gustius. Mr. Riedel’s sister has 
arrived in this country from Germany and neglected to 
gave any of her brother’s letters giving his address, not 
realizing how large a country she was coming to, and 
the AMERICAN LUMBERMAN has been appealed to in her 
behalf to endeavor to locate her brother. Any informa- 
tion which anyone can give in this direction will be ap- 
preciated by the lady. 


. 
IF ANYBODY is entitled to a birthday cake with pink 
candles on it it is the Lumber Manufacturers’ Agency, 
of Centralia, Wash. 


VICE PRESIDENT HALE, of the Gulf & Ship Island 
railroad, announces an advance of $1 a thousand in the 
yellow pine market. This is much better than announc- 
ing an advance in the rate thereon. 


‘MAY the gods and little fishes deliver the retailers 
from their fool friends,’’ prays a correspondent. That 
brings us up to the question as to who their fool friends 
are. 


THE association secretaries who went to Minneapolis 
to formulate a tentative code of ethics will be astonished 
to wake up this morning and find they were in the pay of 
the wholesalers all the while. 


LET the proposed code of ethics remember that 
Magna Charta had some hard sailing itself. 


WE TRUST the yellow pine manufacturers will ob- 
serve what we did for them in the matter of weather. 


C. E. D. appears to dislike the C. O. D. E. 


IF ANYONE thinks that white pine is a drug on the 
market this summer let him watch the St. Claire river 
during the next sixty days. 


LAY it not at the stable door of the world famed 
‘*Old Black Cow’’; attribute it not to the unapproach- 
able brilliance of a Saley Sparkling Gem, nor to the 
exacting character of the work of a 3-acre farm; the 
omission of ‘‘The Realm of the Retailer’’ is not due 
to any of these causes but to the prosaic, mechanical 
impossibility of two solid, material bodies occupying 
the same space at the same time. 


THE Georgia-Florida Sawmill Association will try 
hard not to laugh when it takes the money. 


THAT Wisconsin is taking a leading part in the for- 
estry preservation movement is the belief of Edward M. 
Griffith, chief forester of that state and lecturer on for- 
estry at the University of Wisconsin. The state already 
has more than 300,000 acres of forestry reserve in the 
northern part of the state and in addition is planning 
to acquire still more land for the same purpose. Ac- 
cording to Mr. Griffith the example that Wisconsin is 


setting in conserving its resources is being followed and 
commended all over the Union. In lecturing recently to 
a class of forestry at the University of Wisconsin Mr. 
Griffith said: ‘‘Forestry is not forestry where it does 
not pay. It is a practical business proposition and Wis- 
consin has done more than almost any state in the de- 
velopment of this idea, though the forestry work here 
is but four years old.’’ 


LOGGING work on the part of hardwood operators 
in the Ashland (Ky.) distriet is reported to be at a 
standstill. The tides this year brought out practically 
all the logs put in last fall and some of the mills 
already have exhausted their log supply. Work this 
year is being heavily curtailed; in fact, the operator 
carrying on woods work at normal capacity is the ex- 
ception, the majority of them so far having made no 
preparations for next year’s log supply. Augmented 
by this year’s cut, stocks probably are heavy at this 
time, but in view of the inactivity of the logging de- 
partments the outlook for future hardwood supplies is 
not encouraging. Broadly speaking, the present stocks 
must supply the requirements of consumers for the 
next eight months and possibly longer. The demand 
for hardwoods is improving slowly. Consumption this 
year has been far below normal but comparatively not 
as light as production. The cessation of activity on 
the part of the Ashland op2rators is attributed to the 
refusal of timber owners to make concessions in price 
and the inability of lumber manufacturers to see 
any justification in piling up lumber for which little 
more than the cost of producing it can be secured. 
Manufacturers prefer to wait until conditions change. 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Phases of Red Gum’s Uses—Criticism of the Trade Ethics Conference—Distinctions in Poplar. 


Uses of Red Gum. 


ASHEVILLE, N. C., July 16.—Editor AMERICAN LUMBER- 
MAN: I have been much interested in following your articles on 
red gum. While I am not a subscriber to your paper direct 
I am a member of the Southern Timber Syndicate and am 
also interested in several other lumber companies, all of 
which take your paper, and your recent articles on red gum 
certainly have been of interest. I, too, have given the 
matter a good deal of thought and study, from the fact 
that we are largely interested in lands that carry a large 
percent of gum. 

I have also followed the reports made by the forestry 
bureau and its examination of these woods, and in fact 
every other information which it has been possible for me 
to obtain. As your paper seems to be better posted than 
all the manufacturers combined I think perhaps you could 
tell me more particularly the percent of the total produc- 
tion of gum used for the various purposes in which the 
lumber is consumed. Even though these figures be only a 
matter of judgment they would certainly be of great inter- 
est, especially so from the fact that you have written so 
extensively about red gum, and I shall follow your pages 
closely in the near future hoping to see an article on this 
subject. M. E. Grey. 





[It is a diffieult matter to determine even approxi- 
mately just what lines of trade consume any kind of 
lumber. The census report for 1906 shows a red gum 
lumber production of 453,678,000 feet. The average 
mill value as reported was $13.46 a thousand feet. The 
detailed report for 1907 has not yet been published. 
There was probably a fairly large increase in the pro- 
duetion of red gum. By the present methods of gather- 
ing statistics no record is maintained of the purposes for 
which buyers use the sawed lumber product. 

In addition to the lumber cut, 72,862,000 feet of red 
gum, log scale, was used in the manufacture of veneers, 
producing 317,697,000 superficial feet of veneer. The 
report of the slack cooperage produced shows 142,952,000 
staves to have been made of red gum in 1906, also 
16,518 sets of heading and 740,000 hoops. It is not 
possible to reduce these quantities to board feet with 
any degree of certainty. The red gum timber used in 
this way, roughly speaking, probably would have pro- 
duced 20 to 25 percent as much lumber as was reported. 

Of the sawed red gum produced, probably 5 percent 
was used by the furniture trade; 5 percent by other fac- 
tories; 10 percent by the manufacturers of doors and 
interior trim; 10 percent entered into local consumption; 
10 percent into ties; 10 percent into yard stock, such 
as molding, flooring, ceiling, siding ete., and 40 percent 
into boxes and other packages, the remainder being used 
for such a wide range of purposes as to make it im- 
possible to specify the percentage employed for each. 

Tho foregoing is an estimate based on general observa- 
tions as to the quantities of red gum used by the differ- 
ent classes of consumers. ‘The distribution of red gum 
is changing very rapidly. It is securing new footholds. 
It retains whatever ground it wins and gives general sat- 
isfaction where used intelligently —Ebiror. | 

———Neeee 
Ill Considered Objections to the Minneapolis Code. 

MINNEAPOLIS, MINN., July 18.—Editor AMERICAN LUMBER- 
MAN: Noting the rather caustic criticism of the recent 
American Lumber Trades Congress contained in your issue 
of July 4, 1908, signed “Illinois Retailer,” and appearing 
on. page 47, permit me to say that after reading it over 
earefully I am persuaded that the kindest position to assume 
toward the author of the letter is to advise him to read 
the entire proceedings of the conference with careful con- 
sideration of all that was said and done, and with special 
reference to the following points: 

1. ‘To that part of the call for the conference contained 
in the third and fourth paragraphs, also to the footnote 
following the signatures. See page 47 of your issue of 
June 27. 

2. Yo the remarks of the temporary 
Merrill, in explanation of the call. 
3. To 





chairman, Mr. 
Same ge. 

3. the remarks of Permanent Chairman Bruce in 
sailing for the report of the conference committee. Page 50. 


4. And, especially, to the remarks of Mr. Merrill, chair- 
man of the joint committee, on page 52, wherein he says: 
“We are here only as a matter of sentiment and nobody is 
bound in any way by our action.” 

The opening paragraph of the “Illinois Retailer’s” letter 
shows lack of conception of the purpose and character of 
the recent conference, and the first sentence of the fifth 
paragraph of his letter clearly shows that he has not 
read the report understandingly—if at all—hence my sug- 
gestion that he be courteously asked to read the report in 
full. W. G. Ho.Luis, Secretary. 

[In his usual sueeinet styie Mr. Hollis thoroughly an- 
swers the letter of “Illinois Retailer” published in our 
last issue, but we might add this recommendation, that 
“Illinois Retailer” attend the next meeting of the Illinois 
Lumber Dealers’ Association, of which he is, or should 
be, a member, and there make his protest against the 
code of ethics as framed by the conference and state his 
objections to them if he should then have any. 

The work of the conference was tentative only. It 
must be referred to the various associations for their 
approval or rejection or for their suggestions of amend- 
ment. It is binding upon no one yet, and will not be, 
except it be adopted by a sufficient number of associa- 
tions to make its use practically universal. 

As stated before, the conference adjourned subject to 
the call of the chairman, if a further conference should 
be demanded by any five associations among which 
should be representatives of manufacturers, wholesalers 
and retailers. This provision in the proceedings of the 
conference was designed to meet the possibility that 
further study of the code might reveal features of it 
that should be amended, or that a widening of its scope 
might be wise. In such case another conference pricr 
to the annual meetings of the associations might be 
desirable, as a result of which the whole subject would 
be presented to the association in even more complete 
and mutually satisfactory form. 

In the meantime, however, it would seem to the AMERI- 
CAN LUMBERMAN that it would be wise, so far as prac- 
ticable, to put some of the recommendations of the con- 





ANNOUNCEMENT. 


The AMERICAN LUMBERMAN announces 
the publication of the seventh edition of 
‘*Oh, Weep No Weeps,’’ a little volume by 
Douglas Malloch, ‘‘the lumberman poet.’’ 

This poem has enjoyed steady popularity. 
Six times has it had to be reprinted to meet 
the demand. Its quaint humor and solid 
sense have appealed to thousands. It is called 
*‘*a poem to-pass along,’’ and such it will 
prove. The first impulse of the reader is to 
hand it to some friend who needs its clever 
and cheerful advice. 

The book has been printed in two colors in 
rich style and bound in thin boards, with a 
striking cover design. It will be sent to any 
address, postpaid, for 25 cents, by the pub- 
lisher, 

THE AMERICAN LUMBERMAN, 
315 Dearborn Street, 
Chicago. 











ference, particularly the terms of sale, into actual use, 
that their advantages or disadvantages might be deter- 
mined. But this may not be practicable, and we may 
have to wait for a trial of the code until it is adopted 
by the associations represented at the conferenee, or by 
most of them. 

In the meantime the LUMBERMAN invites an honest and 
frank discussion of the code as formulated. It suggests, 
however, that such discussion assume what should be 
assumed—that the conference was honest in its work 
and conclusions and was dominated by no faction. As 
a matter of fact the retailers were more strongly repre- 
sented in it than the wholesalers and manufacturers. 
They are better organized, and some of the men who 
have done most to advance the interests of the retail 
trade were interested in the. work, watched its progress 
and are satisfied with its outeome. Whatever criticism 
may be made as to the results of the conference, no one 
can with justice say that it was one sided or influenced 
by special interests ——EbITor.] 





Clear Saps and No. 1 Common. 

FRANKLIN, N. C., June 30.—Editor AMERICAN LUMBER- 
MAN: We took an order for one of our customers for a 
car of 4-4 No. 1 common poplar to be S28 to %. After 
loading the car about two-thirds full of No. 1 common we 
discovered that we did not have enough to fill the car so as 
to make weight. We had something like 3,000 or 4,000 feet 
of clear saps,.running 6 to 15 inches wide. This .stock 
was absolutely clear of knots and considerable of it only 
slightly stained. 

Our inspector was under the impression that when clear 
saps are stained they would be lowered one grade into No. 
1 common and we filled the car with that stock. 

Owing to an error in billing we billed out the car just 
as loaded—two-thirds No. 1 common and one-third clear 
stained saps. Our customer immediately took exception 
and asked for a rebate on account of the clear saps being 
in with the common. 

We have no doubt that from the stain on the lumber 
the greater portion of it dressed absolutely clear, but there 
could possibly have been some of the lumber showing some 
discolored stain after being dressed two sides. 

We would like to ask if any reasonable customer would 
not have been glad to get clear, slightly discolored saps, 6 
to 15 inches wide, for: No. 1 common and whether by a 
reasonable application this grade should not have been 
accepted in the grade of No. 1 common? 

GENNETT LUMBER COMPANY. 


[Lumber values are governed in some degree by the 
purposes for which the material is to be used.. It may 
be that the sap is not as valuable to the buyer in this 
ease as the regular grade of No. 1 common. 

Clear poplar saps are higher grade than No. 1 com- 
mon and in a general way are worth $8 or $9 mare. 

Sound, discolored sap is not a defect under the rules 
of the Hardwood Manufacturers’ Association of the 
United States. The rules of the National Hardwood 
Lumber Association are not specific on this point, merely 
specifying the percentage of clear face cuttings that 
boards of different sizes must produce. It does not 
seem reasonable for a customer to object to a substitu- 
tion of clear saps for No. 1 common unless the saps 
were so badly discolored as to injure their value. 

Literally the buyer is not compelled to receive the saps 
for No. 1 common, as he has a legal right to insist upon 
the order being filled as given. In a case of this kind, 
however, it does not seem that he has any possible 
chance of losing by accepting the stock substituted for 
that ordered, particularly as under the rules of one of 
the major hardwood. associations the stain would not be 
considered a defect in No. 1 common. [If this be true, 
then it is splitting hairs and performing other un- 
profitable contortions to insist that stained clear saps 
are not acceptable'as No. 1 comimon.—EDITorR.] 
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THE TIME TO BUILD. 


What Retail Lumbermen of the Country Think of the ‘Build Now’? Movement—Contrast- 
ing Present Values With Those of Last Year—Some 


ALONG THE RIGHT LINE. 

DayToNn, OHIO, July 20.—Editor AMERICAN LUMBERMAN : 
We are beginning to believe something in mental telepathy. 
We have been running advertisements in the local news- 
papers urging people to “build now,’ as in our judgment 
the cost of.material and labor will never be as low as it is 
at the present time, and have been calling their attention 
to the fact that lumber of all kinds is getting more and 
more scarce, and it would not be well to expect any lower 
prices than the present ones. 

This morning we received a fetter from you dated July 
17, enclosing copy of your building bulletin No. 7. This 
is the first we have known of your campaign, but believe 
you are working along the right line and certainly appre- 
ciate it, as all dealers in lumber should. 

Tue F. A. RequartH COMPANY. 





PRICES FAR BELOW LAST YEAR’S. 


BLOOMINGTON, ILL., July 20.—Editor AMERICAN LUMBER- 
MAN: Your kind favor of July 18, requesting us to write 
you on the building situation and any indications thereon 
at Bloomington and vicinity, received, and we reply as 
follows : 

Our sales up to the present time have equalled those for 
the corresponding months of last year, some months running 
ahead, others a little behind, but on the whole averaging 
about the same. Building this year, as compared with last, 
will not reach one-eighth, and the outlook for future oper- 
ations is everything but bright. However, we do not want 
you to believe that we are pessimistic in what we say, for 
we believe in looking on the bright side of everything. 

Prices on commodities this year fall away below those of 
last. Lumber on the average is about $6 a thousand feet 
lower; cement is now lower than it ever has been, and the 
price of building and other materials is also greatly reduced 
in proportion. Labor as compared with last year has also 
suffered, probably due to the scarcity of work, although in 
some lines there has been no material difference. 

However, the crop outlook is taking on a brighter aspect, 
and the recent rains, especially in central Illinois, are doing 
worlds of good. Big crops will mean more room for crib- 
bage, hence more lumber will be needed. We hope so. 

E. R. DARLINGTON LUMBER COMPANY. 





SITUATION ENCOURAGING. 

LA FAYETTE, IND., July 20.—Editor AMERICAN LUMBER- 
MAN: It gives us great pleasure to comply with your re- 
quest of July 18, asking us to give you a short statement 
as to building conditions in our vicinity. 

The situation is very encouraging. So far this year, in 
quantity, we have sold more lumber than last year, but, of 
course, owing to the depreciation in prices the value of 
the sales are somewhat less. 

Crop prospects are bright here and we are having a great 
wany inquiries for material of all kinds. We expect a 
heavy fall trade, and our firm in anticipation of this has 
ordered the largest quantity of lumber ever ordered before 
at this time of year. We feel quite sure the bottom has 
been touched and everything from now on will be on the 
upper trend. We feel this so strongly that, as 
stated, we have placed our money on it. 

In giving our friends who expect to build the advice to 
build now while prices are low we are-doing them a great 
favor, and in telling them now, we mean now, and not two 
or three months hence. Labor is well employed in this 
vicinity, no men being idle who are willing to work. 

Henry TAYLOR LUMBER COMPANY. 


above 


RESULTS GRATIFYING. 

EFFINGHAM, ILL. July 20.—Editor AMERICAN LUMBER- 
MAN: We started a “Build Now’ campaign early in the 
season and the results have been very gratifying. We are 
satisfied that a number of new houses have been built here 
for investment that would not have been thought of had 
we not shown people that prices were lower than for years 
past,-and probably lower than they will be again. Also a 
number of people are building this year who have been 
putting it off during the last two years of extremely high 
prices—for the high level that lumber prices soared to dur- 
ing 1906 and 1907 most certainly did retard building——and 
we only hope’ the manufacturers will be a little more 
reasonable with their prices than they were then, when 


business again gets good. The reductions in prices here 
from’ last year are about as follows: Dimension, 20 


percent; common flooring, 16 percent; boards, 16 percent; 
sash and doors, 15 percent ; cement, 33 1-3 percent ; shingles, 
15 percent. Wages about the same. 

¢ EwWwInG LUMBER COMPANY. 


THE PART OF WISDOM. 

Decatur, ILL., July 20.—Editor AMERICAN LUMBERMAN : 
It is our opinion that those who are prospective builders 
will miss the opportunity of a decade if they fail to take 
advantage of the “Build Now” crusade being waged in all 
parts of the country. All kinds of material that enters 
into a home or a business building are 15 percent to 25 
percent lower than the high mark reached a little more than 
a year ago. Wholesalers, in a good many instances, are 


selling lumber below the actual cost of production. The 
above state of affairs, it seems, cannot long exist, as a 
majority of the manufacturers of lumber have had their 
mills closed for months and have badly broken stocks, and 
when the demand sets in prices, which are already looking 
up, will rise in a few months to the former high prices 
which prevailed in 1907.. This wise man will “build now.” 


E. R. DARLINGTON LUMBER COMPANY. 


A WISE SUGGESTION. 

PINE BuLurr, ARK., July 20.—We are in receipt of your 
favor inclosing slips “Now is the time to build.’ This is 
undoubtedly a wise suggestion and those who avail them- 
selves of the advice will never have cause to regret it, for 
they will undoubtedly buy material for less money now 
than in the future. 

BuiuFF City LUMBER COMPANY, 
J. F. Rutherford, President. 


SHOULD INCREASE BUILDING. 
ABERDEEN, WASH., July 15.—The idea is a good one and 
if carried out in general will result in considerable building. 
S. E. StapE LUMBER COMPANY. 


THINK WELL OF THE SLOGAN. 

NortH TONAWANDA, N. Y., July 20.—The “Build Now” 
campaign, recently launched by the AMERICAN LUMBERMAN, 
is generally commended by the dealers in the Tonawandas. 
R. T. Jones, of the R. T. Jones Lumber Company, said: “I 
am very much interested in the work being carried on by 
the LUMBERMAN under the head of Time to Build. The 
arguments set forth are unanswerable, as they represent a 
true condition of affairs. The LUMBERMAN is deserving of 
the greatest credit for the splendid work which it is 
doing in behalf of the people interested in building at the 
most opportune time as well as in the interests of dealers 
in all kinds of building materials, and the work cannot help 
but be very effective.” 

G. F. Hawley, of the Eastern Lumber Company, said: 
“There is little doubt as to the movement started by the 





SAN DIEGO CHAMBER OF COMMERCE 
SAYS “BUILD NOW.” 


Some months since the Chamber of Commerce 
advocated the erection of apartment houses in 
order to accommodate the people who would come 
to San Diego. Some apartments were built, and | 
am of the conviction that the persons who con- 
structed them made no mistake. | am also of the 
opinion that this is a good time to build. That 
others are of like opinion is evidenced by the 
amount of construction now in evidence. | believe 
that an era of great prosperity is in store for San 
Diego. The last two years have been fruitful of 
many enterprises and new homes. The man who 
can build is the man to whom the prices will 
appeal. Lumber is lower than it was a few months 
since, and wages are no higher and there are men 
willing to work. Home building should be encour- 
aged. Conditions here are favorable and | hope to 
see hundreds of other homes building for occupancy 
in the next year. John S. Mills, Secretary, 

Chamber of Commerce of San Diego Co., Cal. 











AMERICAN LUMBERMAN being a good thing. 
a most pronounced impetus to business.” 

W. H. Stredella, of the Northern Lumber Company, said: 
“I have noted with much interest the campaign which the 
AMERICAN LUMBERMAN is conducting in an effort to create 
better building conditions, and consequently better business 
generally, and I consider it a most timely and worthy 
project. The points which the great journal published by 
Mr. Defebaugh in the interest of the lumber trade are most 
convincing and those who heed them will certainly profit. 
Lumber is being sold at cost and in some instances even 
lower and the same may be said of other commodities used 
for building. An effort is being made to strengthen the 
yellow pine market. When the prices on the southern 
product begin to advance there is little doubt that northern 
woods, which have been supplanted to some extent by yellow 
pine on account of the lower prices, will begin to show up 
ward tendencies. It is therefore most advantageous that 
the man who desires to take advantage of building now get 
busy at once.” 

W. D. Trimble, secretary of the Board of Trade, said: 
“Better arguments than those given by the AMERICAN LUM- 
BERMAN for building now could hardly be advanced. The 
man who acts promptly on the advice given by the journal 
will be the biggest gainer. Vrices are not likely to go any 
lower. Instead, conditions would indicate an advance. 
Many who have been rather timid about building will no 
doubt have sufficient confidence restored through the advice 
of the AMpRICAN LUMBERMAN to go on with any building 
project which they may have under consideration. The 


It should prove 


Practical Suggestions. 


board will take up a communication which I received 
from the AMERICAN LUMBERMAN at its next meeting and 
endeavor to take some action that will help bring about the 
conditions which the journal is so ably endeavoring to have 
accomplished.” 

J. A. McKenney, of the Twin City Lumber Company, 
said: “I am heartily in accord with the conditions as laid 
down by the AMERICAN LUMBERMAN in its efforts to create 
a greater interest in building. The prevailing backwardness 
of trade is due in a large measure to many people leading 
themselves into the belief that the country is in the throes 
of hard times. Only such views as presented by the AMERI- 
CAN LUMBBPRMAN through itself and the press of the country 
is likely to change them into believing differently. Once this 
is accomplished, better conditions are bound to prevail, and 
normal conditions returned to in a 
time.” 

W. G. Palmer, first vice president of the Board of Trade, 
a retailer and woodworking operator, said: “Much good is 
certain to come of the campaign being perpetrated by the 
AMERICAN LUMBERMAN. Its efforts to create.a better busi- 
ness generally are to be commended.” 


have 


comparatively short 


“BUILD NOW” CAMPAIGN IN INDIANA. 


EVANSVILLE, IND., June 24.—The “Build Now” campaign 
started by the AMERICAN LUMBERMAN has met with hearty 


approval by lumber dealers, contractors, architects and 
many other classes in Evansville and already there is re- 


newed activity in the local field and it is believed from 
this time on there will be a great deal of building done in 
and around the city. Building operations, in fact, have 
been picking up for the last week and the number of build- 
ing permits is gradually on the. increase. Interviews ob- 
tained this week from local lumber dealers and contractors 
show that the decrease on flooring uf all kinds as compared 
with last season amounts to about 20 percent. This amount 
of decrease also holds good on ceilinys, all kinds of finishing 
lumber and in fact applies to the entire yellow pine list, 
boards, dimension and timbers. In fact the cost of almost 
all building materials is lower than last year and as the 
AMERICAN LUMBERMAN points out there could be no better 
time to build than now. ‘This is especially true of Evans- 
ville, where at the present there are a great number of men 
seeking employment and the wage scale in some instances 
is not as high as last Many other building materials 
are gradually getting lower in price and contractors say 
there never was a better time to build and people who 
have building to do are awakening to this fact, since the 
“Build Now”. campaign was inaugurated. “I want to 
heartily indorse the plan of the AMERICAN LUMBBERMAN,” 
said George O. Worland, office manager for Thompson, 
Thayer & McCowen, of this city. “It will certainly result 
in a great deal of good and I believe contractors and 
builders will be busier from this time on. The scheme is 
one of the best that could have been suggested. It is 
bound to help and I will do ali in my power to boost it 
along.” 

Charles Wolflin, of the Wolflin-Luhring 
papy, in speaking of the matter said: “I 
excellent thing. ‘the plan will certainly bring results in 
my estimation. It will stimulate the building business as 
nothing else and lumbermen will be greatly benefited I 
want to congratulate the AMBpRICAN LUMBERMAN upon 
starting the campaign. The paper has certainly made good 
with the lumber and building people of the country by its 
latest move. I look for a busy season in the building line 
in Evansville from this time on.” 

Henry Woelker, of the Mechanics’ Planing Mill and secre- 
tary of the Tri-State Lumber Dealers’ Association, says 
planing mill men will heartily indorse the scheme, as it is 
bound to bring more business to them. When building is 
brisk their business is good and he says they are for any- 
thing that will bring more business and pat an end to the 
present hard times. 

Carpenters, contractors and numerous other men in the 
city were interviewed on the subject and all joined in say- 
ing that the AMERICAN LUMBERMAN had struck at the right 
time and that its good werk would do a world af good to 
building conditions all over the country. 


year. 


Lumber Com- 


think it is an 


PRAISE LUMBERMAN’S EFFORTS. 
PHILADELPHIA, Pa., July 7.—The board of directors of 
the Lumbermen’s Exchange at its meeting July 1 gave seri- 
olfs and prolonged consideration to the project ofthe Amer- 
1CAN LUMBERMAN to educate business men and investors to 
the fact that now is the time to build. Nearly all the mem- 
bers expressed hearty and sincere approval of the missionary 
work of the AMERICAN LUMBERMAN. How best to obtain 
the publicity needful to implant such ideas on the public 
mind was the dubitable point. Finally it was decided that 
the following committeemen should undertake the work and 
report to the exchange: B. Franklin Betts, of C. M. Betts 
& Co.; Owen M. Bruner, of the Owen M. Bruner Company; 
William C. MacBride, of the Haney-White Company, and 
Daniel Adams. Many of the members of the exchange wrote 
to President Underhill indorsing the editorial campaign of 
the. AMERICAN LUMBERMAN. A report is to be made and 
presented by the committee at the August meeting of the 
directors outlining a codperative campaign. 
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“BUILD NOW” IS TIMELY ADVICE. 


Practical Benefits Secured by Those Who Gave Heed to the Admonition—Comparative Costs—Present Advantages Enumerated— 
Reception of the Movement at Important Commercial Centers—High Commendation from Authorities, 


BUILDING MATERIALS CHEAPER. 

CapILLAc, Micu., July 24.—Cadillac dealers in building 
supplies to a man declare that now is the time to build 
and do it cheaply. Edward Fitzgerald, general manager for 
the Mitchell Bros. Company, of this city, said to an 
AMERICAN LUMBERMAN representative on that subject: “It 
is a fact that lumber, cement, plaster, stone ete., can be 
bought today 10 to 25 percent cheaper than the same grades 
were bought for a year ago, or than they can be bought for 
one year from now. Maple flooring runs about 10 percent 
cheaper now. The financial depression of eight months ago 
eaused the decline in prices, and by the same token the im- 
proved conditions that will attend the general picking up 
in business and the settled conditions that usually follow a 
presidential election, as well as the big demand that must 
soon come because of the necessity of retail dealers in all 
building stuffs stocking up their sheds and warehouses, will 
increase the cost of materials in less than a year.” 

W. A. Merrill, of the Cadillac Supply Company, the most 
extensive dealer in cement, brick and other building mate- 
rials, say the commodities in his lines can be bought today 
10 to 20 percent cheaper than eight months ago, and he is 
noting a big increase in trade in the last few weeks. 


PRACTICAL RESULTS IN CINCINNATI. 

CINCINNATI, OnI0, July 20.—That the “Build Now” cam- 
paign started by the AMERICAN LUMBERMAN about two 
months ago has borne fruit is evidenced on every hand. 
Here in Cincinnati the editorials of the AMERICAN LUMBER- 
MAN have been taken up by the daily press and commented 
upon, and all have been urged in strong terms to “build 
now,” the papers pointing their advice by referring to the 
AMERICAN LUMBERMAN as the foremost authority on build- 
ing materials in the country. 

Today building is as active in Cincinnati and vicinity as 
at the same time in 1907. For a time in the spring it 
looked as though there would be a heavy falling off, but the 
efforts to boom the building trade have been successful. The 
tendency at this time is toward home building, and the 
houses being erected lean more to the substantial and lasting 
classes, in which brick, stone and concrete are the leading 
materials used, together with steeel for lintels, girders and 
heavy work, where formerly timbers were used. The cost 
of construction is about 10 percent less than a year ago, 
and this is accounted for by builders and architects on the 
ground that labor conditions are much better than those 
which prevailed a year ago, the 8-hour day not being a 
factor, as the workingmen have accepted the 10-hour 
schedule so far without a murmur, and there is no dispo- 
sition to raise the question which caused much trouble at 
this time last year. 

Building lumber is the only thing which shows a material 
reduction in price, the prices averaging from $3 to $5 a 
thousand less than a year ago, but this is compensated for 
in the fact that door sash and planing mill men are keeping 
prices for these articles on the same basis as a year ago, 
claiming that the prices were too low. Flooring of all kinds 
is lower in price. The prices for brick, stone, sand, lime 
and cement are the same as a year ago. Stonemasons, 
bricklayers and plasterers receive the same wages, but labor- 
ers, who at this time a year ago were demanding $2 and 
$2.25 a day, are now plentiful at $1.50 and $1.75, and in 
the construction of houses of concrete this makes a material 
reduction in the price as compared to brick and stone, as 
but one or two ‘“skilled’’ mechanics are used, the rest being 
day laborers. 

E. Dornette, the school board architect, says the reason 
a less number of frame houses are being erected is that 
for an 8-room house that would cost $4,000 made of frame 
could for about $3,000 more be built of brick. 

As an evidence that the “Build Now” campaign has 
been successful in encouraging building, the great sky- 
scraper which the Provident Savings & Trust Company 
intended to build at Seventh and Vine streets, and an- 
nounced last winter that the erection of the building had 
been deferred until more favorable building conditions 
prevailed, was started two weeks ago, and is now being 
pushed forward to completion. Preparations for the erec- 
tion of other large buildings in the business section are 
now under way. 


GOLDEN GATE BUILDING CONDITIONS. 

San FRANcISCcO, CAL., July 17.—A local authority reviews 
the building conditions in San Francisco as follows: For 
some months past there has been taking place an unprece- 
dented decline in the cost of building construction in San 
Francisco, until today the average price for building is 
lower by about 35 percent than a year ago. Architects and 
contractors assert that the cost of building is cheaper now 
than for some years before the fire of 1906, and they add 
that if money were easily obtainable by owners of land on 
mortgages those owners who are informed on the reduced 
cost of construction would lose no time in building. In 
the figures of relative cost of construction now and during 
the busy period subsequent to the fire there is but a slight 
variation in opinions, although they are given by different 
contractors. Materials have dropped in price to an extent 
that surprises men accustomed to commercial business 
methods. In one instance the purchasing agent of one of 
the largest contracting firms stated that there has been a 
drop of fully 66 percent in the cost of lumber since the days 








of the extremely high prices after the fire. 

Concerning labor conditions, architects say the union 
scales are maintained merely on the surface, while many 
men are working for less than the union schedule. Con- 
tractors claim to know nothing of such a condition, though 
they emphasize the statement that since men are anxious 
to hold their jobs practically double the work is done by 
them now as compared with their output of a year ago. 
In this way, the contractors say, they save on wages. Some 
contractors and architects are equally positive they can get 
carpenters for $3 a day, and laborers, who used to get $5 
a day, for $2.50. The most remarkable decrease in prices 
has taken place in the lumber market, the prices having 
fallen fully two-thirds of their former standards. Good 
lumber may now be had for $14 a thousand feet, even by 
the small contractors, who paid as high as $40 to $50 for 
the same grades after the fire and high prices continuously 
until last summer. Another sharp decline has taken place 
in lime, which was quoted July 6 at $1.25 a barrel, less 25 
cents for the returned barrel, making the net price $1 a 
barrel. Up to a year ago the price averaged $2.50 a barrel, 
and at times in the fall and winter of 1906 it ran to $3. 


THE BEST OPPORTUNITY IN YEARS. 


CoLUMBUS, OHIO, July 20.—Business men of this city, as 
well as the lumber dealers, are much interested in the move- 
ment toincrease the building operations throughout the coun- 
try and firmly believe that this will be the best opportunity to 
years to come. Columbus contractors figure that the cost of 
building at this time will be at least from 10 to 15 percent 
cheaper than it was at the corresponding time in 1907. 
Labor and lumber is slightly cheaper than it was a year ago, 
but other materials are selling at about the usual prices. 


Most grades of building lumber are selling at about the same 
prices as were asked a year ago, while others are much 
cheaper. Labor is slightly cheaper and better results are 
obtained than when jobs were plentiful. It is believed that 
should building operations be resumed on an active scale 
that it would soon be reflected in other lines of trade. Co- 
lumbus contractors say that building materials will never 
be cheaper than they are now and that the opportunity 
should be availed of at once, as delay means higher prices 


“BUILD NOW” CAMPAIGN IN TEXAS. 


BEAUMONT, TEXx., July 5.—‘‘The AMERICAN LUMBERMAN’S 
policy of educating American people to the necessity of 
taking advantage of conditions to buy their lumber and 
other building material now and thus assist in hurrying 
along a continuation of prosperity as well as assisting in 
bringing back that prosperity of old is a good one,” said 
J. Frank Keith the other day to the LUMBERMAN represent- 
ative. “If ever there was an opportunity for the contractor 
and the builder to take advantage of a situation that would 
result to his pecuniary benefit in the past it is now. I was 
glad to see our local papers reprint the AMERICAN LUMBER- 
MAN’S editorials.” 

“I have read with interest some editorials from the 
AMERICAN LUMBERMAN anent the assistance to the pros- 
perity of the country our people could be by taking advan- 
tage of the present to buy their needs and not wait until 
that time when prices shall be higher and possibly too high 
for some of them,” said John N. Gilbert yesterday. “I am 
glad the LUMBERMAN has taken this view of the situation 
and I want to say that I am glad the efforts of the Lum- 
BERMAN are resulting in some good.” 





Roused into Activity by Perusing “Build Now” Literature, 
a Nebraska Lumberman Mailed to 350 Possible 
Customers This Unique Letter. 
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FRANKLIN, NEB., July 16, 1908. 


Your letter came some two weeks ago, and you will excuse my not answering before now, but it. was purely for the 
want of time. You know in the absence of my best girl I am it first, last and the middle too. There is the old brindle 
to pail, the calf and the pigs to feed, dishes to wash, sweep out and dust. Well, I don't know what not, but it seems to be 
all waiting for Asa. Oh, yes, and there are the eggs to gather and market. Say, I believe there is a fortune in chickens 
ali right, but the “deuce” is to get it out of them. Still, I have a sneaking notion to quit the “boards,” borrow a little 
money (if I can) and go into the business, on a big scale of course. . 

Well, now, about your question as to why you should build now, as you saw it in the Sentinel. You see it is this way: 
Money is plentiful again to what it was! Building material of all kinds cheaper! Hardware cheaper, labor cheaper and 
better; better for the reason that only the best mechanics are at work. The scrub carpenter has gone to work at some- 
thing else. You can build cheaper now than you could any time within the last five years, or will in three months from 


new. Just see the following bill and judge for yourself. 
25 sacks cement. 
3,000 feet dimension, No. 1. 
2,000 feet shiplap, No. 1. 
1,600 feet sdg., best white pine. 
8,000 shingles, Ex. X a X. 


10 2-8 6 8 3-8 best W. P. doors. 
10 22x28 windows. 

4 rolls building paper. 

400 feet base and casing. 


A year ago a man paid us $356.65 for it. Today we would duplicate it at $2983. How does that look to you? That’s 
why I urge you to go at it at once. It is money in your wallet—not mine. It is better to build this year than next 
year, to wish you had. You need not worry about the outcome of the corn crop or the election either. You will have 
plenty of corn and I predict a good price, too. I would get busy at once. If you can’t find a carpenter come down and 
we will assist you. Is lumber going higher this fall? Yes, it will. Any lumberman that will put his ear to the ground 
can hear it advance now. We are not giving you hot air either when we tell you this. Come to think, I never told you 


that we have put in a rip saw in our elevator to do little odd jobs with; say, for instance, you wanted to rip out a 2x2 
for a pump rod or make a cultivator tongue out of a 4x4, or saw a couple of buck rake teeth, or some stuff for quilting 
frames for your wife, why just drop in and Jimmy will start up the engine and buzz-z goes the saw, and he will have 
it out in a jiffy. 

Yes, we will have another guessing contest and prizes on coal, but we haven’t just made up our minds what it will be. 
We will start about August 1. Yes, we have smithing coal, too! Will sell you any quantity you want from a pound to 
a halt ton. Your neighbor gave it to you straight. We have sewer pipe or well pipe, as some call it. There is nothing 
any better for wells, no rot, no odor, and no bad tasting water. Yes, and 3-inch bridge material and piling is some more 
items we have added to our mammoth stock. Your road boss has asked twice now for 3-inch plank, and we didn’t have 
them, but will get them next time. 

So you waated to know who painted our shed. “Jim,” of course, and he did a good job, too. That “Jim” is a pretty 
useful piece of furniture. He will figure your bill, load your load or buy your wheat. 

Good morning. to you! Am just getting back to my desk; had to quit last night to do chores and incidentally 
made another discovery, or really two discoveries in the hen business. It was this way: I have an old rooster that had 
been moping around, around and around; didn’t know what ailed him, so I spoke to George Austin, who runs quite a hen 
farm across the street from me. George came over and told me the rooster was lousy and that an application of lard 
under his wings would spell ‘death’ to the lice. So I up and doped him proper. This morning he was as proud as 
ever; that’s one discovery. The next one was that I needed the next application of lard to rid myself of the pesky 
things.. So you see it is not all pleasure and profit in the hen biz particularly, and I had better stayed with the boards 
a while longer. ; 

Speaking about discoveries, one of our nearby carpenters, whose name we will not mention, told me on the side that 
he had worked lumber from four different towns in the county and discovered that we had the largest, best assorted, 
best in quality stock of lumber in this neck of the woods. Now that is a pretty good statement, but the gentleman 
knows what he is talking about, and if you don’t believe it just try it. We would be glad to have you. You know that 
the proof of the pudding is in the eating of it, and when it comes to paying top notch prices for your wheat we don’t take 
second place, either. Quick sales and small profits is our motto. Well, John, I must come to a close. Let me hear from 
you often. With the best of wishes I am, your old friend, Asa SCHUMACHER, 

Manager for Citizens’ Lumber Company. 
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VIEWS ON “BUILD NOW” CAMPAIGN. 





What Representative Newspapers of the Country Say Concerning the “Get Busy Now” Movement in Building Circles— 
Saving in Cost of Materials and Labor Coming To Be Generally Understood. 


THE* BUILDING OPPORTUNITY. 

The AMERICAN LUMBERMAN, which inaugurated a cam- 
paign some time ago to inform the people of the advantages 
for building offered by present conditions, is continuing the 
vood work and is bringing to it some facts and figures that 
are better than all the arguments that could be made. 

JuLy 17, 1908. Oshkosh (Wis.) Northwestern. 





GIVING PROSPERITY A BOOST. 

The AMERICAN LUMBERMAN is busily engaged in, as one 
commentator expresses it, giving sleeping opportunity a swift 
kick in the spot that will do the most good. In other words, 
it is proving that the person with money or the ability to 
get it, may never find so good a time for building well and 
cheaply as the present. Wheeling (W. Va.) News. 

JuLy 1, 1908. 





INVITE PROSPERITY. 


Now is the time to build. Lumber and building materials 
are about as low in price as these building necessities will 
ever get. Labor is cheaper and better than last year. 
Money is easy—that is, it can be obtained at a low rate of 
interest on good security. Why wait and delay the making 
of improvements that will come sooner or later when the 
expense is far greater than now? 

The lumber and brick yards are filled to overfiowing with 
material. The manufacturers need the room and the pros- 
pective builder the material. Here is an excellent chance 
to help along a movement that will benefit everybody—invite 
prosperity by doing your share toward relieving a conges- 
tion and keep the wheels of trade moving. 

The summertime is a busy season for the farmer to build. 
Plans can be laid, however, and the material ordered so that 
it will be on the ground whenever spare time can be found 
to work later on. 

We advise our readers to do their improvement work soon. 
The sooner the better, and a considerable saving of money 
will result from such timely action. 

JuLy, 1908. Northwestern Farmer (Menominee, Mich.). 





THE TIME TO BUILD. 


Drawings of New York’s new Equitable Life building seem 
at once willfully to tease the imagination into undared 
flights and preposterously to overestimate the constructive 
capacity of man. It is to be sixty-two stories in hight, to be 
erected at a cost of $10,000,000. It will tower into the 
firmament 909 feet, the tallest office building in the world, 
literally a building in the clouds. For the city which it 
will house there will be thirty-eight elevators. 

Mere figures give the mind no adequate conception of 
what this manmade mountain will look like. The drawings, 
however, impress one with the amazing progress in engi- 
neering science which the world has made even in the last 
decade. Compared to this building New York’s skyscrapers 
with their twenty and thirty stories seem but cottages. 

(‘he impulse is to marvel at the seeming audacity of men 
who would venture $10,000,000 in this vast structure in the 
prevailing conditions of the trade, business, securities and 
the money market. As a matter of fact, however, this is pre- 
em‘nently the time to build. It is the time to build office 
buildings, factories, garages, vessels and homes. It is not, 
pechaps, generally recognized by those who have had no 
oc-asion to investigate, that while the prices of food and 
clothing and rents are little lower than they were a year 
ag other commodities have depreciated to the practical 
benefit of that class of Americans who have money—some 
money, any money—to invest. Lumber, steel, brick, cement, 

me, plaster, plumbing, gas fixtures, all the accessories of 
iiding are cheaper. Since last fall there has been a sus- 
pension of building operations throughout the country. 
‘Things generally were stopped where they were. Steel 
plats closed down. The supply of building supplies stopped 
with the demand. One by one the great plants and factories 

d mills and mines and kilns and yards are reopening. The 

‘1 industry is reawakening. 

By August 1 the ore carriers on the great lakes will prob- 

y all be in commission again. The demand for steel, 
iumber, bricks ete. is returning to the normal. That means 
‘he return of the supply and the return of prices to the 
normal. Indeed, with the reaction will doubtless come an 
abnormal demand and prices will be higher than they were 
before the panic of last fall. Moreover, labor—good, con- 
scientious, skillful labor—wants work and is eager to work 
steadily and cheaply. 

If one aspires and has the money to build a vast office 
building for investment or a cozy home with a “den” and a 
“butler’s pantry” and a screened porch for comfort, this is 
the time to build it—while the country economically is still 
rubbing its eyes and before building prices soar back into the 
clouds. Detroit (Mich.) Journal. 

JuLy 11, 1908. 





BUILDING COST LESS. 

Statements have been received from manufacturers, build- 
ers and contractors in all parts of the United States. These 
statements go to show that the present cost of building 
ranges from 10 to 25 percent below the outlay required last 
year. No flat statement can be made as to the relative cost 
of building this year and last that would apply to all parts 
of the United States. The “Build Now” campaign is making 
wonderful progress. 








The experience of thousands has demonstrated that al! 
classes of buildings can be put up much cheaper now than 
at any time within the last five years. Those to whom em- 
ployment is given will do more and better work for the same 
wages or for less pay than was demanded last year. Ma- 
terial of all kinds can be supplied promptly, and experienced 
builders know that promptness on the part of material 
people in delivering what is required has much to do with 
determining the final cost of a structure. 

JuLy 5, 1908. Cleveland (Ohio) Plain Dealer. 





BETTER DO IT NOW. 


A consensus of reports published in a recent number of 
the AMERICAN LUMBERMAN indicates that the cost of mate- 
rials and labor in building is, owing to the panic depression, 
some 15 to 30 percent lower than it was in the few years 
immediately preceding this disastrous climax to republican 
false doctrines in political economy. Those who have build- 
ing to do, therefore, would better do it now. The present 
is the poorest time in the world to speculate, but the best 
time to undertake such enterprise as artificial inflation and 
stimulus have made it advisable to defer until now. It is 
only by such reasonable concerted and well chosen efforts 
as these that the commercial equilibrium of the country can 
be quickly and safely restored. Pittsburg (Pa.) Post. 

JuLy 4, 1908. 





PROCRASTINATION MEANS LOSS. 
Now is the time to build. ‘Those who are planning to 
defer the construction of the house, the factory or the sky- 
scraper until next spring or summer might as well toss 10 





THE TIME TO BUILD. 


(Editorial from the New York Times, July 21.) 

Sunday’s announcement of a 1,000-foot tower 
as the culmination of a business structure, and 
of the world’s largest residence structure, are 
certain signs that those charged with the respen- 
sibility of decision regard this as the time to 
build. ‘The structural problems in such under- 
takings are less troublesome than the financial. 
It has been reckoned that the average rents of 
apartments built in 1907 was $625, and in 1908 
$750. So long as the higher price can be realized 
both enterprises can survive, but in a pinch the 
owners of the cheaper properties can survive! 
where the fixed charges will embarrass if not 
bankrupt those who made their venture upon 
the higher scale. : 

Now is the time to venture upon the lower 
scale of costs. The AMERICAN LUMBERMAN, 
which considers other interests than lumber 
alone, has conducted an inquiry which resulted 
in an agreement of many opinions that building 
costs are now 15 to 30 percent below those of 
recent years. The higher scale of charges on 
the earlier structures rivals in permanence the 
iron and cement which entered into their con- 
struction. However profitable they may be, 
they would have been more so if built at a time 
like the present. Present low costs of material 
and labor will not be available to all, nor to 
any for long. When speculators are taking their 
losses is the time for investors to build upon a 
basis of permanent advantage. 











percent of the cost to the winds. On the other hand, those 
who hurried to complete their buildings last year are bewail- 
ing the fact that they spent a good tenth more than would 
be necessary to do the same class of work this year. The 
year 1908 is proving to be one of those unexpected gullies 
in the general table land of price levels, restful and profitable 
to such as are generally stripped of surplus finances by the 
trade winds of commerce, but decidedly disagreeable to the 
winds themselves—that is to say, the contractors and manu- 
facturers of building supplies. For those who wish to build, 
this is the chance of a decade. Buffalo (N. Y.) News. 
JuLY 9, 1908. 





PRICES LOWER. 


Prices of lumber and labor are so much cheaper now than 
in 1907 that investors can save from 10 to 20 percent on the 
cost of building compared with the outlay that would have 
been necessary last year and that probably will be required 
in 1909. Buildings put up for investment seldom yield more 
than 8 percent, so the saving on the cost of the structure 
would be equivalent to the earnings on the investment for 
two and a half to three years. . 

It is possible now to secure more and better work for the 


same price than at any time within the last two years. 
Materials are cheaper, labor is more plentiful and is anxious 
for employment and is more earnest in its desire to give full 
value. These factors are of much significance to investors. 

A local architect has estimated and itemized the cost of 
an average house for the News Tribune. He places the total 
outlay at $5,385. The excavation at 13 cents a cubic yard, 
sand, would cost $40. The mason work and material, brick 
work and material and concrete work and material would 
cost $1,020, as follows: Concrete blocks, 8x12x24, 18 cents 
each ; common brick, $6.25 a thousand; sawed stone coping, 
50 cents a cubic foot; Portland cement, $1.70 a barrel; 
sand, $1.60 a cubic yard. The following prices would very 
likely be paid for labor: Mason, 40 cents an hour; helper, 
20 cents an hour; stonecutter, 45 cents an hour; concrete 
cellar bottom, 6 cents a foot for labor and material. 

Carpenter work and material is estimated at $2,860, the 
material being calculated as follows: Rough lumber, $22 a 
thousand ; finishing lumber, $33 a thousand; flooring, yellow 
pine, $28 a thousand; flooring, oak, $44 a thousand; cypress, 
$48 a thousand; slate, $4.80 a square, unlaid. The labor 
item is: Carpenters, 35 cents an hour; slaters, 35 cents an 
hour; slater helpers, 20 cents an hour; estimate for doors, 
windows and inside finish is $710, which is included in the 
foregoing $2,860. 

Plastering work and material are estimated at $380, the 
material being listed as follows: Lath, $4.75 a thousand; 
mortar, $4.75 a ton; lime, 18 cents a bag of 40 pounds; 
plaster, $1.70 a barrel. Labor and material in place are 
estimated at 22 cents a yard, the labor being given as fol- 
lows: Lathers, 40 cents an hour; plasterers, 40 cents an 
hour; plaster helpers, 25 cents an hour. 

Painting work and material are estimated at $190. The 
varnish will cost $1.30 a gallon, the labor being: Painters, 
30 cents an hour; outside painting, 15 cents a yard;. inside 
finishing, 20 cents a yard. 

Pumbing, seweriug and gas fitting are estimated at $380, 
the laborer getting 55 cents an hour and the helper 22 
cents. The iron and tinwork, work and material, are esti- 
mated at $75, the material costing as follows: Galvanized 
iron gutters, 13 cents a foot; tin valleys, 9 cents a foot; 
galvanized iron ridge, 11 cents a foot; conductors, 10 cents 
a foot. 

Heating furnaces, labor and material will cost $170, 
which includes installation. The electrical work, material 
and labor, is estimated at $85; the hardware at $125, and 
the mantels and grates, two of them, at $60. 

JuLy 5, 1908. Duluth (Minn.) News Tribune. 





RECOGNIZES THE EFFORT. 

The AMERICAN LUMBERMAN, a Chicago publication, has 
started what it terms a “Build Now” campaign, which is 
really an earnest effort to convince the people of the entire 
country that the present time is peculiarly opportune for the 
erection of houses, business blocks and other structures. It 
bases its argument mainly upon the cheaper labor and 
material and the fact that the investment of capital in 
building operations will go far to bring a return of pros- 
perity. In furtherance of its efforts the LUMBERMAN sends 
out leaflets containing its articles on the general subject, as 
well as other matters relating to it. 

JuLy 6, 1908. San Diego (Cal.) Union. 


GOOD THING TO HAVE A HOME. 


That it is a good thing for a family to build a home and 
that now is a good time for a business point of view is the 
consensus of opinion of all of the people in position to know 
about what should be done. Of course there is the plainer 
proposition that every family should look ahead and figure 
out what it can do financially, but if it can afford to make 
the start at all it never can build as cheaply as now. 

The AMERICAN LUMBERMAN in discussing the building and 
financial situation makes this argument: * * * 

Juty 5, 1908. Omaha (Neb.) World-Herald. 


HEARTY INDORSEMENT. 


A letter and article from Editor Defebaugh of the AMERI- 
CAN LUMBERMAN are given in this issue, and the ideas pre- 
sented can be heartily indorsed and spread. The AMERICAN 
LUMBERMAN is a close student of the conditions dealt with 
and is deserving of credit for thus strengthening the confi- 
dence of builders. It is in line with the generally improving 
trade in all lines. Seattle (Wash.) Trade Register. 

Juty 4, 1908. 


NOW IS THE TIME TO BUILD HOUSES. 


A short time ago the AMERICAN LUMBERMAN, of Chicago, 
inaugurated what it calls a “Build Now” campaign, in which 
it urged upon all who contemplated building that there will 
never be a better time, from an economical standpoint, to do 
so. The LUMBERMAN appealed to papers all over the coun- 
try for opinions on the subject and the appeal brought out 
scores of responses sustaining the LUMBERMAN’S arguments. 
The real estate pages of nearly all great Sunday papers teem 
with articles in the same line, and the “Build Now” idea 
certainly has taken hold everywhere. 

The following is taken from one of the LUMBERMAN’S late 
articles: * °° ® 


JuLy 12, 1908. Detroit (Mich.) Tribune. 
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RAILROAD NEWS OF INTEREST TO LUMBERMEN. 


Indianians Militant—Tennessee Hardwood Rate Adjustments—Loading Long Material—Freight Marking 
Troubles in the East—Various Reparations for Overcharges—-New Canadian Tariffs—De- 
murrage Law Invalid—State Commission’s Power Denied. 


ORGANIZE TO FIGHT RAILROADS. 


INDIANAPOLIS, INpD., July 20.—Rumors to the effect 
that freight rates in Central Qreight Association terri- 
tory are to be raised are stirring the members of the 
Indiana Manufacturers’ & Shippers’ Association to ac- 
tion. The association is planning to fight any attempt 
to increase rates, which are already held to be unjust 
and discriminating in Indianapolis and vicinity. 

J. V. Zartman, secretary of the association, has the 
proposed fight in charge and if his plans are successful 
there will soon be a meeting in Indianapolis of repre- 
sentatives of shippers’ associations in forty-two states. 
This meeting will likely be held at an early date and 
a general discussion of the proposed advance will be 
held and plans laid for fighting it. 

In outlining tne position shippers would likely take, 
Mr. Zartman said the matter would be. carried direct to 
the Interstate Commerce Commission and that legal 
counsel would be obtained to push the matter before the 
commission. 

‘¢There is no reason why freight rates should be in- 
ereased,’’ said Mr. Zartman. ‘‘Both freight and pas- 
senger business has increased within the last few months. 
It looks like a prearranged attempt on the part of the 
railroads to show that recent legislation has seriously 
affeeted the railroad business. ’’ 
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CARS OF PROPER SIZE DEMANDED. 


The Wheeler Lumber & Bridge Supply Company, of 
Des Moines, Iowa, has filed a complaint with the In- 
terstate Commerce Commission against the Southern 
Pacific Railway et al., alleging that between July 1 
and 15, 1906, Johnson Bros., lumber merchants at 
Hillsboro, Ore., ordered of the Southern Pacific rail- 
way a car for the shipment of fir lumber, minimum 
weight not to exceed 35,000 pounds, to be consigned 
to the complainant at Algona, Iowa; that this car was 
not furnished until August 6, 1906, and that contrary 
to the order a 60,000-pound capacity car was fur- 
nished. The shipment of lumber actually weighed 
30,200 pounds, and the proper rate from Hillsboro, 
Ore., to Algona, Iowa, was 50 cents a hundred pounds, 
therefore the charge should have been $150. The 
shipment reached destination with charges assessed at 
$243 and a demand was made for an additional charge 
of $57, bringing the total on this car of lumber up 
to $300. The commission is asked to order the de- 
fendant carriers to waive the collection of the al- 
leged undercharge of $57 and make additional repara- 
tion in the sum of $92. 

PAPO 


SPECIAL COMMITTEE TAKES UP RATE 
MATTERS. 


MEMPHIS, TENN., July 20.—A. L. Foster, chairman of 
the special committee having rate matters in hand, states 
that there will be a meeting of his committee during 
the present week and that there are two important mat- 
ters on which definite action will probably be taken. One 
is the taking of proper steps to carry the readjustment 
of rates to compensate for the withdrawal of reconsign- 
ing privileges before the Interstate Commerce Commis- 
sion, while the other has to do with the advance of from 
2 to 10 cents a hundred pounds ordered by the railroads 
running from Memphis to points in the southwest, effec- 
tive August 10, as announced in the last issue of the 
AMERICAN LUMBERMAN. 

At a recent meeting of the committee and officials 
of the Illinois Central system the latter offered a con- 
cession of from 14 to 1 cent a hundred pounds on hard- 
wood shipments into Memphis in addition to the con- 
cession of 1 cent a hundred pounds on shipments from 
Memphis to points in the north and east. If this con- 
cession on inbound rates had been made from all points 
on the system it would probably have been accepted, but 
the officials of the system stated that it would apply only 
from points taking a rate into Memphis in excess of 8%4 
cents a hundred. With this: modification it has been 
refused by the committee on behalf of the lumbermen 
of Memphis and the next step is the completion of ar- 
rangements for carrying the matter before the Inter- 
state Commerce Commission for final adjustment. 

It remains to be seem what the committee will do with 
respect to the advance on rates to the southwest, where 
lumber and lumber products will be advanced from 2 to 
4 cents a hundred pounds. Mr. Foster states, however, 
that the matter will be taken under advisement by the 
committee and that a vigorous protest will be entered 
on behalf of lumber interests. The Lumbermen’s Club 
of Memphis, it will be recalled, some time ago authorized 
the committee having rates in charge to assume the 
aggressive in all matters where an advance in rates is 
involved and the special committee, as well as the regu- 
gga and rail committee, will be governed accord- 
ingly. 

The club some time ago appointed a committee to at- 
tend the general conference called at the instance of 
the Illinois Manufacturers’ Association to protest 
against the general advance in rates announced for 
September 1 by the officials of the leading common 





carriers. Newspaper reports indicate that this confer- 
ence will be held some time in the near future and, if 
“his proves to be the cuse, the committee from the Lum- 
bermen’s Club, as well as from the other commercial 
organizations of this city, may be expected to attend. 





RULES GOVERNING LOADING OF LONG MATE- 
RIAL. 

In addition to the rules for loading long material 
which were published in the AMERICAN LUMBERMAN last 
week and which are now under consideration by the 
Master Car Builders’ Association of the United States, 
a number of other changes were recommended in the 
methods for the loading of ties, fence posts, wooden bil- 
lets, barrel staves and similar short wood. Principal 
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among these plans were designs for loading three or four 
piles of ties in closed cars. The plans for loading recom- 
mended by the committee are illustrated in the accom- 
panying illustration and it is extremely probable that 
these plans will be adopted by all the railroads and that 
hereafter it will be absolutely necessary for all material 
of this kind to be loaded in this manner. 





INFORMAL REPARATION ORDERS. 


The Interstate Commerce Commission last week is- 
sued the following informal reparation orders in lum- 
ber cases: 


Cc. C. Mengel & Bros. Company, Louisville, Ky., vs. the 
Louisville & Nashville Railroad Company. Order issued ior 
the refund of $2,789.20 on account of an overcharge on 
123 shipments of mahogany logs from Pensacola, Fla., to 
Louisville, Ky., between March 5 and 13, 1908. 

Edgar Lumber Company vs. the Chicago, Rock Island & 
Pacific Railway Company, refund of $24.55 ordered on ac- 
count of overcharge due to improper routing on lumber 
from Cornie, Ark., to Council Bluffs, Iowa, July 18, 1907. 

The Sulphur Timber & Lumber Company vs. the Chicago, 
Rock Island & Pacific Railway Company. Reparation order 
issued for a refund of —s on account of overcharge on 
a shipment of yellow pine lumber from Winfield, La., to 

yard, Ohio; overchange due to misrouting. 

Randolph Lumber Company vs. the Southern Pacific Rail- 
way Company. Reparation order issued for $17.58 on ac- 
count of overcharge on two carloads of lumber from Jen- 
nings, Va., to Buffalo, N 4 

American Tobacco Company vs. the Southern Pacific 
Railway Company. Reparation of $8.30 ordered on account 
of overcharge on carload of lumber from Durham, N. C., to 
Danville, Va. 

. Lacey-Gore Lumber Company vs. Chicago, Rock Island & 
Pacific Railway Company. Reparation order *made for 


$17.29 on account of overcharge due to misrouting ship- 
——_ of yellow pine lumber from Pinnacle, Ark., to Harris- 
urg, 

The Hayward Lumber Company vs. Nacogdoches & South- 
eastern Railroad Company. Reparation order issued for 
$48.32 on account of overcharge due to misrouting lumber 
from Hayward, Tex., to Alva, Okla. 

C. W. Robinson Lumber Company vs. the Gulf & Ship 
Island Railroad Company, the New Orleans & Northeasern 
Railroad Company, the Mobile & Ohio Railroad Company 
and the Big Four railway. Reparation order for $10.32 
issued on account of overcharge on yellow pine lumber from 
Harmonica, Miss., to Bloomington, Ill. 

The Thompson & Tucker Lumber Company vs. the Texas 
& New Orleans Railroad Company. Reparation ordered for 
$13.66 on account of overcharge on a shipment of lumber 
from Doucette, Tex., to Janesville, Wis. 





‘ACTION ON FREIGHT MARKING BY NEW YORK 


PUBLIC SERVICE COMMISSION. 


New York, July 18.—At a publie hearing before the 
Public Service Commission of the state of New York, 
Second district, July 16, complaints were heard from 
shippers in this state as to the provisions of Rule 3, 
Supplement No. 1, ofthe official classification, which 
requires that each package, bundle or piece of less than 
carload freight must be plainly marked by brush, stencil, 
pasted label or securely fastened tag ete. {t was or- 
dered by the commission that the rule be canceled at 
once as to brick, drain tile, slate and loose lumber, either 
plain or rough. Carriers were ordered to notify their 
agents immediately by wire of this cancelation. It was 
also agreed by the commission that the note on Rule 3, 
requiring that ‘‘pasted labels or securely fastened tags 
should be used only when the character of the freight 
prevents marking by brush or stencil,’’ should be 
stricken from the rule and its application abandoned at 
once. A movement is under way to have the Public 
Service Commission take similar action regarding bun- 
dled shingles and lath, it being represented that it is 
frequently inconvenient and inexpedient to make local 
shipments of lath and shingles, particularly small bun- 
dles of shingles, where each bundle has to be labeled or 
stenciled as required under the old ruling. 





GEORGIA LUMBER COMPANY RECEIVES RE- 
FUND. 


_ ATLANTA, Ga., July 22.—The first fruits of the long 
litigation concerning the 2-cent overcharge rate on lum- 
ber shipments to points north of the Ohio river were 
reaped a few days ago when the Southern and other 
railroads paid over to the Ocmulgee River Lumber Com- 
pany, of Lumber City, Ga., the sum of $9,817. The 
company’s claim was validated before Special Master 
J. N. Talley last week and a day or two later Judge 
Emory Speer approved the master’s decision and or- 
dered that the money be refunued. The railroads made 
no protest and evinced no disposition further to delay 
payment. All of the claims involved were delivered 
shipments. No f. o. b. shipments figured in the case. 
The lumber company was represented by Wimbish, Wat 
kins & Ellis, of Atlanta. 





RATE MAKING IN KENTUCKY. 


The United States court of the eastern district of 
Kentucky has decided that the railroad commission of 
that state has absolutely no right to make rates. As 
a number of lumbermen in the eastern part of the state 
have petitioned the commission to make lumber rates 
from various milling and logging towns to Ohio rive! 
points this decision will prove of general interest. The 
case is to be carried to the United States Supreme 
Court as the commission is certain that it has the rate 
making power for common carriers in the state. Accord 
ing to the decision of the federal court the railroad com- 
mission act of Kentucky insofar as it gives rate mak 
ing power is unconstitutional. 


ARKANSAS DEMURRAGE LAW NULLIFIED. 


The demurrage law of Arkansas was last week de- 
clared null and void by the United States circuit court 
in its decision handed down at Little Rock. The de 
cision was an outcome of a suit brought up by the St. 
Louis, Iron Mountain & Southern railway to restrain the 
railroad commission of Arkansas from having proceed- 
ings prosecuted to collect penalties provided in the de- 
murrage law. 

Under the provisions of this law the Arkansas Rail- 
road Commission several months ago authorized the 
prosecuting attorneys of the various districts in the 
state to bring suits against the railroads for over 
$1,000,000 claimed -to be due various coal and lumber 
companies under the provisions of the demurrage act. 








SUPPLEMENTARY TARIFFS. 

The Canadian board of railway commissioners seems to 
be having as much difficulty in understanding and keep- 
ing track of the various railroad tariffs and supplements 
as the Interstate Commerce Commission had when first 
organized. About a year ago the board stated that the 
lumber tariffs of the Grand Trunk railway were in such 
a tangled condition that it was unable to make head or 
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tail of them and ordered the railway company to issue a 
new tariff which would be a consolidation of all the 
various tariffs in force at that time. This was imme- 
diately done and although the tariff was simplified to a 
large extent the lumbermen along the Grand Trunk rail- 
way found that all lumber rates had been advanced from 
¥Y% cent to 11% cents a hundred pounds. Since the issu- 
ance of this tariff on May 1 nine supplements have al- 
ready been issued by the Grand Trunk railway, some of 
these making advances and some of them making reduc- 
tions, but the general effect so far has been to render it 
almost impossible fore Canadian lumbermen to deter- 
mine the rate which their lumber will carry and it is 
extremely probable that the board of railway commis- 
sioners will be asked to take up the matter in the near 
future and to force the railroads to issue a tariff which 
will not only enable the lumbermen to determine the rates 
in force but also give all the lumber manufacturers in the 
Dominion equitable treatment. 





WISCONSIN COMMISSION ORDERS REFUND. 

MARINETTE, WIs., July 20.—The Wisconsin railway 
commission has ordered the Wisconsin Central railway 
to refund $245,902 to the Chippewa Lumber & Boom 
Company, of Chippewa Falls. The company contracted 
to haul logs from Dublin to Chippewa Falls for $1 a 
thousand and the railroad charged them 3 cents a 
hundred. 





SHIPPERS RESIST INJUNCTION. 
(Special telegram to the AMERICAN LUMBERMAN.) 

LirtTLE Rock, ArK., July 23.—It was announced here 
today that the more important shipping interests of the 
state will assist the state officials in resisting the appli- 
cation of the St. Louis, Iron Mountain & Southern and 
other railroads for an injunction to restrain the rail- 
road commission from enforcing the 2-cent passenger 
fare and freight tariff laws. 





APPEAL OF RAILROADS FROM RATE DECISION 
WILL CHECK MILL OPERATIONS. 


WINLOCK, WASH., July 15.—The O’Connell Lumber 
Company, of this city, is running one of its plants stead- 
ily, but has decided not to start the other until the un- 
certainty regarding the decision of the Interstate Com- 
merce Commission is settled. Plans had been made to 
start the new plant, but when it was learned that there 
was a possibility of the railroads appealing from the 
decision ef the commission it was decided not to increase 
manufacturing operations. The injury that is being 
done te the lumber trade on the Coast by the lack of 
uny definite announcement from the railroad people as 
to what they propose to do is illustrated by the follow- 
ing statement from M. T. O’Connell, president of the 
O’Connell- Lumber Company, who says: 


My experience has been that from the minute the report 
was made of the settlement of the freight rate, trade gen- 
erally picked up. ‘The fact is, we have been getting all 
the business we could take care of since this decision was 
reported, and at fair prices; demand generally good, but 
since it has been announced in the papers that the rail- 
roads intended to carry the decision to the higher courts 
inquiries have entirely dropped off. As to what the out- 
come is going to be is a conundrum, as the lumbermen 
have no assurance whatever as to what rate they will be 
obliged to pay after the question has been decided in higher 
courts. We consider this a great misfortune to the lum- 
bermen and the Pacific coast generally, as the carrying up 
of the case will leave the situation in the same condition 
it was in last November. Had not this announcement been 
made, the prospects and outlook were so good we intended 
to start up our mill, which has been shut down since 
November. We intended starting today, but as soon as we 
saw the notice in the paper that the railroad companies 
intended to carry the question to the higher courts we 
decided that we could not afford to start our mill. I am 
thoroughly satisfied that had the question been settled 
business would pick up gradually. This appears to be the 
paged of all the lumbermen with whom I have come 

-ontact. 





FORMAL REPARATION ORDER. 


In a formal reparation order and report handed 
down last week in the case of the Forster Bros. Com- 
pany against the Duluth, South Shore & Atlantic 
Railway Company and others, the commission declined 
to consider an erroneous rate quotation on crossties 
made by the agent of the carrier as a basis for a 
reparation awarded, on the ground that collusion be- 
tween the éarrier and shipper, which it desires to 
favor for protection other than published tariff rates, 
would thus be rendered too easy of accomplishment. 

It was also ruled that it is the duty of carriers to 
collect charges on the basis of published tariff rates 
and where higher charges are assessed in error it is 
incumbent upon the carrier to make refunds, irre- 
spective of other considerations. 

It was also ruled the rate of 13 cents a hundred 
pounds, exacted by the carriers for the transporta- 
tion of cedar crossties from Wilcox and surrounding 
Michigan points to South Chicago, Ill., is unreason- 
able, and reparation to the extent of 1 cent a hun- 
dred pounds was ordered for the complainant. The 
petition asks that a rate of 10 cents a ecrosstie be 
declared reasonable by the commission and asks for 
reparation for overcharges made above this amount. 

It was also claimed that the Siandard Tie Company, 
of Detroit, Mich. has made shipments of crossties 
over the lines of the defendant carrier from Wilcox, 
Mich., to Chicago at a rate of 10 cents a tie and that 
the rate of 13 cents a tie charged the complainant is 
unjust and discriminatory. The railroads admit that 
the charge of 10 cents a crosstie had been the only 
one made against the Standard Tie Company, but it 
is claimed that this rate was made before it was 
necessary to publish the tariffs. 

In the testimony produced before the commission it 
appears that in the fall of 1905 the complainant 


gathered a large number of crossties at Wilcox and 
Ridge, Mich., in the belief the rate to South Chicago 
would be but 10 cents a tie. After a large number 
of ties had been gathered at that point the railroads 
refused to grant the 10-cent rate, but charged 13 
cents a tie, therefore the commission handed down 
the order as given. 





HARD JOLT FOR TEXANS. 


Houston, Tex., July 18.—The hardwood manufac- 
turers of Texas got a hard jolt this month from the 
Santa Fe railroad, one that will cripple them seriously 
unless the increased rate is changed or withdrawn. The 
shock came in the form of an increase in the rate on 
hardwood lumber from all Santa Fe points to Chicago 
from 23 to 26 cents. This makes the hardwood rate 
equal to the yellow pine rate. This new rate is prohibi- 
tive in many ways and wrong in many others, according 
to the hardwood men. In the first place Chicago is the 
best market that the hardwood men of Texas have and 
to cut them off from that trade is serious and will sim- 
ply force them to confine their attention to the Texas 
trade. The Texas trade for hardwood would not keep 
the hardwood mills running half of the time. The hard- 
wood industry is practically in its infancy in Texas and 
to promote its successful growth it must not be impeded. 
In making this last advance in rate the Santa Fe is 
breaking personal faith with most of the manufacturers 
of hardwood on its lines. Several years ago, when the 
most important hardwood mills were only projected, the 
officials of the Santa Fe made many offers and induce- 
ments to the hardwood men to build on its lines. They 
were told that the road would codperate with them and 
rates allowed which would permit them to get into the 
northern markets on a fair competitive basis with the 
mills east of the river and the mills of Arkansas. The 
rate was set at 21 cents a hundred. Several mills were 
built under these conditions and then the rate began to 
rise. First it went to 22, then to 23 and now it jumps 
to 26 and cuts off the hardwood men from their best 
market. They could not sell lumber in Chicago at that 
rate, competing in price with the low rates from other 
hardwood manufacturing points and make a living. One 
hardwood manufacturer says that the announcement of 
the increase stopped his shipping 3,000,000 feet of yard 
stuff, which he was all ready to put on cars for Chicago, 
but that will never go at the present rate. The Santa Fe 
hardwood men have made a general protest. 





PACKAGE FREIGHT IN NEW YORE. 


The New York railroad commission has already 
taken up the questions brought up by the recent rul- 
ing of all the railroads requiring all package freight 
in less than carloads to be marked plainly with the 
full name and address of the consignee and also re- 
quiring that each separate package must be marked 
plainly, instead of with special marks or signs. The 
commission has abrogated the ruling as far as it 
effects shipments of loose lumber, either planed or 
rough, and also a number of other commodities. A 
general hearing on the question, so far as New York 
shippers are concerned, is to be held in Albany, N. 
Y., August 3. 


SHORTAGE OF LOGS IN EASTERN KENTUCKY. 


ASHLAND, Ky., July 15.—With but very few excep- 
tions, practically no preparations are being made for a 
new supply of logs in this seetion, and several of the 
large band mills are idle on account of being entirely 
sawed out. Nearly all the mills in this section have had 
a log supply considerably below the supply of any 
former season and, consequently, a much smaller cut 
of lumber than usual. Ordinarily at this season of the 
year the timbermen are busy getting out their new 
supply of logs and have them ready for the winter and 
spring tides, but at present conditions are almost the 
reverse, which may be laid to the fact that timber stump- 
age can not now be bought on a basis with current 
market prices for lumber, and while the conservative 
millman has every confidence in higher prices, yet he 
is not disposed to load up on high priced timber anless 
some actual assurance for so doing is offered. Last 
year’s logs were practically all floated out on the high 
waters of last spring, and with those logs nearly all 
manufactured, the outlook for the new supply for next 
year is anything but promising. 

Chestnut oak is a great factor in the production of tan 
bark, as the logs must be cut in July and August in 
order that they may be peeled. From the fact that no 
logging is being done at this time, the bark industry, 
one of great importance in eastern Kentucky, will suffer 
a great shortage. The large tannery located in this city 
uses large amounts of the bark each year. 

With conditions apparently getting better, timber 
owners are inclined to believe that another season will 
bring more activity in their line, and also bring them 
better prices. Those that are financially able to hold 
their timber will do so until better prices prevail. 





~_ 


THE CONSIGNMENT EVIL. 
MEMPHIS, TENN., July 21.—Russe & Burgess have 
written the following letter to the AMERICAN LUMBER- 
MAN on the consignment evil: 


Referring again to the question of consignments, I would 
say that we are just in receipt of a letter from one of our 
particular friends in Great Britain, ones our attention to 
the fact that consignments are still arriving in the various 
British ports by every steamer. He cites where sales have 
been made of first class quality in inch firsts and seconds 
plain white oak at $6 to $8 a thousand less than it can be 
bought for in this territory, and quartered oak at from $8 
to $10 less than it is selling for in this city today. In fact, 
he inclosed a letter from one of his customers stating that 
even at the low prices he had quoted him on some stock he had 
bought it on the dock at Liverpool for less money. We also 
read in the Timber Trade Journal, dated London, July 11, 
under the heading, “American Lumber Consignments,” as 
follows: “There appears to be but little abatement in the 
flood of consignments of hardwood lumber from the United 
States. Surely it is time that shippers’ eyes were open to 
the fact that the continued dumping of goods on this side 
must result in disappointment. We hear from the leading 
importers in London, Liverpool and other ports that heavy 
stocks have accumulated which it is impossible to move in 
the present state of trade except at a loss to the shippers; 
and this state of affairs is borne out by the fact that the 
merchants who have been purchasing for their ordinary 
requirements are now carrying heavy stocks.” 


You will see that this article bears out the letter from our 
friend. Where do the “suckers” come from? 





RETAIL LUMBER DEALERS OF ST. LOUIS ORGANIZE A MERGER. 


(Special telegram to the AMBRICAN LUMBERMAN.) 


Sr. Louis, Mo., July 21.—The retail lumber dealers of 
St. Louis have formed a million dollar merger. 

The merger, which has been in process-of construction 
for three or four years, was culminated this week. 

Incorporation papers were filed at Augusta, Me., yes- 
terday for the St. Louis Lumber Company, with a capital 
of $1,000,000. The names of the promoters given in the 
incorporation papers are fictitious, straw men in other 
words. 

The merger takes in about twenty-five of the largest 
retail lumber concerns in St. Louis, whose joint assets 
aggregate something like $600,000 or $700,000. All of 
this property, yards, stock, buildings, furniture etc. will 
be turned over to one holding company, which will con- 
duct. the business formerly conducted by the several 
individual concerns. The Banner Lumber Company, 
operating eight yards, will sell out direct to the St. Louis 
Lumber Company and retire from business. The pur- 
chase price of this property is about $200,000. 

The board of directors is made up of the following 
members: N. C. Chapman, John A. Reheis, Stevan J. 
Gavin, W. H. Dueany, jr., Harry R. Schwartz, Peter E. 
Wilson, S. H. Fullerton, F. W. Michel, Louis Essig and 
J. W. Putnam. The board of directors will hold its first 
meeting next Saturday morning and elect officers. 

The following large retail lumber concerns have been 
the first to go mto the merger: ‘Wilson-Reheis-Rolfes 
Lumber Company, with three yards; Eau Claire-St. Louis 
Lumber Company, with three yards; Stevan J. Gavin, 
with two yards; Vandeventer Lumber Company, with 
one yard; Louis Essig Lumber Company, with one yard; 
DeHodiamont Lumber Company, with one yard; Wells- 
ton Lumber Company, with one yard; Gutzesell-Michel 
Lumber Company, with one yard, and the Banner Lum- 
ber Company, with eight yards, who sell outright and 
retire from business. 

The other lumber companies not already included in 


the merger are expected to come into the organization. 
The object of the merger is said to be to bring about 
better trade conditions, to minimize buying and selling 
operations, reducing operating expenses etc., with no 
reference, however, to advancing prices. For a long 
time the retail dealers have been operating under adverse 
trade conditions, trying to invade one another’s terri- 
tories, making long, unprofitable hauls ete., all of which 
difficulties will be done away with, it is believed, under 
the new condition. The new St. Louis Lumber Company 
will own and control all the lumber business represented 
by the above constituent concerns, and buy and sell lum- 
ber from one central office. 

Following is a list of the retail lumber concerns in 
St. Louis eligible to membership in the new merger: 


E. R. Darlington Lumber Company, 3900 Chouteau avenue. 
Fred Heim Lumber Company, 1328 Russell avenue. 
Laclede Lumber Company, 2701 Laclede avenue. 
Grand Valley Lumber Company, Grand and Hickory. 
John J. Ganahl Lumber Company, Second and Park. 
Julius Seidel Lumber Company, 2000 South Kingshighway. 
Fidel Ganahl Lumber Company, 3323 South Broadway. 
Eau Claire-St. Louis Lumber Company, 2509 South Broad- 
way. 
Banner Lumber Company, Duncan and Newstead. 
Schnelle & Querl Lumber Company, 7858 North Broadway. 
Charles Naber’s Sons Lumber Company, 3732 Broadway. 
Louis Essig Lumber Company, 3412 North Broadway. 
O’Neil Lumber Company, Manchester and Kingshighway. 
Prendergast Lumber Company, 1101 North Broadway. 
Stephan J. Gavin Lumber Company, Spring and Cass 
avenue. 
Gruner Lumber Company, 4006 North Broadway. 
Boeckler Lumber Company, Branch and Hall streets. 
Wilson-Reheis-Rolfes Lumber Company, Main and Bremen 
avenue. 
National Lumber Company, 2624 Lucas avenue. 
A. M. Beckers Lumber Company, 1707 Old Manchester. 
Vandeventer Lumber Company, 3912 Forest Park boule- 


vard. 
Mound City Lumber Company, Natural Bridge road and 
Salisbury. 
a ow Lumber & Supply Company, Manchester and 
Sutton. 
Reis-Rapp Lumber Company, 7701 Pennsylvania avenue. 
DeHodiamont Lumber Company, 6400 Maple avenue. 
Wellston Lumber Company, 6240 Easton avenue. 
Gu ell-Michel Lumber Company, 8313 Alabama avenue. 
H. F. Reis & Co., 7428 Michigan avenue. 
Gratiot Lumber Company, 6969 ler avenue. 
Cherokee Lumber Company, 3431 Cherokee street. 
Holekamp-Flint Lumber Company, Webster, Mo. 
John J. Moran Lumber Company, 279 Lemay Ferry road. 
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DECISION IN THE STAR GRAIN & LUMBER COMPANY CASE. 


Report and Order of the Interstate Commerce Commission in a Legal Contest of Vital Interest to Lumbermen Throughout the Country. 


Star Grain & Lumber Commons al. vs. Atchison, Topeka 
& Santa Fe Railway Company et al. 

Submitted April 15, 1908. Decided June 23, 1908. 

1. The opportunity to buy in a widely extended market 
is a valuable one to merchants in that it presents a 
larger field for competition and ordinarily offers 
the best quality at the lowest price; and a carrier 
has no right, by refusing through routes and rea- 
sonable joint rates, to restrict or circumscribe this 
opportunity. It is the duty of common carriers to 
haul the traffic that is offered and to make the 
necessary arrangements and furnish facilities and 
establish reasonable rates therefor; and a carrier 
is not justified in refusing traffic from points on 
other lines on the ground that such traffic would 
displace in the markets traffic from points on its 
own lines and thus advers@ly affect its revenues. 

2. In fiving a division between carriers of joint rates 
ordered to be established, section 15 of the act im- 
plies that it is the duty of the commission to take 
into consideration all the circumstances, conditions 
and equities fairly affecting their several inter- 
ests, and precludes the idea that the divisions must 
be adjusted on a mileage or any other fixed basis. 

3. Where a carrier not only furnishes local markets 
reached by no other roads, but also serves @ pro- 
ducing territory ample to supply the needs of those 
markets, no division can in justice be made that 
does not fully protect its revenues so far as that 
can be done reasonably and without altogether 
overlooking the earnings of its connections or 
withdrawing from producing shippers or consumers 
their right to the transportation service at reason- 
able rates. : f 

4. The through routes and joint rates on yellow pine 
lumber heretofore existing are _reéstablished from 
shipping points on the Cotton Belt to local points 
on the Santa Fe system, and the divisions between 
the participating carriers fired. 

Harry A. Gorsuch and Wash. Adams for complainants. 

Robert Dunlap and T. J. Norton for the Atchison, Topeka 
& Santa Fe Railway Company and Gulf, Colorado & Santa 
Fe Railway Company. 

Samuel Yy. West for St. Louis Southwestern Railway 
Company and St. Louis Southwestern Railway Company of 
Texas. 

Fred H. Wood and S. W. Moore for Kansas City Southern 
Railway Company. 

James = effery and Martin L. Clardy for the Missouri 
Pacific Railway Company; St. Louis, Iron Mountain & 
Southern Railway Company; New Orleans & Northwestern 
Railway Company and St. Louis, Watkins & Gulf Railway 


c any. 
<j REPORT OF THE COMMISSION. 


Harlan, Commissioner : 

This proceeding was instituted by 122 retail lumber deal- 
ers in Oklahoma, Kansas, Colorado and Missouri, with yards 
located at various local points, as distinguished from junc- 
tion points, on the lines of the principal defendant, the 
Atchison, Topeka & Santa Fe railway, with the object of 
securing the restoration of the through routes and _ joint 
rates on yellow pine lumber which for many years had been 
in effect to such points from producing mills in the states 
of Arkansas, Louisiana, Missouri and Texas, located on the 
lines of the co-defendants, the Cotton Belt system, the Kun- 
sas City Southern, the Missouri Pacific, the Frisco system, 
the Texas & Pacific and lines connecting therewith. The 
real controversy, however, is between the Santa Fe on the 
one hand and its co-defendants on the other, and involves 
merely the question of the division to be made between 
them of the joint through rates when reéstablished by order 
of the commission. 

The through routes and joint rates over the lines of the 
principal defendant and the Missouri Pacific, Kansas City 
Southern and the Frisco system were canceled out in 1903 
and 1904, apparently without much protest on the part of 
the interests | which complaint is now made. The joint 
rates formerly in force from points on the Cotton Belt were 
canceled by that company October 1, 1907, after it had 
received notice that the Santa Fe would no longer consent 
to the divisions theretofore allowed to the Cotton Belt. 
And the cancelation of those rates was the special occasion 
for the filing of the complaint. In stating the case we shall 
therefore confine ourselves to such facts as relate more par- 
ticularly to the demand of the complainants for the restora- 
tion of the through routes and joint rates from Cotton Belt 
territory, leaving for separate consideration later in the 
opinion the question of reéstablishing through routes and 
joint rates from producing mills on the lines of the other 
defendants. Moreover, we shall turn our attention more 
especially to the question of the fair division between the 
two companies of the joint rates when reéstablished. For 
it is our understanding that the principal defendant enter- 
tains no serious objection to the restoration of the through 
routes and joint rates in connection with the Cotton Belt. 
Its admissions at the hearing and on the argument made 
it clear that it was insisting simply upon such a division 
of the joint through rates, when again made effective from 
Cotton Belt mills, as would be adequately and fairly com- 
pensatory for its part of the through service. 

But in case the commission is laboring under bee | mis- 
apprehension as to the attitude of the Santa Fe with re- 
spect to the restoration of the former through routes and 
joint rates with the Cotton Belt it may be well at this 
point briefly to explain the reasons that would impel us 
to order the restoration even if contested by the principal 
defendant: There are two varieties of yellow =~ lumber, 
one known as longleaf and the other as shortleaf. The long- 
leaf contains more resin and is stronger and harder than 
the shortleaf pine. It is used more largely in general con- 
struction work, for timbers, joist and large dimension pieces. 
The shortleaf pine on the other hand is lighter in weight and 
softer in quality and therefore more easily worked, and 
for those reasons and also because it takes paint more sat- 
isfactorily is more suitable for flooring, doors, shutters, clap- 
boards and other finished work. On account of these char- 
acteristics it is in greater demand than the longleaf pine 
at the points where the complainants are engaged in busi- 
ness. In the more southern forests the longleaf predomi- 
nates, while the shortleaf grows more abundantly toward 
the north. Along the lines of the Cotton Belt longleaf 
and shortleaf lumber is said to be manufactured in about 
equal quantities. The Santa Fe taps these forests more 
to the south, and the output of longleaf by the mills on 
its lines is much larger than their output of shortleaf. 
The cancelation of the through rates with the Cotton Belt 
therefore resulted in largely restricting the producing 
markets at which the complainants might secure fheir sup- 

lies of shortleaf pine. They insist, and the testimony of- 

ered lends some support to their contention, that the with- 
drawal of the joint rates affects them adversely in that (a) 
they can not get elsewhere the kinds of lumber formerly 
obtainable at Cotton Belt mills; (b) they can not get the 
lumber promptly when wanted, and (c) they are compelled 
to Hay igher prices. 

hether these contentions are well sustained by the evi- 
dence or not, the claim of the Santa Fe that it can supply 
yellow pine lumber of all grades from producing mills on 
its own lines in sufficient quantity to satisfy the needs of 
the complainants is no answer to the demand of the com- 
plainants for the restoration of the through routes and 
joint rates from Cotton Belt points, They stand on their 
right to buy their yellow pine. lumber, if ng Sy desire, 
at producing mills on the lines of the Cotton Belt and to 


. 





ship it to their lumber yards at local points on the Santa 
Fe under reasonable joint rates and over through routes. 
And the question is whether the principal defendant may 
so adjust its rates and routes as to close to dealers on its 
lines all access to mills on the Cotton Belt and thus force 
them to secure their lumber supplies from Santa Fe mills. 
It ought not to be necessary to say that the commission can 
not accept a proposition of that nature as a correct princi- 
ple of transportation. Such matters are beyond the legiti- 
mate control of carriers. ‘Their duty is to haul the traffic 
that is offered and to make the necessary arrangements and 
furnish the facilities and establish reasonable rates there- 
for. Being common carriers they must at all times put 
their facilities at the service of the shipping public on rea- 
sonable terms. The opportunity to buy in a widely extended 
market is a vsluable one to merchants in that it presents 
a larger field of competition and ordinarily offers the best 
quality at the lowest price. And a carrier has on right, 
by refusing through routes and joint rates, to restrict or 
clreumserite this opportunity. Under section 1 of the act 
to regulate commerce as amended carriers are under the 
general obligation “to establish through routes and joint 
and reasonable rates applicable thereto.” If they fail to do 
so voluntarily the law lays upon the commission the duty 
of compelling them to do so by appropriate order whenever 
complaint has been made and a hearing had and it appears 
that no reasonable or satisfactory through route already 
exists between the points in question. This authority. it 
may be assumed, was not intended to be exercised upon 
light or unsubstantial grounds or merely to satisfy the 
whims or fancies of shippers in seeking unusual markets 
in which to purchase their supplies. But here is a traffic 
ready to move in large and steady volume from mills which 
the complainants contend can supply their requirements 
more fully and promptly and at lower prices than mills 
elsewhere. Under such circumstances, whether or not the 
Santa Fe is able from mills on its own lines to supply the 
demands of the complainants, is not a pertinent inquiry. 
The complainants have the right to buy their lumber sup- 
ee in competitive producing markets on the Cotton Belt 
f they find it to their advantage to do so. The right of 
the Cotton Belt mills to have access over through routes 
and upon reasonable joint rates to Santa Fe local points is 
no less clear. Both the dealers and the mills may properly 
look to the carriers serving those points of origin and desti- 
nation to provide the facilities and to establish through 
routes and fair and reasonable rates for the movement. We 
therefore hold without further discussion that the com- 
plainants are entitled to the reéstablishment of through 
routes and the former joint rates from Cotton Belt territory 
to the points in question in accordance with the prayer of 
their petition. Although the joint rates between the points 
in question were canceled, it does not clearly appear that 
the through routes were ever actually withdrawn; there 
is some indication that occasional shipments move on 
through billing under the local rates. But without making 
a technical review of the record in that connection we shall 
order the reéstablishment of the through routes and shall 
limit our further examination of the issues to the question 
of the division to be made between the two lines when 
the joint through rates are again made effective under an 
order of the commission. 

The socalled Cotton Belt system is composed of two cor- 
porations—the St. Louis Southwestern Railway Company, 
operating about 775 miles of railway in the states of Mis- 
souri, Arkansas and Louisiana, and the St. Louis South- 
western Railway Company of Texas, which operates about 
680 miles of railway entirely in the state of Texas. The 
Santa Fe —— is much larger. Its lines extend from 
Chicago to Galveston on the south and to Los Angeles and 
San Francisco on the wesi. It operates in all more than 
9,000 miles of railway. But in this proceeding we are con- 
cerned only with that portion of its system that extends 
from Fort Worth, Tex., northward through the states of 
Oklahoma and Kansas into Colorado and Missouri and 
reaches the numerous points named in the complaint; and 
with that part of the system south of Fort Worth which 
taps the yellow pine lumber forests of eastern Texas and 
western Louisiana. 

Fort Worth is the junction point between the two lines, 
and the question immediately before us for solution is what 
division of the joint rates should be received by the Cotton 
Belt for hauling the lumber from mills on its line to Fort 
Worth and by the Santa Fe for taking the lumber at that 
point and hauling it to the local points on its line where 
the complainants are engaged in business? 

The yellow pine mills on the Cotton Belt are in southern 
Arkansas, northern Louisiana and eastern Texas. Their out- 
put is said_ to have amounted in 1906 to 608,000,000 feet 
and in 1907 to 460,000,0U0 feet. Such part of this lumber 
as went over the lines of the Santa Fe was received by it 
from the Cotton Belt at Fort Worth. The movement was 
not analyzed by any witness for the Cotton Belt with a 
view to ascertaining with exactness the fair average haul 
by that line to Fort Worth, but it was estimated at 310 
miles, that being the mileage from the mills at Lufkin, 
which is said to be a fairly typical point of origin. A state- 
ment prepared and offered in evidence by the statistician 
of the Santa Fe system analyzes the actual movement of 680 
carloads of yellow pine lumber received by it from the 
Cotton Belt at Fort Worth during the period from July 
to October, 1907, and shows the average haul by the Cotton 
Belt to have been only 282 miles. For the purposes of 
the case we shall accept 300 miles as the fair average. 

There is no showing in the record as to what may be 
considered a fair average haul by the Santa Fe system from 
Fort Worth to its various local consuming points. The 
distance from Fort Worth of the points at which the com- 
plainants are engaged in business varies from eighty-seven 
miles to Marietta, in the state of Oklahoma, to 772 miles 
to Baring, in the state of Missouri. The most distant 
— in Oklahoma seems to be Ramona, 487 miles from 

ort Worth. The distance to Kansas City is 609 miles. 
There are no such hauls by the Cotton Belt, even if we 
include the mileage of the tap lines or lumber roads to 
which reference is made hereafter; and we may fairly con- 
elude that the average haul by the Santa Fe fs materially 
ee than by the Cotton Belt. 

ut the problem of arriving at a just solution of the 
question of divisions between the two roads is compli- 
cated by the fact that the Santa Fe at very large expense 
has extended its lines into the timber country of eastern 
Texas and western Louisiana for the purpose of marketing 
the output of. the great yellow pine forests in that section 
and of creating a source of supply to meet the demands 
of these complainants and other dealers and consumers 
along its line. Starting at Somerville, Tex., a point about 
200 miles south of Forth Worth on its direct line to Gal- 
veston, the Gulf, Colorado & Santa Fe extends practicall 
due east to Silsbee on a line from 100 to 150 miles sout 
of the Cotton Belt’s line; from Silsbee a branch line ex- 
tends south about twenty miles to the old fields adjacent to 
Beaumont, and another branch to the north about 120 miles 
through the heavy timber regions of eastern Texas to a 
place called Center. This branch passes through ‘the Santa 
Fe’s shortleaf territory and within twenty-five miles of the 
terminus of the Lufkin division of the Cotton Belt. The 
Cotton Belt therefore not only taps the same lumber coun- 
try that is. reached by the eastern Texas line of the Santa 
Fe but at one point closely Ee: the line itself. From 
Kirbyville, on the Santa Fe line to Center, another branch 
road extends east into the yellow pine lumber forests of 
southwestern Louisiana. 

It thus appears that by the reéstablighment of the through 
routes and joint rates from producing points on the Cotton 


Belt to loca! points on the Santa Fe the former will be 
enabled to come into direct and immediate competition with 
the Santa Fe and to take a large share of the lumber traffic 
from these highly competitive yellow pine regions, in which 
the Santa Fe is an aggresive factor, to wholly noncompeti- 
tive local points which otherwise would be supplied by the 
Santa Fe alone on a long haul from its own mills. While 
that fact can not withdraw from the complainants or the 
Cotton Belt mills the right to have through routes and rea- 
sonable joint rates to Santa Fe local points, nevertheless 
when we come to a consideration of the division of the 
joint rates between the two carriers strong equitable con- 
siderations arise in favor of the Santa Fe. This equity 
becomes particularly strong when the through rates de- 
manded and established under the compulsory order of the 
commission are to local points reached only by the Santa 
Fe system. ‘ 

The authority of the commission with respect to fixing 
the divisions of joint through rates ordered by it to be 
established is found in section 15 of the act, the language 
of which is as follows: 

Whenever the carrier or carriers, in obedience to such 
order of the commission or otherwise, in respect to joint 
rates, fares or charges, shall fail to agree among themselves 
upon the apportionment or division thereof the commission 
may after hearing make a supplemental order prescribing 
the just and reasonable proportion of such joint rate to be 
received by each carrier party thereto. 

The phrase “the just aud reasonable proportion of such 
joint rate to be received by each carrier’ necessarily im- 
plies that it is the duty of the commission in fixing di- 
visions to take into consideration all the circumstances, 
conditions and equities that are necessary to arrive at what 
is a fair and proper adjustment of the situation as between 
the two roads and precludes the idea that joint rates must 
be divided between the participating carriers on a mileage 
or any other fixed basis. And in view of the fact that the 
Santa Fe not only reaches these lumber forests of southern 
Texas but also furnishes the local market which the Cotton 
Belt desires to reach every consideration of justice seems 
to require that no division should be made that does not 
fully protect the revenues of the Santa Fe so far as that 
can be done reasonably and without altogether overlooking 
the earnings of the Cotton Belt or withdrawing from these 
complainants their right to have access to the mills on 
the Cotton Belt. Basing our action upon such considera- 
tions, and after a very careful examination of the whole 
record, we have arrived at the conclusion that out of the 
joint rates ordered to be reéstablished 10 cents a hundred 
pounds will be a just and reasonable proportion to the 
Cotton Belt for the haul from mills on its line to Fort 
Worth, and that is the division which we now fix. 

The rates formerly in effect vary from 23 to 34 cents a 
hundred pounds. The 26-cent rate applied to central Mis- 
souri points and involved a haul nearly 800 miles from 
Forth Worth. ‘The 33-cent rate extended as far west as 
Denver, Pueblo and Trinidad, in the state of Colorado. This 
also involved a very long haul. ‘The division which the 
Santa Fe will get under the adjustment now made of the 
joint rates when restored will afford it reasonable earnings 
a ton a mile but not in excess of an equitable share when 
all the circumstances shown of record are taken into con- 
sideration. On the other hand the division of 10 cents a 
hundred pounds allowed to the Cotton Belt will yield it, on 
the basis of 300 miles, which seems to be a fair average 
haul, a revenue of 6.6 mills a ton a mile, which is in excess 
of its revenue under lumber rates which it now has in 
effect between various points where the movement is heavy. 
An examination of the records of the commission discloses 
that the earnings of the Cotton Belt on lumber, under a 
rate of 16 cents from Lufkin to Cairo, a distance of 639 
miles over its own rails, are but 5 mills a ton a mile, and 
from the same point on its own rails to St. Louis, 782 
miles, at 18 cents a hundred pounds, the earnings a ton a 
mile are but 4.6 mills. From other producing points along 
its line to Cairo the earnings a ton a mile vary from 5 
mills to a little over 1 cent. These are local hauls on its 
own rails, and its a ton mile earnings would properly be 
higher than for hauls of as long a distance in connection 
with another line, as is the case with this Santa Fe traffic 
through Fort Worth. Under the arrangement in effect be- 
tween the two lines immediately prior to the cancelation of 
their through routes and joint rates for this traffic the 
Cotton Belt and its connections, including the tap lines, 
received 40 percent of the joint rates upon the understand- 
ing that the division south of Fort Worth should in no case 
be less than 10 cents a hundred pounds. Out of these earn- 
ings south of Fort Worth the Cotton Belt paid to the tap 
lines from which it received the lumber from 2 to 6 cents 
a hundred pounds for hauls varying from practically noth- 
ing to 150 or more miles, leaving net earnings to the Cot- 
ton Belt as low as 4 to 8 cents for its haul to Fort Worth. 
By excluding the tap lines from participating in the rate 
the net revenues of the Cotton Belt under this division will 
be largely increased. It may be well to add that in fixing 
this division we have not lost sight of the fact that the 
Cotton Belt, being the initial carrier, ordinarily furnishes 
the cars for this traffic. 

The division here fixed is for the haul to Fort Worth 
from mill points on the rails of the Cotton Belt and its 
subsidiary line, the Eastern Texas Railroad Company, which 
isa party defendant hereto. But it is not to be understood 
as including any allowance to the so called tap lines. These 
companies are not parties to this proceeding and for that 
reason no order affecting them, or fixing a rate for any 
services claimed to be performed by them, can properly be 
entered. Moreover, even if they were parties to the com- 
plaint, the record contains no testimony that would enable 
us intelligently to extend to them any portion of this di- 
vision for the haul south of Fort Worth. In addition it 
appears that most if not all of these tap lines are owned 
by the mills which they serve. [And we are not willing 
without further information to give any recognition to 
their right to receive from the regular carriers any allow- 
ance out of the published rates for hauling logs from the 
forests to the mills by which the tap lines are owned. The 
standard lines receive the sawed lumber at the mills and 
haul it to consuming destinations. For this service they 
are entitled to their published rates. But on this record 
we are not satisfied of their right to share the rates with 
the tap or tram lines for their alleged service in connection 
with the through transportation. It is the purpose of the 
commission to make an investigation of these tap lines and 
the character of the transportation which they conduct. 
The case will be held open for that purpose and all ques- 
tions as to their right to participate in these rates will be 
reserved for further consideration. For the present we hold 
that no such right has been shown. The record fails also 
to supply sufficient information to enable us to determine 
what division of the joint rates should be made to the 
Louisiana & Arkansas Railway Company, the Louisiana Rail- 
way & Navigation Company, the Vicksburg, Shreveport & 
Pacific Railroad Company and other standard rail connec- 
tions of the Cotton Belt, which are parties defendant in 
this proceeding. Upon the principles here laid down it 
ought not to be difficult for the carriers to arrive at some 
satisfactory agreement among themselves as to the division 
to be made to such lines. In case they fail to do so with 
reasonable promptness the commission will undertake, after 
further investigation, to fix the divisions to be allowed to 
them. 

Through routes and joint rates are still in effect from 
mill points on the lines of the Texas & Pacific, but the 
rates and routes formerly in, effect from mill points on con- 
nections of the Texas & Pacific were also canceled on Qc- 
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tober 1, 1907, and the complainants also ask for their res- 
toration. We do not find in the record, however, sufficient 
intormation upon which to base any general order in that 
behalf, although the question had some consideration in 
Gentry vs. Atchison, Topeka & Santa Fe Railway Company, 
13 I. Cc. C. Rep., 171, with respect to the restoration cf 
through routes and joint rates between the points there 
involved. No order will, however, be entered in this pro- 
ceeding at this time, but that phase of the controversy will 
be left open for further consideration upon motion of any 
complainant interested in the reopening of those markets. 
Nor are we prepared on the record as made to enter an 
order reéstablishing the through routes and joint rates from 
points on the fron Mountain and Frisco systems, which were 
canceled during the years 1903 and 1904, without complaint, 
so far as the record discloses. Upon further representations 
in that behalf by any of the complainants hereto the mat- 
ter of restoring those through routes and joint rates will 
have further consideration. 

The restoration of the through routes and joint rates 
formerly in force over the lines of the principal defendant 
in connection with the Kansas City Southern, and which 
were canceled in 1904, was definitely and strongly opposed 
by the Santa Fe. Tbe two lines meet at De Ridder, an im- 
portant mill point in the heavy yellow pine timber Cistrict 
of western Louisiana. ‘To require the restoration of through 
routes from De Ridder over the Kansas City Southern would 
give to that company a very long haul and to the Santa 
fe a very short haul from the junctions of the two roads 
at Pittsburg and Kansas City. While this fact of itself 
is not sufficient to withdraw from the complainants the 
right to have through routes and joint rates from mills on 
the Kansas City Southern tiat can not now reach the Santa 
Fe lines, and certainly can not deprive the complainants of 
the right to through routes from mills on the Kansas City 
Southern farther to the north, nevertheless the general 
physical proximity of the two lines suggests that action 
ought not to be taken either with respect to the restoration 
of the same joint rates that formerly existed or with re- 
spect to fixing the divisions except upon a more convinc- 
ing record than that now before us. Those questions are 
therefore reserved for further consideration on the appli- 
cation of any complainant interested in reopening the 
through routes over that line. 

An order will be entered accordingly. 

ORDER. 


At a general session of the Interstate Commerce Commission 
held at its office in Washington, D. C., on the 23d day of 
June, A. D. 1908. 

Present: 

MARTIN A. KNAPP, 

JupDsOoN C. CLEMENTS, 

CHARLES A. Provuty, 

FRANCIS M. COCKRELL, 
No. 1319. 

Star Grain & Lumber Company; Lindas Lumber Company : 
W. M. Pond & Co.; Badger Lumber Company; George W. 
Ultch Lumber Company; Leidigh & Havens Lumber Com- 
pany; Burgner-Bowman Lumber Company; Houston Lum- 
ber Company; the Kansas Lumber Company; C. C. Isely 
& Co.; Central Lumber Company; Ryan Lumber Com- 
pany; J. Thomas; EB. R. Burkholder; A. Aitken; J. E. 
Evans; Lambert Lumber Company; John Kingan; Ada 
Lumber Company; Koss & Zimmerman; Home Lumber 
& Supply Company; Crowell Bros.; Baldwin Lumber 
Company; Ives-Hartley Lumber Company; Barnard Lum- 
ber Company; J. W. Connell & Son; Guy Reeves; O. W. 
Sundeen; William Smith & Son; E. J. Turner; Cimarron 
Lumber Company; M. E. Hunt & Son; West Lumber & 
Hardware Company; William Bloom; Baldwin & Rat- 
cliff; Winslow & Herrick; Davidson & Case Lumber Com- 
pany; Dighton Lumber Company; John F. Gamer; Charles 
Lotholtz & Son; A. I. Schowalter & Co.; Leedy Lumber 
Company; Koenig Bros.; Greene Bros. Mercantile Com- 
pany; Benson Lumber Company; R. D. Heath & Sons; 
Campbell & Horde; Charles F. Haigler; O’Laughlin. & 
Weber; Edwards-Sohlberg Company; L. N. Latimer; C. 


FRANKLIN K. LANE, 

EpGar E. CLARK, 

JAMES 8S. HARLAN, 
Commissioners. 


A. Bezona; O. B. Shepard & Co.; Warner Bros.; Turner, 
Freed & Co.; W. C. McConnell & Co.; Figge & Bennett; 
Kershner Bros.; Sam Bennett ; N. Hinshaw & Son; 
Protection Lumber & Supply Company; Irish & EByman; 
Osage Lumber Company 3 Cc. E. Putnam & Co.; Garth & 
Stone; H. F. Hartwich Lumber Company; E. 8. Rule; 
c. E. John; Robinson & Frantz; Hamburg Lumber Com- 
pany; F. N. Latham & Co.; M. I’. Getchell & Co.; A. W. 
Hedge; Thomas Hollis Lumber Company; G. D. Rohr 
Lumber Company: R. H. Ross & Co.; Noble Hardware 
& Lumber Company; South Texas Lumber Company; E. 
Cc. Van Petten; H. B. Bullen; 8. T. Goodman; Carey- 
Lombard Lumber Company; L. E. Shelton; Rounds & 
Porter Lumber Company; fF. J. Gentry; Florence Lumber 
Company; S. M. Gloyd; J. W. Graves Company; J. G. 
Wilson; Wakita Lumber & Coal Company; P. T. Walton 
Lumber Company; Arkansas Lumber Company; Spurrier 
Lumber Company; R. Harris; Ed E. Robinson; G. W. 
Jones; Ochelata Lumber Company; Clark Bros. Lumber 
Company; E. A. Butt Lumber Company; Chickasha Lum- 
ber Company; R. B. Ragon Lumber Company; Waples 
Painter Company; Smith-lraley Lumber Company; L. C. 
Hull; Henry Hermann; John Mathieson; 8S. 8S. Silver; 
J. A. Engleman; Child-Woodson Lumber Company; Davis 
& Child Lumber Company; hl. W. English Lumber Com- 
pany; Lamar Lumber Company; Beatty-Stubbs Mercan- 
tile Company; La Junta Trading Company; T. H. Foley 
Lumber Company; Stoop & Green; W. M. Dickinson Lum- 
ber Company; Granada Lumber Company; Holly Lumber 
& Supply Company; the Tom J. Gardner Lumber Com- 
pany; La Junta Lumber Company, and Wiley Lumber 
Company 
versus 

Atchison, Topeka & Santa Fe Railway Company; Gulf, Colo- 
rado & Santa Fe Railway Company; St. Louis Southwest- 
ern Railway Company; St. Louis Southwestern Railway 
Company of Texas; Louisiana & Arkansas Railway Com- 


pany; Kansas City Southern Railway Company; Texar- . 


kana & Fort Smith Railway Company; St. Louis’ & San 

Francisco Railroad Company; the Missouri Pacific Rail- 

way Company; St. Louis, Iron Mountain & Southern Rail- 

way Company; New Orleans & Northwestern Railroad 

Company; Texas & Pacific Railway Company; Louisiana 

Railway & Navigation Company; St. Louis, Watkins & 

Gulf Railway Company; Texas Southern Railway Com- 

pany; Vicksburg, Shreveport & Pacific Railway Company ; 

Houston & Shreveport Raiiroad Company, and Houston, 

East & West Railway Company. 

This case being at issue upon complaint and answers on 
file, and having been duly heard and submitted by the 
parties, and full investigation of the matters and things 
involved having been made, and the commission having on 
the date hereot made and filed a report containing its con- 
clusions thereon : 

It is ordered, That the defendants, ‘the Atchison, Topeka 
& Santa Fe Railway Company, the Gulf, Colorado & Santa 
Fe Railway Company, the St. Louis Southwestern Railway 
Company, the St. Louis Southwestern Railway Company of 
Texas, and the Eastern Texas Railroad Company be, and 
they are hereby, notified and required to establish, on or 
before the 1st day of September, 1908, and for a period 
of at least two years thereafter maintain, through routes 
for the transportation of yellow pine lumber in carloads 
from originating points on the lines of the said St. Louis 
Southwestern Kailway Company, the St. Louis Southwestern 
Railway Company of Texas, and the Eastern Texas Rail- 
road Company, via Fort Worth to the following local 
points on the lines of the said Atchison, Topeka & Santa Fe 
Railway Company and the said Gulf, Colorado & Santa Fe 
Railway Company in the states of Oklahoma, Kansas, Colo- 
rado and Missouri. 


Ada, Kan. Attica, Kan. Blackburn, Okla. 
Agricola, Kan. Baldwin, Kan. Blanchard, Okla. 
Albert, Kan. Baring, Mo. Bosworth, Mo. 
Alden, Kan. Barnard, Kan. Britton, Okla. 


Alexander, Kan. 
Argentine, Kan. 
Ashland, Kan. 


Bazine, Kan. 
Beeler, Kan. 
Berwyn, Okla. 


Burdett, Kan. 
Burdick, Kan. 
Burlingame, Kan. 


Byars, Okla. Howard, Kan. 
Castleton, Kan. Ingalls, Kan. 
Chautauqua, Kan. Jet, Okla. 
Cheney, Kan. Jetmore, Kan. 
Cimarron, Kan. Kaw, Okla. 
Clements, Kan. Kinsley, Kan. 
Copan, Okla. La Junta, Col. 
Cottonwood Falls, Lakin, Kan. 


le Lamar, Col. 
Coyle, Okla. Las Animas, Col. 
Coyville, Kan. Lebo, Kan. 
Crescent, Okla. Lecompton, Kan. 
Cunningham, Kan. Lehigh, Kan. Richmond, Mo. 
Dalton, Kan. Leloup, Kan. Ripley, Okla. 
Davis, Okla. Little River, Kan. Rock Creek, Kan. 
Deerfield, Kan. Longford, Kan. Rocky Ford, Col. 
Derby, Kan. Longton, Kan. Rose Hill, Kan, 
Dighton, Kan. Lovell, Okla. Rozel, Kan. 
Douglas, Okla. McComb, Okla. Rush Center, Kat. 
Duquoin, Kan. Macksville, Kan. Saffordville, Kan. 
Earlton, Kan. Maramec, Okla. Scranton, Kan. 
Edmond, Okla. Manchester, Okla. Sedgwick, Kan. 
Elmdale, Kan. Marietta, Okla. Sharon, Kan. 
Eudora, Kan. Marshall, Okla. Shaw, Kan. 
Fairfax, Okla. Matf’ld Gr’n, Kan. Skedee, Okla. 
Fowler, Col. Maysville, Okla. Spearville, Kan. 
Garden City, Kan. Meeker, Okla. Spivey, Kan. 
Garden Plain, Kan. Melvern, Kan. Stillwater, Okla. 
Mendon, Mo. Strong City, Kan. 
Moline, Kan. Swink, Col. 
Morehead, Kan. Syracuse, Kan. 
Granada, Col. Mulhall, Okla. Timkin, Kan. 
Halls Summit, Kan. Murray, Okla. Tonkawa, Okla. 
Halstead, Kan. Nardin, Okla. Udall, Kan. 
Hamilton, Kan. Nashville, Kan. Varner, Kan. 
Hanston, Kan. Nashville, Okla. Wakarusa, Kan. 


Plevna, Kan. 
Ponca, Okla. 
Potter, Kan. 
Pretty Prairie, Kan. 
Princeton, Kan. 
Protection, Kan. 
Purcell, Okla. 
Quincy, Kan. 
Ralston, Okla. 
Ramona, Okla. 
Raymond, Kan. 
Richmond, Kan. 


Heizer, Kan. « Nekoma, Kan. Wakita, Okla. 
Hewins, Kan. Ness City, Kan. Wanette, Okla. 
Hillsboro, Kan. Noble, Okla. Wellsville, Kan. 
Hill Top, Kan. Norman, Okla. weer Col. 

Holly, Col. Ochelata, Okla. Williamsburg, Kan. 


Holyrood, Kan. Pauls Valley, Okla. Wynnewood, Okla. 
Homewood, Kan. Pawnee Rock, Kan. Zenda, Kan. 


And the said defendants are notified and required to pub- 
lish and charge, on or before the said Ist day of September, 
1908, and for a period of at least two years thereafter 
maintain, for the transportation of yellow pine lumber in 
carloads over said through routes between the points afore- 
said, joint rates which shall not exceed the joint rates for 
such transportation formerly published in I. C. C. No. 3690 
of the said Atchison, Topeka & Santa Fe Railway Company 
and the Gulf, Colorado Santa Fe Railway Company, and 
eanceled on October 1, 1907; but said joint rates shall not 
be applicable from points of shipment on lines connecting 
with said defendants, the St. Louis Southwestern Railway 
Company, the St. Louis Southwestern Railway Company of 
Texas, and the Eastern Texas Railroad Company. And the 
said defendants are hereby authorized to make the said rates 
effective upon three days’ notice to the public and to the 
commission, given in the manner prescribed by law. The 
tariff or supplement in which such rates are published must 
contain notation that it is issued under the authority hereby 
granted, and must refer to the title and number of this 
case. 

It is further ordered, That out of the said joint rates the 
said St. Louis Southwestern Railway Company, the St. 
Louis Southwestern Railway Company of Texas, and the 
Eastern Texas Railroad Company shall be allowed 10 cents 
a hundred pounds as their, or its, proportion thereof for 
the haul from point of origin to the junction with the 
said Gulf, Colordao & Santa Fe Railway Company at Fort 
Worth, Tex.; and the suid Gulf, Colorado & Santa Fe Rail- 
way Company and the Atchison, Topeka & Santa Fe Railway 
Company shall be allowed for their, or its, haul north of 
Fort Worth the balance of the said joint rates. 

It is further ordered, That this proceeding shall remain 
open for the purposes stated in the report of the commission 
herein, this date made and filed. 





DECISION IN THE GREATER DES MOINES COMMITTEE CASE. 


The Interstate Commerce Commission last week de- 
ided a number of important questions in the case of 
ihe Greater Des Moines (lowa) Committee, Incorporated, 
vs. the Chicago Great Western Railway Company et al. 

The complaint of the Des Moines committee, which 
was submitted June 6, 1908, and decided June 24, 1908, 
uleged that the rate of 2744 cents a hundred pounds on 
yellow pine lumber in carloads from Arkansas and Texas 
points to Des Moines, Iowa, was unjust and unreasonable 
us compared with the rate of 23 cents a hundred pounds 
from the same producing territory to Omaha, Neb. 
fhe committee claimed the rate should not be higher 
to Des Moines than to Omaha. 

The Greater Des Moines Committee, acting in the in- 
terest of the business men of that city, filed a similar 
complaint against the Chicago Great Western Railway 
Company, the Missouri Pacific railway, the Wabash Rail- 
road Company and other transportation lines. In its 
report, handed down June 24, the commission holds 
that the evidence brought out does not show a violation 
of section 4 of the Interstate Commerce Commission act, 
better known as the long and short haul clause. That 
section has been construed by both the commission and 
the courts. It is stated that there is no question but 
that Chicago is farther from the producing point than 
Des Moines and that the rate to Chicago is lower than 
that to Des Moines. The commission says the evidence 
is to the effect that there are more through routes from 
the lumber producing section involved in this case to 
Chicago than there are to either Kansas City or Des 
Moines. The rate of 26 cents is made by all these 
through routes, and the commission is of the opinion 
that if an order were entered to the effect that the 
through route made by the defendants in this case 
Should not impose a lower rate to Chicago than to Des 
Moines no benefit would accrue to the complainant, 

Both the question of the comparison with the Omaha 
rate and the other question brought up in regard - to 
Competition of other lumber were thoroughly consid- 
ered by the commission. In this connection it is stated: 
h. Missouri Pacific, the St. Louis, Iron Mountain & 
Southern and the Wabash are defendants in No. 1287, and 
the complaint is that the rate of 27% cents on yellow pine 
lumber made by these carriers from Little Rock, Ark., and 
Points south thereof in the states of Arkansas, Louisiana 


and Texas on the lines of the defendants to Des Moines is 
her and unreasonable, and the exactions of this rate, 
be charging only 23 cents a hundred pounds to Council 
t uffs, Iowa, results in unreasonable preference or advan- 
age to the latter city as against Des Moines. 
mann distance over the lines of defendants from Little 
dista to Des Moines, via St. Louis, is 684.5 miles, while the 
P me to Council Bluffs is 818.2 miles. The Missouri 
acific and the St. Louis, Iron Mountain & Southern admit 





that the distance to Des Moines is 684.5 miles, but allege 
that the distance to Omaha is only 708 miles. They do 
not name the route from Kansas City to Omaha, and it 
may be by some route other than over defendants’ lines. 

ln case No. 1288, the Wabash, the St. Louis Southwest- 
ern and the St. Louis South-Western Railway of Texas are 
defendants and form the through route from Fordyce, Rob 
Roy and Texarkana, Ark., to Des Moines, lowa, via Hast 
St. Louis, and charge 27% cents a hundred pounds for the 
transportation of yellow pine lumber, while charging only 
23 cents to Omaha and Council Bluffs, the distance to the 
latter points being greater than to Des Moines. This rate 
is alleged to be unreasonable and unjust and to discriminate 
against Des Moines, because of the lower rate charged to 
Omaha aud Council Bluffs. 

Defendants allege that they have no through joint tariff 
to Des Moines or Omaha or Council Bluffs from the lum- 
ber producing territory, but the rate is made by the lowest 
combination of locals through the Mississippi river gate- 
way. They allege that there are more railroads and greater 
competition, and that there are other railways from this 
lumber producing territory which own their own rails into 
Omaha and Council Bluffs, but which do not reach Des 
Moines, and that defendants have to meet this competition. 
They also allege that there are shorter routes to Omaha 
and Council Bluffs than to Des Moines over the lines of 
other railways from a large portion of the lumber produc- 
ing territory. 

These defendants maintained a rate of 22 cents from the 
same producing points to Des Moines continuously during 
the period of twenty years prior to 1900. As a justification 
for the increase to 27% cents, defendants claim that there 
is no longer competition at Des Moines such as there was 
prior to 1900; that the 22-cent rate was made to meet the 
competition of white pine, and that, the supply of white 
pine having been largely exhausted, a higher rate to Des 
Moines is justified. This statement that white pine lumber 
no longer competes is open to question. From exhibit A of 
Cc. I. Millard, one of the complainant’s witnesses, it appears 
that Minnesota has standing 30,000,000,000 feet of white 
and norway pine, with an annual production of 1,500,000,000 
feet, and Wisconsin has standing 10,000,000,000 feet of 
white and norway pine, with an annual roduction of 800,- 
000,000 feet. The combined amount of hemlock in Wis- 
consin and Michigan is 20,000,000,000 feet and the annual 
production is 120,000,000 feet. Arkansas has standing 
11,000,000,000 feet of yellow pine; Texas has 30,000,000,- 
000; Louisiana, 45,000,000,000 ; Mississippi, 45,000,000,000, 
and Alabama, 11,000,000,000; and the five states cut about 
5,000,000,000 feet annually. With these figures before the 
commission it can hardly be stated that there is no white 
pine lumber cut. : 

~~ the last ten years the shipment of lumber from 
the Pacific coast and the northwest has been unprecedented. 
The commission has recently had before it several important 
cases involving the lumber traffic from that section, and 
the records show that it is enormous in extent and is an 
important factor as far east as Chicago. During the twenty 
years when the 22-cent rate was in effect’ to Des Moines 
from the southern lumber districts there was much less 
competition from the northwest. The decrease in the com- 
petition of white pine has been more than offset by ‘the fir 
of the northwest. 

In justifying the lower rate to Omaha it is urged that 
Omaha is a basing point and Des Moines is not. A “basing 
pene is a railroad convenience in rate making. No reason 

as been given why a “basing point” of itself should be 


entitled to any different treatment, so far as the volume 
of the rate is concerned, than is any other point, and the 
commission can see neither a commercial nor a transporta- 
tion reason why particular points should enjoy lower rates 
because ‘carriers for their own convenience make rates to 
and from such points. 


In its report the commission says that the defendant 
carriers claim Omaha is an important dumping ground 
for lumber and Des Moines is not. Continuing the re- 
port says: 


If by “dumping ground” is meant that more lumber is 
handled in Omaha than in Des Moines, that is pronasty 
not open to dispute. Omaha is a much larger city than 
Des Moines. By reason of the 23-cent rate into Omaha, as 
against the 2744-cent rate into Des Moines, the former 
reaches a much larger territory in its less than carload 
shipments and inevitably becomes the market of supply for 
that business. Where the cost of transportation is such a 
large percentage of value, as is the case as to lumber, it 
would be contrary to reason and common sense to estab- 
lish a lumber yard in that city, where the rate is 25 per- 
cent higher than in an adjoining city, both being equally 
distant from the common market of supply. The “dumping 
ground” will inevitably be that city which enjoys the low 
rate. This contention can not justify the difference in 
rates. 

Omaha, it is said, has the rails of one carrier’ extendin 
directly into the lumber field, while Des Moines has no suc 
advantage. The Rock Island road, although not a |g 
to these cases, reaches the same lumber district and has 
its own rails directly into Des Moines and is party to the 
same rates, so that there is little in this contention. 

Another defense set up by the defendants is that western 
lumber competes at Omaha and does not compete at Des 
Moines. Yet, for twenty years Omaha and Des Moines 
enjoyed the same rate, and during the last eight years the 
rate to Omaha has been increased 1 cent and that to Des 
Moines 5% cents. It thus appears that the competition 
at Omaha has not had the usual effect of decreasing the 
rate there, and why it should increase the rate at Des 
Moines is not explained. : 

It is the conclusion of the commission, based upon all 
considerations presented, that the rates on lumber from 
the points complained of to Des Moines shall not be Higher 
than the rates charged by the defendant. carriers upon ium- 
ber hauled from the same points to Omaha or Council Bluffs, 


The order of the commission is as follows: 


That the above named defendant carriers be, and they 
are hereby notified and required to establish’ and put in 
force, on or before the 25th day ef August, 1908, and main- 
tain in force thereafter during a period of mot less than 
two. years, and apply to the transportation of yellow pine 
lumber in carloads over their r tive lines from tittie 
Rock, Ark., and other shippalg points south ‘thereof in the 
states of Arkansas, Louisiana and Texas 4 
Iowa, rates not to exceed the rates mantained during the 
same period on the same traffic from said shipping points 
to Omaha, Neb. Said rate may be made effective upon three 
days’ notice to the public and to the Interstate Commerce 
Commission, given in the manner required by law; and the 
tariff must contain the notation that it is issued under the 
authority hereby granted, and must refer to the title and 
number of this case. 
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THE LUMBERMAN POET WRITES OF THE CHAUDIERE, CANADA’S GREAT WATERFALL. 


From a pathway of quiet unstirred by commotion, 
From the forests of green to the dwellings of brown, 
In quest of the river, in quest of the ocean, 
The Ottawa waters come peacefully down 
And, here by the town, 
Throw aside the dull gown 
Of their up-river green 
For the shine and the sheen 
And the gossamer glory of rapids that run, 
For the brilliance of jewels that flash in the sun. 
Here they leap 
From their sleep 4 
And onward they sweep 
Through a gateway of stone, through the cataract’s 
lair, 
Where the leonine rocks shake the mist from their 
hair 
And startle the shore 
With the roar 
Of Chaudiere. 


From the hush of the forest where censers are swing- 
ing, 
Where lilies unfold and the wild roses bloom, 
In quest of the world where the saw-song is sing- 
ing, 
The Ottawa timber comes down to the boom; 


And here waits the flume 

Frothing white with the spume, 

Frothing white with the spray 

Of the waters at play. 
Now the channel is opened that leads to the slide 
And safe by the rapids the timber cribs glide. 

Just a flash 

And a crash, 

A plunge and a splash 
In the calm of the stream where the waters run fair— 
And vainly the rocks in their mid-river lair 

Shall threaten them more 

‘With the roar 

Of Chaudiere. 


From the land of the forest, the cabins dim-lighted, 
From the camp in the woodland asleep in the sun, 
In quest of the world that in dreams they have sighted 
The men of the shanties come down for their fun, 

Come down ev’ry one 

When the wild work is done 

‘ As the river at play 

Leaps to ripples and spray ; 
When it sniffs the St. Lawrence and glimpses the goal 
Where the salt breezes freshen and long billows roll. 

To be free 

As the sea 


Ev’ry man longs to be 
*Mid the lights of the town, ’mid the smiles of the 
fair— 
Then what shall the sturdy young shantyman care 
Though tremble the shore 
With the roar 
Of Chaudiere? 


But the years hurry by and the years hurry onward, 
The ax-stroke is busy on hill and in glen; 
As fade the pale stars when the night travels dawn- 
ward, 
The trees in the sky tumble earthward again. 
They shall vanish—and then 
Shall the shoutings of men 
Diminish and die 
Where the waters run high. 
O you maid in the town, hold your shantyman near 
For the men of the river shall vanish from here. 
They shall sweep 
To the deep 
Where centuries sleep 
And leave but a kiss and a memory fair, 
Like the waters that flow to the mystic Out There, 
Returning no more 
To the shore 
Of Chaudiere. 





HALF A DECADE OF WELL DEMONSTRATED USEFULNESS. 


Progress of the Lumber Manufacturers’ Agency, Centralia, Wash.—Methods, Mills and Men Behind a Big Undertaking. 


The nearly five years’ experience of the Lumber 
Manufacturers’ Agency, whose headquarters are at 
Centralia, Wash., has demonstrated the practicability 
of a central selling office for the output of a number 
of mills. The Lumber Manufacturers’ Agency was 
organized four years ago last December, and practi- 
cally the same mills that made up its membership at 
that time continue, with one or two exceptions, to sell 
their output through the agency at the present time. 
In the beginning some mills in the agency were rather 
small and the combined selling offices made it unneces- 
sary for the smaller mills to go to the expense and 
trouble of maintaining a selling office of their own. 
The central selling office is able to take charge of 
orders better than any one of the mills could sepa- 
rately, and by placing these large orders around at 
the different mills selling through this office greater 
dispatch in placing and in filling the orders resulted 
and the agency succeeded in building up a reputation 
for ability to take care of any kind of orders for 
cedar lumber and shingles for the eastern trade, and 
during the last year has done more or less cargo busi- 
ness, shipping to San Francisco and southern Cali- 
fornia points. 

Since the inception of the agency George E. Birge 
has been its capable and efficient manager and Charles 
8. Gilchrist, the Centralia banker, who is interested in 
several different lumber concerns, has been its treas- 
urer. The other officers of the agency have changed 
from year to year, at the present time it being offi- 
eered as follows: 

President—C. A. Doty, Doty, Wash.; Doty Lumber & 
Shingle Company. 

Vice president—T. F. Palms, Walville, Wash. ; Walworth 
& Neville Manufacturing Compa 


ny. 
Secretary—W. R. Dilley, Little Falls, Wash.; Stillwater 
Lumber Company. 


The mills in the agency this year include the fol- 
lowing: 

Doty Lumber & Shingle Company, Doty. 

Eastern Railway & Lumber Company, Centralia. 

Lincoln Creek Lumber Company, Centralia. 


Cc. A. DOTY, OF DOTY, WASH., PRESIDENT 





H. H. Martin Lumber Company, Centralia. 
Mutual Lumber Company, Bucoda. 

Salzer Valley Lumber Company, Centralia. 

Stillwater Lumber Company, Little Falls. 

J. A. Veness Lumber Company, Winlock. 

Walworth & Neville Manufacturing Company, Walville. 
W. C. Yeomans, Pe Ell. 


The offices of the agency at Centralia were recently 
moved into the handsome, new, four story brick build- 
ing of the Union Loan & Trust Company, a new bank- 
ing institution of Centralia. This gives its headquar- 
ters a citified appearance, and a large force of clerks, 
bookkeepers and stenographers under the supervision 
of Manager Birge indicates the magnitude of business 
done by the agency, whose mills have a capacity of 
1,000,000 feet every ten hours. 

The agency is represented by agents in the large 
lumber markets in the east and has every facility 
for securing orders and taking care of them when 
booked for anything in the way of fir, spruce and 
cedar lumber and cedar shingles, making a specialty, 
however, of railroad and structural timber, car mate- 
rial, yard stock, finish, flooring, drop siding, ceiling 
and lath. Its only other office on the Coast is at Seat- 
tle, where Jerry G. Startup, with offices in the Lum- 
ber Exchange building, looks after eastern sales. This 
office was established a few months ago by Mr. Start- 
up, who is one of the best known lumber salesmen on 
the Pacific coast, having traveled for many years in 
the east and middle west selling coast lumber and 
shingles and for the last ten years has been engaged 
in wholesaling and manufacturing in western Wash- 
ington. His acquaintance with the eastern trade and 
knowledge of its needs are of marked benefit to the 
agency in securing business in the middle west. 

The picture of Mr. Palms reproduced herewith is 
said to be the first and only picture he ever had taken, 
and was obtained only after threats to lasso and bind 
him until the photographer snapped her camera, or 
else substitute the photograph of one of Centralia’s 
notorious characters. Regarding this picture, Mr. 
Birge, through whose kindness it was possible to ob- 








G. E. BIRGE, MANAGER. W. R. DILLEY, SECRETARY. 
OFFICERS FOR THE CURRENT YEAR OF THE LUMBER MANUFACTURERS’ AGENCY, OF CENTRALIA, WASH. 


tain it, writes: 

The strained appearance of the eyes is caused by a six 
mouths’ effort on the part of Mr. Palms to-look into the 
future and see what the Interstate Commerce Commission 
was going to do in the rate case. At least this is the only 
explanation the writer can offer, as he can not imagine 
himself looking as strained as Mr. Palms does in this 
picture with as pretty a girl as the photographer looking 
him in the eyes and telling him to “look pleasant.” 

Mr. Palms is manager of the Walworth & Neville 
Manufacturing Company, Walville, Wash., on the South 
Bend line west of Centralia. This concern as well as 
the plant of the Doty Lumber & Shingle Company, of 
which C. A. Doty, president of the agency, is at the 
head, manufactures cross arms extensively as_ well 
as all kinds of fir lumber. Secretary Dilley is the 
manager of the Stillwater Lumber Company, whose 
plant is at Little Falls, south of Centralia, on the main 
line of the Northern Pacific railway. 

The mills in the agency are all strong concerns, well 
equipped with modern machinery. For instance, the 
plant of the Eastern Railway & Lumber Company is 
new, equipped with band mills and the latest improved 
sawing and wood working machinery. The plant of 
the H. H. Martin Lumber Company at Centralia is also 
new, having been rebuilt a few years ago in place of 
its old plant, which was destroyed by fire. The plant 
of the J. A. Veness Lumber Company at Winlock is 
likewise new, and those of the Stillwater Lumber 
Company, the Salzer Valley and the Lincoln Creek Lum- 
ber companies were built new a few years ago. 
OOP 

LUMBERMEN TENNIS EXPERTS. 

SEATTLE, WASH., July 18.—Two well known young 
Washington lumbermen have the last week been before 
the public as tennis players of renown. W. A. McBur- 
ney, manager for the Falls City Lumber Company, Spo- 
kane, and president of the Northwestern Lawn Tennis 
Association, has been playing in the tournament at Port- 
land and winning honors. In Seattle Carll D. Lewis, of 
the E. H. Lewis Lumber Company, has been busy in the 
tournament being held in this city. 





—_— 
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~ SOUTHERN PINE MAKERS’ MIDSUMMER MEETING. — 


Good Representation of Members of the Yellow Pine Manufacturers at a Chicago Lakeside Resort—Official 
Reports Reflect Six Months’ Work—Personal Views on Prospects—Threshing Over the ‘‘Code of 
Ethics’’—Timber Insurance, Practical Advertising, Co-operation With 
Railroads and the Coming Hoo-Hoo Annual. 


The first session of the convention got down to 
business promptly on the advertised time, 2:30 p. m., 
when President H. H. Foster called the convention to 
order. Mr. Foster had no speech prepared and ad- 
dressed the members without notes as follows: 


Gentlemen of the convention: The last time that Il 
had the pleasure of addressing this body I hardly finished 
my remarks before I found myself a candidate for the 
federal grand jury and the “pen,’’ so I wish you would 
cross your fingers now while this operation is on. 

I understand that our summer meetings were very in- 
formal and that the president would have the same right 
to informality that the members of the association had. 
Consequently I come to you as the presiding officer today 
without any formal or set remarks and after addressing 
you with a few thoughts that come to me, and in a very 
informal way, we will proceed to the regular business 
of the midsummer meeting. 

I am very glad indeed to greet you under what seem 
to me very much more favorable conditions than we had 
at our January meeting or when we had our seance in 
Memphis. I think that the fraternity at large recognizes 
that our situation is a great deal better. It is better 
in a very healthful and vigorous sort of way and the 
betterment itself comes as the outgrowth of healthy con- 
ditions which we had a little part or parcel in bringing 
about. I believe that when you come to look over the 
statistics which will be presented to you today and give 
consideration to them you will find they show very near 
a 30 percent reduction in production since the first of 
January and that as a general proposition the lumber- 
men of the south have met the strained conditions and 
the various stringent times through which we have 
passed in a very sensible way, and really when you ana- 
lyze the situation for the past six months it has simply 
been the result of overproduction on our part in former 
days for which with the rest of the country we are suf- 
fering at the present time; and without any concerted 
action, without anything to guard us—anything more than 
the general statistics furnished by the association—the 
manufacturers of the south have done really the only 
sensible thing to be done under the circumstances—re- 
duced the supply somewhere within line with the demand 
made upon lumber trade. 

I want especially to speak for just a moment on one 
subject about which I have thought a good deal. It has 
come to my attention in a very vigorous sort of way. 
Statistics to be presented here today will show that 
there has been a slight decline in the membership of this 
association, perhaps brought about from the disposition 
on the part of many to economize; perhaps in some in- 
stances it was felt that the association was not able to 
perform just those things for the lumber fraternity that 
it had been able to perform in the past, or that it was 
not able to remedy a situation that many members of 

he association thought it ought to be able to remedy, 
but I think you will find that we have suffered no worse 
in this line than some other kindred associations. Our 
joss in membership is no greater than the average loss 
in other lumber fraternities and as a whole the associa- 
tion is in a very satisfactory condition. 

It is the general tendency I think with human kind to 
treat the benefits and privileges and blessings that 
come to us every day, very lightly; that is, we take 
advantage of situations and of privileges that are ours 
without a thought as to how they arise or where they 
originate. For instance, a man steps to the telephone 
ind talks with a customer in New York city and it has 
become such a commonplace instrumentality for doing 
business that we hardly give it a second thought, and I 
think that this trend of the human race has shown itself 
somewhat in our association. The times are such that 
men cast about them for excuses for the conditions that 
confront them and we are very prone to lay the responsi- 
bility entirely on other shoulders, so we just catch the 
nearest thing at hand and shift off the burden of re- 
sponsibility and our present condition it seems to me we 
are often apt to lay to the lumber situation and you hear 
such insinuations as that the Yellow Pine Manufacturers’ 
Association has outlived its usefulness; that it has ac- 
complished things in the past without giving serious con- 
sideration to many, many benefits and privileges and 
advantages that come to us through this organization, 
and we are just a little prone to criticize it. I tell you 
that if the oldest member of this association will under- 
take to analyze the history of its work he will find that 
today the association is doing for you everything that 
it has ever been able to do in its history. It has been 
able to accomplish this year everything that it ever 
accomplished and the many advantages given to us 
through the association are lost sight of. It will not do 
us any hurt just to recount a few of them. You take the 
very foundation rock on which we are built—the unifica- 
tion of grades, the foundation of uniform prices, the 
foundation on which we are able to maintain the or- 
ganization, recognized by nearly every retail association 
in the country as being standard, recognized by the 
buyers for all the railroad departments as being author- 
ity, and this work has been accomplished simply and 
solely through this organization and could not have been 
accomplished through any other means. 

Now, it might be said that once this is accomplished 
the work is done, but it is just as essential that the uni- 
form grade movement should be maintained and it is 
only through such an organization as this that it can be 
maintained. You go into your statistical bureau, take 
your credit rating book, your advertising methods or the 
tabulating of information that is furnished you through 
your association by your secretary; take into considera- 
tion the social features, the coming together twice a year 
of men engaged in the same lines of business, and count 
the cost of making all this available to you and certainly 
no man can stand back in this association and accuse 
it of not being able to deliver value received for every 
dollar collected. I believe it is the very foundation today 
of successful operation of the lumber business in =the 
south, and should such a state of affairs ever come about 
that 50 percent, or 60 percent, or 75 percent of the 
manufacturers of the south go out under the same banner 
under the same name, under the same organization, you 
Still have your 40 or 50 or 25 percent who are on the 
outside, and this association would still stand as a me- 
dium of vigorous communication and affiliation, between 
the outside elements of the manufacturing interests and 
any organization that may be perfected that puts the 
50 or 60 recent under. one organization. It will be the 
medium ough which the two elements are brought to- 
gether, and no matter how many who travel under one 
name or one common organization we yet need harmony 
in our ranks and some means by which we can communi- 








cate statistics and other information and this is the one 
fundamental organization through which it can be done. 

I believe that if we should take anything away from 
this meeting with us as a_work for the next six months 
it should be to the interest of this organization, that we 
should each and every one stand loyally and use its 
facilities and advantages to the very utmost, and out of 
it will be remedied the very trouble that we are all com- 
bating today—the one of supply an1 demand—because I 
firmly believe that men furnished with valuable statistics, 
reliable information as to conditions of their business, 
will do of their own accord everything that they would 
do under very much closer association or would do under 
compulsion or because they had to. So I just commend 
to you for the next six months your consideration of the 
privileges, of the advantages and of the facilities that 
are offered through this association of which you are 
part and parcel. (Applause.) 


The Secretary’s Report. 


President Foster called for the report of the see- 
retary, George K. Smith, which Mr. Smith read, as 
follows: 

Report of Secretary. 


At our annual meeting we reported a membership of 335. 
Our membership list of July 8 contains 301 names, showing 
a loss during six months of thirty-four members, or 10 per- 
cent. The unfavorable conditions existing in lumber manu- 
facturing caused many mills to close down indefinitely and 
quite a number of the members who resigned expressed the 
intention of taking membership again when normal condi- 
tions return. We have added twenty-one new members since 
January 22, and are now carrying on an active canvass 
through correspondence and personal solicitation, and hope 
with returning activity to regain our loss and report at 
least 350 members by January, 1909. Our present member- 
ship represents an annual production of 3,750,000,000, on 
basis of 1907 figures. 


Comparison of Stocks on Hand. 

As stocks on hand bear such an important relation to 
values, a special effort has been made to secure a large 
number of replies, and thus insure comprehensive totals. We 
give below the largest number of actual reports as to stocks 
= hand ever received, and results are accordingly more 
valuable. 


MILLS THAT REPORTED ON JANUARY 1, 1908, AND JULY 1, 1908, 
No. 


STATES— mills. 
DERE OU CRIOOIII 0:50 .0.0'6 0:6. 600,0,0: 8b 0's 00.0000000 5% 1 
pS PPT CTE TE LETT COT TT Tee LL 3 
SENS «5 Sicha bie asm Silo diavee Wa eS wae pid. + CS.U Eee es 26 
PE ic ce kn ebret db bethdad been phesen tdacheabowse 15 
PL as 470d 000190 h.0b'o5.2 a sho dbase sche re bees tas oes 14 
PE chive d Sete Kase 280d ova C AEE eee AS reers ween iaes 5 
Se URIS 0.0 0.0 0800s ce ceecesapewosdJoceseee 6 

0 RN ro eee ee ee ee ee ee ed ee 70 


Net decrease of 92,068,297. 


Values During Last Six Months. 

The market report issued January 2 was followed by one 
February 25 and another May 25. Slight advances over 
January 2 were reported on edge grain flooring and Nos. 1 
and 2 common boards and certain lengths of both grades of 
dimension in the May 26 market report, and at this time 
that report is being generally used as a basis for quotations, 
and owing to the gradual strengthening of values during the 
last three weeks as nearly represents present market values 
as any general report can. Some members and manufac- 
turers are still using market reports issued prior to May 
26 as their bases for quotations. It is hoped the practice 
will soon become general of using the latest market report 
as a basis for quotations, thereby removing the liability of 
misunderstandings as to prices named. The constant reduc- 
tion in stocks on hand and the broken condition of the as- 
sortment coming in conjunction with reduced stocks in retail 
yards, and excellent prospects for crops above the average, 
and a possible car shortage during October, November and 
December, all point to firm and increasing values for the 
remainder of 1908. 

Department Work. 


Our statistical department is making steady progress in 
increasing the number of those who send in regularly the 
information called for. On checking over the answers re- 
ceived from our members we find that quite a number fall 
to send in reports, and we have put a special representative 
in the field to visit the members who are not reporting, 
explaining to them the importance of the information called 
for and asking that some one in their offices be detailed to 
answer regularly the clearing house, trade condition, stock 
condition and any other special inquiries which are made. 
Facts are more valuable than estimates in forming intelli- 
gent opinions regarding present and future operations, and 
the nearer actual conditions are reflected in the summaries 
issued monthly the better can each member decide what 
course to pursue. 

Our inspection department is again on a normal basis, as 
a majority of the milis are now being operated‘and our 
inspectors are making regular calls at all plants on their 
routes. 

Committee Work. 

Our committee on weighing of lumber has continued its 
work and will have an interesting report. The committee 
on conference with retail associations as to trade ethics 
will also report. The advertising and publicity committee 





ONLY. 
Stock on hand Stock on hand 


Jan. 1, 19068. July 1, 1908 Increase. Decrease. 
12,715,211 Rann.  ~“eeadicéee 4,180,527 
6,741,118 9,877,019 SASS ROE «i. avbsbons 
163,503,183 kerr 68,795,886 
71,996,665 Stee. « warenece 23,860,730 
19,320,941 ne - - sewsshes 571,641 
7,050,000 >) eee 1,997,814 
5,708,100 9,919,500 4,211,400 0000cses 





287,035,218 194,966,92 7,347,301 99,415,598 





MILLS THAT REPORTED ON ALL QUESTIONS. 


No. Stock-on hand Stock on hand Stock on hand 
Srates— mills, July 1,1907. Jan. 1, 1908. July 1, 1908. 


Mo. and Okla.. 6 31,256,415 26,330,075 24,028,292 
Arkansas .... 50 247,808,208 259,624,341 247,238,535 
TeZAS ..cvece 75 257,993,040 301,271,157 268,410,951 
Louisiana ....109 376,784,428 452,751,564 339,279,239 
Mississippi ... 47 146,634,909 149,170,418 114,750,692 


Alabama ..... 49 73,243,466 85,677,244 74,597,773 
Ga. and Fla.. 19 











32,014,781 37,890,080 31,145,883 

Totals... .355 1,165,735,347 1,312,714,879 1,099,451,345 
Decrease From July 1, 1907, 

from Jan.1to ——toJuly 1, 1908.—— 

STATES— July 1, 1908. Increase. Decrease. 

Missouri and Oklahoma. 2,301,783 ........ 7,228,123 

BENE 4 ak 6owk anaee pe eee ee 569,673 

Re ae eet Y 32,860,226 10,417,891 ........ 

CP. daiscadacaks iF i ee era 37,505,189 

eae er 31,884,217 

pO OS =e 2 Se 11,079,471 FS arr 

Georgia and Florida.... 6,744,197 ........ 868,898 

DEE Sa oo 52 beens 213,263,534 11,772,198 78,056,100 


Net decrease of 66,283,902. 

Four hundred and twenty-five mills show net decrease since 
January 1, 1908, of 305,000,000 feet, or 19 percent. 
Comparative Showing of.Cut and Shipments by 157 

Mills for Five Months of 1908. 

A comparison of cut and shipments made by 157 mills 
for the first five months of 1907 and 1908 shows a decrease 
in cut of 334,000,000 feet, or 27 percent, and a decrease in 
shipments of 297,000,000 feet, or 23 percent. This is a most 
interesting and valuable comparison and we hope will soon 
include every mill producing ten million feet-or more ‘an- 
nually. 

, Clearing House Records. 

During the first six months of 1907 the shipments among 
325 mills exceeded the cut 61,000,000 feet, making a decrease 
in stocks of 3 percent. During the first six months of 1908 
among an equal number of mills the shipments have exceeded 
the cut 157,000,000, .making a decrease in stocks of nearly 
12 percent. 





has carried on a campaign of education and will present a 
report on the work accomplished. The committee on grades 
and sizes, acting under instructions from our annual meet- 
ing, has issued pamphlets containing grading rules and cuts 
showing actual size and working of flooring, ceiling and par- 
tition, also heavy flooring and a new issue of molding book, 
containing a few new patterns and reducing a majority of 
the drawings to actual sizes. ; 


Finances. 


Our treasurer's report will show a fair balance on hand 
July 1 after all outstanding bills have been paid. Our ex- 
penses are jess than one year ago and are in keeping with 
the revenue received from the present volume of shipments. 
While our income and membership have both been affected 
by the falling off in production and consumption during the 
last eight months, the outlook for the remainder of the year 
is encouraging, and with the aid of each member we can 
earry forward our work with greater success and benefit 
than ever before. 

Thanking officers and members for continued and increas- 
ing interest in our work, this report is respectfully sub- 
mitted. 

Report of the Treasurer. 


In behalf of Treasurer’ A. J. Neimeyer Secretary 
Smith read that official’s report, as follows: 


Inventory accounts— 
Office furniture and fix- 





AMA Ke” $2,438.96 
Market report forms...... 1,314.11 
Mailing machine ........ 134.45 
Dt tewe st. <a ahrineceras 1,062.34 

———— $ 4,949.86, 

Expense accounts— 
Adjusting claims ........ 5,604.55 
Bureau grades and inspec- 

RE dh e'b icke %<xn 0h0 ak ade 5,071.15 
Addressograph ........... 60.83 
CT cos 6 bcs ene e ee 120.19 
ED 4 2's 3.60.0! gb aoe 1,274.52 
I ES Ae Re 718.32 
i dvenes a0 st hee teed 1,402.27 
| IES s-, S 759.49 
SE 55 S.6r5.0.0.0. 014 Ga carats 750.00 
PPT ree 515.41 
Car stake and equip. fd.. 1,000.00 
SEE wiccdepehancmes 715.73 
Saw ‘mill statistics....... 580.15 
Weights and weighing.... 1,399.32 
Rate and classification an 

freight claim dept 3,100.43 
ET. « os’ sia thu atshoe 7,587.19 
pens PP eS - 1,206.05 
Credit rating book.....:. 4,762.55 

——-__- 36,628.15 

Petty cash on hand...... 6.40 


Expense money in hands of 
ee, eee ee ee 1,070.00 
Sundry account— ‘ 
Accounts receivable. (out- 





1908. 
No. mills Decrease 

Montu— reporting. Shipments. Cut. of stock. 
JANUARY «5. 24:05. 302. 208,789,682 167,973,645 40,816,037 
February :.....308 222,064,777 .187,989,618 34,075,159 
March -... 2.2» 343 276,597,101 255,152,116 21,444,985 
GEE - 10's 00%, 60% 323 293,177,244 264,410,405 28,766,839 
May ..........845 295,623,538 271,670,281 23,953,257 
pS err 196 175,633,939 167,561,042 . 8,072,897 

1,471,886,281 1,314,757,107 157,129,174 
1907. 
January ....... 327 306,266,188 329,890,953 *23,624,765 
February ...... 804 274,489,016 283,749,823 *19,260,813 
OO ere 320 325,178,587 314,514,142 10,664,445 
POO ERNE 358 384,354,758 344,739,919 39,614,839 
|” aR ARS 346 399,656,394 367,114,532 32,541,862 
pA 326 301,668,263 279,655,216 22,013,047 
1,991,613,200 1,929,664,585 761,948,615 
* Increase. 
+Net decrease. 


The figures for June are not complete and will probably 
reach 20,000,000 decrease. 


RP 2,111.29 
Susp account ........ 1,236.11 
Surplus account ......... $ 7,665.81 
Regular assessments...... 36,276.65 
Advertising assessments... . 
Sundry accounts payable. . 1,486.67 





$46,001.81 $46,001.81 
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An Experience Meeting. 


The Chair—It has been customary at our summer 
meetings as one of the special features to indulge in a 
general discussion of market conditions, stock conditions, 
crop conditions, conditions generally that apply to the 
lumber business, and it has been I think a very profitable 
procedure each year. That is the next order of business 
on the program as prepared by our secretary, and inas- 
much as I have a failing that is not ordinarily given 
to man, of being in the majority of cases unable to get 
names and faces together, we will start on that part of 
the business under the supervision of our secretary, to 
whom faces are familiar and the names also. Pick out 
any corner you want to begin on. 

Secretary Smith called for W. T. Murray, of 
Fordyce, Ark. 

Mr. Murray—We think conditions are some better than 
they have been for the past several months, especially 
during the last thirty days, when we have noted an im- 
provement in demand and some little improvement in 
the tone of prices, more marked in Oklahoma and Kansas 
than in the east and north, and we think it is extending. 
We have been doing a very fair, volume of business and 
anticipate a nice trade the balan®e of the fall. 

Franklin Greenwood, of Chicago—I can not say any- 
thing as to Oklahoma and Kansas for I do not suppose 
that we have sold a car in that country in seven or eight 
months, and the fact that we have canceled every single 
item on the right hand side of the list several days ago 
is the best indication of what we think of the market. 

Secretary Smith—You refer to the May 22 list? 

Mr. Greenwood—No; January 2. I do not see much 
change in the market on those lists. I am not expecting 
to get any business on the present market at the January 
2 list, but I will say that I believe we will get more, for 
I believe the market is going up in spite of the yellow 
pine manufacturers. 

W. E. Guild—Our experiences are about the same as 
those of Mr. Greenwood, but we are getting $1 to $2 more 
than several weeks ago. The inquiries are more numer- 
ous and stocks seem to be more badly broken and we 
are not trying to reduce our order files. We are taking 


such orders as fit our stock and at higher values, and .- 


from the indications we are able to get the prospect for 
still higher prices is good. The export demand is in about 
the same condition as the domestic, but there seems to 
be a better tone to that and it seems to be working 
around into the right direction. 

H. W. Rock—I notice an increase in demand and the 
prices we have been getting. The crops in Iowa, Kansas, 
Missouri and Texas look very fine indeed. 

John L. Kaul—After the depression that we have had 
in the last six months I am glad to note, and it is 
certainly gratifying to say so, that the trend of the yel- 
low pine market is upward. Of course, I think it would 
be a shame to say that it is not when we stop to think 
that the people are producing a first class flooring, No. 1 
common flooring, and selling it at $3 to $4 less than it 
absolutely cost to make it and to sell it, and when you 
speak of No. 2 common flooring, that actually is forced 
upon*the consumer and he is really paid a premium of $5 
a thousand to take it, it is pretty nearly ridiculous to 
speak of even a change for the better; but I am glad to 
note that really the tide has set in now and indications 
are that the improvements are going to be pretty rapid, 
and I believe it is up to the manufacturers of yellow 
pine to take advantage of it and not be backward about 
advancing prices. The drop was rapid and I do not see 
why we should not work back in the course of the next 
two or three months to an average basis of $2.50 to $3 
a thousand adyance and I. think then we would only 
be getting about. what might be termed a very slight 


figure above the cast of production. 
Db. H. Marbury—We find that we are getting consider- 
ably’ more inquiries, and our experience has not been 


from any one section more than another. Our business 
has mostly been in the east for the higher grades and 
the middie west for dimension and boards and the in- 
quiries and the orders have improved and we have been 
shipping more than before. We have a larger stock on 
hand at our mill than for some time and there has been 
some advance in prices, especially in Nos. 1 and 2 com- 
mon flooring and boards 8, 10 and 12 inch. I think 560 
cents would cover the advance on any item so far as we 
know. We have not experienced any $1 or $1.50 advances 
so far. 

William Dickson—We find considerable betterment in 
both prices and demand and I think in shipments. Our 
shipments this month perhaps exceeded by 25 percent those 
of last month, which is very satisfactory, and we have 
every reason to believe that the advance will continue. 
I have circulated freely among buyers the last thirty or 
forty days and I find that they are willing to admit 
that prices are advanced and conditions are better. In 
railroad business we have not done very much for the 
past six or eight months oy a year until a few weeks 
ago, and now we have a little on the books, making us 
feel more hopeful for the future. 

Causes for Congratulation. 

M. B. Nelson, of Kansas City, Mo.—The most hopeful 
thing that we have to look at is the condition of stocks 
as shown by Mr. Smith’s report. It shows that our 
stocks of lumber at the mills have been decreased since 
the first of the year when probably our trade has been 
the lightest for several years. I think we can safely 
figure that this has actually gone into consumption. I 
think the retail yards have less stock on hand today 
than the first of January, so it shows that our surplus 
lumber has been used up during the panic period. I 
think this is the second time in my experience that we 
have been able to advance prices during the month of 
June. June is always a dull period and always a weak 
one. I think there is less raw material and less manu- 
factured product of all kinds throughout the United 
States than there has been for three or four years and 
everything seems to be in a healthy condition and the 
railroad companies, which have suffered the greatest 
shrinkage, now show a little improvement in inquirv each 
month, which would indicate that the worst is over, and 
about the only thing we have to do is to build ourselves 
to the belief that it is the actual fact. 

Crop conditions have improved during the past two or 
three weeks and from the government reports and the 
most reliable sources the indications are that the farmers 
will realize more from crops this year than ever before 
in their history. The yard trade in the smaller towns 
it seems to me has fallen off but very little this year and 
is about normal. That is true with our yards, which have 
fallen off but a little over 5 percent, and on the other 
hand purchases in our yards are nearly 50 percent less 
than they were the first six months of last year and, 
in making inquiries of other line yard concerns, while 
some purchases have not been on the same basis as ours 
still I find that most of them ‘have bought a great deal 
less than they have sold. ‘Thére have been a few pur- 
chases thus far for fall stock and the prospects to:.me 
look very encouraging. We have been able to advance 
our prices about, say, a dollar a thousand, and we are 
taking one order in about seven presented to us because 
our stocks are badly broken. . 

Il. H. Fetty—I have nothing to add to what has bee 
offered. Our business this fall depends largely on the 
general condition of the country and that is a point I 
would like to hear discussed here more than it has been 
—an idea as to the crops and the demand for lumber 
this year. Our railroad business I suppose has been 
about the same as that of every one else. Inquiries are 
free, although we are having a few more now than we 


had some weeks ago, more particularly in car siding and 
lining and roofing. I am satisfied that with the condi- 
tion of railroad stock as it is today it is only a short 
time when the mills of the country will have to cater 
to railroad demand. 

Our stocks are badly broken. We have succeeded, 
however, during the last two or there months in re- 
ducing certain items and we find a greater demand today 
for surplus stock, which is certainly a good indication of 
a stronger market. We began advancing our prices on 
the first of June and have made four general advances on 
every item on the list since that date. I believe it is a 
conservative statement to say that we are averaging at 
least $1.50 more than we did the fore part of the year. 
Our sales have just about equaled our cut. I can not see 
anything ahead of us at present except a fair trade 
this fall at prices from $1 to $3 a thousand better. 


Charles F. Keith, of Kansas City, Mo., stated that 
Mr. Fetty had not talked about the matter of car 
shortage, prospects for which he believed to be almost 
unprecedently unfavorable. His company, he said, 
could not even get coal cars in which to load coal, 
which he believed would have a tendency to keep 
the market up. 


The Time Ripe for Advances. 


Rodney E. Browne—What I have to say I think would be 
merely a repetition of what already has been said, but 
our experience for the past thirty or forty-five days has 
been rather interesting. On June 9 we made our first 
advance in prices and our second advance was made on 
June 24. Between the 9th and the 24th we received more 
business on the advance than we had prior to that time 
for the same period. On July 10 we made another ad- 
vance and we received after July 10 more business by 100 
percent than we did working under the June 24 list, show- 
ing that the demand had increased materially. 

I think the time is now ripe for further advances in 
prices and that we have come to the point where demand 
is healthy and will gradually increase. In fact, I do not 
believe that an increase in values today, say $1 or $1.50 
a thousand straight through, would materially affect the 
output of the mills at present operating, nor do I feel 
that that increase would be an incentive to mills at 
present idle to resume operation. The demand would 
justify that advance for the next forty-five days and 
if at the expiration of that time it had not been main- 
tained I believe the car shortage, which is an assured 
fact this fall, would aid us in maintaining the advance. 

There is no getting away from the car shortage this 
fall, at least for west of the river, and we know for a 
certainty that shipments moving from west of the river 
are liable to come in in bad order and be transferred. 
The railroad companies have not spent, you may Say, a 
$5 bill to put their equipment into good order and the 
big crops must move on account of the values to be 
given this year. Wheat sold recently at 82 cents at 
the thresher. Oats has been 45 cents and other cereals in 
proportion and the farmer is the man who uses our 
a. Our assortments are badly broken and stocks 
are low. 

Levi Bower—I think our experience of the market is 
about in line with all the other members. We have felt 
that there was a little better demand and inquiries 
were much more numerous, but every attempt to hold 
up the market has been met with a dropping off of orders, 
and while there are a little better prices maintained I 
do not believe it is as much as $1.50 all around. 

In Texas and Arkansas. 

J. F. Keith—Conditions with us are like others. I might 
say that it is an encouraging feature that the railroads, 
especially the Southern Pacific, are putting on a full 
force and we ve had more inquiries for railroad ma- 
terial in the last ten days than in ‘the previous six 
months. Crops are better than they ever were. 

W. L. Womack, of Houston, Tex.—It seems to me there 
has been quite ‘an advance in Texas on star and better 
flooring and boards. Twelve-inch boards are bringing 
considerably more than they did. The crops all over 
Texas could not be better than they are now. The cot- 
ton crop shows now the largest in many years and, 
while they may not get the price for it that they did two 
or three years ago I think that will not make so much 
difference with the lumber trade, because if they get the 
money they will build. The railroads are buying some. 
One road was in the market last week for 200,000 ties 
sawn. They seem to have dropped the hewn ties and 
they also say they will pay $11. Stocks are badly broken 
throughout Texas. All feel much encouraged over the 
outlook and anticipate a price for lumber that will en- 
able them partially to offset the past six months. 

N. P. Bigelow—I think our experience in Arkansas has 
been very much as has been described. Stocks are very 
badly broken, but there is some advance in prices. In 
Chicago, the dumping ground for surplus stocks gen- 
erally, I think it can be said there has been an advance 
of from 50 cents to 70 cents and perhaps that is true 
of other large markets. 

Association Benefits. - 

Mr. Womack—I intended to refer to one thing when I 
spoke before—to the association part. Mr. Keith just 
reminded me of that. He started out last fall as one of 
the organizers of the Texas & Louisiana Saw Mill Asso- 
ciation, but I do not believe he is in it now. I think 
in talking about the general market conditions if some 
one would say something about the benefits of associa- 
tion work and suggest that each one will appoint himself 
a committee of one to help along the work it will be 
of benefit. I do not belong to the Texas & Louisiana 
association because it looks to me as if it were or- 
ganized to fight the railroads, and we should get along 
without that. 

Mr. Keith—I do not know that I have anything to say 
about that, but I do believe that this association has 
been a benefit to the lumber manufacturers and I hate 
to see it begin to grow smaller. I believe every depart- 
ment of it is worth more than it costs. I do believe 
that the data of grades, classifications and the statistics 
sent out are worth many times their cost and I would 
like to see an increase in the membership. 

E. H. Dalbey—Since about the first of June we have 
quite a great deal more inquiry than we had prior to 
that and our prices have increased I believe fully $1 a 
thousand on yellow pine. We find that each week brings 
forth more inquiries than the week before and that we 
are able to secure better prices generally, and that is true 
of No. 2 boards as well as most of the items of common 
dimension. We cater largely to the car business and I 
can not say that we have had many more inquiries for 
car material, but for yard stock throughout the: market 
east of Chicago we have found that there is a constant 


‘inerease in inquiry and that the larger buyers are will- 


ing to pay considerably more for their stock than they 
would thirty days or six weeks ago. 


Appreciation in North Carolina Pine. 
“We operate some mills in the Carolina district and last 


“week I visited those mills in company with a couple of 


the large buyers from New York city and also ‘with Mr. 
Morris, the secretary of the North Carolina Pine Asso- 


ciation, and the New York buyers stated that they, were 


paying at least $1 to $1.50 a thousand more for North 
Carolina pine stock than they did thirty days before, 
and I can say that our inquiries are three times as great 
for North Carolina material as they were the first of 
June. Mr. Morris expressed his belief that the mills 
in his district were getting from $1 to $2 more for their 
stock than they did a month before, and while that ad- 


vance in North Carolina stock does not affect all the 
mills in the southwest theré are many, especially mills 
east of the Mississippi river, that cater to the eastern 
stock trade either by vessel or rail and I believe that the 
advance in North Carolina material will help the mills 
east of the Mississippi river to realize more money for 
their stock. 

Lumber Trade and Railroad Prosperity Interdependent. 

C. D. Johnson—Conditions it looks to me are about up 
to asking more money than we have been getting. We 
have had enough of selling lumber below cost. We have 
raised our prices the last thirty days and it has not in- 
terfered with the volume of business we have been re- 
ceiving very much. Last week we did not book as many 
orders as the week before on account of raising the 
prices $1 a thousand a week ago last Saturday, but I 
do not think the manufacturers of lumber should hesi- 
tate to advance their prices. The dealers throughout 
the country are buying lumber $2 or $3 a thousand less 
than they expected to and they will not be surprised at 
all to receive quotations all the way from $1 to $2 a 
thousand more than prices which have prevailed. 

There is only one thing to prevent conditions in this 
country from getting right back to normal, and that is 
the conditions. of the railroad companies. Up to the pres- 
ent time they have not been able to finance themselves 
and therefore they are not in the market for as much 
material as they need, but the country is so prosperous 
that my opinion is that the railroads will work their 
affairs out in the next few months. In the meantime 
I do not think the lumbermen of this country ought to 
do anything to prevent the railroads from getting their 
affairs into the right shape to handle their business. 
One of the most important things that lumbermen have 
to contend with is transportation facilities, and our com- 
pany has always maintained the position that we did not 
care to do anything to prevent the railroads from earn- 
ing a reasonable amount of money. We are one of the 
concerns that withdrew from this association and that 
was the main reason for it. It looks to us as though all 
the lumber associations in this country were organized 
for the purpose of fighting the railroads and we did not 
care to be a party to that arrangement. If the lumber- 
men would get back into the old game and attend 
strictly to their own business they can get into a much 
better channel again. 

I am satisfied that if we go back home and ask more 
money for our products we will in all probability get it. 
Some General Advances. 

J. S. Foley—We think the situation is much more 
roseate now than it has been. We have raised our 
quotations from $1 to $1.50 in the past two weeks, al- 
though we have not always been able to realize orders on 

these quotations. 

J. L. Evans—We have about 75 percent of our cut that 
goes through the planing mill, a large percent of which 
is handled in Georgia and Florida, or what we call local 
territory. The farmers in that section are in good shape 
and they have made a cheap crop and we look for a good 
fall trade this year. In the past month we have ad- 
vanced our prices and have closed some business at the 
advance. We practically have no stock at all. Just in 
the last few days in posts we have done a good business 
at an advance. - 

Sam Park—I have been away from home a good deal 
the last few weeks and am not well posted. Mr. Parker 
is here.and can answer for me. 

M. F. Parker, of Beaumont, Texas—I do not know that 
the railroads are especially fortunate in regard to ability 
to get business, but during June we had an especially 
good demand for business in Chicago and surrounding 
territory and we have kept pretty well informed of con- 
ditions by correspondence. We have been getting from 
$1 to $1.50 better prices since the first of July. All that 
is necessary to get the May 26 list is to ask it. 

A. W. Standing—We went into the first of the year with 
low stocks and today we have less than 1,000,000 feet 
unsold. Stocks are badly broken all over the country. 
Recently we got out a new list and we have begun to 
get the results, and we got orders for No. 1 and No. 2 
boards which net us $10.50 at the mills which were bought 
a few months ago at $7.50, and the general condition 
all over the country is such that I see no reason why we 
should not get a great deal better prices than we are get- 
ting today. The mill stocks, all retail yard stocks and 
all railroad stocks are low. Many factories have reduced 
their stocks so that they are ready to get into the mar- 
ket and we want to be a little conservative at the mill 
end of it and not purchase more lumber than the trade 
will absorb. That is the grave feature in the lumber 
situation as I see it today. 

In regard to the association, I think we have made 
reports to the secretary almost every time he has asked 
for them in the last eight or nine years. 

Yellow Pine’s Advantage. 

J. W. Embree—I do not know that I can speak very 
intelligently from an Arkansas standpoint—not nearly 
so much as I can from a Chicago point of view. Our 
company, the Rittenhouse & Embree Company, here in 
Chicago finds that business is improving. Business today 
locally is, if anything, above normal. There is such a 
volume of business here and the corporation trade has 
put out more inquiries in the last two or three weeks 
than in six months and we are paying for yellow pine 
today—I believe the asking price is from 50 cents to 
$1.50 more than forty-five days ago—that I can see no 
reason why there should not be a steady increase in 
prices and in the volume of business also. 

The situation for the past six months, while it has 
been very rd on the yellow pine manufacturers, still 
has had its benefits in this, that it has caused yellow 
pine to be sold on account of its cheapness and intro- 
duced into a great many more directions than it ever 
had been before, and I believe that where the entering 
wedge has benefited yellow pine they are not going back 
to those woods that they have used where the price was 
lower before. I think that that will help yellow pine 
trade in this market. There has been two or three times 
the amount of yellow pine sold in this market in the last 
six months than before and I believe that will help the 
yellow pine trade in the future. The northern pine has 
been pretty well cleaned up. There is little white pine 
for sale at less than the prices prevailing before the 
panic and hemlock is very much cheaper. Manufacturers 
have held their hemlock and the yellow pine people have 
crowded them out of the market and the yellow pine 
has succeeded it, and I do not believe that hemlock will 
ever be as close a competitor of yellow pine as it has 
been in the past. 

Sam Park—What is the difference between yellow pine 
and white pine and hemlock at the present time? I be- 
lieve we are selling our yellow pine considerably lower 
than is necessary. 

Mr. Embree—We figure that between the high price of 


‘yellow pine and the low price the difference is about $6 


in this market. Now in norway there has not been to 
exceed about $3.50—I think that is the difference. In 
hemlock the highest point reached on the lakes last year 
was $16.50 and the lowest purchase this summer has been 
about $10—the very lowest. They are asking today for 
hemlock from $11 to $12 over the rails. That is as near 
as I can answer. 


Arkansas and Mississippi Outlook. 

O. O. Axley—I do not know that I can add anything 
to what the other Arkansas manufacturers have said, but 
for the Southern Lumber Company I would say that we 
are about 3,000,000 feet shy of normal stock. We haven't 
many orders on hand, but the prices for the’ last three 
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weeks are $1.50 above those of six- weeks ago. We made 
a further advance last week and I think it shut off busi- 
ness to some extent, but if the other manufacturers 
will hold out for a better price it will be-a matter of 
only a few days until we will be able to get that ad- 
vance and not have to decline orders because. our stocks 
are badly broken. Our representatives in the west say 
that crop conditions were never better. They are all 
expecting to have to pay a better price for lumber and 
even will go into the fall short on yellow pine. We have 
two available car outlets, but we are figuring on one 
of the worst ear shortages we have ever had. 

c. C. Gates—I do not think I can add anything for 
Arkansas. Our stock is normal. We have not been tak- 
ing orders at all prices and I think prices have been 
advanced about $1, but we are about holding to our 
capacity. The inquiries are heavy but inquiries do not 
necessarily mean orders. 

Mr. Embree—I would like to say that thirty days ago 
it was almost impossible to keep the yellow pine sales- 
men out of our office—they were thicker than blackberries 

-but today we do not see one in twenty-four hours. This 
we consider a very good barometer for the yellow pine 
men. [Laughter.] 

J. B. Nalty—There is every indication in our section 
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of increased demand and orders are beginning to be 
more plentiful, especially railroad orders. The prices are 
a little low, but many mills are taking them in hope of 
an increase in the next thirty days. Stocks are badly 
broken for all shapes and forms and every order of any 
consequence is wanted on the rush and by asking a fair 
price and promising prompt shipment they generally get 
the order. Every indication looks more encouraging than 
thirty days ago. There is no indication of the closed 
down mills starting up. They cannot make money on 
the present prices. There is no cheap stumpage down 
there and the mills of the Gulf & Ship Island railroad 
are said to have been cutting blown down timber. There 
is said to be a revival of the export trade in the last 
week or two but many mills will stay shut down until 
conditions get back right. Prices are entirely too low 
for all these people but they are very cheerful, waiting 
for the prices to get back where they should be. 

H. H. Cust—We find’ that inquiries for car material 
have increased considerably and $3 a thousand more is 
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realized for car sills than recently, but mills will remain 
idle until lumber reaches a normal price. We have some 
stocks on hand but have not been advancing our prices 
and I think we can fairly say that prices are 75 cents 
to $1 higher. 

Yard and Other Trade. 


W. C. Bowman—I would say that the situation is very 
much improved in Kansas City. We have raised our 
prices two or three times in the last thirty days and 
continue to receive orders. The fact is that in the last 
couple of weeks we have turned down more orders than 
we have received on account of stocks being badly 
broken. Crops are good yy from Texas all through 
Kansas and the west and it looks to us as though there 
will be a pretty good demand for lumber. I see no rea- 
son why we should not be able to get better prices. So 
much for the Bowman-Hicks Lumber Company. 

For the W. C. Bowman Lumber Company as retail 
yard buyers, I find more trouble the last ten days in 
placing orders for my yards than I had when lumber 
was at the highest point, on account of all stocks being 
badly broken, and it is almost impossible to buy a car- 
load of lumber with or eight items in it from even 
the largest mills; th e all short of some items. We 
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are realizing $1.25 to $1.50 more than thirty days ago 
and.I see no reason why we should not get $1.50 more 
in the next thirty days. 

Cc. J. Trowbridge—I think we are getting fully $1 a 
thousand more than sixty days ago and on account of 
the tone of inquiries I think the buyers are expecting 
to pay more. I think we are turning down fully as many 
orders as are accepted and we feel hopeful. 

A. C, Ramsey—We keep a record of our sales and for 
the first fifteen days of June they were 3% percent 
higher on B and better than before. We averaged 97 
cents more in the last fifteen days of June. The month 
shows an average better of 42 cents than May. Our 
order pile is teday about e same as the first of June. 
We have a little more stock on hand. We went into the 
year with light stocks but we have today probably a mil- 
lion feet in excess of what we figured on. I think re- 
ened we have averaged from $1 to $1.50 a thousand 

etter. 

George J. Pope—Our Mississippi mill has been shut down 
since January 1 and will remain shut until prices get bet- 
ter, Speaking of the jobbing business that we conduct 
in Chicago: the business is broadening and we feel 
that there is a stronger market ahead of us. The yards 
are buying very freely and I hglieve many of them are 
buying in excess of the immediate demand. We look 
for a broad and stronger market from now on. Our 
railroad trade and corporation trade, while it is not much 
more active than it was, yet we might say there is an 
awakening in that branch of the business with more 
inquiry and some orders again being placed. We find, 
however, that as we attempt to raise the values of low 
grade lumber the yard dealers here call for hemlock, 
but we believe that will adjust itself in time. 

I think that Mr, Embree’s trouble can be easily recti- 
fied. He is complaining that he has not had any yellow 
pine salesman visit him in the last twenty-four hours. I 
think if the fact was well known to the Chicago whole- 
salers there would be no further cause for complain. 
[Laughter. ] 

We think that prices are going higher and that lumber 
is a better purchase than it is a sale. today. 


The Association Indispensable. 

J. A. Freeman, of St. Louis, Mo.—I first want to say 
a word on the association work. I do not suppose I need 
to explain my position at all, but during the excellent 
address of our chairman my thoughts took a little flight 
along this line: in ordinary things that I have had to do 
with and perhaps have been experimenting with, and 
perhaps have concluded it was about time for me to 
quit making use of, I gencrally looked about me a little 
and asked the question what will happen if I quit? and 
could not help but apply that to the situation of this 
association, Gentlemen, you may think that there are 
things that the association ought to do that it has not 
been able to do, but a very grave question and a much 
more practical question is, what will happen to us if we 
call the association dead? Now, if it is good logic for 
any one firm to withdraw from the association should it 
not get out of it all that it wants, it is equally good logic 
for me or any one to draw out of it, which means the 
absolute death of association work; and what would 
happen? I was thinking about this little thing when I first 
went into the yellow pine business; there were very many 
less concerns than now, but think of the confusion aris- 
ing in the minds of a buyer in looking over a lot of 
price lists of yellow pine and it must be really amusing. 
No two were alike—some began with piece stuff, some 
published a price list in book form and some had it in 
pamphlet form with pictures and printed on four sides 
and here, there and everywhere. It would be confusing 
then to picture a man stepping into a lumber office and 
asking, ‘‘What concession do you make?” 

“So much off the list.” 

“Whose list?’ 

— I am selling common flooring at such and such 
prices.”’ 

“What do you mean by common flooring—a prescribed 
thing or something of your own?” , 

Think of the confusion worse confounded almost, bound 
to follow, If you have a complete dissolution you can 
see where we would land, but happily I: do not’ think 
any one has any expectation of seeing the association 
die. Many of us here today have seen it go through 
vastly worse periods than it is facing now. We have 
mourned departing friends but we have lived to see 
many of them return and I doubt not that we will do 
so again. 

Regarding conditions: in listening to the roseate hued 
statements of many of our friends about the advances I 
felt that I had a sort of little inside knowledge of what 
some were getting and I wondered what prices they were 
selling at before that. [Laughter.] I think that you are 
all expecting something from this fine fall trade, but 
next fall when you look over your inventories you will 
discover that your average prices for all have been less 
than you dreamed they were going to be, unless there 
should be a material advance in prices. I do not like 
to throw cold water on anything—I am not a pessimist— 
but at the same time I believe that it is always wisest to 
look every situation squarely in the facé. Adversity has 
its wonderful uses for all. Someone has said, ‘‘Sweet are 
the uses of adversity.’’ The suggestion from Mr. Embree 
of the extended use of yellow pine through this adversity 
is one that is worthy of very much more thought than 
we are perhaps liable to give it. It is its own reward 
just at the present, but like a good many afflictions 
that bring their reward after a time. 

Now there is a thought in connection with the whole 
business that I wish we could get down deep into us. 
Iam a great believer in the universality of law. Yes, I 
believe in the miracle, too, but the miracle is the right 
handling of law. It is a law that has been well absorbed 
well known for hundreds of years, perhaps—that in 
business matters depression follows extravagance and 
high priced commodities and we sometimes weep at these 
things that we call panics and we think that the Lord 
sends them to us as an affliction. Maybe he does, I 
think it says somewhere that ‘‘Whom the Lord loveth he 
chasteneth,”’ and he must have considerable affection for 
lumbermen, But the point I want to make is this: I 
helieve there is no more beneficent law in the universe 
than that very law that brings high minded men down 
once in a while. It is not a nice reflection for us, per- 
haps, that we have become so big minded through pros- 
perity of the last few years that it has been necessary 
that we be humiliated, but as applied to the multitude 
we can readily recognize the truth of it. You let the 
American people have for twenty-five years such pros- 
perity as we have enjoyed for four or five and it does 
not take a very keen imagination to see where they 
would go. It is well for us sometimes even in a busi- 
ness meeting to stop and reflect that there is a whole 
lot in life that is better than the dollars and cents you 
can get out of it. If we were having prosperity ruining 
our character let us hope that the depression will build 
us up into much better men than we have been hereto- 
fore. 





Caution a Needed Consideration. 


It is an easy thing to talk about the good conditions 
that confront us, but they are fraught with a good deal 
of danger and it is the part of wisdom for us to reflect 
on that fact. I do not hesitate to affirm that if it was 
in our power today to put an advance of $2 a thousand 
on lumber, right here and now, we would have done the 
most mischievous act possible for us to perform. It 
would set into operation every wheel south of the Mason 
and Dixon line and some a little way north, and “the 
last condition of that man would have been worse than 
the first,” and that is a position that we have to face 





now—the possibility of our getting our ideas up enough 

o that we will produce again. more lumber than the 
country can consume, and I believe it is a safe thing to 
say that the producing capacity of the southern mills 
today is greater than this whole country can consume 
until the railroads shall have resumed their activities. 
If they are beginning to do it I am very glad to know 
it. I have not seen much of it. There’ is a general 
feeling of the necessity of putting their shops to work 
and putting their present equipment into repair, but 
there are not many new lines projected, not many new 
bridges being built. They have to have some ties, but 
what we call the real railroad activity has not come and 
I do not think it is an unwise thing for us to do to 
assume that we are likely to have a rather depressed 
condition in the lumber market until that turn does come, 
and let us not try to run all the time and try to sell 
all the lumber. 

Personally we have a larger stock, I presume; than 
almost any other concern of our like capacity. We have 
about one-half of our annual output in stock at the pres- 
ent time. We shut our mill down for about sixty days 
in the first part of the year and we have run about a 
half o1 two-thirds time since and have now shut down 
again. We have less orders on our books than for two 
years and I do not feel very bad about it yet. I prefer to 
shut the mills down and carry the stock, because I 
believe it will be worth enough more to pay for the dif- 
ference. I have come to the conclusion that a blank 
leaf in the order book is a better asset than a lot of 
printed matter on it that means a loss in dollars and 
cents. [Applause.] 


Mr. Park suggested that as J. E. Rhodes, secretary 
of the Northern Pine Manufacturers’ Association, 
was present he might address the members on con- 
ditions in northern pine, 


Competition of Northern Pine. 


J. E. Rhodes—When I came here I did not expect to 
make a speech. Mr. Park suggested that possibly I 
might say something that would be of interest to you. 
Now as to conditions in the north, 

We are very considerably improved in the north, North- 
ern pine and hemlock are more favorably situated, owing 
to crop conditions, which could hardly be excelled in 
the northern states, particularly for wheat and corn, 
which are coming along in fine shape, The buyers in 
our section of the country have been buying from a hand 
to mouth way and retail stocks are less than normal on 
the whole. The railroads and many of the corporations, 
large buyers in the past, have been out of the market 
since last fall, but are beginning to come in, and on top 
of that we have had considerable curtailment of northern 
pine, due to the short lake crop last season and because 
the mills were operating on short time and further be- 
cause some of the mills have gone out of business. We 
have been waiting for this condition for the last six 
months and have been regarding yellow pine competition. 

We have been simply amazed at the extent at which 
yellow pine has come into our territory and the prices 
yellow pine men are willing to make; there seems to be 
no bottom to it and it has practically driven the hem- 
lock mills out of business temporarily. We feel that we 
are going to get improvement right along and this im- 
provement has already been reflected in a little advance 
in prices by some of the mills, and since there is a gen- 
eral advance all along the line with a larger number of 
orders the trade will realize that the bottom has been 
reached and will begin to be and are looking for good 
trade this fall. 

Personally the only views that I have—Mr. Park has 
suggested that I compare prices of yellow pine and north- 
ern pine. , Possibly yellow pine is from $5 to $6 less than 
northern pine per thousand and on wood corresponding 
to our No. 2 the price of yellow pine is easily from $5 to 
$6 a thousand less, so there is considerable room in yel- 
low pine for an advance before it will catch up with 
northern pine. In hemlock you need have no fear, for 
the total production west of Lake Michigan is less than 
a billion feet annually and there is no hemlock in Min- 
nesota and it will not affect your production at all. 

I have only been afraid that possibly if you get the 
same improvement that we have in the market it might 
restit in starting more mills in the south, producing a 
surplus of yellow pine to be dumped on the market next 
spring. That is one of the reasons why we are here, to 
find out whether that condition is to come about, but 
we are glad to note that yellow pine is improving in 
demand and prices and we understand that crop condi- 
tions are good in the south, especially cotton, and if we 
get the election out of the way and the crop made I feel 
a the lumber business will be better next year than 
this. 

Capt. J. B. White, of Kansas City, Mo.—I have been 
very much interested in the reports that the different 
members here have made today and I believe you have 
a great deal to hope for, and I do not believe this asso- 
ciation is going to die on your hands, [Applause.] I be- 
lieve that the thirty or thirty-five who were formerly 
members and have withdrawn from this association have 
done so because they felt that the business had gotten 
so that it was not respectable. They wanted to hand a 
good name down to posterity and did not want to be 
identified with the lumber business. [Laughter.] You 
have a neighbor. You do not like him very well, be- 
cause he is a butcher. He does not associate with you 
regularly. You eat his meat, but he is a butcher. You 
have another neighbor close by, who tends bar, sells 
liquor. You drink his liquor, but you do not invite him 
to your table. That is about the way with the lumber 
business. It has gotten so that common people all over 
the country use our lumber, but they condemn the lum- 
berman. [Laughter.] They say he has been destroying 
the forests, that he is a ruthless pirate, and that we are 
going to be destitute of timber just because he is build- 
ing saw mills and furnishing them with lumber. No man 
ever put up a saw mill but what he sold every bit of 
lumber that he could, and when he cut down the tree 
he sold it as far into the top as he could. 

The man who has been the ruthless destroyer of the 
forest is the farmer. He has cut his walnut trees and 
made them into rails, he has burned the forests in order 
to put the land into wheat fields. He has done it in the 
interest of self preservation and also with the intent of 
advancing the interests of and building up the country; 
and that is just what the saw mill man has done; he-has 
come along and cut the lumber and sold it on the market 
—and the market has generally been a poor one. 

We have had spurts of good prices two or three years. 
But three years ago lumber was selling so that no one 
was making money, but the lumberman was accused of 
being in a trust three years ago. Now hear of the lum- 
ber trust! And it is really owing to such a condition 
that a man hates to say before the American people that 
he is a lumberman. do not talk about it:now. I have 
been at Chautauqua lake and called myself a farmer, 
but I was not admitted into the best society among the 
farmers. [Laughter.] They called me an agriculturist 
because I did not know as much about farming as they 

I left the farm to attend this meeting, to get 
among my old friends again. 5 


Appealing for Reliable Reports. 


Now there are here at least two representatives of a 
price list committee, or two representatives of firms that 
are publishing yellow pine or lumber trade bulletins, 
on the floor here. I do not know how we can reconcile 
the prices that we are asking for lumber with the prices 
~that we give these gentlemen when they ask us what 


the market is. They are making up their trade bulletins, 
Mr. Schuster and Mr. Smith and perhaps one or two 
others, upon*the information we are giving them, and 
yet a manufacturer goes out and finds that everybody 
is discrediting the very information that he gives these 
gentlemen! If he would live up to what he has told 
Mr. Smith or Mr. Schuster and others as to what he 
was getting for his lumber, live up to what he said 
was the market price, he would not be in this condition. 
Why don’t we do it? When we tell him how much we 
are cutting and the price we are getting why don’t 
we get it? It is our own fault, entirely our own fault. 
We are not actually honest with ourselves and our 
neighbors. 

I did not intend to say so much on this question, but I 
believe it is important and that we should be thoroughly 
honest with each other and make an actually honest 
report as to what we are getting for our lumber when 
these papers come to us, getting up these trade bul- 
letins. There ought to be a market, a published market 
for lumber, that represents what lumber is being sold 
for. I do not know how on earth a man can get up a 
different or better list or more reliable one than we 
are now getting as long as the manufacturers are not 
more honest in making their statements. I believe that 
we are afflicted with some sort of disease and that we 
are simply trying to sell lumber against all reason at the 
lowest possible price that we can manufacture it for. 
Why is it that we do not realize where we are “at,” as 
Watson says, until our lumber is gone, until our stocks 
are badly broken, in the face of facts that are presented 
to us by Secretary Smith—that we are shipping more 
lumber than is being manufactured, that our stocks are 
being depleted at our mills and the condition is at hand 
that we are turning down orders every day simply be- 
cause we have not the material? We can not fill the 
order if it contains a dozen different items. We wait 
until that condition is right upon us and then we turn 
the orders down and we say, “If you will wait until we 
ean dry this stock we will furnish it to you.’ Lumber 
goes up so slowly that before it gets back to a normal 
condition we have lost as an association millions of dol- 
lars. We know that the trade does not begin to buy until 
prices begin to advance. 


A: Cure for Low Prices. 


I received a funny letter today. I have a notion to 
read it, but I do not want any notice taken of it for 
the reason that I do not believe in free advertising. | 
believe there is'a good deal of truth in it, giving a tone 
a aa different from the remarks that already have been 
made. 


Captain White read the letter which follows, with- 
out giving names. It was preéminently the humor 
ous effort of the meeting. * It requires his unctious 
tones and humorous inflexion to give to the letter 
the humor its reading indicated and that brought 
forth repeated shouts of laughter: 


Friend White: As you and I were old school- 
mates I have a friendly feeling for you. 

You were kind enough to inform me that you 
gained five pounds from taking that one bottle of 
“gestom.’”’ Now, as you are in the lumber busi- 
ness I dare say the depression in prices has caused 
a depression in spirits, which has given you in- 
digestion. Now, in order to make a permanent 
cure we must create better prices. In order to 
get better prices lumbermen must ask _ better 
prices. You can get it for the asking. But the 
trouble is, to get it and stick to it requires nerve. 

Gestom creates nerve. Therefore get all the 
lumbermen to take gestom. It will give them 
nerve, vitality and vim. And to introduce this 
wonderful, vegetable nerve tonic and prove what 
I claim for this remedy I am sending you for free 
distribution among your lumber friends, for the 
July meeting, a quantity of gestom. If each one 
of them will take one tablet immediately after each 
meal strength will come to them to advance and 
maintain prices, and if you will kindly distribute 
this remedy at this meeting you will see prices 
advance fully $1 a thousand at once. 

This remedy is not a trust under the law. You 
simply take the remedy, gestom, and after the 
third dose you immediately raise prices $1, and 
as long as you take the remedy you stick to these 
prices. This is a starter and costs you nothing. 
Now, if you want nerve to raise prices another 
dollar you buy another bottle for 50 cents and 
after the third dose prices are advanced another 
dollar. 

There is nothing in the constitution or the Sher- 
man antitrust law to prevent your taking this 
remedy and obtaining these beneficial results. You 
violate no law. You are run down financially, 
physically and mentally and you can not get to- 
gether and agree upon any form of relief without 
violating the antitrust law. Now, you don’t have 
to agree to take this remedy; you simply read 
this letter, thus giving a mental suggestion to 
the convention of what is sure to result. Then 
they voluntarily take the remedy, gestom, which 
is a free gift to a distressed industry, and the 
effect will be marvelous. There is no law against 
suggestive therapeutics. The great Burnham and 
the immortal Charcot, at the school of Nancy and 
in Paris, have given it their professional indorse- 
ment. It has before been successfully applied to 
the ills of body and mind, and it has been left to 
the present day to apply this science to the cure 
of financial ills combined with gestom. 

I assure you I am prompted only by a spirit of 
philanthropy, having not a penny’s interest in this 
great discovery. But I have suggested to the 
discoverer that here was an opportunity to do 
great good and prove the excellent and sane results 
by giving away these sample bottles. 

By reading this letter, thus giving the power 
of suggestion in conjunction with this remedy, 
prices will immediately advance $1 a thousand. 
Should you want a greater advance you can read 
$2 where I have written $1, but I would not advise 
this. It might invite a call for an extra session 
of the law making power to enact some special 
legislation. It will be safer to buy another bottle 
and take according to directions and say nothing. 


After the appiause and laughter had _ subsided 
Captain White concluded: 


I was surprised to get this in my mail today, but the 
remedy is right here. I have it and am going to dis- 
tribute it. I believe that after you take the third dose 
you will feel better, and _I believe that you feel better 
now from the suggestion. [Applause.] 


After the adjournment of the session, presumably 
by Captain White’s orders, a bell boy of the Chicago 


’ Beach hotel distributed sample bottles of ‘‘the rem- 


edy, gestom,’’ to the delegates as they left the con- 
vention hall. ; 

E. S. Crossett was next called upon and recounted 
the experiences of his companies, finding their pros- 
pects as fairly promising. He warned against un- 
duly adverse legislation with regard to the railroads 
and cautioned against the publication of reports of 
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the convention which might tend to lead to unweleome 
egislative action. 


The Chair—Gentlemen of the convention, it seems to 

me that when we compare the meeting of today with 
uch a meeting as was held in Memphis last fall, or 
he one in New Orleans, we certainly have very much 

» be encouraged about in the general situation. I 
hink that the words of counsel given to us by some of 
tne older members in regard to conservative action ought 
to be considered. The returning prosperity coming with 
oo great a sweep is liable to take us off our feet and 
iake our condition perhaps worse than it has been in 
the past. I suppose my own company’s experience and 
observation might not be cut of place. We have oper- 
ited only about three months; the plant laid idle about 
thirty days the first part of the year and is idle at the 
present time, shut down about the first of July in- 
definitely, and we have no particular plans as to start- 
ing up except that we know that general conditions 
will be better when we do begin to run next time. We 
feel the improvement and so far as the Arkansas reports 
are concerned I concur in the statements as to prices 
forty days ago and that they are $1 to $1.50 better now. 
We have been agreeably surprised in some instances 
with orders without prices attached, leaving it to our 
generosity to do what is right. The volume of inquiry 
is much increased, so we feel much encouraged about 
the general situation. 

Secretary Smith—The committees appointed on reso- 
lutions, on advertising, on weighing of lumber and on 
conference with retail associations will have their re- 
ports ready to offer tomorrow morning and if we are 
ready to give consideration to the matter on that con- 
ference on trade ethics, and we should all be here in 
the morning prepared to go into it in detail and give it 
eareful thought. It is a big question and ought to be 
carefully considered before action is taken. 


Secretary Smith then announced the personnel of 
the committee on resolutions, as follows: John L. 
Kaul, Charles 8. Keith, J. A. Freeman, W. E. Guild, 
H. H. Cust. 

The following communication, from the National 
Association of Lumber & Sash & Door Salesmen, was 
read by Secretary Smith: 


To the Southern Pine Manufacturers’ Association. 

Greeting. At a called meeting of the National Association 
of Lumber & Sash & Door Salesmen, held July 21, 1908, it 
was unanimously resolved that we, as representatives of 500 
Jjumber salesmen in the central and western states, extend 
sreeting to you on the brighter prospects for trade which 
we see on every hand, and bespeak for you a renewal of 
prosperity in the coming year. 

We believe that the interests of the manufacturers, the 
wholesalers, no less than those of the retailers and _ sales- 
men, will be greatly enhanced by a unity of action on your 
part looking toward better and more uniform prices for your 
product, and we earnestly hope that you will take such steps 
at this meeting as will make this proposition effective at the 
earliest possible moment. 

THe NATIONAL ASSOCIATION TRAVELING LUMBER & SASH & 
Door SALESMEN. 
P. A. GorpDon, President. 
E. BLAISDBLL, Secretary. 


In response to questions from Mr. Womack Presi- 
dent Foster declared that the association had no hand 
in concerted action against railroads or in regulating 
prices of lumber, ‘‘in any way,’ shape, manner or 
form,’? ° 

At 4:40 p. m. recess was taken until July 22. 


WEDNESDAY’S PROCEEDINGS. 


The second and concluding session of the midsummer 
meeting was called to order at 10:45 in the ballroom of 
the Chicago Beach hotel on Wednesday. Reports of the 
‘ommittees were the special order of the morning. 


Advertising Through Object Lessons. 

Mr. Freeman—The committee on advertising has been 
‘ther an ornamental one for the last six months. At 
e time of my appointment as chairman of that commit- 
‘ee I was away from home and remained away some 
1onths and the conditions of the country and the con- 
itions, particularly, of the finances of the association, 
ndered necessary some curtailment of the proposed 

ins. 

Most of the members in this association are familiar 
vith what we consider the grand success of the adver- 
sing schemes that have heretofore been in’ vogue and 
he immense value that has come to us through the 
itelligent use of yellow pine for high grade finish. Dur- 
ing the six months or part of the six months there has 
been some effort made along the line of advertising a 
little different from what it has been heretofore. The 
exhibit was placed in a dry house to keep for a time 
ind an agent was placed upon the road to interview 
architects, builders, contractors and lumber dealers and 
ior a number of weeks has spent a great deal of time 
and effort in that line. This agent—she is the one that 
we all have had with us so long and respected so much, 
and who has undertaken a work and performed it in a 
way that few of her sex could hope to do successfully— 
is with us this morning and has made a report, or has a 
written report, of the results of her visits in a number 
of cities in Illinois and Indiana particularly, and I take 
sreat pleasure in introducing here Miss Allen for the 
reading of her report. 


Miss Allen acknowledged the introduction and read her 
report. 

The report recounted Miss Allen’s visits since 
\pril 15 to architects, finish and planing mills, re- 
tailers and contractors in four cities in Illinois, two 
in Wisconsin and ten in Indiana. In all 343 persons 
or concerns were visited. The report continued: 


In all but a few instances considerable interest in this 
‘ampaign was shown, architects often taking time to 
produce drawings, blueprints and specifications showing 
where yellow pine had been used or to be_ specified. 
Planing mill men have also taken me through factory, 
Showing work in hand, standard mill patterns of yellow 
pane a All information was given frankly and to 
ie point. 


As in response to specific questions addressed by 
Miss Allen to those visited relative to the care, finish 
and use of yellow pine the report says: 


Statements made by several retail dealers show that 
some contractors old in the business, accustomed to the 
use of norway and hemlock dimension, have been in- 
duced to accept yellow pine dimensign so far this year 
almost entirely, and they report they “like it.” Last 
year hemlock dimension was cheaper than yellow pine. 

A number of large public buildings now under con- 
Struction at the various places visited, I have been told 
by the architects and millmen, will include yellow pine in 
a first class manner as to finish, such as school buildings, 
secret order buildings, apartments, flats. One planing 
mill reported that it was getting out an order for some 
church furniture. 

The last architect visited in Terre Haute made this 
Statement: ‘Tell your people that in the $3,000,000 worth 








of business originating in our office this year, territory 
from here to the west coast, eight-tenths of the lumber 
used will be yellow pine, and used in all ways possible 
in building, from construction and framing to finish.’’ 

In sections visited in Illinois and Indiana fully 65 to 
75 percent of interior finish used is yellow pine. The 
architects’ specifications, on a very modest average, 
will run 50 percent as a finish and 65 percent as a floor- 
ing. There is also a large amount of building done by 
the contractor and carpenter-builder, and upwards of 
two-thirds of the cottages and houses thus built are 
entirely finished in yellow pine. Contractors freely 
acknowledge that stain and a good finish enrich the 
appearance of the wood wonderfully, and say they are 
recommending it to their clients constantly. * * * 

Retail lumber dealers report in many instances that 
“practically all we carry in stock now is yellow pine, 
with the exception of some other material for siding and 
a little maple or oak flooring,’’ and a fair statement 
would be that 75 percent of retail stocks in cities visited 
in Indiana is yellow pine, and at least 65 percent in 
visited territory in Illinois. * * * 

Most architects are now staining yellow pine, especially 
fn their best specification of the wood, and obtaining 
satisfactory results, although in one locality visited the 
introduction of stain on yellow pine is comparatively a 
new feature, and architects complained of incompetent 
painters and their inability to stain the wood satis- 
factorily. Practice of the painter, however, will over- 
come this obstacle. 

We found in all architects’ offices many different var- 
nish companies’, samples of their stains and high class 
varnish finish on yellow pine, and in some instances 
samples supplied them from the secretary’s office some 
time ago. We left new sets of six, however, stating 
that additional samples for the use of painters or con- 
tractors would be furnished upon direct application to 
the St. Louis office. 

We also left with architects and contractors copies of 
“Wood Construction’ and with the lumber dealers and 
planing mills sets of samples, membership lists and new 
grading rules. 

Mr. Freeman—I think this report will be a better argu- 
ment for a continuance of our efforts along the line of 
advertising than anything else possible for the committee 
itself to say. I doubt if our membership generally esti- 
mated aright and fully the value that the systematic ad- 
vertising plans of this association has been to them as 
individuals. In considering what this association has 
done and what it is worth in practical dollars and cents 
to its membership, this is one of the large ends. It is 
one of the tangible assets perhaps that can only be 
gathered by looking over the large field, and any one 
with his eyes open at all can see that yellow pine for 
some reason has been going well to the front and we feel 
disposed to claim for the previous advertising committee 
a large amount of credit for this campaign. Now, as to 
the future, the committees are entirely in favor of .con- 
tinuing just as extensively the work of advertising as 
conditions and finances will permit and ask the hearty 
coéperation of all the members of the association in every 
effort they may put forth. If trade prospects brighten 
up this fall so that our revenues are larger it is hoped 
that additional effort may be put forth and that large 
results may come. 

The Chair—You have heard the report; a very complete 
one, it seems to me. What is your pleasure in regard 
to the report? 


On motion the report was adopted as given. 
Trade Ethics. 


Secretary Smith—The committee on conference with 
retailers regarding the matter of trade ethics, Mr. ‘Nelson, 
chairman. 

Mr. Nelson—Probably you are all familiar with what 
has been done along these lines, but for those that are 
not familiar with it I wish to say that there was a meet- 
ing in Minneapolis on the 19th of last month and 20th 
of twenty-seven retail and wholesale associations which 
included practically all of the manufacturers, wholesalers 
and retailers’ associations of any consequence in the 
entire United States. There was a committee of three, 
or in some cases of two, from each association present 
and we found the retailers as anxious to formulate some 
code of ethics or rules by which we should be governed 
as were the manufacturers. We spent first one day with 
the manufacturers trying to outline some code that would 
be acceptable to all of the manufacturers and whole- 
salers, and the retailers did the same separately. The 
next day we appointed a committee from the representa- 
tive trades of thirteen who worked another day on two 
codes that had been formulated and this code was put 
before the committee and adopted with a recommenda- 
tion that each committee should take it back to its 
association and have it adopted. I will ask Mr. Smith 
to read the code that was adopted if he will do so and 
after he reads it I wish to make a few remarks further 
in connection with it. 


Secretary Smith here read the proposed code of ethics, 
which will be found on pages 36 and 37 of. this week’s 
issue of the AMERICAN LUMBERMAN. 


Arbitrators and Inspectors. 


Mr. Nelson—I want to say that in framing this up we 
used as a frame work for it considerable that was pro- 
posed by the manufacturers’ committee and as a frame 
work for the arbitration we used that of the retail associa- 
tions. All of these matters were thoroughly threshed out 
the few days we were there and compromises were made 
in many cases. The arbitrators, or the referees, the re- 
tailers preferred to have temporarily appointed in each 
town so as to dispose of differences ae ~ pol Their 
principal objection to one person only for adjusting 
claims was that it takes too long and they would have 
stock in their yards one month or several months trying 
to get an adjustment and taking up space in their yards, 
and they thought if they could have arbitrators appointed 
close by in cases of disputes it would assist matters. 
The manufacturers were in favor of permanent arbitra- 
tors. The retailers, or buyers, had no objection to manu- 
facturers appointing permanent arbitrators if they wished 
to do so, they reserving the right to appoint as many 
as they wished. The thought occurred to the committee 
that this arbitration plan offers an excellent opportunity 
for the manufacturers’ associations, especially our own, 
to employ claim adjusters as well as inspectors. The 
only difference, as I see it, would be the salary. The 
expense in transportation, hotel bills etc., would be prac- 
tically the same. We might not be able to get one per- 
son fully competent to act as claim adjuster who would 
be willing to go to a point and handle a carload or ten 
carloads as inspector, but I think that could be overcome 
by giving him permission to turn in an expense account 
for the labor in having that handled. 

The idea offers, as I look at it, an excellent, or better, 
opportunity for us to adjust our claims on their merits 
than we have at the present time. Some of us, if we get 
a report. of the association inspector, have considerable 
trouble in settling a claim. I feel that if we have a few 
permanent arbitrators established at different points, 
one in Chicago or St. Louis, or in Kansas City, who 
would in that way act as inspector and arbitrator as 
well, it would enable us to handle claims much quicker 
and much more satisfactorily to the retail trade as well 
as'the manufacturer, He would go there, not as a direct 
representative of the firm that shipped the lumber but 
as a party appointed by the association to pass upon the 
justness of the claim, and he could make it understooa 


to the retailer, if his views did not meet with his accord- 
ing to his manner of settling the claim, if it was thought 
unreasonable, that he would have the privilege of calling 
for an arbitrator to serve with him and if they could 
not agree, to select a third one, so that the buyer would 
feel that he was getting justice and then whatever the 
decision might be neither party would have a right to 
feel that he had been ill treated. In connection with this 
matter we offer this resolution: 


We recommend that the secretary be authorized 
to employ claim adjusters as well as inspectors, 
the claim adjusters to serve as referees for the 
Yellow Pine Manufacturers’ Association, thereby 
giving members the benefit of their services to ad- 
just the claims in addition to the furnishing of 
detailed reports relative to the stock shipped. It 
is understood that this feature would be available 
for those who desire to use it, in addition to or 
substitution for the work now being performed. 


Their object in that was that if any members of the 


association preferred not to use the association inspector 
as an arbitrator or have him adjust their claims they 
could get the same service now performed. It would not 
be obligatory that they abide by the decision of the claim 


adjuster. The strong feature of the moral effect of the 
decisions of the arbitrating boards is that it will be sent 
to members of both retailers’ and manufacturers’ associa- 
tions’ secretaries, who in turn will furnish those decisions 
to as many of their members as might wish them. 


Terms of Sale. 


A. W. Standing—Will you explain section 6 in regard 
to terms, thirty days’ remittance etc.? 


Mr. Nelson interpreted the section as it is expressed 
and as he understood it. 


Mr. Freeman—lI believe I was a member of that com- 
mittee, but I am frank to say that I have had little to 
do with the work that has been done. In my first read- 
ing of it I rather rebelled against the matter of terms 
and after looking through our affairs I found that the 
thirty-day proposition was not a very bad one after all; 
that we more paper discounted after thirty days 
than we did before, and I venture the guess that the 
average of discounts will be nearer forty than thirty 
days under our present plans. 

We have labored for months te get the buyer and seller 
together on an agreement as to terms of sale and this 
has been the contention of our retail friends and from 
their standpoint is right and reasonable, if a discount 
is a desirable thing at all. I wish there were no such 
thing, but it is a part of the burden that we have to 
carry and I believe that the whole plan worked up by 
this committee, including the question of arbitration as 
suggested by them, is a splendid piece of work and of 
great value to the association. 

Regarding the resolutions offered by Mr. Nelson as a 
part of the report for the appointment of adjusters, I take 
it that an adoption of the entire report here will place 
that matter practically then within the hands of the 
board of directors of the association. If it be not feasible 
to make this employment or to make such arrangement 
that some of the present inspectors can serve as apprais- 
ers also, they will be able to handle that. I therefore 
move the adoption of the report of the committee. I 
can do it because I am not active on the committee. 

Mr. Standing—I would like a little further discussion 
on that, particularly where the retailer has the option 
of cancelling an order. As I understand it in there, if a 
bill is delayed thirty days in shipping and even then if 
we get that order out and were unable to obtain a car to 
load it in I would like to understand whether or not the 
dealer or customer can cancel that order. I think it is 
a matter that should be carefully gone into that a clear 
understanding may be had. 

Nr. Nelson—Our reason for that is that the retailer 
can place an order today and cancel tomorrow, and we 
have had cases where they have cancelled without any 
consideration three or four days after the order was 
shipped and it was absolutely refused and when we took 
the matter to court we have to ship it somewhere else, 
getting out with less loss than trying to force them to 
take it. The retailer has some ground for complaint. He 
says the manufacturer will take orders during times 
when he has not the stock and promise prompt shipment 
and hold the order for sixty to ninety days and he hag 
no recourse and the fellow who does business on prin- 
ciple will not cancel the order and suffers the loss him- 
self. I think thirty days long enough time to hold an 
order. The fact that he is permitted to cancel that order 
after thirty days does not mean that he is going to do it. 

O. O.. Axley—I believe that if we give him thirty days’ 
time it hurts many of us who have to manufacture spe- 
cial stock in our saw mills. We get out a great deal of 
4x4, 3x12, B and better. We heve to cut that and kiln 
dry it after the order is received. Frequently we do not 
get it through our kilns within thirty days. If an order 
should come in in the latter part of November, during 
the car shortage, we might not be able to ship the order 
within sixty days, and if we give the retailers the leeway 
of thirty days I believe 75 percent of them will cancel 
if. they can get the stock somewhere else cheaper. 

Mr. Nelson—You can not lay down absolute rules for 
each order. If you are not willing to take business on 
that basis there is no law to compel you to do it. It 
was not intended to cover special stock. You can ar- 
range the time of getting that order out with the buyer. 
The object of this is that you might expect to have an 
order with a contract between buyer and seller. Prac- 
tically all the contract now is understood. The great 
trouble that arises between us is that we do not under- 
stand what that implied contract is and we have noth- 
ing to refer to. With our grading rules we have them to 
refer to, but the contract is between the buyer and 
seller and we have nothing to refer to. With the buyer 
of lumber we usually have to settle on his understanding 
of the contract. With this we have an intelligible con- 
tract. 

Mr. Axley—I would like to ask if that contract is any 
more binding on the retailer than the present legal con- 
tract between buyer and seller. Today if we sell a dealer 
a car of lumber he is bound to accept it unless it is 
cancelled with the consent of all parties concerned. He 
can not cancel the order within a specified time if he 
has not the shipper’s consent. Of course, there are many 
dealers or manufacturers that do not push their claims, 
but we do not submit to those cancelations. 

Mr. Freeman—If we are going to get together on any: 
thing we have to meet and measure with the other man’s 
views. wast fall there was a loud complaint about the 
eancelation of orders and there have been times when 
that has occurred. We go to the retail dealers’ associa- 
tions and we make complaint to them and they say: 
“What do you want? We are not going to place our 
orders with you and just let you handle them,’’ and some 
of them will show orders that we have here, orders three 
months or even six months old, and they say, “Is that 
the kind of contract you want to go into? What do 
you want?” I will admit myself that I would not expect 
if I was buying lumber to give a man an order to hold 
sixty or ninety days, awaiting his good pleasure. I do 
not think this is going to hasten shipments materially or 
eancel many more orders, but you have gained this one 
thing, you have gained the assent of the association, 
which is going to be a morally binding one upon the 
member of that association that he will stand somewhere 
near, and therefore you accomplish something. The 
trouble has been that we pass rules saying what we will 
do and the retailer repudiates them. 
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Now, if we can incorporate a definite, positive under- 
standing, even though it be not exactly what we would 
have, and get that incorporated into their system and 
have them feel that that is an application and they can 
not afford to violate it, placing us in a position to vio- 
late some of the things that they want from us—they 
have incorporated in there a very quiet little article that 
is the whole pith to them and that is a recognition of 
proper buying. It fits the case and that is what they 
are after. If we can, at the same time, put them in 
position to observe these other things in order to get us 
to observe to the letter what they wish we have won a 
great victory and I do not believe we will ever get to- 
gether by picking out this, that or the other condition 
that would work a hardship on them. The retailers held 
a meeting in Seattle or Portland (In Tacoma—the Editor) 
and they went ahead and agreed on this cancelation 
business and formulated a scheme. I met one of the 
prominent secretaries on the Coast and he told me of it 
and I told him that his people were wild and that our 
people would not accept orders on any such terms. If 
the retailer is going to take advantage of the cancelation 
of orders held by our firm over thirty days I feel that 
I would decline to fill his order. We can not fill them 
on an average of thirty days, But we have to fix the time 
somewhere and it will be a little unreasonable for you to 
put it at sixty days. They are mostly good fellows, 
ready to do the fair thing, and this is a nice compro- 
mise in between. 

Mr. Womack—I think the position taken by Mr. Nelson 
and Mr. Freeman well taken, and I second the motion to 
adopt the report. 


Dealing With the Customer Direct. 

Captain White—I am going to object to the settlement 
by arbitration. So far as the mills that I represent are 
concerned, I am very sure that they will prefer to settle 
their own claims. I do not want to leave it to an arbi- 
trator. I do not want this association to appoint an arbi- 
trator for whose expenses I have to pay when I do not 
use his services. I am willing to pay the expense, or 
help pay the exptnse, of an association inspector to in- 
spect the shipment in dispute as to its grade, its cgndi- 
tion and its quality in every respect, and if it is not the 
lumber sold according to the rules and regulations of the 
association then I want the privilege of adjusting it my- 
self with the customer. He is my customer and I will 
take the matter up with him and think that I can settle 
it more satisfactorily to myself than I can to have a paid 
adjuster in this association. I am opposed to that fea- 
ture of it. I think that the less machinery we have 
about doing our business the better it is for us. We are 
dealing with the trade. We should have a certain code 
of ethics and I do not object to them but to the adjust- 
ments. If the report comes to me as to the condition 
of a car of lumber being different than what it was sold 
for or different from the specifications under the rules 
that govern the classification of lumber I want to take 
that matter up with the customer and with my mill, 
with the parties that manufacture it, and want to adjust 
it at home and with the customer also. 

Mr. Nelson—It was not my idea to offer both resolutions 
in one motion, 

Mr. Freeman—I will modify my motion to apply simply 
to the report. 


H. H. Cust suggested that the arbitration feature 
might lead to further misunderstanding and was en- 
lightened upon that point by Mr. Nelson. , 


Mr. White—There is danger in having an inspector act 
in a dual capacity. I do not believe we will get as clean 
and unprejudiced report from an inspector if he knows 
when he goes to inspect that lumber that he is also 
going to adjust that loss or adjust the difference. It 
has been -the practice of the exchange and all of our 
mills not to allow their salesmen to adjust a claim. We 
do not do it. The salesman is selling lumber; that is 
his business and he does the best he can under his 
method and he knows at the time he makes a sale that 
he is not to adjust any claims, and if we send an asso- 
ciation inspector to adjust that claim there would not be 
any objection for the retail association to have an in- 
spector also if they wish to have one, but I think the 
adjustment should be made by the home office. 

Mr. Freeman—lI have had a little experience along this 
whole line. When we adopted the plan of inspection re- 
tail associations said: ‘‘Why, do you think we are going 
to sit back here and let you send your hired men out 
here to inspect this lumber, practically to fix this thing 
on the basis on which we have to make an adjustment’ 
That is a one-sided proposition.’”’ It was my privilege 
to go before one or two of the retail associations and 
fight that thing out and I went before the convention in 
Kansas City, having the aid of a few of their best mem- 
bers, and they carried the thing through and they prac- 
tically agreed to it at that time, but there has been all 
the time among their membership a little feeling that it 
was a one-sided proposition for them to be dependent upon 
an employee of ours. We suggested that they might hire 
the inspector, but an inspection or claim can not be set- 
tled by the average yard man, but they have ever since 
chafed a little under it and therefore’they say ‘‘Let us 
arbitrate.”” This proposition whether it be just in the 
right shape or not I do not know, but the proposition of 
meeting them right on their ground—that of competent 
inspection—we want to. provide a means by which if 
their members want to do it they can. That may be 
done by appointment of a referee for a special case or 
the appointment of some one at the particular scene who 
can be easily ‘and. conveniently obtained. I agree with 
the captain that the expense of maintenance ought not 
to be settled upon those who do not seek or desire the 
arbitration. I do not want to be a burden bearer for 
those who might wish the services of such a man all the 
time. I believe the burden can be arranged to be borne 
by those who want him, but in order that the report of 
the committee may not be burdened with that, if my 
second will consent, I will withdraw that part of the 
motion applying to the resolution offered by Mr. Nelson. 


Mr. Womack accepted the amendment, and the report 
of the committee as amended and given by Mr. Nelson 
was adopted. 


The Association Claim Adjusters. 


Mr. Nelson—Now I would like to have the other mat- 
ter discussed further and see that it is adopted also. If 
it is necessary to revise that, throwing part of the addi- 
tional expense upon those wishing to have association 
claim adjusters, we could leave that to Mr. Smith or the 
directors to do that, but I want to say here that there 
are no two of us whose views on the matters of claims 
are just alike or who choose exactly the same plan in 
adjusting claims or feel that that is the best way to 
adjust them. There are few of us situated just the same. 
I would like very much to see an official claim adjuster 
privileged to settle a claim in a way that would not 
conflict with the regular inspection or with those who do 
not wish to have their claims settled on that basis. My 
idea is that many claims are made through ignorance 
and that to give them publicity is for the purpose of 
education. For the average buyer there is no systematic 
way of getting him to think twice before he puts in a 
claim and it is going to cause him to consider more than 
he would otherwise. I believe that some of these people, 
through ignorance, make claims and do not know how to 
do business properly. They never have seen the manu- 
facturing side and are ignorant of that. The arbitrator 
becomes more efficient all the time and will be in a great 
deal better position to reason with the retailer than 


would the manufacturer direct, because the party who is 
disinterested can always influence a dispute better than 
an interested party. 

Mr. White—I shall have to take the other side of this 
question if that motion is made. I do not believe it 
good policy. There are a number of reasons why there 
should not be, in my opinion, an association adjuster. I 
believe that as a matter of economy every seller of lum- 
ber, every manufacturer of lumber, can adjust with his 
own customers with better feeling and more satisfaction 
to both parties and with better economy and better suc- 
cess for the business by making this adjustment himself 
than leaving it arbitrarily to an official adjuster. I have 
in mind several instances that could not have been ad- 
justed very well by an adjuster—not satisfactorily. I 
had one just a short time ago with a concern that owns 
about thirty lumber yards and they ordered 4,000 feet of 
No. 1 flooring of us and 4,000 feet of No. 2. They were 
both shipped in the same car and the buyer had two 
yards in different towns close by. When the car was 
received he hauled 4,000 feet of flooring over to his other 
yard in the next town and then he wrote us that he did 
not usually make claims, but this No. 1 flooring was so 
bad that he would have to make a claim; that it wa'’s 
about 50 percent No. 2, and insisted upon it. We sent 
him our tally cards showing how carefully we had loaded 
and inspected the lumber, but he wrote back that both 
his yard men had examined the flooring, the one to which 
the car was first shipped and the yard man in the other 
town, and he himself had seen it, and he could not with- 
draw his claim. We sent a man right out from our mill. 
We felt that there was a case when we could not even 
call upon the association inspector. Our man went out 
and examined the 4,000 feet in one yard and the 4,000 
feet in the other yard and he found that the fellow had 
made a mistake and hauled the wrong 4,000 feet to the 
other yard and he was kicking on the wrong 4,000 feet 
and really it was our No. 2 flooring that was running 50 
percent No. 1. (Laughter.) There was a condition that 
an official inspector could not inspect. We claimed that 
we were right in our inspection; that it was No. 2, for 
certain reasons, within the rule, but it seems that he 
made a mistake. He promptly acknowledged his error 
and that his men at both yards were not able to judge of 
what was No. 1 flooring and No. 2 and he paid the claim. 
We have many cases of that kind. We adjusted that 
very pleasantly at the expense of sending a man to pick 
out the lumber and there are many other claims that 
we have adjusted similarly. I have taken the matter up 
with our own mills and with other milis and with Mr. 
Johnson, of the Frost-Trigg Lumber Company, and with 
others, and I believe that we are getting very few claims 
and we are adjusting them very pleasantly and satisfac- 
torily in every way and I, for one, object to an associa- 
tion adjuster. 

Mr. Womack—I understand that you do not have to 
pay anything for the association adjustment unless you 
want to use it. " 

The Chair—I do not think the resolution is yet prop- 
erly before us. I ask the secretary to read the resolution 
and ask that it be placed properly before the commission. 


Secretary Smith read the resolution. 


Mr. Freeman—I will offer a substitute for that. I 
move that it be the sense of this meeting that the board 
of directors shall make such arrangements for furnish- 
ing a suitable arbitrator for the members thereof who 
may desire the same as in their judgment may be just 
and equitable. 


The motion was seconded and passed. 


Abuses of Chicago Trade. 


Secretary Smith read a communication from the Lum- 
bermen’s Association of Chicago, as follows: 


Southern Pine Manufacturers’ Association, M. B. Nelson, 
Chairman Trade Ethics, Chicago, lll. 

Dear Sir: There has been a great depreciation in lumber 
values since January 1, and numerous causes have been 
assigned for this condition. 

We believe that one of the causes of cheap lumber and 
one that has done as much as anything toward bearing 
down the prices and continuing the present demoralized 
condition, not only in Chicago but in.other markets, is the 
selling by the manufacturer through the commission man 
and broker. In addition to the recent financial stringency, 
which has probably brought about more of these condi- 
tions than would occur ordinarily during a good financial 
period, causing many manufacturers zealously to unload 
stocks, doing so through any and every means at their com- 
mand, causing the greatest decline in the price of yellow 
pine lumber trat has ever been known. 

We believe, in our judgment, much of this depression has 
been pushed along through the agency adopted by the manu- 
facturers in selling their stocks through the brokers and 
commission men. ‘The commission man is not interested in 
the value of your lumber; he is simply interested in the 
sale of it. It makes no difference to him whether the price 
of lumber is $20 or $15 f. o. b. cars Chicago, or whether the 
price of flooring is $18 or $10, he gets his commission a car 
or a thousand just the same. All he is interested in is to 
make the sale and get the commission. 

We have known of manufacturers who have asked hig:er 
prices for their lumber when inquiries were sent them direct 
through yard dealers than they offered the same lumber at 
through commission men in Chicago. We also know of an 
actual case where a Chicago commission man took an order 
for eight cars very much below the market. He had no idea 
he could fill the order, but he submitted it to eight different 
manufacturers, not expecting them to accept the offer, when 
to his surprise three of them accepted the offer and sold the 
stock at ridiculously low prices; thus cheap lumber was 
put on the market in transit and hawked about from dealer 
to dealer, tending to demoralize the market. 

The commission man usually offers the stock to the dealer, 
and if he does not desire to buy it solicits an offer from 
him, in turn, which is usually below what the dealer wants 
or expects to buy the stock at. They in turn inform the 
manutacturer that some other manufacturer has made these 
prices and that they are simply getting the preference, thus 
reducing values. ‘They then use that price, which is made 
by some one having a surplus, and, influenced by false repre- 
sentations made by the broker, the commission man causes 
some one else to duplicate the prices, and so it goes on all 
along the line. Through misrepresentation the market is 
gradually brcken, and once broken it is hard to rally from 
the depressed conditions. 

‘That some of the larger manufacturers prefer doing busi- 
ness through brokers and commission men is evident from 
the following a to members of this association : 
An inquiry sent direct to manufacturer, and prices quoted, 
order being made out to manufacturer by dealer: In the 
interim a broker brings copy of manufacturer’s letter to 
dealer requesting dealer to give broker the order; another 
manufacturer was offered 50 cents a thousand more for stock 
than a broke: quoted, sold and took order, accepted by manu- 
facturer. 

How can manufacturers maintain prices under conditions 
such as these? They certainly do not need an intermediate 
broker to sell their goods; they should sell their goods 
direct to the dealer and to such large consumers as good 
trade ethics justify them in ern 

We think it is just as demoralizing for the manufacturer 
to sell his stock to the consuming trade or to the retail 
dealer’s customers at a reduction in price as it is to sell it to 
the commission man or broker at a reduced price and permit 
him to hawk it about the various markets. 

In handling stock at $5 a car commission they do not 
make a legitimate profit for taking any risk, and, not taking 
any risk, frequently quote prices at less than the manufac- 
turers have made them, in order to secure the business, 


. 


offering all .kinds of subterfuges to break the market and 
help them over the sales they have made. 

This condition of affairs exists in this market, and we 
believe exists in other markets. We are presenting it to you 
for your respectful consideration and urge manufacturers 
to discontinue the putting of cars in transit and the selling 
of stocks through brokers and commission men, and if agree- 
able we would like very much to meet a special committee 
of your association and talk over this feature of the trade, 

Yours truly, 
LUMBERMEN’S ASSOCIATION OF CHICAGO, 
By E. E. Hoopnr, Secretary. 

Mr. Freeman—I think there is food for thought. Most 
of us have at times experienced those views and yet we 
go on and on and on, and it appears to me that it would 
be a wholesome thing if we have time or occasion for it 
at this time to have a special committee appointed to 
confer with these people and see whether our people 
can’t induce them to stop that sort of practice. They 
have touched upon the very foundation roots that we 
are “enjoying” and I move that a special committee be ap- 
pointed to confer with them. 


Mr. Womack gave an illustrative instance in support 
of Mr. Freeman’s motion. 


Mr. White—I rise to speak to the question and in 
favor of the motion, but I would like, if it meet with the 
approval of Mr. Freeman, that the motion state that we 
approve of the suggestion made and appoint a committee. 


This suggestion was accepted by Mr. Freeman and the 
motion was put and passed. 


Later the chair appointed the following committee: 
M. B. Nelson, of Kansas City, Mo.; J. A. Freeman, St. 
Louis, Mo.; F. J. Hughes, Sumter, Ala.; C. P. Miller 
and M. F. Parker, Chicago. 


Insurance of Timber. 


Mr. Freeman—Mr. Chairman, I arise at this time by 
request. I hold in my hands an invitation that is ad- 
dressed to Mr. McLeod and as McLeod is not present I 
have been asked to present the matter for the parties 
interested. I have not been in the habit of imposing on 
this association outside matter for parties who are seek- 
ing to promote special interest, but in this case I very 
cheerfully make an exception because the gentleman who 
wishes this matter presented is a son of one of our fel- 
low members—Mr. Grayson, of the firm of Grayson & 
McLeod. His son, Mr. William Grayson, jr., is with us. 
He and an associate of his have devised a method, or 
plan or scheme for the inauguration of a timber insur- 
ance, a tornado and wind storm insurance, of timber. 
I will not read the communication, as it goes into detail 
considerably, but it is practically along the lines of in- 
surance that most of us are familiar with—those of 
Harry Rankin, Epperson and others that most of us are 
patronizing—and it is offered with a suggestion that it 
can be done a great deal cheaper, safer and better by 
the handling of such a company within our own control 
than any insurance company at present will offer to do 
it. I am not prepared to commit myself to the plan, not 
having given it as careful examination as I expected to. 
I have also with me their form of contract.or power of 
attorney, which is about on the same lines as those 
with which you are familiar. Mr. Grayson is here and 
any one of you who desire to go into this more deeply 
can confer with him and he will be glad to explain all 
of the details to you. He proposes an advisory board 
with considerable power, to be selected from the mem- 
bership of this association; in order that the thing may 
have fair treatment and hearing I move that a committee 
of investigation, of which Capt. J. B. White shall be 
chairman—a committee of five—be appointed whose duty 
it will be to examine this and give such recommendations 
or otherwise as will be right and proper in their judg- 
ment and will place in Mr. Grayson’s hands a communi- 
cation by which he can then go to the membership of 
the association. 


Here ensued some pleasantry between Captain White 
and Mr. Freeman, in which the former objected to being 
chairman of the proposed committee, which, as an amend- 
ment, Mr. Freeman finally accepted, and as amended the 
motion was passed. 


No Antagonism to Railroads. 


Captain White—There is one matter that I would like 
to call attention to and I think this convention should 
take cognizance of before we adjourn. Yesterday a gen- 
tleman arose in this body and stated that the reason 
why he had left this organization was because that as an 
organization we were making war upon the railroads; 
that we were encouraging litigation against the railroad 
companies. That came unexpectedly to me and I looked 
for some one to reply. None did, and I wish to ask if 
that is true. I think there must be a mistake. There 
must be some misunderstanding. I have attended all 
the regular meetings of this’ association—I have occa- 
sionally been absent from the midsummer meeting—but 
I have never known the executive officers of this asso- 
ciation or any of them ever to have encouraged litiga- 
tion against the railroads or against any other organiza- 
tions. I would like to ask of the president what he knows 
about this charge. 

Mr. Womack—I heard the question asked yesterday 
afternoon and I asked you the same question as Captain 
White here just asked and you answered it for me, and 
I had a little conference this morning with some of the 
members, among them two of the members from Texas, 
and who with myself are the only ones here, and we 
have prepared a resolution about as follows. 


In its finally amended form the resolution appears 
later in this report. 


Mr. Freeman—I very heartily concur in the most of 
this resolution. I have a little fear as to other parts 
of it. I think if the resolution is chopped off where we 
have noted our objection in reference to all matters of 
litigation we will have been doing about all that can be 
required. To put it mildly, there is ‘‘a nigger in the 
wood pile’ that the latter part of this resolution will 
discover, and I believe it will be the part of wisdom 
to leave out that part of it. ‘The part I refer to is all 
with reference to trade conditions that now exist. Now 
it is all right if we can appoint a special committee or 
in any way through our officers confer with the railroads 
in these matters. It ought to be done, but to take 
specific action that is recommended here is going to in- 
pe a difficulty that I would a little rather not openly 

scuss. 

Mr. Womack—I think Mr. Freeman has the wrong 
understanding of that part of it. It does not mean to 
ask the association to take action on any matters now 
pending but asks the association to appoint a committee 
and request the railroads not to make any further ad- 
justment of freight rates without first conferring with 
a* committee of the association and get proper data to 
make adjustments that will leave us opportunity to go 
into competitive territory and not be shut out. I do 
not think anyone here objects to the railroads getting 
a fair compensation. We do not object to an advance 
in freight rates provided the advance will still let us go 
into other territory on a fair basis with other woods. 
If Mr. Freeman will reread that—— 

Mr. Freeman—I had thought this morning of offering 
a resolution a little different in import from this, but I 
think this covers the case better than I would have. I 
thought of offering a resolution of concurrence in such 
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advances on freights throughout the country as equitably 
disposed and fairly considered as the necessities of the 
reilroad situation might demand from a fair analysis, but 
it would be doubtful in my mind as to offering that. 
There is one little item that I would like to have the 
gentleman change. 

Mr. Womack—I will amend the resolution by making 
it read in place of ‘“‘without first conferring with a trans- 
portation committee” to read ‘‘without first conferring 
with the executive officers of the association to the end 
that rates may be adjusted on a fair and equitable 
basis.”’ 

Captain White—I would like to have the resolution 
worded very clearly. I agree with Mr. Freeman. I do 
not believe that we want right here to assume publicly 
that we are agreeable to an advance in freight rates. 
The railroad companies will advance rates without ask- 
ing us and it is not necessary for us to go on record 
that we are favoring advances in freight rates or will 
accept them without protest. We do not want to bor- 
row any trouble. I am not in favor of the bulk of that 
resolution and I had not noticed that point until Mr. 
Freeman pointed it out. I believe that when fall comes 
we are not going to have cars enough and that then we 
would be willing to have rates advanced if they would 
give us more cars, and if the railroad companies with 
plenty of cars can not make sufficient revenue they will 
meet the situation themselves. They get together oftener 
than we do. 

Mr. Womack (after quoting further from his resolu- 
tion)—I do not see that we make any suggestion to in- 
crease the rates but that they do not do it until they 
take the matter up with us and we have an opportunity 
to show them it should not be done. 

Captain White—I do not want the resolution to be 
adopted by this association so that the railroads can not 
first reduce rates without consulting with our board of 
directors. [Laughter.] ‘ 

The resolution was adopted as amended and at Cap- 
tain White’s request the amended resolution was reread 
by Mr. Womack. 

Temperate Reconsideration. 

The Chair—I want to suggest to the convention what 
appears to me to be a little delicate question in that 
resolution—now that we have it nicely adopted. But 
in authorizing the officers and proper committees of this 
association to undertake a rate adjustment you must 
understand that we have quite a membership east of the 
Mississippi river and we are asking them practically to 
assist in the adjustment of this rate proposition by bring- 
ing some rates up and others down. 

Mr. Freeman moved for the reconsideration of the 
question, which was passed. 

Mr. Freeman—I move the adoption of the report up 
to and including the final words, ‘“‘Be it further resolved 
that this association through its proper officers and com- 
mittees are instructed to at once take up the rate ad- 
justment’—I stop right there. The suggestion of the 
chairman I think a wise one; that there are questions 
at issue at present in which there is a division of opinion 
among our own members and this association can not 
afford to be a partisan association in any sense what- 
ever, 

J. A. Nourse offered a motion to refer the whole mat- 
ter to the committee on resolutions and two members of 


that committee present, Messrs. Freeman and Guild, took 
the resolution actively in hand. 
Overcharges. 


Mr. Womack spoke upon the matter of handling claims 
for overcharge and referred to previous handling of this 
matter at an earlier meeting. He offered the following 
report: 

The suggestion was made to the association by Messrs. 
Becker and Wolf that some method be found if possible 
Whereby claims for overcharges in weight could be han- 
died by the association. In January it was suggested 
that if 60 percent of the membership would agree to keep 
their records of shipments in a uniform manner and 
express a desire to have their claims handled through 
the association this plan should then become effective. 

on a recent inquiry only 67 replies were received, or 
considerably less than 60 percent; 26 favored having the 
association handle claims for overweight, 18 were 

ypyposed, 10 noncommittal, 4 wanted additional informa- 
on and 9 owned their own track scales and were there- 
re not interested. That being the case I do not see 
1at_ the committee can do anything on the matter of 
veights and I move that the committee on weights be 
discharged and recommend that the scale inspection work 
be continued, as it is evidently having a beneficial effect 

the railroad scales, because they never know when 
our inspector is coming around to find their scales in bad 
shape. I suggest, therefore, that the committee on 
ve — be discontinued and the inspection of scales con- 
hinued, 


The report was accepted. 


Attitude Towards Railroads. 


The committee on resolutions, through Mr. Freeman, 
presented the following substitute: 


WHEREAS, There are now pending proposed and various 
‘laims and contests against the railroads before the In- 
terstate Commerce Commission; and 

Wuernras, The impression appears to prevail with some 
manufacturers of lumber and traffic officials of some 
railroads that this association is behind or assisting in 
he _various movements; and 

Ww HEREAS, It has never been the policy of this association 
'o antagonize or make unjust or unreasonable demands 
or requests upon the railroad companies. Be it 
., esolved, That this association here and now declares that 
it is not a party either expressed or implied to any 
pending or proposed litigation but it stands ready at any 
and all times to use its best efforts through its officers 
and committees to secure the first possible adjustment 
a and all questions affecting freight rates that may 


This report was adopted without dissent with the un- 
(lerstanding that copies of it should be furnished to the 
daily press and the lumber trade papers for publication. 
Captain White suggested that the president instruct the 
Secretary to send copies of the resolution to all railroads, 
which the chair ruled should be considered a part of the 


resolution. 
The Hoo-Hoo Annual. 


E. H. Dalbey—In behalf of the Chicago Hoo-Hoo and 
the general committee in eharge of the seventeenth An- 
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nual of Hoo-Hoo I desire to extend to you as well as. 


to your wives and families an invitation to attend the 
Seventeenth Annual of Hoo-Hoo, to be held in Chicago 
from _the 8th to the llth of September. We feel that 
Hoo-Hoo is truly a southern organization, from the fact 
that its teachings are to promote Health, Happiness and 
Long Life as well as good fellowship, and certainly 
those are the qualities that make up true southern hos- 
pitality. You gentlemen have met in Chicago from year 
to year in your semiannual meetings and you have been 
here on business, but we want you to come in September 





on pleasure. We want to show you that the Chicago 
Hoo-Hoo are good fellows. We have selected the Audi- 
torium hotel as headquarters for the Annual. A com- 
mittee on arrangements are preparing some very pleas- 
ant and profitable entertainment for you and if you 
will come and be with us and mingle with the 2,000 or 
more Hoo-Hoo from the west and the east and north 
that will be here at that time we assure you that Chi- 
cago Hoo-Hoo will make your stay in the city pleasant 
and enjoyable. 


At this juncture, 12:40 p. m., the midsummer’s meet- 
ing of the association adjourned sine die. 


The Attendance. 
J. K. T. Allen, Jackson, Miss.; Empire Lbr. Mfg. Co. 
Q. O. Axley, Warren, Ark., Southern Lbr. Co. 
John Alexander, Sumter, Ala., Sumter Lbr. Co. 
Oliver O. Bright, St. Louis, Yellow Pine Mfrs.’ Assn. 
L. R. Baker, Ashland, Wis. 
George W. Best, Chicago, Coates & Burchard. 
E. Blaisdell, Chicago, Flanner-Steger Land & Lbr. Co. 
B. C. Bowman, Kansas City, Mo., Bowman-Hicks Lbr. Co. 
W. C. Bowman, Kansas City, Mo., Bowman-Hicks Lbr. Co. 
Parke Brown, Evanston, Ill 
M. L. Brown, Chicago. 
R. E. Browne, Kansas City, Mo., W. R. Pickering Lbr. Co. 
N. P. Bigelow, Chicago, Fourche River Lbr. Co. 
Alf Bennett, St. Louis, Mo., Alf Bennett Lbr. Co. 
Levi Bower, Eagle Mills, Ark., Eagle Lbr. Co. 
Edward Bower, Eagle Mills, Ark., Eagle Lbr. Co. 
E. W. Burchard, Chicago, Coates & Burchard. 


8S. E. Barrick, Chicago, Long-Bell Lbr. Co. 

A. Blackburn, Milwaukee, Wis. 

T. A. Bruett, Milwaukee, Wis., Wilbur Lbr. Co. 
C. E. Borgeson, Chicago, Industrial Lbr. Co. 

A. H. Caryl, Kentwood, La., Brooks-Scanlan Co. 
J. J. Chalmers, Chicago, Lord & Bushnell Co. 
BE. B. Collins, jr., Chicago. 


E. S. Crossett, Crossett, Ark., Crossett Lbr. Co. 

Edward C. Crossett, Lockhart, Ala., Jackson Lbr. Co. 
William E. Coates, Chicago, Coates & Bushard. 

E. S. Corse, St. Louis, Mo., Colonial Lbr. & Tbr. Co. 
George C. Cook, Chicago, Walworth & Neville Mfg. Co. 
H. H. Cust, Arbo, Miss., Lumber Mineral Co. 

W. G. Collar, Chicago. 

E. H. Dalbey, Chicago, Walworth & Neville Mfg. Co. 

R. F. Davis, Kansas City, Mo., Long-Bell Lbr. Co. 
Edgar Dalzell, Minneapolis, Minn., C. A. Smith Lbr. Co. 
Edward Deschamps, Arbor Vitae, Wis., Yawkey-Bissell 


Lbr. Co. 
William Dickson, Beaumont, Tex., Beaumont Lbr. Co. 
J. W. Embree, Chicago, Arkansas Lbr. Co. 
W. H. Elbring, St. Louis, Mo., Pearl River Lbr. Co. 
J. L. Evans, Ashburn, Ga., J. 8S. Betts Co. 
J. 8. Foley, Kentwood, La., Brooks-Scanlan Co. ‘ 
I. H. Fetty, Kansas City, Mo., Central Coal & Coke Co. 
H. H. Foster, president Yellow Pine Mfrs.’ Assn., Malvern, 
Ark., Wisconsin & Arkansas Lbr. Co. 
J. A. Freeman, St. Louis, Mo., Freeman-Smith Lbr. Co. 
W. L. Goodnow, St. Louis, Yellow Pine Mfrs.’ Assn. 
William Grayson, jr., St. Louis, Mo., Grayson & McLeod 


r. Co. 
Franklin Greenwood, Chicago, Great Southern Lbr. Co. 
John Gray, Fulton, Ala., Scotts Lbr. Co. 

Cc. W. Greer, Thornton, Ark., Stout-Greer Lbr. Co. 

Cc. C. Gates, Wilmar, Ark., Gates Lbr. Co. 

P. A. Gordon, Hammond, La., Natalbany Lbr. Co. 

W. E. Guild, Wiggins, Miss., Finkbine Lbr. Co. 

Enos A. Halle, Chicago, Estabrook-Skeele Lbr. Co. 

George R. Hicks, Kansas City, Mo., Bowman-Hicks Lbr. Co. 
E. C. Harrell, Tifton, Ga., Georgia-Florida Sawmill Assn. 
G. C. Hickson, Sumter, Ala., Sumter Lbr. Co. 

O. H. Ingram, Eau Claire, Wis. 

Eudor B. Carre, New Orleans, La., W. W. Carre Co:, Ltd. 
Cc. D. Johnson, St. Louis, Mo., Frost-Trigg Lbr. Co. 

T. L. Johnson, Chicago, Smith & Johnson. 

J. K. Joice, Chicago, Turnbull-Joice Lbr. Co. 

Charles 8. Keith, Kansas City, Mo., Central Coal & Coke Co. 
James L. Keith, Beaumont, Tex., Keith Lbr. Co. 

J. F. Keith, Beaumont, Tex., Beaumont Lbr. Co. 

John L. Kaul, Birmingham, Ala., Kaul Lbr. Co. 

J. L. Lane, Chicago, J. L. Lane & Co. 

A. C. List, Chicago, George T. Mickle Lbr. Co. 

I. McCauley, Chicago, McCauley-Sanderson Lbr. Co. 

D. H. Marbury, Marbury, Ala., Marbury Lbr. Co. 

Tom A. Moore, Chicago, T. A. Moore & Co. 

W. T. Murray, Fordyce, Ark., Fordyce Lbr. Co. 

H. E. Miller, Chicago, Fitz Hugh-Luther Co. 

George 'T. Mickle, Chicago, George T. Mickle Lbr. Co. 

M. B. Nelson, Kansas City, Mo., Long-Bell Lbr. Co. 

J. B. Nalty, Brookhaven, Miss., East Union Lbr. & Mfg. Co. 
J. A. Nourse, Chicago, Nourse-Taylor Lbr. Co. 

M. J. Oliver, Chicago. 

M. F. Parker, Chicago, Industrial Lbr. Co. 

Sam Park, Beaumont, Tex., Industrial Lbr. Co. 

W. A. Pickering, Kansas City, Mo., W. R. Pickering Lbr. Co. 
G. J. Pope, Chicago, D. 8S. Pate Lbr. Co. 

A. C. Ramsey, Nashville, Ark., Nashville Lbr. Co. 

J. E. Rhodes, Minneapolis, Minn., secy. Northern Pine 

Mfrs.’ Assn. 

J. D. Riddell, Kansas City, Mo., traffic manager Missouri 

Lumber & Land Exchange Co. 

a W. Rock, Lake Charles, La., Hodge Fence & Lbr. 

Co., Ltd. 

W. W. Robinson, Vincennes, Ind., John A. Cox Lbr. Co. 

H. Von Schrenk, St. Louis, Mo. 

Franklin H. Smith, Washington, D. C., Forest Service. 

W. J. Sowers, Hattiesburg, Miss., J. J. Newman Lbr. Co. 
Cc. B. Sweet, Kansas City, Mo., Long-Bell Lbr. Co. 

John A. Sargent, Kansas City, Mo., Central Coal & Coke Co. 
Harry R. Swartz, St. Louis, Mo., Eau Claire-St. Louis 

Lbr. Co. 

A. W. Standing, St. Louis, Mo., Grayson-McLeod Lbr. Co. 
Howard A. Shead, Chicago, Shead Lbr. Assn. 

Edward J. Schuster, St. Louis, Mo., E. J. Schuster Co. 
Joe H. Smith, Bloomington, Ill., Joe H. Smith & Son. 

John L. Stevens, Rockford, Ill. 

J. L. Strong, Chicago, George EB. Woods Lbr. Co. 

E. J. Sorbor, St. Louis, Mo., A. Leschens& Sons. 

Carl Saye, Chicago, Hayden & Westcott Lbr. Co. 

W. P. Tearse, Lyman, Miss., Ingram Day Lbr. Co. 

Cc. J. Trowbridge, St. Louis, Mo., Monarch Lbr. Co. 

Alfred K. Woodcock, Lake Charles, La., Long-Bell Lbr. Co. 
J. B. White, Kansas City, Mo., Missouri Lumber & Land 

Exchange Co. 

W. L. Womack, jr., Houston, Tex., Lake Creek Lumber Co., 

Waiker County Lbr. Co., Foster Lumber Co. 

W. W. Warren, Fisher, La., La. Long Leaf Lbr. Co. 
Charles Wolflin, Evansville, Ind., Wolflin-Luhring Lbr. Co. 
Newton R. Wilson, Beaumont, Tex., Industrial Lbr. Co. 
George K. Smith, St. Louis, Mo., secy. Yellow Pine Mfrs.’ 


ssn. 
G. W. Schwartz, St. Louis, Mo., Vandalia Ry. 
Charles H. Stevens, Chicago, C., P. & St: L. Ry. 


NOTES OF THE CONVENTION. 


The west of the river operators were in the ma- 
jority, although some representative saw mill ope- 
rators from the southeast were registered. Prominent 
among the latter was H. M. Graham, of the Stuart 
Lumber Company, Brinson, Ga. Mr. Graham is nearly 
always present at the conventions which have any 
interest for his company or the yellow pine industry 
and is among those who may be relied upon to at- 
tend if at all possible. 


Sam Park, of the Industrial Lumber Company, 


. Beaumont, Tex., attended the convention in company 
with Manager Parker, of the company’s Chicago 
office, and C. E. Borgeson, one of the company’s 
salesmen. The Beaumont concern was well repre- 
sented from all standpoints. 


E. 8. Crossett was probably the oldest lumberman 
in point of years and experience present. He was 
accompanied by his son, who was recently the re- 
cipient of a splendid gift from his father in the form 
of a large automobile of high power. The machine 
was kept in service much of the time, to the great 
enjoyment of the lumbermen who were guests of the 
Crossett family. 

Arthur Clark Ramsey, who last year headed the 
Hoo-Hoo fraternity, was among the representatives 
of St. Louis. 

Capt. J. B. White, president of the Missouri Lumber 
& Laud Exchange Company, of Kansas City, Mo., and a 
member of the conservation commission appointed by the 
President, was an attendant at the midsummer meeting 
of the Yellow Pine Manufacturers’ Association in Chi- 
cago this week. Captain White was interested in recent 
publications of daily papers proclaiming the organiza- 
tion of a ‘‘lumber trust’’ in the yellow pine industry. 
Our readers know that two or three conferences have 
been held looking toward coéperation among the manu- 
facturers and with the government, but Captain White 
expressed himself as very doubtful as to the possibility 
of the manufacturers getting together in any consolida- 
tion, though he hoped that they would be able in co- 
operation with the government to do something toward 
a better utilization of their timber resources and a pro- 
longation of their business further into the future than 
would be possible if the methods of the past were to con- 
tinue. Captain White came to Chicago from Chautauqua, 
N. Y., where he has been spending his vacation. He is a 
native of that section and has a farm near Chautauqua 
which interests him during the summer seasons. He said 
that after the convention he was going back to Grandin 
to see how the mills there were getting along and then 
would return east. 


William A. Pickering, of the W. R. Pickering Lumber 
Company, Kansas City, Mo., during a call at the Lum- 
BERMAN Office on Monday said that after the Yellow Pine 
Manufacturers’ Association’s meeting was over he would 
return to Kansas City for a week and then with Mrs. 
Pickering would leave for Europe, where he will spend 
about sixty days in an automobile tour. He expects to 
procure a Napier machine and see a good part of Eng- 
land and western Europe in the two months he will be 
gone. This is his first trip abroad but he does not pur- 
pose to follow the ordinary tourist’s routes nor to run 
on schedule, but he and Mrs. Pickering will travel as 
far and as fast as they care to or as little as they care 
to, stopping whenever the fancy moves them for a rest 
or to enjoy the attractions of any place that strikes their 
fancy. 


LAST TIMBER RAFTS THROUGH THE CHAN- 
DIERE SLIDES. 

Orrawa, OnT., July 10.—The square timber rafts that 
have been running the slides at the Chaudiere during the 
last three days are probably the last that will ever pass 
down the Ottawa to Quebec. With the cessation of this 
adventurous method of transporting timber will dis- 











AN OTTAWA RIVER RAFT IN MOTION. 


appear one of the most picturesque features of the lum- 
ber industry. For a half century the annual excitement 
of running cribs of square timbers through the slides of 
the Chaudiere had been looked torward to with keen in- 
terest. Many distinguished visitors to Canada have en- 
joyed this thrilling experience, but it is expected that in 
the future the more common method of transportation of 
timber by rail will supplant the water transit. 

These large timber rafts are brought down the Ottawa 
to the head of the Chaudiere rapids and then broken up 
into cribs or small rafts, which are run through the 
slides and reassembled in the river below the parliament 
buildings. In the old days it was usual for the lumber- 
men to invite large parties of visitors, including members 
of parliament and senators, to a shantyman’s lunch of 
pork and beans, cooked in the caboose on the raft after 
it had safely passed the Chaudiere and was reassembled 
for its long trip to Quebec. All the way down the Ottawa 
and St. Lawrence tne raft captains entertained lavishly 
en route and would often have from 2,000 to 3,000 guests 
at various points during the course of the trip. Pilot 
Sphrem Lalonde, who assisted in taking the rafts down 
this week, has acted as pilot at the Chaudiere for over 
forty years. Hundreds of people took advantage of what 
will probably be the last opportunity of running the 
slides. 
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CRYSTALIZING INTEREST IN CLEARANCE OF WASHINGTON LOGGED-OFF LANDS. 


EVERETT, WASH., July 24.—One of the most important 
conventions in the history of the western portion of 
Washington occurred here this week when Gov. Albert 
E. Mead, several United States senators and congress- 
men and several hundred other interested persons called 
a session to discuss a possible means of clearing the 
logged-off lands for the plow. This movement originated 
with the Everett Chamber of Commerce, of which com- 
mercial organization Fred K. Baker, of the Ferry-Baker 
Lumber Company, is president. When explained the idea 
so impressed the federal government that the agricultural 
department detailed two skilled men from its forestry 
branch to lend their aid, for the government is vastly 
interested in the project of utilizing waste wood. To- 
ward the close of the day’s work the conventionists or- 
ganized'the Washington Logged-Off Land Association. 

The Western portion of Washington contains thou- 
sands of acres from which the timber has been taken. 
This logged-off land is wonderfully fertile and does not 
require irrigation, but owing to the presence of the 
stumps the acreage will not become really valuable for 
agricultural purposes until the last remnants of the 
forest—the stumps—shall have been taken away. The 
state, or this portion, is looking ahead to a time when 
it will have to rely upon its soil for the principal main- 
tenance of its people, to care for millions of new set- 
tlers, to prevail upon additional millions of capital to 
come here for investment; the convention was the out- 
come of this thought, designed to start a train of experi- 
ments which will solve the stump removal problem. Even 
the Dominion government is interested in the project and 
it sent representatives to Everett to take part in the 
deliberations. Among the widely known men in attend- 
ance were: R. E. Gosnell, special representative of the 
provincial government, Victoria, B. C.; Herbert Car- 
michael, assistant provincial mineralogist and chemist, 
Victoria; L. F. Hawley, Ph. D., expert with the forest 
service of the department of agriculture, Washington, 
D. C,; Gov. Albert E. Mead, Senator S. H. Piles and 
Congressman W. E. Humphrey, Seattle; S. G. Cosgrove, 
Pomeroy; Hon. J. L. Wilson, Seattle; J..J. Donovan, 
president of the Bellingham Chamber of Commerce; 
George Clark, president of the Young Men’s Commer- 
cial Club, Bellingham; Hon. J. L. Kline and T. W. Gil- 
lette, Bellingham; Hon. E. C. Ferguson, the Snohomish 
pioneer and trail blazer, and the county’s first repre- 
sentative in the legislature; H. K. Benson, chemical 
expert from the United States department of agricul- 
ture; H. Maschmedt, manufacturing chemist of Seattle; 
E. G. Adams, of Portland, Ore., special representative 
-of the land department of the Southern Pacific Railroad 
Company; C. O. Elwood, of Seattle, owner of large areas 
of logged-off lands. 

Governor Mead, Senator S. H. Piles and Congressman 
W. H. Humphrey addressed the meeting, testifying to the 
fact that both the state and the federal governments 
stand ready to aid in an advisory way. Governor Mead 
said in part: 

I have been asked ‘to express my views regarding the 
extent to which the state government may be a party to 
this movement to provide a practical and cheaper method of 
clearing and fitting the lands of western Washington for 
husbandry. 

The state can render a negative assistance by acting in an 
advisory way; that is, by providing an official or officials to 
study methods and machinery and give the benefit of the 
information they thus acquire to the individuals and private 
organizations engaged in clearing operations; arouse a more 


general interest among the people most coneerned in the 
movement, and urge the adoption of improved methods. 
Positive action, however, would, it seems to me, be more 
acceptable and would receive the stamp of public approval. 
A department could be created clothed with authority to 
become an active participant in the work. This would neces- 
sarily mean the expenditure of state funds, which would 
have to be provided in the usual manner by taxation. How- 
ever, this could probably be done at so slight an expense 
compared to the resultant benefits that it would not be felt 
as an additional burden by the tax-payer. This department 
need not be an independent part of the present machinery 
of state government. ‘The duties of the fire warden could 
be enlarged to include the protection of the state’s stand- 
ing timber, the reforestation of those cutover areas not 
susceptible to agriculture, and the clearing of fertile logged- 
off lands. In all matters affecting the growth and progress 
of the commonwealth I have favored and do now favor a 
liberal exercise of the state’s power and ability to render 
necessary assistance. As a direct result of the creation of 
the office of fire warden merchantable timber almost beyond 
value has been saved to the state through protection trom 
the most devastating of all agencies—forest fires. 

If the state should undertake to assist in clearing the 
logged-off lands of western Washington it would not be 
adopting a new departure but would merely follow a well 
beaten path. Experience has demonstrated that left to in- 
dividual initiative and private enterprise the progress of 
clearing our encumbered lands will be tediously slow and 
the fuller development of the state greatly retarded, to the 
detriment of nearly every interest. It is evident, therefore, 
that, unless federal aid can be secured, such as is extended 
to the arid regions of our country through the reclamation 
service, the responsibility of providing relief must rest with 
the state, The legislature can provide the legal machinery 
whereby the state and counties may coéperate along prac- 
tical lines in removing the obstacles to settlement on the 
logged-off lands, such as is now done in improving highways. 
This in the end would prove a measure of great economy to 
the people as a whole. 

The state is not only interested in solving the problem 
of cleaning up logged-off areas rapidly and economically be- 
cause of the increased wealth it would bring to each county 
and community, but for the fact that it holds title to large 
tracts of arable land which have been denuded of timber. 
This question is big enough and important enough to enlist 
the earnest attention of all our people. It is beyond the 
scope of private enterprise, and the people in the aggregate 
acting through the agency of the state government must en- 
deavor to reach a practical and economical solution of the 
problem. * * * In accomplishing this you will pave the 
way for a great increase in population and add immensely 
to our wealth in farms, orchards and dairies to which a 
_ soil and an equable climate insure abundant produc- 

on. 

This is the beginning of a movement fraught with great 
importance to the state. It is a movement that must and 
will be carried forward. Once its significance to our future 
prospects is realized it will gain the united support of our 
people and with the energy, the enterprise and the construc- 
tive genius that characterizes our citizenship behind this 
movement success is certain to attend, and the unused 
wastes will be reclaimed ‘to scatter plenty on a smiling 
land,” and thus remove an existing impediment that our 
glorious state may continue to forge ahead in her matchless 
career of progress and achievement. 


George G. Leavette, manufacturing chemist, addressed 
the convention on the utilization of mill waste and the 
manufacture of byproducts. Prof. H. K. Benson, of 
the university at Washington, made an address on the 
‘Chemical Utilization of Woods’’ in its application to 
the projects contemplated. Senator W. H. Paulhamus 
sent an address in support of the purposes of the move- 
ment. . 

Salient parts of an address by former United States 
Senator John L. Wilson were the following: 

There are in this state two classes of owners of logged-off 
lands. They are the great lumber companies and the indi- 
vidual settler. Both interests are of equal relative value 
and importance to the state, but to the lumber companies 


the ownership of logged-off lands is an incident of their 
business. To the settler it is his all, and the result of this 


convention and its deliberations should be a step forward 
in the direction of the reduction of the expense of clearing 
the land. 

If the federal and state governments can find a way it 
will add millions of dollars of value to the taxable wealth 
of the state and is worthy the most careful and thorough 
consideration by both governments. 

There is no mystery about logged-off lands. They are 
here, as elsewhere, simply lands from which the merchant- 
able standing timber has been removed. In other states 
they are usually called ‘‘cutover lands.” The difference 
between the logged-off lands of Puget sound and the cutover 
lands of other states is chiefly in the stumps. Cutover 
lands, as a rule, are not very difficult to clear. Logged-off 
lands are tremendously expensive to clear. 

The cost of clearing an acre of logged-off land in this 
region may, and not infrequently does, go as high as $200 
an acre. It ranges from that down to as low as $45 an 
acre, which has been the cost when donkey engines and 
tackle have been used. 

But. when these Puget sound lands have been cleared, 
not only in the inexhaustible fertile river bottom but even 
on the grouse ridges, well up toward the timber line, it has, 
as a rule, been found to pay for the cost of the clearing. 
Two crops and sometimes one will pay the cost. But the 
great difficulty in clearing has been the herculean physical 
efforts required from the individual who undertakes the 
task. It is deadening and disheartening to all but the most 
dogged and determined of men to go up against a row of 
12-foot cedar stumps and attempt to remove them single- 
handed. 

A way must be found whereby this great energy and ex- 
pense may be reduced, if we wish to see our hillsides and 
valleys populated after the timber has been removed, and 
this is a problem which is staring us in the face. What 
will we do when the timber is gone? And go it will, ac- 
cording to Chief Forester Gifford Pinchot, in a score of 
years. The solution in the judgment of some of the most 
careful and competent students is to be found in dairying 
and fruit. They will be the staple industries of this region 
and in time be worth more to the commonwealth than the 
lumber, which is our greatest industry at present. 


‘‘This question must ke worked out by individuals, 
the state and the counties,’’ said Congressman Hum- 
phrey. ‘‘The government will assist in the way of 
spreading knowledge. I wish I could hold out more en- 
couragement for government aid, as this project is as 
meritorious as irrigation, but sixteen great states are 
interested in irrigation projects, while that of clearing 
logged-off land is confined practically to the western 
part of this state and Oregon.’’ 

J. J. Donovan, president of the Bellingham Chamber 
of Commerce, criticised the Forest Service for trying 
to grow trees on land that should grow men. He cited 
the case of a Skagit county dairyman who owns only 
fifty-five acres yet whose pay check from the milk con- 
densory at Mt. Vernon for May alone was $570. Several 
speakers from the rural districts advocated the establish 
ment of powder works by the state and the sale of ex- 
plosives at cost. W. 8. Varnum spoke on the subject 
of ‘‘ How the County Government May Assist in Clearing 
up the Logged-off Areas of Western Washington,’’ mak- 
ing many valuable and practical suggestions. L. T. 
Hawley spoke from a practical standpoint on the sub- 
ject of making logged-off lands valuable. 

At the conclusion of the addresses the formation of 
the Washington Logged-off Land Association was per 
fected by the election of the following officers: 

President—Joel Shomaker, King county. 

First vice president—Robert Conner, Skagit county. 

Second vice president—W. H. Paulhamus, Pierce county. 

Secretary—Elmer E. Johnston, Snohomish county. 

l’ress agent—H. D. Mathews, Monroe county. 

The executive committee, to be composed of one mem- 
ber from each county, is to be selected from nominations 
to be made at a called meeting within the next month. 





THE DOOR AND MILLWORK SITUATION IN THE COUNTRY AT LARGE. 


Trade in all classes of millwork .is comparatively 
quiet, and, although manufacturers and jobbers have 
their salesmen in the field, comparatively little car- 
load business is being done. Retail yards and coun- 
try dealers continue to buy only for immediate needs 
and are unwilling to place orders for large quantities 
of stock until they are able to determine the amount 
of building which will be done in their respective 
sections during the fall. Most of the orders which 
are now coming in are for special work or for stock 
sizes needed for immediate use in filling breaks in 
stock. 

The demand for stock goods is expected to increase 
steadily, as in some sections crops are being har- 
vested and in a short time farmers will have an 
opportunity to devote their attention to building or 
improving their properties. 

Sash and door manufacturers are coming into the 
lumber market more freely, as the lumber stock of 
nearly all of these factories are depleted and it will 
be necessary for them to buy freely during the next 
two months to accumulate sufficient lumber to con- 
tinue in operation during the winter. The advance 
in the price of lumber has also stimulated the buy- 
ing of the sash and door factories as all of them 
now realize that lumber quotations have reached the 
lowest point and a steady advance can be looked 
for. 

* * * 

Another advance in window glass prices is immi- 
nent, as the stock in the hands of both the American 
Window Glass Company and the hand operators is 
lighter than for some time. Manufacturers all over 
the country have been in conference during the week 
and in view of present conditions and a strong de- 
mand which has sprung up a further advance is not 
improbable. With the exception of a few plants all 
of the hand operators have closed down and the 
latest estimate of the total stocks in the manufac- 
turers’ hands does not exceed 1,000,000 boxes. 


In spite of the falling off in building operations 
very little over half of the window glass workers 
were employed last year and, as a result, the pro- 
duction of glass was considerably below normal and 
exports were unusually light. As a result glass stocks 
throughout the’ country are below the average and 
window glass manufacturers are strongly of the opin- 
ion that the next month is the best time possible to 
select for a general advance in prices. 

* * * 

The demand for finished work at Buffalo, N. Y., 
is as good as it ever was, so that the mills will con- 
tinue to be busy fight through the season. Buffalo 
still appears to be in need of workingmen’s houses 
of the better class and there is capital to build them. 
Rents have not gone down, so the return is good. 


e ~ * 


Kansas City (Mo.) sash and door people say that 
prices continue weak and that quotations are on a 
low basis, there being little difference between car- 
loads and mixed lots. It would seem that this is the 
time for dealers to lay in their supplies, but it is 
always the case that low prices and a weak market 
discourage rather than stimulate demand, and that 
is probably the trouble with the sash and door trade 
as orders for stock goods are not numerous, although 
the outlook for trade is good. Local demand for 
millwork is active and the planing mills are getting 
enough business to keep them going full time. 

~ * * 


The sash, door and blinds mills of Baltimore, Md., 
are doing a tair amount of business at the present 
time, though they are not rushed and the returns 
leave something to be desired. The demand for their 
output, however, is larger than there seemed reason 
to expect early in the spring, and a much better 
feeling prevails in the trade. Most of the mills are 
running nearly, if not quite, to the limit of their 
capacity and there are evidences of improvement all 
around, although these are not as yet very~ marked. 


The outlook is favorable, the contracts in the hands 
of builders as well as those in prospect holding out a 
promise of work in increasing volume. 

* * x 


Millwork manufacturers in New York city are dis- 
appointed from the fact that considering the increased 
number of building permits issued so few operations 
have been started. The outlook certainly is excellent, 
but millmen know well that it takes at least a montli 
or six weeks for them to feel the effect of an im 
provement after the yardmen get their business, and 
as a large number of contemplated operations have 
not been started manufacturers of doors and trim 
are not as optimistic as they might be. Few mills 
are carrying anywhere near their normal supplies and 
when operations are started some good blocks of stock 
will be needed. 

* * * 

While no one is looking for a rush of business, 
Twin City mills already feel a gradual increase in 
demand for millstuffs. Country yard stocks are large, 
but in some eases are thinning out so as to require 
filling again. City business is moving forward on 
account of a considerable amount of building that is 
beginning. The city trade may be said to be about 
normal. 

. * * * 

Trade in the sash and door and general millwork 
line at St. Louis continues quiet, particularly so far 
as stock sizes is concerned, but all the dealers at that 
point seem to be busy figuring on special work, a 
considerable quantity of which has come in lately. 
As a result the special order departments at the St. 
Louis factories are pretty busy this week. One large 
concern is reported to have closed a $40,000 order for 
special work this week. Prices remain about as they 
were. Building operations in and about St. Louis are 
quiet now, but reports at that center tell of huge crope 
about to be harvested, and all the dealers are looking 
for a big building movement as soon as the harvest 
season is over. 
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ASSOCIATION NEWS. 


SOUTHWESTERN KANSAS RETAILERS IN CON- 
VENTION. 

The spirit that makes for a good local association 
was demonstrated by the lumber dealers of southeastern 
Kansas when they assembled ‘at Coffeyville Saturday, 
July 18, for the regular midsummer meeting of the 
Southeastern Kansas Retail Lumber Dealers’ Associa- 
tion. Secretary Van Sant had his notices out early and 
when the meeting was called to order in the I. O. O. F. 
hall at 8:30 p. m. about seventy members and visitors 
were present. 

F. B. Skinner, of the Brown Supply Company, Coffey- 
ville, was first asked to talk and extended the welcome 
of the local lumbermen to the visitors in a few words 
that were so sincerely spoken that no one could doubt 
that Mr. Skinner regards his competitors as his friends 
and is always glad to have them with him. 

That Mr. Hemingway, of Kansas City, voiced the sen- 
timents of all present in his reply to the welcome was 
shown by the applause which followed his remarks. 

At this time the report of the secretary was heard and 
routine business cleared up, after which President Leon- 
ard introduced Senator 8. M. Porter, of Caney, who 
made one of the best addresses of the evening. While 
not a lumberman, Senator Porter has some of the sound- 
est ideas of business conditions as’ they are today and 
of the proper methods of conducting business that the 
writer has ever heard expressed. Among other state- 
ments made by the senator was his belief that the peo- 
ple should not endeavor to pass such laws as would tear 
down business but should endeavor to foster the mercan- 
tile business and build it up for the benefit of the coun- 
try at large and be willing to permit the merchant to so 
conduct his affairs that he can reap a fair profit, as the 
people are benefited by receiving better service and bet- 
ter goods from the man who is making money on his 
merchandise than from one who is forced to do busi- 
ness on so small a margin that financial disaster stares 
him in the face. 

Dan Warren refused to be classed as a public speak- 
er but convinced his auditors that he is a prince of story 
tellers by giving several stories in the negro dialect. 

E. D. Whitesides was asked for a few words on the 
subject of credits and talked good business principles 
for a few minutes. 

The ladies of the Rebekah lodge had the banquet in 
charge and announced that everything was in readiness, 
so all repaired to the banquet room, where a very satis- 
fying spread was enjoyed. During the banquet some 
excellent musical numbers were rendered by Scoville’s 
orchestra. W. A. Sanford tendered the thanks of all 
present to the ladies and the Coffeyville dealers for such 
splendid entertainment, and after returning to the hall 
to continue the meeting J. W. Metz, T. H. Rogers and 
C, A. Smith addressed the meeting. 

One of the pleasantest events of the evening was a 
five-minute address by Dr. Bradford, chancellor of the 
Kpworth University of Oklahoma. He spoke on the 
building of manhood and the benefit of association 
among men, 

The Western States Portland Cement Company ex- 
tended an invitation to the association to hold its next 
ineeting in Independence as their guests, through E. L. 

\liller, of that company. This invitation was accepted 
ind Nels Darling, the man that holds a place in the 
hearts of the boys that no other can fill, gave two of 
his best stories. 

As the new day was coming in the meeting was closed 
with a benediction by Dr. Bradford. 

Those present: 





J. M. Lemon, H. C. Lemon Lumber Co., peaciee. 
Elliott Irvin, the Whiting Lumber Co., Coffeyville. 
W. A. Sanford, Sanford Bros. Mercantile Co., Joplin, Mo. 
i. H. Miller, Western States Portland Cement Co., Inde- 
endence. 
S. M. Cooper, S. M. Cooper Lumber Co., Parsons. 
Milo T., Jones, Chanute Lumber Co., Chanute. 
N. L. Codley, William Buchanan, Parsons. 
M. Robeson, Williams & Robeson, Galena. 
M. Johnson, Johnson & Son, Erie. 
oun H. Rogers, T. H. Rogers Lumber Co., Oklahoma City, 
Don Warren, Long-Bell Lumber Co., Independence. 
A. C. Deer, Western States Portland Cement Co., Inde- 
pendence. ‘ 
W. D. Ege, Western States Portland Cement Co., Inde- 
pendence. 
ae” L. Hulett, Burkner-Bowman Lumber Co., Kansas City, 
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Jesse H. Wilson, Bon Ami Lumber Co., Caney. 
C. W. Lynch, Small-Pryor Lumber Co., Scammon. 
W. H. Smither, Sanford Robinson Lumber Co., Pittsburg. 
Jesse Jeffers, S. H. Chattan Lumber Co., Kansas City, Mo. 
A. L. Driggs, Rust & Driggs, Mound Valley. 
A. T. Wilsou, Glen Lumber Co., Kansas City, Mo. 
Cc. K. Fleming, Glen Lumber Co., Independence. 
“ua A. Moore, American Sash & Door Co., Kansas City, 
E. T. Roberts, New Lumber Co., Nowata, Okla. 
G. E. Williams, New Lumber Co., Nowata, Okla. 
Paul Mattox, Goodlander & Konanty, Bronson. 
J. B. Barnes, Glen Lumber Co., St. Paul. 
A, M. Horstick, T. H. Rogers Lumber Co., Coffeyville. 
W. F. Ringstaff, Woods-Ducker Lumber Co., Cherryvale. 
F Yale, Clark & Bates Lumber Co., Dewey, Okla. 
Kellam, Clark & Bates Lumber Co., Bartlesville, 
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C. L. Burch, C. L. Burch Lumber Co., Pa 
8. M. Porter, Caney. ; P ee 
Cc. C. Robbins, Coffeyville. 

- % Barndallor, Coffeyville. 

Dr. Bradford, Oklahoma City, Okla. 

Nels Darling, Oklahoma City, Okla. 

J. W. Metz, J. W. Metz Lumber Co., Wichita. 
a ag B. Floyd, 8. L. A., Kansas City, Mo. 


B. Skinner, Brown Supply Co., Coffeyville. 
Capt. J. B. Hoebl, Western Sash & Door Co., Kansas 
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J. E. McCoy, J. E. McCoy Lumber Co., Coffeyville. 
John H. Tole, John H. Tole, Liberty. 

A. T. Hemingway, Forest Lumber Co., Kansas City, Mo. 
A. C. Patterson, A. C. Patterson, Galena. 

Robert J. Hill, Ben F. Rodda Lumber Co., Arma. 

E. T. Conklin, J. W. Metz Lumber Co., Coffeyville. 
Thomas E. Baty, Smith & Baty Lumber Co., Bartlett. 
Arch Swamwick, Glen Lumber Co., Oswego. 

J. A. Baker, J. A. Baker, Edna. 

W. S. Masters, Coffeyville. _! ’ 

J. H. Foresman, Long-Bell Lumber Co., Kansas City, Mo. 
ner Zor Coffeyville. 


J. M. ey. J. W. Metz Lumber Co., Coffeyville. 

J. B. Lapsley, Lapsley Lumber Co., Coffeyville. 

C. H. Bradfield, O. E. Woods Lumber Co., Independence. 
EK. D. Whitesides, Long-Bell Lumber Co., Columbus. 

J. E. Van Sant, Dickason-Goodman Lumber Co., Mulberry. 
H. C. Leonard, H. C. Leonard, Girard. 

Cc. A. Smith, Smith & pf Lumber Co., Coffeyville. 

Cc. A. Hall, Smith & Baty Lumber Co., Coffeyville. 

C. N. Smyser, Gloyd Lumber Co., Bartlesville, Okla. 








PACIFIC COAST SHIPPERS INDORSE CODE OF 
ETHICS. 

SEATTLE, WAsH., July 15.—The Pacific Coast Ship- 
pers’ Association, whose main office is at Seattle, has 
officially indorsed the code of ethics formulated recently 
by the American Lumber Trades Congress at Minneap- 
olis. The code was indorsed as it stood without a single 
change. This is one of the first lumber organizations 
to be heard from that has taken action on the famous 
resolutions. 

The Pacific Coast Shippers’ Association, which is 
composed of wholesalers and manufacturers on the Coast, 
was fully represented at the Minneapolis conference, 
which was held July 19 and 20, by a very able commit- 
tee composed of the following: 

H. 8. Stine, of Barnes & Mauk, Seattle. 
ose B. Waite, H. B. Waite Lumber Company, Minneapolis, 
a ae © Muffley, Old Oregon Lumber Company, Seattle. 

oe W. Shepard, Shepard-raill Company, Minneapolis, 
wD. Becker, secretary Pacific Coast Shippers’ Association, 
Seattle. 

H. 8. Stine, chairman of this committee, was also ap- 
pointed as one of the ‘‘immortal committee of thirteen’’ 
who drafted the code of ethics. 

This organization took a very active part in all the 
proceedings of the conference, besides being represented 
on the ‘‘immortal committee of thirteen’’ by the chair- 
man of their committee, H. 8. Stine. 

The shingle situation was not thoroughly discussed 
at the conference, although John A. Bruce, chairman, 
appointed a committee of five to look into this matter 
and make its report at some subsequent meeting. The 
Pacific Coast Shippers’ Association is also represented 
on this committee by its delegate, H. S. Stine. 





CYPRESS ASSOCIATION APPOINTS COMMITTEES. 
NEw ORLEANS, La., July 21.—President - Frederic 
Wilbert, of the Southern Cypress Manufacturers’ Asso- 
ciation, today announced the appointment of the fol- 
lowing standing committees to serve for the fiscal year 
1908-1909. The gentlemen first named on the various 
committees will serve as chairmen in each case: 

Membership—John Dibert, H. M. Cotten, L. H. Price and 
E. B. Wright. 

Finance—George W. Dodge, F. B. Williams, E. G. Swartz 
and J. A. Salmen. 

Insurance—R. H. Downman, A. T. Gerrans, John Dibert, 
J. N. Cummings and E. B. Schwing. 

Railroads and transportation—R. H. Downman, L. H. 
Price, S. M. Bloss and M. L. Rhodes. 

Grades and specifications—John A. Bruce, A. T. Gerrans, 
John Dibert and R. H. Knox. 

Laan Lee Riggs, John F. Irvine, J. F. Wiggin- 
ton, F. B. Williams and C. R. Brownell. 

Tupelo gum—J. F. Wigginton, E. G. Westmoreland, 8S. M. 
Bloss, John A. Bruce, E. B. Wright and E. B. Schwing. 

Complaints—A. 'T. Gerrans, H. B. Hewes, W. H. Martz 
and John Deblieux. 

Market conditions—George W. Dodge, S. M. Bloss, J. 
Madison Jackson, E. G. Schwartz, R. H. Downman, L. H. 
Gilbert and L. M. Motley. 

Terms of sale—E. G. Westmorland, John Deblieux, H. L. 
Baker, T. L. Ross and A. T. Gerrans. 

Shingle conditions—John Deblieux, W. H. Norris, A. C. 
Johns, 8. C. Tevis, L. H. Price and John Wilbert. 

Form of price list—S. M. Bloss, H. B. Hewes, John A. 
Bruce, A. T. Gerrans, H. M. Cotten and T. L. Ross. 

Advertising—L. H. Price, E. A. Hanson, George W. Dallas, 
Gus Drews and E. G. Swartz. . 

Utility of cutover “oo swamp lands—H. B. Hewes, 
J. F. Wigginton, S. M. Bloss, John Wilbert, E. B. Schwing 
and John A. Bruce. 

Lumbering employees—A. ‘TT. Gerrans, John Deblieux, 
W. H. Martz, E. G. Swartz and S. J. Bloss. 

Entertainment—E. G. Westmorland, John A. Bruce, W. E. 
Mount, Cassius M. Smith, John F. Irvine and John A. 
Arringdale. : 


WESTERN DEALERS IN SEMIANNUAL. 


(Special telegram to the AMERICAN LUMBERMAN.) 

CoLtorapo SPRINGS, CoL., July 23.—The Colorado & 
Wyoming Lumber Dealers’ Association held its regular 
midsummer meeting in this city, beginning yesterday, 
with over 50 percent of its membership present. The 
meeting was called to order by President Russell, who 
in his address dwelt strongly on the importance and ad- 
visability of the members soliciting membership from all 
dealers in Colorado and Wyoming who are not at the 
present time affiliated with the association. The report 
of Secretary H. H. Hemenway showed the affairs of the 
organization to be in a flourishing condition. He was 
under the impression the association bee was growing 
with the lumbermen all over the west and that they 
were beginning to realize the advantages of these or- 
ganizations in the benefit to be gained from mutual 
intercourse. His report showed that twenty-four new 
members were taken in in the last six months, with no 
resignations. He also dwelt at some length on the good 
work accomplished at the Minneapolis conference. 

The most important business transacted was the adop- 
tion of the code of trade ethics formulated at the meet- 
ing in Tacoma and adopted at the recent meeting of 
the Lumber Trades Congress in Minneapolis. 

The president appointed a committee on resolutions 





on the matter of adopting the recommendations of the 
Minneapolis conference, which when presented caused 
some lengthy discussion which brought out fuller ex- 
planations of some of the sections in those recommenda- 
tions. The report of the committee was unanimously 
adopted. It may be said this was the first retail asso- 
ciation tormally to adopt the trade ethics recommendaa- 
tions. 

Another important feature of the meeting was the ° 
address by R. A. Long, president of the Long-Bell Lum- 
ber Company, of Kansas City, who gave an admirable 
discussion of the timber conditions prevailing in the 
country. 

From 5:30 p. m. to 8 p. m. members of the associa- 
tion, accompanied by their wives and families, were 
shown points of interest in ‘‘seeing Colorado Springs’’ 
ears. At 8 o’clock an excellent banquet was given at 
the Alamo hotel, which was done full justice by those 
present. The banquet was followed by addresses by 
some of the members and guests of the association. 

At the Thursday morning session Harry A. Gorsuch, 
secretary of the Southwestern Lumbermen’s Associa- 
tion, delivered an address on ‘‘ Evolution and Accom- 
plishment of Association,’’ which was followed by dis- 
cussions on the best methods of conducting association 
work, 

The afternoon session was called to order at 2 p. m. 
and was given over to general matters of business per- 
taining directly to the association. 

The resolutions committee reported several resolutions 
of thanks to the hotel management and the trade papers 
for the good work accomplished, after which the meet- 
ing finally adjourned, 





LUMBER UNDERWRITERS MEET. 

New York, July 18.—Lumber Underwriters, the well 
known lumber fire insurance institution, held its semi- 
annual meeting at headquarters, 66 Broadway, last 
Wednesday, and nearly all of the lumber underwriters 
were present. Reports indicated an unusually healthy 
condition of the affairs of the organization and showed 
the substantial progress and growth being made in 
underwriting lines in every section of the country. The 
Lumber Underwriters is the only association of its kind 
coutinuing to accept lumber and woodworking risks at 
less than stock companies rates, and in this way its field 
of operation is rapidly extending so that there are few 
lumber sections not covered by the Lumber »Under- 
writers’ policy. In addition to the cash surplus shown 
by the Underwriters’ financial statement, there is the 
individual liability of each of the underwriters, all of ' 
whom are well known and successful lumbermen, and } 
the policy offered is absolutely the best obtainable. The 
underwriters are: 

F. R. Babcock, E. V. Babcock & Co., Pittsburg, Pa.; C. H. 
Carleton, of Mills-Carleton Company, Cleveland, Ohio; Fred- 
erick W. Cole, New York city; George F. Craig, George F 
Craig & Co., Philadelphia, Pa.; Lewis Dill, Lewis Dill & 
Co., Baltimore, Md.; Robert W. Higbie, Robert W. Higbie 
Company, New York city; W. A. Holt, Holt Lumber Com- 
pany, Oconto, Wis.; W. C. Laidlaw, R. Laidlaw Lumber 
Company, ‘Toronto, Canada; H. Shumway Lee, Mixer & Co., 
Buffalo, N. Y.; Robert C. Lippincott, Philadelphia, Pa. : 
Cc. H. ¥f rescott, jr., Saginaw Bay Company, Cleveland, Ohio; 
Eugene F. Perry, New York, secretary National Wholesale 
Lumber Dealers’ Association; Frank C. Rice, Rice & Lock- 
wood Lumber Company, Springfield, Mass.; Horace F. Tay- 
ee & Crate, Buffalo, N. Y.; M. 8S. Tremaine, Buffalo, 





RETIRES AFTER EIGHTEEN YEARS’ SERVICE. 


NEw ORLEANS, La., July 21.—Harvey Avery, one of 
the best known saw salesmen in the country and manager 
of the New Orleans branch of E. C. Atkins & Co. since 
its establishment some three years ago, has resigned that 
position and retired from active business life after a 
half-century of business experience. Mr. Avery left 
with his family last week for Traverse City, Mich., where 
he expects to make his home in future, and where he 
entered the saw mill business years ago. He has been 
connected with E. C. Atkins & Co. for about eighteen 
years, and for much of that time served as one of their 
general selling representatives. When the New Orleans 
branch was established Mr. Avery’s marked ability, long 
experience and exceptional administrative attainments 
called him naturally to the managership, and his success- 
ful conduct of the company’s business -has vindicated the 
judgment of his superiors in selecting him for the post. 
During his residence here he has made many friends, all 
of whom witness his departure with deep regret. 

Henry Atkins, from the firm’s headquarters at In- 
dianapolis, was in the city the first of last week to con- 
fer with Mr. Avery, and on Wednesday last E. B. Me- 
Redmond was appointed manager of the New Orleans 
branch to succeed Mr. Avery. Mr. McRedmond is a 
native Louisianian, with long experience in the saw and 
mill supply business, and is eminently fitted for man- 
agerial duties. Since the establishment of the New 
Orleans branch he has covered Louisiana territory as 
traveling salesman for E. C. Atkins & Co., and enjoys 
a wide acquaintance among the trade. Prior to going 
with them he had served with C. D. Patterson & Co., 
of this city, and with the Frictionless Metal Company. 
He is thoroughly conversant with every detail of - the 
business, popular with the trade and is receiving the 
hearty and sincere congratulations of hosts of friends 
upon his advancement. Mr. McRedmond stated yester- 
day that the New Orleans branch of E. C. Atkins & Co. 
would in future carry a full line of belting, steel and 
wood split pulleys, babbit metal and other mill supply 
material. 





Arthur 8. Nester, a member of the Nester family of 
northern Michigan, who has been in business in Detroit 
during the last few years, has removed to Chicago, 
where he expects to enter the timber and timberland 
business. 
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- FINANCIAL. “@e 


Timber Loans 


We are prepared to make loans 














in amounts of $500,000 and up- 
wards secured by “first mortgage 
on high grade, accessible stand- 
ing timber owned by established, 
going lumber companies. 
Correspondence and personal in- 


terviews invited. 


Devitt, Tremble & Co. 


BANKERS 
First National Bank Bldg., 


CHICAGO. 











TIMBER\ 
LOANS 


We are the ONLY financial 
house in the United States 
that makes a specialty of 
loaning money on large 
tracts of standing timber. 














Clark L. Poole & Co. 


Successors to H. C. BARROLL ©& CO., Bankers. 


First National Bank Bldg., CHICA GO. 

















Save Your Money ° 


By Using the Published 
Semi-Annually 
RED BOOK =i" 
: and July. 


It contains a carefully prepared list of the buyers 
of lumber in car lots, both among the dealers and 
manufacturers. 

The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA. 

The trade recognizes this book as the authority 
on the lines it covers. 

A well organized Collection Department is also 
operated and the same is open to you. . 


Write for Terms. 


Lumbermen’s Credit Association 


ESTABLISHED 1878. 


1402 Great Northern Bidg., 116 Nassau St., 
CHICAGO. NEW YORK CITY. 


MENTION THIS PAPER. 














OH, WEEP NO WEEPS, 


By Douglas Malloch, “‘the lumberman poet”. Seventh 
edition. A poem to pass along. 25c., postpaid. 
AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO, 


- MEETING FULL OF INTEREST. 


Oregon and Washington Manufacturers Confer Upon 
Matters of Moment—The Advance Rate 
Decision and the Code of Ethics. 


PoRTLAND, ORE., July 18.—Today’s regular monthly 
meeting of the Oregon & Washington Lumber Manufac- 
turers’ Association was interesting to those present from 
the fact that a number of important matters were dis- 
cussed. It had been hoped that some light could be 
thrown on the probable course the railroads will pursue 
regarding the rate decision, and many attended with the 
expectation that some information would be obtained, but 
nothing definite was learned. While the present state of 
uncertainty continues lumbermen are afraid to make 
contracts to sell, not knowing on what rate basis to 
figure, and the development of business is being retarded. 
If the railroads are not going to oppose the Interstate 
Commerce Commission’s order an announcement to that 
effect would be of great benefit to the lumber industry 
on the Pacific coast and would hasten the return of 
normal business. 

The meeting this afternoon was held in the associa- 
tion’s rooms in the Commercial Club building. 

Fred C. Knapp, one of the vice presidents of the asso- 
ciation, presided at today’s meeting, in line with the 
custom of having the vice presidents take turns as chair- 
men of the monthly meeting. The minutes of the last 
meeting were read by Secretary A. B. Wastell. Owing 
to the absence of Treasurer George T. Geslinge his report 
was read by the secretary, showing a balance on hand of 
$473.12. 

The Chair stated that the association was to be con- 
gratulated on having so many distinguished guests pres- 
ent. He then introduced Charles E. Edgerton, of the 
department of commerce and labor, who, with a corps 
of assistants, is looking for the problematical ‘‘lumber 
trust’’ and has been spending several weeks in Wash- 
ington and has come to Oregon to gather data for his 
report. 

Mr. Edgerton explained the object of his work in the 
west, admitting that it was to find the actual facts in 
the lumber industry, and as to the opinion he had per- 
sonally regarding the alleged ‘‘lumber trust’’ he said he 
would not express it. He declared that nothing would 
be found that did not exist, however. Particular atten- 
tion was being paid to the ownership of timber. For- 
ester Pinchot had asked for an appropriation to secure a 
timber census of the country, but Congress had not yet 
made such an appropriation. As the census bureau will 
for several years be busy with the regular decennial cen- 
sus he did not think the timber census could be made. 
In the meantime the bureau of corporations, with which 
he is connected, is doing what it can toward securing data 
on timber ownership. For nearly a year work had been 
going on in the southern pine belt, and is about finished. 
The work is well under way in Washington and soon 
will be taken up in Oregon. He said that hardly without 
exception timber owners had given him and his assistants 
every assistance possible. 

The chairman stated that the honest man need not 
fear an investigation, while the dishonest man should be 
investigated. If the lumbermen had a trust, considering 
the present prices, the chairman wondered what kind of a 
trust it could be that would allow its members to do 
business on the present ruinous basis. He suggested it 
woulda be well for the association to advise its members 
of Mr. Edgerton’s work, and ask them to assist him in 
securing the data he wishes. On motion of Clark W. 
Thompson, the secretary was instructed to write mem- 
bers to this effect. 

V. H. Beckman, secretary of the Pacific Coast Lumber 
Manufacturers’ Association, was called upon. He stated 
that he came down from Seattle as a personal escort to 
Mr. Edgerton. He wondered how Mr. Edgerton would 
find a lumber trust when the government shows a produc- 
tion in 1907 of 40,000,000,000 feet, while all the associa- 
tions represent a total output of only about 12,000,000,- 
000 feet. 

Regarding the freight rate decision he said that it 
was not satisfactory to either the railroads or lumber- 
men. He presumed that the railroads would appeal to 
test the constitutionality of the Hepburn law. 

He spoke of the meeting of the National association 
and the securing of next year’s meeting for Seattle. He 
urged the Oregon association to join the National asso- 
ciation, because in the next session of Congress an effort 
would no doubt be made to take the tariff off lumber, 
and in trying to prevent this the National association will 
have some work to do in which the Oregon lumbermen 
have a deep interest. 

Chairman Knapp agreed with Mr. Beckman regarding 
the prospect of a tariff fight in the near future. He then 
ealled on Frank B. Cole, of Tacoma, who responded in his 
usual happy style. Regarding the tariff he thought the 
imereasing expenses of the government would weigh 
against much of a reduction. Mr. Cole thought that 
the high prices being charged for lumber by retail 
dealers in the east was at present injuring the lumber 
business more than anything else. 

A report of the American Trade Congress at Minne- 
apolis, Minn., was made by J. P. Keating, who, with 
Secretary Wastell, represented this association at the 
congress. He explained some of the points brought 
out in the ‘‘code of ethics’’ and told of the conference. 
On his trip east Mr. Keating said he found the market 
very weak, although a fair fall trade is looked for 
generally. 

Secretary Wastell was introduced by Chairman Knapp 
as the secretary of the American Lumber Trade Con- 





gress. He told of some of the things he observed on his 





eastern trip, in which he said he did all he could to 
advertise fir and the association. He believed conditions 
in the south are worse than on the Pacific coast, although 
both are bad enough. He believed that there is a big 
market for fir flooring and finish in Denver and that 
Oregon manufacturers should cultivate it more than 
they have heretofore. Salt Lake City, in his opinion, 
is being worked too hard at the present time. 

: C. Dixon, chairman of the advance rate com- 
mittee, was absent. Mr. Beckman stated that he had 
wired eastern traffic men of the roads interested, stating 
that business interests are much upset because of the 
—— and asking what the railroads proposed 
0 do. 

J. C. Stubbs had replied that the roads were busy 
getting out the new tariffs and would have to ask for 
sixty days’ more time to complete them. No direct 
reply was given as to whether they intended to appeal 
from the rate decision but the inference was made that 
unless the roads were granted until October 15 to file 
the new tariffs they might take some steps to prevent 
the enforcement of the decision. 

Regarding trade conditions, Chairman Knapp said 
that business is looking somewhat better. He believed 
it would not be long before the railroads would be buy- 
ing. Already they are looking around and are buying 
some to piece out. He took an optimistic view of the 
situation. 

Prospect of Joint Grading Bureau. 


A. M. Hagen, who has been making a tour of in- 
spection of the western Washington mills for the Pacific 
coast association, was called upon and stated that he 
found conditions there similar to those in Oregon. 
There was a need of inspection to secure a greater uni- 
formity of grades. He believed that arrangements could 
now be made whereby the two associations could work 
together in a bureau of grades. 

The insurance committee’s report was made by J. P. 
Keating, its chairman, who stated that while east re- 
cently he looked into the mutual and interinsurance 
concerns. 

Planing Mill Operation. 


“‘The Cost of Operation of Planing Mills’’ was the 
trade topic taken up and discussed by C. W. Thompson, 
chairman of the committee on trade topics. As to actual 
cost he said it was hard to arrive at this because he did 
not keep a separate account of supplies for the planing 
mill. Some people said they would plane for 50 cents a 
thousand feet, but when such statements were investi- 
gated it was found that this charge was only for putting 
the lumber through the machines and did not include 
handling, either before or after planing. His experi- 
ence was that 1t cost $1.25 a thousand to take lumber to 
the planer and dress it. 

George H. Kelly stated that his company charged 
everything after it left the end of the saw mill to the 
planing and handling account. He said there was also a 
big loss in planing and handling, when dimension is not 
planed green, but as his company catered to markets 
where sizes differed this was not practicable. 

George McCoy, of Napavine, Wash., was called on and 
stated that he had not operated his mill for a year. 
Regarding planing, he found dressing dimension green 
to be very satisfactory. 

There was considerable further discussion regarding 
sizes and lengths and particularly deploring the custom 
of the trade in demanding even feet lengths of siding, 
flooring ete. Mr. Thompson made a good point when 
he said lumbermen did not make the forests. If they 
had they would have made the trees of all No. 1 clear 
stock. But they had to take the trees as they found 
them and the result was odd foot lengths which the 
trade must be educated to take. If prices did not im- 
prove it would be necessary for lumbermen to take only 
the best trees in the woods and leave the others to burn 
and rot. 

Declares Supplies too High. 


Phillip Buehner suggested a trade bureau would be 
a good thing for lumbermen on the Coast. He declared 
that they were now paying the same for saws, wire rope, 
hardware and other supplies as for the last five years. 
Often on westbound freight there were freight over- 
charges that were never discovered or corrected. A bu- 
reau might look after these things and save the millmen 
a great deal in the long run. 

The Chair brought up the question of midsummer meet- 
ing, as to whether it would be best-to have a banquet 
to follow it, as has been the custom at the August meet- 
ings. It was thought best, however, owing to the de- 
pressed condition of trade to not have a banquet. The 
meeting then adjourned. 


Those Present. 


Fred C. Knapp, Portland, Ore., Peninsula Lbr. Co. 

George H. Kelly, Eugene, Ore., Booth-Kelly Lbr. Co, 

Cc. W. Thompson, Cascade Locks, Ore., Wind River Lbr. Co. 

Phillip Buehner, Portland, Ore., Eastern & Western Lbr. Co. 

John W. Palmer, Portland, Ore., Westport Lbr. Co. 

M. J. Kinney, Portland, Ore. 

R. A. Cowden, Silverton, Ore., Silverton Lbr. Co. 

R. W. Douglas, Seattle, Wash., Shingle Mills Bureau. 

V. H. Beckman, Seattle, Wash., Pacific Coast Association. 

Fred W. Alexander, Seattle, Wash., Pacific Cargo Inspec: 
tion Bureau. 

A. M. Hagan, Portland, Ore. , 

George Maxwell, Clatskanie, Ore., Clatskanie Lbr. Co. 

R. E. Griswold, Drain, Ore., Elk Creek Lbr. Co. 

T. J. Hammer, Portland, Ore., North Coast Codp. Lbr. Ca 

Willard Case, Rainier, Ore., Willard Case Lbr. Co. 

John Patterson, Portland, Ore., Patterson Lbr. Co. 

J. P. Keating, Newberg, Ore., C. K. Spaulding Logging Co. 

W. T. Hankins, Dundee, Ore., Dundee Lbr. Co. 

I. J. Wickstrom, Scappoose, Ore., I. J. Wickstrom. 

George W. Cone, Black Rock, Ore., George W. Cone Lbr. Co. 

J. H. Chambers, Cottage Grove, Ore. 

George McCoy, Napavine, Wash. 

G. A. Griswold, Portland, Ore., Falls City Lbr. Co. 

George B. McCloud, Astoria, Ore., Hammond Lbr. Co. 

A. W. Clyde, Portland, Ore., chief inspector. 

Fremont Hverett, Sheridan, Ore., Sheridan Lbr. Co. 
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~ PROTECTING THE TRADE—(Continued from Front Page). 


the Elevator Underwriters that he might devote. his 
entire time and energies to the rapidly growing busi- 
ness of the Lumbermen’s Underwriting Alliance and 
its important relations to the lumber interests. This 
oncern now carries insurance on 254 plants. 


As manager of this exchange Mr. Epperson has intro- 
iuced many improvements and reforms in the conduct of 
nterinsurance, the underlying principle being that the 
‘xchange of indemnity among participants shall be on as 
fair a basis, one to another, as can be devised, to the 
end that each may share equitably in the burdens and 
henefits of insurance by co-operation. The improved 
system of accounting used at this exchange enables 
the funds of individual subscribers to be kept sep- 
arately. Under this system there can be no mixing 
of liabilities or assets. The plan appeals readily 
upon explanation to those interested. 

The conduct of this business is supervised by an 
advisory committee of seven, chosen annually by the 
subseribers from among their number. During the 
present fiscal year this committee consists of the 
following: 

R. A. Long, president of the Long-Bell Lumber Com- 
pany, Kansas City, Mo., and of the Hudson River Lum- 
ber Company, Limited, De Ridder, La.; Rapides Lumber 
Company, Woodworth, La.; Longville Long Leaf Lumber 
Company, Longville, La.; King-Ryder Lumber Company, 
Bonami, La.; Globe Lumber Company, Yellow Pine, La.; 
Caleasieu Long Leaf Lumber Company, with plants at 
Lake Charles, Mt. Hope and Goosport, La. A 

Cc. W. Gates, president of the Crossett Lumber Com- 
pany, with two plants at Crossett, Ark., and interested 
in a number of others. 

R. H. Downman, of New Orleans, La., president of 
the Jeanerette Lumber & Shingle Company, Limited, 
Jeanerette, La., and of the Des Allemands Lumber Com- 
puny, Limited, Allemands, La.; Bowie Lumber Company, 
Limited, Bowie, La.; Whitecastle Lumber & Shingle 
Company, Whitecastle, La. 

N. W. McLeod, of St. Louis, Mo., of the Grayson- 
McLeod Lumber Company, of that city and with new 
plant at Graysonia, Ark. 

Charles S. Keith, president of the Central Coal & Coke 
Company, Kansas City, Mo:, with plants at Carson and 
Neame, La., and of the Louisiana & Texas Lumber Com- 
pany, Lufkin, Tex. 

H. H. Wheless, of Aldenbridge, La., vice president of 
Whited & Wheless, Limited. - 

J. B. White, of Kansas City, Mo., president of the 
Missouri Lumber & Mining Company, Grandin, Mo., and 
of the Louisiana Long Leaf Lumber Company, with 
plants at Fisher and Victoria, La., and the Louisiana 
Central Lumber Company, with plants at Clarks and 
Standard, La. 

An executive committee of three is constituted 
from among this advisory committee and consists of 
k. A. Long, chairman; C. S. Keith and J. B. White. 

The advisory committee exercises the fullest con- 
trol over this enterprise, it being conducted by lum- 
hermen for lumbermen solely. Decisions of the ad- 
visory committee are mandatory upon the attorney 
ind manager. Mr. Epperson regards himself as the 
ervant of the manufacturing lumbermen. 

\ pause in this recital of Mr. Epperson’s career may 
well be made here to observe the direct and steady prog- 
ess he has made from the time he obtained employ- 
ment as a 16-year old boy to his present position as the 

nored and trusted head of a great indemnity organi- 
ution. He seems to have made no slips or backward 

eps. The changes he has made from one position to 
ther have each been a gain in the race forward. 


They have been made deliberately, on his own initiative 
and judgment, uninfluenced by accidental or fortuitous 
circumstance. This is evidence of a sound head, thor- 
ough and careful estimate of everything that he has 
undertaken, and a confidence in himself and his own 
conclusions that has led others to. place reliance in his 
personality, ability and judgment. 

For many years Mr. Epperson has taken an active 
part in public spirited undertakings for the upbuilding 
and betterment of Kansas City, and in all civic move- 
ments tending to elevate the standard of its citizenship. 
In 1897 he became a director of the Commercial Club, 
of Kansas City, and while in that capacity served as 
vice president of the organization, and in 1899 and 1900 
was its president. He was a director of Kansas City’s 
Convention Hall from 1899 to 1903 inclusive, and is a 
director at the present time. He was president of that 
organization for two terms extending over 1901-2 and 
1902-3. The building of the first Convention Hall by 
popular subscription, the destruction of the building by 
fire on April 4, 1900, its reconstruction within the un- 
precedentedly short time of ninety days, its dedication 
by the National Democratic Convention on July 4, 1900, 
are matters of Kansas City history. Mr. Epperson was 
on the directory throughout the time of all this aceom- 
plishment and did his share in raising funds and pushing 
forward rebuilding after the fire. The convention hall 
property represents an outlay of more than half a 
million dollars, entirely raised by popular subscription 
and by entertainments within its walls. Mr. Epperson 
took an active part in designing ways and means for 
freeing the hall from debt and completing the new 
building. When W. R. Nelson, owner of the Kansas 
City Star, offered to defray the entire expense of an 
entertainment and ball to be given in Convention Hall 
to raise funds for the erection of a free public bath, if 
Mr. Epperson would take charge of the undertaking, he 
enlisted the services of about 300 leading business men, 
who appeared in an amateur minstrel performance which 
attracted an audience that overflowed the house, netting 
in the sale of tickets $7,500, forming the nucleus of a 
fund which was used to build the free baths located on 
the Pasco. This fund was later augmented by gifts 
and receipts from a series of performances given by the 
Epperson Megaphone Minstrels. This organization has 
given ten performances, some of them free for the enter- 
tainment of visitors from a distance. Money to the 
amount of $40,000 has been acquired by these entertain- 
ments, which amount has been donated to public spirited 
objects and at a late date there still was on hand $14,000 
toward the erection of another free public bath. Mr. 
Epperson feeling that he had contributed his share of 
time and effort for the public good of Kansas City his 
famous amateur minstrel show was not put on the stage 
last season. 

In 1889 Mr. Epperson, in Kansas City, married Mary 
Elizabeth Weaver. In politics he is a republican and 
now holds the office of election commissioner for Kansas 
City, having been appointed to that office by Governor 
Folk. He is a life member of the Benevolent and Pro- 
tective Order of Elks, is a director in the Kansas City 
Club and holds memberships in the Commercial Club, the 
Elks’ Club, the Country Club, Elm Ridge Club and the 
Kansas City Automobile Club. His favorite recreation 
is automobiling. 3 





IN THE FIELD 


HOT BASEBALL EXPECTED. 
NASHVILLE, TENN., July 22.—Much interest is being 
‘it among local lumbermen in the approaching third 
me of the Nashville-Memphis baseball series, which be- 
in, it will be remembered, last season, resulting in a 
The third and deciding game will be played im 
-'emphis August 22. It is expected that the game will 
the most hotly contested of the series and will be 
cll worth seeing, for the lumbermen of both cities have 
enty of material from which to pick a strong team of 
'l tossers and hitters. 


NASHVILLE-MEMPHIS BASEBALL GAME. 
MEMPHIS, TENN., July 20.—Saturday, August 22, has 
en definitely decided upon as the date for the final 
il game to be played between the lumbermen of Nash- 
‘lle snd those of Memphis, to decide the supremacy of 

one city over the other as a hardwood lumber center 

( to determine the ownership of the handsome cup 
ollered by the AMERICAN LUMBERMAN. Max Sond- 
‘e1mer, who went to Nashville some days ago to attend 

_ democratie state convention, carried with him 
\uthority to arrange the date for the final game in the 
cries and he was successful in arranging the time 
chosen by the lumbermen of Memphis. Mr. Sond- 
‘iermer said that he had to do some splendid talking in 
order to carry his point, but talking is one of his 

‘Strong suits’? and the results speak for themselves. 
Nashville desired an earlier date, but decided that, after 
iaving conceded everything else to Memphis, there could 
be no harm in letting this city have its way about the 
date on which the game should be played. Inability to 
Secure the park on any other Saturday than the one 
chosen is responsible for the persistency of the Memphis 
lumbermen on this point. 

W. R. Barksdale, jr., is manager of the Memphis team 
and Ralph Bennett is captain. There are a number of 
lumbermen who are trying to make the team, but they 
will have to be mighty good ball players before they are 
acceptable to Captain Bennett. The Memphis boys are 
going in to win and they are not going to take any 





OF SPORTS. 


chances. They have been practicing more or less all 
summer, but their efforts in that direction will be re- 
doubled in the interim between now and the game. 

Max Sondheimer still insists that he is going to um- 
pire the game. 





LUMBERMEN GOLFERS HAVE A CLASSY 
CONTEST. 


W. J. Foye, of Omaha, Neb., winner of the first flight 
cup in the annual tournament of the Lumbermen’s Golf 
Association of Chicago, June 23, was the host at a golf 
party at Midlothian, near Chicago, Wednesday, July 22, 
to celebrate his victory. The tournament started at 1 
p- m. and further deponents saith not. 

George J. Pope, secretary of the association, did the 
handicapping while the train was enroute to the course, 
those veteran handicappers, Perley Lowe and C. W. 
and did it in a manner to excite envy in the breasts of 
Hinkley, as the scores will indicate. The following were 
the net results of the tournament. 





W. J. Foye... .cccceceee By Ee ND. Se cce ee casees 90 
Bem Comins... ...ccscccce Dds MOOD s db 020s srivee 90 
F. G. Boles OD, Be news sb astepens OE 
FD Se. Serpe a ee 91 
L. E. Rollo.... CS Ws. BE 0 v's coocwes 92 
B. F. Mashek NR ee 100 
J. A. Gauger 


It was a sweepstake event and Mr. Foye and Mr. 
Collins tied for first place, Mr. Collins being declared 
the winner by Mr. Foye, as the latter was host. 

For second and third prizes Mr. Boles and Mr. True 
were tied and Mr Boles, represented by Mr. Pope, won 
the flip of the coin which got him second prize, the third 
prize going to Mr. True. 

The prizes were a box of golf balls for first, eight golf 
balls for second, four golf balls for third and several 
baus of the altitudinous variety for consolation. 

Those from out of the city who attended .weve Mr. 
Foye, of Omaha, Neb., and Mr. Park, of Beaumont, Tex. 
Mr. Collins and Mr. Park were so enraptured with Mid- 
lothian that they remained over to try another round at 
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The Continental National Bank 
of Chicago. 


OFFICERS 

GEO. M. REYNOLDS, Pres’t. HERMAN WALD®CK, Asst. Cashier. 
ALEX. ROBERTSON, V-Pres’t. F. H. ELMORE, Asst. Cashier. 

WM. G. SCHROEDER, Cashier, WILBER HATTERY, Asst. Cashier. 
B. 8, MAYER, Asst. Cashier. J.R. WASHBUBA, Asst. Casnies. 





THE 


sorpiug PCONTINENTAL] epost 
and Profits | NATIONAL - 


$65,000,000 


$7,000,000) BANK 


¢ OF ¥. . 
" CHICAGO 











BOARD OF DIRECTORS 


JOHN C, BLACK, Chairman of the Board. 

J. OGDEN ARMOUR F. E.WEYERHAEUSER 

ALBERTJ.EARLING W™M.C. SEIPP~ 8AM’L McROBERTS 

HENRY BOTSFORD EDWARD HINES ALEX ROBERTSON 

B. A. ECKHART FRANK HIBBARD GEO M. REYNOLDS 

Courteous Treatment. Superior Facilities. 
Ample Resources. 


Accounts of Corporations, Firms and Indi viduals 
Solicited; Correspondence Invited. 











Monroe and Clark Streets 


CHICAGO 
Capital, $1,000,000. Surplus & Profits, $400,000 


Transacts all branches of Commercial 
Banking and solicits the accounts of cor- 
porations, firms and individuals. 

Issues Certificates of Deposit payable 
on demand bearing 2 percent and on 
time with 3 percent interest added. 

Courteous treatment is extended to all. 

WILLIAM A. TILDEN, Pres. NELSON N. LAMPERT, Vice-Pres, 


HENRY R. KENT, Cashier. CHAS. FERNALD, Ass’t Cashier. 
COLIN 8. CAMPBELL, Ass’t Cashier. 











ESTABLISHED 1879. 


STATE BANK OF CHICAGO 


CAPITAL ONE MILLION DOLLARS 
SURPLUS ONE MILLION DOLLARS 


CHAMBER OF COMMERCE BUILDING 
S. B. Corner LaSalle and Washington Sts. 


GENERAL BANKING, SAVINGS, LETTERS OF CREDIT, INVESTMENT 
BONDS, FOREIGN EXCHANGE, TRUSTS. - 


NEW ACCOUNTS RESPECTFULLY SOLICITED. INTEREST ALLOWED 
ON DEPOSITS. ESTABLISHED 1879. 
OFFICERS, 
HENRY S. HENSCHEN, Ass’t Cashier. 
L. A. ARD, V. Pres. HENRY A. HAUGAN, Ass’t Cashier, 
JOHN R. LINDGREN, Cashier. SAMUEL E. KNECHT, Secretary. 
FRANK |. PACKARD, Ass’t Cashier. WILLIAM C. MILLER, Ass’t Secy, 


BOARD OF DIRECTORS. 
DAVID N. BARKER, Manager Jones & Laughlin Steel Co. 
CALVIN DURAND, President Durand & Kasper Co. 
THEO. FREEMAN, Grocer. 
H. A. HAUGAN, President. 
JOHN R. LINDGREN, Cashier. 
THOMAS MURDOCH, President Reid, Murdoch & Co. 
WM. A. PETERSON, Proprietor Peterson Nursery. 
GEO. BE. RICKCORDS, Chicago Title and Trust Company. 
MOSES J. WENTWORTH, Capitalist. 





Ht A. HAUGAN, President, 











JOHN C. SPRY 


Timber Lands 


Bought and Sold 


Twenty Years in the Business. 


Exchange Bank Building, 
1a oornce taselte and Adems sis.| CHICAGO 


Phone Main 8772. 
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If You But Knew 


what it would mean to your business to have real 
helpful Office Systems, you and we, would be doing 
business together. 

Why can’t we show you ? 

Tell us in what department you want a system for, 
or where you are meeting difficulties and we will show 
you just how and where we can help you, 

It won't cost you a cent to consult our expert. 


AFETY SYSTEMS COMPANY 
UPPLIES FOR BUSINESS SYSTEMS 


With a Factory in New York, 
34-54 Hubert St., NEW YORK. 




















What’s Your Worth? 


Any day you may be asked just this question by your banker 
or in event of a fire, by an insurance adjuster. It’s our 
business to furnish appraisals, maps and plans compiled for 
ready reference, which will tell you in figures the exact valu- 
ation of your 


1 ° 
BOOKLET AND NAMES OF PATRONS FREE FOR THE ASKING. 
COATS & BURCHARD COMPANY. 


PUBLIC APPRAISERS, 
159 La Salle Street, CHICAGO. 








FRANCIS M. WILLIAMS | 


PUBLIC ACCOUNTANT AND AUDITOR 


16 Years Experience in Lumber Accounting. 








G Mutual Life Bldg, JACKSONVILLE, FLA. 








Oh, Weep No Weeps 


(A Poem to Pass Along.) 


By Douglas Malloch, “the Lumberman poet.” 
A poem you will want to read, re-read and then 


“pass along’ to a friend. Now in its 


SEVENTH EDITION. 


Printed in two colors on special paper, with a 
a striking cover design, and bound in thin boards. 
A beautiful little book. Send for one you will 


want more. 


Price, Twenty-five Cents a copy, postpaid. 


AMERICAN LUMBERMAN, 


315 Dearborn St., CHICAGO. 











SOUTHERN LUMBER EXPORTERS. 

















L. N. DANTZLER LUMBER CO. 
MOSS POINT, MISS, 
OTHER MILLS: Native Lumber Co., Howison, Miss.; Van Cleave, Miss. 
EXPORTERS OF 


Long Leaf Yellow Pine 


Gang Sawed Rift Flooring a Specialty. 
Daily Capacity of Mills 300,000 Feet. 


Shipping Points: PASCAGOULA and SHIP ISLAND. 
Cable Address: “Dantzler,” Moss Point, Miss. 








ROBERT MORGAN, JR. 


Exporter of 


Long Leaf Pitch Pine Lumber 


ORANGE, TEXAS, U. S. A. 


Codes used: Watkins, A.B.C. Cable Address: 
W. Union, Postal. “JUNIOR” 








LUNHAM & MOORE, 


OCEAN FREIGHT BROKERS. 
FORWARDING AGENTS. MARINE INSURANCE 
Produce Exchange, NEW YORK, 12 Great St, Helens, LONDON, ENG, 


Unexcelled facilities for negotiating Ocean freight con- 
tracts, and effecting quickest despatch from seaboard. We 
handle all classes of cargo, and have Special Department 
handling Export lL ber Ship t 








INCORPORATIONS. 


Connecticut. 


LBridgeport—Livermore Lumber Company, authorized 
capital $100,000. 





Iowa. 
Minden—MeCausland Lumber Company, authorized capital 
$5,000. 
Beaver—Beaver Co-operative Company, authorized capital 
$10,000. coe 
Louisiana. 


Saulters Bluff—Old River Lumber Company, authorized 

capital $10,000; G. E. Loxley, Frank Mace. 
Minnesota. 

Duluth—Manitou Lumber Company, authorized capita) 
$100,000; W. D. Bailey, A. C. Gillette, J. A. Sinclair. 

Minneapolis—Northern Box Company, authorized capital 
$45,000; George Fitzsimmons, Canby; R. G. Fisher and 
George H. Richards, Minneapolis. 


Massachusetts. 
Worcester—Frank E. Sessions Company, authorized capital 
$75,000. 
Missouri. 
Olean—Olean Lumber Company, authorized capital $20,000. 
St. Louis—J. M. Selzer Carriage & Business Wagon Manu- 
facturing Company, authorized capital $40,000. 


New York. 


New York—Almont & Hudson River Lumber Company, 
authorized capital $20,000; John F. Chevalier, Christian B. 
Hebble, Jacob G. Hebble. 

Albany—New York & New England Coal Company, author- 
ized capital $20,000; Charles B. Staats, Edward B. Ashton, 
Howard G. Dewey and others. 

Oklahoma. 


Cherokee—Oklahoma School Desk Manufacturing Com- 
pany, authorized capital $25,000; M. M. Fulkerson, H. N. 
Van Fleet, M. E. France and others. 

Utah. 

Ogden—James Pingree Company, authorized capital $250,- 

000; James Pingree, Job Pingree, Hyrum Pingree. 
Washington. 

Orin—Winslow Lumber Company, authorized capital $80,- 
000; C. T. Winslow, B. F. Pierce, R. H. Edwards. 

Kapowsin—Calpenham Lumber Company, authorized in- 
creased capitalization from $9,000 to $25,000. 

Everett—-Fairchild Lumber Company, authorized capital 
$10,000; G. W. Fairchild, J. A. Gray, F. F. Swale 


BUSINESS CHANGES—NEW 
MILLS 


Alabama. 

Jackson—C. W. Zimmerman Manufacturing Company, °C. 
W. Zimmerman president, will expend $40,000 in erection 
and equipment of saw mill recently noted. 

Arkansas. 

Little Rock—English-Grant Lumber Company has made 

application for a receiver. 
California. 

Richmond—rilden & Eakle have purchased the entire 
equipment of the Henley-Tyler Lumber Company, which will 
be merged in their business. 

Pomona—The National Lumber Company is soon to open 
a yard on East Second street with Len C. Conrad as local 
agent. 














Illinois. 
Chicago—McLaughlin Lumber Company recently began 
the lumber business. 
Dubois—John Holbrook recently began business. 
Morse (Bradford P. O.)—O’Brien & Co. succeeded by John 
P. Code Lumber Company. 
Iowa. 
_ Keota—J. M. White has purchased the interest of J. C. 
Kaufman in White, Kaufman & Co., dealers in lumber, coal 
ete. 
Kansas. 
Olsburg—Torburen & Co. succeeded by John F. Richards. 
Kentucky. 
Catlettsburg—International Hardwood Lumber Company 
— by Linehan Lumber Company ; headquarters Pitts- 
urg, Pa. 
Louisville—Pickrell Cart & Wagon Works in liquidation. 
Louisiana. 


Rochelle—The Tremont Lumber Company is increasing 
the capacity of its mil! and installing six additional boilers, 
twelve concrete dry kilns, planing mill yards and various 
other improvements. : 

Minnesota. 

Minneapolis—Thomas Robertson succeeded by Thomas 
Robertson & Co., Incorporated. 

Motley—Dick Wilson, of Wilson Bros., Park Rapids, has 

purchased the engine and machinery in the old Curtis & 
Lawrence mill and will move at once to the grounds which 
they have leased on the Crow Wing river. 
Montana. 

Billings—The Northern Pacific railroad is contemplating 

building a shingle and lumber transfer at this place. 
Mississippi. 

Chatawa—A. W. Stevens Lumber Company rebuilding its 
burned saw mill. 

Vicksburg—A $100,000 woodenware concern is to be built 
this summer at this place, Daniel L. Kimberly and William 
C. Wing, of Neenah, Wis.; John F. Conant, of Milwaukee, 
and T. R. Foster, of Vicksburg, incorporators. Capital 
paid up. 

Bond—J. E. North Lumber Company, Hibernia Bank & 
Trust Company, New Orleans, La., appointed receivers, suc- 
ceeded 8. D. Thayer. 

Leaf—W. F. Green Lumber Company out of business. 


Missouri. 


St. Louis—Theiling-Lothman Manufacturing Company, 
Carl Lothman, president and treasurer, deceased. 


Nebraska. 
Winnebago—McCaull-Webster Elevator Company sold out 
to L. S. Blenkiron. 
New York. 
Albany—Christy-Moir Company recently began; head- 
quarters New York city. 
Glens Fafis—Colonial Match Company; petition in bank- 








ruptcy. 
New York—V. W. Tyler, 27 William street, recently began. 
North Dakota. 











Havana—-Havana Lumber Company and Leach & Elling- 
son have sold out to Havana Lumber & Fuel Company. 


“RECORD OF CHANGES, NEW FIRMS AND INCORPORATIONS. 


Ohio. 


Dayton—The Dayton Lumber Company will construct con- 


crete and brick building in this city. 
Oklahoma. 


Ashley—Crowell Bros. out of business. 

Guthrie—The Oklahoma Land & Lumber Company changed 
to the Oklahoma Land & Agricultural Company; capital 
stock, $1,000; directors, W. E. Johnson of Vernon, Tex., 
A. E. Johnson, Altus, Okla. . 

Idabel— William Robinson will erect large planing mill 
and lumber manufacturing mill. . 

Newkirk—Hufbauer & Son sold out to J. F. Hufbauer. 
The business will be conducted under the old name. 


Oregon. 


Astoria—Offices of the Hammond Lumber Company, for- 
merly at Portland, have been moved to this city. 


South Dakota. 


Aberdeen—The Hollandsworth-Hart Lumber Company has 
made some changes in its force, V. E. Peckham, formerly 
auditor, becoming manager of the Aberdeen yard, and D. T. 
Ledwich, formerly manager of the yard, becoming auditor. 

Claremont—Brooberg & Benson recently began. 

Tennessee. 

Sparta—The East Sparta Saw & Planing Mills have been 
purchased by the Doe Creek Lumber Company. The name 
will be retained by the local mill. 

Texas. 

Orange—Sam J. Smith, general manager for the Orange 
Crate & Box Factory, will construct a large warehouse 
building adjoining the present factory building. 

Utah. 

Salt Lake City—S. W. Morrison has sold his interest in 
Morrison, Merrill & Co. 

Virginia. 

Fort Mitchell—D. J. Gregory has sold out to A. M. 
Meanor. 

Rosslyn—Arlington Lumber Company now Rosslyn Lum- 
ber Company. 

Washington. 


Index—The plant of the Index Log & Lumber Company, 
owned principally by William Martin, of Seattle, and George 
Ii. Rinkel, of Index, has been bought by George H. Cook and 
A. C. Cross, of Minneapolis, Minn.; consideration, $22,500. 
The new owners will operate the present plant as a shingle 
mill, installing a new dry kiln, and will also build large saw 
mills just east of them. 


CASUALTIES. 


California. 

San Francisco—The planing mill of William Helbing dam- 

aged by fire $5,000 to $6,000; insurance $4,000. 
Georgia. 

Atlanta—The Atlanta Box Factory sustained loss of 

$15,000 in recent fire. Insurance not definitely known. 
Michigan. 

Elkton—Fire destroyed the planing mill of Charles Prast ; 

loss about $4,000. No insurance. 
New York. 

Danville—The planing mill of Rauber & Rail was entirely 
consumed by fire, entailing loss of upward of $8,000, with 
but $2,000 insurance. F 

Ohio. 


Cleveland—Fire damaged the Goff-Kirby lumber plant at 
Euclid village to the extent of $40,000. Insurance not 
stated. 








Vermont. 
Marshfield—The lumber mill of -Fred G. Lamberton 
burned ; estimated loss $20,000. No insurance. 
Virginia. 
Petersburg—Lumber of Seward Trunk & Bag Company 
was destroyed July 15; loss $2,500. 
Washington. 


Blaine—The Acme Shingle Company lost 2,000,000 shin- 
gles by fire. Extent of loss not known, nor whether insur- 
ance was carried. 

Lyle—The Holmes Pine Lumber Company's mill at this 
place was completely destroyed by fire, the loss being esti- 
mated at $40,000. Insurance not known. 


TROUBLE AND CITIGATION 


Maine Court Decision in Long Contested Case. 


3ANGOR, Me., July 18.—In the long contested case of the 
Gradley Land & Lumber Company et al. vs. the Eastern 
Manufacturing Company, of Bangor, the Maine law court 
has handed down this decision : 

“ It is only when the plaintiff has the sole right or 
interest in the property, or is accountable therefor to some 
third party, that he can recover the full value in an action 
of trover. Whenever he would have to account to the de- 
fendant or the defendant's vendor for the amount of the 
latter’s interest in the property, he can recover only the 
value of his own interest. 

“2. When by the terms of.a logging permit the iand 
owner retains the title to the logs until the operator shall 
have fully performed all his obligations, but leaves to him 
the right to any balance of the proceeds of the logs after 
deducting all sums due from the operator to the land owner 
under the permit,. the latter in an action of trover of the 
logs against the operator or his vendee can recover only the 
ameunt so due him.” 








Violation of Contract Alleged. 


HATTIESBURG, MIss., July 21.—In the chancery court of 
Harrison county the Hattiesburg Lumber Company, of Mill- 
view, Miss., through its manager, D. Gilman, has filed suit 
against Fred Herrick, of Milwaukee, Wis., for $223,693.91, 
this amount given as damages accruing from alleged viola- 
tions of contract by the defendant. The Hattiesburg com- 
pany claims that by the nonpayment of an indebtedness of 
$33,693.91 by Mr. Herrick that it was forced to suspend 
operation at its plant. It further alleges that, owing to 
various breaches of additional contracts it was put to 4 
loss of $190,000. The case will doubtless be called at the 
next term of court. . 





Conspiracy to Defraud -aarged. 


It is reported from Portland, Ore., that Henry G. Cooke 
has been arrested at Baker City, Ore., under an indictment 
returned in a federal court in New York charging conspiracy 
to defraud the United States government of public lands in 
Oregon. Cooke is the official head of the Oregon Ranch & 
Timber Company and the Southwest Texas Development 
Company, with headquarters at New York city. The charge 
against him is the framing of a fraudulent scheme whereby 
he expected to acquire several thousand acres of valuable 
timber land in eastern Oregon. A deputy United States mar- 
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shal left Portland after the arrest to take charge of the 
prisoner. 
Petition for Payment of Judgment. 

Sr. PaAuL, MINN., July 18.—The Northwestern Trust Com- 
pany, of this city, receiver of the McClure Logging Company, 
has filed a petition in the district court, seeking to make 
ihe stockholders of the McClure Logging Company raise 
funds to pay a judgment recently rendered against the com- 
peny and in favor of the Grand Forks Lumber Company, 
amounting to $82,778.87, and other debts and liabilities of 
the logging concern, The petition asks that the stockhold- 
ers be held doubly liable on their stock and that dividends 
which have been paid to individuals be regarded as assets 
to be drawn from in the payment of debts. 


Action to Recover Logs. 

Report comes from Fergus Falls, Ming., that the Rat 
Portage Lumber Company last week began action in the 
United States court at that place against the International 
sjoom Company to recover 1,000,000 feet of logs valued at 
$15,000 and $5,000 damages alleged to have been incurred 
on account of an enforced shut down of its mill. Judgment 
is asked in the sum of $20,000. 


Receiver Appointed. 
(Special telegram to the AMPRICAN LUMBERMAN.) 
NORFOLK, VA., July 22.—George W. Roper, president of 
the John L. Roper Lumber Company, of this city, was ap- 
pointed receiver for the Kingston Lumber Company by Judge 
vurnell. This is the outcome of a friendly suit instituted 
by the John L. Roper Lumber Company, the receivers of the 
Norfolk & Scuthern railroad, and the creditors representing 
three-fourths of the stock of the Kingston Lumber Company. 


“ Receiver Asked For. 

Creditors representing claims amounting to $3,200 re- 
cently filed a petition in the United States district court at 
Topeka, Kan., asking for the appointment of a receiver to 
take over the affairs of the Topeka Box & Barrel Factory. 
The tie up in the affairs of the concern is attributable to 
the financial situation and to the recent flood which de- 
stroyed a large quantity of lumber. It is believed the cred- 
itors will be paid in full. 


Suit for Commission. 

EurREKA, CAL., July 18.—Dr. D. C. Moore, of Oakland, 
Cal. has begun suit against George E. Tuman, of Oakland, 
said to be an agent of J. E. Wheeler, a lumberman of New 
York and Portland, Ore. The basis of the action is a com- 
mission of $285,000 which Moore claims to have earned in 
securing the sale of timber lands in Mendocino and Hum- 
boldt counties, Catifornia, amounting to 10,000 acres. 
TROUBLE. Sb Roe ee 

In Hands of Receiver. 


LALTIMORE, Mpb., July 21.—The Wilson & Kerney Com- 
pany, dealer in lumber, coal and other merchandise at Tow- 
son and Lutherville, Baltimore county, was last Monday 
placed in the hands of a receiver by Judge Duncan, of the 
circuit court at Towson, who appointed Ernest Hatch as 
receiver under $50,000 bond. The action was taken on ap- 
plication of Edmund J. Kerney, who stated that he is the 
owner of all the capital stock of the company, and that the 
— is insolvent. The assets and liabilities were not 
stated. 


Small Arkansas Concern Bankrupt. 


TEXARKANA, ARK., July 10.—A petition in bankruptcy has 
heen filed against the Ravana Lumber Company, of Ravana, 
and William Steele has been appointed receiver. The liabili- 
ties are about $8,000 and the assets consist of a small saw 
mill and about 100,000 feet of lumber, valued at $4,000. 


OBITUARY. 


DORI ne 
A. D. McLeod. 


INCINNATI, OHIO, July 21.—A. D. McLeod, a very promi- 
and active member of the Cincinnati Lumbermen’s Club, 
died at the Jewish Hospital, in Avondale, Saturday night, 
July 18, after a short illness. The funeral was held from 
its late residence, 542 Hale street, Avondale, Tuesday morn- 
ine, July 21, at 9:25 o'clock. The remains were then shipped 
‘ ~~ coach to Baltimore, Md., where the interment 
ye made, 
ir. McLeod was prominent in Hoo-Hoo circles, being one 
of the original members of the order, and always took an 
Intense interest in its affairs. 
business life Mr. McLeod was assistant general freight 
ascent of the Cincinnati, Hamilton & Dayton railway, with 
a‘quarters in this city. He was president of the Trans- 
ation Club, and for years has been closely identified with 
iusiness interests of the city and had many warm friends 
| parts of the country who will regret to hear of his 
‘ly death. President B. F. Dulweber, of the Cincinnati 
ermen’s Club, appointed T. J. Moffett, C. F. Korn and 








THE LATE A. D. 


McLEOD. 


I Ww att Graham a committee to represent the club at the 
tuneral, The Transportation Club directors attended the 
ea and presented a handsome floral piece. 

k Mr. McLeod's surviving relatives are a daughter, Miss 
uthel, and a brother, A. H. McLeod, general freight agent 
of the Cincinnati, Hamilton & Dayton railway. 

‘ Albert Des Brisay McLeod was born February 7, 1843, at 
—reensboro, Nova Scotia. From i864 to 1866 he was in the 
Seneral freight office of the Baltimore & Ohio railroad and 
with the Adams Express Company at Baltimore. From 1866 
N, 1880 he was in the mercantile business in Baltimore and 
‘ew York. Reéntering the railroad business, he ac- 
cepted the position of traveling freight agent of the Cincin- 
nati, Hamilton & Dayton, with headquarters at Indianapolis, 
and held that position until 1888, when he became general 
freight agent of the Cincinnati, Sandusky & Cleveland rail- 
road. From 1890 to 1891 he occupied the position of assist- 
ant generai freight agent of the Big Four, with headquar- 
ters at Sandusky, Ohio. He came to Cincinnati as assistant 


general freight agent of the Cincinnati, Hamilton & Dayton 
March 1, 1891, and held that position at the time of his 


death. 
John Thomas Vail. 


The lumber trade of Chicago was deeply grieved this week 
to learn of the death of John Thomas Vail, treasurer of the 
Cc. A. Paltzer Lumber Company, who died at his home in 
“hicago, Wednesday, July 22. Mr. Vail was born in Chicago 
in February, 1863, and had been connected with the lumber 
business in this city since 1889, in which year he entered 
the employ of C. C. Thompson & Co. as office boy. His 
entire business career was passed in the service of that firm 
and its successor, the C. A. Paltzer Lumber Company, and 
during twenty-nine years of service he occupied a_ variety 
of responsible positions. From the beginning Mr. Vail de- 
veloped marked ability in the business and was promoted 
successively to the positions of shipping clerk and manager 
of the sales department and for the last six years had been 
treasurer of the company. 

Mr. Vail’s services to the Paltzer concern were eminently 
satisfactory in each of the positions which he filled and his 
business associates were able to rely upon him at all times 
and reposed the utmost confidence in his ability to handle 
his branch of the company’s business with discretion and 
success. Until about eight months ago he had enjoyed ex- 
cellent health. At that time he began to suffer from an 
ailment which at first was not supposed to be serious but 





THE LATE J. T. VAIL. 


later developed into cancer, causing him great suffering and 
resulting in death. The removal from his sphere of activity 
of so able and active a lumberman in the prime of his busi- 
ness career is the source of much sorrow to his many friends 
and associates in business. 

In 1892 Mr. Vail married Miss Alma M. Freese. He is 
survived by his widow and two children, Anna and Lucille 
Vail. - Funeral services will be held Saturday, July 25, at 
10 a. m. from Holy Angel church, which is located on Oak- 
wood boulevard, near Vincennes avenue. Interment will be 
at Mt. Olivet cemetery. 


Cc. F. Lunkenheimer. 


CINCINNATI, OHIO, July 21.—A dispatch received on Sun- 
day night from Pasadena, Cal., notified the family of Carl 
Iriederich Lunkenheimer of his death at that place. He 
was one of the vice presidents of the Lunkenheimer Com- 
pany, of Cincinnati, one of the largest of its kind in the 
world. Mr. Lunkenheimer went to Pasadena in 1904 in 
search of health and made his home there since. While in 
Cincinnati Mr. Lunkenheimer was actively engaged in the 
business with which he was connected, but since his illness 
his duties have been performed by Vice President Samuel L. 
Moyer. At the time of his death Mr. Lunkenheimer was 38 
years of age and was the youngest of the Lunkenheimer 
brothers, who succeeded to the business established by their 
father, who died some years ago. Carl Lunkenheimer de- 
voted much time and contributed largely from his generous 
means to philanthropic objects, and devoted much time to 
the cultivation of art and literature. He was a member of 
the various Masonic bodies of the city and also of the Queen 
City Club. The remains have been shipped from Pasadena 
to Cincinnati and will arrive next week, when arrangements 
tor the funeral will be made. 


S. H. Loew. 


CLEVELAND, OHIO, July 22.—The many lumbermen through- 
out this state who were acquainted with Sam Loew, 
traveling representative of the Nicola, Stone & Myers Com- 
pany, will be grieved to learn of his death at his old home 
at Massillon, Friday, July 17. Mr. Loew was but 27 years 
old, but had gained for himself an enviable reputation as a 
salesman as well as a host of friends throughout the state. 
He was first employed by the Brown Lumber Company, of 
Massillon, and afterwards started in business under the firm 
name of the Loew-Segner Company at the same town. Some 
time later he accepted a position with the Nicola, Stone & 
Myers Company, and while there made rapid strides in his 
line, the company considering him one of its ablest sales- 
men. About a year ago Mr. Loew suffered from a throat 
trouble which necessitated his going to a sanitarium at 
Silver City, N. M. His health did not improve as was 
hoped, and avout a month ago he returned home. The 
funeral was held at Massillon, Sunday. Mr. Loew leaves 
a wife and daughter, Mrs. Loew being the daughter of his 
former business associate, Mr. Segner, of Massillon. 


Warren G. Chase. 


Bos'ron, MAss., July 18.—Warren G. Chase, of W. G. & 
I. H. Chase, lumber dealers, Plymouth, N. H., died at his 
home in that town July 14. He is survived by a widow and 
two brothers, one of whom he was engaged with in busi- 
ness. He was born in 1854 and has been engaged in the 
lumber manufacturing business for many-years. Mr. Chase 
was highly regarded by his townspeople. 





KENTUCKY MILL DESTROYED BY FIRE. 


ASHLAND, KyY., July 21.—One of the most disastrous 


fires among local mills for many years oceurred about 


midnight July 17, when the large band saw mill plant of 


the Wright-Saulsberry Lumber Company, .located on the 


bank of the Ohio'river about two miles east of this city, 


was totally destroyed. 


The mill was owned by Giles Wright and E. H. Sauls- 
berry, of this city. The plant was formerly known as 


the John W.. Mahan mill, but the present company bought 
it from the Mead & Speer Company about two years ago, 








since which time it has added considerable of the latest 
improved machinery. The mill has been in constant 
operation since. 

Just at this time it is not definitely known where the 
mill will be rebuilt, but all probabilities are that it will 
be rebuilt soon and probably in another locality. The 
estimated loss is $25,000, fairly covered by insurance. 
The Wright-Saulsberry company has arranged with a 
neighboring mill to take care of its rush orders and 
do what sawing it is obliged to do until its own mili 
is again in operation. 

OBB BBP IO 
RECEIPTS BY WATER AT CHICAGO. 

Receipts by water at the port of Chicago from July 
12 to July 18 are double those of the previous week. 
Thirty-two vessels brought in during that period an ag- 
gregate cargo of 9,533,000 feet of lumber, 89,877 ties, 
35,715 posts and 159 piles, as against eighteen vessels 
which brought 5,069,000 feet of lumber, 48,280 ties and 
3,610 posts the previous week. This brings the total receipts 
by water at the port of Chicago from January 1, 1908, 
to date, to 93,255,000 feet of lumber, 2,242,000 shingles, 
524,811 ties, 238,518 posts, 32,644 poles, 250 piles and 
2,121,000 lath, as against 139,223,000 feet of lumber, 
505,232 ties, 274,647 posts, 38,460 poles, 2,734,000 
shingles and 1,796,000 lath, which were brought in dur 
ing the same period of time in 1907. 

Arrivals by date and vessel for the week were: 

JULY 12. 


Steamer J. H. Shrigley, Alpena, Mich., Alpena Cedar Co. 


( 
- to the Chicago, Burlington & Quincy railroad, 28,347 ties. 


Schooner Shawnee, Alpena, Mich., Alpena Cedar Co. to 

Joyce-Watkins Co., 34,715 posts. 
JULY 13. 

Steamer S. O. Neff, Manistee, Mich., State Lumber Co. to 
Soper Lumber Co., 250,000 feet. 

Schooner Robert L. Fryer, Little Current, Ont., Wolverine 
Cedar Lumber Co. to Pilsen Lumber Co., 741,000 feet. 

Steamer Kualkaska, Little Current, Ont., Wolverine Cedar 
Lumber Co. to Vilsen Lumber Co., 749,000 feet. 

Steamer C. H. Starke, Rogers, Mich., Herman Hoeft to 
William Ripley & Son, 12,000 ties. 

Barge No. 1, Veshtigo, Wis., Lake Michigan Car Ferry & 
Transportation Co. to same, 112,000 feet of lumber, 1,000 
posts and 600 piles. 

JULY 14. 

Steamer N. J. Nessen, St. Ignace, Mich., Danaher Lumber 
Co. te Rittenhouse & Embree Co., 350,000 feet. 

Schooner Cora A., Cedar River, Mich., 8. 
Sons to Joyce-Watkins Co., 10,000 ties. 

“JULY 15. 

Schooner Delta, St. Ignace, Mich., Danaher Lumber Co. 
to Edward Hines Lumber Co., 300,000 feet. 

Schooner Resumption, Wells, Mich., J. A. McGuire to Rit 
tenhouse & Embree Co., 400,000 feet. 

Schooner Jda, Menominee, Mich., J. W. Wells Lumber Co. 
to South Side Lumber Co., 190,000 feet. 

Steamer F. W. Fletcher, Manistee, Mich., J. O. Nessen & 
Co. to Estabrook-Skeele Lumber Co., 360,000 feet. 

JULY 16. 

Schooner Harlow, Ashland, Wis., Rittenhouse & Embree 
Co. to same, 905,000 feet. 

Steamer Lewis Pahlow, St. Ignace, Mich., Danaher Lum- 
ber Co. to Edward Hines Lumber Co., 280,000 feet. 

Steamer S. O. Neff, Manistee, Mich., R. G. Peters Salt & 
Lumber Co. to North Branch Flooring Co., 250,000 feet. 

Steamer Wotan, Manistee, Mich., Louis Sands Salt & 
Lumber Co. to Lord & Bushnell Co., 300,000 feet. 

Steamer George Burnham, St. Ignace, Mich., George Wil- 
son to Naugle Pole & Tie Co., 6,000 ties and 3,000 poles. 

Steamer J. D. Marshall, Ludington, Mich., Cartier Lum 
ber Co. to McCormick division of the International Har 
vester Co., 400,000 feet. 

Steamer Helen C., Detour, Mich., Raber & Watson to 
same, 8,000 ties and 3,000 piles. 

Schooner Lake Forest, Van's Harbor, Mich., Van's Harbor 
Land & Lumber Co. to Edward Hines Lumber Co., 400,000 
feet. 


Crawford & 


JULY 17. 

Steamer 7. S. Christie, Blind River, Ont., Waldie Bros. to 
Herman H. Hettler Lumber Co., 405,000 feet. ’ 

Steamer Philetus Sawyer, Thompson, Mich., North Shore 
Lumber Co. to South Side Lumber Co., 200,000 feet. _ 

Steamer Philetus Sawyer, Nahma, Mich., Bay de Noquet 
Co. to South Side Lumber Co., 160,000 feet. : 

Steamer George C. Markham, Naubinway, Mich., Street- 
Chatfield Lumber Co. to same, 375,000 feet. 

Steamer 8. M. Stephenson, Alpena, Mich., Malcolm Mc- 
Phee to Chicago & North-Western Railway Co., 17,000 ties. 

Barge No. 1, Peshtigo, Wis., Lake Michigan Car Ferry & 
Transportation Co. to same, 96,000 feet, 600 poles and 150 
piles. 

JULY 18. 

Steamer M. F. Butters, Wells, Mich., I. Stephenson Co. to 
Edward Hines Lumber Co., 150,000 feet. __ : 

Steamer M. F. Butters, Nahma, Mich., Nahma Lumber Co. 
to Edward Hines Lumber Co., 250,000 feet. 

Steamer James H. Prentice, Escanaba, Mich., I. Stephenson 
Co. to Soper Lumber Co., 550,000 feet. 

Schooner Halstead, Escanaba, Mich., I. Stephenson Co. to 
Soper Lumber Co., 760,000 feet. 

Steamer F. W. Fletcher, Manistee, Mich., Buckley & Doug 
las Lumber Co. to Edward Hines Lumber Co., 350,000 feet. 

Steamer Robert C. Wente, Frankfort, Mich., Kelly Lumber 
& Shingle Co. to T. Wilce Co., 250,000 feet. 

Schooner Lotus, Ford River, Mich., Ford River Lumber Co. 
to Joyce-Watkins Co., 8,530 ties. 

DBDBPPBBPBAIIOIOIO 

An interesting trial was held in municipal court, pre 
sided over by Judge Pettit, one day this week, when I. 
M. Cook, formerly with the purchasing department of 
the Pullman Company, brought suit against E. B. Lum- 
bard, wholesale lumber dealer in the Railway Exchange, 
under peculiar circumstances. Mr. Cook sold for Mr. 
Lumbard 3,000,000 feet of cottonwood, chiefly No. 1 
and 2 common, to Rathborne, Hair & Ridgeway, of this 
city. Cook alleges that his commission amounted to 
$518 more than Mr. Lumbard was willing to pay and 
paid him 25 cents a thousand on 839,000 feet, whereas 
he claims $518 more for the entire sale. Mr. Lumbard 
offered to settle for $100. He employed a very ’eute law- 
yer, who, the first crack out of the box, asked Mr. Cook, 
when the case came up, whether he had a license to sell 
lumber. Mr. Cook had not heard of the city brokerage 
enactment and had to say ‘‘No.’’ The court decided 
that inasmuch as Cook had no license he could not collect 
his commission for selling lumber. Mr. Cook, conscious 
of having performed a commercial act commonly recog- 
nized among business men as entitled to compensation 
on an understood basis, considered the defense most 
questionable and claims there are other ways of reaching 
a righteous verdict. 
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lf You But Knew 


what it would mean to your business to have real 
helpful Office Systems, you and we, would be doing 
business together. 

Why can’t we show you? 

Tell us in what department you want a system for, 
or where you are meeting difficulties and we will show 
you just how and where we can help you. 

It won't cost you a cent to consult our expert. 


AFETY SYSTEMS COMPANY 


MANUFACTURER: 


UPPLIES FOR BUSINESS SYSTEMS 


With a Factory in New York, 
34-54 Hubert St., NEW YORK. 




















What’s Your Worth? 


Any day you may be asked just this question by your banker 
or in event of a fire, by an insurance adjuster. It’s our 
business to furnish appraisals, maps and plans compiled for 
ready reference, which will tell you in figures the exact valu- 
ation of your n 


BOOKLET AND NAMES OF PATRONS FREE FOR THE ASKING. 
COATS & BURCHARD COMPANY, 


PUBLIC APPRAISERS, 
159 La Salle Street, CHICAGO. 








vom 
FRANCIS M. WILLIAMS | 
PUBLIC ACCOUNTANT AND AUDITOR 


16 Years Experience in Lumber Accounting. 








G Mutual Life Bldg, © JACKSONVILLE, FLA. 








Oh, Weep No Weeps 


(A Poem to Pass Along.) 


By Douglas Malloch, “the Lumberman poet.” 
A poem you will want to read, re-read and then 


“pass along’ to a friend. Now in its 


SEVENTH EDITION. 


Printed in two colors on special paper, with a 
a striking cover design, and bound in thin boards. 
A beautiful little book. Send for one you will 


want more. 


Price, Twenty-five Cents a copy, postpaid. 


AMERICAN LUMBERMAN, 


315 Dearborn St., CHICAGO. 











SOUTHERN LUMBER EXPORTERS. 




















L. N. DANTZLER LUMBER CO. 
MOSS POINT, MISS, 
OTHER MILLS: Native Lumber Co., Howison, Miss.; Van Cleave, Miss. 
EXPORTERS OF 


Long Leaf Yellow Pine 


Gang Sawed Rift Flooring a Specialty. 
Daily Capacity of Mills 300,000 Feet. 


Shipping Points: PASCAGOULA and SHIP ISLAND. 
Cable Address: “Dantzler,” Moss Point, Miss. 








ROBERT MORGAN, JR. 


Exporter of 


Long Leaf Pitch Pine Lumber 


ORANGE, TEXAS, U. S. A. 


Codes used: Watkins, A.B.C. Cable Address: 
W. Union, Postal. “JUNIOR” 








LUNHAM & MOORE, 


OCEAN FREIGHT BROKERS. 
FORWARDING AGENTS. MARINE INSURANCE 
Produce Exchange, MEW YORK, 12 Great St, Helens, LONDON, ENG, 


Unexcelled facilities for negotiating Ocean freight con- 
tracts, and effec quickest despatch from seaboard. We 


handle all classes of cargo, and have Special Department 
handling Export Lumber Shipment. 





INCORPORATIONS. 


Connecticut. 


LBridgeport—Livermore Lumber Company, authorized 
capital $100,000. 





Iowa. 
Minden—MeCausland Lumber Company, authorized capital 
$5,000. 
Beaver—Beaver Co-operative Company, authorized capital 
$10.000. on 
Louisiana. 
Saulters Bluff—Old River Lumber Company, authorized 
capital $10,000; G. E. Loxley, Frank Mace. 
Minnesota. 
Duluth—Manitou Lumber Company, authorized capital 
$100,000; W. D. Bailey, A. C. Gillette, J. A. Sinclair. 
Minneapolis—Northern Box Company, authorized capital 
$45,000: George Fitzsimmons, Canby; R. G. Fisher and 
George H. Richards, Minneapolis. 
Massachusetts. 


Worcester—Frank E. Sessions Company, authorized capital 
$75,000. 





Missouri. 
Olean—Olean Lumber Company, authorized capital $20,000. 
St. Louis—J. M. Selzer Carriage & Business Wagon Manu- 
facturing Company, authorized capital $40,000. 
New York. 


New York—Almont & Hudson River Lumber Company, 
authorized capital $20,000; John F. Chevalier, Christian B. 
Hebble, Jacob G. Hebble. 

Albany—New York & New England Coal Company, author- 
ized capital $20,000; Charles B. Staats, Edward B. Ashton, 
Howard G. Dewey and others. 


Oklahoma. 


Cherokee—Oklahoma School Desk Manufacturing Com- 
pany, authorized capital $25,000; M. M. Fulkerson, H. N. 
Van Fleet, M. E. France and others. 


Utah. 


Ogden—James Pingree Company, authorized capital $250,- 
000; James Pingree, Job Pingree, Hyrum Pingree. 
Washington. 
Orin—Winslow Lumber Company, authorized capital $80,- 
000; C. T. Winslow, B. F. Pierce, R. H. Edwards. 
Kapowsin—Calpenham Lumber Company, authorized in- 
creased capitalization from $9,000 to $25,000. 
Everett—-Fairchild Lumber Company, authorized capital 
$10,000; G. W. Fairchild, J. A. Gray, F. F. Swale. 


BUSINESS CHANGES—NEW 
MILLS 


Alabama. 

Jackson—C. W. Zimmerman Manufacturing Company,’ C. 
W. Zimmerman president, will expend $40,000 in erection 
and equipment of saw mill recently noted. 

Arkansas. 

Little Rock—English-Grant Lumber Company has made 

application for a receiver. 
California. 

Richmond—tvilden & Eakle have purchased the _ entire 
equipment of the Henley-Tyler Lumber Company, which will 
be merged in their business. 

Pomona—The National Lumber Company is soon to open 
a yard on East Second street with Len C. Conrad as local 
agent. 








Illinois. 
Chicago—McLaughlin Lumber Company recently began 
the lumber business. 
Dubois—Jobhn Holbrook recently began business. 
Morse (Bradford P. O.)—O’Brien & Co. succeeded by John 
P. Code Lumber Company. 
owa. 


Keota—J. M. White has purchased the interest of J. C. 
Kaufman in White, Kaufman & Co., dealers in lumber, coal 
ete. 

Kansas. 
Olsburg—Torburen & Co. succeeded by John F. Richards. 
Kentucky. 


Catlettsburg—International Hardwood Lumber Company 
en by Linehan Lumber Company ; headquarters Pitts- 

urg, Pa. 

Louisville—Pickrell Cart & Wagon Works in liquidation. 

Louisiana. 

Rochelle—The Tremont Lumber Company is increasing 
the capacity of its mil! and installing six additional boilers, 
twelve concrete dry kilns, planing mill yards and various 
other improvements. . 

Minnesota. 


Minneapolis—Thomas Robertson succeeded by Thomas 
Robertson & Co., Incorporated. 

Motley—Dick Wilson, of Wilson Bros., Park Rapids, has 
purchased the engine and machinery in the old Curtis & 
Lawrence mill aud will move at once to the grounds which 
they have leased on the Crow Wing river. 

Montana. 

Billings—The Northern Pacific railroad is contemplating 

building a shingle and lumber transfer at this place. 
Mississippi. 

Chatawa—A. W. Stevens Lumber Company rebuilding its 
burned saw mill. : 

Vicksburg—A $100,000 woodenware concern is to be built 
this summer at this place, Daniel L. Kimberly and William 
C. Wing, of Neenah, Wis.; John F. Conant, of Milwaukee, 
and T. R. Foster, of Vicksburg, incorporators. Capital 
paid up. 

Bond—J. E. North Lumber Company, Hibernia Bank & 
Trust Company, New Orleans, La., appointed receivers, suc- 
ceeded S. D. Thayer. 

Leaf—W. F. Green Lumber Company out of business. 


Missouri. 
St. Louis—Theiling-Lothman Manufacturing Company, 
Carl Lothman, president and treasurer, deceased. 


Nebraska. 
Winnebago—McCaull-Webster Elevator Company sold out 


to L. S. Blenkiron. 
New York. 


Albany—Christy-Moir Company recently’ began; head- 
quarters New York city. 
Glens Fafls—Colonial Match Company ; petition in bank- 
ruptey. 
New York—V. W. Tyler, 27 William street, recently began. 
North Dakota. 


Havana—Havana Lumber Company and Leach & BElling- 














son have sold out to Havana Lumber & Fuel Company. 


“RECORD OF CHANGES, NEW FIRMS AND INCORPORATIONS. 


Ohio. 
Dayton—The Dayton Lumber Company will construct con- 
crete and brick building in this city. 
Oklahoma. 


Ashley—Crowell Bros. out of business. 

Guthrie—The Oklahoma Land & Lumber Company changed 
to the Oklahoma Land & Agricultural Company; capital 
stock, $1,000; directors, W. E. Johnson of Vernon, Tex., 
A. E. Johnson, Altus, Okla. . 

Idabel— William Robinson will erect large planing mill 
and lumber manufacturing mill. . 

Newkirk—Hufbauer & Son sold out to J. F. Hufbauer. 
The business will be conducted under the old name. 


Oregon. 


Astoria—Offices of the Hammond Lumber Company, for- 
merly at Portland, have been moved to this city. 


South Dakota. 


Aberdeen—The Hollandsworth-Hart Lumber Company has 
made some changes in its force, V. E. Peckham, formerly 
auditor, becoming manager of the Aberdeen yard, and D. T. 
Ledwich, formerly manager of the yard, becoming auditor. 

Claremont—Brooberg & Benson recently began. 

Tennessee. 

Sparta—The East Sparta Saw & Planing Mills have been 
purchased by the Doe Creek Lumber Company. The name 
will be retained by the local mill. 

Texas. 

Orange—Sam J. Smith, general manager for the Orange 
Crate & Box Factory, will construct a large warehouse 
building adjoining the present factory building. 


Utah. 


Salt Lake City—S. W. Morrison has sold his interest in 
Morrison, Merrill & Co. 





Virginia. 
Fort Mitchell—D. J. Gregory has sold out to A. M. 
Meanor. 
Rosslyn—Arlington Lumber Company now Rosslyn Lum- 
ber Company. 
Washington. 


Index—tThe plant of the Index Log & Lumber Company, 
owned principally by William Martin, of Seattle, and George 
Ii. Rinkel, of Index, has been bought by George H. Cook and 
A. C. Cross, of Minneapolis, Minn.; consideration, $22,500. 
The new owners will operate the present plant as a shingle 
mill, installing a new dry kiln, and will also build large saw 
mills just east of them. 


CASUALTIES. 


California. 

San Francisco—The planing mill of William Helbing dam 

aged by fire $5,000 to $6,000; insurance $4,000. 
Georgia. 

Atlanta—The Atlanta Box Factory sustained loss of 

$15,000 in recent fire. Insurance not definitely known. 
Michigan. 

Elkton—Fire destroyed the planing mill of Charles Prast ; 

loss about $4,000. No insurance. 
New York. 

Danville—The planing mill of Rauber & Rail was entirely 
consumed by fire, entailing loss of upward of $8,000, with 
but $2,000 insurance. . 

Ohio. 


Cleveland—Fire damaged the Goff-Kirby lumber plant at 
Euclid village to the extent of $40,000. Insurance not 
stated. 








Vermont. 


Marshfield—The lumber mill of -Fred G. Lamberton 
burned ; estimated loss $20,000. No insurance. 
Virginia. 
Petersburg—Lumber of Seward Trunk & Bag Company 


was destroyed July 15; loss $2,500. 
Washington. 


Blaine—The Acme Shingle Company lost 2,000,000 shin- 
gles by fire. Extent of loss not known, nor whether insur- 
ance was carried. 

Lyle—The Holmes Pine Lumber Company's mill at this 
place was completely destroyed by fire, the loss being esti- 
mated at $40,000. Insurance not known. 


TROUBLE AND LITIGATION 


Maine Court Decision in Long Contested Case. 


3ANGOR, Me., July 18.—In the long contested case of the 
Bradley Land & Lumber Company et al. vs. the Eastern 
Manufacturing Company, of Bangor, the Maine law court 
has handed down this decision: 

¥ It is only when the plaintiff has the sole right or 
interest in the property, or is accountable therefor to some 
third party, that he can recover the full value in an action 
of trover. Whenever he would have to account to the de- 
fendant or the defendant's vendor for the amount of the 
latter's interest in the property, he can recover only the 
value of his own interest. 

“2. When by the terms of_a logging permit the land 
owner retains the title to the logs until the operator shall 
have fully performed all his obligations, but leaves to him 
the right to any balance of the proceeds of the logs after 
deducting all sums due from the operator to the land owner 
under the permit,. the latter in an action of trover of the 
logs against the operator or his vendee can recover only the 
ameunt so due him.” 








Violation of Contract Alleged. 


HATTIESBURG, MIss., July 21.—In the chancery court of 
Harrison county the Hattiesburg Lumber Company, of Mill- 
view, Miss., through its manager, D. Gilman, has filed suit 
against Fred Herrick, of Milwaukee, Wis., for $223,693.91, 
this amount given as damages accruing from alleged viola- 
tions of contract by the defendant. The Hattiesburg com- 
pany claims that by the nonpayment of an indebtedness of 
$33,693.91 by Mr. Herrick that it was forced to suspend 
operation at its plant. It further alleges that, owing to 
various breaches of additional contracts it was put to a 
loss of $196,000. The case will doubtless be called at the 
next term of court. ‘ 


Conspiracy to Defraud ~aarged. 


It is reported from Portland, Ore., that Henry G. Cooke 
has been arrested at Baker City, Ore., under an indictment 
returned in a federal court in New York charging conspiracy 
to defraud the United States government of public lands in 
Oregon. Cooke is the official head of the Oregon Ranch & 
Timber Company and the Southwest Texas Development 
Company, with headquarters at New York city. The charge 
against him is the framing of a fraudulent scheme whereby 
he expected to acquire several thousand acres of valuable 
timber land in eastern Oregon. A deputy United States mar- 
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ial left Portland after the arrest to take charge of the 

isoner. 

Petition for Payment of Judgment. 

Sr. PauL, MINN., July 18.—The Northwestern Trust Com- 
pany, of this city, receiver of the McClure Logging Company, 
has filed a petition in the district court, seeking to make 
ihe stockholders of the McClure Logging Company raise 
funds to pay a judgment recently rendered against the com- 
pany and in favor of the Grand Forks Lumber Company, 
amounting to $82,778.87, and other debts and liabilities of 
the logging concern, The petition asks that the stockhold- 
ers be held doubly liable on their stock and that dividends 
which have been paid to individuals be regarded as assets 
to be drawn from in the payment of debts. 


Action to Recover Logs. 

Report comes from Fergus Falls, Miny., that the Rat 
Portage Lumber Company last week begdn action in the 
United States court at that place against the International 
,;oom Company to recover 1,000,000 feet of logs valued at 
$15,000 and $5,000 damages alleged to have been incurred 
on account of an enforced shut down of its mill. Judgment 
is asked in the sum of $20,000. 


Receiver Appointed. 
(Special telegram to the AMBpRICAN LUMBERMAN.) 
NoRFOLK, VA., July 22.—George W. Roper, president of 
the John L. Roper Lumber Company, of this city, was ap- 
pointed receiver for the Kingston Lumber Company by Judge 
vurnell. This is the outcome of a friendly suit instituted 
by the John L. Roper Lumber Company, the receivers of the 
Norfolk & Southern railroad, and the creditors representing 
three-fourths of the stock of the Kingston Lumber Company. 


n Receiver Asked For. 

Creditors representing claims amounting to $3,200 re- 
cently filed a petition in the United States district court at 
Topeka, Kan., asking for the appointment of a receiver to 
take over the affairs of the Topeka Box & Barrel Factory. 
The tie up in the affairs of the concern is attributable to 
the financial situation and to the recent flood which de- 
stroyed a large quantity ot lumber. It is believed the cred- 
itors will be paid in full. 


Suit for Commission. 

EUREKA, CAL., July 18.—Dr. D. C. Moore, of Oakland, 
Cal., has begun suit against George E. Tuman, of Oakland, 
said to be an agent of J. E. Wheeler, a lumberman of New 
York and Portland, Ore. The basis of the action is a com- 
mission of $285,000 which Moore claims to have earned in 
securing the sale of timber lands in Mendocino and Hum- 
boldt counties, Catifornia, amounting to 10,000 acres. 
TROUBLE. ve as 

In Hands of Receiver. 


BALTIMORE, Mb., July 21.—The Wilson & Kerney Com- 
pany, dealer in lumber, coal and other merchandise at Tow- 
sou and Lutherville, Baltimore county, was last Monday 
placed in the hands of a receiver by Judge Duncan, of the 
circuit court at Towson, who appointed Ernest Hatch as 
receiver under $50,000 bond. The action was taken on ap- 
plication of Edmund J. Kerney, who stated that he is the 
owner of all the capital stock of the company, and that the 
nese is insolvent. The assets and liabilities were not 
Stated, 


Small Arkansas Concern Bankrupt. 


‘TEXARKANA, ARK., July 10.—A petition in bankruptcy has 
been filed against the Ravana Lumber Company, of Ravana, 
and William Steele has been appointed receiver. The liabili- 
ties are about $8,000 and the assets consist of a small saw 
mill and about 100,000 feet of lumber, valued at $4,000. 


OBITUARY. 


OPIDPIPP PPPs 


A. D. McLeod. 


CINCINNATI, OHIO, July 21.—A. D. McLeod, a very promi- 
nen! and active member of the Cincinnati Lumbermen’s Club, 
died at the Jewish Hospital, in Avondale, Saturday night, 
July 18, after a short illness. The funeral was held from 
his late residence, 542 Hale street, Avondale, Tuesday morn- 
ing, July 21, at 9:25 o’clock. The remains were then shipped 
on a special coach to Baltimore, Md.,, where the interment 
will be made. 
ir. MeLeod was prominent in Hoo-Hoo circles, being one 
ot the original members of the order, and always took an 
Intense interest in its affairs. 

in business life Mr. McLeod was assistant general freight 
agent of the Cincinnati, Hamilton & Dayton railway, with 
headquarters in this city. He was president of the Trans- 
portation Club, and for years has been closely identified with 

* business interests of the city and had many warm friends 

parts of the country who will regret to hear of his 
iely death. President B. F. Dulweber, of the Cincinnati 
vermen’s Club, appointed T. J. Moffett, C. F. Korn and 








THE LATE A. D. McLEOD. 


|. Watt Graham a committee to represent the club at the 


‘uneral, The Transportation Club directors attended the 
‘uneral and presented a handsome floral piece. 

_Mr. MeLeod’s surviving relatives are a daughter, Miss 
ithel, and a brother, A. H. McLeod, general freight agent 
of the Cincinnati, Hamilton & Dayton railway. 

i Albert Des Brisay McLeod was born February 7, 1843, at 
rreensboro, Nova Scotia. From i864 to 1866 he was in the 
seneral freight office of the Baltimore & Ohio railroad and 
with the Adams Express Company at Baltimore. From 1866 
to 1880. he was in the mercantile business in Baltimore and 
New York. Reéntering the railroad business, he ac- 


cepted the position of traveling freight agent of the Cincin- 
nati, Hamilton & Dayton, with headquarters at Indianapolis, 
and held that position until 1888, when he became general 
freight agent of the Cincinnati, Sandusky & Cleveland rail- 
road. From 1890 to 1891 he occupied the position of assist- 
ant generai freight agent of the Big Four, with headquar- 
He came to Cincinnati as assistant 


ters at Sandusky, Ohio. 


general freight agent of the Cincinnati, Hamilton & Dayton 
March 1, 1891, and held that position at the time of his 


death. 
John Thomas Vail. 


The lumber trade of Chicago was deeply grieved this week 
to learn of the death of John Thomas Vail, treasurer of the 
Cc. A. Paltzer Lumber Company, who died at his home in 
Chicago, Wednesday, July 22. Mr. Vail was born in Chicago 
in February, 1863, and had been connected with the lumber 
business in this city since 1889, in which year he entered 
the employ of C. C. Thompson & Co. as office boy. His 
entire business career was passed in the service of that firm 
and its successor, the C. A. Paltzer Lumber Company, and 
during twenty-nine years of service he occupied a variety 
of responsible positions. From the beginning Mr. Vail de- 
veloped marked ability in the business and was promoted 
successively to the positions of shipping clerk and manager 
of the sales department and for the last six years had been 
treasurer of the company. 

Mr. Vail’s services to the Paltzer concern were eminently 
satisfactory in each of the positions which he filled and his 
business associates were able to rely upon him at all times 
and reposed the utmost confidence in his ability to handle 
his branch of the company’s business with discretion and 
success. Until about eight months ago he had enjoyed ex- 
cellent health. At that time he began to suffer from an 
ailment which at first was not supposed to be serious but 





THE LATE J. T. VAIL. 


later developed into cancer, causing him great suffering and 
resulting in death. The removal from his sphere of activity 
of so able and active a lumberman in the prime of. his busi- 
ness career is the source of much sorrow to his many friends 
and associates in business. - 

In 1892 Mr. Vail married Miss Alma M. Freese. He is 
survived by his widow and two children, Anna and Lucille 
Vail. - Funeral services will be held Saturday, July 25, at 
10 a. m. from Holy Angel church, which is located on Oak- 
wood boulevard, near Vincennes avenue. Interment will be 
at Mt. Olivet cemetery. 


Cc. F. Lunkenheimer. 


CINCINNATI, OHIO, July 21.—A dispatch received on Sun- 
day night from Pasadena, Cal., notified the family of Carl 
Iriederich Lunkenheimer of his death at that place. He 
was one of the vice presidents of the Lunkenheimer Com- 
pany, of Cincinnati, one of the largest of its kind in the 
world. Mr. Lunkenheimer went to Pasadena in 1904 in 
search of health and made his home there since. While in 
Cincinnati Mr. Lunkenheimer was actively engaged in the 
business with which he was connected, but since his illness 
his duties have been performed by Vice President Samuel L. 
Moyer. At the time of his death Mr. Lunkenheimer was 38 
years of age and was the youngest of the Lunkenheimer 
brothers, who succeeded to the business established by their 
father, who died some years ago. Carl Lunkenheimer de- 
voted much time and contributed largely from his generous 
means to philanthropic objects, and devoted much time to 
the cultivation of art and literature. He was a member of 
the various Masonic bodies of the city and also of the Queen 
City Club. The remains have been shipped from Pasadena 
to Cincinnati and will arrive next week, when arrangements 
for the funeral will be made. 


S. H. Loew. 


CLEVELAND, OHIO, July 22.—The many lumbermen through- 
out this state who were acquainted with Sam H. Loew, 
traveling representative of the Nicola, Stone & Myers Com- 
pany,-will be grieved to learn of his death at his old home 
at Massillon, Friday, July 17. Mr. Loew was but 27 years 
old, but had gained for himself an enviable reputation as a 
salesman as well as a host of friends throughout the state. 
He was first employed by the Brown Lumber Company, of 
Massillon, and afterwards started in business under the firm 
name of the Loew-Segner Company at the same town. Some 
time later he accepted a position with the Nicola, Stone & 
Myers Company, and while there made rapid strides in his 
line, the company considering him one of its ablest sales- 
men. About a year ago Mr. Loew suffered from a throat 
trouble which necessitated his going to a sanitarium at 
Silver City, N. M. His health did not improve as was 
hoped, and avout a month ago he returned home. The 
funeral was held at Massillon, Sunday. Mr. Loew leaves 
a wife and daughter, Mrs. Loew being the daughter of his 
former business associate, Mr. Segner, of Massillon. 


Warren G. Chase. 


Bosron, Mass., July 18.—Warren G. Chase, of W. G. & 
I. H. Chase, lumber dealers, Plymouth, N. H., died at his 
home in that town July 14. He is survived by a widow and 
two brothers, one of whom he was engaged with in busi- 
ness. He was born in 1854 and has been engaged in the 
lumber manufacturing business for many years. Mr. Chase 
was highly regarded by his townspeople. 





KENTUCKY MILL DESTROYED BY FIRE. 


ASHLAND, Ky., July 21.—One of the most disastrous 
fires among loéal mills for many years oceurred about 
midnight July 17, when the large band saw mill plant of 
the Wright-Saulsberry Lumber Company, located on the 
bank of the Ohio'river about two miles east of this city, 
was totally destroyed. 

The mill was owned by Giles Wright and E. H. Sauls- 
berry, of this city. The plant was formerly known as 
the John W.. Mahan mill, but the present company bought 
it from the Mead & Speer Company about two years ago, 
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since which time it has added considerable of the latest 
improved machinery. The mill has been in constant 
operation since. 

Just at this time it is not definitely known where the 
mill will be rebuilt, but all probabilities are that it will 
be rebuilt soon and probably in another locality. The 
estimated loss is $25,000, fairly covered by insurance. 
The Wright-Saulsberry company has arranged with a 
neighboring mill to take care of its rush orders and 
do what sawing it is obliged to do until its own mili 
is again in operation. 





RECEIPTS BY WATER AT CHICAGO. 

Receipts by water at the port of Chicago from July 
12 to July 18 are double those of the previous week. 
Thirty-two vessels brought in during that period an ag- 
gregate cargo of 9,533,000 feet of lumber, 89,877 ties, 
35,715 posts and 150 piles, as against eighteen vessels 
which brought 5,069,000 feet of lumber, 48,280 ties and 
3,610 posts the previous week. This brings the total receipts 
by water at the port of Chicago from January 1, 1908, 
to date, to 93,255,000 feet of lumber, 2,242,000 shingles, 
524,811 ties, 238,518 posts, 32,644 poles, 250 piles and 
2,121,000 lath, as against 139,223,000 feet of lumber, 
505,232 ties, 274,647 posts, 38,460 poles, 2,734,000 
shingles and 1,796,000 lath, which were brought in dur 
ing the same period of time in 1907. 

Arrivals by date and vessel for the week were: 

JULY 12. 

Steamer J. H. Shrigley, Alpena, Mich., Alpena Cedar Co. 

to the Chicago, Burlington & Quincy railroad, 28,347 ties. 


Schooner Shawnee, Alpena, Mich., Alpena Cedar Co. to 
Joyce-Watkins Co., 34,715 posts. 





JULY 138. 

Steamer S. O. Neff, Manistee, Mich., State Lumber Co. to 
Soper Lumber Co., 250,000 feet. 

Schooner Robert L. Fryer, Little Current, Ont., Wolverine 
Cedar Lumber Co. to Pilsen Lumber Co., 741,000 feet. 

Steamer Kalkaska, Little Current, Ont., Wolverine Cedar 
Lumber Co. to Vilsen Lumber Co., 749,000 feet. 

Steamer C. H. Starke, Rogers, Mich., Herman Hoeft to 
William Ripley & Son, 12,000 ties. 

Barge No. 1, Peshtigo, Wis., Lake Michigan Car Ferry & 
Transportation Co. to same, 112,000 feet of lumber, 1,000 
posts and 600 piles. 

JULY 14. 

Steamer N. J. Nessen, St. Ignace, Mich., Danaher Lumber 
Co. to Rittenhouse & Embree Co., 350,000 feet. 

Schooner Cora A., Cedar River, Mich., 8S. Crawford & 
Sons to Joyce-Watkins Co., 10,000 ties. 

“JULY 15. 

Schooner Delta, St. Ignace, Mich., Danaher Lumber Co. 
to Edward Hines Lumber Co., 300,000 feet. 

Schooner Resumption, Wells, Mich., J. A. McGuire to Rit 
tenhouse & Embree Co., 400,000 feet. 

Schooner Jda, Menominee, Mich., J. W. Wells Lumber Co. 
to South Side Lumber Co., 190,000 feet. 

Steamer F. W. Fletcher, Manistee, Mich., J. O. Nessen & 
Co. to Estabrook-Skeele Lumber Co., 360,000 feet. 

JULY 16. 

Schooner Harlow, Ashland, Wis., Rittenhouse & Embree 
Co. to same, 905,000 feet. 

Steamer Lewis Pahlow, St. Ignace, Mich., Danaher Lum- 
ber Co. to Edward Hines Lumber Co., 280,000 feet. 

Steamer 8S. O. Neff, Manistee, Mich., R. G. Peters Salt & 
Lumber Co. to North Branch Flooring Co., 250,000 feet. 

Steamer Wotan, Manistee, Mich., Louis Sands Salt & 
Lumber Co. to Lord & Bushnell Co., 300,000 feet. 

Steamer George Burnham, St. Ignace, Mich., George Wil 
son to Naugle Pole & Tie Co., 6,000 ties and 3,000 poles. 

Steamer J. D. Marshall, Ludington, Mich., Cartier Lum 
ber Co. to McCormick division of the International Har 
vester Co., 400,000 feet. 

Steamer Helen C., Detour, Mich., Raber & Watson to 
same, 8,000 ties and 3,000 piles. 

Schooner Lake Forest, Van's Harbor, Mich., Van's Harbor 
Land & Lumber Co. to Edward Hines Lumber Co., 400,000 
feet. 

JULY 17. 

Steamer 7. 8S. Christie, Blind River, Ont., Waldie Bros. to 
Herman H. Hettler Lumber Co., 405,000 feet. 

Steamer Philetus Sawyer, Thompson, Mich., North Shore 
Lumber Co. to South Side Lumber Co., 200,000 feet. 

Steamer Philetus Sawyer, Nahma, Mich., Bay de Noquet 
Co. to South Side Lumber Co., 160,000 feet. 

Steamer George ©. Markham, Naubinway, Mich., Street- 
Chatfield Lumber Co. to same, 375,000 feet. 

Steamer S. M. Stephenson, Alpena, Mich., Malcolm Me 
Phee to Chicago & North-Western Railway Co., 17,000 ties. 

Barge No. 1, Peshtigo, Wis., Lake Michigan Car Ferry & 
Transportation Co. to same, 96,000 feet, 600 poles and 150 
piles. 

JULY 18. 

Steamer M. F. Butters, Wells, Mich., I. Stephenson Co. to 
Edward Hines Lumber Co., 150,000 feet. . 

Steamer M. F.. Butters, Nahma, Mich., Nahma Lumber Co. 
to Edward Hines Lumber Co., 250,000 feet. 

Steamer James H. Prentice, Escanaba, Mich., I. Stephenson 
Co. to Soper Lumber Co., 550,000 feet. 

Schooner Halstead, Escanaba, Mich., I. Stephenson Co. to 
Soper Lumber Co., 760,000 feet. 

Steamer F. W. Fletcher, Manistee, Mich., Buckley & Doug 
las Lumber Co. to Edward Hines Lumber Co., 350,000 feet. 

Steamer Robert C. Wente, Frankfort, Mich., Kelly Lumber 
& Shingle Co. to T. Wilce Co., 250,000 feet. 

Schooner Lotus, Ford River, Mich., Ford River Lumber Co, 
to Joyce-Watkins Co., 8,530 ties. 

PAPO 

An interesting trial was held in municipal court, pre- 
sided over by Judge Pettit, one day this week, when I. 
M. Cook, formerly with the purchasing department of 
the Pullman Company, brought suit against E. B. Lum- 
bard, wholesale lumber dealer in the Railway Exchange, 
under peculiar circumstances. Mr. Cook sold for Mr. 
Lumbard 3,000,000 feet of cottonwood, chiefly No. 1 
and 2 common, to Rathborne, Hair & Ridgeway, of this 
city. Cook alleges that his commission amounted to 
$518 more than Mr. Lumbard was willing to pay and 
paid him 25 cents a thousand on 839,000 feet, whereas 
he claims $518 more for the entire sale. Mr. Lumbard 
offered to settle for $100. He employed a very ’eute law 
yer, who, the first crack out of the box, asked Mr. Cook, 


when the case came up, whether he had a license to sell 
lumber. Mr. Cook had not heard of the city brokerage 
enactment and had to say ‘‘No.’’ The court decided 
that inasmuch as Cook had no license he could not collect 
his commission for selling lumber. Mr. Cook, conscious 


of having performed a commercial act commonly recog- 
nized among business men as entitled to compensation 
on an understood basis, considered the defense most 
questionable and claims there are other ways of reaching 
a righteous verdict. 
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THEIR FIRE 
INSURANCE 


Is costing, about four 
thousand lumbermen 
_a great deal less than 
it is costing the rest 
of the lumbermen, 
who haven’t taken 
the time to find out 
how they can reduce 
this important item 
of expense. 


Afre you one of the 
Four Thousand 
or are you too busy? 





QUOTATIONS ON REQUEST 


Lumber Insurers’ 
General Agency 


UNDERWRITING MANAGERS. 
84 William St., NEW YORK. 





Combined Assets 
; over 
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of New York. 


Adirondack Fire Insurance Co. 


Toledo Fire & Marine 
Insurance Company. 





Entire Lines 
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White and Yellow Pine, 
Hemlock, Cypress 
andCoast Lumber 


——— SS 
FOR IMMEDIATE SHIPMENT 


1,000,000 feet No. 2 Shop 
and better Spruce. 


ll. C. FRANCE, 


Wholesale 
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Our descriptive Booklet 


Free tells you all about the « 


BOOKS THAT WILL SAVE YOU MONEY. 


A minute of your time to 
write the postal card giv- 
ing us your address. We 
cheerfully tell you all 


about them: :; : Free 
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A WEEK’S PROGRESS AT MISSOURI’S METROPOLIS. 





Yellow Pine and Hardwoods Show Improvement But Cooperage and Sash and Door Trade Is 
Quiet—Interstate Commerce Commission’s Recent Rate Rulings. 





RECENT RATE RULING CREATES DISCUSSION. 


Sr. Louis, Mo., July 21.—The recent ruling of the 
Interstate Commerce Commission, lowering Des Moines 
lumber freight rates to conform with the rates to Omaha, 
namely 25 cents from southern originating points, has 
created considerable discussion here, and lumber traffic 
men are busy figuring out possible embarraszing com- 
plications as a certain result of this ruling. 

One of the wisest traffic managers in St. Louis states 
that the Interstate Commerce Commission’s ruling is 
inconsistent because it does not go far enough. He 
states that in his opinion the commission can not con- 
sistently lower the Des Moines rate to the same rate as 
that into Omaha without making corresponding reduc- 
tions to intermediate points. There are any number of 
these intermediate points, he states, that are governed 
by a rate of 28 cents and higher from southern origi- 
nating points. This, in the opinion of the speaker, 
leaves an unpardonable differential which is sooner or 
later bound to stir up a hornet’s nest. 

Then, too, the traffic manager asked, what is to become 
of the rates to. intermediate points above the Rock 
Island road governed by the Chicago rate of 26 cents. 
Some of these points have a rate in effect as high as 30 
cents, which, in the speaker’s opinion, is as obviously 
unfair under the 26-cent Chicago rate as will be the 
28-cent rate to intermediate points south of the Rock 
Island road, under a 25-cent Des Moines-Omaha rate. 

Still another complication was pointed out which 
vitally affects, or should affect, St. Louis. The St. Louis 
rate is 18 cents, with a 1914-cent rate at East St. 
Louis, directly across the river. The same condition 
prevails here as prevailed at Des Moines and Omaha, 
and the commission in making the Des Moines-Omaha 
rate the same ought, by the same token, to make the 
St. Louis-East St. Louis rate the same, namely 18 cents. 
This, of course, would paralyze St. Louis lumber ship- 
ments. 

At any rate the opinion prevails here that the Inter- 
state Commerce Commission, in endeavoring to straighten 
out lumber freight matters, is getting into a hopeless 
tangle. 


(Special telegram to the AMERICAN LUMBBPRMAN.) 


Sr. Louis, Mo., July 22.—Following hard upon the 
heels of’ the Interstate Commerce Commission’s ruling, 
making the Omaha and Des Moines rate the same, 
namely, 25 cents, comes the announcement today from 
the railroads that effective August 25 the Omaha, Lin- 
eoln, Council Bluffs and Des Moines rate will be advanced 
to 261%4 cents. The Interstate Commerce Commission’s 
ruling specifies that the rates to the aforementioned 
points must be the same, so, instead of lowering the rates 
to a 25-cent Omaha standard, the carriers have advanced 
to a 26%4-cent basis. 


PAPI 


THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Sr. Louis, Mo., July 21.—Trade interest is centering 
upon the car companies. Everyone is waiting for the 
car companies to commence buying. As this branch is 
really the barometer of the whole commercial fabric 
considerable anxiety is being expressed here because of 
the hesitation of the car companies to start buying. 
While to all outward appearances the car companies are 
still lying low, yet it is true that they have been doing 
a large amount of lumber buying in a quiet way during 
the last few weeks, which would seem to indicate that 
they are endeavoring to prevent a rise in prices until 
they have quietly placed their orders on a rock bottom 
market. It can be truthfully said that during the last few 
days the car companies have placed orders for a large 
volume of lumber, although they have done it in a round- 
about way so as to cause no stir. Considerable repair 
work was started here this week, one road having as- 
sembled several thousand cars at the yards of a local 
car company for repairs. Repair work is being reported 
from all quarters as well. The railroads are getting 
ready to move the crops, which are universally reported 
to be heavy this year. Some of the lumber dealers have 
gone so far as to predict another heavy car shortage this 
fall, due to the enormous crops of grain and cotton 
that will have to be transported. 

D. P. Cooper, of Struthers, Ohio, has bought a fac- 
tory site in this city whereon he will at once. begin the 
erection of a large plant to be known as the Cooper 
Carriage Woodwork Company, which will manufacture 
carriage gear woods and other hardwood parts of car- 
riage woodwork. The factory will give employment to 
about 100 men. The plant will cost $76,000 and will be 
modern throughout. The machinery will be driven by 
electricity. 

The yellow pine business this month continues to 
show improvement, although during the last few days 
the market has lagged a little. The sales on the month 
are going to compare favorably with July last year, 
although the price tone is not so good. Prices are 
better now than they have been and seem to presage a 
steady improvement. Mill stocks are more broken than 
ever, which, in the face of a continued demand, makes 
higher prices this fall inevitable. * 

Building in this field has been rather dull this week, 
but a great deal of special work has come in, which 
would seem to indicate an impending building movement. 
In the building trades here all eyes are centered upon 
the farmer, who is the keynote to the whole situation. 
The farmer has money left over from last year’s crop 
and is assured of a bumper crop this year. Experts 


claim that the country’s yield will be 1,000,000,000 
bushels more than last year. Soon the crops will begin 
moving and railroads will be called upon for equipment. 
Hence the little boom this week in ear repairing noted 
in a preceding paragraph. 

The hardwood situation shows some improvement, but 
not as much as is shown in yellow pine. Cooperage is 
very slack just now. The sash and door trade is quiet, 
but the St. Louis dealers are doing lots of figuring on 
special work. It would appear from present indications 
that August will show a continuation of July conditions, 
but that September will see trade well on its legs, with a 
good demand all around and better prices prevailing. 

A. P. Brewer, of the Brewer Lumber Company, says 
that his orders are increasing, with especial reference to 
heavy timber stock. He says also that prices are better. 

F. J. Reifling, of the George W. Miles Timber & 
Lumber Company, reports trade conditions somewhat 
— but not such a brisk trade as he had last 
week. 

C. G. Schilling, of the W. T. Ferguson Lumber Com- 
pany, says that business continues to show improvement. 
Mills are not running full time and stocks are low, but 
the demand is better and prices have been much ad- 
vanced and are being strictly adhered to. 

C. I. Millard, of the Chicago Lumber & Coal Com- 
pany, thinks that business is doing as well as can be 
expected under existing ‘conditions. He says that his 
sales are increasing and prices are much firmer. 

J. A. Freeman, of the Freeman, Smith Lumber Com- 
pany, reports trade conditions improving slowly, with 
strong indications for a firm market by September. 

R. C. Campbell, of the Alf Bennett Lumber Company, 
says that business is not so brisk this week as it has 
been, nevertheless yellow pine conditions continue to im- 
prove in point of buying and prices. 

H. Wachsmuth, of the Dunklin Lumber Company, left 
this week for a trip to the mill. He said before leaving 
that prices are much better with him and the demand 
has grown more stable. 

J. C. McLachlin, of the Dixie Lumber Company, says 
that inquiries and sales are improving, with a much 
better price tone existing all along the line. 

C. A. Antrim, of the Antrim Lumber Company, re- 
ports that the retail trade seems to be opening up better 
now and he looks for a brisk fall business. 

C. M. MeDaris, of the Ferguson, McDaris Lumber Com- 
pany, says that the market is firmer than it has been. 
He has had a satisfactory July and predicts a good 
trade to follow. 

A. J. Neimeyer, of the Monarch Lumber Company, 
says that the new Neimeyer plant at Little Rock is 
giving a good account of itself and is piling up clear, 
bright stock, free from blue stain, at a lively rate. 

System of Examining Titles Revolutionized. 


Clinton L. Caldwell, the well known ‘‘Title Man,’’ 
whose offices are in the Chemical building, St. Louis, has 
patented recently a system of abstracting the title to 
large land holdings without using abstract books or 
indexes of any kind, doing the work quicker, better and 
cheaper than is possible under the old system. For in- 
stance, Mr. Caldwell recently made an abstract of title 
to 124,000 acres of land for the Union Saw Mill Com- 
pany in Arkansas, making 12,763 pages in thirty-nine 
days, a heretofore unheard of feat. How Mr. Caldwell 
does this is explained in a handsome little brochure 
which he has just issued and which he will send to any- 
one who may be interested upon request. 

There is probably no better posted man in this busi- 
ness in the United States than Mr. Caldwell. His knowl- 
edge is begotten of twenty years’ experience in examin- 
ing titles for American and European investors. Here- 
tofore it has been the practice of title examiners to use 
only record matter pointed out either by the public 
indexes of the recorder or by the private indexes of the 
local abstractor, commonly called abstract books. In 
the course of a page to page abstracting of a large tract 
of land recently. Mr. Caldwell devised a new system, 
which he explains in brief as follows: ‘‘ Assuming, for 
example, that one-fifth of all the records of a county 
pertain to the tracts being abstracted, the proposition 
is to pick out and abstract this one-fifth in the course of 
a page to page examination of all the records. My de- 
vice enables me to dispose of the irrelevant four-fifths 
in comparatively nominal time, so that practically all 
my time is spent in abstracting the pertinent record mat- 
ter. I have a well organized force of competent men and 
am prepared to go from county to county in the United 
States or Canada, completing employment in each in 
from one to five weeks, according to the number of 
parcels ete. 

Mr. Caldwell makes a specialty of lumber lands. 





MOUND CITY HARDWOOD NOTES. 


Sr. Louis, Mo., July 21—The hardwood business, 
while not showing the same activity that yellow pine is 
showing, is nevertheless improving. The dealers here 
are much encouraged. The July business will show 4 
satisfactory comparison with the same month last year, 
but prices are still off, although they are considerably 
firmer than they have been. Prices have advanced on 
all items of hardwood. Inquiries and sales are increas- 
ing, even in the face of a midsummer vacation period. 

Receipts by rail for twenty days this month were 
7,054 cars. Receipts by rail for the same period last 
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year were 9,988 cars, or 2,934 more cars in 1907 than in 
1908. 

Receipts by river for twenty days this month were 
253,000 feet, against 175,000 feet for a corresponding 
period last year, or 108,000 more feet feet in 1908 than 
in 1907. 

Shipments by rail for twenty days this month were 
5,56 ears. Shipments by rail for the same time a year 
ago were 6,545 cars, or 1,489 cars more in 1907 than in 
1918. ° 

Shipments by river for twenty days this month were 
63.000 feet, against 253,000 feet for a similar period 
last year, or 190,000 feet more in 1907 than in 1908. 

P. M. Anderson, of Richton, Miss., vice president of 
the International Hardwood Lumber Company, is visit- 
ing in St. Louis this week, incident to looking over 


trade conditions. Mr. Anderson operates a large modern © 


equipped ‘mill at his home town and is the possessor of 
one of the finest belts of timber in that section, owning 
in fee simple about 15,000 acres. He is an enthusiastic 
piner and looks for a great improvement during the next 
sixty days, on account of the large increase in inquiries 
for export material. 

Kk. W. Blumer, of the Lothman Cypress Company, is 
recovering from his recent illness, but is not able to 
give his whole attention to business. He reports the 
cypress situation somewhat improved, but not enough to 
brag about. 

i. W. Wiese, of the Thomas & Proetz Lumber Com- 
pany, says that his business has picked up this week in 
both volume and prices. He says that he has had a 
good July and looks for about the same volume of trade 
in August. September, he thinks, will show up big. 

Theodore Plummer, of the Plummer Lumber Company, 
reports a very quiet business, with a possible strengthen- 
ing tendency in buying and a better price outlook. 

Joe Hafner, of the Hafner Manufacturing Company, 
reports trade in his line still quiet, but with hopeful 
signs in the horizon. He thinks that when the farmers 
begin to build this fall conditions will be much improved 
in the hardwood line. 

lu. M. Borgess, of the Steele & Hibbard Lumber Com- 
pany, says that the hardwood situation grows more hope- 
ful every day. Just now things are seasonably dull but 
prices are on the mend and orders are more plentiful. 

George Luehrmann, of the Charles F. Luehrmann 
Hardwood Lumber Company, says that he has had a 
fairly satisfactory July trade and he looks for a reason- 
ably fair trade next month. 

K. 8. Little, of the Little Lumber Company, reports 
that his trade has been picking up right along and that 
the outlook is much brighter. 

R. F. Krebs, of the lumber company of that name, 
says that trade is dull now, but that it shows signs of 
picking up both in point of sales and prices. 

W. W. Dings, of the Garetson, Greason Lumber Com- 
pany, was in Chicago this week, where he succeeded in 
landing a pretty heavy gum order. He says that trade 
is improved and prices are firmer. He looks for a con- 
tinued picking up in business this fall. 

Franz Walstein, of the lumber company of that name, 
reports his sales for July somewhat better than they were 
the month preceding. He looks for a pretty fair August. 





LOOKING TO INDUSTRIAL PEACE. 

Sr. Louis, Mo., July 21.—Under the caption, ‘‘ Back 
to the Full Dinner Pail and Regular Dividends,’’ the 
executive committee of the National Prosperity Associa- 
tion, of which E. C. Simmons is the chairman, has pre- 


pare’ a cireular letter which is today being sent out 
by the thousands to commercial clubs and business or- 
ganivations throughout the country and to the heads of 
thou-.nds of large business houses and manufacturing 
Insti‘utions. The letter is in part a review of the pros- 
perii'y movement, now in its third month, and closes 
wit! an especial appeal to the railroads. The letter re- 
cites that as a result of the reémployment idea of the 
Nai nal Prosperity Association between 17,000 and 
20,0 men were restored to the payrolls inside of thirty 
day- and orders for $5,000,000 worth of merchandise 
wer placed by St. Louis wholesale houses. The letter 
Say: that the return of prosperity to the railroads has 
not en commensurate with that of other lines of busi- 


ness. The letter says: 


l railroads of the United States employ in their normal 
ope ion almost one-tenth of the male adult population. 
They use one-third of the iron and steel products marketed 
in this country. They consume 27 percent of the lumber 
cut. ‘Following November last, for nearly six months, they 
Sus} ded improvements, only making such repairs as were 
absol\tely indispensable. Their purchases fell off in some of 


thos» inonths 90 percent, as compared with the same months 
of t\« preeeding year. One system with a terminus in St. 
Louis. the purchases for which ran about $1,000,000 a month, 


Was ‘uying about $30,000 worth of supplies before the pros- 
perit movement was inaugurated. Conditions with the rail- 
toa’: show marked improvement, but they still fall far short 
of normal. ‘The freight cars are being drawn from the side 
tracks into active service at the rate of 2,500 to 3,000 a 
day. but there are still too many of them idle. 

When the National Prosperity Association movement start- 


ed, the beginning of May, there were over 400,000 railroad 
: mp oyees idle. They had lost their work partly because of 
_ <cneral depression and largely because of unwise efforts 
© enact drastic laws in which there was small element of 


fairness and equity toward railroads. Who are the railroad 
Managers or nigh officials seriously hurt during the cam- 
palign we have had against the railroads? These men have 
Suffered in fortune, some of them heavily, but their losses 
_. hot to be compared with the railroad employee who has 
eeu thrown out of work through no fault of his. 
one action of the state convention of commercial clubs of 
; ‘homa in calling a halt upon blind, unreasoning hostility 
., railroads was one of the hopeful symptoms of the na- 
nal ST movement. It was a ringing expression of 
Steadily strengthening conservatism. In several other states, 
east and west, business and trade organizations, holding 
ae conventions, have gone on record by vote of indorse- 
‘ ne and codperation, to support this movement. 
' Neleving that the railroads should be given time to adjust 
promoting a to — new ap etaes, pet > any sense 
reactiona: e National Prosperi - 
Sociation says : “Give us dustrial peace.” ane ec 


A DISASTROUS FIRE. 


Sr. Louis, Mo., July 21.—Fire, believed to be of in- 
cendiary origin, on Monday night destroyed the plant of 
the Frederick Hoffman Cooperage Manufacturing Com- 
pany, at Water and Poepping streets, doing damage esti- 
mated at $50,000 by Mr. Hoffman. The fire broke out 
apparently at all parts of the plant at the same moment, 
giving color to the theory of incendiarism. It was one 
of the most stubborn blazes that the local department 
has had to contend with in a long time. The plant had 
been closed down for some time and Mr. Hoffman be- 
lieves that the fire was caused by some dissatisfied 
former employee. At the time of the fire the plant car- 
ried a heavy stock, and Mr. Hoffman estimates the dam- 
age to be over one-half of the total loss. Machinery 
was damaged to the extent of $20,000 and the building 
$7,000. The only insurance carried was $5,000, which 
was on the building. 





IN THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., July 21.—If reports of the condi- 
tion of the mill stocks of the country are reliable the 
‘“buy now’’ movement should be extended to the retail 
lumber trade and to factory buyers who may be antici- 
pating anything like an active fall demand. In this ter- 
ritory yellow pine, being the main wood handled, this 
proposition will apply more to that, although as a mat- 
ter of fact a spurt in the demand for any kind of lum- 
ber would render it impossible for the mills to handle 
the business with promptness in the majority of in- 
stances. Since the panic and consequent slump in lum- 
ber values the curtailment in the production has been 
enormous and mill stocks of all kinds are vastly lower 
than normal for this time of year and much lower than 
for many years. Usually, in anticipation of the fall 
trade, the manufacturers aim to have large and well 
assorted stocks in July, but as they have been merely 
exchanging dollars in selling their product all this year 
they have had no incentive to pile up lumber at 
their mills, and the start of the buying for fall trade in 
1908 finds the mills with stocks much below normal and 
lacking in sorts. The largest manufacturers of yellow 
pine are returning mixed orders every day because they 
can not supply certain items promptly, and do not want 
to take the orders knowing that there will be indefinite 
delay in making shipment. They are, as far as possible, 
selling from stock sheets, and retailers who have been 
in the city within the last week with orders to place have 
not only had difficulty in placing them but have had to 
divide their business among a number: of companies, 
where ordinarily any of the larger concerns could take 
all the business and handle it easily. It is said that 
practically everything in the way of No. 1 dimension is 
scarce at the southern pine mills, also some sizes of 
No. 2, and there is no large supply of anything in the 
way of common. Uppers are more plentiful but some 
items on the left side of the list are becoming scarce. 
The same applies to cypress and Pacific coast woods, and 
in hardwoods stocks of uppers are very light. There is 
no question that if the demand increases during the next 
thirty days, as it has since the first of the month, many 
dealers in this and other parts of the country will not 
be able to get in sufficient lumber to start their fall trade. 

Retail trade conditions are about normal for this time 
of year. Country trade is quiet, as it always is in July, 
and will continue so until the farmers get their field 
work done. Farmers in the southwest are devoting every 
minute possible to their field work, and are gathering 
much larger crops than they expected under the discour- 
aging conditions that prevailed in May and June. A 
report from Texas indicates that crops will be heavy and 
that the home consumption will take all the lumber the 
Texas mills can furnish. Oklahoma, Missouri and Kan- 
sas will have crops which at prevailing prices will bring 
an immense sum to the farmers of those states, and lum- 
ber dealers of the southwest say the outlook is encourag- 
ing, and the most of them expect to have an average de- 
mand. City and town trade at most points is nearly 
or quite as active as usual at this time of year, indicat- 
ing that in this territory at-least the panic is not only 
past but forgotten. 

Ed R. Hogg, of Jefferson City, one of the best known 
lumbermen in this state, was in Kansas City on the 15th. 
Mr. Hogg sold his yard at Jefferson City lately to the 
Jefferson City Lumber Company, and toward the end of 
the month will take a trip to the Pacific coast with a 
view to investing in timber or mill properties if he can 
find something suitable. ie é : 

W. Johns, of Sedalia, this state, was a visitor in this 
city last week. Mr. Johns is a golf enthusiast and to- 
gether with C. J. Carter enjoyed a game of golf at the 
Evanston Club while in town. Mr. Johns says that trade 
in Sedalia is rather quiet but that the fall outlook is 
fair. 

E. S. Miner, of Bethany, who operates a number of 
retail yards in northern Missouri, was in Kansas City 
on the 18th with a number of orders to place. He says 
that crop conditions in his section are good, especially 
corn and hay. 

The Byrne-Renfro Lumber Company, of 714 R. A. 
Long building, has accepted the eastern sales agency for 
the Defiance Lumber Company of Tacoma, Wash., manu- 
facturer of fir lumber and red cedar shingles. 


Oe iii 


FROM A BIG EAST TEXAS MILL POINT. 


Beaumont, TEX., July 19.—The lumber market is 
improving, if. the statements of local manufacturers are 
to be taken for anything. Prices are advancing on that 
charaeter of lumber, of which the stocks on hand are 
light or nearly exhausted, but have not as yet ad- 
vanced on any of the stocks that are plentiful and can 
be had at a moment’s. notice. . ; 

The Kirby Lumber Company is making active prepa- 
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FOR SALE 


Tracts and quarter sections in California, 
Oregon and Washington, averaging from 
twenty thousand to one hundred thousand 
feet Merchantable Timber per acre. 
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Buy Crees and Get Rich 


W. I. EWART, 


TIMBER LAND INVESTMENT BROKER 





Alaska Building, 
SEATTLE, WASH. 








Timber Lands for Sale 


In Idaho and Washington. 
ROBBINS TIMBER COMPANY 


SPOKANE, WASH. 


R. L. MORSE CO. ,noonronaten 
Washington and TIMBER LANDS. 
NOW OR NEVER 


During the present lull in lumber business is the time to buy timber 
at prices which can never be duplicated. 


610 Oriental Bullding, SEATTLE, WASH. 
We 


we  GHOICE TIMBER LANDS 


in Washington, Oregon and British Columbia. 
Large and small tracts. Correspondence solicited. 


RYDER-GOUGAR CO.., Tacoma, Wash. 
F. W. MITCHELL & CO. 
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SHINGLE MILL AND he re 
SAW MILL PROPERTIES AND FARM LANDS 
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629-633 Pioneer Building, 7 


TIMBER- LANDS 


WASHINGTON, OREGON and BRITISH COLUMBIA 
Write for particulars, 
APPLETON INVESTMENT CORPORATION, Ltd. 
707 American Bank Bidg., SEATTLE, WASH, 


SEATTLE. WASH. 




















The Curiosity Shop. 


Hundreds of just such questions and answers 
as these are found in the AMERICAN LUMBER- 
MAN’S new book “The Curiosity Shop.” They 
cover every phase of the manufacture, transporta- 
tion and sale of lumber. Sent postpaid for $2. 
Descriptive circulars may be had of the 


AMERICAN LUMBERMAN, 
315 Dearborn St., Chicago. 


IN FOREST LAN 


Second edition. The humor and sentiment of 
the lumber industry, in verse. $1.25, postpaid. 


AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO. 














By DOUGLAS MALLOCH, 
"the lumberman poet.” 
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rations to open up a couple of its plants that are now 
idle, but nothing will be given out until after the state 
primaries, Mr. Kirby being deeply interested in the 
campaigns of several parties. 

President Sam Park, of the Industrial Lumber Com- 
pany, left Thursday for Chicago. He. will return im- 
mediately after a meeting there, in which the status of 
the yellow pine merger will be disclosed. 

M. C. Reefer and Wiley Sewall, of Kansas City, were 
visitors in Beaumont this week. Both gentlemen are 
engaged in the lumber trade and both predicted a rapid 
return of prosperity to the trade. 

President Ben S. Woodhead, of the Beaumont Lum- 
ber Company, stated that business conditions are pick- 
ing up so far as the lumber trade is concerned and he 
looks forward to a healthy condition of affairs in all 
industrial lines in the immediate future. Mr. Wood- 
head has been making tours ofethe state, getting point- 
ers on the situation. 

The Texas & Louisiana Sawmill Association is busy 
disseminating AMERICAN LUMBERMAN editorials as well 
as in assisting the onward march of prosperity. The 
latest effort of Secretary Tamm is the sending out of 
literature calculated to show the actual conditions of the 
lumber market in Texas and Louisiana, as well as the 
mills at work and the mills that are down. 





IN THE EAST TEXAS LUMBER CENTER. 


Houston, TEX., July 18.—Salesmen believe that there 
will be a car shortage in the southwest this coming fall, 
just as there was in previous years, in spite of the fact 
that an enormous number of ears have been laid up 
idle during the last season. The Texas and Louisiana 
lines are already becoming slow in answering calls for 
lumber cars and this is becoming more apparent every 
day. The number of bad order cars lying around on 
the sidetracks of the southwest at present is enough to 
cause a car shortage. Everything seems to favor the 
prediction of a coming shortage of cars. One of the 
heaviest crops on record will be handled this fall and 
at the same time there is a strong and growing demand 
for lumber, which is causing the shipments to increase 
daily. Unless some hurried action is taken to repair the 
many thousands of box ears that are lying out of order 
there will be trouble to make shipments this coming fall. 

John Henry Kirby, in an article printed today in the 
press in all parts of Texas, makes a second answer to 
Attorney General Davidson, of Texas. This article, 
two columns in length, takes up statements recently 
made in stump political speeches in the state by Mr. 
Davidson, and denounces them as falsehoods. These 
statements are to the effect that the Standard Oil Com- 
pany, the Waters-Pierce Oil Company and the Airby 
Lumber Company are all a combination of trusts, work- 
ing together for the suppression of the freedom of the 
people of Texas and that they are opposing him openly 
to secure an opponent who will in no manner hamper 
the workings of the trusts in the state. Mr. Kirby’s 
answer is a most powerful one and denies any statement 
of a trust directed at the Kirby Lumber Company, as 
well as any stories of combination with the oil com- 
panies mentioned, and he demands that the attorney 
general show his proofs for such statements. 

Mr. and Mrs. J. P. Carter have left for Mexico, where 
they will spend several weeks’ vacation in the highlands. 
Mexico, aside from the slowness of travel, is said to pro- 
vide some of the finest summer residences that can be 
found, and the summer climate of the City of Mexico 
itself is much like that of Denver. ; 

Arch McDonald, a wealthy Houston timber man, late- 
ly returned from Mexico more pleased than ever before 
with the timber and lumber prospects in that country. 
He bought another -large tract of Mexican pine timber 
iand while there, adding strongly to the already heavy 
holdings of himself and father in that country. He 
states that retail lumbermen of the City of Mexico 
offered to contract at an agreeable price for the entire 
output of a big mill if be would build and operate one 
in Mexico within striking distance of the city, and that 
there is a strong demand for saw mill men. 

Gerald Fitzgerald, formerly assistant general manager 
of the Orange Lumber Company plant at Orange, is now 
in the sales office of Rockwell Bros. & Co. in Houston. 

George Dunean, secretary of the Carter Lumber Com- 
pany, of Houston, returned several days ago after sev- 
eral weeks’ absence. He took in the democratic con- 
vention at Denver during the course of his trip, and 
he ¢laims that he personally looked after the insertion 
of a yellow pine plank made at his Mayo mill, in the 
platform adopted by Bryan at the convention, and be- 
lieves that it will help bring home a winner. 

John Chandler, sales manager for the Orange and 
West Lumber companies, makes an excellent report of 
conditions. He states that matters could not possibly 
right themselves any better than they have done during 
the last forty days in the southwest lumber world, and 
that everything looks as though January 1 will see 
the pine market in perfect health again. As an indi- 
cation of the demand he states that he has sold over 200 
cars of lumber in a single day during the last week, 
and that his average of sales is high: 

J. M. West is now at the head of a great lumber in- 
stitution, with headquarters at Houston. He owns the 
Orange Lumber Company, with its big double band mill 
at Orange; the West Lumber Company, with one of the 
finest 75,000 capacity mills in existence; the Hawthorne 
Lumber Company, at Hawthorne, La., and now he has 
acquired a controlling interest in the Long Leaf Lumber 
Company, with mill at Bon Wier, Tex. All the output 
of these four mills is being sold through the general 


sales office on the eighth floor of the Paul building in 
Houston. 


- 


PROGRESS IN THE CENTRAL SOUTH. 





Increased Strength General — New Cypress List—Car Shortage Auguries- Railroad Demand 
Growing—New Southern Enterprises. 
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CRESCENT CITY NEWS. 

New ORLEANS, LA., July 20.—Probably more substan- 
tial improvement in yellow pine has been noted during 
the last seven days than in any other southern wood, and 
it may be said by way of parenthesis that none of the 
southern woods is more in need of improvement. While 
cypress and the hardwoods are making steady but very 
gradual gains the yellow piners report a much stronger 
market and an ability to command on an increasing num- 
ber of items a better price. The better feeling among 
manufacturers is probably attributable in great part to 
the symptoms of activity on the part of the railroad 
people. The placing of a single order for 2,000,000 feet 
of ear sills for one road is reported from Mississippi, 
but not thoroughly substantiated, while there is said to 
be more active call for bridge and railway timbers. An- 
other report deals with the placing of an order for 
1,000,000 feet of flooring. Reports concerning prices 
differ, principally, however, in the amount of advances 
secured on the scarcer items, which are given a range 
of all the way from $1 to $2.50. In addition there is 
said to be some improvement of the export demand, 
though the local clearances fail to bear it out. Manu- 
facturers are so far encouraged by the prospect of re- 
vival that some of them are preparing to enlarge their 
output, or, where the mills have been shut down, to re- 
sume. There is said to be better demand for saw mill 
labor, skilled and unskilled, though as yet there is little 
eall for additional clerical help. 

A new cypress list, dated July 15, and superseding 
that of December 23 last, contains the code of ethics 
promulgated by the Lumber Trades Congress at Min- 
neapolis and recently adopted entire by the Southern 
Cypress Manufacturers’ Association. The list shows few 
variations in quotations from that of last September. 
An advance of $1 a thousand is noted on first and second 
clears, inch to 2-inch, while inch random, No. 1 common, 
and inch No. 2 common are quoted $1 lower than be- 
fore. A bevel siding is up 25 cents and B bevel siding 
advances 75 cents. The strengthening of cypress prices 
has been brought about in the main, however, by reduc- 
tion or elimination of concessions. The business prob- 
ably will show some gain over that of June, but not 
enough to set the buyers’ pulses to stirring. Demand 
for car siding and track material is distinctly better, the 
factory trade shows little change, and the call for yard 
stock is making haste to improve very slowly. The cy- 
press people have apparently no intention of increasing 
output in the immediate future. Shingles are moving 
more rapidly, the best call being for primes. Texas is 
getting into the shingle market, as usual about this sea- 
son, but there is said to be increased demand over the 
country generally. Lath are moving about as they 
have. 

Complaints of car shortage are already heard, several 
mills on the Texas & Pacific, according to report, finding 
it difficult to secure cars as rapidly as they are needed. 
One manufacturer expressed the opinion today that the 
car shortage in the fall will be fully as acute as that 
of last year or the year before. ‘‘ Indications point,’’ 
he explained, ‘‘to bumper crops, which will have to be 
handled. The car supply for some years has not been 
large enough by any means to handle the normal fall 
business. ‘This fall many of the cars will be in the shops 
for repairs. The manufacture and repair departments 
of most railroads have been practically idle for months 
and crippled ears have been accumulating on the sidings. 
Taking all these things into consideration there is no 
getting away, in my opinion, from the fact that there 
will be fewer cars available this fall than there have 
been during either of the last two years. With a bumper 
crop and anything like a seasonable lumber movement 
I can’t see anything ahead but a serious car famine.’’ 

The assessment rolls of St. Tammany parish as re- 
vised by the police jury show sweeping reductions, the 
total being $4,734,547 as against $6,192,408 rendered by 
the assessor. The reductions made by the police jury 
were principally confined to timber lands, the assess- 
ment of virgin timber lands having been cut from $16.92 
to $12 an acre. The Great Southern Lumber Company 
and the Salmen Brick & Lumber Company ure both large 
holders of timber lands in St. Tammany and will share 
with other timber owners the benefits of the reduction. 

A dispatch from Lake Charles, La., announces that 
the right of way for the section of the Intercoastal ca- 
nal from Bayou Teche to the Mermentau river has been 
secured, thus paving the way for construction, the money 
for that purpose having been already appropriated. One 
of the conditions upon which the appropriation was based 
was that the right of way should be secured without cost 
to the federal government. In most cases little difficulty 
was met with in obtaining free grants from the private 
owners of the land needed, but one portion was owned 
for school purposes in Cameron parish and under the 
law the directors were powerless to convey it. Repre- 
sentative Locke, who is secretary of the, Inland Water- 
way Association, with the assistance of Senator Guey- 
dan secured the passage of a law by the last session of 
the legislature authorizing school directors to donate 
rights of way for public purposes. On Saturday Mr. 
Locke was notified that the Cameron parish school board 
was ready to make delivery of the necessary deed and 
it is now declared that nothing stands in the way of 
construction of the Bayou Teche-Mermentau section of 
the Intercoastal canal. - 

At a meeting of the stockholders of the Kimberley- 


Wing Company held at Vicksburg last Saturday the fol- 
lowing officers were elected: J. F. Conant, president ; 
William C. Wing, vice president; Daniel L. Kimberly, 
secretary-treasurer. ‘These with C. B. Clarke and T. M. 
Gilbert constitute the first board of directors. Messrs. 
Wing, Kimberly and Clarke will have the active man- 
agement of the company’s factory, upon which construc- 
tion has begun. The company has a paid up capital of 
$100,000, is domiciled at South Vicksburg and will man 
ufacture woodenware, cooperage and furniture. It was 
organized by Wisconsin capitalists. 

T. J. Rosell, president of the Rosell Manufacturing 
Compeny, operating a large sash, door and blind fac 
tory at Biloxi, Miss., has been nominated for mayor by 
the democrats of that city, a nomination equivalent to 
election. In the first primary Mr. Rosell and his oppo- 
nent polled exactly the same number of votes, but in 
the second the lumberman pulled away, winning by a 
majority of 28. 

The fremont Lumber Company July 15 temporarily 
shut down its plant at Rochelle, La., for the purpose of 
making extensive improvements and increasing th? capac 
ity of the mill. Six additional boilers and twelve con 
crete dry kilns will be installed, while vhe planing mill 
yards will be enlarged and remodeled along with other 
improvements. 

George S. Gardiner, of Eastman, Gardiner & Co., Lau 
rel, has given to fifteen of the teachers in the Laurel 
public school free trips to the summer normal at the 
University of Chicago, a bit of practical philanthropy 
that is highly appreciated not only by the beneficiaries 
but by the city of Laurel, whose people will reap the 
berefit in the more efficient education of their children. 

The taxpayers of ward 7 in Claiborne parish, Louisi 
ana, last week voted a bonus of $50,000 to aid in the 
construction of the Shreveport & Northeastern railroad, 
which is being built from Homer to Shreveport. The 
bonus takes the shape of a tax of 5 mills on all property 
situated in the ward, to continue ten years, or until the 
sum of $50,000 has been donated. ' 

Exports for the week: 

Steamship Maarten Saenz, Cadiz—138,988 staves, 6,396 
pieces oak lumber, 9,994 pieces gum lumber, 730 pieces ash 
lumber, 27 pieces cypress lumber, 22 cypress logs, 43 gum 
logs, 54 poplar logs, 43,312 staves. 

Steamship Proteus, New York—50,625 feet lumber, 10 
cases skewers, 434 bundles headings. 

Steamship Bellaura, Antwerp—10,349 pieces gum lumber, 


1,687 bundles gum lumber, 6,447 pieces oak lumber, 547 bun- 
dles oak lumber. 

Steamship Taunton, Bocas del Toro—3,008 pieces yellow 
pine lumber, 2,183 cross ties. ‘ 

Steamship City of Tampico, Tampico and Vera Cruz 
8,280 packages box shooks, 1,568 telegraph poles, 5,565 bun 
dles lumber. 

Steamship Rosina, Ceiba—20,000 feet lumber. 

Steamship El Siglo, New York—2,826 bundles box mate 
rial, 84,375 feet lumber. 

Steamship St. Laurent, Havre—12,000 pipe staves, 4,667 
French claret staves, 1,686 tank staves, 1,588 bundles 
hardles, 44 poplar logs, 1,272 cedar logs, 1,742 pieces pine 
lumber, 8,296 pieces gum lumber, 63 bundles oak lumber, 
15,062 pieces oak lumber, 52,935 French claret staves, 71 
bundles oak lumber, 1,554 pieces oak lumber. 


Lumber receipts at the basins (coastwise shipments) 
totaled for the week 1,200,000 feet. 
Following are the total exports of lumber, timber and 


other forest products from the port of New Orelans for 
June: 


Boards, deals and plank—Austria, 29,000 feet; Belgium, 
1,648,000 feet; British Honduras, 10,000 feet; Costa Rica 
105,000 feet; Cuba, 170,000 feet; Irance, 1,079,000 feet 
Germany, 826,000 feet; Guatemala, 11,000 feet: Honduras. 
137,000 feet; Italy, 825,000 feet; Panama, 707,000 feet 
United Kingdom, 3,974,000 feet; total, 9,579,000 feet. 

Sawn timber—Costa Kica, 44,000 feet; France, 35,000 
feet; Germany, 653,000 feet; Italy, 317,000 feet; United 
Kingdom, 718,000 feet; total, 1,767,000 feet. 

Staves—Austria, 11.980; Belgium, 225,991 : France, 1,003. 
687; Germany, 394,167; Italy, 165,539; Portugal, 81,600 
Spain, 246,002 ; United Kingdom, 422,615: total, 2,552,581. 

All other lumber, in value—Germany, $175; Cuba, $8,126 
Honduras, $959; Mexico, $16,946; United Kingdom, $8): 
total, $26,291. 

Manufactures of lumber, in value—Costa Rica, $574 

Cuba, $4,187; British Honduras, $2,057; France, $13,110 
Germany, $13,869; Guatemala, $499; Honduras, $2,764 
Italy, $75; Mexico, $9,642; Nicaragua, $648; Panama 
$8,161; total, $88,536. 
__vimber, logs ete., in value—Austria. $1,280; Belgium. 
$7388; Costa Rica, $1,646; Cuba, $5,177; France, $7,948: 
Germany, $18.370; Honduras, $4,096; Panama, $952; United 
Kingdom, $1,208; total, $42,105. 







SOUTHEASTERN MISSISSIPPI NEWS. 


HATTIESBURG, Miss., July 21.—All lumbermen of this 
vicinity feel convinced that conditions will improv: 
steadily. The change during the last two weeks has been 
most pronounced, more so than the most optimistic 
had anticipated. A large amount of railroad material 
has been booked by local wholesalers, who report a diffi 
culty in finding the mills to eut the stock. But few 
mills are now running and most of these have sufficient 
orders to keep them running full blast for several weeks 
and they are afraid to load up with other bills. The 
market is recuperative and advancing, and lumber soli 
in three weeks from today will bring more money than 
that which is being placed now. Fortunately, the mills 
are not resuming operation, for the reason that they dis- 
cern better conditions ahead. They are very wisely 
taking the situation in a conservative manner and the 
production of Mississippi will certainly not increase 
faster than the sales. 

W. J. Haynen has been made assistant general man- 
ager of the J. J. Newman Lumber Company, in this 
city, this appointment having been recently made by 
General Manager E. 8. Peck. Mr. Haynen was for some 
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time master mechanic of the Mississippi Central rail- 
road and subsequently was with the Gulf & Ship Island 
railroad. 

The New Orleans & Northeastern railroad will soon 
begin work installing sidetracks in this city for the 
prospective $125,000 passenger station in this city. This 
work has been under consideration for a long time, and 
it is now probable that there will be no further procrasti- 
nation. 

B. D. Moore, of the Moore-Haggerty Lumber Company, 
of this city, one of the most prominent wholesaling con- 
cerns in this section, is in a local hospital suffering with 
a severe attack of appendicitis. Mr. Moore has been 
subject to the disease for some time and has been in a 
serious condition since the last attack. An operation 
was performed a day or two ago, although the appendix 
was not removed, owing to the condition of the affected 
organs. It was announced this morning that Mr. 
Moore’s condition is much better and his many friends 
are hopeful of immediate and decided improvement. 

Vice President Hale of the Gulf & Ship Island rail- 
road states that conditions at the saw mills along his 
road are greatly improved and that many mills will be 
ready to resume operation soon. Mr. Hale expresses 
the opinion that the mills have enjoyed an average in- 
crease of $1 a thousand on their product. 

John R. Walker, of Norfolk, former secretary of the 
North Carolina Pine Association and now president of 
the Lumbermen’s Bureau of that city, was in this city 
the early part of this week visiting his brother, Ewing 
A. Walker, secretary of the Mississippi Pine Association. 
Mr. Walker has been on a business trip in the south 
Atlantic states. 

A few days ago the planing mill of James Hand, at 
Purvis, this state, was slightly damaged by fire. A few 
days’ work will suffice for the repairing of the damage 
and the mill will then run regularly. Since the recent 
cyclone, which destroyed practically every building in 
Purvis, the Hand mill has played a prominent part in 
the recuperation of the village. . 

The Ingram-Day Lumber Company, of Lyman, will 
soon complete what will be one of the finest saw mills 
in the south. Last November this company began tear- 
ing down its old saw mill, which, with its two cireular 
saws, had a daily capacity of approximately 85,000 feet. 
The concern has been at work on its new plant, which 
will consist of three band saws, a gang saw and a resaw. 
New brick kilns have been installed and extensive lum- 
ber docks constructed. The company purposes building 
more dry sheds and making other important additions. 
The capacity of the logpond has been doubled and in 
addition a reserve pond or reservoir has been dug in 
which will be kept water for protection against fire. 
‘he plant is to be unusually complete and modern and 
vill probably be ready for operation in thirty or forty 
days. It is unauthoritatively stated that there may also 
be built a large new planing mill shortly after the com- 
pletion of the saw mill. 

It is reported that the farmers of this state have 
erected fifty warehouses, in which will be stored cotton 

n the hopes that it can be held for 15 cents. The lum- 
hermen might well look with emulation upon these evi- 
ences of effective and wise coédperation between their 
eighbors. 

The latest enterprise which promises to add to the 
ister of Hattiesburg is a paper mill, wherein yellow 
ine pulp will be turned into various kinds of paper. 
uch plants are in successful operation in the south and 
he industry has passed well beyond the experimental 

age. W. H. Crocker, of Ridgway, Pa., is the promoter 

the enterprise mentioned. Mr. Crocker has been 
ending some time in this city and vicinity and re- 
utly shipped east a carload of medium sized saplings, 
om whieh the bark had been peeled. This material, 

‘ich was secured from timber near Arnold, Miss., a 

int on the Mississippi-Central railway, will be used in 

perimental purposes. It has been asserted by authori- 

s on the subject that yellow pine is preferable to any 

\1 for the production of paper, owing to its stronger 

<ture. The plant, which probably will be installed in 

s city, will cost fully $250,000, possibly more, and will 

a valuable acquisition to this territory and a potent 
hoost to the paper producing industry. 

Rumor has it that the New Orleans & North Eastern 

ilroad lately bought from the Louis Werner Saw Mill 
(ompany a tract of twenty acres of land across Leaf 

+ from Hattiesburg. The motive assigned was the 

tention to extend the local yards over to the ground 
acquired and to install car shops across the stream. 

lvrther developments pertaining to this matter are ex- 
pected in the near future. A saw miil, formerly oper- 
ated by the Louis Werner Saw Mill Company, still stands 


upon the site. 
——e—eeere" 


FROM A MISSISSIPPI LUMBER CENTER. 

\lnripIAN, Miss., July 20.—The yellow pine situation 
seems to be getting stronger daily, more inquiries and 
orders are coming in to all of the dealers at advanced 
prices and on new inquiries higher prices are being 
quoted, and in a number of cases business has come in. 
What few mills are running are filled up with orders to 
run them from three to four weeks, and few of the mills 
will take on any business at the going prices of today, 
as they all seem to think that within the next few weeks 
that prices will be at least $1 a thousand higher all 
around than the highest prices of today. Dimension 
stock is advancing rapidly and there are few mills 
throughout this section that have a full assortment of 
this material cn hand, while 6 inch No. 2 strips can 
Searcely be found anywhere. 

The movement of lumber through the Meridian yards 
has increased materially within the last few weeks and 
the railroad companies report an increased demand for 
cars. While empty cars are plentiful at present, un- 





less a large amount of repair work is done within the 
next few weeks there will be the same old ery of car 
shortage this fall as there has always been at that time 
of the year. 

The Meridian Lumber Company reports a large in- 
crease in the number of orders received and states that 
it has enough business booked to keep the mills going 
at full time for at least thirty days. 

The C. W. Cochrane Lumber Company reports that 
it is receiving more orders than it can fill with all its 
mills running and states that it is being offered better 
prices daily. 

The Prime Lumber Company states that it has plenty 
of business at present and are only taking the best 
order offered, as they want to keep in good shape to 
get the advantage of all advanced prices. 





ON MISSISSIPPI SOUND. 


GULFPORT, Miss., July 18.—There is decidedly a bet- 
ter feeling among the manufacturers of lumber in this 
district and the mills that are running are putting in 
more time and are reorganizing their forces for a heavier 
run than has been necessary for some time. There has 
been an advance in the price of lumber of some grades 
$1 a thousand and the millmen expect a further advance 
of $2 before September 1, and the demand is heavier 
and buyers are not so exacting as of late. Those who 
will need lumber during the rest of the year, recogniz- 
ing that the worst of the financial depression is passed, 
are buying. This applies particularly to the railroads. 
Not a road in southern Mississippi is building any cars 
or doing any amount of repairing as, according to re- 
port, they are being operated at a loss. But the rail- 
roads have promise of improved conditions. One road 
is reported to have bought 2,000,000 feet of car sills to 
be stacked now for delivery when business picks up and 
the demand for cars is greater. 

A. E. Walker, secretary of the Mississippi Pine Asso- 
ciation, who maintains a bureau of-information or an 
employment bureau that is patronized by the millmen 
when they need any kind of a saw mill hand, finds a 
greater demand for laborers of all kinds than has been 
required for a long time. 

Exports from this district during the week have been: 

Steamship Crusader, Delagra Bay, Africa, 2,950,000 feet 
lumber, value $5,950; by the Standard Export Lumber 
Company. 

Steamship Samara, Greenock, Scotland, 746,000 feet sawn 
timber, value $22,369; Grangemouth, Scotland, 63,000 feet 
lumber, value $1,770, 60,000 feet sawn timber, value $1,085 ; 
by the Standard Export Lumber Company. 

Steamship Marie Menzell, Buenos Ayres, Argentina, 1,- 
628,000 feet lumber, value $28,488; by the L. N. Dantzler 
Lumber Company. 

Schooner Frederick Henchen, Havana, Cuba, 392,000 feet 
lumber, value $4,414; by the Moragues Lumber Company. 

Steamship Pomaron, Rowen, France, 451,000 feet lumber, 
value $9,020; 129,000 feet sawn timber, value $2,588; Bor- 
deaux, France, 36,000 feet sawn timber, value $720; by 
the European Lumber Company. 

Vessels in port: 

Steamship Disa. 

Ships Sojie, Kings County, Eastlands. 

jarks Primo, Krilenheld, Blanche. 

Schooner Willic H. Child. 





INTERIOR MISSISSIPPI LUMBER NEWS. 


VicKsBuRG, Miss., July 16.—George T. Houston, of 
Chicago, returned to that city this week after a ten days’ 
inspection of the mill interests of Houston Bros. here. 
He announced that his brother, Frank Houston, would 
go to Europe for the summer. Houston Bros. are anx- 
ious to begin building the electric car line from Vicks- 
burg to their plant at Waltersville, as soon as the gov- 
ernment has completed repairs to the national cemetery 
road. 

An attorney of the Manufacturing Lumbermen’s Un- 
derwriting Association, of Kansas City, is in the state 
this week perfecting the legal fight it is to make against 
Insurance Commissioner T. M. Henry, who recently issued 
an order barring it from doing business in Mississippi 
on the ground that it had not accommodated itself to 
the state’s requirements. An agent of the company was 
recently arrested at Meehan Junction and gave bond. 
The company claims that it writes no business except saw 
mills and such property, and under the laws of its own 
state has a right to do business here. 

O. R. Wood, of the Mississippi Lumber Company, 
spent several days in Jackson this week. He noted much 
activity in the lumber plants there, and reports that the 
Enochs Manufacturing Company is crowded with orders. 

Captain J. J. White, of McComb City, has just been 
reélected commander of Stockdale camp, United Con- 
federate Veterans of Pike county. The lumber mag- 
nate will tender his comrades a picnic at his new park, 
Riverside, at Holmesville, in August. 

J. W. Small, of Chicago, who has just erected a big 
saw mill plant at Columbus, and bought large timber 
interests at a cost of about $50,000, will not begin opera- 
tions for several months. The condition of the Tom- 
bigbee river had much to do with this decision. Mr. 
Small bought a large tract of timber land from Messrs. 
Stinson and McCullough, located on the river, between 
Buttahatchie creek and Aberdeen, and it is his plan to 
raft the timber to the Columbus mill and work it up. A 
spur track to connect with the Mobile & Ohio railroad 
will be built. Mr. Small will be at his Chicago office 
during the summer, returning to Columbus this fall. 

The Sardis & Delta railroad, fourteen miles long, has 
secured an injunction restraining the railroad commis- 
sion from enforcing the 3-cent rate on lumber and tim- 
ber recently promulgated. This was a reduction of one- 
half from their former 6-cent rate on timber which con- 
stitutes practically their entire business, Chancellor Lyell 
granted. the injunction and Attorney General Fletcher 
waived formal notice for the state. The Sardis & Delta 
is a logging road running from Sardis out into the woods, 
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WE WANT Your Inquiries For 
White Pine 


GOOD GRADES 
LOW PRICES. 


The Alexander Bros. Lbr. Co. 


CLEVELAND, OHIO. 











THE C. H. FOOTE LUMBER CO. 


WHOLESALE 


Hardwood, Yellow Pine, Cypress 


We want orders for well manufactured VIRGINIA 
PINE PIECE STUFF, TIMBERS AND BOARDS. 


CLEVELAND, OHIO 








The Martin-Barriss Company 


Importers and Manufacturers of 


MAHOGANY and HARDWOOD Lumber 427;"'< 


Ww. B. Martin, Pres. and Treas. 
Grant RK. Wallace, Secretary. 
Alfred H. McQueen, Supt. 


Seneca and Harrison Streets, 


CLEVELAND, OHIO. 











CANVAS STITCHED 
BELTING 


SAW YE 


ECONOMY PRODUCER 


Earns money for you by saving it; 
owing to its lasting qualities. 





Send for Book “R.” 


SAWYER BELTING COMPANY 


CLEVELAND, OHIO. 











if you use the American 


TELEGRAPH BILLS REDUCED [iimierman te 


For further particulars address American Lumberman, Chicago, [ll, 
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WHITE OAK TIMBERS 


Special Bills Cut to Order 
on Short Notice. 


WHITE and YELLOW PINE 


We have a goud supply of High Grade 
WHITE PINE which we are anxious 
to move. Write us for prices. 


J. M. Hastings Lumber Go. 


Manufacturers of Lumber. PITTSBURG, PA. 
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The 
Buffalo 
Maple 
Flooring 
Co. 


Manufacturers 
of 





MICHIGAN ROCK MAPLE 
and OAK FLOORING 
BUFFALO, N. Y. 


hite Pine 


GRAVES, MANBERT, 
GEORGE & COMPANY 


BUFFALO, # NEW Liege! 
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WHITE PINE 


The R. Laidlaw Lumber Co. 
BUFFALO, NEW YORK. 



































HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.” Free 


descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago, Ill. 





with no regular terminal, and their contention is that 
enforcement of the rate would mean an actual loss on all 
business handled. 

Notice has been received that the Misark Lumber Com- 
pany, incorporated under the laws of Wisconsin, has in- 
creased its capital stock to $150,000. 

J. H. Carmichael, viceregent snark*of Hoo-Hoo for the 
central jurisdiction of Arkansas, is boosting a move- 
ment to induce the national organization to erect a 
national memorial at Gurdon, Ark., where the order was 
founded. He believes that if each member of the order 
would contribute $1 a substantial building could be 


+ | erected to be used for such members as become incapaci- 


tated, or who for any reason, needed a temporary home. 
There are said to be about 1,000 members of the Hoo- 
Hoo in Arkansas. 

The Wapokoneta Wheel Company, incorporated under 
the laws of Ohio, has filed its charter and will operate 
in Arkansas. Edward Trau, of Augusta, is named as its 
state agent, and its offices will be located at Augusta. 
The company named its assets as $290,433.46 and already 
has $18,042.58 invested in Arkansas. 

J. A. Adams & Sons will establish. a hardwood mill 
twelve miles north of Amity. The staves will be bucked 
and sawed at this mill and hauled to Amity for ship- 
ment. 

Timber men who have inspected the situation will erect 
a big saw mill at Fort Adams on the Mississippi river 
with a capacity of from 200,000 to 300,000 feet daily. 
Immense supplies of timber are convenient and it has 
rail and river facilities. 

Unreasonable rates on timber and timber products, 
and interference with interstate rates thereon, is one 
of the strongest complaints made against the railroad 
commission of Arkansas, and the act of the 1907 leg- 
islature, in the bill just filed by the railroads in the 
United States district court at Little Rock. The 2 cent 
passenger rate law, and all freight rates and tariffs 
fixed by the state railroad commission are attacked in 
suits filed in chancery. It is asked that the court en- 
join the enforcement of the rates on the ground that 
they are consfiscatory, the railroads alleging that the 
intrastate rates are ruinous, and that it is impossible 
to do profitable business as long as they are in force. 

The work of saving the timber blown down in the May 
tornado around Caddo Gap, Ark., is under way, and a 
half dozen saw mills are busy in that section, and the 
greater part of it will be saved. The white oak is being 
worked into staves. About 75,000,000 feet of timber is 
estimated to have been leveled by the tornado. : 





FROM ALABAMA’S CAPITAL. 


MonTGoMERY, ALA., July 20.—Things are looking bet- 
ter in all lines, some of which have advanced materially 
during the last ten days. The fact is one gets it from 
good sources that trust or no trust the millmen are 
together in this spirit of not cutting yellow pine below 
the price that it must bring to give a profit. 

A number of buildings are going up and contemplated 
in all sections of the south. In addition to a number 
of others Montgomery is just figuring out an apart- 
ment house to cost $160,000. Birmingham, despite the 
strike, is asking about several good bills and mills near- 
by are getting busy with inquiries. Brooks Flowers, 
of the Flowers Lumber Company, was asked why the re- 
vival had come. He thought that the millmen had come 
to — that it was time to get a price or hold the 
stuff. 

Discussing the movement of low grade goods Mr. 
Flower said: ‘‘I account for the revival in demand for 
the lower grades, such as one and two common, in the 
increased demand from the local territory; that is to 
say, the states adjoining Alabama, as well as this state, 
which are now showing a big revival in building. There 
is also a great deal of lumber being sold now in the 
industrial districts.’’ 

The fact that several bills had been sold recently in 
Louisville, regarded as dumping territory, was given 
also to show that business is on the mend. Hardly a 
broker, wholesale man or millman, but what has a num- 
ber of inquiries that he is asked to send out. They come 
from all sections of the country, as well as from a num- 
ber of railroads that are evidently feeling the market 
for car material. 





AT MISSISSIPPI’S CAPITAL. 


JACKSON, MIss., July 18.—The lumber trade outlook 
in southern Mississippi has shown a marked improve- 
ment during the last two weeks, and is assuming a 
very encouraging phase, acording to Vice President 
Thomas P. Hale, of the Gulf & Ship Island road, the 
principal lumber carrying line in this state, who is in 
the city on official business. Mr. Hale states that the 
average advance on a majority of the grades of lum- 
ber has been $1 a thousand, and this has induced a 
number of mills to restime operation, many of which 
had been closed down since last November. He says 
further: 


The principal demand is for bridge and railway timbers, 
with a very fair demand for many of the common grades. 
Within the last two weeks Edward Hines has placed orders 
for about 1,000,000 feet of No. 3 common flooring, and tim- 
ber used for storm coating is also much in demand. The 
improvement, of course, is gradual, and it will require 
considerable time to get back to former conditions, but the 
ratio of improvement and the fact that every advance in 
the market is backed up by demand is highly encouraging. 





A NOTE FROM NATCHEZ. 


NATCHEZ, Miss., July 20.—Regarding the lumber 
trade generally and locally E. A. Enochs, of the Hill” 
Lumber & Manufacturing Company, says: . 

I do not expect any extensive revival of business until 
after the presidential election. Matters in our line will re- 
main unsettled until the political fever has abated. This 


seems to be the view;.of the: lumber journals and the ex- 
perts who are in close touch with the situation. As far 
as my observation extends, and I have traveled recently 
over a good part of Mississippi, there is comparatively little 
building activity. The same applies to other sections of 
the country, north, east and west. A decided reaction may 
come after the election, but I do not expect any great de- 
mand for lumber products before next January. With re- 
spect to the local situation, I want to say that there is as 
much if not more building activity in Natchez than in any 
other city in the state, and there is nothing discouraging 
for Natchez in the prospect. 





FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., July 22.—The lumber trade outlook in 
Georgia, Florida, Alabama and Mississippi has shown 
a marked improvement in the last two weeks, and ac- 
cording to well posted lumbermen is now assuming a 
very encouraging phase. 

The tone in Georgia is considerably stiffer and better 
prices are being obtained. The railroads are back in the 
market and although they are not placing any very large 
orders at this time it is believed they will be doing so 
soon. 


THE SOUTH ATLANTIC COAST. 


Conservative Cutting and Growing Demand Raise 
Georgia Prices- North Carolina Pine Quiet 
—Baltimore Trade Gossip. 





SAVANNAH, Ga., July 19.—After assuming really 
alarming proportions in which it appeared imminent that 
the lumbermen of the port would tose thousands of dol- 
lars on contracts because of inability to secure material 
from interior saw mill points the situation in the last 
week became distinctly easier; lumber was obtained 
more readily and most of the contracts which it was im- 
possible to place ten days ago were accepted by various 
saw mill operators :for immediate deliveries with price 
a shade higher than those paid previously. 

As might be expected, local lumbermen are breathing 
decidedly easier. At one time there was a decided prob- 
ability of having to pay demurrage on vessels under 
charter for specified loading days aside from the settle- 
ments of unfilled contracts exacted by the buyers else- 
where, and a number of buyers with imperative orders 
to take anything which looked promising were rushed 
into the interior of the state. Many met with success. 

One of the Jocal trade who ‘‘ went short’’ on the mar- 
ket was in a better state of mind yesterday and stated 
that he had practically secured all the lumber needed. 
The saw mill men, he said, were more inclined to do the 
right thing, and while the average price over old quota- 
tions paid was $3 a thousand this dealer was fully satis- 
fied to ‘‘make good’’ with his contracts even at the 
enhanced values. 

Now that the evils of going short on the market have 
been strikingly illustrated it is probable that the general 
trade will exercise more caution and it is believed that 
no such condition will come up again for many a day. 
As a rule, however, lumber can not be secured with the 
ease it formerly was, for the average saw mill man is 
still conspicuous by his absence from the city. 


—_—unOerrrny’ 


IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., July 18.—For the first time in 
years a week has passed without a single shipment from 
this port of a cargo of lumber by sailing vessel. Prob- 
ably 250,000 feet have been shipped by_the three steam- 
ships that have left for northern ports, of which, how- 
ever, no record is kept. But notwithstanding this fact 
the lumber business is on the rise, and lumbermen are 
consequently in better spirits. The meeting of the Geor- 
gia-Florida Sawmill Association at Atlantic Beach last 
Monday, July 13, developed the fact that prices now 
range from $1 to $3 a thousand feet higher than they 
were sixty days ago, and that the export business was 
growing stronger. In the absence of President H. H. 
Tift Vice President J. B. Conrad presided, E, C. Har 
rell, secretary, at his desk. The following members were 
present: J. B. Conrad, W. B. Stillwell, E. C. Harrell, 
H. M. Graham, George T. Betts, F. E. Waymer, F. G. 
Lake, John W. Huber, T. N. Sumner, A. G. Garbutt, 
E. O. Rentz, A. G. Cummer, J. L. Roe, T. 8. Price, W. C. 
Davis, R. H. Paine, T. A. McMillan, H. H. Tift, jr., 
C. E. Melton, F. J. O’Hara, H. A. Hodges, C. W. Smith, 
E. H. Vrieze, C. H. Barnes, jr., M. J. Roess, A. B. Bliss, 
Roy Canfield, J. M. Ashley, H. EH. Pritchen, J. N. Shea- 
rouse, H. E. Barcus, C. H. Evans, W. F. Jones, A. L. 
Ligon, A. C. Tift and Mr. Whitehead. : 

It was shown in the experience meeting, as the indi- 
vidual review talk is called, that there was a car mate- 
rial order out for 10,000,000 feet, not yet placed, but 
that several were bidding on it. Shortleaf pine is also 
in better demand, one full cargo going abroad. Buyers 
are now visiting the mills in their eagerness to get busi- 
ness. Idle cars were reported as disappearing fast, and 
for the first time in several months foreign cars are 
being offered shippers for loading lumber. The in- 
creased use and need for cars when coupled with the fact 
that the railroads are way behind for lumber in car 
manufacture indicate that there will be a brisk trade 
in this particular in a short time. The meeting ad- 
journed to meet in this city September 3 next. 





FROM THE OLD DOMINION. 


NorFo.K, VA., July 20.—July and August, usually 
known as a quiet period under best conditions, will 
hardly receive any check from the fact that orders are 
at this time wanted for prompt delivery. Stocks on 
dealers’ hands are below normal and the same condi- 
tions obtain at the mills. Manufacturers are watching 
the situation closely but will not attempt to force the 
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market. They realize perfectly well that the conval- 
escent stage now on will not stand much feeding. 

A prominent New York wholesaler remarks that 
roofers are getting a little scarce, which is a good sign. 
Concerning roofers, it is a well known fact that they 
have been sold altogether too low. While some of the 
trade do not care to admit that they have crowded out 
white pine barn boards and have come into direct com- 
petition with hemlock stock, this is nevertheless a fact 
and at the present time North Carolina pine roofers of 
a standard grade and manufacture are worth $19.50 
delivered in New York rate of freight, 74% inches face 
basis. There is little or no speculative buying. The 
even trend of business is noticeable, although volume, as 
a matter of course, is lacking. The mills are not at- 
tempting to force matters. They are meeting such orders 
at hand as prove satisfactory, but on general lines are 
taking a conservative stand. 

Speaking of speculative buying, one gentleman said 
this week: ‘‘I do not know of a safer proposition than 
buying lumber and holding it for a rise, which is sure 
to come. I can see a large profit and had I facilities 
for the proper storing and handling of a few million 
feet of well assorted stock I would not hesitate to in- 
vest. , 

There is no question about the situation becoming 
stronger. With the great crops assured at the west; 
with the fine prospect for tobacco, cotton and corn in 
the south; with a decrease of idle equipment on the rail- 
roads, and with the absolute necessity for a large 
amount of repairs by the various railroads, to say noth- 
ing of new life being taken on in the large cities of the 
east along building lines, it seems safe io predict a 
healthy revival of trade by the time fall sets in. 

The advance in yellow pine prices has been received 
with much satisfaction by North Carolina pine opera- 
tors, many of which operate dimension mills, cutting 
both long and shortleaf pine. 

Prices are holding as a rule firm on standard lines of 
kiln dried North Carolina pine. Some of the smaller 
mills under stress of circumstances, however, have seen 
fit to name much lower prices than was necessary, but 
it is noticeable that there is less of this being done this 
month than a month or two ago. On the whole not much 
complaint is heard and in a majority of cases hopeful 
expressions are heard for the immediate future. Good 
blocks of stumpage are being held at firm figures; no 
one seems to be particularly anxious to dispose of their 
holdings, which is evidence that they have faith in what 
is to come. 

Joseph T. Deal, president of the Greenleaf-Johnson 
Lumber Company, has returned from Denver, where he 
has been a delegate from this section to the democratic 
convention. Mr. Deal was accompanied by his wife and 
Stith Spratley, who is connected with his company. Mr. 
Deal speaks in glowing terms of the west and of Den- 
ver, and he returns full of confidence that this country 
is on the upward and onward move and will soon see all 
lines of trade fully as active, if not more so, than they 
ever have been. 

The steam yacht Kanawha, H. H. Rogers, of New 
York, owner, with a party of Virginian railway officials 
spent the greater part of the week on a tour of inspec- 
tion of their new completed line, of which Norfolk is the 
terminus. The Virginian railway enjoys the distinction 
of being the only road ever built in this country prac- 
tically for cash. It is designed to tap the coal, coke 
and forest section of Virginia and West Virginia and 
with its various connections will undoubtedly eventually 
reach out into the far west, giving this section the 
shortest route to Pittsburg, Cincinnati, Chicago, St. 
Louis and all of the great western cities and the country 
generally. An enormous coaling station now under con- 
struction at Sewell’s Point when finished will give facil- 
ities for loading the deepest draft vessels that float. 

E. H. Dalbey and Joseph M. Coleman, of the sales 
department of the Walworth & Neville Manufacturing 
Company, of Chicago, spent the best part of the week 
in this section with 8. Carskaddon, of the same concern, 
looking over the large interests which the Walworth & 
Neville company has in this section. Mr. Dalbey, who is 
a western man, takes the happy view of the situation 
when he says that while he knows business has been off, 
it is nothing new, but he has seen a great change for the 
better within the last sixty days, and that he has no 
fears whatever for the future in volume of business or 
in prices. 

J. B. Mitchell, New York manager for the John L. 
Roper Lumber Company, on his yacht Nymph, with a 
party of friends spent the week here and after a delight- 
ful combination of business and pleasure sailed Satur- 
lay for Delaware City. 

John M. Gibbs, assistant secretary of the Fosburgh 
Lumber Company, accompanied by his wife, with Charles 
3. Gibbs and wife, left for New York Friday night via 
‘he Old Dominion line, taking with him his touring car 
for a run from New York to the White mountains. Mr. 
Gibbs will visit the principal New England cities and 
expects to be gone about two weeks. 

The Norfolk & Southern receivership naturally created 
\ ripple on the surface here, from the fact that the name 
of the John L. Roper Lumber Company has been asso- 
ciated more or less with this organization. It is learned, 
however, that the two corporations are separate and dis- 
tinet one from another, and the business of neither is in 
any way affected. : 

M. J. Connoly, president of the Associated Lumber 
Company, of New York, was a visitor in the market this 
week. Mr. Connoly, while a heavy operator in cypress, 
is taking on more or less North Carolina pine business. 
He says that while prices on all lumber products are 
down he finds matters much firmer and looks for a gen- 
eral advance before long. It undoubtedly will come 
slow at the start, but once in motion they will go up 
rapidly. ' 





FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mp., July 21.—Vacation time is making 
itself felt more and more as summer wanes. A number 
of Baltimore lumbermen are away at seaside or mountain 
resorts, while still others have hit upon novel ways of 
spending a part of the heated season and getting enjoy- 
ment from outings. Mention has been made of William 
D. Gill’s automobile trip to Boston, to attend the na- 
tional tournament of the Lumbermen’s Golf Club. His 
example appears to be contagious, and has found imi- 
tators in George W. Eisenhauer and Daniel MacLea, of 
the Eisenhauer-MacLea Company, handler of hardwoods, 
with offices and yards on Central avenue. They are on 
a tour in Mr. Eisenhauer’s auto from Baltimore to the 
Catskill mountains and return, touching at New York 
and other cities and being on the road perhaps two 
weeks. 

Another Baltimore lumberman to seek the quiet of 
remote mountain regions is Charles I. James, of the 
Great Southern Lumber Company, which is about finish- 
ing what is perhaps the largest lumbering plant in the 
United States. Mr. James, who is extensively interested 
in the corporation together with the Goodyears of Buf- 
falo, has gone to the Adirondacks and is not expected 
home until about the 1st of September. His brother, 
Nathaniel W. James, head of the N. W. James Lumber 
Company, of this city, and identified with other lumber 
interests, is making arrangements to leave about August 
5 for Europe. He will be away perhaps two months, if 
not longer. Norman James, also of the N. W. James 
Lumber Company, and of the Pigeon River Lumber Com- 
pany, of Pigeon River, N. C., feels that under the cir- 
cumstances he will have to stay at home. The Pigeon 
River company’s mill, which was erected to work on 
hardwoods, is still shut down, and the date of resump- 
tion is uncertain. Probably not before September will 
the manufacture of lumber be resumed. 

A slight change has been made in the Baltimore con- 
nection of the Greenleaf Johnson Lumber Company, 
which operates a saw mill and other works at Norfolk, 
Va. Hitherto the company has maintained an office here 
under its own name with W. F. Harrison in charge as 
sales manager. Mr. Harrison will continue to look after 
this work and fill the position designated, but he is now 
in the employ of Greenleaf Johnson & Son, which firm 
has been formed to act as sales agent of the company, 
the latter thus virtually closing its Baltimore connection. 
The same ‘interests, however, are dominant in the com- 
pany as well as in the firm, and the formation of the 
firm was dictated merely py special business exigencies. 
In the actual methods of the corporation no alteration 
has been made. Greenleaf Johnson & Co. are located in 
the National Marine Bank building, Gay and Water 
streets. 

Quotations on the heavier Georgia pine stocks have 
been advanced as much as $3 a thousand feet. A new 
price list, with the changes in effect, was brought from 
Savannah last Saturday by Charles E. Lewis, of the 
Georgia pine firm of Granger & Lewis, which maintains 
offices here as well as in the southern city. Mr. Lewis 
had been to Savannah to visit his partner and discuss 
with him a number of business matters. Incidentally, 
he also made the trip a vacation. He was away nearly 
two weeks and found much to interest him while away. 
He went exhaustively into the affairs of the firm with 
his partner and gave him a comprehensive idea of the 
trade situation here. In addition, he took occasion to 
inform himself thoroughly as to business conditions in 
the south and sounded the millmen concerning how they 
felt about the outlook. He came back greatly encouraged 
and feeling quite optimistic. 

F. E. Rogers, representative of the E. H. Barnes Com- 
pany, of Norfolk, Va., one of the largest manufacturers 
of box shooks in the east, was in Baltimore last week 
and called on a number of firms here with regard to 
placing orders. He reported that the requirements of 
box manufacturers appear to be on the increase, and 
that the trade all along the line shows an improvement. 

Other visitors last week were Asa T. Crawford and 
Mr. Tilghman, representing the Dennis-Simmons Lumber 
Company, of Williamston, N. C., a large producer of 
North Carolina pine. Messrs. Crawford and Tilghman 
looked up the trade and spoke in an encouraging way 
about the existing trade conditions as well as about the 
outlook. They expressed the belief that a marked re- 
vival is in prospect and that the current year would see 
a marked improvement. 

Maurice W. Wiley, of the North Carolina pine firm of 
M. W. Wiley & Co., is on a business trip to western 
Maryland and southern Pennsylvania. He will be away 
about one week. 

The Chattanooga Lumber Company, which operates a 
saw mill at Madison, 8. C., has had some trouble with 
its loggers, which tied up the plant for about a week or 
ten days, but the differences have been adjusted and the 
mill was expected to resume operations this week. The 
company’s office is in the Union Trust building, this city. 





H. V. Stimson, of Huntingburg, Ind., with saw mills 
at various points in that state and the south, and who 
is well known to the trade, was a visitor in Chicago 
last week looking after some business matters. He 
expressed himself as reasonably well satisfied with the 
hardwood situation and particularly with prices, since 
he had been able to sell his leading lines at substan- 
tially the prices of a year ago and some of them at an 
advance. Tn his opinion, hardwood lumbermen who were 
cutting the old prices to any marked extent were demon- 
strating that either their stock was inferipr or that they 
were not good merchants. Mr. Stimson feels that when 
the railroad and factory demand opens up there will 
be a seramble for good hardwoods which will not be 
easily satisfied and which will be sure to result in 
higher prices. sie ey 
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and careful milling comes the 
question of service, and it is 
right there where we are strong. 
No use talking about it tho— 
try us—send us an order today 
for a car or two of our 


WEST VIRGINIA 


PRUC 


In addition to Spruce we also have 
Southern Yellow Pine and West 
Virginia Hemlock and in addition 
to our own output control the out- 
put of a number of mills specially 
favored with good timber in above 
woods, hence should you desire a 
mixed car we can fix you up. 


Inquiries solicited. 


Flint, Erving & Stoner Co. 


PITTSBURG, PA. 


Telecode used. 

















‘Can Ship at Once 


8 Cars, 1x4” No. 3 Common White Pine. 
v] “ 1x6” Ho. 2 “ “é aé 
4 “ 1x4” Wo. 1,2& 3-8 & 10” W. Pine Fig. 


FOREST LUMBER COMPANY, 
PITTSBURG, PA. 
oe 


North Carolina Pine. 


WHITE POPLAR, HEMLOCK 
and SPRUCE. LATH and SHINGLES. 


Our Stocks are complete and can give prompt service. 


Willson Bros. Lumber Co. 
PITTSBURG, PA. ~ 


White Pine Lumber 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard. 
Send us your orders. 


THE EMPIRE LUMBER COMPANY, 
TOLEDO. PITTSBURG. 


DULUTH. 


Wm. H. Schuette Co. 


WHOLESALE LVMBER 
AND MILL WORK 


s of —————— 
NORTH CAROLINA AND WHITE PINE 
Hemlock. Poplar and 









































1107-8-9 Machesney Bldg., PITTSBURG, PA. 
Makleyville,N.C. MILLS Belhaven, N.C. 
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Frank A. Arend & Co. 


WHOLESALE 

RMONGLEAF 
and 

SHORTLEAF 


YELLOW PINE. 


We Want to Buy 
| FLOORING, CEILING AND FINISH. 








390 Albany St., BOSTON, MASS. 


























Commonwealth Hotel 


CORNER BOWDOIN STREET 


Opposite State House, BOSTON, MASS. 


This hotel is new and absolutely fire-proof; 
even the floors are of stone, nothing wood but 
the doors. Equipped with its own vacuum 
cleaning plant. Long-distance telephone in 
every room. Strictly a temperance hotel. 


We offer you the following rates: Room with hot and cold 
water and free public bath, $1 and $1.50a day. Rooms with 
private bath, $1.50 and $2a day. Will make a weekly rate for 
rooms with hot and cold water of $6 to $8; with private bath, 
$9 to $12. Suites of two rooms, with bath, $15 to $22. 


STORER F. CRAFTS, Manager. 








HOTEL CUMBERLAND 





YORK and 534 Street 


Ideal location, Near theatres, shops and Central Park. 
New Modern and absolutely Fire-proof. Coolest Summer 
Hotel in New York. All outside rooms. Transient rates, $2.50 
with bath, and up. Special rates for summer mon 


Send for Booklet. 


HARRY P. STIMSON, R. J. BINGHAM, 
Formerly with Hotel Imperial. Formerly with Hotel Woodward. 














OH, WEEP NO WEEPS, 


By Douglas Malloch, “the lumberman poet’’. Seventh 
edition. A poem to pass along. 25c., postpaid. 
AMERICAN LUMBERMAN, Publisher, 
315 Dearborn Street, CHICAGO. 





LUMBER ENTERPRISES OF LAKE ERIE PORTS. 





Building in Buffalo Brisker—Trade Strength in Toledo—Hemlock and Yellow Pine Competition 
— Condition in Cleveland. 





FROM WESTERN NEW YORK. 


Burrato, N. Y., July 22.—The hopeful feeling in all 
branches of the lumber trade continues. Nothing has 
disturbed it so long that it is now a sort of matter of 
course. At the same time it is felt that the restoration 
of a full movement will be slow and may not come this 
ear. 

‘ Builders in wood are active, but the brick buiiders are 
doing little in the city. The weekly report of permits 
shows a list of thirty-nine, among which are twenty-four 
new frame dwellings, the aggregate cost being $111,410. 

Receipts of lumber by lake are light, being for the 
week only 3,067,000 feet, but shingles ran up again to 
10,750,000. This report justifies the reports of most of 
the white pine dealers that they are laying in next to no 
stock. 

Graves, Bigwood & Co. are building a planing mill at 
the Byng inlet saw mill station for use in the Canada 
trade. It will not be a large one, but will be well 
equipped with mostly American machinery, as Canadian 
iron manufacturers are slow. 

H. Shumway Lee, of Mixer & Co., has gone to Quebec 
to attend the celebration of the 300th anniversary of the 
founding of the city. Knowlton Mixer sails for England 
on Thursday, going via Montreal. 

E. H. Stoner, of Flint, Erving & Stoner, the Pittsburg 
firm that bought the spruce operations of E. V. Dunlevie 
at Dunlevie, W. Va., was in the city last week. He re- 
ports a genuine stir in business in his district and finds 
that the iron interests are buying lumber in quantity 
again. 

It is reported that the Goodyear mills at Bogalusa, 
La., will be started up soon and if they are they will be 
run strong, which will mean that the management sees 
a market tor yellow pine lumber waiting for it. 

A. G. Hauenstein has a cargo of lumber in by lake, 
being both white pine and hemlock. He finds trade 
fair and looks for it to improve steadily. 

Members of the Lumber Exchange are still saying 
pleasant things about the outing up the lake shore last 
week. There was some doubt at the start as to the 
availability of the place, but it vanished on arrival. Old 
customs were not forgotten in the new place, even the 
singing of the old song, ‘‘ Forty Years Ago,’’ by Major 
Noyes and J. B. Wall again rounded out the proceedings 
at the supper table. 

M. E. Preisch is back from superintending the build- 
ing of the new mill of the Bathurst Lumber Company on 
the Bay of Chaleurs, N. B., and C. M. Carrier has taken 
his place there. Mr. Carrier is found to be the right 
man in the right place for this work and good’ progress 
is making, so that sawing will begin in the fall. 

The box trade is still quiet, but manufacturers are 
hopeful, as business in general is sure to improve. It 
is the small amount of manufactured goods moving 
that cuts down the box trade, but that can not last long 
now. 

C. M. Betts & Co. are also among those who see a de- 
ciled improvement in yellow pine. Their southern mills 
run specially on bill stuff and that is moving better than 
it was, with every prospect of further improvement. 





TRADE AT TOLEDO. 


ToLepo, Onto, July 21.—The gains made last week 
in lumber conditions have been maintained and the 
prospects today are better for substantial business 
than they have been for a long time. Nearly every- 
thing has strengthened materially, many orders being 
rejected at the mills during the last few days. Rejec- 
tions have not been due to unsatisfactory prices, in 
several instances having been refused where the price 
named was considerably above the latest list price. 
Broken stocks are given- as the cause of the shortage 
and the inability to fill orders promptly. 

For a long time holders of hemlock refused to cut 
prices below what they deemed fair, announcing that 
they would hold until the market assumed a normal 
attitude. The result was that hemlock was scarcely 
on the move at all, as yellow pine could be had for 
much less money and consequently held the market. 
Yellow pine was worked in at every conceivable point 
where it could be, and this was especially true as to 
bill stuff. The southern mills at the same time be- 
gan a policy-of curtailing the output of yeNow pine. 
The drain on stocks at the mills became enormous and 
existing stocks were rapidly reduced. While this un- 
usual drain was reducing the stocks at the mills local 
dealers were in no sense providing for future needs 
and absolutely refused to buy anything except to keep 
them going, with the result that local stocks also soon 
wore away. The outcome of the whole policy has been 
that stocks in this vicinity are badly broken and spent, 
and because of the exhausted condition of stocks at the 
mills it has become almost impossible to secure de- 
sired supplies now that new life has been injected 
into the trade. Many of the larger concerns announce 
that they are sold as far as six weeks ahead on a num- 
ber of lines, and that they will be unable to fill the 
rush orders that are pouring in upon this sensitive mar- 
ket. Further advance has been noted on some grades 
during the week and local dealers expect further raise. 
There is a marked scarcity of 1x6 No. 2 yellow pine 


. flooring and prices have taken another jump. 


The hemlock market remains weak, and has in no 
sense reflected the strength of most other grades 


of lumber. Plenty of common is to be had at prices 
ranging around $15 to $15.50, and the movement is not 
heavy, even at these figures. It is thought, however, 
that a continuation of the strength evinced by yellow 
pine recently can not help boosting hemlock, which 
is commonly used in many places as well as the south- 
ern product. 

In the meantime local conditions, which up to a 
week ago showed no signs of improvement, have be- 
gun to grow more promising. The building permits 
were not so large in volume last week as the week 
previous, owing to a batch of school house improve- 
ment work which was included in that showing. But 
there is a marked bettering of the general tone shown 
by the list. The character of the permits issued shows 
structures of a much higher quality than previously 
this summer. The erection of the buildings ineluded in 
last week’s list will require the consumption of a con- 
siderable quantity of hardwoods, a thing which has 
not occurred to any extent for months. This is taken 
to mean that money is becoming easier and that at 
least some of the figuring which has occupied the at- 
tention of architects and contractors for some time 
will soon materialize. Should the changed condition 
which has developed within the last two weeks con- 
tinue there will soon be a rushing for lumber from 
here, as stocks are not large and are therefore very 
sensitive. As it is more orders have been placed within 
the last few days than have been during any similar 
period for many months. 

Workmen at Massillon in the employ of John Mein 
hart & Sons, contractors, engaged in removing a por- 
tion of the old retaining walls at the canal dock in 
that city, have been taking out immense timbers, some 
of which are 25 and 30 feet long and 2 feet square, 
which for nearly eighty years have lain buried in the 
wet ground. They are in a remarkably good state 
of preservation and save for about an inch on the out- 
side are seemingly tougher than when they were put 
in. One of them was so tough that it took a brawny 
workman twenty-five minutes to cut it into two see- 
tions so that it could be removed. None were willing 
to buy the timber, for the reason that while it might 
have lasted for a hundred years to all appearances 
under ground it was feared that exposure to the light 
and air would soon work its destruction. 

Burglars entered the office of the Charles Cook Lum- 
ber Company, at Maumee, last week and wrecked 
things generally. An overcharge of nitroglycerin blew 
the door of the big steel safe through the window and 
out into the street. The interior of the room was 
completely wrecked by the explosion and the furni 
ture destroyed. The thieves secured $12 for their 
work and made their escape. Two men were seen 
running from the place after the explosion, and though 
the ofhcers immediately took up the trail they made 
their get-away through an extensive drag net and 
have not been apprehended. 





FROM THE FOREST CITY. 

CLEVELAND, OHIO, July 21—Business in general is 
considerably improved. This is particularly true as 
to the small yards that have small job contracts and 
find, as a consequence, that their business is fair. 
The Lakewood Lumber Company reports a good lot 
of orders, as does also the Cleveland Lumber Com- 
pany. The yard and mill of the Krauss-Gynn Lum- 
ber Company and the Guy & Ralph Gray Company 
report much better conditions, while the A. Teachout 
Company is also busier than for some time. 

F. T. Peitch, of the Advance Lumber Company, just 
returned from a western trip, reports a nice lot of 
business received in the last few days, particularly 
in hardwood orders. He is strongly of the opinion 
that conditions will be much improved. 

Orders in all grades of white pine are reported by 
the Fisher & Wilson Company, which expresses the 
belief that the article on the white pine situation in 
the last issue of the AMERICAN LUMBERMAN not only 
hits the nail on the head but must be advantageous 
to the trade. 

Frank E. Kimball, manager for the Southern Lum- 
ber Company, has just returned from a trip through 
Mississippi and Louisiana and reports much better 
conditions throughout the southern field. He believes 
that a rapid advance in the price of yellow pine may 
be expected, as the manufacturers are rapidly getting 
their stocks in shape. 

The delegation of local lumbermen that accompa- 
nied the Builders’ Exchange on its recent trip to Can- 
ada returned with glowing reports of an excellent 
time. They enjoyed many humorous situations but 
no other made the impression that followed the drama 
enacted by E. EB. Teare and Fred Peters, which cul- 
minated in a gigantic feather shower. 

C. H. Prescott, jr., of the Saginaw Bay Company, 
is enjoying a summer vacation at his old home at 
Tawas, Mich. Meanwhile the Saginaw Bay Company 
is gaining additional prominence through the fact that 
W. H. and Orvill Prescott are gaining championship 
honors in the tennis matches being held here. 

R. H. Jenks attended the meeting of the southern 
lumber manufacturers at Chicago this week. 

Shipping rates are exceedingly low and cargoes 
are searce. Dealers are getting down what stock 
is necessary at rates so low that they would have 








JU! 


he 
bo 
of 


Li 
of 
g 


et ity ca in 





, 1908. 


‘ition 


prices 
iS not 
ever, 
ellow 
vhiech 
outh- 


to a 
e be- 
rmits 
week 
rove- 
But 
hown 
hows 
ously 
od in 
con- 
has 
aken 
t at 
> at- 
time 
ition 
con- 
‘rom 
very 
thin 
lilar 


ein 
por- 
cE in 
ome 
are, 
the 
tate 
out- 
put 
vny 
sec- 
ling 
ght 
ices 


ght 


am- 
ked 
lew 
und 
vas 
ni 
eir 
en 
igh 
ide 
nd 


is 
as 


nd 


lot 
m- 


ny 
ut 


st 








JuLY 25, 1908. 


AMERICAN LUMBERMAN. 








been considered ridiculous last year. Even green 
hemlock is brought into the local market from Che- 
boygan at $1.62, and there are but few indications 
of better rates for some little time. 

C. L. Woods, manager for the Western Reserve 
Lumber Company, Warren, this state, called on some 
of the local dealers this week and left a number of 
good orders. 


FROM THE EMPIRE STATE. 


Trade Conditions in the Metropolitan Show Gradual 
Improvement—Tonawanda Lumber Receipts 
by Vessel for the Week Rather Slow. 





NEw York, July “0.—A slow but gradual improve- 
ment is surely making itself felt. While present build- 
ing operations are confined to a low basis, the outlook 
for building during the fall is most encouraging, and 
with the substantial permits now being filed with the 
building department will eventually come nearer normal 
fall buying. Retailers continue to buy only when abso- 
lutely necessary, but this class of business is growing 
and the demand is really offering a little competition in 
certain lines and even yellow pine is now being quoted 
on a basis of from 50 cents to $1 higher than last month. 
Hardwoods are firmer in tone, but it is evident that the 
hardness of prices is still due more largely to the scarcity 
of certain stocks than to the increase in the demand. 
Banks are offering time money on 4 percent and 4% 
percent basis, thus stimulating the right kind of activity 
in commercial lines, and this will unquestionably have a 
wholesome effect on manufacturing centers, which have 
been waiting an opportunity of starting operations. In 
Manhattan and the Bronx last week there were forty- 
five permits issued at an estimated cost of over $1,600,- 
000. 

Ernest M. Kenna, 66 Broadway, who makes a specialty 
of Pacifie coast lumber, is opening a warehouse at Second 
avenue, between Forty-fourth and Forty-fifth streets, 
South Brooklyn, where he will carry on hand a well 
assorted stock of Pacific coast lumber, including red 
cedar and redwood lumber, siding, shingles and doors, 
as well as a complete line of California sugar and white 
pine and Oregon fir. The capacity of the warehouse and 
yard will be 250,000 feet and Mr. Kenna will carry 
that amount on hand, receiving shipments both in vessel 
and eargo lots. The location is an exceptionally good 
one and will enable prompt shipment on any railroad 
line out of New York city. Some lines of Pacific coast 
lumber, particularly redwood, are just beginning to find 
favor among the eastern trade and because of the time 
required in moving carload shipments across the country 
this warehouse should meet with immediate success. 
Shipments of 5,000 feet or more will be made without 
a cartage charge. 

F. R. Babcock, of E. V. Babeock & Co., Pittsburg, Pa.; 
Babcock Lumber Company, Babcock, Ga., and Babeock 
Bros. Lumber Company, Ashtola, Pa., spent two days in 
town last week going over business matters and in con- 
sultation with H. J. Gott, 52 Wall street, sales manager 
for the companies in this territory. Mr. Gott reports a 
good line of trade during July and both he and Mr. 
Babeock are optimistic on the prospects for fall. 

Selwyn Eddy, of the Pacific Lumber Company, San 
Francisco, Cal., the well known redwood manufacturer 
whose large mill operations are at Scotia, Cal., was in 
the city last week. He expects to return to the Coast 
within a few weeks, having been away from headquar- 
ters for several months. Two other large redwood manu- 
facturers to visit the market last week were A. B. Ham- 
mond, of the Hammond Lumber Company, San Fran- 
cisco, who sailed for Europe on Wednesday, and C. R. 
Johnson, of the Union Lumber Company, San Fran- 
cisco, Cal. “ 

Frank C. Rice, of the Rice & Lockwood Lumber Com- 
pany, Springfield, Mass., called on W. W. Lockwood, 
vice president and local manager, last week and went 
over business affairs. Mr. Rice has recently been for an 
auto tour and has called on a large number of his cus- 
tomers in the retail trade and reports a better situation 
than he expected to find. 

Local yellow piners, who cater largely to contract work 
for the city, are interested in the injunction proceedings 
instituted last week whereby the mayor and comptroller 
were restrained from certifying contracts on a number 
of city improvements, whose cost must be charged against 
the city’s borrowing capacity, the total cost of which 
would involve about $100,000,000. It is needless to say 
that these operations would consume considerable lum- 
ber and there is much disappointment among whole- 
salers who have been looking for a chance of figuring 
on some of this work. Late last fall a large amount of 
work was held up and it was expected that a number of 
operations of considerable magnitude would be started 
before this. 





THE TWO TONAWANDAS. 


NortH TONAWANDA, N. Y., July 21.—Dealers are 
much encouraged over a marked increase in business dur- 
ing the last two weeks. In comparing the volume of 
transactions for the last two weeks with other parts of 
the season some of the dealers state that there are rea- 
sons to believe that the pulse of the market will show 
a gradual strengthening during the remainder of the 
season. It is claimed that prices are as low as they 
will go and the more that consumers come to realize this 
point the greater becomes the demand. A building 
boom Been ss this section of the country. Nearly fifty 
permits have been issued in the Tonawandas for houses, 





business blocks and other structures during the last 
month, a record for the Twin Cities, and the building 
contractors and others who depend upon such conditions 
for a livelihood were never busier. 

Lumber receipts by vessel have been rather slow dur- 
ing the last week, as compared with the preceding 
seven days. Eight boats arrived with a total of 
6,131,969 feet. The stock was distributed as follows: 

Boar AND CONSIGNEE— Feet. 
Steamer Meyer, Smith, Fassett & Co.............. 1,200,000 
Schooner Miztec, M: M. Smith.................5- 882,581 
Schooner Jron City, White, Frost & White........ 771,336 
Schooner Holland, White, Frost & White.......... 850,643 
Schooner Holland, White, Gratwick & Mitchell..... 223,065 
Steamer Ed Smith, White, Gratwick & Mitchell.... 691,744 
Steamer Kongo, George Meyers............-525+45. 550,000 
Steamer Flint, George Meyers..........-..++20+. 402,600 
Steamer Pridgeon, Fenton & Sons’ Lbr. & Box Co.. 550,000 

The Tonawandas have been in the grasp of a tropical 
storm since Saturday morning that has made it impos- 
sible to do any shipping or handling of stock in the 
yards. With the exception of a limited amount of work 
in the mills there has been little doing since the storm 
began. 

T. J. Wilson, of the Wilson Lumber & Box Company, 
has returned from a business trip to New York. 

J. A. McKenney, of the Twin City Lumber Com- 
pany, is on a business trip to Philadelphia, Pa.; Harris- 
burg, Pa., and other parts of Pennsylvania. 

James Gillespie is calling on customers in the east. 

Wallace Turnbull, of Philadelphia, Pa., was a recent 
visitor. 


THE NORTH ATLANTIC COAST. 


New England Trade Notes—Lack of Stocks Force 
Retailers to Buy—Penobscot Drives 
Are Progressing Well. 





Boston, Mass., July 18.—A prominent lumber mer- 
chant says that retail yards are about down to their 
skids. Retailers will not buy, as they look for: lower 
prices. Every now and then retailers will place an order 
and say that there is no hurry for delivery. A few 
days later the retailer either calls or writes that he 
must have the order delivered at once. Many of the 
orders are for mixed cars. Sales are much behind last 
year. The mills have small stocks and many are shut 
down. If the demand improves this fall there will be 
a decided shortage of lumber for a few weeks at least 
and prices will advance materially. 

The arrivals of lumber by water during the last week 
were three part steamer cargoes with 564,980 feet and 
five schooners with 1,676,000 feet and 6,500 railroad ties 
from the south and eight schooners with 800,625 feet 
and 33,000 piling from the provinces. 

Among the lumber companies and kindred industries 
who filed their annual statements this week were the 
American Stave & Cooperage Company, East Boston, 
William E. Wright, treasurer; Turners Falls Lumber 
Company, Turners Falls, Mass., T. L. Comstock, treas- 
urer, 

The Woodstock Lumber Company, of Woodstock, N. 
H., has shut down its mill for a short time. 

George W. Gale, of George W. Gale Lumber Com- 
pany, Cambridge, has just returned from a trip to Eu- 
rope. 

M. F. Amorous, of the Union Pineopolis Sawmill, At- 
lanta, Ga., has been in this city while on a business trip 
north. 

E. G. Phinney, of Jacksonville, Fla., a large manu- 
facturer of yellow pine timber, has returned home from 
a short stay in this city. 

W. R. Chester, of W. R. Chester & Co., sailed last 
week for Europe, where he will attend the peace con- 
ference. 

Ralph L. Abbott, who recently resigned the position 
of surveyor general, has been presented with a handsome 
diamond ring by the members of his old staff of assist- 
ants. With the gift was a set of resolutions. 





THE PENOBSCOT RIVER DISTRICT. 


Pancor, ME., July 18.—The second East branch drive 
is now being sluiced out of Grand lake, and will soon be 
in the main Penobscot. This drive contains about 20,- 
000,000 feet, chiefly large spruce from the region around 
Chamberlain and Eagle lakes. The first East branch 
drive of 25,000,000 feet is now being sorted out at Lin- 
coln. The West branch drive is making good progress, 
and is expected at Shad pond on time—August 5. But 
for the increase of water storage facilities on the upper 
Penobseot that has been brought about by the West 
Branch Driving & Reservoir Dam Company, all drives 
would be hung up in a dry season like the present. 

A Bangor lumberman estimates that the demand for 
box boards and shooks, mostly second growth pine, has 
fallen off 60 percent this year. In ordinary times the 
manufacturing plants of New England use about 500,- 
000,000 feet of box lumber, but this year, unless a very 
decided improvement should come at once, the consump- 
tion will scarcely exceed 200,000,000 feet. The Maine 
manufacturers are met in many markets by competition 
from the south, where a great deal of cheap lumber is 
being worked up into box stuff and rushed on the mar 
ket at any price it will bring. 

The spruce market continues almost lifeless, and thos« 
mills that are still running are piling much of thei 
product, as present -prices afford little or no profit. 
Some manufacturers look for an improvement this fall. 


while others do not expect any decided revival until the 


spring of 1909. 











What We 
Know About 
Lumber 


Enables us to fill your orders with the kind of 
stock you want, If you are skeptical try us on 


PINE, HEMLOCK 
and BASSWOOD 


We do our own manufacturing and always have 
a good assortment on hand, Inquiries given 
prompt attention. 


Brooks & Ross Lumber Company, 


SCHOFIELD, WIS. 
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J.C. Turner Lumber Co. 


35,000,000 IN STOCK 


Cypress 


California | Washington 
Redwood. Fir and Cedar. 


Cypress, Redwood and Cedar Shingles. 


MAIN OFFICE: 
New York City, 1123 Broadway, Cor. 25th Street, 


YARDS: Irvington-on-the-Hudson 
































Davison Lumber Company Limited 


MANUFACTURERS 


Spruce-Hemlock- White Pine 


CARGO AND CAR SHIPMENTS. 
SPECIALTY--EXPORT TRADE, 


SALES OFFICE: 
No. | Madison Ave., 
New York City. 


SAW MILLS ; 
BRIDGEWATER SPRINGFIELD 
NOVA SCOTIA 
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HARDWOODS 


HIGH CLASS MILL CONNECTIONS. 
RIGHT GRADES, PROMPT SERVICE. 


We Handle a General Line. Telephone 3184 Gramercy. 


C. O. Shepherd Lumber Co. 


1 Madison Avenue, NEW YORE, 














@ Write to us for pre- 
liminary opinions 
on all legal matters. 
No charge . unless 
retained. 

@ Associates through- 
out Continental 
Europe, Great Brit- 
ain, the Colonies, 
South America and 
Canada enable us to 
investigate and 
proseeute foreign 
interests with dis- 


U. S. or 
CANADIAN 


PATENTS 


$25.00 


government 
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170 Broadway, 
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We Will Make Low Prices on 


SAWDUST 


for fall shipment before our saw 
mill shuts down for the season. 





WE ALSO HAVE 


Baled Shavings 


Empire Lumber Co. 


Manufacturers and Dealers, 
WINONA, MINN. 
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Chippewa 


Lumber&BoomCo, 
~< Chippewa FallsWis. : 













Mershon, Schuette; Parker & Co. 


SAGINAW, MICH: 


White Pine Lumber 
BOXES AND MILLWORK. 


Write us for prices on mixed carload orders, 
New York Office: Room 8101, 1 Madison Ave. 








We make a specialty of N. C. Pine and Redwood 
through our New York Office. 





















WHITE PINE 


LUMBER, SHINGLES and LATH 


Our stock is large and complete. 
It will pay you to get our prices. 


BRADLEY, MILLER & CO. 
West Bay City, Mich. 


























Wisconsin Cork Pine 


t full width and thickness. Mixed cars to retail trada. 
‘@ carry a large stock and complete assortment. 











THE SAGINAW VALLEY. 


Bay City anp Sacinaw, Micu., July , 21.—Little 
lumber ‘is moving by lake. The steamer Jay Gould 
is bringing down stock from Lake Superior for her 
owners. The Ogemaw and tow are bringing lumber 
from Georgian bay and is in now. The Ogemaw is from 
Blind River with 393,461 feet of lumber and 486,000 
pieces of lath; the schooner Katie Brainerd from Blind 
river with 543,003 feet of lumber, and the C. J. Fill- 
more from Thessalon with 506,896 feet of lumber 
and 15,000 pieces of lath, all three cargoes for E. B. 
Foss & Co. The steamer J. P. Donaldson and consorts 
are laid up waiting for business. The three cargoes 
mentioned are all that have arrived in a week. Only 
three boats have been engaged for lumber at Detroit 
in a week and no charters are in sight. Lumber craft 
at all Lake Huron ports are laying up because there is 
no lumber to move. 

Considerable interest is taken in the proposition of 
the railroads to increase freight rates October 1 on lum- 
ber and other commodities 10 percent. Lumber shippers 
are much disturbed over it. Local railroad officials 
state that the increase being uniform in all territory 
east of the Mississippi river it will work no disadvan- 
tage to any locality, but shippers in the Saginaw val- 
ley purpose contesting any change. E. B. Foss, one 
of the heaviest shippers, says this trade was built up 
on a commodity basis and to increase rates will ruin 
the Saginaw valley shipping trade. He says it will give 
the lower lake shippers an advantage. This railway 
freight men deny. The Saginaw Valley Lumber Deal- 
ers’ Association has the matter of a protest against 
disturbing the rate in hand and a committee is getting 
ready to contest the proposition. 

The railroads say that some lumber shippers are not 
opposed to the increase but none has appeared to be 
placed on record as not objecting to the proposed in- 
crease. 

The tugs Temple Emery and River Queen arrived in 
the river late in the week with a raft containing 2,250,- 
000 feet of mixed logs for F. T. Woodworth & Co. The 
timber was cut and banked on the North Shore near St. 
Ignace. 

At Tawas City Albert Widdishas set up a sawing out- 
fit, including resaw, edger etc., on the old mill dock 
of C. H. Preseott & Co., and will pull the piles and 
convert them into lumber and also a large quantity 
of slabs which formed the foundation for the dock. It 
is figured more than 1,000,000 feet of lumber will be se- 
eured. J. Robinson is operating a saw mill with a 
erew of twenty men near South Branch, Ogemaw county, 
on the Rose City division of the Detroit & Mackinac 
railway. A spur track four miles long is also being 
constructed to the South Branch. There is a lot of 
timber in that vicinity to come out. 

H. J. Cox has bought an 80-horsepower engine and 
boiler, and will buy machinery for a small planing mill 
which will be set up at Roscommon. He also operates 
a small lumber yard there. 

Wylie & Buell Lumber Company has sold the Corn- 
well estate 2,000,000 feet of logs and they are to be 
manufactured into lumber at the mill east of Vander- 
bilt. The lumber will come to Saginaw. 

The Lobdell & Churchill Manufacturing Company, of 
Onaway, has purchased a ‘‘hog’’ for its plant, which 
will expedite the work of the mill. The concern also 
will shortly install new boilers and make other extensive 
improvements. 

Last fall the Turpentine & Pine Products Company, 
of Toledo, erected a destructive distillation plant fif- 
teen miles east of Roscommon for extracting crude tur- 
pentine from norway and white pine stumps. It has 
proven a success and an attempt is being made to form 
a large company at Bay City and erect a factory there 
to refine the crude product. The idea is to erect numer- 
ous crude plants in the pine district and extract the 
turpentine from stumps and trees and haul it in tank 
ears to the refinery at Bay City. It is estimated 120 
gallons of turpentine can be extracted from one cord 
of wood. There are two small plants in operation up 
north, and a company has been organized at Cadillac 
to manufacture turpentine from pine and norway stumps. 

Planing mill and factory business is spotted. Some 
plants are running with fairly full crews and others 
are. being operated light handed. This is the usual 
midsummer dullness, which accounts for some of the 
inactivity. There is a better feeling everywhere as 
regards trade, even if it is dull. A good deal of local 
building keeps a number of plants active. 

The W. B. Mershon & Co.’s machinery plant is an 
exception to the general dullness. It is being operated 
full time and has orders booked ahead. 





THE CITY OF THE STRAITS. 


Detroit, MicH., July 21.—Only three boats have been 
chartered during the last week by the Parker reporting 
agency in Detroit to carry lumber. The boats placed 
were the steamer Sickens and her tow and the Emma 
Thompson. Mr. Parker says not a charter is in sight 
for the coming week. All the dealers have reported 
nothing doing. All of the lumber craft here are laying 
up; and Parker says he understands that many of the 
boats which recently went to the head of the lakes are 
stranded there, unable to secure anything to carry on 
the return trip.. The lumber trade, as far as the carry- 
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beginning of the season. At the start a few boats got 
away, but the list in operation has dwindled since until 
the trade in lumber rivals that in ore for stagnation. 
The Brownlee-Kelly Company is, however, one local firm 
that is bringing in considerable- lumber by boat, doing 
most of its chartering direct instead of through an 
agency. Within the last few days the following cargoes 
have arrived for this concern: Sawyer, 650,000 feet of 
hemlock; Holland, 500,000 feet of hardwood; King, 
550,000 feet of white pine and. Alice M. Gill, 350,000 
feet of hemlock. 

The Macomb Lumber Company, with headquarters in 
Romeo, Mich., has been organized by persons interested 
in the Brownlee-Kelly Company, of Detroit. The offi- 
cers follow: W. E. Brownlee, president; W. W. Kelly, 
vice president; D. E. Wittmer, of: Romeo, secretary 
and treasurer. The company will handle the Thompson 
tract of hardwood near Romeo, which contains a par- 
ticularly fine lot of basswood and considerable white 
ash and white oak. The finest logs will be sent away 
to be cut into veneers and the remainder will be milled 
in Romeo. 

Dr. J. B. Bradley, who stands an excellent chance of 
being the next governor of Michigan, makes reforesta- 
tion one of the chief planks in his platform. In an 
official statement he says: ; 

At the present rate of consumption the timber resources 
of the country will be completely exhausted in thirty years. 
This condition is one of grave concern. It is of the utmost 
importance that immediate action be taken to provide for 
the replenishment of our fast disappearing forests. Refor- 
estation has proved practicable and successful in other coun- 
tries. It is quite fitting that Michigan, the once great lum- 
ber state, should be the leader in a movement for reforesta- 
tion. It is a work of public improvement second to none. 

H. S. Earle, another candidate for governor, has also 
declared for reforestation. 





MENOMINEE RIVER NOTES. 


MENOMINEE, MIcH., July 21.—The Sawyer-Goodman 
Company, Charles Goodman president, and Robert B. 
Goodman general manager, has begun work on the new 
mill, lumber plant and town site which will be built in 
the woods on the Soo line about ten miles from Dunbar. 
The Soo road has already put in a siding and designated 
the station as ‘‘Goodman.’’ Application will be made 
immediately for the establishment for a post office. The 
company will construct a logging railroad as soon as the 
contracts can be let, a complete modern saw mill and a 
boarding house with a capacity of housing 200 men. 
Other necessary buildings will also be built, a large lum- 
ber yard opened, a dam for a millpond will be con- 
structed and the site for the mill, town site and lumber 
yard will be cleared. A .crew of men is preparing the 
construction of this large plant. Although the Sawyer- 
Goodman Company has not given out any estimate, the 
investment will represent an outlay of $500,000. 

The new saw mill will be the most modern in Wis- 
consin or Michigan. It will be erected on concrete foun- 
dation with steel frame work and corrugated iron sides, 
the only wood in the mill being the floor. The Prescott 
company, of this city, has secured the contract to build 
the mill, the plans of which were drawn by Architect 
Derrick Hubert; also of Menominee. Timber to keep 
the mill busy for thirty years is in sight, consisting of 
hemlock, hardwood and pine. - The mill, it is expected, 
will be ready for operation by the spring of 1909. 

The Bird & Wells Lumber Company’s mill at Wausau- 
kee shut down last Wednesday for an indefinite time, in 
accordance with notice given to the employees some time 
ago. The mill will resume operations as soon as business 
conditions warrant it, and with the steady improvement 
in the lumber market this may be in a short time. Dur- 
ing the temporary shutdown the mill will be thoroughly 
overhauled and put in readiness day and night when it 
is'started up again. The planing mill will be kept in 
operation and an additional force has been put in the 
yard while repairs are being made around the plant. 

It is stated that the large mill of the Girard Lumber 
Company at Dunbar will shut down this week. 

W. Y. Church, local representative of the Edward 
Hines Lumber Company, says: 

Trade is improving—while gradual, yet it is noticeable. 
I think that the best of times will follow this dull season 
of the last several months. Lumber shipments are increas- 
ing everywhere, indicating an increased demand for building 
material. In a short time the depressed condition of the 
lumber market will be a thing of the past. 

The under water logging that has been carried on for 
some time in southern Michigan at Muskegon has at last 
struck the Menominee river. Last week a contract was 
given to a legger in Foster .City to begin operations to 
redeem and float deadheads in the branches of the 
Menominee river. 

Fully 10,000,000 feet of timber, it is expected, will be 
recovered from the bottom of the rivers each year. The 
logs will be pulled out and piled up along the streams to 
dry out. After a thorough drying they will again be 
thrown into the river and floated to their destination. 
The logs are sound when taken from the water, with 
the exception of a slight stain near the edge, while the 
lumber is fully as good as that from timber newly taken 
from the forests. Lumber of this variety has been cut 
by the Menominee mills frequently for some years. Ex- 
pert rivermen estimate the timber lying on the bottom 
of the Menominee river and tributaries at hundreds of 
millions feet. 
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FROM THE FURNITURE CITY. 


Granp Rapips, Micu., July 21.—Speaking in reference 
to the recent decision in which lumber shippers lost 
their case with the railroads as to who should bear the 
expense of furnishing stakes, racks, binders or other 
appliances to hold shipments on cars when in transit, 
one of the leading lumber shippers of this city says: 

The Interstate-Commerce Commission has decided against 
us in this car stake controversy and we shall have to stand 
it. I can not see why the railroads should not furnish us 
the same means of transporting lumber that they do other 
products. Take coal, for instance; they furnish everything 
for its transit, but when it comes to lumber they furnish a 
flat car and nothing more. 

It costs from $5 to $7 to stake a car and this lumber is 
worth anywhere from $15 to $20 a hundred. Added to this 
is the cost of freight for the stakage, if the car weighs 
upward of 1,000 pounds. One can see why we claimed an 
injustice was done shippers of ‘lumber by the railroads in 
being discriminated against. Justice would seem to indicate 
that railroads should furnish means for transit of all goods, 
be it coal or lumber or like shipments, but the Interstate 
Commerce Commission decided otherwise and we must pay. 

In reference to the wear and tear of stakes the ship- 
per said that stakes could be used for several shipments. 
The one added expense to local shippers is that through 
shipments do not furnish enough stakes, for in billing 
out of Grand Rapids a car will be split up into smaller 
consignments and of course extra stakes are called for. 

Just 300 furniture buyers have registered in this 
market during the July sales to date, or about 150 less 
than for the corresponding period a year ago. The fall- 
ing off has been largely from the east, that section be- 
ing slow to recover from the depression. Sales have 
been very satisfactory, running far ahead of last Janu- 
ary but not coming up to the record of a year ago. The 
exposition will close this week. 

H. Rademaker & Sons have bought the Globe Food 
Company’s plant, which will be fitted up and machinery 
installed for the manufacture of croquet sets, baseball 
bats ete. 

The capital stock of the United Logging Company, 
the company recently organized at Escanaba, with I. N. 
Bushong as president, J. P. Bushong as vice president 
and T. M. Judson as secretary and treasurer, has been 
increased from $100,000 to $250,000. 

The Chamber of Commerce, Ann Arbor, will build a 
factory in that city, to be occupied by the Newton- 
Haggerty Lumber Company, of Detroit. 

John J. Foster, of the Foster-Winchester Lumber 
Company, formerly of Greenville, has bought a fine resi- 
dence on Paris avenue. 


NORTHERN MICHIGAN NOTES. 


MANISTIQUE, MicH., July 20.—Perley Lowe, of Chi- 
cago, has been looking after his lumbering interests at 
Van’s harbor for some days. The mill is running 
—ow Mr. Lowe also visited his mill at Peshtigo, 

is. 

The Peninsular Box & Lumber Company, of Menom- 
inee, has begun loading out its cut of box bolts at 
Crivitz. 

John W. Wells, the Escanaba and Menominee lumber- 
man, has bought a fine pleasure yacht. A party, includ- 
ing Ralph and Edna Wells, of Menominee; Mrs. Daniel 
Wells, of Detroit, and Miss Blanche Maher, of Fort 
Dodge, Iowa, left recently for a cruise on the new craft. 

The Nestor Lumber Company, of Baraga, has sold the 
tug Vigilant from its fleet to Captain Galvin, of Buffalo, 
N. Y., and it will be taken east. The tug has been used 
for years in towing log rafts and has handled many mil- 
lion feet, bringing it to the company’s saw mill at 
Baraga. 

The dredge owned by John Martin was burned near. 
the docks of the Spies Lumber Company the morning 
of the 15th, the loss being $15,000. 

W. 8S. Carpenter, of Menominee, has bought the Hotel 
Marinette in Marinette, Wis., from the 8. M. Stephenson 
estate and will transform it into a summer hotel. 

The steamer Susie Chipman has gone to Milwaukee 
and laid up for a time owing to the dullness in the lum- 
ber shipping business. 

Gideon Nadeau, of Marinette, has been appointed 
superintendent of the new Daley-Beswick wood turning 
factory in Menominee. Several new machines are being 
installed at the plant, which is expected to start opera- 
tions in a short time. 

W.. T. Swett, of Crawfordsville, Ind., is endeavoring 
to locate lands in Menominee and adjacent counties 
north from $100,000 to $200,000. This land, he claims, 
belongs to his father, the late W. T. Swett, who died in 
1884, leaving his estate in much confusion. 





IN NORTHWESTERN MICHIGAN. 

Boyne City, Micu., July 17.—The lumber industry in 
this district has taken a new lease of life and during the 
last week one local firm has received orders for 6,000,000 
feet of hardwood at the price asked, which certainly 
looks as if the entire market will again resume its nor- 
mal proportions. During the week twelve vessels have 
cleared for Erie and Ontario ports and an equal number 
are chartered to load during the coming week. 

W. H. and Thomas White have just returned from the 
Pacific coast, where they have been inspecting their 
western timber tracts. 

DBP LIEISIIISS 


SENATOR STEPHENSON ON THE TARIFF. 


In a recent interview Senator Isaac Stephenson, of 
Wisconsin, the well known lumberman, is quoted as favor- 
ing tariff revision as applying to lumber. Senator 
Stephenson is reported as having said: 

I am in favor of immediate revision of the McKinley 
schedules. Under present conditions the middleman can 
not operate either to advantage or profit. What we want 
is more small factories, free from the control of the syndi- 
cates in fron, ore and coal. I am in favor of free pulpwood, 
frée pulp and free lumber. I speak now after an experience 


of over sixty years in the lumber business, I favor an imme- 
diate revision of the tariff. 





FROM OVER THE BORDER. 


Fires Devastate Forests of New Brunswick and 
Quebec—Lumbermen Worked up Over 
Invasion of Southern Pine. 


OrTawa, ONT., July 17.—Forest fires have been doing 
serious injury in parts of New Brunswick and Quebec 
during the week. Within five miles of St. John, N. B., 
serious fires have been burning in the forests of that 
vicinity and have made considerable headway, notwith- 
standing the efforts of the fire fighters. In Charlotte 
county a serious fire swept through miles of rich timber 
land. Kings county also has suffered, and several lum- 
ber camps, together with a quantity of lumber, have 
been destroyed. 

In parts of Quebec the results of the fires are more 
serious. In the district of Athabaskaville standing for- 
ests of an area of about thirty miles square are almost 
completely ruined and several villages have been totally 
destroyed. Several other places in that part of Quebec 
are reported as heavy sufferers, though definite news has 
not yet been received. 

At Coatcook the surrounding woods are still under the 
ravages of fire. Standing timber, pulpwood and other 
timber have been burned to ashes, causing extensive 
damages. 

The forest fires are still burning around Sherbrooke. 
A large area between Magog and Kateville has been fire 
swept. ‘The Lotbiniere Lumber Company is a heavy 
loser. Several villages have also been swept by the 
flames, and many cars belonging to the I. C. R. were 
burned. Large gangs of fire fighters are engaged in 
saving the timber. - 





FROM THE CANADIAN CAPITAL. 


Orrawa, Ont., July 18.—Ottawa lumbermen have 
been signally favored by the Grand Trunk railway as 
compared with their brethren in the west, notably the 
Georgian bay district. This reduction has been made 
in the ninth supplement of freight tariff. The tariff 
applies to points at which the Ottawa and Georgian bay 
manufacturers will be competing for orders. While this 
is pleasant for the Ottawa manufacturers, it is somewhat 
grating on those farther west. 

The Ottawa lumber market is extremely dull. Orders 
are coming in slowly and lumber is piling up in the 
yards. The general run of prices remain about the 
same, though a few orders are taking, particularly by 
retailers, at special rates. Lath is away down to bed- 
rock in Ottawa. The best white pine can be bought at 
$3 a thousand. At this price many dealers report a loss 
of $1. Seven thousand men are said to be idle just 
now in Ontario, owing to the extreme dullness in the 
lumber trade. Spruce, mill run, is quoted at $19 to $20, 
red pine at $28 to $30 and $20 to $22 for common. 
Superior qualities of pine suffer less in price than 
other lines. Dressing is quoted at $32 to $35 and $38 
to $40 for special lengths common boards, according 
to grade, $24 to $28, while culls sell as low as $20. 
Hemlock is moving more freely, notwithstanding the 
alleged competition from southern pine, and is quoted at 
$18 to $20. 

Some of the lumbermen, particularly those in the 
hemlock trade, are getting terribly worked up over the 
invasion of southern pine into Canada and are using 
their best efforts to invoke the government to place a 
duty on these goods. The government, however, uses 
large quantities of this wood in its public works, and 
can find no substitute for it in many specific cases. So 
it is not likely there will be any duty. 

PPP LII II 


RAIN AVERTS DISASTER. 

Banoor, MeE., July 20.—Rain on Saturday and Sun- 
day extinguished most of the forest fires that have been 
raging in various parts of Maine and averted a disaster 
as serious or more so than that of 1903. The drouth 
had lasted for seven weeks approximately all over the 
state, relieved only by scattered showers and in some 
places not a drop of rain had fallen in eight weeks. 

July 3 the fires began in the neighborhood of Sanford, 
York county, where a wide area of brush and small 
growth was swept and a saw mill burned. From that 
date until Friday night fires raged in some part of York 
county and also in parts of Cumberland county, small set- 
tlements and outlying buildings being threatened and in 
some instances destroyed or damaged. The growth in 
that section is chiefly small stuff so that the timber loss 
is not large. 

July 12 the first fires in the big timber region were 
reported, the woods near Kineo, Moosehead lake, being 
all aflame for forty-eight hours. On this date fifteen 
separate fires were reported by the mountain lookouts, 
and it is estimated that 1,000 railroad men and 4,000 
others were engaged in fighting the flames. July 13 an 
area five miles wide by eight miles long in the vicinity 
of Pemadumcook lake was burned over and fires were 
burning at Jackman, Moscow, Township A, North Twin 
lake, Edmunds, Whitneyville, Machias river townships 
24, 25 and 31, Reddington, Nahmankanta lake, Somerset 
Junction, Bigelow, Saddleback mountain, West outlet, 
Hale stream, Lagrange, Mayfield and Allen’s mills. It is 
estimated that in all 100,000 acres of woodland have 
been burned over in the state, but only about 25 percent 
of this was heavily timbered. Considerable sawed lumber 
has been burned. It is difficult to estimate the losses but 
all reports thus far published by the newspapers are 
much exaggerated, some placing the damage as high as 
$2,000,000. It is probable that $500,000 would be a 
liberal estimate. Had the rain not come as it did, how- 
ever, the state would surely have suffered a. great 
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WISCONSIN NEWS AND TRADE’ CONDITIONS. 





Railroad Co-operation in State Forestry—White Pine Movement Increasing and Hardwoods 
Commanding Firm Prices. 





CREAM CITY TRADE NOTES. 

MILWAUKEE, WIs., July 22.—Lumbermen are much in- 
terested in the new turn of affairs that the forestry 
preservation movement has taken in this state. The op- 
erating department of the Chicago & North-Western 
railway will try to assist in the creation and preserva- 
tion of a forest reserve in the northern part of the 
state. The officials of the company will hold two con- 
ferences with the state forest reserve force early next 
month at Antigo and at Ironwood. E. M. Griffith, chief 
forester of Wisconsin, is back of the movement and it 
is due to him that the novel plan is being worked out. 
The track force of the North-Western road will be cre- 
ated into a sort of auxiliary police force in the northern 
lumber country, and track walkers and section foremen, 
with special authority, will assist in the preservation of 
timber from fires and other devastating agencies. Land 
is being bought by the state in Vilas, Forest, Oneida 
and Langlade counties and an immense triangular tract 
of land will be created into a reserve embracing nearly 
all the headwaters of the main rivers of the state. The 
North-Western has about 250 miles of track in this dis- 
trict. Milwaukee lumber dealers say the idea of having 
the great railroads of the state codperate in the forestry 
reservation movement is to be commended and they be- 
lieve the plan can be worked out successfully. 

{mprovement is gradually taking place in local trade, 
particularly in the wholesale field. Dealers about the 
state are beginning to stock up and wholesalers say there 
is business to be found, but it means plenty of work. 
Prices show a tendency to strengthen and a material 
advance is being experienced in the better grades of 
yellow pine. A heavy fall trade is expected. 

It has been definitely announced that E. A. Edmonds, 
of Appleton, will be manager of Senator Stephenson’s 
campaign for reélection. Mr. Edmonds is well known 
in Wisconsin in business and educational circles. For 
many years he has been identified with the paper and 
pulp industries of the state as well as with projects for 
the development of water power. He is interested in 
several paper and pulp mills of the state either as di- 
rector or as president. General opinion has it that he 
will be an admirable manager for Senator Isaac Stephen- 
son, Wisconsin’s ‘‘ grand old man.’’ 

Orville D. La Dow, of Washington, D. C., was a recent 
Milwaukee visitor in the interests of the American For- 
estry Association in the endeavor to interest the com- 
mercial organizations of this city for support for the 
forestry preservation movement. Mr. La Dow will 
make a later visit to the city, when he hopes to secure 
the active codperation of the commercial bodies. Mr. 
La Dow said: 

My mission to Milwaukee and to other cities in Wisconsin 
is to interest public spirited citizens in conserving our forests 
and to bring about means to stop the enormous waste of 
timber now going on. The American Forestry Association 
is not supported by the government, although we work in 
conjunction with it so far as we can.. It is supported en- 
tirely by subscriptions from those who want to see the 
timber lands of the country preserved. The people of the 
country must be educated along the lines of forestry con- 
servation. 

George W. Peck, former governor of this state, is trav- 
eling in the east and recently sent to his Milwaukee 
friends a vivid description of Maine. The former gov- 
ernor found much of resemblance in the lumber districts 
of Maine and Wisconsin. The soil of Maine is much 
like the Wisconsin land, especially where the pine has 
been cut off. Lumbering is being rapidly pushed in 
Maine, says Mr. Peck, and he is of the opinion that the 
state is not pushing forward in the movement to con- 
serve the forests as much as Wisconsin. He fears that 
Maine will realize too late the importance of this move- 
ment. 

Hovey C. Clarke, well known lumber manufacturer of 
Minneapolis, was reélected as trustee at the recent an- 
nual election of the trustees of the Northwestern Mutual 
Life Insurance Company, of Milwaukee. 

Among recent visitors in this city were Loyd G. Har- 
ris, of St. Louis, president of the St. Louis Lumbermen’s 
Exchange, who is in Milwaukee with his family for a 
few weeks and is a guest at the residence of Mrs. Julia 
Goldschmidt; G. C. Pratt, of the G. C. Pratt Lumber 
Company, Chicago; Thomas B. Mercer, representing the 
Mercer-De Laittre Lumber Company and the North Fork 
Lumber Company, of Minneapolis; S. C. Major, of the 
8S. ©. Major Lumber Company, of Memphis, Tenn. 





MISCELLANEOUS STATE LUMBER NEWS. 

MILWAUKEE, WIs., July 22.—Improvement that is gen- 
uine and permanent seems to have taken hold of the 
general lumber situation in this state. Report has it 
that all of the mills are having more of a movement in 
stocks and that.there seems to be a tendency for the 
retailers to stock up. Retail dealers realize that a heavy 
business is to be expected this fall and are beginning to 
prepare for it. Watson D. Crocker, head of the Crocker 
Chair Company, says: 

We have noticed this improvement in business for the last 
thirty days, and while business is not what it was a year 
ago, or even two or three years ago, I look for steady im- 
provement from now on. I have been in touch with furniture 
men from various parts of the United States and there is a 
general feeling that business will improve steadily. Dealers 
have been buying cautiously and stocks are pretty low and 
consequently they will soon have to be replenished. The 


couetry trade really has not been affected at all by the hard 
mes. 


The Frost Veneer Seating Company, of Sheboygan, 





whose plant at Antigo was destroyed by fire recently, has 
decided not to rebuild. Efforts are being made to have 
the concern reconsider its determination and strong pres- 
sure is being brought by the business interests of An- 
tigo. 

The plant of the Falls Manufacturing Company at 
Oconto Falls, which was destroyed by fire last Decem- 
ber, is being rebuilt as rapidly as possible. The mill is 
being operated on short shifts and it will be some time 
before the plant is in a condition to handle a large 
daily output. 

The Zenith Novelty Company, of Akron, Ohio, is look- 
ing for a site in Wisconsin for the purpose of establish- 
ing a branch factory. Several locations at Rhinelander 
and Sheboygan are under consideration by the company. 

Indications are that the Hatenberger Furniture Com- 

pany, of Sheboygan, will remove its plant to North Fond 
du Lac. Efforts have been put forth by the Business 
Men’s League, of the latter place, to secure the industry. 
The moving of the plant to North Fond du Lae and the 
formation of a stock company are favored by Robert 
Hatenberger, of the furniture company. 
_ A new addition 30x50 feet to be used as a storehouse 
is being erected by the Appleton Coated Paper Company 
at Appleton. It is only a short time ago that several 
thousand dollars’ worth of machinery was installed in 
the plant. F 





IN NORTHERN WISCONSIN. 

RHINELANDER, WIS., July 20.—The lumber business 
shows more energy than at any time within the last 
eight months. Customers are sending in orders unso- 
licited and duplicating those placed earlier in the year. 
This refers more to the sash and door trade than to any 
other branch of the consuming industries. Their trade 
has been increasing instead of falling off, and they find 
it necessary to renew their supplies. First and second 
birch, as well as No. 1 common, have been in better 
demand lately and prices are growing firmer. Low 
grades of birch are not in good demand, as the box 
trade has not begun to buy with any freedom and per- 
haps will not until late in the fall. 

Basswood has sold well in No. 1 common and first and 
second and even in No. 2 to some extent. There is not 
a very large amount of basswood on hand this year and 
it will not last until December at the present rate of 
consumption. As there will be little or no logging done 
next winter there will not be any stock on hand for next 
spring’s trade. Basswood is not as plentiful as it was 
ten years ago, when the mills used to get at least 50 
percent of their logs in basswood and the balance divided 
up among oak, elm and birch. Nowadays it runs 50 
or 60 percent birch, with 10 to 20 percent basswood and 
no oak at all, or at least very little. 

Soft elm is in fair demand this year, and has been 
bringing good prices. The stock of soft elm is not large 
and, like basswood, it will hardly last out the year. 
There is a little demand for crating, but not like what 
there is in an ordinary year, and prices are not very 
good. The furniture industry usually takes a good deal 
of elm in erating and log run, but at present they are 
not buying very heavily. Ash is quiet. There is some 
eall for 44-inch and thicker in firsts and seconds, but 
little of this cut in Wisconsin and no attempt is made 
to supply the demand for it. The refrigerator com- 
panies in this state usually take about all the ash there 
is to be had, but they are not buying just at present. 

Dealers in white pine have been busy of late, one yard 
having orders for at least fifty cars ahead all the time. 
The big pine mills north of here are all busy shipping 
stock and report that they are getting fair prices. 

Hemlock is dull and shows no life. All the mills are 
selling some of it, but in limited amounts and in badly 
mixed orders. One party reports shipping thirty-five 
items in one car. This dullness is certainly not going 
to continue indefinitely, as the retail yards are going to 
have the usual amount of trade this fall and will have to 
stock up before September 1. 





AT JENNY BULL FALLS. 

MERRILL, WIS., July 21.—Trade indications show that 
the demand is slowly but steadily increasing and while 
it is not expected that it will soon equal that of a year 
ago, fair fall trade is well assured. Sash and doors 
during the week have shown considerable improvement 
and better prices, and in some instances orders for mill- 
work have been refused on the basis of prices that have 
been in effect for sixty days or more, in the anticipation 
that they will advance materially in the near future. 
Sash, door and blind factories have orders that will keep 
their plants busy for sixty days. 

George Anson returned from Chicago last Saturday 
morning. 

Senator James A. Wright spent the week in St. Paul 
and Minneapolis attending the Shriners’ convention, 
arriving home by auto last Monday evening. 

The itinerary of a world cruise is being planned by 
the Stange family for next midwinter that promises to 
be the most delightful of any of their European trips. 
A. H. Stange and wife and daughter, Miss Lydia Stange, 
will sail on the steamer Arabic February 5, 1909, for a 
four months’ trip that is equivalent to a cruise around 
the world. They will travel through the Holy Land, 
stop in Bavaria for the Passion play, and will stop at 
New York returning home. 
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ON THE MENOMINEE. 


MARINETTE, WIs., July 20.—The Crocker Chair Com- 
pany, at Sheboygan, the largest plant of its kind in 
the world, has resumed operation in both its plants. The 
Phoenix Chair Company is again running on a 10-hour 
schedule, as is the American Manufacturing Company. 
The Sheboygan Chair Company expects to resume opera- 
tion as soon as its semiannual inventory is completed. All 
the other plants in the city are planning to resume regu- 
ar operations soon. 

Nearly every lumber concern in this section reports a 
hetter tone in the market and shipments are increasing. 
Kdward Hines and Isaac C. Baker, of the Edward Hines 
Lumber Company, of Chicago, were here the last week 
negotiating for the timber cut of the N. Ludington Com- 
pany’s two mills. 

The Shawano Lumber Company, at Shawano, is mak- 
ing considerable improvements this year. A new resaw 
and cutoff machine have just been put into the planing 
mill. A new band mill was also installed in the log 
saw mill this year. The daily cut of lumber has been 
considerably inereased thereby. 

The lumber business is very lively at present around 
Walton. Jack Wright is loading out a lot of posts for 
Wright Bros., of this city. J. J. Cannard is loading 
some of the timber he cut there last winter. Alex De- 
lain has finished loading out kiln wood and begun on his 
hemlock timber. 

A stock company is to be organized at North Fond du 
ae for the purpose of securing the Hartenberg Furniture 
Company, of Sheboygan Falls, which has promised to 
erect a plant in the village if sufficient capital can be 
secured. 

The week’s lumber shipments from this port include 
the steamer J. Watson Stephenson at the Sawyer-Good- 
man docks, the steamer Oscoda at the N. Ludington 
docks for the Edward Hines Lumber Company, of Chi- 
cago, and two big schooners at the Sawyer-Goodman 
docks. The schooner M. A. Cook brought a cargo of 
cedar to Francis Beidler & Co and the Cora Defiance and 
Three Sisters to the Roper and Huebel docks across the 
river. The Kate Howard has gone north for another 
cargo of cedar. 


THE WEEK IN MINNESOTA. 


Brisker Demand for Building Stuff—More Cash Busi- 
ness Being Handled—Mills All Running Full 
Time —Surveyor General’s Report. 





MINNEAPOLIS, MINN., July 22.—Conditions in the 
jumber trade have taken a slight turn for betterment. 
This is noticed along all lines. There is a_ brisker 
demand for building stuff, more cash business is being 
handled, and prices are regaining, slowly but surely, 
the point from which they declined. The saw mills, 
too, are running full blast again. 

High water delayed the mills for two weeks or more, 
hut now they are all buzzing again. The C. A. Smith 
Lumber Company began with a night crew this week 
to make up for lost time. All the other mills are work- 
ing days only. 

Officials of the Mississippi & Rum River Boom Com- 
pany and representative lumber manufacturers of Min- 
neapolis made a trip of inspection up the Mississippi 
river from the sorting gap above Little Falls, Minn., 
to the boom limits at Minneapolis, last week. They 
found a jam of about 100,000,000 feet of logs at Little 
hulls. The trip from Little Falls to the Sartell dam 
ibove St. Cloud was made in a launch, and from there 

Minneapolis on the boom company’s steamer. H. C. 
\keley, H. M. DeLaittre, C. A. Barton, C. D. Dorr and 

L. Webb, superintendent of the boom company, were 

the party. They found driving conditions in first 
lass shape. 

The W. W. Johnson Lumber Company, Minneapolis, 
us sold its retail yard at Truesdale, lowa, to G. F. 
Thompson & Co. 

The Deer River Lumber Company has established 
headquarters in Minneapolis at 2800 Washington ave- 
nue North. The offices were formerly at Deer River, 
Minn, 

The report cf the surveyor general of the second 
Minnesota district shows that 36,023,050 feet of logs 
liave been turned to the Minneapolis mills during the 
first six months of this year, as compared with 74,511,- 
520 feet for the same period in 1907. At St. Paul, 
16,260,110 feet were turned and. for the first six months 
ot 1907 the record was 26,752,130 feet. The decrease 
of nearly 50 percent is partially accounted for by the 
fact that the high water prevented the sorting of logs 
uring three weeks in June, the month when the major- 
ity of logs are let through. 

Mr. and Mrs. Albion Miller, of this city, celebrated 
the fiftieth anniversary of their wedding July 17. Mr. 
Miller is probably the oldest lumber salesman in the 
northwest. He has been associated with the J. W. Day 
Lumber Company for many years. He has been in 
poor health the last year. 

Henry Simons, a retail lumber dealer of Chaska, 
Minn., spent the fore part of the week looking over 
the lumber market in Minneapolis. 

George H. Rogers, of the Rogers Lumber Company, 
‘tinneapolis, is in Europe for an extended vacation 
rip. 

. Charles H. Johnson, of the W. W. Johnson Lumber 
ompany, Minneapolis, upon his return from a trip to 
the Pacific coast states that while business is slack there 
has been a tendency among dealers to clean up their 


lines of eredit. Most of them have found this easy, he 


says, as the slump in the lumber business has appar- 
ently not affected other lines of trade and bills are not 
hard to collect. This leaves the lumbermen in fine 
shape to take care of new orders as they come in. 





AT THE HEAD OF THE LAKES. 


DuLutH, MINN., July 21.—The lumber situation has 
not changed materially in the last week, but every week 
finds more or less improvement as compared with the 
preceding one. Lumber producers agree that every- 
thing points to a quick return, this view being encouraged 
by increasing inquiries for lumber and the belief that 
when general buying begins the volume of business will 
be heavy in a short time. 

Crop conditions in the northwest were never better. It 
looks like one of the old fashioned ‘‘bumpers’’ and, 
furthermore, it looks as though good prices will obtain 
because of foreign demand. The wheat crop is now 
practically out of danger in western Minnesota and South 
Dakota from anything except hail and wind, and these 
dangers are always local and can not materially affect 
the general results. In ten days more the North Da- 
kota crop will be out of danger and in two weeks the 
Canadian crop may be considered as having passed the 
danger line. The farmers are buying new machinery 
freely, evidently having no fear of the results at this 
time, and the marketing of a good crop ought to make 
a fine demand for lumber in the car trade of the north- 
west this fall. 

Robert M. Stitt, a lumberman of Duluth, is planning 
the extension of a logging road from a point twelve 
miles north of Hibbing to the Pickerel lake country, a 
distance of forty miles. Mr. Stitt has camps in the vi- 
cinity of Pickerel lake. The projected new line will 
probably become a permanent one if constructed for it 
would tap a territory suited to agriculture in several 
places. One report is that the Great Nortuern road is 
behind Mr. Stitt in this matter. 

S. J. Cusson, of this city, accompanied by his family, 
left yesterday for Hayward, Wis., where they will rusti- 
cate for several weeks. By order of his physicians Mr. 
Cusson will do nothing for the next ninety days, and 
while it may be hard for him to drop business for that 
length of time he says he is going to obey orders. He 
lately returned from an extended business trip in the 
south. Mr. Cusson is general manager for the Edward 
Hines Lumber Company. He says the crops in the south 
are good and that the lumber business in Texas, Missis- 
sippi and Louisiana is improving. 

James A. Ferguson, of the Pittsburg Coal Company, 
of Duluth, has returned from the Canadian head of the 
lakes and says that there is quite a building boom at Fort 
William. 





AT AN IOWA LUMBER CENTER. 


DusuquE, Iowa, July 21—The dealers report trade 
more active than is usual for the season of year, with 
prospects for-fall trade never better. 

Crop conditions improve daily, all of which has a tend- 
ency to stiffen prices. Yellow pine already has advanced 
75 cents to $2 a thousand, and has only just started. 
This, of course, will mean that everything else will be 
sold on a higher basis. Stocks in pile are complete. No 
trouble is being experienced in filling mixed car orders. 

The steamer Clyde is on the way with a twelve brail 
raft of logs for the mill of the Standard Lumber Com- 
pany. This mill is being run at full capacity, and is now 
turning out 250,000 feet daily, with logs in sight to in- 
sure a steady run for the balance of the season. 

Farley & Loetscher Manufacturing Company and Carr, 
Ryder & Adams Company also report the outlook unusu- 
ally bright, and are very busy in all the various depart- 
ments of their large factories. With the increased de- 
mand and exceptionally fine crop reports the prices of 
sash and doors are also experiencing an upward tendency. 


HY MENEAL. 


a et ie 


Hunter-Fulquartz. 


SPOKANE, WASR., July 15.- -A wedding of interest among 
lumbermen took place at Keystone, this state, Wednesday, 
Juiy 8, when EF. Hill Hunter and Miss Harriet Isabelle Ful- 
quartz, daughter of Mr. and Mrs. 8S. A. Fulquartz, were 
married. Mr. Hunter represents the Allis-Chalmers com- 
pany, manufacturer of saw mill machinery at Milwaukee, 
Wis., in the Inland Empire territory, with headquarters at 
Spokane. He is a young man of marked ability, his former 
home being in Minneapolis. From there he was connected 
with different saw mill concerns in Washington and in the 
south as mill superintendent and millwright. He was with 
the Allis-Chalmers company in the south before coming to 
this section, two years ago. He has many friends in the 
lumber and machinery business who will be pleased to hear 
of his marriage and will extend to him their best wishes. 
Mr. and Mrs. Hunter are at home at the Hotel Spokane. 








Hunter-King. 

Brisro., TENN., July 21.—-At the home of the bride's 
parents, Mr. and Mrs. J. M. King, at Johnson City, this state, 
last week, Miss Hattie King, of that city, became the bride 
of Walter J. Hunter, secretary and general manager of the 
Unaka Lumber Company. ‘The marriage was a complete 
surprise to the many friends of the young couple, and it did 
not become generally known among their friends until the 
latter part of the weck, when formal announcement was 
made. The bride is a charming and popular young lady, 
while the groom is a rising young lumberman, having re- 
cently been premoted to the position of general manager of 
the Unaka Lumber Company following the death of U. 8S. 
Archer, its former president. Mr. Hunter is preparing to 
go to Ackton, 8. C., to open several large mills for his 
company, and will take his bride with him and they will 
reside in the Palmetto state. 


PAPA PDDDIDLI IIS 


There are few sermons being preached these days 
better than those from the gospel of ‘‘ Build Now.’’ 


















THE COMMISSARY 




















The Celebrated Royal Gem Lighting System 





are patented. ; 
rough diagram giving height of ceiling and location of lights for 
low estimate, 


Royal Gas Light Co.,?°° S,icnce itt. 















WITH THE 
IMPROVED 
DOUBLE 
CARTRIDE 
GENERATOR 
AND 

PERFECTED 
INVERTED 
LIGHTS. 


We send the lighting systems on trial to re- 
sponsible parties. Thousands in use, They have 
been giving satisfaction for years. The Royal Gem 
cannot be imitated; the Removable Cartridges 
Special Street Lamps for Logging Camps. Send in 
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No Article of Wear 


Rindge, Kalmbach, Logie @ Co., Ltd. 

































is as essential to health and efficiency in 
handling logs in streams, swamps and on 
mountain sides as are properly constructed 
shoes, . 

Forty years experience has taught us how 
to make special shoes for Loggers and Lum- 
bermen so that they satisfy thousands of 
wearers in all parts of the country. 


Send for our Catalogue. 


GRAND RAPIDS, MICH. 











S. D. CHILDS & CO. 


“TWINLOCK” -:: BEST LOOSE LEAF 


EMBOSSED LETTER HEADS OUR SPECIALTY. 
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STEEL LOG STAMPS 


BURNING BRANDS, 
STENCILS, ETC. 


F. A. SACKMANN, 
CLEVELAND, OHIO. 














TELEGRAPH BILLS REDUCED 


For further particulars address American Lumberman, Chic-< ~ “ 1 
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The above illustration shows the front ex- 
terior of a model sash and door plant re- 
eently completed at St. Louis, Mo. It is 
one of the largest institutions in the world 
devoted exclusively to the manufacture and 
distribution of sash, doors and general mill- 
work. It was designed and built by prac- / 
tical sash and door men, who know the busi- Y 
ness from the ground up and is the embodi- / 
ment of every advanced idea in this direc- 
tion. This plant employs the highest skilled 
labor and is equipped with every modern 
mechanical invention, which facilitates rapid 
and high class workmanship and quick dis- y 
tribution. Work from this plant keeps old / 
customers and makes new ones; that is why 
the old plant became too small and this 
magnificent new one was necessary. It is 
a ‘‘feature’’ plant throughout, which will 
be brought out in detail in this space at 
regular intervals. Watch this space; it will 
pay you. 
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KANSAS CITY. 














Carter’s Faultless Flooring 
for Fancy Floors sje, 58 sercen 


6 to 16 ft. 90 percent 
10 to 16 ft. 

We make above in both Edge Grain and Flat Grain 

“B” and Better and sell it same price as 1x4” ‘‘A.”’ 


THE BEST FLOORING MADE FOR RESIDENCES 


We also manufacture all kinds of Arkansas Short Leaf 
Lumber of the lightest variety. Send for Stock 
Sheet and Price List. 


C. J. CARTER LUMBER CO., Kansas city’ mo. 








Yellow Pine 


Send us your orders and inquiries. 
Our Stock is complete. e can 
ship promptly. 
D. G. SAUNDERS LUMBER CO. 
Kansas City, Mo. 








For Quick Shipment fits 2328. as. 
5 CARS, 2x4—1I0 to 16’. 
5 CARS, 2x6—10 to 16’. 


J. H. TSCHUDY HARDWOOD LUMBER CO. 


Wholesale and Retail. 
Yards, 2300 to 2316 Broadway. KANSAS CITY, MO. 














TRADE CONDITIONS IN THE PACIFIC NORTHWEST. 





Railroads to Ask Commission for an Extension of Time for New Tariff to Become Effective 
—Business (s Fairly Good. 





OREGON LUMBER NEWS. 

PORTLAND, ORE., July 18.—R. B. Miller, general 
freight agent of the Oregon Railway & Navigation and 
Southern Pacific lines in Oregon, returned from New 
York and Chicago Thursday night, where he attended 
railroad conferences for the purpose of discussing what 
action to take in the matter of the Interstate Com- 
merce Commission’s recent ruling in the lumber rate 
eases. Mr. Miller stated in an interview for the AMERI- 
CAN LUMBERMAN that while no definite decision had 
been reached to appeal, it has been decided to ask the 
commission for an extension of time from August 15 to 
October 15 for the new tariff to become effective. He 
says it will be utterly impossible to work out the 
new tariff sheets in time for August 15, there being 
more than 13,000 different points along the lines to be 
considered. He says the work will prove a stupendous 
task that can not be accomplished within the time spcci- 
fied by the ruling of the commission. While it has not 
been stated so officially it is understood on good 
authority that the Salt Lake-Portland gateway cases 
will be appealed. W. W. Cotton, attorney for the Ore- 
gon Railway & Navigation and Southern Pacific lines 
in this state, said he would not care to state one way 
or the other, however, as any statement that might be 
made at this time would possibly prove misleading, since 
even if it had been decided to appeal the railroad offi- 
cials might change their minds any time. Mr. Miller, 
however, authorized the announcement that extension of 
time would be asked for. 

It is currently reported that the railroads are com- 
ing into the field for lumber, the Northern Pacific hav- 
ing been reported as seeking favorable figures on. an 
order for 30,000,000 feet. 
that at last the railroads have come to the conclusion 
that they are in need of lumber and that it probably 
can be had more reasonably now than by waiting still 
longer. Inclination on the part of the railroads to 
buy is expected to have a strengthening effect upon the 
market. General business has not improved greatly but 
inquiries are increasing and a few good orders were 
received during the week. 

Local business has continued fairly good, although this 
is acknowledged the dull season of the year. The Union 
Meat Company awarded a contract this week for the 
construction of its large plant on the peninsula, which 
will demand a considerable quantity of lumber. The 
buildings for the entire plant will involve an expen- 
diture of about $1,000,000. 

Tie mills are expecting to hear from the railroads 
soon because there are a number of new projects on 
the program. A number of electric lines are also to be 
strung out soon and they too will come to the assist- 
ance of the tie plants, most of which have been dormant 
for several months. 

Logging camps that closed down for July 4 are gradu- 
ally resuming operations. Effort is being made to ad- 
vance prices 50 cents a thousand, some of the loggers 
declaring that they will hold out strenuously for the 
higher price. ; 

I. B. Cushman, manager of the Siuslaw Lumber Com- 
pany, at Acme, on Siuslaw bay, is in the city this 
week to consult the United States engineers with a view 
of having the government promise aid in securing a 
deeper channel over the Siuslaw bar in order to give 
an outlet for the 15,000,000,000 feet of timber in the 
district bordering on the bay. Siuslaw is in Lane 
county, about 140 miles south of Columbia river, and is 
one of the richest parts of the state but has been re- 
tarded because of lack of transportation facilities. The 
people, however, have decided to rise to the occasion 
and in response to efforts on the part of Mr. Cushman 
and other leading property owners the taxpayers have 
adopted a plan to bound the county for $100,000, with 
which to start the construction of a jetty on the south 
side of the bay to parallel the north jetty constructed 
by the government several years ago. By doing so it is 
believed a channel with a depth of at least fifteen feet 
at low water can be obtained. At present there is 
scarcely ten feet of water on the bar. Under existing 
conditions the mill of the Siuslaw Lumber Company and 
the mill of the Hurd Lumber & Navigation Company, at 
Florence, are practically shut out from doing business 
by reason of the inaccessibility of the bay. The Sius- 
law company’s plant has been idle for a year and will 
remain so until definite transportation means are as- 
sured. The company built a vessel at a cost of $50,000 
to haul its lumber to market, but the bar shoaled so 
rapidly during the last year that at last it was ex- 
tremely uncertain when the vessel could get in or out. 
When lumber brought $24 a thousand at San Francisco 
the company had 2,500,000 feet in its yard that could 
not be shipped because of the bar at the entrance to the 
bay. In explaining the plans of the proposed improve- 
ment Mr. Cushman said: 


To Deepen Siuslaw Bar. 


The north jetty built at the entrance to Siuslaw bay by 
the government at a cost of about $150,000 some years ago 
will have to be paralleled by a south ng J in order to bring 
about the desired result. The channel is 3,000 feet wide, 
but we intend confining it to 600 feet, which will give the 
water from the river opportunity to scour out the shifting 
sand that comes in with every blow. from seaward. A dredge 
would do not good because while we could dig out a 20-foot 
channel it would Paes fill up in a night’s time. The 
bay has a splendid depth of water for any size vessel de- 
sired and will require no dredging, and the river that emp- 
ties into it is one of the finest ging propositions I ever 
have seen, To bond the county will require a special act of 





This is taken to indicate- 


legislature, so that nothing definite can be accomplishe 
before next winter, but we are completing our plans so as t 
be ready whenever authority is given. It has been esti 
mated that two and one-half miles added to the tax wil 
retire the bonds in less than forty years. Aside from th 
lumber wealth, our district is exceptionally rich in dair 
products and fruits. Last year 10,000 cases of apples rotted 
because of lack of means whereby to ship them to market 
and butter fat at the rate of about 16,000 pounds during th: 
summer months is being hauled out by team to Junction Cit 
and shipped to Portland by rail at an expense of $80 a ton. 
How is that for freight charges? This traffic will all go 
by boat to Yaquina and thence by rail to Portland as soo: 
as the channel over the bar is given greater depth. We fe 
certain that if the property owners start the ball rolling b 
spending $100,000 of their own money the government wii! 
eventually give us aid to complete the project that wil 
perhaps cost about $200,000. 


Coquille, too, Needs Depth. 


A similar proposition is under way at Coquille, wher 
a vast wealth in timber is also being held back because: 
of lack of transportation facilities. A committee com 
posed of J. C. Price, of the J. C. Priee Shipbuilding 
Company, Bandon; A. L. Kronenberg, of the Randolpi 
Lumber Company, and E. H. Fish, of the Prosper Mil! 
Company, Prosper, has secured subscriptions amounting 
to $100,000 from property owners in their district to 
bulkhead the sides of the entrance to the bay in order to 
confine the water into a narrower channel with greater 
depth. The Coquille district. too is immensely rich in 
natural resources aside from the timber interests. While 
it is occasionally possible to ship cargoes from both 
Siuslaw and Coquille, the uncertainty of dispatch is so 
great that vessels can not be secured for less than $5.50 
a thousand to San Francisco, whereas at the present time 
og from Columbia river to that destination is only 

Joint Grading Bureau. 


Indications are that before long a joint grading bu- 
reau for the Pacific northwest will be established. A. M. 
Hagen, who for some time has been engaged by the 
Pacific Coast Association as special inspector to make 
a canvass of the situation, has completed the task and 
returned to this city. He demonstrated to the Pacific 
Coast Association how the work has been carried on in 
Oregon and everybody seemed to be favorably im- 
pressed. The plan is to have a joint grading bureau for 
the Southwestern, the Pacific Coast and the Oregon & 
Washington associations. 

After having been shut down about a month the 
Silverton Lumber Company’s mill at Silverton will start 
up again in a few days. The company closed eastern 
orders during the last few days for sixty carloads of 
material, which will clean out the yards. This is about 
the best percentage of increase in business reported 
since the decision of the Interstate Commerce Com 
mission was handed down. 


Closing up Old Business. 


The Tongue Point Lumber Company has opened a 
temporary office in room 314 Wells-Fargo building, this 
city, where E. B. Hazen, manager of the company’s 
affairs until it was transferred by purchase and sale 
to the Hammond Lumber Company, will close up the 
business of the old company. Mr. Hazen returned a few 
days ago from a visit in the east and has not yet had 
time to decide what he will take up after having wound 
up the affairs of the Tongue Point Lumber Company. 
H. J. Mackin, who was local sales manager for the 
Tongue Point Lumber Company, has accepted the im- 
portant position of sales manager with the Frazer 
River Lumber Company, at Millside, British Columbia, 
which operates what is said to be the largest saw mill in 
the world, its 20-hour capacity being 1,000,000 feet. 

The Benson Logging Company’s log raft, which started 
from Columbia river about two weeks ago in tow of the 
tug Dauntless, has reached San Diego in safety. It con- 
tains about 5,000,000 feet of logs. Other rafts will be 
towed south by the steam schooner Yosemite and the 
tugs Hercules and Dauntless. The first raft went soutl 
in stormy weather but luckily the wind was from th 
north and thus fanned the big cigar shaped mass oi 
logs, aiding the tug. 

The Coos Bay & Terminal Company has been or 
ganized with a capital stock of $250,000 with the ulti 
mate intention of extending a line across central Orego: 
to Ontario, where it would connect with the Oregon 
Railway & Navigation Company. Henry Hewitt, jr. 
J. J. Hewitt and Henry Hewitt, of Tacoma; Seymou: 
H. Bell, of Marshfield, and 8S. J. Simpson, of Nort! 
Bend, are interested in the company. They recent) 
bought the gas and electric plant at Coos bay, whicl: 
they are now remodeling and enlarging. 

The L. P. Lee Lumber Company received a telegran 
this week stating that the British steamer Ilford woul: 
be in Portland July 21 to begin loading lumber fo: 
Copenhagen and Hamburg, for which the vessel wa 
chartered some time ago. The cargo will consist 0! 
decking and spars and will be worth about $100,000 
The lumber will be supplied by the mills of the Port 
land Lumber Company, the Inman-Poulsen Lumber Com 
pany and the Hammond Lumber Company. The cargo 
will measure about 3,500,000 feet. 

The British steamer Ascot sailed this week for Mel 
bourne, Australia, with a cargo of 3,266,395 feet of! 
lumber, valued at $53,623.18. The cargo consisted 0/ 
1,013,747 feet of redwood taken on at Eureka, 1,161,50/ 
feet of fir shipped by the Clark & Wilson Lumber Com 
pany, Linnton, and 1,091,147 feet of fir shipped by the 
Pacific Export Lumber Company, of this city. 
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Sends Steamers for Lumber. 


R. Stanley Dollar, of the Stanley Dollar Steamship 
Company, was in Portland this week and completed 
arrangements to have the British steamer M. 8S. Dollar 
load a cargo of lumber for the orient. The cargo will 
be furnished by the mills of the Clark & Wilson Lam- 
ber Company, at Linnton, and the Pem sula Lumber 
Company, on the peninsula near St. Johns. It will 
measure about 3,500,000 feet. Mr. Dollar states that 
other shipments will be made from this port to the 
orient in the near future, possibly at the rate of a 
cargo a month. The company owns a number of large 
steamers flying the British flag and several smaller ves- 
sels under the American flag. Among the larger ones 
under the British ‘flag are the Bessie Dollar and Hazel 
Dollar, the latter having capacity for close to 4,000,000 
feet of lumber. 

The schooner James A. Garfield arrived in the river 
this week under charter to Balfour, Guthrie & Co. to 
carry a cargo of lumber to the west coast. The cargo 
will contain about 1,000,000 feet. 


Disposes of Shingle Mill. 

Carl Berggren, who has been operating a shingle mill 
at Scappoose for a number of years and turning out the 
highest brand of material, disposed of the property this 
week, together with a lot of cedar timber, to his 
brother, Nels Berggren, who has been connected with 
the mill for some time. Mr. Berggren will take a trip 
to Sweden with his family. Besides being a good shin- 
gle manufacturer he took active part in the development 
of the community in which he lived, having been on 
the school board and road supervisor for some time. Mr. 
Berggren will leave about August 1. 


E. H, Meyer, Portland manager for Charles R. Me- 
Cormick & Co., wholesale lumber dealers, spent a few 
days on Puget sound last week and placed orders for 
several thousand feet of lumber. He returned Thursday. 
The company dispatched the steam schooners Yosemite 
and Shoshone this week from the Columbia river, the 
former taking deckload at Knappton for San Diego and 
the latter taking deckload at Prescott for San Francisco. 
The company loaded the steam schooner Yellowstone on 
Willapa harbor and the Cascade on Grays harbor, both 
for California. 


Prominent Visitor Coming North. 


Victor Thrane, of J. D. Lacey & Co., is expected here 
on his tour of inspection about August 1, coming north 
from San Francisco. He intended being here earlier 
in the season but was delayed at various points on his 
travels. The company is employing a larger crew of 
cruisers than ever, having not fewer than fifty men 
in the field, including compassmen and clerks, The 
forces are strewn all along the Coast from the redwood 
distriet to northern Washington. 


Among the Lumber Men. 

G. F. MeNeame, of G. F. McNeame & Co., of Liver- 
pool, was a guest in Portiand this week. He is here 
looking for lumber, having bought large lots during the 
last few months through Portland dealers. 

The Pittock & Leadbetter mill at Vancouver, which 
was partly destroyed by fire about a month ago, will 
soon be in operation again'on a smaller scale. 

Bell & Hamilton, wholesale lumber dealers, received 
several orders by wire this week from the east and report 
inquiries improving perceptibly. 

George W. Gates, of G. W. Gates & Co., wholesale 
lumber dealers, with offices in the Lumber Exchange 
building, reports inquiries increasing daily and pros- 
pects notably brighter. Mr. Gates says it appears that 
yards are buying more freely. 

E. C. Shevlin, of the Shevlin Timber Company, with 
offices in the Couch building, returned this week from 
New York. He was much pleased to get back, because 
it is nice and cool here, while in the east he encountered 
tropieal heat. 

C. E. Dant, of Dant & Russell, wholesale lumber 
lealers with offices in the Chamber of Commerce build- 
ing, left for California this week accompanied by his 
wife. They are on pleasure bent, Mr. Dant considering 
this the opportune time for a vacation in view of the 
tact that business will no doubt soon become so brisk 
that it will be hard to get away. 

D. W. Briggs, of Saginaw, Mich., the father of the 
riggs brothers, of this city, spent a few days here 
visiting on his way from British Columbia. The office 
of the Morse & Briggs Lumber Company has been re- 
moved to the fourth floor of the new Board of Trade 
building. 

The Dennis & Davis Shingle & Lumber Company has 
sold its Milwaukee shingle mill to the Rose City Lum- 
ber & Shingle Company, composed of L. B. Menefee and 
George B. Akers. 

A. Stahl, of Stahl & Zoon, Rotterdam, Holland, has 
been here for several days looking into the lumber busi- 
ness with a view of handling Oregon lumber in his 
uative country. 

E. H. Polleys, president of the Proudfit-Polleys. Lum- 
ber Company, of Lincoln, Neb., was in Portland last 
week. The interest of R. 8S. Proudfit has been acquired 
by E. H. and W. E. Polleys, but the company name will 
remain unchanged. 

George Stoddard, manager of the Grande Ronde Lum- 
ber Company, of Perry, Ore., was in the city this week 
en route to Santa Cruz, Cal., where he will inspect 
the operation’ of the San Vacinte Lumber. Company, 
which is erecting a mill and building a railroad at that 
point. 

Arno Mercen, general superintendent of the C. A. 
Smith Lumber & Manufacturing Company, Marshfield, 
this state, has returned from Bay Point, Cal., where the 
company is installing a box factory and planing mill. 

Harry McCormick, of Portland, and his brother-in- 
law, H. M. White, of Tacoma, left this city recently 


with their families in their automobiles on a tour to 
Mexico with the intention of returning by way of Yel- 
lowstone park. 

J. C. Spedding, of Auckland, New Zealand, has been 
on the Coast for some time accompanied by his wife. 
Mr. Spedding is a prominent lumberman and intends 
touring Europe before returning home. 

C. E. DeWitt, of the DeWitt-Matheny Company, San 
Francisco, has been visiting in the city for a few days. 
Mr. DeWitt’s mother makes this city her home. The 
DeWitt-Matheny Company represents a Rainier mill at 
San Francisco. 

Mack Lillard, formerly traveling salesman for the 
North Pacific Lumber Company, of this city, has opened 
an office in Salt Lake to engage in the wholesale lumber 
business. 

The Western Cooperage Company expects to resume 
operations at Houlton August 1. Watson Eastman, 
president of the company, is visiting in the east. 

W. 8S. Morse, of Morse & Briggs Lumber Company, 
with offices in the new Board of Trade building, is here 
from Los Angeles for a few days. 

I. N. Bushong, of Gladstone, Mich., a director in the 
Bridal Veil Lumbering Company, paid a visit to the 
plant at Bridal Veil a few days ago. 

J. S. Williams has leased the Linster saw mill at 
Bend and has bought the stock of lumber and logs on 
hand. He intends to establish a yard at Powell Butte. 

The Pioneer planing mills and lumber yards at Ash- 
land, owned by B. R. Stevens and G. R. Slingerlund, 
have been bought by E. M. Fowler and O. S. Carson, 
formerly of Seattle. 

W. H. Williams & Sons, Forest Grove, are increasing 
the capacity of their plant by installing a 13x20 twin 
engine. 

William Taylor is installing a saw mill at Hale, in 
Lane county. ° 





A FISHERMAN’S PARADISE IN THE LUMBER 
WOODS. 

PorTLAND, ORE., July 18.—V. L. Chick, of C. H. 
Chick & Co., timber dealers of this city, returned this 
week with a small party from a timber cruise in the 
Hood river district on the east slope of Mount Hood, 
near the line of the Bull Run reserve. 

Ordinarily timber cruising is not looked upon as 
pleasure, but Mr. Chick and his companions, among 
them being his younger brother, Glen, declare that this 
trip was enjoyable from beginning to end. Never in 
his wide experience had he seen trout so plentiful. By 
whipping a stream for an hour or two enough speckled 
beauties could be caught to last the party several days. 
‘*And we didn’t use anything but ordinary poles of 








COOKING IN A MOUNT HOOD CAMP. 


nature’s own making for rods,’’ said Mr. Chick, ‘Cand 
having no artificial flies we had to use anything we 
could find in that line, and it worked like a charm. 
But it was great sport. The creeks were alive with 
fish.’? 

The accompanying picture shows Glen Chick frying a 
mess of the latest catch, with a string of an even hun- 
dred hanging over his head near the camp fire. This 
fisherman’s paradise is located in the vicinity of Dee, 
where the Dee Lumber Company operates an electric 
saw mill having a daily capacity of 300,000 feet. The 
party visited the mill on its way out and found it cut- 
ting some fine timber. Piling ninety feet long were 
being shipped out over the railroad owned by the mill 
company and running from the mill site to Hood river, 
about eighteen miles, and down grade, where it con- 
nects with the Oregon Railroad & Navigation line. The 
-mill gets its power from the river, which has a good 
fall there. 

As an illustration of the adaptability of the soil in 
this region, it might be stated that Mr. Chick called 
upon a farmer on a little clearing not far from the 
body of timber they had been cruising and discovered 
that from six and one-half acres cleared land he had 
earned $1,300 net this season on strawberries. The 
berries were being grown between the trees of a rapidly 
developing apple orchard. The land was so located that 
it could be irrigated at will at any time of the year, 
and it also had perfect drainage. 
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“58 inch Thick Panel” 
Doors are Better. 





We supply them in all of A& B Quality Doors. 
Weare Stock Door Makers for particular people. 
Write us for prices, Carload or less. 
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Imse-Schilling Sash & Door Co. 


Block 2ist and Papin, ST. LOUIS, MO. 


LITTLE LUMBER CO. 
St. Louis, Mo. | 


Manufactures 


Southern Hardwoods 
Red Gum a Specialty 


All inquiries to 
ST. LOUIS OFFICE, 




















Band Mill, Littleton, Ark. 
Hickory Mill, Chickasawba, Ark. 








Thomas & Proetz Lumber Co., 


Manufacturers and Dealers 


Southern Hardwoods 


Special items we want to move immediately: 
200.000 feet 5-8” Ash. p 
200.000 feet 3-8” to 5-8” Plain White Oak. 
50,000 feet 1-4” to 3-4” Quartered White Oak. 
00,000 feet 5-8” to 3-4” Quartered Red Oak. 
50,000 feet 5-8” Piain Red Oak. 

ST. LOUIS, MO, 


Hall and Angleroot Sts., 


HARDWOODS ON 


OAK POPLAR 
ASH GUM 


























SCOTT SHORT 





Rail Road 
and Car 
Material. 


ST. LOUIS, MO. 


Rail Road 
Cross 
Ties. 


Switch 
Ties. 























T. H. GARRETT LUMBER CO, 


Manufacturers and Wholesalers 


YELLOW PINE 


LUMBER 
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There’s This 
About Buying 
Lumber— 





The only way you can secure uni- 
formity is to buy direct of the 
manufacturer, and as“hear as pos- 
sible the same one each time. To 
convince yourself try our 





N. 


We have a daily output of 500,000 





feet, modern mills and excellent 





shipping facilities at Norfolk, Va,, 
New Berne and Belhaven, N. C., 


and can ship by rail or vessel. 


We insure correct manufacture, 
strict grades and accurate count. 


John L. Roper Lbr. Co. 


Norfolk, Va. 


BRANCH OFFICES: 
1002 Girard Bldg., Philadelphia, Pa. 


18 Broadway, New York. 
191 Middle St,, Portlaad. Me. 
Prudential Building, Buffalo, N. Y. 
<a 88 Broad St., Boston, Mass. 


Cable Address 
*“*ROLUMCO" NORFOLK 
.A. B.C. Code 


and 
American Lumberman Telecode. 











GEO. F. SLOAN & Bro. 


“BALTIMORE, MD. 


| ee Oe ea bale. 


Baltimore Worked Flooring, 


malian Ocsiiliar-auss  (oleitelial-4-sm con 








ELLINGTON & GUY 


INCORPORATED 
Wholesale Dealers and 


Manufacturers of RICHMOND, VA, 
Kiln Dried N.C. Pine Flooring Ceiling, Roofers, Ete. 
VIRGINIA SAP PINE FRAMING AND BOX BOARDS 


BY CAR OR CARGO. 


Handling the output of many mills, we are prepared to | 
supply your wants. Send us your inquiries. 

















YELLOW PINE 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling, etc. 


SOUTHERN PINE CO., OF GEORGIA, 


N. Y. Correspondents, 
The Haviland Lumber Co., 62 Pine St. Savannah, Ga. 














THE BRITTON LUMBER CO. 


MANUFACTURERS OF 


Long Leaf Yellow Pine 


FIOORING AND CAR DECKING A SPECIALTY. 


Ragenetrsossm LAKEWOOD, ee 4 
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Gossip of Many Travelers—Effects of Rate Uncertainty—Conditions of Price and Demand— 
Movements of Cargo Trade. 
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PUGET SOUND NOTES. 


SEATTLE, WASH., July 18.—Gus Luellwitz, of the Day- 
Luellwitz Lumber Company, of Spokane and Seattle, 
was in Seattle Tuesday of this week on a hurried busi- 
ness trip, going from here to Tacoma and Portland. 
While in Seattle he was in conference with E. P. Triol, 
manager of the Seattle office of the company. Mr. Luell- 
witz speaks in cheerful vein of the outlook for lumber 
in the Inland Empire this year. His company is ex- 
tensively engaged in manufacturing pine lumber, and 
through its Seattle office also handles coast woods. 

P. J. Casey, who has charge of the Pacific coast busi- 
ness for the Casey-Hedges Company, Chattanooga, Tenn., 
manufacturer of saw mill boilers, who has been spend- 
ing most of his time for the last year or so on the Coast, 
makes his headquarters at the Rainier Grand hotel in 
Seattle. He has been successful in installing his com- 


pany’s well known boilers in many large saw mills and- 


woodworking plants as well as in other power plants on 
the Coast. 

‘*Monte’’ Bardwell, of the Bardwell-Robinson Com- 
pany, well known manufacturer of sash and doors in 
Minneapolis, Minn., was in Seattle a few days this week 
accompanied by his wife on a pleasure and business 
trip. His company uses a considerable western and Pa- 
cific coast lumber, and Mr. Bardwell has been out sev- 
eral times in the last few years after supplies. Besides 
using western pine from the Inland Empire territory, 
he states that his company buys spruce from the Coast, 
and some fir for special work. Regarding the business 
situation Mr. Bardwell is optimistic, stating that con- 
ditions are very satisfactory in Minneapolis and in the 
middle west. Business is gradually improving and he 
looks for a return to normal conditions. He visited 
Portland, Astoria and Seaside before coming to Seattle 
and returned home by way of Vancouver and the Cana- 
dian Pacific railway. 

Ernest L. Conner, manager of the Seattle office of the 
H. B. Waite Lumber Company, Minneapolis, Minn., who 
has been spending several months east of the mountains 
in Washington and Oregon, for his health, returned to 
Seattle for a few days this week much improved in ap- 
pearance and condition. He feels that he has regained 
his normal health, but intends to return to the simple 
life for a couple of months more to insure the cure. 
He was called to Seattle by a change in the personnel of 
his company’s office force. Fred E. Campbell, who has 
been Mr. Connor’s assistant for several years, leaves the 
concern to take charge of the sales department of the 
Valley Mill Company at Buckley, this state. His place 
will be taken for the present by James Fryer, who has 
charge of sales in the Minneapolis office, who is ex- 
pected in Seattle this week. Mr. Campbell will soon 
remove to Buckley to reside. 

Albert Gates, of the Gates Lumber Company, Wil- 
mar, Ark., which is allied with other strong yellow 
pine manufacturing concerns, was in Seattle a few days 
this week on his way to British Columbia for a hunting 
and fishing trip. 

F. J. Barrett, general manager of the Michigan Manu- 
facturing & Lumber Company, Holly, Mich., was in 
Seattle this week looking particularly into the shingle 
trade, his company being a handler of Washington red 
cedar shingles, although just now buying little lumber 
from the Coast, but handling considerable Inland Empire 
pine, besides manufacturing lumber and box shooks and 
other wood specialties. The Michigan Manufacturing & 
Lumber Company puts on the market factory trucks for 
saw mills and planing mills. This is Mr. Barrett’s 
second trip to the Coast, he having been out several 
years ago. . 

The plant of the Index Log & Lumber Company, 
owned practically by William Martin and George H. 
Runkle, of Index, this state, has been bought by George 
H. Cook and A. C. Cross, of Minneapolis, Minn. Mr. 
Cock was for many years manager of the Brainerd Lum- 
ber Company in Minneapolis, until it closed out its 
manufacturing interests at Brainerd, Minn. It is under- 
stood that the new owners have secured options on ex- 
tensive timber tracts in that vicinity and will build one 
or two large saw milis and a logging railroad. 

A. Oscar Nelson, president of the Nelson Lumber 
Company, of this city,‘with offices in the Empire build- 
ing, left this week for a short business trip to Minne- 
apolis, St. Paul, Stillwater and Duluth, Minn. Still- 
water was formerly Mr. Nelson’s home. 

Since the announcement was made by the railroads of 
their intention to appeal from the decision of the com- 
mission to the higher courts, from which they hope to 
secure an injunction restraining the lumbermen from 
operating on the basis of the commission’s decision, 
practically the same conditions exist and the same uncer- 
tainty prevails which have been the demoralizing fea- 


tures of the lumber business on the Coast for so long. 


The position of the railroads in seeking this appeal from 
the decision of the Interstate Commerce Commission is 
rather hard to fathom, inasmuch as they appear to be 
somewhat undecided and are loth to give any informa- 
tion regarding what they purpose doing. The only log- 
ical conclusion that seems to present itself is that they 
hope for an extension of time sufficient to enable them 
to prepare their tariffs along the lines of a satisfactory 
operating basis. 

J. F. Ives, manager of the Stimson Mill Company, 
Ballard, reports little or no improvement in the lumber 
and shingle situation. He states the company has closed 
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down its big mill, which cuts 150,000 feet in ten hours, 
and is now running the small mill, which is turning out 
about 40,000 feet a day, a sufficient quantity to take 
care of the demand at its Los Angeles yards. The 
four-masted schooner Stimson is now loading at the mill 
and will catry about 1,000,000 feet for the Los Angeles 
yard. The shingle mill of the company, which has a 
capacity of about 750,000 shingles a day, is now cutting 
only about 150,000, due to the lack of demand. 

W. H. McEwan, president of the Seattle Cedar Lum- 
ber Manufacturing Company, at Ballard, says its busi- 
ness is exceedingly quiet. The company is cutting at 
the present time about 40,000 feet of lumber and its 
usual cut of shingles, which is 650,000 a day. Mr. 
McEwan says he will be disappointed if business does 
not pick up to something like normal after the presi- 
dential election. 

The C. H. Nichols Lumber Company’s shingle mill at 
Ballard, with a capacity of 450,000 shingles daily, is now 
closed down for repairs. It will begin operations within 
a few days, however. This company finds that there is 
some buying being done at the present low prices, al- 
though on the whole business is quiet. 

The H. C. Boleom Lumber Company, Ballard, is this 
week making a couple of small shipments on the Pentaur 
for Antwerp and Hamburg, Germany. This company 
reports the outlook for fall business as being very good. 

The Pacific Coast Pipe Company, whose big plant 
is located at Ballard, is now nearing the completion of a 
big pipe line for the Great Northern railway at Leaven- 
worth, Wash. . This pipe line when completed will be 
two miles in length, is 10 feet 6 inches in diameter, 
made out of fir pipe staves three and five-eighths inches 
in size. F. M. Baum, manager of the company, has 
some fine photographs in his office taken of this line, 
which shows the work his company is able to do. 

The Grays Harbor Commercial Company, this city, 
reports its mill on Grays harbor running on short time 
and turning out between 100,000 and 120,000 feet a day. 
The capacity of the mill is between 140,000 and 150,000 
feet in ten hours. Reports from representatives in the 
middle west are to the effect that crops, which will 
begin to move-within the next thirty to sixty days, will 
no doubt cause a car shortage for some time. 

C. E. Patten, of the Atlas Lumber & Shingle Com- 
pany, states that about one-third of the shingle mills in 
the state are running at this time. Prices do not seem 
to show any improvement. Mr. Patten says reports from 
the middle west are encouraging and he looks for a 
change for the better by fall. 

E. H. Polleys, president of the Proudfit-Polleys Lum- 
ber Company, Lincoln, Neb., who has been spending 
several days on the Coast looking into the lumber situa- 
tion, will leave Saturday for the east. 

Hieronymous Neubert, of the Hartman-Neubert Lum- 
ber Company, large wholesale lumber dealer of Des 
Moines, Iowa, arrived in Seattle this week accompanied 
by his wife. Mr. Neubert is on a business and pleasure 
trip combined and will spend some time in the Puget 
sound country before returning home. He says that gen- 
eral business conditions in the east are gradually im- 
proving and with the big crops that will be harvested 
sees no reason why the fall demand for lumber and shin- 
gles should not be good. He says the yellow pine mar- 
ket is getting firmer and manufacturers and wholesalers 
are holding out for better prices. His company uses 
little Pacific coast lumber and what it does handle is 
upper grade stock, consisting of flooring, ceiling, siding 
and finish. Mr. Neubert will return east by way of 
Portland and California points. 

The United States Lumber Company, this city, thinks 
there is a slight improvement in the volume of business 
during the last few days, although no improvement in 
price is noticeable. , 

Fred A. England, the well known wholesale dealer in 
lumber and shingles, reports a greater volume of in- 
quiries than heretofore. me 

W. B. Nettleton, of Schwager & Nettleton, says it 1s 
his opinion that the Southern Pacific and the Harriman 
interests might feel inclined to appeal from the decision 
of the Interstate Commerce Commission, but he does not 
think the northern lines will enter on an appeal. 

J. Ben Price, of the Parker-Bell Lumber Company, 
this city, says his company is loading several cars at the 
company’s mill this week for eastern shipment. He 
states the company is advised by its Minneapolis repre- 
sentative that there is now some question as to the out- 
come of crops, owing to the fact that they have expe- 
rienced some severe warm winds throughout the state 
for several days. Mr. Price says there seems to be 
more business offering during the last week. 

M. Elias, of the Western Washington Lumber Com- 
pany, with offices in the Lumber Exchange building, this 
city, says his company is lying back awaiting develop- 
ments, with the hope that conditions will improve suffi- 
ciently to bring about a good fall demand. f 

The A. P. Henderson Lumber Company reports litcle 
improvement in the lumber and shingle situation. Mr. 
Henderson states it is his opinion that lumber will con- 
tinue from now on to get firmer in price and with the 
railroads buying enough to keep up repairs looks for a 
continued improvement in the demand. 

As a result of a recent trip by W. I. Ewart, the well 
known timber land dealer, with offices in the Alaska 
building, Seattle, Mr. Ewart now reports the sale of a 
large tract of timber, comprising forty-three sections or 
limits, located on Drury inlet, British Columbia, for- 
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merly belonging to the British-Canadian Lumber Com- 
pany, Limited, the purchase price approximating $200,- 
000. This tract of 25,000 acres carries, according to 
recent cruise, over 1,000,000,000 feet of high grade tim- 
ber, 75 percent of which is cedar. The buyers comprise 
the following well known eastern lumbermen: J. F. T. 
Stamm, secretary Ingwerson-Borbeck Company, Clinton, 
Iowa; 8. P. Gilbert, president Gilbert-Hedge Lumber 
Company, Burlington, lowa; H. D. Campbell, manager 
Hershey Lumber, Company, Stillwater, Minn.; A. A. 
Ewart, secretary Eclipse Saw Mill, Stillwater, Minn.; 
J. R. Kolliner, vice president O’Neil-Irvine Logging 
Company, Stillwater, Minn.; Bert Farrar and W. I. 
Ewart, Seattle, Wash. 

It is not the intention of the buyers to begin imme- 
diate operations, but logging outfits probably will be 
installed this fall with a view to beginning operations 
in the early spring, when it is hoped the lumber situation 
on the Pacific coast will be in much better shape. 





WESTERN WASHINGTON NEWS. 


Tacoma, WASH., July 16.—More than passing im- 
portance attaches to the meeting of the Pacific Coast 
Lumber Manufacturers’ Association at Tacoma July 25. 
Not only will this be the regular monthly gathering but 
also the semiannual conference. President Everett G. 
Griggs anticipates an exceptionally large attendance, as 
matters of great interest to the trade will be discussed. 
The session will be held at the rooms of the Tacoma 
Commercial Club. 

President Griggs stated today that a number of ad- 
dresses will be made dealing with various features of 
business and the trade. The officers will also have mat- 
ters of importance to bring before the members. Mr. 
Holly, the government expert, who has come to this 
Coast to investigate the question of pitch and turpen- 
tine in the woods of the Pacific northwest, will present 
an interesting paper. Some half dozen other papers 
will be read. 

The Tacoma Mill Company is engaged in delivering 
an order for over 2,000,000 feet to San Pedro. The first 
consignment went on the schooner Endeavor early this 
month and now the schooner Eric is at the company’s 
plant for 750,000 feet. It is likely that another coaster 
will be engaged to carry the balance. The company prob- 
ably will ship a deckload on the steam schooner Shna- 
Yak, which is due here the latter part of the month to 
load for southern California. The company is running 
one side of its mill steadily. Discussing business mat- 
ters, Charles E. Hill, resident manager, said: 

Business conditions are not greatly changed. The rail- 
road demand has improved some, but prices continue low. 
About August 15 we expect a steamer in. It will load 
5,000,000 feet here for Melbourne, Australia, of which we 
will furnish half. 

The schooner Minnie A. Caine has finished loading 
1,000,000 feet of lumber at the mills of the St. Paul & 
Tacoma Lumber Company and will sail for Hilo within 
a day or two. 

E. J. MeNeeley, president of E. J. MeNeeley & Co., 
reports considerable more business during the last fort- 
night. This firm is supplying a contract for 250,000 
feet of heavy material for building bulkheads on the 
terminal property of the Chicago, Milwaukee & St. Paul 
railway, on whose tideflat purchases considerable work 
is being done. MeNeeley & Co. have also sold to the 
quartermaster’s department of the army a considerable 
order for the military encampment at American lake, 
where the regulars and militia will rendezvous during 
August. Some smaller orders for local or nearby use 
have been secured, Mr. McNeeley reporting that the local 
lemand has improved materially in the last two weeks. 
The company’s saw and shingle plant is operating 
steadily. Within ten days a steamer under charter to 
W. R. Grace & Co. is expected and this firm is supplying 
250,000 feet of lumber for this carrier, to be delivered 
on the west coast. MeNeeley & Co. will also furnish part 
cargo for the barkentine Georgina, under charter to 
W. R. Grace & Co., the balance having been ordered 
from the Dempsey Lumber Company. Discussing con- 
ditions, Mr. MeNeeley said today: 

Local demand has been good during the last two weeks, 
but, while there are more orders, it seems hard to advance 
prices, which are still extremely low. We are running our 
plant steadily and cutting some stock to go by rail. I can’t 
see any improvement in the rail business. While the de- 
mand is better, it does not seem sufficient to put up the 
prices. The uncertainty over the political situation is keep- 
ing things back, and this contingency may affect business 
until after election. If it were a certainty that Mr. Taft 
would be elected I am sure that business would show an 
immediate improvement. If all the mills were to close for 
trom sixty to ninety days and then set a minimum price at 
which they would sell it would establish a profitable basis 
on which to do business. It is simply a case of supply and 
demand. Again, the threat of the railroads of appealing 
the rate decision is causing some unrest and uncertainty 
among the trade. 

The shingle market shows no improvement. Prices are 
still low, at rock bottom in fact, there being nothing in 
present quotations for the manufacturer. I have been look- 
ing for an improvement and we expect it to come within 
two or three weeks. More shingles are being turned out 
than for which there is demand. Many mills are again 
Starting up, but conditions are still unsettled. Logs are 
plentiful and prices low. 


Business is picking up satisfactorily with the Pacific 
National Lumber Company, according to Vice President 
E. W. Demarest. During last week this company closed 
up enough business to keep its plant running sixty days 
and Mr. Demarest anticipates further orders in the im- 
mediate future. Discussing affairs Mr. Demarest said: 


I hardly believe that the railroads will appeal the rate 
decision, as dispatches from Chicago say they will do. Asa 
matter of fact the railroads got the better of the ruling. 
However, in case an appeal is taken, in all probability we 
will pull in our horns and quote higher figures. At present 
we are quoting on the $11 basis, which is $1 higher than 
ten days ago. Some mills have closed orders at as low as 
$9.50. Considering conditions under which the trade has 
been laboring, our business is more satisfactory, it showing 
an of about 500,000 feet over last month. Differ- 
ences between the 40 and 50 cent rates are still going into 


escrow, and this custom will obtain until the ruling becomes 
effective. 

The Pacific National has just closed a contract for 
furnishing 300,000 feet of lumber to be shipped to 
Manila, Philippines, on one of the steamers running 
regularly from here. 

Telegraphic advices from New Westminster, B. C., 
state that at Royal City and surrounding districts there 
has recently been such a visitation of mosquitoes that 
several lumber companies have been compelled to shut 
down, as the men could not withstand the attacks of the 
-insects. The mills mentioned are those of the Dominion 
Lumber & Shingle Company, Serpentine River Lumber 
Company and the Maple Leaf Lumber Company. 

The threat of the Harriman interests to appeal from 
the decision of the Interstate Commerce Commission is 
causing some local lumbermen a little worry. Conse- 
quently they are not taking the business that they might 
get in the east, because should the railroad take the mat- 
ter up and win the shippers stand to lose heavily. For 
this reason some firms are unwilling to take the chance 
of business in that territory that would be affected. 

Discussing business James G. Newbegin, secretary of 
the Newbegin Lumber Company, said today: 

There is considerably more inquiry, especially from the 
east. More orders are offering, so that there is a little more 
business. Practically all our cargo business is cleaned up, 
although we are still shipping a little stuff from Stella, on 
the Columbia river, to Redondo. Freights are extremely low, 
evidently at the bottom. Still the coastwise business is 
dead, as there is little business in California. 

The American barkentine Georgina is at Port Winslow 
cleaning and repairing, after a voyage to Callao, Peru. 
Within a day or two this vessel will come to Tacoma to 
load 1,000,000 feet for the same port in Peru, having 
been chartered by W. R. Grace & Co. The cargo will 
be furnished by the Dempsey Lumber Company and 
E. J. MeNeeley & Co. The Georgina is fixed for 40 
shillings. Under a similar charter the same firm has 
taken the American schooner William Nottingham, which 
will load at a Puget sound port for Callao. The Not- 
tingham has a capacity for about 1,200,000 feet. 

After loading 300,000 feet of lumber at the plant of 
the Reliance Lumber Company, the French bark Marechal 
de Gontaut has been towed to the mill of the Defiance 
Lumber Copmany to load the balance of the cargo, which 
will total about 1,500,000 feet. The French vessel will 
be followed by the American barkentine - Amaranth, 
which is due next month, also to load for Sydney at the 
same mills. 

The Dehance Lumber Company is daily expecting the 
American bark Emily F. Whitney, en route from San 
Francisco, to load about 1,000,000 feet for the Hawaiian 
islands. 

Several lumber carriers are coming to the mills of the 
St. Paul & Tacoma Lumber Company within a short 
time. The Norwegian ship Heldos is expected: by the end 
of the month to load 1,500,000 feet for the west coast. 
The American ship William H. Snvith is expected to 
arrive from San Francisco next week to take about 
1,600,000 feet for South Africa. The British steamer 
Falls of Moness, now loading at Grays harbor for Aus- 
tralia, is coming here to get the balance or about 2,000,- 
000 feet. This vessel is reported to have a capacity for 
4,000,000 feet. During the first week in August the 
British steamer Gymeric is expected from Eureka, Cal., 
where it is now loading redwood for Australia. The 
Gymerie will take out over 1,000,000 feet from this large 
local plant. 

To load lumber for two ports in Peru the American 
schooner Lyman D. Foster has been towed from Port 
Winslow to Grays harbor. This vessel carries about 
900,000 feet and has been at Port Winslow repairing 
since returning from Valparaiso in May. 





NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., July 24.—Articles incorporating the 
Everett Consolidated Shingle Company will be filed this 
week with the auditor of Snohomish county, with an 
authorized capital of $15,000. The new company, as 
may be seen from its title, is a merging of most of 
Everett’s straight shingle plants under a corporate title 
for. the purpose of creating a selling agency along the 
line suggested and decided upon at the meeting of the 
state shingle manufacturers held in this city some time 
ago. The incorporators will list their outputs with the 
Everett Consolidated Shingle Company and it will be- 
come the duty of this new concern to sell the shingles to 
the best possible advantage with perfect fairness to all 
interested in the company. 

The Everett mills cutting shingles have a daily aver- 
age output amounting to 2,500,000 and of this cut the 
associated mills will control more than 2,000,000 shin- 

les. 

. Those who hold stock in the Everett Consolidated Shin- 
gle Company are the Carlson Bros. Shingle Company, 
Clough-Hartley Shingle Company, Cavaleiro Shingle Com- 
pany, Mann Shingle Company, Lundgren Shingle Com- 
pany, Everett Shingle Company, Northwestern Manu- 
facturing Company, New Western Shingle Company, 
Beach Shingle Company. David Carlson states that he 
anticipates several other mill owners will enter the con- 
solidation. The shingle market is presenting a blue front, 
according to Mr. Carlson. 

According to county estimate collected by the court- 
house, 60 percent of all standing timber outside of the 
government reserve has been cut in Snohomish and a 
majority of this amount has fallen during the last ten 
years. The taxable timber in Snohomish county amounts 
to 8,680,515,000 feet, divided as follows: Fir, 64 per- 
cent; cedar, 25 percent; hemlock, 8 percent; larch, 1.5 
percent; spruce, 1.5 percent. : 

The steamer Willesden will clear from Everett this 
week with a cargo of more than 4,000,000 feet of mining 
timbers consigned to Port Pirie, Australia. This con- 





Fellow the Pace 


for you ? There's no doubt but 
what it pays to make strong 
assertions about the stock you 
sell, but first you must see to it 
that your stock will bear you out. 
It won't pay to take any chances. 


olldsboro 
, C. Pime 


is one of the brands that are safe 
because it is perfectly milled, 
correctly graded and has a repu- 
tation to uphold. Better inves- 
tigate a little closer. 


TELECODE USED. 
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Washington, D. C. 
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N. C. Pine 


IN CAR OR CARGO SHIPMENTS. 


Our equipment enables us to carry 
a good stock of kiln dried, rough 
and dressed lumber, and we have 
shipping facilities that guarantee 
prompt service. 


Fosburgh Lumber Company 


MANUFACTURERS 
NORFOLK, VIRGINIA. 
EASTERN SALES OFFICE—Flatiron Bidg., New York. 




























































82 


AMERICAN LUMBERMAN. 





JuLY 25, 1908. 








Geo. D. Emery Company 
Importers and Manufacturers 
MAHOGANY and 
SPANISH CEDAR 


MAHOGANY and CEDAR VENEERS 
Office, Mill, Yard and Salesrooms, 
4 + 
Chelsea, Mass. 


White Oak Lumber & Piling 


NEBRASKA BRIDGE SUPPLY & LUMBER CO. 


OMAHA, NEBRASKA. 
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Poplar Bevel Siding 
a Specialty 


Inquiries from consuming trade 
will receive prompt attention. 
Manufacturers of Quartered 
White Oak, Plain Oak, Ash, 
Chestnut and Walnut. 
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VestalLumber & Mfg.Co. 


Incorporated 


Band Mill and Planing Mill Knoxville, Tenn. 


at Vestal, Knoxville, Tenn. 
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1,000’ 4” No. 1 Com. 
290,000’ 1” No. 2 Com. 
50,000’ 1 1-2” No. 2 Com. 
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| Kentucky Lumber Co., CINCINNATH OH. | 








Any Dealer 
Can See 
Through This— 


Simply because we always keep 
a large stock on hand we can 
fill orders promptly. Drop us a line at once 
if you want some interesting prices we are mak- 
ing on a stock of 12,000,000 feet of well as- 
sorted and selected rough 
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Ale and Beer Staves and Heading. 


Prices yours for the asking. 





Swann-Day Lumber Co. 


CLAY CITY, KENTUCKY. 

















stitutes the largest single cargo ever taken from Puget 
The shipment is being loaded by the Flerry- 
Baker Lumber Company, Weyerhaeuser Lumber Com- 
pany and the Canyon Lumber Company. 

E. M. Warren, manager of the Jenkins Lumber Com- 
pany, at Blaine, Wash., formerly manager of the Weyer- 
haeuser Lumber Company, of Everett, was in town this 
week shaking hands with many old friends. 

The Hartford Manufacturing Company resumed opera- 
tions in its saw mill and shingle annex this week. 

The Lundgren Shingle Company has resumed after 
a period of idleness. 

E. A. Nickerson, of the Mukilteo Lumber Company, 
is in the city from California. 

Articles have been filed for the incorporation of the 
Fairchild Lumber Company, headquarters in this city, 
at an authorized capitalization of $10,000. The com- 
pany will engage in a general jobbing business. The 
incorporators are G. W. Fairchild, J. A. Grey and F, F. 
Swale, all of Everett. 





MERITS OF THE FIR DOOR WINNING RECOG- 
NITION. 


CHEHALIS, WASH., July 15.—The Chehalis Fir Door 
Company, of this city, is running its plant to about its 
full capacity and is turning out a fine lot of fir doors. 
In speaking of the merits of the fir door George J. Os- 
good, president of the company, says: 


The demand for doors in any wood is only moderate, 
and fir is no exception to the rule. The fir door has here- 
tofore sold as a low priced article, competing with all the 
soft wood doors in price, and the demand has fluctuated as 
the soft wood doors have been quoted lower or higher. 
The fir door manufacturers are only just beginning to real- 
ize that they have made altogether too little of the beauty 
and intrinsic value of the timber they are working. 

The architects of the Pacific coast now know that for 
residences, apartment houses and office buildings they can 
get as effective finish by using fir as by putting their 
clients to the expense of supplying hardwoods. The va- 
rious stains give any color effect desired and it is easier 
to make this harmonize with wall shades and room fur- 
nishings than any other finish now used. An occasional 
architect from the east or middle west, who visits the coast 
and sees the treatment given fir in its home, goes back and 
specifies a fir job; and if the wood is given proper treat- 
ment, Washington fir takes the place in that community 
to which it is entitled. 

The difficulty the woodworks shops have encountered in 
securing satisfactory stock from which to make the special 
size doors called for has helped to delay the general use 
of fir for the better class of houses. The stock furnished by 
the ordinary saw mill and run through the regulation dry 
kilns is not in condition for the high grade’ work. Few 
mills have gone deeply into the science of drying and 
manipulating, the green lumber so that it can be depended 
upon to stand in steam and furnace heated buildings. <A 
few concerns are beginning to supply this demand. The 
Henry McCleary Timber Company, of Summit, which owns 
and operates the Chehalis Fir Door Company, has for years 
been studying fir and has made a specialty of turning out 
door stock and finish lumber, and others are beginning to 
direct their energies along the same line. This company 
has the last season been furnishing its salesmen and cus- 
tomers with finish samples showing handsome results se- 
cured with the various stains and different natural finishes 
and carefully selected grains. This plan, together with its 
high class work, has kept the company full of business and 
brought it many compliments for Washington fir. The 
campaign of education being carried on by this concern 
and other fir door and trim factories is bearing its legiti- 
mate fruit and the day is at hand when it will take its 
place as a handsome high grade finish, rather than as a 
low grade substitute for pine. 





ADVISES HOLDING UP PRICES. 


LEAVENWORTH, WASH., July 14.—The big plant of the 
Lamb-Davis Lumber Company in this city is sawing 
steadily despite the quiet condition of the lumber mar- 
ket. In speaking of the trade situation Douglas Mac- 
kay, assistant manager for the company, said: 

We have not noticed a great deal of improvement in the 
trade, yet we feel pretty certain that we are going to get 
better prices and better demand within ninety days. We 
sincerely hope that our competitors will see the advisa- 
bility of strengthening their prices and holding them up. 
We do not feel like booking a large order on the present 
market, and are perfectly satisfied to secure just enough 
orders’ to keep running for the next few weeks. We are 
sawing in hopes of securing good big stocks this fall. While 
we are pleased to hear that the lumbermen have won their 
rate case, there seems to be so much uncertainty as to 
just what it means that we are still in a quandary as to 
what our rates should be. ‘There is no doubt, however, but 
that Leavenworth is to have a higher rate than heretofore. 

Last year this company did not saw its usual stock 
of lumber owing to trouble in getting its logs, and it 
started this year with very light stock in the yard, and 
for this reason it is the policy of the company to saw 
steadily during the summer and accumulate some lumber 
for the fall and winter trade, which in the opinion of 
Mr. Mackay will be much better than the demand at 
present. 


IN SOUTHWESTERN WASHINGTON. 


CENTRALIA, WASH., July 18.—Considerable activity is 
noted this week in timber land deals. This is doubtless 
due to the certainty of the Milwaukee building a branch 
through here and including the Grays harbor country 
in the extension from Puget sound. While prices are 
possibly not as high as a year ago, the variation is 
nothing compared with the condition of the lumber 
market, a fact that proves the faith of moneyed men 
in the ultimate resumption of the lumber business on 
a basis as good or better than anything yet experienced. 

An important move on the ‘part of local capital was 
the establishment last week of a new state bank in 
Raymond. ‘Those interested are C. S. Gilchrist, of Cen- 
tralia, who will be president of the new institution. 
He is well known as one of the leading bankers of this 
section of the country, having-been cashier of the old 
State Bank of Centralia for years, and when that insti- 
tution was reorganized he became vice president. Ralph 
Stacy, a prominent banker of Seattle, will be vice presi- 
dent. Other stockholders are R. L. McCormick, of the 
Weyerhaeuser Timber Company; Charles Gilchrist, of 
Centralia; C. J. Weiser, of Iowa; J. W. Daubney, of 
Centralia; George Birge, of Centralia; C. W. McPhail, 





of Michigan;, W. S.‘Cram, Jacob Siler and L. V. Ray- 
mond, all of Raymond. 

The general feeling among lumbermen seems to be 
more optimistic, as business is apparently getting a 
little better. The fact that this is the year to build 
is apparently percolating through many minds, and the 
general tendency is to buy and build. While this is 
materially affecting sales, it has not raised prices to 
any great extent, but it will doubtless do so later, 
For this reason it would be advisable for those contem- 
plating extensive improvements to get in early. 





IN THE DOMAIN OF WESTERN SPRUCE. 

HoquiAM, WASH., July 16.—A. D. Devonshire left 
Thursday for Calgary, Canada. He has been employed 
by the Canadian Pacific railway for some special for- 
estry work, and at the same time will visit relatives in 
the great Canadian northwest. 

J. O. Stearns, a local capitalist, is going to try a new 
method of logging at his camps a few miles west of 
this city. Instead of hauling logs out of the forest 
with donkey engines, the Stearns Lumber & Shingle 
Company will run ditches into the woods and float down 
its logs. While the idea has been employed on a smal! 
seale at other locations, the Stearns company intends 
using ditches almost exclusively, and for a time at least 
will rely upon this decidedly less expensive method of 
bringing logs to the mill. The outcome of this experi- 
ment will be awaited with interest by loggers of the 
entire state. 

The Stearns Lumber & Shingle Company is a local 
concern and is controlled by J. O. Stearns, C. W. Stine 
and other Hoquiam men. A new lumber and shingle 
mill is to be erected at Stearnsville and within the next 
ten days the work of construction will be begun. 

The contract for the building of the new plant was 
awarded to the Grays Harbor Construction Company, 
which will begin work next week and complete the job 
by October 1. A mill pond requiring the excavation of 
12,000 cubie yards will be created, and long ditches will 
be dug into the forest to be used in floating logs down 
to the mill. The company dredge will be taken to 
Stearnsville at once. The mill buildings alone will 
involve the expenditure of $6,000 for labor, and the 
enterprise promises to be one of much importance to 


the westernmost section of the county. 
Grays Harbor Shipping. 
JULY 10. 

The British steamer Earl of Carrick finished stowing her 
cargo and sailed from the Grays Harbor mill for Sydney 
and Adelaide, Australia. The Earl of Carrick takes the 
largest cargo ever shipped out of Grays harbor. She has 
790,000 feet of yellow pine taken on at San Francisco and 
2,500,000 feet of fir from Grays harbor, making in all 3,290,- 
000 feet. She carries a deckload twelve feet high. The 
sritish steamer Craighall is now on the way from Monte- 
video to San Francisco. She is chartered to take her next 
cargo from the Union mill at Aberdeen. 

The steamer Saginaw arrived from San Pedro via San 
Francisco and docked at the Union mill for a return cargo. 

‘The steamer J. B. Stetson sailed from the Grays harbor 
mill with a cargo or 850,000 feet of lumber. 

The big steamer Olson & Mahoney sailed for San Pedro 
carrying a cargo of 1,600,000 feet of lumber taken on at the 
National Lumber & Box Company’s mill. 

The steamer G. C. Lindauer sailed from Aberdeen with 
about 600,000 feet of lumber and several passengers for 
San Francisco. 

JULY 11. 

The schooner Allen A. arrived and was towed to Monte- 
sano for a return cargo from the Montesano Lumber & 
Shingle Company’s mill. 

The steamer Newburg sailed from the Slade mill with a 
cargo of 450,000 feet of lumber for San Francisco. 

The 4-masted schooner W. J. Patterson has taken the 
berth recently occupied by the big .steamer Earl of Carrick 
at the Grays Harbor mill and will load a cargo of ties for 
San Pedro. 

JULY 12. 

The steamer Frances H. Leggett arrived and docked at 
the Grays Harbor mill to reload for San Pedro. She takes 
a cargo of timbers and ties. 

JULY 13. 

This promises to be a busy week along the water front, 
as altogether eight vessels are due today. Among those 
reported sailing for here are the steamers Centralia, Casco, 
Daisy and Rainier, also the schooner C0. A. Thayer, all from 
San Francisco.. The last three named are strangers, never 
having visited this port before. 

The steamer Norwood arrived at the Hequiam Lumber & 
Shingle mills with several passengers from San Francisco. 
It immediately commenced loading its cargo for San Pedro. 

The steamer Svea arrived at Aberdeen from San Fran- 
cisco to reload with lumber at the Wilson mill. 

The steamer Wasp arrived at the A. J. West mill to take 
on a cargo for San Francisco. 

The steamer William H. Murphy sailed from Aberdeen 
with over 800,000 feet of lumber from San Pedro. 

JULY 14. 

The steamer Hoquiam sailed with a cargo of 700,000 feet 
of lumber from the Slade mill for San Pedro. 

The schooner Bangor sailed from Aberdeen with a cargo 
of 800,000 feet of lumber for San Pedro. 

The schooner William Renton sailed from Burrows mill 
at Aberdeen with a cargo of 560,000 feet of-lumber for San 
Francisco. 

The steamer Coronado sailed from the American mill with 
a cargo of 630,000 feet of lumber and several passengers for 
San Francisco. 

The steam schooner Daisy arrived at Aberdeen from San 
Francisco. ‘The Daisy will take on about 800,000 feet of 
lumber at the American mill for San Pedro. 

JULY 15. 

The Pollard Steamship Company’s steamer Rainier arrived 
at Aberdeen from San Francisco. The Rainier brought a 
large consignment of fruit for the Aberdeen merchants. 
After discharging freight at the Burrows dock the steamer 
dropped down to the Anderson & Middleton mill to take on a 
eargo of lumber. 

The steamer Casco arrived and docked at the Hoquiam 
Lumber & Shingle mill for lumber. The Casco is owned 
by Swayne & Hoyt, of San Francisco. She will take a 
return cargo of 600,000 feet of lumber for San Pedro. 

he schooner Roy Somers was towed to sea from the 
Grays Harbor Commercial Company’s plant, at Cosmopolis, 
with about 550,000 feet of lumber for San Francisco. 
JULY 16. 


The steamer San Jacinto, of the E. K. Wood fleet, de- 


arted with a cargo of 500,000 feet of lumber en route for 
an Pedro. 

The steamer Cascade departed with a cargo of 650,000 
feet of lumber for San Francisco. 
the National mill. 


The cargo was taken from 
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NEWS FROM THE INLAND EMPIRE. - 





Lumbermen Concerned Over the Crop Outlook — Movement of Lumber Shows An Increase— 
New Mill Going Up—New Logging Plan. 
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IN THE PINE COUNTRY. 


SPOKANE, WASH., July 17.—The lumbermen of the 
Inland Empire have been concerned greatly over the crop 
outlook, believing that if the dry weather had continued 
much longer the late fall sown grain would have been 
a total failure. The copious showers that have fallen 
during the last few days practically assure a fair crop 
of oats, and it therefore probably will be unnecessary 
te ship in a supply to conduct logging operations this 
winter. The rainfall came in the shape of old fashioned 
thunderstorms and it.is estimated by the farmer: that 
the crops have been helped 20 percent by the downpour. 

Little if anything has occurred during the last week 
to untangle the freight rate muddle. It had been hoped 
that the railways would have issued their tariffs thirty 
days prior to the date that the commission rates were 
to become effective, in accordance with the usual custom. 
No advice, however, has been received of their publica- 
tion. 

The movement of lumber continues to show an in- 
crease with every indication of anxiety on the part of the 
buyer to place himself in possession of quotations from 
all sections, in order that he may determine the best 
district from which to buy stock. 

E. E. Boone, Palouse, Wash., has bought a small saw 
mill and will install the same on land owned by him on 
Crane creek, twelve miles northeast of Palouse, in which 
section it is stated an excellent farming country has 
been opened up. 

It is reported that the heavy rainstorms of the last few 
days have put out all the forest fires that were threaten- 
ing the forest reserves and private holdings of timber. 

J. P. MeGoldrick, president of the McGoldrick Lum- 
ber Company, of Spokane, who has just returned from 
an eastern trip, says there will unquestionably be a raise 
in prices of lumber within a few weeks. He added: 

Lumbermen have been selling at a loss for several months 
in some lines. Naturally they will stop that as soon as 
possible. Just as soon as the crop begins to move we look 
for an increased demand for lumber and a raise of from 10 
to 25 percent will follow. Conditions are improving rapidly 
in the east, and especially in the south. 

There has been no fixed price for lumber here, dealers 
taking just what they could get. I have no doubt that 
dimension lumber has been sold as low as $9 a thousand 
feet, or even lower. It costs more than that to produce it. 

The man who is building will probably save 20 or 25 
percent this summer over what it will cost him next year. 
I do not believe there will be a time in ten years when 
building can be done so cheaply. Other material and labor 
will rise with lumber as soon as the demand justifies it. 

John H. Morgan, president of the Morgan company, 
of Oshkosh, Wis., manufacturer of sash and doors, which 
furnished the doors of quarter sawed oak for the Paul- 
sen building here, said while in Spokane a few days ago 
that southern dealers demoralized prices in Wisconsin 
and nearly, put the trade out of business, adding: 

Common lumber was shipped clear into Wisconsin and 
sold for as low as $6 a thousand. The Wisconsin mills 
can not produce it for that and they were underbid right 
at their own door, more so away from home. 

That condition is due to the southern mills having a 
great surplus stock at the beginning of the flurry. But 
they have largely disposed of it now and prices are ad- 
vancing. We expect an advance all along the line within 
the next sixty days. The demand is improving and there 
is promise of a good year. Now is the time to build, for 
an advance in other material will follow a rise in lumber. 

Otto Lachmond, sales manager of the Potlatch Lum- 
her Company, made a business trip to Spokane during 
the week. 

The Gerhart-Bradrick Lumber Company, Spokane, 
Wash., has just received a carload of machinery from the 
Berlin Machinery Company, to be installed in its mill 
at Meyers Falls. 

The Fidelity Lumber Company will begin the erection 
of a mill across the river from Newport, Wash., north- 
west of Spokane, in a short time. Plans for the new 
mill and town were prepared last fall, but the financial 
flurry and the increase in freight rates caused the delay. 

(he mill will have a capacity for 25,000,000 feet a year. 
The company will also establish a town on the property, 
the corporation owning all of the buildings and conduct- 
ing a company store. The houses will be lathed, plas- 
tered and painted and supplied with electric lights and 
water and connected with a sewer system. An overhead 
cable ferry will operate between the new town and New- 
port. It is expected to have the mill completed and run- 
ning early next year. The new booms have a capacity 
for holding 16,000,000 feet of logs. They are half filled. 
The company will employ 400 men in the woods, mill and 
planer. The MeInnis mill of the Panhandle Lumber 
Company, forty miles below Newport, on the Pend 
Oreille river, was opened July 4. The company has a 
large stand of white pine in that locality, which will be 
cut this season. 

The Phenix Lumber Company, of which E. F. Carter 
Van Dissel is president, and which operates the saw mill 
Phenix in Spokane, has adopted a logging plan in its 
camps which promises eventually to do away with horses. 
The company, whose large timber holdings in the vicinity 
of Springdale form the base of supply for its big mill 
in Spokane and which operates a line of standard gage 
logging railroad from Springdale into the timber belt 
twelve miles, has just installed two large stationary log- 
ging engines, one with a capacity of 40,000 feet and 
the other 20,000 feet a day. The engines are capable 
of haulng in a bunch of saw logs by means of heavy 
wire cables larger than could be drawn in on a wagon 
by a four-horse team, and can successfully handle all 
logs within a radius of one mile. Three smaller engines 
of the same patcern will be worked in connection with 


the larger one, however, each of which is capable of 
hauling in logs for a distance of a half mile, and by 
placing these three engines in the form of an. are, one 
at the right, another in the center and the third at the 
left, all the logs for a distance of one and a half miles 
around can be drawn into the track and loaded onto the 
cars for shipment to the company’s big mill in Spokane. 

C. A. Weyerhaeuser, William O’Neill, J. P. Weyer- 
haeuser and 8. A. Burr, of St. Paul, are making a trip 
through the timber districts in the Inland Empire. They 
were guests of F. J. Davies, of the Rutledge Lumber 
Company, in the woods, also visiting the plant and tim- 
ber holdings at Potlatch, Ida. The party has gone on a 
thirty days’ inspection trip through the timber, holdings 
in the North Fork country. The members of the party 
are stockholders in the Clearwater Timber Company. 
The overland trip from Boville to the mouth of the 
Orogrande river will be made with pack horses. A num- 
ber of river boats are now being taken up North Fork 
to the mouth of Orogrande, where the party will embark 
for a 140-mile ride down the river to Ahsahka. It is 
given out in Spokane that the visit to the timber district 
is in connection with plans for early operations in the 
Clearwater country, while the lumbermen say it is mostly 
for recreation. 

A. L. Porter, of Spokane, manager of the Western 
Retail Lumberman’s Association, said on his return 
from Minneapolis that crop conditions in the middle 
west, and especially in the Dakotas, warrant expectation 
of at least a normal lumber business in those states dur- 
ing the coming summer. He added: ‘‘I talked with 
both retail and wholesale lumbermen at the convention, 
and it seems to be the opinion of those interested 
in the lumber industry that there is every reason 
to expect that orders from that section of the country 
from the Inland Empire and Coast manufacturers will 
be up to the average.’’ 

Maxwell Bros., operating at Maude, Wash., have a 
good stock of yellow pine logs at their saw mill and 
will cut about 1,000,000 feet this season, 250,000,000 
feet of which will be marketed from Addy. Some of 
the lumber will go down the river to points in the Big 
Bend country. 

Clement G. Gamble, of North Yakima, Wash., has been 
elected manager of all the St. Paul & Tacoma Lumber 
Company yards in central Washington. He succeeds 
William P. Taylor, who will go to another climate to 
recuperate. , 

D. G. Estell’s mill at Twisp, Wash., is being improved 
by modern machinery, including a 24 by 6 planer. Mr. 
Estell will also add a shingle mill to the plant. 

The Westcott mill at Ellensburg, Wash., is installing 
its machinery. The property was recently destroyed by 
fire. 

J. G. Wright, of Culdesac, Ida., has sold his saw mill 
plant on Craig mountain to the International Lumber 
Company, of Seattle, the consideration being $6,000. The 
plant is located near the Polly place, three miles from 
the Fountain grade and about eleven miles from Sweet- 
water. The purchase is understood to be the initial step 
of the Seattle company in entering the lumbering in- 
dustry in this field. 





AT UTAH’S METROPOLIS. 


Sart Lake City, Urau, July 15.—John A. Reeves, 
general freight agent of the Oregon Short Line railroad, 
says that an important precedent is involved in the de- 
cision of western railroads to appeal to the United 
States courts against the ruling of the Interstate Com- 
merce Commission in the famous lumber rate cases. The 
decision of the commission has not only failed to please 
the traffic representatives of the railroads but has also 
met with the disapproval of a strong element among 
the lumber manufacturers. 

George E. Merrill, of Morrison, Merrill & Co., says 
that eastern Oregon lumber manufacturers are dis- 
pleased with the decision of the Interstate Commerce 
Commission because it places the western Washington 
lumber manufacturers upon an almost equal footing 
with them in certain fields which formerly were almost 
exclusively supplied from eastern Oregon. Formerly 
the western Washington manufacturers paid 10 cents 
on every 100 pounds of lumber sent to Portland and 
then 40 cents a hundred pounds to get the lumber to 
Utah points. Under the ruling of the commission the 
rate to Utah points from western Washington is 40 
cents, which is a reduction of 10 cents; the rate for 
eastern Oregon manufacturers is 374% cents. It is as- 
serted that the advantageous rate secured by the Wash- 
ington manufacturers will result in placing them in a 
position to enter the field of the Oregon manufacturers. 
‘But while there seems to be some confusion in the de- 
cision of the commission,’’ said Mr. Merrill, ‘‘I think 
the lumbermen as a whole are prepared to accept it, so 
as to end the uncertainty and suspense. Everybody in 
the lumber business wants the matter settled.’’ 

Railroad men here insist that the commission under- 
took to perform the functions of traffic officials, which 
the railroads can not afford to pass unchallenged. It 
is proposed to appeal to the United States courts for 
an injunction restraining the commission from enforc- 
ing the rates fixed by the ruling. The suit will also 
settle the question as to whether the commission has ex- 
ceeded its jurisdiction and assumed the authority which 
belongs to traffic officials. The railroad representatives 
assert that the commission has unlawfully undertaken to 
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Yard Stock 


has long been a specialty with 

us and by studying closely the 

demands from dealers all over 

the continent, we have gained 

experience in filling such orders 

that today makes it an easy mat- 

ter for us to please. Our stock is all well 
sawed and dressed and the prices we make 
| 


on mixed cars of 


Fir and Washington Pine 


will convince you that we want a share of 
your business. In addition to the above we 
have for quick shipment a special stock of 
flooring 1x4 and 114x4, ceiling and drop 
siding, porch flooring and decking, nice 
soft yellow pine finish, wind mill tower 
stock and tank stock. Can’t we quote you? 


White River Lbr. Co. 


ENUMCLAW, WASH. 





Clear Lake Lumber 
Company 





We Can Supply Your Wants 
in 


Washington Red Cedar 
Special Stock 


also 
Red Cedar Siding and 
Shingles in Mixed Cars. 








Mills and Office 











| CLEAR LAKE, WASHINGTON. 








TRY US ON— 


Yard 
Stock 


Specialty--Factory Lumber. 


A line will bring our prices 
by return mail. 


FIR AND SPRUCE, 
WESTERN PINE, 
RED CEDAR 
SHINGLES, 
REDWOOD. 











W--MCKEE LUMBER CO. 


f ferveacrurens Y 
AND WHOLESALERS) 


Quincy, Illinois. 











Flooring, Ceiling, Bevel Siding 
and Finish. Long Timbers, 
Joists, Dimension, Etc, 

Bevel Siding, Finish 


CEDAR sz: 


Western Pine, Idaho White Pine, 
Western Pine Shop. 


Mixed Cars a Specialty. 


Wallace-Ballord Lumber Co. 








outline territories in which lumber producing districts 
may sell their products and to keep them out of other 
territories by so arranging the differentials as to make 
it impossible for lumber producers to market their prod- 
ucts beyond the limits prescribed by the commission. 

In explanation of this contention, it is pointed out 
that in what are known as the coast producing districts 
west of the Cascade range of mountains the differentials 
established by the commission make it impossible for 
the producers to market their products east of the Mis- 
sourl river, while on the other hand the differentials 
will work. to keep the lumber producing districts east 
of the Cascades out of the market west of the Missouri 
river and compel them to seek markets in the east. 


FROM THE GOLDEN GATE. 


Better Prospects All Around—Shipping Marking 
Time—Redwood Shingle Manufacture and 
Trade—Restless Lumbermen. 





SAN FRANCISCO, CAL., July 17.—Favorable reports re- 
ceived from the north by local representatives of the fir 
mills have produced a little better feeling here, although 
prices have not advanced. Portland advices say that 
uppers are getting scarce there and on Puget sound on 
account of good foreign shipments and improved eastern 
demand. Both districts report better feeling since the 
eastern markets began to improve. 

Coasting freights are tending lower, if possible, and it 
was reported this morning that one vessel had been fixed 
from a northern port to this city at $3, which is a drop 01 
25 cents from the prevailing rate. Doubts have been ex- 
pressed that vessels can be found to carry any more ear- 
goes between the Columbia river and this port at the 
lower figure. Many steam schooners would tie up as they 
could not meet their bills at $3. Several are tied up 
already. Lumber receipts are light this week by sea and 
rail receipts are insignificant. 

J. P. Muller, of McCullough & Muller, is spending a 
vacation of three weeks in the Sierras in the vicinity of 
Boca, not far from the line of the new Western Pacific 
railway, which will open up much fine timber land soon. 
McCullough & Muller have been handling a lot of 
redwood shingles of late from the mill of the Whiting 
G. Press Company, at Eureka. They have shipped about 
3,000,000 green redwood shingles to southern California 
during the last two weeks. ‘lhe present price at ships’ 
tackle is $2.10 San Pedro and $2.05 San Francisco. The 
San Francisco price of red cedar shingles ranges from 
$2 to $2.10, full count. Many of the redwood shingle 
mills are closed down but Whiting G. Press is still 
shipping dry stuff east. 

A party of eastern investors recently arrived in this 
city and went on to Eureka to look oyer their timber 
properties. These large holdings are near Big Lagoon 
and were acquired from C. A. Hooper and his asso- 
ciates. In the party are N. P. Wheeler and his son, of 
Endeavor, Pa., and W. B. Mersereau and three sons, of 
Portville, N. Y. George E. Tuman, a timber locater, is 
showing them over the properties, which are worth 
$4,000,000. 

M. K. Swift, a lumberman of Tacoma, Wash., is a 
guest at the Fairmont and has been admiring the new 
skyscrapers of San Francisco for several days. 

J. E. Terry, a prominent lumberman of Sacramento, is 
also at the Fairmont, accompanied by Mrs. Terry. 

C. H. Jones, president of the Northwestern Lumber 
Company, of Hoquiam, Wash., is in the city accompanied 
by George H. Emerson, vice president of the same com- 
pany. They will spend a few days in viewing the sights 
of the new San Francisco. 

A. L. Paine, general manager of the National Lumber 
& Box Company, has arrived from Grays harbor and is 
visiting the local office in the Welch building. 

C. A. Hooper, president of the Redwood Manufac- 
turers’ Company, has gone to the Los Medanos ranch, 
at Black Diamond, to spend the week end, accompanied 
by Sumner Crosby, of C. A. Hooper & Co. 

Fred M. Fenwick, manager of the Hammond Lum- 
ber Company, has returned from southern California. 

Ed Savage is another lumberman from Tacoma who is 
doing San Francisco just now. 

G. L. Nickerson, who has charge of the Mukilteo Lum- 
ber Company’s new San Francisco office, has returned 
from southern California. 

J. H. Holmes, of the Holmes-Eureka Lumber Com- 
pany, has arrived from Eureka and will spend a few 
days in the San Francisco office. His company has log- 
ging operations at Happy Camp, beyond Shivley. The 
bridge across the Eel river to this camp was completed 
recently. The Northwestern Pacific railway will soon 
operate sixty cars in the logging service for the Holmes- 
Eureka company, running three trains daily. 

According to advices from Redding, Cal., preparations 
have been made for the first log drive of the season. The 
logs have been put into Pit river. Upon the arrival of 
the logs the Turtle bay mill will begin operations and 
as several other drives will follow in rapid succession 
it will be kept running until January 1 or later. 

The trial trip of the E. K. Wood Lumber Company’s 
new steam schooner Shasta, which has been having its 
machinery installed in this city, will take place next. 
week. The new craft, which will ply between the com- 
pany’s mills on Grays harbor and this city, will carry 
about 750,000 feet of lumber a trip. The E. K. Wood 
yard in this city has about as much lumber on hand as 
at the beginning of the year and the mills are running 
steadily at a moderate rate of production. 

The Pacific Lumber Company’s plant at Scotia is still 
running double time, although the logging operations 
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have not been opened up on the usual large scale. The 


principal object just now is to accumulate a good 


large stock of;dry luntber so as to resume making eastern 
shipments early next year. All of the company’s 
steamers are running for owner’s account.” Two are 
kept on the San Pedro route, while others are bringing 
lumber here from Eureka. .A fair stock of redwood 
lumber has been accumulated at the Oakland yard, pos- 
sibly 7,000,000 feet. Selwyn Eddy, the president of 
the company, is expected to return from the east be- 
fore August 1. 

The latest 
following: 

Schooner Soquel, from Grays harbor to Callao, 37s 6d, by 
E. T. Williams & Co. : 

Steamer Craigall, from Grays harbor to Sydney or New- 
castle, N. S. W., 26s 3d, option of both ports £100 extra, by 
G. W. McNear & Co., prior to arrival. 

Steamer Gymeric, from Eureka, on berth for Australian 
ports in the Australion Mail Line. _ , 

Schooner Mabel Gale, from the Columbia river to Mollen- 
do, prior to arrival. 

Schooner William Nottingham, from Puget sound to Cal- 
lao, 388 9d, by W. R. Grace & Co. 

Schooner Commerce, from Puget sound to Santa Rosalia, 
by Compagnie du Boleo. f , 

Steamer Dulwich, from Columbia river or Puget sound to 
three ports in New Zealand, 30s, prior to arrival, by J. J. 
Moore & Co. 


THE CANADIAN NORTHWEST. 


British Columbia Building and Crops—Pulpwood 
Duty— Mariners in Mishaps—New 
License Methods. 


VANCOUVER, B. C., July 18.—While lumber mills are 
not working to capacity they are still enjoying a fair 
amount of business. Particularly in Vancouver and 
vicinity building operations bring a large local trade, 
which is a boon at this time when domestic trade has 
fallen off. Cargo shipments also are fair and altogether 
the output is about 75 percent of what the mills are 
capable of. In the interior, where the mills depend prin- 
cipally on the northwest business, there is less activity 
and only about 50 percent of capacity is produced. Re- 
cent advices from the prairie country .are no more fa- 
vorable than they have been. Crop conditions are almost 
perfect but millmen are not looking for a big demand 
until the grain is harvested, which may mean that the 
mountain mills will be shut down for the winter before 
trade resumes. They have good stocks, however, and 
the manufacturers think there will not be any shortage. 

A. C. Flumerfelt, of Victoria, has returned from a trip 
to eastern centers. He is largely interested in saw 
milling and financial and mining enterprises in British 
Columbia. He states that he heard while in Ottawa that 
the Dominion government would probably place an ex- 
port duty on pulpwood. From the standpoint of the 
Canadian this will be all right, as to utilize the timber 
here the mills will have to be built on the northern side 
of the boundary. Mr. Flumerfelt, after his observations 
elsewhere, is more than ever of the opinion that the 
Dominion government should establish a department of 
forestry and should send an expert to other countries 
to see what methods are being adopted in conserving 
forests there. 

A change in the issuance of timber licenses has been 
made by the department of lands and works which 
should prove of great convenience to holders. When the 
system of issuing timber licenses was introduced there 
crept in, no one knows how, a custom of giving a new 
number every time a license was renewed at the end of 
the twelve months. This system made the license hard 
to keep track of and hereafter all renewals will bear the 
same number as the original license, an innovation that 
is expected to be of assistance to both the department 
and the licensee. The returns for June are: East of the 
Cascades, 415 licenses issued, $47,839; west of the Cas- 
cades, 433, $61,045; transfer fees, $541; penalties, 
$1,035; total, $110,460. 

The business of the Telford Lumber Company, of 
Vancouver, has been taken over by the Malcolm Lumber 
Company, composed of local people. 

C. F. Betterton, formerly of Los Angeles and now 
manager of the B. F. Graham Lumber Company, of 
Victoria, and a party of nine, including John Sloan 
and Miss Sloan, visitors from Pittsburg, had an exciting 
experience last Monday. They were out in a launch 
which broke down while in a heavy southwest blow. They 
drifted into a fish trap and after much difficulty the 
members of the party clambered on to the capping of the 
trap. Their distress signals were noticed by a passing 
tug and they were taken off after being several hours in 
the predicament. 

Another lumberman who also was in danger in water 
was J. Patrick. He, with his bookkeeper, attempted to 
descend the Slocan river in an extemporized raft but 
the swift current threw the raft against an island, 
smashing their craft. The current was too swift tc 
attempt to swim to shore, which was not far distant, 
and they were marooned until their signals were re- 
sponded to by the crew of a passenger train. A rope 
was thrown to them and clutching that they swam to 
shore, a distance of fifty yards. : 

The utilization of various wood products is resulting 
in the establishment of industries. In addition to the 
wood stave pipe works in the city a company does ex- 
tensive business in making wood fir blocks for paving 
purposes, treating them with carbolineum. These blocks 
are used not only on the Pacific coast but in other cities. 
The Vancouver company has just bought a site in New 
Westminster to establish a branch there. ; 

People interested in timber in the Squamish valley 
have put a survey party in the field to run the lines 
for a logging railway. It is the intention to proceed 
with the construction as soon as the surveys are com- 
pleted. Enormous quantities of the finest fir and cedar 
are standing in the valley, but heretofore attempts to get 
them out have been confined to driving down the river. 
This method has been unsuccessful as the Squamish is 
too rough and rapid. 
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HARDWOOD CONDITIONS IN FIVE STATES. 





Reports from Many Sections Say that Business Is on the Up Trend—Steel Plants and Foundries 
Running on Full Time—Items Pertinent and Personal. 





WITH THE MEMPHIS TRADE. 


MEMPHIS, TENN., July 21.—Dr. H. B. Wrenn, of Col- 
lierville, Tenn., is one of the representatives of a syn- 
dicate of northern capitalists who have bought more 
than 100,000 acres of hardwood timber land in St. 
Landry parish, Louisiana, and who will erect a model 
town at Palmetto. It is planned to build a double band 
mill with a daily capacity of 300,000 feet, and it is the 
intention of the management to keep this plant in opera- 
tion day and night fcr twenty-five years, with only such 
closing down as is rendered necessary for repairs. Dr. 
Wrenn and his associates will not give any idea of the 
price paid for the property nor will they divulge the 
name of the person or persons from whom they bought. 
There has been rapid development in the timber business 
in St. Landry parish since the completion of the Frisco 
& Opelousas and the Gulf & Northeastern railroads. 

D. A. Kendall, secretary-treasurer and general man- 
ager of the Sawyer & Austin Lumber Company, at Pine 
Bluff, Ark., has resigned his position and left that place 
for Kansas City, where he will make his future home. 
It is reported that he will be succeeded by one of the 
sons of President W. W. Cargill. Mr. Kendall has not 
announced his plans for the future. 

Crane & Co., of Chicago and Memphis, prominent mill 
supply dealers, will award the contract in a few days 
for the construction of a warehouse six stories in hight 
at the corner of Fourth street and Court avenue. ‘The 
new building will measure 87 by 100 feet and floor space 
will amount to 52,200 feet. The construction is to be 
of brick and stone reinforced with steel. Concrete foun- 
dations and floors will be put in, the latter to be rein- 
forced and supported by cast iron columns. The esti- 
mated cost is $250,000. 

T. W. Pratt, one of the directors of the Nashville & 
Huntsville Railway Company, is authority for the state- 
ment that work has already begun on the line which 
will prove an important factor in the development of 
the timber resources of the section between the two 
termini. 

Dispatches received here state that the lumber busi- 
ness in south Mississippi has shown marked improve- 
ment during the last two weeks and is now assuming 
encouraging proportions. This information comes from 
no less an authority than the vice president of the Gulf 
& Ship Island, Thomas P. Hale. Mr. Hale points out 
that the average advance on the majority of grades has 
been $1 a thousand and that the improvement in de- 
mand has resulted in the resumption of operation at a 
number of mills. He declares the principal demand to 
be for bridge and railway timber. The Gilchrist-Fordney 
Company, with sales offices in Memphis and mill at 
Laurel, Miss., also confirms the better demand as well 
as the higher prices. ; 

One of the significant features of the semiannual 
meeting of the Tight Barrel Stave Manufacturers’ Asso- 
ciation, held here last week, was the disclosure that prac- 
tically all of the stave mills in the territory covered by 
the association are closed down. It was further devel- 
oped at this meeting that it is the consensus of opinion 
among the members that they shall remain closed down 
until conditions show material betterment. Prices on 
staves have not declined to the extent that has been 
noted in connection with some other branches of the 
woodworking business and stave manufacturers look 
upon this as a favorable sign. In view of this fact the 
trade is inclined to take a rather optimistic view of the 
future. : ; 

Max Sondheimer, president of the E. Sondheimer Com- 
pany, has made a practice for some years of writing a 
letter about this time of year to banks in Chicago, New 
York and other points dealing with conditions in the 
lumber trade. He takes a very cheerful view of the out- 
look and holds out the prospect of an excellent volume of 
business this fall. He notes that crop prospects are 
brilliant and lays particular stress upon the scarcity of 
lumber in the south to meet anything like a normal 
demand. 


THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., July 22.—Many Nashville hard- 
wood firms not only feel encouraged over the outlook 
for business but are well satisfied with business as it 
is, considering the fact that the first weeks in July are 
generally about the dullest of the entire year with lum- 
ber dealers. A steady improvement is confidently ex- 
pected and some are so optimistic as to predict that 
next year may surpass that of 1907 in the volume of 
business. 

As to prices, the better grades of hardwoods continue 
firm. There has been a noticeable stiffening without 
any marked increase in prices with the lower grades. 
One of the most encouraging features of the situation is 
the excellent condition of crops, the reports from over 
this state indicating larger yields than for last year. 
Reports of the resumption of work by lumbermen are 
numerous. 

The Central Lumber Company, which was forced to 
get rid of its stock because of a new bridge over the 
Cumberland river at this point being constructed through 
its property, reports the recent shipment of several car- 
loads of lumber, and it is thought that if business of 
the company continues through this month as it began 
it will equal that for July, 1907. 

A number of firms report a good movément of both 
white and red quartered oak as fast as it can be dried. 





The prices for quartered oak remain firm and the local 
firms seem to be doing nearly as good a mill business 
as at this time last year. The number of inquiries is 
holding its own as compared with those of June. Orders 
are in many instances being turned down when not up 
to the present standard. 

Louis Brown, of George C. Brown & Co., has returned 
from a trip to New York. He reports the eastern out- 
look about the same as here for a gradual increase dur- 
ing the remainder of this year. 

The Edgefield & Nashville Manufacturing Company, 
of this city, has removed its entire manufacturing plant 
from Crawford to Colbert county, Alabama. This com- 
pany has been operating two mills at Crawford, but the 
timber in that section is reported to have been cut, 
hence the removal to the section in which the company 
recently purchased $60,000 worth of standing timber. 
This timber consists mainly of poplar and oak. Both 
plants will be running within a few weeks at their new 
location. This is one of the largest furniture manufac- 
turing concerns in the south. The furniture trade shows 
some improvement but is still sluggish. An improve- 
ment is reported in contracts for fine hardwood interior 
finishings such as bank fixtures and the like. The vol- 
ume of local business along this line seems satisfactory. 

Gen. Gates P. Thruston, president of the Prewitt- 
Spurr Manufacturing Company, has gone to his summer 
home at Bersheba Springs. 

Hedley Card, of A. H. Card & Co., has gone to New 
York on business. 

John M. Smith, manager for the American Hardwood 
Lumber Company, has returned from Hot Springs, Ark., 
where he has been taking the baths for rheumatism, and 
is much improved in health. 

Mr. and Mrs. Henderson Baker will leave shortly for 
New York and while in the east he will combine business 
with pleasure, 





IN NORTHEASTERN TENNESSEE. 

BristoL, TENN., July 22.—Trade conditions here re- 
main practically unchanged, though there is a slightly 
better tone to the market and indications point to an 
increasing demand. 

‘*We have already done more business during July 
than we did the whole of June,’’ said J. H. Bryan, of 
the Bryan Lumber Company. ‘‘Many more inquiries 
are being received and the outlook is brighter. The ex- 
port market seems to be getting just a little better, 
though the improvement is decidedly slow.’’ 

The Tug River Lumber Company is establishing a 
mission church at its operations at Big Cherry, Va. A 
number of other large lumber concerns operating in this 
section, in isolated mountain regions, are doing likewise, 
notably the Hassinger Lumber Company, at Azens, Va. 
Rev. W. H. T. Squires, a leading pastor of ‘Bristol, has 
returned from the Big Cherry operation. The village 
is the highest point in Virginia, being over 4,000 feet 
above the sea level, and he had the distinction of preach- 
ing the first sermon ever heard there. A place of wor- 
— will be built there at once and services held regu- 
arly. 

The Nelson Lumber Company last week lost its mill 
near Cranberry, N. C., by an incendiary fire. The loss 
will approximate something like $3,000. A rigid inves- 
tigation is being made in an effort to discover the 
guilty parties. 

Judge F. B. Hutton, of the cireuit court at Abingdon, 
has had twenty-nine indictments returned against night 
riders who participated in the raid on the foreign 
laborers employed by the Damascus Lumber Company, 
and other lumber concerns, in Johnson county, Tennes- 
see, a few weeks ago. The authorities are determined to 
break up the practice of the mountain people in driving 
away foreign labor by such methods. The town of Da- 
mascus was shot up in truly western style. 

General Manager Harland, of the Jackson Lumber 
Company, of Lockhart, Ala., one of the largest lumber 
manufacturing concerns in the south, spent several days 
in Bristol last week on business and as the guest of 
friends. 

The Whiting Manufacturing Company, at Abingdon, 
Va., report a better demand for stock and a brighter 
outlook. The company has band mills running here and 
in western North Carolina, near Judson, and is among 
the heaviest producers in this entire section. 

G. L. Wood, of the R. E. Wood Lumber Company, 
Baltimore, was a recent visitor at his company’s band 
mill and timber operations near Bristol. 

P. W. Bevins, a prominent manufacturer of Scott 
county, Virginia, with mills and yards near Hiltons, on 
the Virginia and Southwestern, was in Bristol this week 
on important business and reports things picking up 
among the lumbermen of his section. 

The Bradley Furniture Company has just bought the 
band mill of the Bradley Lumber Company, at Elizabeth- 
ton, Tenn., together with other properties of the latter. 
The concern is backed by the Bradleys of Bay City, 
Mich., well known in northern lumber trade. 

Congressman C. B. Slemp, who was elected more than 
a year ago to fill out the unexpired term of his father, 
the late Campbell Slemp, as the -representative of the 
Ninth Virginia district in Congress, will be renominated 
by acclamation by his party, for the only republican seat 
in either house of Congress from the Old Dominion, at 
Norton July 30. Mr. Slemp is actively connected with 
the lumber industry in southwest Virginia and is an ex- 
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tensive timber holder. His knowledge of lumbering and 
timber will be valuable to him in Congress in introducing 
bills for the benefit of the industry. Hé has no demo- 
cratic opposition. 

‘*Business is unquestionably getting better,’’ said 
George E. Davis, of George E. Davis & Co., this week. 
‘¢ Indications are that it will resume normal proportions 
by next spring, while the improvement will continue 
during the fall and winter.’’ 

The railroad building industry is on the up trend in 
this section. The Carolina, Clinchfield & Ohio railroad 
is now seeking several thousand laborers, while Presi- 
dent W. W. Finley, of the Southern, who was here last 
week, announced that his company purposes completing 
the Holston River railroad, a line extending from Eaw- 
kins county, Tennessee, into southwest Virginia, at once. 
While in Bristol Mr. Finley and other officials were the 
guests of the Board of Trade at a reception given in 
the new Y. M. C. A. building. 

‘<Tndications point to the fact that business will soon 
be restored to its normal proportions,’’ said President 
Finley. ‘‘The lumber business, from which our lines in 
this section derive a great part of their revenue, have 
suffered perhaps more than any other line as a result of 
the business depression, but I think it will be the first 
to recover, as building operations are now going forward. 
To show our confidence in the stability of business, we 
have deferred negotiations looking to a general reduc- 
tion of wages of thousands of our employees, from July 
15 to October 1, believing that business will be so much 
better at that time that it will not be necessary to make 
the contemplated reduction. The greater efficiency of 
labor also has been demonstrated.’’ 





FROM THE HOOSIER METROPOLIS. 


INDIANAPOLIS, IND., July 20.—L. G. Buddenbaum, of 
the Buddenbaum Lumber Company, has returned from 
St. Paul, Minn., where he accompanied Murat Temple, 
of this city, to the Shriners’ conclave. 

The Southern Lumber Company and the Central States 
Lumber Company, who have offices together in the 
Pythian building, have purchased forty-five lots each 
for a total consideration of $30,000, on Rural street. 
They will erect cottages for investment purposes, selling 
them on the payment plan. 

At a stockholders’ meeting of the American National 
bank last week, Frederick M. Bachmann was elected a 
director. Mr. Bachmann is president of the F. M. Bach- 


mann Company, wholesale lumber dealers. He recently - 


left for Europe, where he expects to spend the summer. 

Now that a price list has been published it is not likely 
that the Indianapolis Lumbermen’s Club will have a 
summer meeting. It was proposed some time ago to 
hold a meeting and discuss present prices and market 
conditions, but since that time a committee has issued 
the price list for the ensuing year. 

Fire destroyed the lumber yard and planing mill owned 
by Rush and Paddock at Smith’s Valley, twelve miles 
south of this city, last night. As the town is without fire 
protection, citizens could only stand by and watch the 
plant burn. The loss is estimated at about $20,000. J. 
J. Rush, of the company, believes the fire started in 
the engine room of the planing mill, although this has 
not been fully determined. 

Building operations have shown an increase during the 
first three weeks of this month, as compared with the 
corresponding period of last July. Retail and wholesale 


‘lumber dealers are pushing the ‘‘ Build Now’’ campaign 


with a vim and report excellent results. 





NOTES FROM SOUTHWESTERN INDIANA. 

EVANSVILLE, IND., July 20.—Business with the hard- 
wood manufacturers of Evansville and vicinity has been 
gradually picking up for the last week and prospects 
are good for a live active fall trade. A great deal of 
lumber has been sold at the mills during the last two or 
three weeks. While July has not compared favorably 
to the same month of last year yet the volume of busi- 
ness has been steady and manufacturers as a rule say 
that business has been all they had anticipated, owing 
to the general hard times that have prevailed over the 
country. That business will get better from now on is 
the expressed opinions of manufacturers who have been 
interviewed during the last week. Crop reports are good 
and cotton is quite promising in the south and with all 
the general prosperity that seems to be in the country 
it is pointed out that business conditions must become 
normal in a short time. The local mills are as a rule 
being operated on good time and the plant of Maley & 
Wertz, that was closed down several days ago for general 
repairs, started up again today with a large force and 
it is thought the mill will be operated steadily from this 
time on. Mr. Maley, of the firm, says that business with 
them has been good and that people are now doing their 
fall buying and that a great deal of lumber is being 
shipped out, in fact more than he had looked for. He 
says he has noticed an improvement in trade during the 
last week or ten days that has been quite gratifying to 
him. Prices, too, are getting a little better, he says, 
and he expects to see them remain firm all fall and win- 
ter. The cheap stocks that have been on the market all 
summer have become practically exhausted and better 
grades of lumber are now being offered in this market. 
Mr. Maley says taken as a whole business prospects are 
good, and he thinks the manufacturers will do a fairly 
large volume of business this fall and winter. Building 
operations are active and one architect is authority for 
the statement that he has more work than at any other 
time. during the last two years. Yellow pine dealers 


_ say business is better than it was last month by far and 


he expects to see a very busy fall. 

C, W. Summers, of Fairfield, Ill., who is interested 
largely in the Summers, Dickey & Co. lumber yards, 
which firm has a string of lumber yards throughout 


southern Illinois, was,in Evansville Monday on business. 
He says things are picking up some in southern Illinois 
and he expects a good fall business. 

The Fairfield Lumber Company, at Fairfield, Ill., have 
lately enlarged their yards and now have one of the most 
commodious yards in southern Illinois. Lew Knodoll, 
the manager of the company, is one of the hustling lum- 
bermen of southern Illinois and knows how to land the 
business. 

Mr. MecCowen, of the firm of Thompson, Thayer & 
McCowen, has returned from a business and pleasure 
trip at Wabash, Ind., his old home. 

Charles Wolflin, of the Wolflin-Luhring Lumber Com- 
pany, was in Chicago this week on business. He says 
business seems to be picking up all over the country. 

Ferdinand Becker, the genial and whole-souled man- 
ager of the H. Herrmann Lumber Manufacturing Com- 
pany, keeps plugging away and the plant is being oper- 
ated on fairly good time. 

The planing mills of Evansville are doing a good 
business just now and most of them are being operated 
on full time. The mill owners say they are expecting a 
good fall and winter business now that building opera- 
tions in and around the city have become more active. 
Henry Koelker, of the Mechanics’ Planing Mill and see- 
retary of the Tri-State Retail Lumber Dealers’ Associa- 
tion, thinks business is improving in fine shape and he 
says lumber dealers and manufacturers will have no 
reason to complain about the fall and winter business. 

Elmer Luhring, of the Wolflin-Luhring Lumber Com- 
pany, is back from a business trip in the northwest. 

Capt. Jack Moeller, the well known stave and saw mill 
man of Mt. Vernon, Ind., was here a few days ago on a 
business mission. 

The towboat Sunbeam came in from Green river a few 
days ago with a tow of logs for the Helfrich Lumber 
Company. The Helfrich mill is running on good time 
and the company says it has plenty of good logs. Most 
of the logs come from Green and Pond rivers and are 
rafted here out of Green river. Most of the local 
manufacturers still complain that good logs are hard to 
get at any price. There are a good many sycamore 
logs along White river that will probably be brought 
out this fall and in the early winter. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, July 22.—Many of the lumber 
colony are out of the city on their annual vacations, 
which the hard times have not in the least curtailed. A 
few have returned, while those who have not been out 
say they are going within a week or two. The hotel 
corridors show more animation than at any time this 
year, traveling men being numerous. 

As an indication of better feeligg in the manufactur- 
ing world it might be noted that a traveling salesman for 
the Campbell’s Creek Coal Company, who makes the ter- 
ritory around Indiana and Ohio, sold twenty carloads 
of coal last week on his trip, which is considered very 
good for this season in any year. 

The Lumbermen’s Club, of Philadelphia, Pa., has sent 
out a letter to the various lumbermen’s organizations in 
the central west calling for a meeting to be held in 
Philadelphia on September 24 to take some action look- 
ing to the reconsideration of the action of the conven- 
tion in Milwaukee in indorsing the inspection rules of 
1907, and to make a concerted effort to have the rules 
of 1905 reénacted. . The letter was referred to the inspec- 
tion committee of the Cincinnati Lumbermen’s Club, of 
which G. W. Morgan is chairman, by President B. F. Dul- 
weber, but it is not likely that any action will be taken 
until the regular meeting in September. 

There are still plenty of logs in the Ohio river, from 
Cincinnati up to the Kanawha, enough to keep the mills 
along the river going until the end of the year. 

R. J. Darnell, of Memphis, Tenn., stopped over in Cin- 
cinnati on his way home from a two months’ stay in 
Europe on business and pleasure. Mr. Darnell was a 
passenger on the Lusitania when she made her last trip, 
breaking all world’s records for a crossing of the At- 
lantie. : 

Waldron W. Williams, of I. T. Williams & Sons, well 
known lumber men of New York city, spent a few days 
in this city last week, calling upon local lumbermen. He 
is severe on the action of the Milwaukee convention and 
earnestly working for the restoration of the 1905 rules. 

H. E. Hewes, of Jeannerette, La., spent Monday and 
Tuesday in Cincinnati on business. Charles Barber, 
banker-lumberman, of Oshkosh, Wis., was also a business 
visitor. 

C. L. Barr, of Cairo, Ill., formerly with the M. B. Far- 
rin Company, of this city, was in town last week on busi- 
ness and looking for a salesman of ability in this ter- 
ritory and western Pennsylvania. 

The annual meeting of the Laughery Club, of which 
some of the prominent lumbermen are active members, 
will begin Thursday of this week and continue ten days. 
The Laughery Club is located on the site of a famous 
Indian battle, and the Indians will again be visible in 
spirit at least during this powwow. 

Clinton Crane is wearing his hand in a sling as the 
result of his recent accident. In a talk with a local 
exchange Monday he said: 

We are running full speed at our mills. I have no calam- 
ity howl to make. We have got a hundred horses at our 
stables, and every one of them in busy every day. I am ship- 
ping 300,000 feet of lumber to London, England, and plenty 
of orders have come in from all sections of America. Prices 
are good. I could sell 25,000,000 feet of lumber today 
if I would cut the price, but I will not. Plain oak is $3 to 
$5 off, but quartered oak and poplar are high. Quartered 
oak, in fact, is higher than I ever saw it in my life. Busi- 
ness conditions generally, I believe, are improving. Fifteen 
years from now the forests of West Virginia will be stripped 
of every big tree. It is not our company which is fast 
devastating the forests of America, but the big tie compa- 


nies. They buy up trees as small as eight inches in circum- 
ference and make railroad ties out of them, while the lumber 
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mills, especially ours, do not touch a tree below 22 inches, 
| was through that section a week ago looking over our 
lands, and I should say there are enough big trees for our 
use to last us twelve to fifteen years. Of course this is con- 
tingent upon the continued prosperity of the country. There 
has been a great demand for timber in the last few years 
and the setback this summer has left enough material on 
hand for another six months without cutting any of the 
thousands of logs afloat in the river. There are nearly 
50,000 saw logs at the various timber harbors between Cin- 
cinnati and the Guyandotte river. This will keep the mills 
going day and night until next Christmas. The season just 
closed has been the best we had in years. The river was 
at a good stage most of the time and our boats missed few 
trips. 

Samuel H. Taft, the west side lumberman, is a cousin 
of the republican candidate for president, William H. 
Taft. Samuel Taft in addition to being a prominent 
jumberman, is a large holder of residence property in the 
Queen City in the line of flat buildings. He was very 
prominent in the suit against the Southern railroad for 
the recovery of the 2-cent advance on yellow pine. He 
said in a recent talk: 

The chances for the lumber shippers of this section recov- 
ering a few millions in rebates from the railroads seem to 
have vanished. I had a few thousand dollars due me from 
the railroads on shipments of lumber from the south, but 
the railroads are fighting the claims so bitterly in the courts 
that there is little chance for the shippers ultimately getting 
more than a small fraction of their claims. The recovery 
of the money presents so many difficult features that I 
have not filed any of my own claims, though from the first 
it was my full intention to do so. 





THE KENTUCKY-VIRGINIA TIMBER FIELDS. 


SERGENT, Ky., July 22.— The consensus of opinion 
among lumbermen is that business will increase within 
the next few weeks, especially in the export business, as 
inquiries continue to come in from some of the most 
important trade centers, indicating a revival in business. 
The local trade continues in a most flourishing condition, 
owing to the building boom which is still evident through- 
out the coal fields of both states—aside from the ‘‘ build 
now’’ proposition that has brought on a building wave 
in this section. More buildings are going up than ever 
before at this season of the year. Lumbermen generally 
of this section say that the nomination of Bryan as the 
democratic standard-bearer has had much to do with 
improving the financial condition of the country. The 
railroads of this section are furnishing all the cars neces- 
sary on short notice, the conditions having been much 
relieved. 

The Tug River Lumber Company, of Elberton, Va., 
after completing its seven miles of lumber road out from 
the Louisville & Nashville at Dorchester Switch, giving 
connection over the Interstate road, has located mills in 
a splendid timber tract two miles out from Dorchester 
Switch in Wise county. From Elberton this concern has 
shipping connection with the Virginia South & Western 
over a six mile lumber road. This is one of the largest 
operations in Wise county, making a specialty of fine 
poplar. 

T. P. Casper, an extensive lumberman of Grundy, 
was in this section last week. Commenting upon the lum- 
ber business of western North Carolina he said: ‘‘ Trade 
conditions are gradually getting better and more in- 
quiries are now coming in than at any time within the 
last ten months. In brief, we expect a general revival 
in the lumber business of that section within the next 
few months.’’ Mr. Casper is interested in a timber 
deal in the upper section of the county. 

The mills of the Webb-Davis Lumber Company, of 
Bilvia, Ky., will shortly begin cutting a large timber 
tract on Bottom Fork creek, near Bilvia, from which 
tract it will produce a fine grade of poplar, perhaps the 
finest yet produced in this territory. 

John Davis Bentley, the Elkhorn Creek (Ky.) lum- 
herman, has begun a large floating contract on the 
Upper Elkhorn, having bought an interest in the 
splash dams of John W. Wright, with whom he was 
formerly associated. Mr. Bentley will market a fine lot 
of poplar logs. 2 

W. F. Slemp, of Big Stone Gap, Va., with the Rock- 
louse Realty Company, of which Congressman Slemp is 
ut its head, is in western Knott county looking for avail- 
able coal and timber lands. They have bought about 
1(),000 acres within the last few months, all of which 
will be developed shortly. 

Since the announcement of the early extension of the 
Lexington & Eastern railroad from Jackson, Ky., into 
the famous Elkhorn coal and timber field, timber and 
coal properties along the route have made a big advance, 
advancing from $8 and $10 an acre to $25, $30 and 
even $40 an acre. 

_ The Clinchfield, Carolina & Ohio railroad is advertis- 
ing for 300 hands in the loeal newspapers of southwest- 
ern Virginia, who are wanted for track laying between 
St. Paul, Va., and the Tennessee border. This line pen- 
ctrates a rich timber section of southwestern Virginia, 

‘tarting at a point near the Breaks of the Big Sandy 

river in Pike county, Kentucky. 

J. W. Reedy, agent for the Virginia Coal, Iron & Coke 
Company, Bristol, Tenn., operating extensively in the 
coking business of southwestern Virginia, is negotiating 
for a large eoal and timber tract in upper Perry county, 
below here, If the deal should be made the timber prop- 
erties will be developed by a local lumberman. 





IN NORTHEASTERN KENTUCKY. 


ASHLAND, Ky., July 21—The W. H. Dawkins Lumber 
Company advises that it is receiving inquiries for large 
blocks of poplar lumber, which would indicate that the 
buyers are getting in line again to lay in a new supply. 
This company has in its yards a fine lot of poplar lumber 
and has enough logs to continue operating its large band 
mill for some months. 

Robert Young, of the Pischel Lumber Company, Salt 
Liek, Ky., was a business visitor in the city this week, 
looking after the interests of his concern. 

John W. Kitchen, of Vansant, Kitchen & Co., is on 





a business trip to Ohio and Michigan points this week, 
looking after the interests of his firm. This firm has 
on hand a large and complete stock of poplar lumber 
in all grades and thicknesses. 

The Standard Planing Mill Company has just lately 
closed contracts for several fine residences to be built 
in the city, and will furnish the material for one of the 
finest residences to be built in Catlettsburg. This con- 
cern reports business to be good and it is kept busy. 

It is almost a decided fact that there will be built in 
the Big Sandy river near Pikeville a large concrete dam, 
and also likely one will be built in the river above’ the 
Breaks. Leon Isaacson, of the Yellow Poplar Lumber 
Company, Coal Grove, Ohio, with Chief Engineer McDyer, 
are this week looking over the grounds and will make 
drafts of the plans and specifications to be sent out to 
contractors asking for bids on the work. The Yellow 
Poplar Lumber Company receives from above the Breaks 
a large supply of its poplar timber. 

B. F. Vansant, one of the most prominent lumbermen 
of Morehead, Ky., was a business caller in the city this 
week. 

A great many reasons.are given by the people in this 
vicinity for feeling encouraged over the present outlook, 
as there are a great many of the steel plants and foun- 
dries beginning operation with all departments running 
full time, and the railroads also are adding each week 
new train crews. 

The Ironton Portland Cement Company resumed opera- 
tion in all departments at its plant at Ironton, Ohio, this 
week, and not only is this true in this vicinity, but it is 
true in all localities. 

J. H. P. Smith, president of the Hardwood Lumber 
Company, has returned from a business trip through 
Michigan, Indiana and Illinois. Mr. Smith has returned 
with a nice lot of orders for oak, chestnut and poplar 
lumber, and also advises an improvement in the market 
conditions, and is much inclined to believe that it is only 
a question of a short time now until business will return 
to more normal conditions. 


A HARDWOOD CENTER OF MICHIGAN. 


CapILLAc, MicH., July 24.—The three concerns here 
which manufacture maple flooring—the Cummer-Diggins 
Company, Cobbs & Mitchell and Mitchell Bros.—report 
the maple flooring business as picking up gradually and 
they now feel that it will not be long before business 
will be good. All plants are running less than normal. 

W. W. Mitchell, who with his family spent a few 
weeks touring New England by auto, spent several days 
at Hillsdale en route home, where he attended the dedi- 
cation of the Mitchell public library, given that city 
by Mr. Mitchell and his mother in honor of his father, 








.C. T. Mitchell. After the festivities Mr. Mitehell fell 


ill and had to remain there a few days longer than he 
had intended. He was.due at Traverse City to-attend 
the annual meeting of the board of trustees of the north- 
ern asylum for the insane, of which he is a member, 
but he was unable to get there. 

W. L. Saunders, general manager of the Cummer-Dig- 
gins Company, spent the last week at Escanaba and 
Ishpeming for his company. 

Fred A. Diggins spent a few days this week at 
Chicago. 

Mr. and Mrs. F. J. Cobbs returned the first of the 
week from a trip in the east, most of which was by 
touring ear. 

A. F. Anderson attended a lumbermen’s meeting at 
Grand Rapids this week. 

Henry Ballou, superintendent of Cobbs & Mitchell, 
was at Boyne Falls this week. 

A. E. Williams, of Manton, a member of Williams 
Bros., and a party of friends, who were touring the 
county with Governor Warner a few days ago, had his 
new car completely wrecked by being struck by a fast 
Ann Arbor train near Harrietta. Mr. Williams and 
friends got off with slight injuries, but their escape 
was most miraculous. r 

Williams Bros. have started camps in Antioch town- 
ship, having completed a long cut in Boon township. 

Mr. and Mrs. George R. Cartier, of South Bend, 
Wash., are visiting relatives at Ludington, their first 
trip home since they went west two years ago. Mr. Car- 
tier is engaged extensively in lumber at South Bend and 
speaks enthusiastically of the possibilities that business 
affords there. 

The lumber barge Robert C. Went was in Frankfort 
Thursday morning and loaded at Kelly’s dock. 

The woodenware plant at Copemish shut down before 
the Fourth, expecting to be idle several weeks, but a 
steady flow of orders necessitated a resumption of ac- 
tivities much sooner than was anticipated. 

The lumber mill at Dighton of Jones & Green was 
blown to pieces July 14 by the explosion of two large 
boilers. The mill was completely destroyed, a man was 
killed and several injured. 

The Lake Superior Iron & Chemical Company at Man- 
istique has closed down for an indefinite period. A 
meeting will be held in Detroit, August 1, to determine 
the future plans of the company. There are no indica- 
tions yet when the plant in this city will start up. 

The Oval Wood Dish Company at Traverse City is 
running with a full force of men. This week 200 men 
were put to work who had been idle all summer. The 
company has booked enough orders to give a full force 
employment a full day indefinitely. 

Two million feet of fir, tamarack and yellow pine in 
a eut of timber just accomplished, and another cut five 
times that amount just ahead, is the extent of the lum- 
bering of former Muskegon men now engaged in Coeur 
d’Alene, Idaho. James Hamilton, one of the men thus 
concerned, is just back for a visit with his family in 
Muskegon. 

Marshall F. Butters, of Ludington, of the Butters 
Salt & Lumber Company, has launched a house boat on 
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Show Wisdom 


Buy now while prices are down and 
don’t wait until everybody con- 
cludes to buy. We don’t believe 
rate will be advanced and 


FIR TIMBERS 


or any of our west coast lumber 
bought now will prove a good in- 
vestment. 


E. H. Lewis Lumber Co. 


Successor to Lewis & Hughes. 
General Office, SEATTLE, WASH. 


CHICAGO OFFICE, NEW YORK OFFICE; 
1502 Fisher Building. 907 No, 18 Broadway. 








Ar © Try Upright 
Red Cedar 


Yo u Shingles in 
Ready? Straight Cars 


1x4 inch Vertical Grain Fir Flooring. 
56x4 inch Fir Beaded Ceiling. 

1x6 inch Fir Drop Siding. 
4%4x6 inch Cork Fir Bevel Siding. 
44x4 inch and 6 inch Red Cedar Siding. 


QUICK SHIPMENTS. GRADES GUARANTEED. 


FIR YARD STOCK A SPECIALTY. 


Atlas Lumber & Shingle Co. 


SEATTLE, WASH. 


Eastern Representatives: J. D. HAYFORD, Fargo, N. D.; 
J. A. UHLER, Burlington, Ia.; R.T. MEANS, McPherson, Kan. 














Mannufacturers of the Peerless 


“Sauk Valley Soft Fir” 


Mills at DARRINGTON, WASH. 














EIR TA IINIL Yeoo—— 


WE WILL MEET 
RELIABLE COMPETITION 
JUST SEND IN YOUR ORDER 


FIR, SPRUCE, CEDAR 
LUMBER AND LATH 


Cedar Shingles in straight cars or mixed with Cedar Lumber 
MILLS—RENTON, WASH. 


Bonds-Foster Lumber Company, 


Lumber Exchange, SEATTLE, WASH. 
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Hamlin lake. It is 45x16 feet and the first craft of the 
kind in that locality. The boat has two decks and is 
fitted out with all the conveniences of the best yachts. 





WESTERN NEW YORK TRADE. 

Burra, N. Y., July 22.—F. M. Sullivan is relaxing 
somewhat from hard work on account of throat diffi- 
culty. He did not attend the Lumber Exchange outing 
last week on that account. His brother, Frank T. Sul- 
livan, is always within call for any special undertaking. 

The furniture factories are said to be running slow, 
but the Blasdell factory of the Buffalo Hardwood Lum- 
ber Company has been running strong all the season, 
using up the common oak that comes into the yard. 

Chief Inspector F. P. Southgate, of the National 
Hardwood Lumber Association, paid Buffalo members of 
the association a visit last week, coming up from Phila- 
delphia on a general professional round. The inspec- 
tion is proceeding smoothly and business is doing better 
everywhere he stopped. 

I. N. Stewart & Bro. are getting good orders for thick 
ash and find poplar going off right along, with chestnut 
not so bad a seller as it might be. Cherry always moves 
with them, for they have the stock. 

Angus McLean is at the cedar and spruce mills of the 
MeLean interest at New Richmond on the St. Lawrence, 
in the capacity of general mill watcher of the company. 
He spends little time at the home office as a rule. 





THE DOSTER GAGE. 


The Hardwood Manufacturers’ Association of the 
United States through its executive committee last week 
adopted a standard gage 
for hardwood lumber. 
This gage, which was in- 
vented by one of the in- 
spectors of the associa- 
tion, and which is to be 
known as the ‘‘ Doster 
gage,’’ will be placed on 
the market in the near 
future, arrangements hav- 
ing already been made 
for its manufacture. It 
is considered one of the 
best gages for accurately 
determining the  thick- 
ness of lumber which 
have yet been placed on 
the market. An illustra- 
tion of this gage 1s given 
herewith. 


THE DOSTER 
HARDWOOD GAGE. 





























Lumber 


Fir, CEDAR AND SPRUCE 
RED CEDAR SHINGLES 


CAR AND CARGO 
SHIPPERS 


NELSON 
LUMBER 
ComPANY 


- 1062-1053 EMPIRE BUILDING 


Seattle, U.S. A. 








FirLumber and Timbers 


MIXED CARS OF 
CEDAR LUMBER 
AND SHINGLES. 


Western Washington Lumber Co. 


LUMBER EXCHANGE, 


| onzzn SPU, wasn. SEATTLE, WASH. 


Shipments via Soo LINE, No. Pac. & GREAT NORTHERN. 
SAE ROT OES 














sz Red Cedar Shingles 


are acknowledged the best upright machine 
made shingles on the market today. :: :: 


FIR AND CEDAR LUMBER 
Parker-Bell Lumber Co., seattie, wash. 


Mills at Pilchuck and Milldale, Wash. 
Waddill-Lingham Lbr. Co., Southwestern Representative, 
$11 Keith-Perry ., Kansas City, Mo. 
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EAST AND WEST PENNSYLVANIA TRADE. 





Philadelphia Prices Stiffening—Heavy Fire Loss—Travels and Visits—July Trade Promising 
Tips from the Iron and Steel Trade. 





QUAKER CITY NEWS. 

PHILADELPHIA, PaA., July 22.—A stiffening in prices 
for hemlock and’ spruce has been the notable feature of 
the Philadelphia market for the week just ending. 
Nearly all conservative wholesalers are agreed that bot- 
tom prices have been reached and that advances are to 
be expected. This seems to be justified to a great 
extent by constantly increasing inquiries and the admis- 
sion upon the part of yardmen that their stocks are so 
far depleted that they must soon replenish them. To 
do so now, argue some, is to save money in the long 
run, since the demand must increase as the summer 
passes and fall is certain to bring advances for nearly 
every grade. To this general feeling of aggressiveness 
on the part of both wholesale and retail lumbermen is 
contributed a growing feeling among moneyed men and 
investors as well as builders and architects that now 
is the time to contract for new operations. It is 
pointed out that in some cases, notably those where 
money is plentiful and lying idle, advantage is being 
taken of the campaign to build when all building prod- 
ucts are at lowest ebb. Some still hesitate under the 
impression that prices will rule still lower, but the 
wholesaler who comes in direct contact with both man- 
ufacturer and retailer declares that those who are hold- 
ing out at the present time are doomed to be disap- 
pointed when later they begin to restock their yards for 
anticipated business. While many lumbermen are on 
vacations the ‘‘home guard’’ reports business for the 
week as fully satisfactory and some as unexpectedly 
good for this season. 

Charles S. Blake, eastern representative of the E. V. 
Babeock Lumber Compary, of Pittsburg, is one of those 
who sound the warning that bottom prices have been 
touched and that advances are in order. Mr. Blake de- 
elares that July business so far is proving with his firm 
the best business of the year. He says that June had 
surpassed that of June of last year and had some 
unanticipated totals and that, with July business main- 
taining its own, little doubt remains that conditions are 
not manifestly improving. E. V. Babcock, president of 
the company, was a visitor to this city last week and 
left Tuesday for New York city on important. business. 
Mr. Babeock’s reports of business conditions on his 
travels were reassuring. 

John J. Rumbarger, of the Monarch Lumber Com- 
pany, Harrison building, returned Monday from a two 
weeks’ trip through Virginia, western Pennsylvania and 
contiguous territory. He reports a bright business out- 
look for the fall. On his eastward journey Mr. Rum- 
barger was on a car which was derailed in the western 
part of the state by spreading rails. He declares that 
he was most fortunate in escaping with a shaking up 
only and some few bruises. Mr. Latham, of the same 
company, made the trip west with Mr. Rumbarger and 
returned with him. Mr. France remained in charge of 
the Philadelphia headquarters during the absence of 
Mr. Rumbarger and Mr. Latham. 

Owen M. Bruner, of the Owen M. Bruner Company, 
wholesaler, Land Title building, returned Monday from 
a fishing expedition to Egypt’s Mills, near the Delaware 
Water Gap. He was the guest of Samuel Shoemaker, 
a prominent builder, who has a bungalow at Egypt’s 
Mills. With a party of close friends Mr. Bruner left 
the city Thursday for the happy fishing grounds and 
declares that he has been amply rewarded both by the 
size of the catches he made and the pleasure of a de- 
lightful outing. 

Among the visitors to this city’s trade during the 
week were H. J. Hass, of the Albert Hass Lumber 
Company, Atlanta, Ga.; Mr. Creelman, of the Empire 
Lumber Company, High Point, N. C.; R. Winkleman, 
president and treasurer of the Winkleman Lumber Com- 
pany, Tacoma, Wash.; R. Burkholder, of the Samuel 
Burkholder Lumber Company, Crawfordsville, Ind.; Rob- 
ert W. Kennedy, of the Kennedy Lumber Company, 
Trenton, N. J.; E. 8S. Van Leer, Manasquan, N, J.; 
Lindley C. Kent, Wilmington, Del.; E. J. Fulghun, of 
the Buffalo Maple Flooring Company, Buffalo, N. Y. 

Frederick S. Underhill, of Wistar,. Underhill & Co., 
and president of the Lumbermen’s Exchange, returned 
Monday from a two weeks’ camping expedition with 
his Sunday school class of the Landsdowne M. E. 
church to Gratersford, Pa. Mr. Underhill, looking 
tanned and rugged, declares that he had the best time 
of his life and that he is now fully prepared to weather 
the summer. So far as business in concerned he says that 
every day conditions brighten up a trifle, that prices 
show an increased tendency to advance and that in- 
quiries continue plentiful. He shares the opinion that 
the public has been partially educated to the advantage 
of employing its money in building operations at the 
present time when such operations may be successfully 
undertaken and carried to completion with a saving on 
actual constructive work of about 25 percent in most 
instances. 

R. W. Wistar, of Wistar, Underhill & Co., says that 
there is a better demand for lumber lately but that it 
may. now be. bought at about the same figures which 
have ruled for the last thirty days. In volume, busi- 
ness, he says, continues to increase, especially from 
western sources where the activities are especially 
marked in building lines. He expresses the fear that as 
business increases and the demand becomes stronger 
and retailers seek to restock yards prices may be ad- 
vanced too suddenly and cause a reaction. This he 


believes should be studiously avoided and the inevitable 
increases should come gradually. 

Frank F. Rambo, retail lumberman, Tenth street ani 
Columbia avenue, was formally adjudged an involuntary 
bankrupt in the United States district court last week 
and Joseph Mellors was appointed referee. Althougl 
Mr. Rambo had hoped to retake his business from a 
receiver’s hand before the first of September that con 
tingency is now regarded as unlikely. 


The Philadelphia Hardwood Lumber Company was 
dissolved last week when the partnership between Wil 
liam E. Pattison, H. Newton Pattison and John 1. 
Dixon, trading as the Philadelphia Hardwood Lumbe: 
Company, was dissolved by mutual consent. H. Newton 
Pattison will continue the business under the old firm 
name at the old quarters, 1522 and 1524 Real Estate 
Trust Company building. The dissolution was made 
effective July 17. It has not yet been stated what the 
other members of the firm propose to do in the future. 

Lumber estimated to be worth about $100,000 was 
destrcyed by a fire which broke out Saturday last in 
the lumber yards of the Provident Lumber Company at 
“eye ia Dickinson streets. Immediate repairs are to 
se made, 





SMOKY CITY TRADE NOTES. 


PirrsBuRG, Pa., July 20.—Optimism in talk has 
changed to optimism in sentiment to a large extent among 
Pittsburg lumbermen. Demand for the common grades 
of lumber has so changed of late and sales have been 
so large that the entire situation seems to have altered. 
It is not difficult to find large companies that are firm 
in the belief that the next two weeks will work wonder- 
ful changes in trading. In fact some say that July 
promises to equal the sales of a year ago. Building 
operations are expanding in all: directions. 


The iron and steel trade in Pittsburg is the best it has 
been in many months. Mills are resuming and only yes- 
terday the president of the Carnegie Steel Company an- 
nounced that the big mills of that company will in a 
few weeks be. running to full capacity, a fact that has 
created a profound impression in local business circles. 
Six blast furnaces have been blown in during the last 
week. Coke shipments to Pittsburg furnaces have in- 
creased fully 25,000 tons a week during the month past 
and coal mining has been started under conditions that 
assure the utmost capacity of the mines being operated 
before the end of the month. 

A hopeful sign has been the first announcement of a 
reduction ef the money interest rates. The banks have 
been seeking loans in Pittsburg and some have already 
cut % percent from the long ruling rate of 6 percent 
for renewals and new loans. Country banks show more 
anxiety in this respect and a reduction of 1 percent is 
being offered. All of this indicates the turn of affairs in 
a most pronounced manner, and promises to be followed 
by improvements in all lines of business. The advance 
in securities in the Pittsburg stock market has kept pace 
with the eastern centers and all stocks are now at the 
high points for the year: Bonds are selling without 
difficulty. 

E. V. Babeock & Co. note the best record of sales of 
any month this year. The hemlock situation is improv- 
ing rapidly and the orders taken during the last week 
make the volume of business reach near to that of July 
of last year. E. V. Babcock is in Philadelphia on a 
business trip. O. H. Babcock spent last Sunday on a 
fishing trip at Davis, W. Va., and at the same time lovok- 
ing over mill operations there. 


Bemis & Vosburgh note a better tone in hemlock and 
yellow pine and express the opinion that an advance is 
about due in the latter owing to the continued heavy 
buying. Hardwoods have been active. Mr. Chapin, of 
this company, has returned from a western trip ant 
reports a betterment of business: Harry Bemis was in 
the city this week on his way from his home in Bradford, 
Pa., to Bemis, W. Va. 


Lath are hard to get at this time. Many of the manu- 
facturers are disposing of their slabs to the paper mills 
rather than cut lath at present prices. This is making 
the market much shorter than usual. 

Willson Bros. Lumber Company regards the present 
condition of the lumber trade as the forerunner of bet- 
ter buying in the near future. Inquiries are more numer- 
ous and stgcks are unusually low. Hardwoods are selling 


‘better and some large orders are being booked. 


The Empire Lumber Company notes a better deman« 
for white pine, but as yet the improvement has not 
affected prices much. The demand is coming from build 
ers and this branch of the trade has gained more in th 
last week than for many weeks. The general curtail 
ment of production and shortage of stocks, it is believed, 
will be keenly felt during the early fall months. With 
very few exceptions full list prices are being asked. 

‘L. Germain, of the Germain Company, is away on 4 
business trip. This company has been having a fine 
trade during the last few months, and while prices have 
been off considerably, it is now believed that there is an 
improvement in sight that will be gradual during the 
rest of the year. The retail yard trade looks decidedly 
better and much new business is showing in the in- 
quiries that are coming in. It is also a fact that the 


trade is declining a great deal of low priced orders that 
have been floating around. Coastwise mills of Georgia 
are particularly stiff in yellow pime prices at this time. 
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The Interior Lumber Company reports a good trade 
and inereasing inquiries for stock, particularly in yellow 
pine and white pine. The sentiment has been changing 
during the present month, J. C. Christe says, and with 
the fall there should be nearer normal conditions ruling 
in the lumber business. Reports of an advance in white 
pine that is expected during the next few days from the 
northwest has stirred up much interest in local trade 
cireles. 


LOCAL AND PERSONAL. 


—erorn—~rnv” 





James Miksak, of the Pilsen Lumber Company, Chi- 
cago, is on a business trip to Duluth and Bayfield. 


W. R. Miner, estimator for the True & True Company, 
is spending his vacation in the north. 

George H. Curtis, of Curtis Bros. & Co., was in 
Chieago this week and his numerous friends were very 
glad to see him. 

Clarence E. Ingalls, manager for C. L. Willey, veneer 
manufacturer of Chicago, left last Friday for an auto- 
mobile trip through Michigan and northern New York. 

James N. Crandall, of Crandall & Brown, well known 
lumber concern of Chicago, recently bought a 3-story 
colonial residence on Hyde Park boulevard and Green- 
wood avenue, Chicago. 

Thomas G. Price, son of L. H. Price, cypress manu- 
facturer of Ramos, La., who recently underwent an opera- 
tion for appendicitis in a Chicago hospital, is now fully 
recovered and able to be out. 

R. M. Carrier, hardwood manufacturer of Sardis, 
Miss., spent several days in Chicago last week. Mr. 
Carrier reports that the yellow pine trade is improving 
steadily and looks for a good business this fall. 

Charles 8. Keith, president of the Central Coal & Coke 
Company, of Kansas City, Mo., was here attending the 
Yellow Pine Manufacturers’ Association convention. He 
brought his automobile along and took it with him into 
Michigan, where he has gone for a vacation. Mr. Keith 
is a very hard worker and appreciates the opportunity for 
relaxation when he comes each summer. 

Reference has been made recently in the lumber trade 
press to I. A. Thompson, who has been qnoted as an 
official of the Evansville Sash & Door Company. That 
company announces that Mr. Thompson severed his con- 
nection at Evansville May 1 and is now in the employ 
of Montgomery, Ward & Co., so that he is not authorized 
to make any statements on behalf of the Evansville 
Sash & Door Company. 

H. H. Foster, president of the Yellow Pine Manu- 
facturers’ Association, who was in Chicago this week 
attending the convention of the Yellow Pine Manu- 
facturers’ Association, left for Ludington, Mich., at 
the close of the meeting, where his family have been 
sojourning for some time. Mr. Foster expects to 
remain in the north a short time. He is much 
pleased with the results of the annual meeting of 
his association. 


George Schaffer, superintendent for the True & True 
Company, and William G. Nyman, salesman for the 
same company, have been so impressed by the ‘‘ Build 
Now’’ campaign of the AMERICAN LUMBERMAN that 
they are building homes for themselves in Ook Park and 
have impressed upon a number of their friends and rela- 
tives the advantage of building at the present time, 
with the result that a number of these have already 
placed orders for building material. 

N. A. Gladding, of E. C. Atkins & Co., saw manufac- 
turers, Indianapolis, Ind., was in Chicago this week and 
attended the Southern Pine Manufacturers’ Association 
convention. It was fortunate for the delegates that he 
did, as he presented each one with the compliments of 
his company with a very handsome ‘‘Red Bantam’’ ink 
pencil with spring needle and irido-platinum point and 
safety check chamber to prevent leakage out of back 
end, which will be greatly treasured by all who were 
fortunate enough to secure one. 


C. F. Latimer, of Ashland, and interested with 
George H. Foster in the Foster-Latimer Lumber Com- 
pany, of Mellen, Wis., was in Chicago this week con- 
sulting on business matters. They report consider- 
able improvement in trade, Mr. Latimer having par- 
ticipated in the sale of 5,000,000 feet of white pine 
last Saturday from an Ashland mill, and stating that 
trade matters were improving with his company in 
the west, the Peninsula Lumber Company, of Port- 
land, Ore. 


‘*T am back in the ranks of the aristocrats, selling 
poplar,’’? was the salutation of W. H. Matthias this 
week. For some time Mr. Matthias has been identified 
with the Chicago Car Lumber Company, of this city, 
acting as buyer for it. He recently severed his con- 
nection with that company and returned to the em- 
ploy of the W. M. Ritter Lumber Company, of Colum- 
bus, Ohio, with which he previously had been identified 
for several years. Relative to trade affairs Mr. Matthias 
said the factories again were in the market for supplies 
and that on his first trip he had secured a number of 
excellent orders for poplar and other hardwoods pro- 
duced by the W. M. Ritter Lumber Company. 


0. O. Axley, sales agent of the Southern Lumber Com- 


pany, Warren, Ark., represented his company at the 
midsummer meeting of the Yellow Pine Manufacturers’ 
Association and spent a few days after the meeting in 
this city. Mr. Axley is of the opinion that yellow pine 
will be difficult to secure promptly this fall,‘ owing: to 
the present broken condition of stocks and the inter- 
vention of car shortage, which impediments to success- 
ful conduct of business he believes sure to come. The 
sidings and spurs of the railroads in the southwest are 


lined with cars in bad condition and, so far, little if 
any effort has been. made to repair them. 


C. M. Carrier, hardwood manufacturer of Louisville, 
Ky., has associated with himself the Haines Lumber 
Company, Hugh McLean & Co. and Senator Edwards, 
of Canada, in the organization of the Bathurst Lum- 
ber Company, which has now under construction a large 
mill at Bathurst, New Brunswick. This mill, which will 
manufacture spruce and cedar, is built entirely of rein- 
forced concrete. A shingle mill is also being erected in 
connection with the saw mill. The saw mill is equipped 
with a double band and gang and will have a capacity 
of about 20,000,000 feet each season. It is the present 
intention of the company to operate this mill the first 
season for twenty hours each day, with a double force. 


The LUMBERMAN enjoyed a visit this week from 
Capt. J. B. White, of the Missouri Lumber and Land 
iixchange Company, Kansas City, Mo., and W. A. 
Pickering, of the W. R. Pickering Lumber Company, 
Kansas City. ‘Lhese gentlemen were attending the 
yellow pine convention and visited the Lumberman 
for a chat about trade matters. Mr. White returned 
from a visit to his farm down at Chautauqua, N. Y., 
and left after the meeting here to visit mills in the 
southwest. Mr. Pickering returned home on Wednes- 
day, but expects to sail for Europe early in August, 
where he will enjoy his vacation part of the time 
touring the continent in an automobile. 


Rodney E. Brown, general sales agent, of the W. R. 
Pickering Lumber Company, Kansas City, Mo., was in 
attendance at the midsummer meeting of the Yellow 
Pine Manufacturers’ Association, held in Chicago this 
week. On July 1 a visitor came to the Brown home in 
Kansas City, a little girl, and since this arriyal every- 
thing has looked beautiful; pessimism has diéd out, 
trade has revived and the future is most alluring, as 
viewed through Mr. Brown’s eyes. The father ‘and 
mother are convinced that the little girl has brought 
good luck to the entire yellow pine industry, as every- 
one now concedes conditions to have improved very ma- 
terially and all down the line, from manufacturer to 
consumer, a much better feeling is in evidence. The 
people have stopped talking hard times and now talk 
of present activity and that which will materialize in 
the near future. 


H. C. Purmort, who is one of the oldest and most 
respected sash and door men of Chicago, got his name 
in the papers this week in an unusual way. He does 
not believe in any citizen dodging his civie responsi- 
bilities and, therefore, when he discovered that there 
was no personal property assessment against him he 
called on the board of review and had placed against 
him the sum of $3,514. But surprise is expressed in 
certain circles at action so contrary. fo .accepted 
standards of ethics in those circles. If Mr. Purmort’s 
example is largely followed, tax dodging will no 
longer be so fashionable as it has been. During the 
present session of the board of review there have 
been several similar instances, and it looks as though 
there were a dangerous spread of the foolish theory 
that every citizen should bear his share of the public 
burdens. We suggest that a meeting be called to 
decide whether Mr. Purmort shall be praised or 
blamed. 


Frank Metzger, with headquarters at Indianapolis, 
Ind., was a caller in Chicago this week. Mr. Metzger 
is ‘popularly known as ‘‘ Yellow Poplar’’ Metzger, or 
‘*Yellow Poplar Frank,’’ depending upon the degree of 
intimacy of those who address him. He represents the 
Yellow Poplar Lumber Company, of Coal Grove, Ohio, 
in Illinois, Indiana, Michigan and Wisconsin. His trade 
this year, he says, has been very satisfactory. While 
he has not sold as much lumber during the first seven 
months of 1908 as he did during the same period of 
1907, everything considered, his trade and that of the 
Yellow Poplar Lumber Company has been exceptionally 
good. He reports an improvement inthe demand for 
wide poplar panel stock and also says that the vehicle 
factories are becoming more active and are buying more 
freely now than they have -heretofore this year. Mr. 
Metzger says that the people with whom he has come 
in contact are talking ‘good times and he believes that 
out of this talk and the renewal of confidence better 
times will come. 





NEW WHOLESALER AT KANSAS CITY. 


The latest addition to the lumber interests of Kansas 
City is the Dudley-Looney Lumber Company, recently 
incorporated, which has opened a sales office in the R. 
A. Long building and will handle railroad and car 
material as well as general yard stock. Arch W. Looney 
is president of the company and B. F. Dudley oceupies 
the position of secretary and treasurer. Mr. Looney 
was formerly sales agent for the J. F. Ball Lumber 
Company, at Pollock, La., and at one time represented 
the Long-Bell Lumber Company, of Kansas City. He 
has been in tke lumber business for many years and 
enjoys an extensive acquaintance in the trade. B. F. 
Dudley was formerly a Lake Charles (La.) man and 
is heavily interested in’ saw mill properties in the 
south. In adcition to having the sales agency for two 
Louisiana yellow pine mills the company will do a 
general wholesale business and will be in a position 
to give prompt and careful attention to any inquiry for 
high grade yellow pine lumber. 


—_—_—_—OoOOoOoroOr* *S 
OFFICE SYSTEMS AND SUPPLIES. 


The Safety Systems Company, of 54 Hubert street, 
New York city, manufacturer of office systems and sup- 
plies for office systems, reports that the business of 
inaugurating business systems is greater than ever be- 
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in our prompt shipments— 
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In Forest Land 


(SECOND EDITION.) 
By 


DOUGLAS MALLOCH 


**The Lumberman Poet.” 


To those who are concerned in the great 
lumber industry in any way, Douglas Malloch’s 
**Tn Forest Land,’’ published by the AMERICAN 
LUMBERMAN, will appeal as no other book by 
an American author has appealed. ‘To find the 
forest, the lumberjack, the drive, the sawmill, 
the lumber carrier andy all the picturesque 
phases of the lumber industry expressed in verse 
sweet with sentiment, happy with humor and 
alive with action is, indeed, a treat. 

No volume of verse from a Chicago publisher 

. ever scored such an instantaneous success. The 
first edition was exhausted in four weeks and 
the second edition had been sold heavily in 
advance before it left the press. Lumbermen, 
eritics, foresters and others give it their warm- 
est praise. Lumbermen laud its fidelity to 
the life it pictures, critics its originality and 
high literary quality and foresters its splendid 
interpretation of the beauty of the woods. 

‘*TIn Forest Land’’ is a volume that one 
reads to read again. To woodsmen it will bring 
recollections of shanty days, to the lumbermen 
it sings the symphony of the saw and to the 
general reader it presents a stirring picture of 
woodland scenes and big muscled men full of 
red blood and courage. 


Price, $1.25 a copy, postpaid. 
Published by the 


AMERICAN LUMBERMAN 


315 Dearborn Street, 
CHICAGO. 
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IDAHO STOCKS 
and get prompter shipments, and save the 
long over-mountain haul. WRITE US on 
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WHITE PINE LUMBER. 
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WHITE PINE LATH 


CEDAR POLES, POSTS and PILING 


We are manufacturers, Eastern yard and factory trade 
solicited. Correspondence solicited. 


THE LACLEDE LUMBER CO. 


LACLEDE, IDAHO. 














«Western Pine Lumber 


in all forms for yard trade. 
Steam Kiln Dried Factory Plank. 


SPOKANE LUMBER COMPANY, 


MILAN, WASHINGTON. 


Pine and Fir || BOX ae 


LUMBER. Manufacturers. 


Klickitat Pine Lumber Company, 
PORTLAND, OREGON. GOLDENDALE, WASH. 














TELEGRAPH BILLS REDUCED j'723,32,:%¢ 4merican 


For further particulars address American Lenbosen Chicago, Ill. ' 
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fore and the company is running its plant full time 
and constantly adding to its force. One of the com- 
pany’s officials recently said: 

Business men in general have come to realize that we 
can devise for them systems that enable one man to do 
the work of several. Our experts—whose services are 
free—are so busy designing and devising systems that 
they are almost unable to keep appointments made for 
them a month ago; while our ruling, printing and finish- 
ing departments are simply rushed with work, and while, 
as you can see, we have a very large plant, yet we are 
compelled to request a generous allowance of time to 
complete all orders. 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 43.) 


At no time during the last six months has the gen- 
eral lumber trade been so active as during the last 
week. Not only have manufacturing concerns and 
the railroads and car building companies been in the 
market for large quantities of lumber, but the general 
yard trade has shown material improvement. The 
country yards seem to realize that a steady advance 
can be looked for in almost all lumber prices and are 
doing everything possible to replenish their stocks 
at the earliest possible moment. This yard trade is 
noticeably active in yellow line lumber of almost 
all kinds and with the badly broken mill stocks at 
the south some difficulty is being i area in 
filling orders which are coming in. 

Hemlock is also more active and is selling at 
better prices than at any time during the summer. 

Hardwoods are about the most quiet feature in the 
market, although slight price advances are being 
made on a number of items. Furniture manufacturers 
are not yet buying to any considerable extent, but 
are expected to come into the market during the 
next month, at which time all grades of -hardwoods 
are expected to become more active. The implement 
and vehicle trades are improving and prices are slow- 
ly advancing on hardwood lumber used for these 
purposes. The statement of trade conditions issued 
by the Hardwood Manufacturers’ Association indi- 
cates that an advance may yet be expected in some 
grades of plain sawed white oak, quartered red and 
white oak and in gum. Box material of all kinds 
is in strong demand, and in the soft woods all the 
lower grades are active and indicate an immediate 
advance. Building operations throughout this section 
are fairly active and country yards, unless they re- 
plenish their stocks, will have some difficulty in sup- 
plying the demand in their respective sections for 
the fall trade. The good crop prospects, coupled 
with the lower prices for building material, have 
encouraged the tarmers to invest more heavily than 
usual and the building movement this fall is expected 
to be heavier than for several years. In the cities 
and larger towns building is going on steadily, but 
the movement is slightly slower than usual. 





i oy mn by George F. Stone, Secretary of the Board of 
Trade.) 
: RECEIPTS, WEEK ENDED JULY 18. 


























Lumber. Shingles. 

Do Ste din gtn ks ¢ aed ae asa 48,889,000 13,174,000 
RE er are rr ee 52,844, 000 10,395,000 
NN as ci0eudec sé see Rado we 2,779,000 
PRONE, © 6 0k.cg 4: 4:50'p alu | i a 

TOTAL RECEIPTS JANUARY 1 TO JULY 18. 

Lumber. Shingles. 

| Serer eer 245,617,000 
BN aa inerd Aik aisacrene ih Rein che i; 316, 401,000 240,723,000 
Sek ee ee or re 4,874,000 
i. ee eee a RC. oo peace tie loe 

Chicago Lumber Receipts and Shipments. 
SHIPMENTS, WEEK ENDED JULY 18. 

Lumber. Shingles. 

eer Peeve pe er 13,848,000 11,524,000 
MOEN 8 4USiacicélew.Oeiees Cob ene 17,736,000 7,641,000 
REND ys calavadiiede theme 3,883,000 
NE 6505, 010 sarees s Dene =  . “eeectsgeas 

TOTAL SHIPMENTS JANUARY 1 TO JULY 18. 
Lumber. Shingles. 
SEPA rere 240,418,000 
BOE Kec cbotaabivkicaee os oe 599,493,000 248,966,000 
hy: er 229,255,000 8,548,000 
RECEIPTS BY WATER. 

Feet. Shingles. 

Week ended July 18........ (fo | Serene. tee 
From January 1 to July 18.. 90,361,000 800,000 


Permits issued by the Chicago building department 
duting the week ending July 27 were: 


CLASS— No. Value. 
eR le nn gk 0 'dRe EN ataeee 14 §$ 7,450 
$ 1,000 and under $ § 


5,000 and under 
10,000 and under 





25,000 and under 253,000 
50,000 and under 4 240; 000 
ND 7 aalh ig peeW eh rors sal eretiere ore 186 $1,250,100 
Average valuation for week......... se 6,721 
Totals previous week............... 195 2 672,42 50 
Average valuation previous week..... alk 8,576 
Totals corresponding week, 1907..... 200 1,335,750 
Totals Jan. 1 to July 22, 1908...... 4,963 31, ,413, 495 


Totals corresponding period, 1907....4,731 35,118,375 
Totals corresponding period, 1906....4,720 

Totals corresponding period, 1905....3,740 35,244,115 
Totals corresponding period, 1904....3,039 23,055,445 
Totals corresponding period, 1903....2,873 19,870,370 
Totals corresponding period, 1902....2,934 32,538,680 


Northern Pine. 


PDGF LPELD Lr 
Chicago. The condition of northern pine is prac- 
tically unchanged from that of last week, with the 








exception that’ the manufacturing "demand is much 
heavier. Manufacturers are forwarding inquiries for 
large quanities of material, especially in the lower 
grades, and are endeavoring to make contracts for 
their annual supply at the prices now prevailing. 

Comparatively little pine is coming into the mar- 
ket, most of the shipments being to the east, where 
the demand is heavier than in Chicago. Sash and 
door manufacturers are buying more lumber than at 
any time this summer and are absorbing considerable 
of the shop lumber now on the market. Prices are 
practically unchanged, although the willingness to 
make concessions on some of the lower grades is 
rapidly disappearing in view of the heavy demand. 
No. 3 and No. 4 boards are in active demand, but as 
the box and crating manufacturers are inclined to 
insist on concessions many orders are being refused. 
On the better grades prices are practically station- 
ary. : 





Minneapolis, Minn. A feeling of optimism prevails 
among dealers in northern pine. Stocks in some lines 
are badly broken amd on these the prices have ad- 
vanced. Crop conditions point to a favorable increase 
in buying this fall but it is not expected that the 
volume of trade will mount to the hight attained a 
year ago. Country yards that have been carrying 
large stocks express the desire to handle smaller 
stocks in future, such as can be turned over three or 
four times a year. 





Saginaw Valley, Mich. Trade is slow but the feel- 
ing is that of confidence that as soon as the fall trade 
sets in business will get -back on its feet again. 
Lumber dealers are carrying good stocks. They have 
been getting in lumber steadily since the opening of 
navigation and just now but little is doing. White 
pine prices are steady. Not much of anything is be- 
ing bought just now over in the Georgian Bay district 
for the local market. Buying in the car trade is on 
the hand to mouth order and as sparingly as _ possi- 
ble. Buyers do not call for lumber until they 
want it. 





New York. Yards are handling more white pine 
today than they have for some time and a much 
stronger tone is shown all through the market. Prices 
have not yet responded as they should, but undoubt- 
edly a continuation of the present rate of inquiries 
and orders will create higher prices. Buying is not 
of a large character, but indicates what wholesalers 
have contended all along—that when retailers started 
to restock, even though in small lines only, the aggre- 
gate would show up well. 

Pittsburg, Pa. Large dealers in white pine report 
a gain in new business during the last week. Stocks 
are small and with ‘the increase of orders the supply 
will not be sufficient to meet the normal requirements 
of this district. Prices have been stronger but there 
have been no changes in any of the lists. 





Cleveland, Ohio. While the retail market shows slow 
improvement in all grades, wholesalers and manufac- 
turers report increase in orders. Manufacturers who 
have stock have been holding it firm and it appears 
that those buying have concluded that white pine has 
about gotten to that place where it is not so greatly 
effected by the market in other lines. 


C—O" 


Buffalo, N. Y. Improvement in white pine is mostly 
confined to the upper grades, from No. 2 barn up, so 
that there is prospect of a shortage at that end of 
the stock before long. Dealers are buying very little 
and are puzzled to know how they are to keep up those 
grades without buying low grades also, which they 
are not going to need very much till the box trade is 
more active. Prices are holding very well and are 
reckoned sure now, especially as the demand is so 
much more pronounced than it was. Sawmill stocks 
are not generally large. 


—eran 


Toledo, Ohio. A noticeable picking up in local de- 
mand is reported. Prices have not advanced and there 
is no difficulty in securing all needed for present re- 
quirements. Building operations have lent the .en- 
couragement of higher quality, indicating easier money 
conditions. Receipts have not been heavy, but ship- 
ments have been‘prompt. Planing mills, sash and door 
factories, and box plants are proving good users. 





Eastern Spruce. 


Boston, Mass. Business in the spruce market has 
been better during the last week. Many dealers and 
manufacturers are gradually reaching a point where 
they will not sell at the low prices now ruling. Sev- 
eral large mills that have logs at their plants have 
shut down until the market is in a more satisfactory 
condition. A number of dealers state that they have 
received more orders for spruce this week than for a 
long time. Some mills are not in a position where 
they can accept prompt delivery orders. Several 
dealers stated this week that they had not been able 
to accept some easy schedules as they could not place 
them with their mills. Sales of frames, 9-inch and 
under, are being made at $20, but during the last 
week it has not been as easy to place orders at this 
figure where fairly prompt delivery is wanted as it 
has been. Dealers predict a firmer and higher mar- 
ket with a return of a normal business, Large sizes 
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in random are selling very slowly and prices are easy. 
Small random is in fair call. Spruce boards are not 
in active call, Prices are unchanged. 


—_—e——eoerre 


Buffalo, N. Y. In spite of the bad turn given of 
ate to eastern spruce by cheap yellow pine it is not 
in any danger of sinking out of sight again, for it 
as its special uses, especially in house finishing, and 
will all be needed. Stocks are light, as it is easy to 
obtain what is wanted promptly, for it comes in from 
several directions. The prices are not as high as they 
were, though they did not go down in the way yellow 
pine did. 





Pittsburg, Pa. Better orders are coming in and while 
there are still some of the manufacturers who decline 
to hold back and are offering stock at from $5 to $6 
off the list, the fact that the larger companies decline 
orders for more than a shading of $3 is considered 
significant. Eastern buying has been active. Clear 
spruce is scarce. 


White Cedar. 


PRA es 

Chicago. This being the dull season there is very 
little business in white cedar poles although some small 
orders have been reported and the available business 
is almost as large in proportion as the supply now on 
hand. Posts are also very quiet and little business is 
looked for until the fall trade opens up. It is pre- 
dicted that at that time the very light stocks will be 
entirely consumed and prices will materially 
strengthen, 





BAP 
Toledo, Ohio. Business in white cedar posts with 
small surrounding towns, to supply country demand 
is fair, Prices range around 15 cents. Aside from 
this there is little movement at present, even shingles 
being practically dead. 


Hardwoods. 


Chicago. The demand for all classes of hardwood 
is showing perhaps slight improvement but the present 
volume of trade is very unsatisfactory to local hand- 
lers. It is freely predicted, however, that the furniture 
trade will be in the market for a large quantity of 
lumber this fall as the furniture business is showing 
an extensive revival and must have lumber shortly. 
This is expected to have the effect of greatly bracing 
plain oak which is now in a comparatively lifeless 
condition. Quartered oak remains in the same position 
which it has held for a long time—the best selling 
item in the list—but it is in very small supply through- 
out the country and the volume of sales in Chicago is 
very light. Both red and white are bringing top notch 
prices where stock is offered. 

Red gum, firsts and seconds, is fairly strong, while 
lower grades are showing some tendency to strengthen. 
Extension of operations by consumers has caused a 
slight revival in the maple and basswood market and 
it is expected that the furniture buyers will take up 
enough bireh to produce a more favorable condition 
in connection with that wood. 











Minneapolis, Minn. Trade is reported dull. De- 
mand for oak seems to lead the list, with birch fol- 
lowing. Midsummer dullness is noticeable in the Lard- 
wood trade, but with the factory work increasing the 
call for hardwoods will brighten soon. There has been 
no real setback and prices are holding firm. 





St. Louis, Mo. The market is probably somewhat 
veaker than it was last week, although the general 
condition is much improved over what it was thirty 
(lays ago. There is some buying all the time, and 
irom quarters that have not called for stock previ- 
ously, presaging a more hopeful outlook for fall trade. 
One of the most hopeful signs of the week was the 
buying of considerable car oak on the part of the 
ar companies, for the purpose of repairing several 
thousand box cars for the grain trade. The buying 
‘rom this quarter, however, is being made quietly, for 
ihe obvious purpose of not disturbing present prices, 
which are somewhat advanced, but not sufficiently so, 
‘aking into consideration the present state of stocks. 
‘urniture factories are showing some little better dis- 
osition to buy, both in St. Louis and the southwest- 
ern territory. Planing mills are maintaining a fairly 
200d buying movement. Stocks are becoming more 
and more picked over, and mill and yard stocks are 
badly depleted. The better grades of hardwood are 
easily sold and are very scarce. } 





Memphis, Tenn. Practically all manufacturers and 
wholesale handlers of hardwood lumber in this city 
report an appreciable increase in demand during the 
last ten days. More inquiries are being received 
for lumber and more orders are being booked. De- 
mand is still. considerably short of normal for this 
time of year, but there is distinct improvement as 
compared with even three or four weeks ago. The 
best demand is for plain and quarter sawn oak in 
the higher grades. The lower grades are in only 
moderate request and prices are not at all satisfac- 
tory. In the upper grades, however, the demand is 
not only good but holders are able to secure very 
good prices for their offerings. Some improvement in 
demand for gum _in all grades is noted and it is 
expected that the better feeling in yellow pine and 
the higher prices asked will stimulate increased 


activity. There is no appreciable change in cotton- 
wood, for which the demand at the moment is quiet. 
Ash and cypress are slow. The amount of poplar 
for sale is limited but holders are able to obtain very 
good prices for what they have to offer. Export de- 
mand is extremely light and most exporters here are 
of the opinion that this condition will continue for 
some time. Consignments are still going forward 
and lumber abroad can be purchased very much cheaper 
than it can be bought on this side. 





Cincinnati, Ohio. Business in the hardwood market 
is still moving along slowly, and is not considered 
bad for this season of the year by the conservative 
element of the lumber trade. The transactions record- 
ed are not large as compared with the flush times of 
a year or more ago, and a carload order looks good 
to most of the dealers, and will bring a smile very 
readily. During the week a few orders for the for- 
eign trade were placed for poplar and oak. Inquiries 
by mail continue plentiful, but the letters looking 
for Jower prices are generally met with a cold, chilly 
stare, and ‘‘nothing doing’’' is the reply in most cases. 
The feeling expressed is that the bottom has about 
been hit. 

eee 

New York. Demand is quiet, although in some lines 
slight improvements are noticeable. The volume of 
business, however, is not what it should be. Whole- 
salers are not at all disheartened, as they fully appre- 
ciate the fact that the summer is always dull for 
hardwoods. Supplies, with few exceptions, are large 
enough to handle all current requirements. Ash and 
basswood are firm in price but there is not much 
demand, Red and white oak are holding their own as 
well as can be expected, and high grade poplar is 
strong. Other stocks, including maple, birch and chest- 
nut, are in good supply and prices are not at all saf- 
isfactory. Millwork people do not believe that they 
will need much hardwood stock this fall. 





Boston, Mass. The market for hardwoods has shown 
a slight improvement in some ways this week. Deal- 
ers are much more hopeful of the future than they 
have been as buyers are making more inquiries. Some 
of these have resulted in large orders being placed 
but the majority prefer to confine their purchases to 
small lots. There is a very good call for quartered 
oak and offerings are not large. For the best inch 
stock there is a fair call but the high prices that are 
being asked still check new business somewhat. A 
few dealers ask as high as $85 to $87 for the best 
grades. Plain oak is still selling in a very moderate 
way. Ash does not attract a great deal of attention 
and birch and maple move slowly. 





Baltimore, Md. The hardwood situation affords 
ground for much encouragement, although the move- 
ment is still restricted and the range of prices leaves 
much to be desired. The trade appears to be spas- 
modic, orders coming in freely one week and being 
conspicuously scant the next. Still, some progress is 
being made toward a more regular movement and the 
volume of trade seems to be growing. An upward ten- 
dency in prices is also noted, although it has not so 
far assumed any pronounced form. The trend of things 
seems to be toward a more remunerative business 
basis, and the early prospect of large consumers re- 
entering the market naturally improves the outlook. 
Foreign trade still leaves much to be desired, stocks 
abroad being large and the range of prices depressed. 
With the expansion of trade in the domestic market, 
however, the desire to forward stocks to European 
centers will disappear, and the lessening supply of 
lumber may be expected to cure the evils that now 
afflict the trade. . 

meee 

Buffalo, N. Y. Trade goes on without change, the 
best that can be said of it being that it is not drop- 
ping off and is not likely to decline at present, which 
is perhaps enough to say in midsummer. Good reports 
come in of sales at the furniture expositions and the 
general tone is hopeful. Quartered oak is most want- 
ed and elm and basswood sell fairly well. Nobody is 
trying to push trade, but there will be a close watch- 
ing of it, for the light sales of the year keep people 
a trifle anxious. Birch and chestnut are still slow. 





Columbus, Ohio. Demand shows slight improvement 
and prices are about the same as they were a week 
ago. If anything the tendency of the market is up- 
ward and dealers appear to be holding for higher 
prices. Values for the oaks have shown no change for 
several weeks and stocks are reported as unusually 
light for this time of the year. The high grade build- 
ings now being erected in this city call for hard- 
woods, especially, which aids improvement. It is 
believed that the market will show a good demand 
this fall, as building operations then will probably be 
conducted on a more extensive scale than they are 
now. For July the situation is regarded as very satis- 
factory. 


LOBOS 

Cleveland, Ohio. There seems to be some improve- 
ment generally in the hardwood market, with no 
particularly prominent features. Oak is having some 
renewed inquiries and poplar in all grades is showing 
improvement. Basswood is in better shape than for 
some time. The indications are that the box fac- 
tories are again getting orders which will stimulate 


some lines. 
i a a 


Toledo, Ohio. The market has shown more activity 
with an increased local demand. There has been some 
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837 Chamber of Commerce Bidg. 
PORTLAND, OREGON. 














MONARCH STUMP PULLER. | 


Pulls stumps 7 feet diameter. Guaranteed 
for twelve months and a strain of 450 horse 
power. Catalogue and discounts address, 


MONARCH GRUBBER CO., _—Lone Tree, lewa. 




















WF SPOKANE. “@e) 


WILL MAKE LOW PRICES ON 


Western Pine 








We wish to move the following: 


6 Cars, 8” No. 2 Shiplap, 10 to 20 feet. 
4 10” “ 10 t0 20 “ 
8 Ixi2 No. 2Com.S2S,12 to 16 “ 
1 icy te. Ses rn 
3 8” No. 3 Shiplap, 10 to 20 feet. 
1 4” B. and Better Bevel Siding. 
| gS " r 7 
4 4” C. Bevel Siding. 
4 6” “ 
Can furnish good assortment of yard stock all 


WESTERN PINE, good grades and good mill 
work, 


We want your inquiries. 


Wm. Musser Lumber & Mfg. Co. 





SPOKANE, WASH. 


We are looking for real fish and not suckers. We 
have for sale the following flies for bait at attractive 
prices: 

20 cars of Box Shooks, all sizes, Western Pins. 

25 cars 14”, 1+” and 2” Western Pine factory stock. 
3” Idaho White Pine tank stock. 

A million feet of yard stock in Larch, Fir and Western 


Pine. 
Write us for special quotations. 


Falls City Lumber Co., Ltd. ween"™ 








AMERICAN LUMBERMAN TELECODE fSSices siont 


Send for information to AMERICAN LUMBERMAN, Chicago, Ill 
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Shevlin-Carpenter Co., 
MINNEAPOLIS, MINN. 


CROOKSTON LUMBER CO., Bemidji and Crookston, Minn. 
NICHOLS-CHISOLM LUMBER CO., Frazee, Minn. 

J. NEILS LUMBER CO., Cass Lake, Minn. 
SHEVLIN-MATHIEU LUMBER CO,, Spooner, Minn. 
RAINY RIVER LUMBER CO,, LTD., Rainy River, Ontario, 


WHITE and NORWAY PINE LUMBER 


H. D. PETTIBONE, Sales Agent 
i15 Adams Street 


1730 Commercial National Bank Bidg. 
Telephone Central 6183. 
aa] 


= evenly balanced and in g 
Sto ck Ss shipping condition enable 
ustoship promptly ordersfor 
Longleaf Yellow PINE 
and 
North Carolina 
Let us hear from you. 


Walworth & Neville Mfg. Co. 


9 Heyworth Bidg., CHICAGO. a 




















CHICAGO 























‘Lumber, Lath and Shingles | 


Kept on hand constantly in well assorted stocks 
at our Chicago yards enable us to make prompt 
shipments and save our customers much valuable 
time. Let us quote on your next order. 


Cc. A. PALTZER LUMBER CO. 


YARD: Centre Ave., 37th Ave., 39th St. 
q OFFICE: 3800 Centre Avenue. 


CHICAGO. - 
(The White Lake Lumber Co, 


NORTHERN and SOUTHERN PINE 


FACTORY LUMBER—CAR MATERIAL 
SHINGLES—LATH—HAR DWOODS 




















\_ Chamber of Commerce Bidg., CHICAGO. y 


FRED. D. SMITH 


HARDWOOD 
LUMBER 


OFFICE AND YARDS : 
440 to 450 N. Branch St., 














CHICAGO 








PRINTING sbrancuss 
BRANCHES 
No job too large—none toosmall for us to execute promptly 
and satisfactorily. Catalogue and Blank Book Makers, 
Lithographers, Stationers, Die Embossers, Plate Printers, 


P. F. PETTIBONE & CO. 


Main Store, 178 Monroe St. 


Store, Factory and Gen’! Offices, ‘ 
44-50 S. Desplaines Street. CHICAG O. 


























PAXTON & LIGHTBODY CO,, °'3 Monadnock Block 


CHICAGO, ILL. 





Harrison 4012. 
Manufacturers of HEMLOCK AND: CEDAR, 
Jobers of YELLOW PINE, FIR & RED CEDAR, 


B, LIGHTBODY, Pres, MILLS AT MATTOON, WIS, CC, E. CONKLIN, Sec’y & Treas, 





éall for materials in the building line, and oak floor- 
ing has been in good demand. Hardwoods for factory 
use are also in fair demand, several of the local con- 
cerns having lately increased their consumption some- 
what. An advance is predicted in some lines in the 
near future. 


eee 

Pittsburg, Pa. Hardwoods have been improving dur- 
ing the last week. Common grades have inereased in 
volume and will likely continue in this progressive 
move. Better grades, particularly in oak, are scarce. 
The market for chestnut is easy and with plenty of 
stock to meet the demands. Poplar in better grades 
is strong and without change. 


Hickory and Ash. 


Chicago. Trade with the vehicle factories is im- 
proving slowly and a marked advance is looked for 
in the fall, when a large number of wagons wiil be 
needed in the farming districts. The implement manu- 
facturers are buying comparatively little lumber, and 
although prices are practically the same some im- 
provement is expecteu between now and September 1. 

SAO 

Pittsburg, Pa. Buying is fairly active and stocks 
are small, with some scurrying for the orders placed. 
Hickory is being called for more freely by implement 
manufacturers, as they resume operations, but the 
prices have not changed. In volume these grades of 
lumber remain about the same in transactions, re- 
ported from Pittsburg. 


Walnut. 


Chicago. Casket manufacturers are akout the only 
buyers of walnut at the present time—furniture men 
being out of the market entirely. Although the sup- 
ply is very light in all parts of the country and 
stocks on hand in Chieago lower than for a long 
time prices still remain weak. 

















Hemlock. 


Chicago. As a reflection of the upper tendency of 
yellow pine hemlock has advanced from 50 cents to $1 
a thousand on all classes of stock. Manufacturers who 
produce an unusually high grade of lumber are asking 
$1 more than prices which have prevailed recently 
and a number of sales have been made during the week 
on the basis of these advances. The country yards are 
buying to supply deficiencies in their stocks and the 
increase in building which is reported from the coun- 
try is expected to develop a further demand for hem- 
lock. Hemlock manufacturers are watching the yellow 
pine market very closely and local handlers expect to 
see the wood advance another 50 cents very shortly. 
Receipts have been about on a par with previous weeks 
of this season but stocks on hand in Chicago are ap- 
parently light. Production is being curtailed to a 
greater extent every week. In the place of a rising 
market this is considered a sign of strength. 

_—_—eeeeee 

Minneapolis, Minn. There is a sympathetic advance 
in this line which is gaining with yellow pine. Some 
concerns in the southern field are advising salesmen 
not to accept big orders at present prices and this 
looks as though an increase was in sight. The rail- 
roads are getting into the market and prices for grain 
door material and timbers have already advanced. 





eee e 

New York. The steady increase in building per- 
mits for small operations in suburban districts has not 
yet created an increase in the demand for hemlock. 
Orders are plentiful enough for staple sizes, consider- 
ing the slackness, that has prevailed during the spring. 
Wholesalers are not very sanguine for a large trade 
this summer and believe that it will be well toward 
the first of next year before retailers have confidence 
enough in the situation to put out any large in- 
quiries or orders. The base price is fairly adhered to, 
but concessions are no secret on large orders. 


——eowoe 


Buffalo, N. Y. Nobody likes the division that the 
dealers in hemlock have made in it, the Pennsylvania 
dealers who were driven out of the Buffalo trade by 
the lake dealers saying that they are selling their 
stock here for nothing, though that is a rather broad 
statement. The cut from the regular Buffalo base of 
$19.50 was enough to get the business, but there is 
trade enough eastward for the Pennsylvania mills, 
which the lake dealers never try to cover, so they may 
all be fairly well satisfied, as the general demand is 
pretty good. 

Pittsburg, Pa. Sales have been larger during the 
last week and small orders are not being taken at any 
shading of the list; besides, manufacturers have 
booked some unusually large orders. In fact some 
of the larger dealers say that if the present rate con- 
tinues in sales for the next fifteen days there will 
be a determined effort to restore the last list complete. 
Many important interests are already refusing to dis- 
pose of available stocks below list prices, preferring 
to await a return of normal conditions, which are not 
far clistant. 


eee 


Boston, Mass. Demand for hemlock boards is mod-. 


erately active only. Some buyers have shown a little 





more interest but fhere has not been enough new 
business to make a steady market. Some dealers have 
sold at lower prices than previously. Eastern, clipped, 
boards are held at $18 to $18.50 but a few manufac- 
turers have sold at prices a dollar under the outside 
figure. 





Columbus, Ohio. Values are considerably stiffer 
than they were a week ago and dealers show a dispo- 


_ sition to hold for higher prices. No material advance 


has taken place in the price but a higher market is 
likely at an early day. 
———_—_Oeoeeeeae 
Cleveland, Ohio. Prices asked for hemlock are 
much as they have been for some time and do not 
indicate improvement immediately. Some dealers 
find orders somewhat better, but in general the mar- 
ket is still weak. 
vx 
Toledo, Ohio. Demand is still down and the market 
is correspondingly weak. Few orders are being placed, 
but no decline is expected. It is thought that there 
will soon be a rally of conditions. Common hemlock 
is to be had at present at from $15 to $15.50 a thou- 
sand, 





Poplar. 


Baltimore, Md. There is no scarcity of good poplar 
stovks in this market. The leading yards, while not 
overloaded, have lumber in hand in sufficient quanti- 
ties to meet all the needs of the trade that are likely 
to arise at this time. It is also to be said that the 
requirements of the yardmen seem to be increasing, 
and a stronger tone is manifesting itself in the mar- 
ket. The mills have so far had no occasion to in- 
crease their output, but stocks in first hands are rela- 
tively low, and with the resumption of buying on the 
part of the larger consumers in anything like normal 
volume a stiffening in prices may be looked for. The 
foreign situation continues to be unsatisfactory, stocks 
abroad being large and the range of prices so low that 
profits frequently disappear. But some progress is 
apparently being made in the direction of a reduction 
of the heavy accumulations, and there is a prospect 
that before long progress toward a better state of 
things will manifest itself even there. 

Toledo, Ohio. Demand for poplar has been good at 
the old prices. No. 1 common and select is selling at 
from $38 to $40. Fair receipts came in during the 
week and a ready market was found for everything. 








Columbus, Ohio. Poplar holds steady and the price 
during the last week has shown but little tendency up 
or down. The demand is fairly active and from pres- 
ent indications the market will advance during the 
fall months. Supplies are light and that is regarded as 
one of the most favorable factors in the situation. 
Retail dealers have been placing liberal orders during 
the last week to replenish depleted stocks and it looks 
as though greater interest would be manifested in this 
particular lumber in the near future. 





Fir, Spruce and Cedar. 





Chicago. The western situation is in statu quo, 
and until railroad matters are ironed out and a better 
general demand for lumber prevails in this market 
there will be little western wood shipped in. Present 
prices in connection with prevailing freight rates do 
not show a safe margin of profit on most classes of 
stock. Repair work on the railroads is beginning in 
earnest and is expected to require a quantity of fir 
timbers and .some other stock which the Coast will 
furnish. This remains a prospect, however, rather 
than a present factor in the market, and while the 
outlook is improving the situation remains very un- 
satisfactory. 

BBB LIT OI 

Tacoma, Wash. The demand for lumber has ma- 
terially improved in the last week or two but not 
sufficiently to send prices up. Manufacturers hope 
for an advance for there is practically no profit in 
present quotations. Some quote on a $11 basis, which 
is $1 higher than ten days ago. Local business is 
fairly satisfactory, except as to price. Dealers in 
the western states are entering the market and since 
the rate decision manufacturers are developing con- 
siderable business in Montana, Wyoming, Colorado 
and other states west of the dividing line. The 
threat by the railroads to appeal from the decision 
is causing a little unrest among some lumbermen, 
although the majority do not take much stock in the 
story. Coastwise freight rates are extremely low 
and the California market is not yet showing signs 
of immediate revival. Local mills report logs abund- 
ant and prices low. 

Seattle, Wash. A trifle better feeling existed for a 
short period after the freight rate decision was filed, 
which, however, was counteracted by the announced 
intention of the railroads to appeal the decision to 
the higher courts. It is reported that a few good 
tie orders have been’ placed by the Chicago, Milwaukee 
& St. Paul railway, and also some buying has been 
done by the Northern Pacific, which it is thought 
was bought for the purpose of making repairs. One 
or two Coast concerns report business as some better, 
but the general outlook is: not satisfactory. Coast- 
wise shipments show no improvement whatever. For- 
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ign cargo business maintains about the same aspect, 


with one or two light shipments. 
SBP 

Portland, Ore. Inquiries appear to be increasing 
and some good orders have been received here dur- 
the last week or ten days, but prices are about 
same as a week ago. Foreign business is pick- 
ing up, especially in the orient, and Portland has 
more large orders in sight than ever before. Coast- 
wise business is not showing any improvement. Local 
}usiness continues fair. Effort is made to strengthen 
log prices. Shingles remain weak. 


in 
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, 
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Kansas City, Mo. Demand is still largely prospect- 
ive, although jobbers who handle Coast stock feel 
more encouraged over the outlook than at any pre- 
vious time this year. The settlement of the rate ques- 
tion placed the manufacturers where they know just 
what basis to quote on, and the advancing tendency to 
yellow pine and cypress may have a stimulating effect 
on the fir trade in Oklahoma, Kansas and Nebraska, 
where the old rates have been restored. The inquiry 
for fir is better than at any previous time this year 
and a little attractive business is being secured. The 
call for red cedar siding, principally in mixed lots 
with shingles, is still active and should continue brisk 
through the year. 

oo 

New York. Spruce orders are slower than in other 
lines and the quietness is undoubtedly due to the fact 
that yards have all along been well supplied with 
spruce assortments. Large contracts have been lack- 
ing and the yards do not find themselves short of 
spruce as is the case in other lines. Eastern stocks 
are still offered freely and at large concessions. West 
Virginia and Adirondack stock continues firm, with 
much encouragement being noted among the former. 


Southern Pine. 


Chicago. The more optimistic feeling of recent 
weeks is becoming general in the yellow pine trade 
of Chicago and confidence has returned to such an 
extent that the advance of from $1 to $2 is gen- 
erally coneeded. Inquiries are increasing from all 
sources. A number of Chicago offices of southwestern 
mills report railroad inquiries and sales much better 
than at any time since last fall. The country yard 
trade is also picking up rapidly and factory demand 
is showing improvement, slight but encouraging. The 
thing which impresses yellow pine trade most favor- 
ably just at this time is the prospect of being able 
to sell some large railroad bills, but there is a feeling 
of apprehension in some quarters that the early fall 
will see a severe car shortage which may seriously 
interfere with the business of yellow pine mills just 
about the time they begin to enjoy a reasonable de- 
mand, It is urged by some, however, that there will 
he an offset to this in the way -of an inflation of 
values, even though it be unnatural, which will prove 
exceedingly beneficial to those of the mills which are 
in a position to take care of their trade. 

Yellow pine stocks are badly assorted, and getting 
worse, and farsighted producers are beginning to go 
after the business for fall delivery in the hope that 








they can get things cleaned up before the trouble 


begins on the railroads. . 
“ore 
Kansas City, Mo. Reports from all markets sub- 
tantiate the statements of the yellow pine men that 
it last yellow pine has gotten out of the rut of ruin- 
ous prices and that the improvement which began to 
he noted early in June is apparently permanent, and 
that the direetion of prices for awhile at least will be 
upward. Some manufacturers are asking $2 a thou- 
sand more for many items than they quoted a month 
or six weeks ago, and the average price at this time 
is $1 to $1.50 a thousand more on common stock than 
1‘ month ago. Furthermore, many mills are not anx- 
ous to load up too heavily at the present prices, as 
their stocks are so low and broken that they can not 
handle a great volume of business with any degree of 
promptness, and there is an undercurrent of feeling 
that within a month many items which are universally 
searce will be selling at $1 a thousand more than they 
‘re today. The thing that is causing worry is the 
poor assortment at the mills and the growing scarcity 
of everything in the way of common. The demand is 
improving daily and at that a large percentage of the 
dealers have not yet come into the market. Shipments 
are slow and it is difficult to place orders for prompt 
shipment, and it looks very much as though slow ship- 
ments of mixed orders would be the rule rather than 
the exeeption through August and perhaps longer. 
Some reports indicate an increase in the demand for 
railroad material, and the call for ear stock during 
the last month has been comparatively active. 
—eoreaeae 
St. Louis, Mo. This week has witnessed a more 
hopeful tone in the yellow pine market. A substantial 
improvement is taking place, of which the whole trade 
1s now cognizant. The volume of inquiries and orders 
is increasing at a very gratifying rate. Prices uni- 
versally are better. Stocks at the mills are more 
broken than ever, with scarcely an exception. Cur- 
tailment of production continues. With depleted stocks 
everywhere, a broadening demand and a better price 
tone, there seems to be added to the situation at this 
time the possibility of an annual car shortage. Only 
within the last few days have the car companies made 
any attempt to repair the rolling stock of the rail- 
roads, The crops are exceptionally heavy, and the 


lumbermen fear that they will be up against the same 
old thing when business gets brisk in the fall. 





New Orleans, La. Business is undeniably improved, 
but it is questionable whether the concrete better- 
ment has been as large as has been reported by some 
of the optimists. The recent advances of quotations 
seem to be readily obtainable, having been soundly 
based on demand and condition of stocks. Further 
strengthening of prices may be expected if the pres- 
ent rate of improvement continues. But the con- 
servative manufacturers take the view that it is the 
outlook, rather than the present volume of business, 
which gives cause for encouragement, and this is 
probably the correct view. ‘The volume of trade is 
by no means what it should be, but the indications 


. are that the ‘‘loosening up’’ of the railroads is now 


assured. There are reports of bookings already made 
for sizable orders of car sills. Bridge and rail- 
way timbers are said to be in stronger demand. 
The export trade is said to be looking up a 
little, while the demand for yardstock is holding up 
well. Mill stocks are ‘in most instances poorly as- 
sorted. Marked increase of production in consequence 
of the combination—improved outlook and reduced 
stocks-—is forecasted by a better demand for skilled 
and unskilled saw mill labor, which may be logically 
interpreted as a symptom of resumption and increased 
output. 


—_——er—eae"” 

Norfolk, Va. The movement of North Carolina pine 
for the last week from this port has been quiet. 
Inquiries have been more numerous and some good 
business has been closed at fair prices. Edge box is 
probably the stiffest item on the list, and $13 is 
about the price base. The visible supply of 4/4 Nos. 
1 and 2 lumber is limited. The same might be said 
of No. 3 grade from the fact that the larger portion 
is used in planing mill operations. As a matter 
of fact there are no bargains to be had in this 
vicinity, except in red heart and box bark strips. 
The charters are on a par with general business 
and range from $2.60 to $2.75 for New York and 
sound ports, $3 to $8.25 to Boston. 





Baltimore, Md. Georgia pine men are still lying 
low but making. energetic efforts to get whatever 
business develops. The competition in the trade is 
keen and the range of prices is down to modest fig- 
ures as a consequence, but a feeling prevails that 
the worst is over and that a gradual revival in activ- 
ity may be expected. Some orders of rather impres- 
sive proportions have been filled of late or are in sight, 
and the volume of business may be said to show a 
decided increase. Stocks at the same time are not in- 
ordinately heavy, so that the local market -is free 
from the depressing influence of congestion. The 
yardmen have allowed stocks to run low and exten- 
sive replenishing will be necessary when the inquiry 
once sets in strong. Altogether, the outlook is very 
favorable. 





Boston, Mass. A better feeling exists in the mar- 
ket for southern pine and prices are firmer in some 
cases. A large dealer says the understanding between 
buyer and seller today is better.than it has been for 
several months. Mill timbers are firmer and large 
sizes have been marked up. This week some mills 
have advanced their prices of 12-inch and upward 
from $1 to $3 a thousand according to size and 
length. Demand from the yards has been larger dur- 
ing the last two weeks than for a month. Stocks in 
the south are not large and with a revival of demand 
dealers look for a marked increase in selling prices. 





New York. The yellow pine market is very firm 
and orders are bringing from 50 cents to $1 more than 
last month. The best part of this buying comes from 
yards which have allowed their supplies to run down, 
and which now find some demand from their custom- 
ers. Railroad work is still backward, and if the usual 
orders from those sources were forthcoming in propor- 
tion to the increase in the demand from retailers, the 
aggregate would make an excellent showing. While 
schedule stock is offered freely, wholesalers are by 
no means getting more business than they can attend 
to. There is so much room for improvement that it 
will take a long time of good buying to offset the 
dullness of the winter and spring seasons, although 
there is a healthier condition than we have seen for 
many weeks. 





Pittsburg, Pa. Demand continues for yellow pine, 
with occasional reports of stiffening prices and in some 
cases where sizes are not to be had without special 
orders to the mills advances have been asked. Many 
of the larger wholesalers are cautious in taking orders, 
believing that prices will stiffen in a short time. 

PPO 

Toledo, Ohio. Yellow pine has been growing strong- 

er and a shortage has developed in several lines. A 

‘ further advance has been noted in 1x6 No. 2 flooring, 
which is extremely scarce and hard to get. Local 
stocks are badly broken and spent, and reports from 
the mills show a similar condition at the other end of 
the line. 





Cleveland, Ohio. While some very, low prices are 
still quoted the impression is that the yellow pine 
business is due for better conditions within a short 
time. While some mills are still long on certain lines 
the reports generally show stocks considerably broken 
at the mills and some lines hard to get at the ‘oid 
figures. Local stocks are in good condition. 
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Our mineral tanned ‘‘ Krome ’’ Belting and Lace 
Leather is adapted to use in exposed places, as 
weather conditions do not effect it. 


“KROME” BELTING 


is water-proof, heat-proof and friction-proof — will trans- 
mit 25 per cent. more power than the ordinary leather 
belt. Variation of load will not cause slippage. Try it. 


The Chicago Rawhide Mfg. Co., 


73-75 E. Ohio St., CHICAGO, ILLINOIS. 




















Ask Us for Prices on 


Poplar, Cypress and Gum Beveled Siding, 
Drop Siding, Flooring and Ceiling. Can 
ship in mixed car with Yellow Pine piece 
stuff from our Columbus, Miss., plant. 








Chicago Car Lumber Co. 


Pullman Building, CHICAGO. 























Cc. D. BENEDICT & CO. 


PEORIA, ILL. 
Nothing but 


Yellow Pine 


OF ALL KINDS. 


Southern Office, 


Chicago Office, 
1240 Old Colony Bidg. Hattiesburg, Miss, 
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The C. R. SCHWARTZ 
LUMBER CoO. 


Specialty 


White 
Oak | 
Bill Stock : 


Cut to Order. 





Rough 
Dressed 
Lumber. 











Mills in Arkansas and Missouri, 
| General Offices, ELKVILLE, ILL. 































TEN 
TIMES 


the 
Strength 


of 
Creosote 





ANTISEPTINE 


Regis. U. S. and Can, 


DOUBLES THE LIFE OF TIMBER 
The PERFECT COLD, HOT BRUSH 
and OPEN TANK TIMBER PRESERVER 


nil ¢ Antiseptine Shingle Stains .,\%., 


American Wood Preserving Co. 


a 














Incorporated 1892. . 
CHICAGO. 


430 THE ROOKERY, 
Phone Harrison 1345, 
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Industries Wanted 


Many thriving cities of the West and 
Northwest reached by 





offer unusual advantages to new estab- 
lishments. 

Openings now for machine shops, wood- 
working factories, canning works and mills 
using the products of a rich agricultural 
country. Write us about them. 


Full information upon request to 


GEO. BONNELL, Invustriat AGENT 


nw432 Cc. & N.-W. RY., CHICAGO 











GRAND SPECIAL 


sCNS EXCURSION 


Rauwar F FROM 
SYSTEM CHISAGO 


Double Track. 


SUMMER 1908. 


TORONTO, ONT., and Return (after July 1st, is 60) - $13.60 
MONTREAL, QUE., and Return - - 20.00 
QUEBEC, QUE., and Return - i, - 24.00 
ROYAL MUSKOKA, ONT., and Return ‘“ighands of 17.95 


NORWAY POINT, ONT., and Return ‘Mew Hotel Wawa” _ 47 95 
16.00 


NIAGARA FALLS and Return (during June only 

BOSTON, MASS., and Return - . - 2535 
PORTLAND, ME., and Return > Ce Ca 
OLD ORCHARD, ME., and Return - 27.75 


Also to about one hundred other favorably situated places in 
Canada and New England. 

Tickets on sale daily June ist to September 30th, 1908. Good 
thirty days from date of sale. St. Lawrence River trip can be 
included at somewhat higher fares. Longer limit tickets at 
higher fares are also on sale. Liberal stop-over arrangements. 


Full particulars can be obtained by writing 
GEO. W. VAUX, Assistant General Passenger and Ticket Agent, 
135 Adams Street, CHICAGO. 








LOCATIONS FOR 


Saw Mills and Woodworking Plants 





on the 


Illinois Central 


and 


Yazoo & Mississippi Valley Railroads 





There are thousands of acres of timber prop- 
erties tributary to the above lines awaiting de- 
velopment. : 

For full information address 


J. C. CLAIR, 
No, | Park Row, 
CHICAGO. 


industrial Commissioner, 
Illinois Central R. R. 














MAKES LONG 


AMERICAN LUMBERMAN TELECODE \".2,58 Lone 


Send for information to AMERICAN LUMBERMAN, Chicagse, Il 


, 





North Carolina Pine. 


Baltimore, Md. North Carolina pine men confess to 
an appreciably better feeling in the trade. While no 
pronounced increase in the demand is to be looked for 
at this time, the filling-in orders placed by yardmen 
and builders are more numerous and of larger volume 
than there seemed reason to expect not so long ago, 
and this, together with the rather restricted receipts, 
has had a steadying effect upon the quotations. Com- 
petition continues very active and the range of prices 
is low, but some of the manufacturers express them- 
selves as satisfied with the returns and say it might 
have a bad effect upon business if the range of values 
went up to a marked degree. In their opinion it would 
tend to stimulate production beyond the point where 
it is prudent to go at this time, with the result that 
before long the quotations w ould again sag. The out- 
look seems to be encouraging, especially for this sea- 
son of the year, and all the indications point to an 
earlier revival than appeared likely not so long ago. 








Buffalo, N. Y. A good demand is on for North 
Carolina pine, with dealers looking for something bet- 
ter in that line before long, all of which depends on 
the firmness of the saw mill division of the trade. 
Everybody will be glad when it is again on a solid 
foundation. From all directions it is reported that 
the market is stiffening and the next step will be a 
slight advance if the feeling keeps up. The north is 
learning fast to use the wood in almost everything 
and the producer will make a mistake if he keeps on 
selling it at cost. Not much is carried in stock here, 
as it has been so uncertain in price till of late. 

—sn—e eee 

Boston, Mass. Demand is still confined to small 
lots, as a rule. Prices can not be reported as firmer 
as it is still possible to pick up good-sized lots at con- 
cessions. The cutting of prices is not as general as it 
has been, however. If a mill has a surplus of any 
grade they will sell at the buyers’ price, otherwise 
they hold for full asking prices. 





Cypress. 


PPL LII IF 

New Orleans, La. The volume of:business increases, 
but the improvement continues slow. Prices are also 
nearly stationary. The list issued July 15, and super- 
seding ‘that of December 23 last, shows very few 
changes. Inch to 2-ineh first and second clears are 
advanced $1 a thousand. A bevel siding is put up 
25 cents and B bevel siding 75 cents; while inch 
random, No. 1 common, and inch No. 2 common are 
reduced $1 on the thousand. Yard trade holds up 
fairly well, there is a better demand for car siding 
and track material, a sale of 85,000 crossties for 
early delivery having been reported. Factory trade is 
still quiet. The opinion is expressed by some manu- 
facturers that the business will run along in its pres- 
ent volume, with slow gains both in price and de- 
mand, until about the Ist of September, when a 
marked increase of activity is predicted. Meanwhile 
there is thought to be excellent reason to fear a car 
shortage in the early fall as acute as those of the 
last two years. Some of the mills on the Texas & 
Pacific are said to be having difficulty already at 





times, in obtaining sufficient cars to handle their 
orders. : 
Chicago. Nearly all items in the cypress line are 


extremely quiet in this market, although some green- 
house and tank material is being bought. The com- 
petition among the various southern mills, which 
seems to have extended over the whole country, is 
having its effect on the local trade, and prospective 
buyers are inclined to hold off for lower prices. The 
only item on which there seems to be any activity in 
cypress in this market is on tank stock which is 
being bought to some extent, although concessions 
are being made on all desirable orders. The railroads 
need tanks badly and are placing many orders with 
the tank companies and, as a result, these factories 
are compelled to buy to some extent. 
——eeeerr 

St. Louis, Mo. With the demand still disappointing 
and prices unsatisfactory, the cypress people are not 
in a cheery frame of mind. Trade continues quiet in 
this line and the market absorbs ‘stock under con- 
siderable pressure. Still, a gratifying fact is that 
while competition is keen, shippers are not slashing 
prices as they formerly did.- Dealers feel that the 
market will advance as soon as the crops are har- 
vested. 





New York. Cypress is just about holding its own, 
prices showing no tendency toward further weakness. 
In some lines competition is strong enough to make 
concessions appear worth something but gradually 
quotations are reaching towards the list and it is evi- 
dent that it will not be many weeks before whole- 
salers will get their prices. Manufacturing trade is 
buying a little more liberally, but the supplies carried 
over the winter have been large enough to date to 
handle these small orders. 

ene 

Buffalo, N. ¥. The feeling in cypress is in the main 
more hopeful, though ideas differ widely. Some deal- 
ers are sticking to the Louisiana regular mills and 
seem confident that there will be no further difficulty 
there, but others say that they can get it from points 


“further eagt at lower prives, so that they feel safe in 
keeping it in stock, whatever may be done by the 
big mills. The demand is not as large generally as 
it was, but if confidence returns it will be all right. 
BOOT 

Baltimore, Md. The requirement of the local mar- 
ket in the way of cypress appears to be on the in- 
crease, dealers generally reporting a larger number 
of orders and more liberal buyings. This is in consid- 
erable part due to the augmented needs of the build- 
ers, who continue busy and to have enough work in 
sight to keep them going the rest of the season. At 
the same time, receipts are not heavy, so that stocks 
are held down to easily manageable proportions. The 
range of prices is perhaps somewhat firmer than it has 
been, the tendency being upward, although no very de- 
cided advance has taken place. The outlook seems 
to be encouraging and dealers as well as manufactur- 
ers express themselves as hopeful of continued im- 
provement. 





Kansas City, Mo. Inquiry for yard stock has shown 
gradual improvement since the first of this month. 
Dealers are in no hurry to load up for fall. At the 
same time they are not delaying the placing of orders 
for stock they figure they will need soon. The im- 
provement in the tone of the market this month has 
tended to increase the buying movement slightly and 
the cypress representatives here express themselves as 
satisfied that the demand will be brisk for yard stock 
through August. Factory trade is still slow but an in- 
crease in inquiry is encouraging. Mill stocks are not 
heavy and the assortment is not complete, but stocks 
are in better shape than was the case a month or two 
ago, and most mixed lots are being shipped with a 
due degree of promptness. 

Peer 
Considerable strength. has developed 
recently. Good cypress is now worth here from $40 
to $45. It is being worked in as a substitute for 
white pine in the manufacture of doors, finish and 
store fronts. A liberal call from the oil fields is also 
acting as a stimulant. 


Shingles and Lath. 


Chicago. The shingle situation is not materially 
changed. A surplus of both red and white cedars 
seems to exist and the price on both kinds of stock 
is very unsatisfactory. Extras are quoted at $2.90 and 
standards at $2.50 at Chicago, with few inquiries and 
sales at a minimum. 

oreo 

Kansas City, Mo. Last week’s report from this 
point on red cedar shingles gave the situation practi- 
cally as it is today. Inquiry is good, showing that 
dealers are feeling the market preparatory to stock- 
ing up for fall, but the actual demand is not strong. 
The dealers are aware that prices are steady at quo- 
tations about 10 cents higher than at the beginning 
of the month, but shingle prices have wobbled so 
much this year that there is little confidence in the 
market, and little incentive to stock up in advance of 
present needs. There is some difficulty in supplying 
the demand that is coming in from day to day owing 
to the limited number of transits headed this way, but 
it is entirely likely that as the demand increases the 
supply will increase proportionately. 

Ree 

Seattle, Wash. About one-third of the shingle 
miils in this state are closed down, although the 
tendency during the last few weeks has been to open 
up. The market at the present time shows no sign 
of reviving.: The output is still greatly in excess of 
the demand and until the yards in the east com- 
mence buying in larger quantities the future does not 
hold out much hope for firmer prices. Some of the 
mills at Ballard have good stocks of lath in the 
yard. 


Toledo, Ohio. 





——e—eeeeere 
Tacoma, Wash. 
bottom but manufacturers see signs of an advance 
which they hope will come in the next two or three 
week, The output is greater than the demand at 
present. However, the indications are slightly more 
favorable, although there has been no improvement 
in conditions yet. 





New Orleans, La. Demand for shingles shows im- 
provement, as is natural for the season of the year. 
Texas usually comes into the shingle market late in 
July or the first of August, and the call for better 
grade stock improves as a result. Just now primes 
have the eall, and the price is termed steady. Lath 
are moving about as they have for the past few 
weeks, with little change in prices. 





Columbus, Ohio. Moderate improvement has taken 
place in the market for shingles and lath during the 
week and the demand indicates greater activity soon. 
Prices are firm and show no signs of weakening. For 
this time of year the market is considered satisfac- 
tory. 


PPOs 

Boston, Mass. Demand for shingles is not large and 
prices cannot be quoted as high as a week ago. For 
the best cedar extras prices range from $3.90 to $4 
but few sales are being made at the outside price. 
Sales have been reported this week at $3.90. Lath 
are not firmly held. Sales of 15-inch have been re- 
ported this week at $3.30, but there are a few mills 
that will not sell at this figure. For 1%-inch lath 


Shingle prices are still at rock” 
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prices are still easy. Cargoes have sold at $3.15 but 
all buyers will not pay wuis price. 





Minneapolis, Minn. Cedar stocks are being cleared 
out at the Minnesota Transfer faster than they can be 
brought in. The Northern Pacific road, especially, is 
backward in handling shipments from the north coast. 
Since the big washouts in Montana in June difficulty 
has been experienced in getting lumber shipments. 
In some cases dealers have had the orders counter- 
manded on them. 


Toledo, Ohio. But little movement of shingles, 
white or red cedar, at any price, is noted. Aside from 
increased quietude there is little change and the mar- 
ket is featureless. Lath are also inactive aside from | 
white pine lath, which are in fair demand at prevaiil- 
ing prices. 





Buffalo, N. Y. The shingle movement is again large, 
in as well as out, and dealers say that the prices are 
about stationary, with always more or less effort on 
the part of the Pacific coast mills to advance them. It 
does not look here now as if much advance could be 
made, although they are decidedly lower than they 
were a year ago. Eastern shingles are coming in to 
some extent and if red cedars were to go up much 
there would be a sharp competition between them at 
once. There are also some redwood shingles on the 
market. 





Cooperage. 


St. Louis, Mo. Cooperage business remains quiet. 
Distillers and other tight barrel users are not buying, 
and prices are badly off. Sugar refiners are using a 
few slack barrels, and there is a pretty fair call from 
the produce shippers, but outside of this trade is not 
what it should be. Slack barrel prices are also off. 














Advertisements will be inserted in this department at 


the following rates: 

For one week, - ~ . 26 cents a line. 
For two weeks, « - = 46 cents a line. 
For three weeks, . . + 60 cents a line. 
For four weeks, = ° - = 76 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


Too fate To Classify | 


WANTED—NEAR CHICAGO, STENOGRAPHER 
With retail lumber experience. State age, experience, salary, 
references, married or single. 

Address “L. 74,” care AMERICAN LUMBERMAN. 


WANTED-—EXPERIENCED FOREMAN 
lor veneer door department. Must be competent to lay out 
special oo superintend crew; energetic and of good 
personal habits. 

CREAM CITY SASH & DOOR CO., Milwaukee, Wis. 


WANTED-—SAWING CONTRACT. 
Competent mill man to take the best circular mill in the 
Mississippi delta and contract to cut for us by the thousand. 
‘imber delivered to the mill. Annual capacity three to six 
inillion feet. Address “L. 73,” care AMERICAN LUMBERMAN. 


EXPERIENCED SHIPPING CLERK WANTED. 
Address, with references. 
KEMLER LUMBER COMPANY, 
38th and Morgan Sts., Chicago. 























FIRST CLASS OPPORTUNITY TO A MAN 


With saw mill experience, with $50,000 or more in ready 
toney. Can take practical charge of a proposition which 
promises great profit. Owners of the timber will gladly 
join in development of this property which is well located. 


Address “S. 29,” care AMERICAN LUMBERMAN. 





FOR SALE-SAW MILL 
Capacity 25,000 ft.,.northern Louisiana, splendid location 
on our own lake, not in swamp district. On the Iron Mt. 
R. R. and Ouchita river. Logs floated into lake direct from 
river. We have 3 to 3% million ft. logs in lake ready to 
cut. Ours is a yellow pine proposition, some gum, oak etc. 
Any quantity pine logs can be had cheap in nearby vicinity. 
dress “LL. 71,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION BY COMPETENT 
And sober man as operating millwright or foreman, or both 
if not too large a plant. Can furnish best of references. 








| Wanled:Employees | 





HARDWOODS ON FIVE THOUSAND ACRES 
Patrick county, Virginia. Poplar, Oak, Chestnut. Price 
low. Terms EASY. A. B. MORGAN, Petersburg, Va. 


WANTED-CONTRACT 
To saw by the thousand feet in soft or hardwood for some 
good party. Haxe a six foot band mill in first class condi- 
tion and can move on short notice. 
Address “L. 76,” care AMERICAN LUMBERMAN. 


FOR SALE 
One 125 volts 35 K. W. Bullock dynamo. 
One 60 K. W. Triumph dynamo. 
One Lane & Bodley Corliss engine, 16x42”, R. H., 12-ft. 
band wheel, 23” face. Address 
THE HALL’S SAFE CoO., P. O. Box 846, Cincinnati, Ohio. 











WANTED—-HARDWOOD FLOORING MAN. 
Experienced, competent man to take full charge of large 
hardwood flooring plant. Must have the ability to handle 
men and turn out first class work. Address 
“MAPLE FLOORING,” cave AMERICAN LUMBERMAN. 











ON ACCOUNT OF FAILING HEALTH 
I offer my tract of 2,520 acres of virgin red and white oak, 
including a new 25M capacity saw mill now operating on 
land. Three miles from shipping station. Price $15,000. 
Address “L. 77,” care AMERICAN LUMBERMAN. 





WANTED-ORDERS FOR DIMENSIONS 
In oak, hickory and beech. Chair rockers a specialty. One 
ear of 6 and 8-4 hickory. One car of 8 to 12-4 ash. Make 
offer f. 0. b. shipping point. 

MORFORD HWD. LUMBER CO., Hamersville, Ohio. 

A FIRST CLASS BAND SAW FILER 

Wants position after August 1. First class references and 
satisfaction guaranteed. 

Address “DENTIST,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SAWYER 
Single or double cut. Best reference. Address 
W. H. COPPOCK, Townsend, Tenn. 





[Too fate To Classify | 


A LUMBER COMPANY REORGANIZING AND 
Increasing capital stock wants services of an experienced 
lumberman to act as secretary, general sales agent and office 
Manager. Must be capable and take $10,000 stock or more. 
Good salary and good investment. Office is located in Port- 
land, Ore. Address “K. 66,’ care AMERICAN LUMBERMAN, 

WANTED—A YOUNG MAN 
Anxious to succeed in the lumber business, to buy the 
“History of the Lumber Industry of America,’”’ which shows 
what others have done. Address 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 





WANTED-MANAGER 
Wholesale office capable handling sales and general office 
work. Good proposition to right man. Yellow pine. Per- 
manent. Give reference, state experience. 
Address “K. 52,” care AMERICAN LUMBERMAN. 


WANTED—A COMPETENT MANAGER 
For sash, door and blind factory, with capital of $5,000 to 
invest in the business, and take active management of same. 
A. A. FISHER, Pensacola, Fla. 


WANTED—-MANAGER 
For hardwood mill. Must invest enough to make him inter- 
ested. Address 
“MANAGER 


WANTED,” care AMERICAN LUMBERMAN, 





WANTED-A THOROUGHLY COMPETENT AND 


‘Experienced auditor for lowa points. 
—_ 


Address I. 55,” care AMERICAN LUMBERMAN. 


CHICAGO WHOLESALE JOBBER 
Would like first class sales manager hardwoods and yellow 
pine. Good opportunity offered right man to have interest 
in business. Advise experience and references. 
Address “H. 67,” care AMERICAN LUMBEPRMAN. 


WANTED—AN ESTIMATOR, 
One who is capable of figuring from plans and billing 
work into factory. 
Address “H. 52,” care AMERICAN LUMBERMAN. 

















| Wanted:Employees | 


STENOGRAPHER & ASSISTANT BOOKKEEPER 
Wanted. Young man with some experience in the hardwood 
lumber business. Reference, age and salary. 

Address L. 67,” care AMERICAN LUMBERMAN. 
WANTED-—EXPERIENCED YELLOW PINE MAN 
With some knowledge of white pine or hardwood, bookkeep- 
ing, rates, routings in southern mills, trade ete. Good salary 
to right man. Splendid chance for young married man. Write 
fully, stating salary, experience, references, character etc. 
No letters considered without. Confidence assured. 

Address “L. 69,” care AMERICAN LUMBERMAN. 


WANTED-YOUNG MAN AS MANAGER 
Of retail yard in small town in Michigan. Also assistant in 
yard. Best of references required. State salary. 
Address “L. 65,” care AMERICAN LUMBERMAN. 
WANT MANAGER FOR RETAIL YARD 
And planing mill at Asheville, N. C. Investment, $2,000 to 
$5,000. Fair salary. Address 
SPRUCEMONT LBR. CO., Waynesville, N. C. 
YELLOW PINE TIMBER YARD ASSISTANT 
Manager wanted near New York. The right man may obtain 
a steady position with prospects. Respondent should give 
his age, qualifications and experience, say if single or 
married, and give his own ideas of remuneration, addressing 
TIDEWATER-JUNCTION, P. O. Box 1451, New York. 














YARD FOREMAN. 
We want assistant yard foreman, good salesman, method- 
ical. One that can work off odds and ends as they accumu- 
late judiciously. Have small electric planing mill. Salary, 
all you are worth. 
R. J. ROGERS LUMBER CoO., Geneva, N. Y. 


WANTED-—ASSISTANT SHIPPING CLERK 
Experienced in shipping sash, doors and mill work; wages, 
$60 to start; will increase the right man. Apply, with ref- 
erence, to CASCADE LUMBER COMPANY, 

North Yakima, Wash. 











With knowledge of stenography and typewriting to learn 

lumber and sash and door business. Wages small to begin, 

but merit will be appreciated. Location, Washington. 
Address “L. 54," care AMERICAN LUMBERMAN. 


FIRST CLASS WHITE PINE INSPECTOR 
Wanted. Must thoroughly understand grading and shipping. 
State salary expected. 

Address “L. 56,” 





care AMERICAN LUMBERMAN. 


WANTED-—GENERAL OFFICE MAN 
Sash and door business, to do estimating, invoice work. State 
experience, age and salary wanted. Opportunity will be 
given applicant for a limited investment in business if he 
so desires. Address 
ENID PLANING MILL CO., Enid, Okla. 


WANTED-YOUNG MAN STENOGRAPHER 
With yellow pine experience, capable of taking care of cor- 
respondence, making quotations and occasionally make short 
selling trips. 916 WRIGHT BLDG., St. Louis, Mo. 


WANTED-MACHINERY SALESMAN, 
One familiar with saw mill machinery and mill supplies 
preferred ; to travel in Texas, Louisiana and Arkansas. State 
age, experience, references and salary wanted. 
dress “K. 53,” care AMERICAN LUMBERMAN. 


WANTED—ESTIMATOR 
One familiar with lists and plans and able to bill work into 
the mill, Address “K. 92,” care AMERICAN LUMBERMAN, 


WANTED-SHOP FOREMAN 
Who can take charge of ten men in a retail planing mill in 
eastern Ohio. One who can make a small investment pre- 
ferred. Address “K. 56,” care AMERICAN’ LUMBERMAN. 


WANTED-—YOUNG MAN STENOGRAPHER 
To act as assistant sales manager with large yellow pine 
manufacturing concern, whose operations are conducted 
from the mill. Give references and complete information 
in first letter. 























Could come on short notice. 
Address “LL. 72,” care AMERICAN LUMBERMAN. 








dress “K. 58,” care AMERICAN LUMBERMAN. 





WANTED—SUPERINTENDENT 
For logging operations, also head lumber shipper, who can 
invest some capital in large saw and shingle mill plant. 
For full particvlars address “LUMBERMAN,” 
124 Eleventh Ave. E. Mt. Pleasant, Vancouver, B. C. 
Investigate this. 


WANTED-GOOD MEN 
Who are looking for positions to advertise in the Wanted 
Employment columns of the AMERICAN LUMBERMAN. 


Wanted: fumberSalesmen 


WANTED—HARDWOOD LUMBER SALESMAN. 
First class. Familiar with trade in Indiana, Ohio and 
Pennsylvania. 

Address 














“K. 84,” care AMERICAN LUMBERMAN. 
WANTED-TRAVELING LUMBER SALESMAN 
Acquainted with the northwestern trade. Give experience 

and salary expected. 
Address “3. 


WANTED-—HARDWOOD SALESMAN. 
One thoroughly familiar with Ohio, Indiana and western 
Pennsylvania district. Address, with references and salary 
wanted, “J. 55,” care AMERICAN LUMBERMAN. 


SALESMAN WANTED IN EVERY CITY 
In the United States and western Canada to sell western 
cedar posts and poles. We have camps in Montana, Idaho, 
Wushington and British Columbia. Address 
CHURCHILL CEDAR CO., Spokane, Wash. 


Wanted: Employment 


FIRST CLASS BAND SAWYER WANTS 
Position. Can come at once. Can give Al references. 
Address P. O. BOX 24, Blissville, Ark. 





85,’ care AMERICAN LUMBERMAN. 














WANTED-POSITION AS MANAGER OR 
Superintendent of retail lumber yard in town of 5,000 to 
20,000 in West or South. 

Address “L. 62,” care AMERICAN LUMBERMAN. 





MILL BUILDER WANTS POSITION 
suilding, remodeling or repairing. Address 
“L. 63,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BAND FILER. 
Satisfaction or no pay. Address BOX 209, Greenville, 8S. C. 
ALL AROUND MAN WANTS POSITION. 

Five years’ wholesale lumber experience in bookkeeping, 
correspondence, purchases and sales. References, present em- 
ployer and others. 
Address 

POSITION WANTED AS MANAGER OR 
Salesman, city ‘or country. Several years’ experience in 
retail yards as manager, salesman and bookkeeper; age 30, 
married ; best of references in regards to ability and charac- 
ter; at present employed, would like to change. 

Address “L. 66,” care AMERICAN LUMBERMAN. 


WANTED-POSITION 
As single or double cut band saw filer in large mill. Con- 
tract file room by the day or thousand feet of mill cut. 
Am now filing one of the best mills in the south. Open for 
engagement Sept. 1. References furnished on application. 
Address “TL. 51,” care AMERICAN LUMBERMAN. 


“L. 64,” care AMBRICAN LUMBERMAN. 

















WANTED—POSITION BY BAND SAWYER. 
First class man. Steady and sober. Best references. 
Address “J. 74,” care AMERICAN LUMBERMAN. 








WANTED-POSITION AS ASST. MANAGER 
Or executive accountant with wholesale or manufacturing 
firm, by capable young man of broad experience, fully con- 
versant with the manufacture of lumber, sash, doors and 
millwork. Familiar with cost accounting and voucher sys- 
tems. Married; first class qualities and good references. 
Address “K. 86,” care AMERICAN LUMBERMAN. 
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AN EXPERIENCED ACCOUNTANT, 
Assistant manager or sales manages desires to make change 
on or about October 1. Now with one of the largest yellow 
pine mills in the south. Best of references from present 
employers and others. Prefer the south or Pacific coast. 
Good reasons for change. 

Address “L. 56,” care AMERICAN LUMBERMAN. 


THOROUGH LUMBERMAN, 
Ten years as manager of retail yards, now manager of one 
of the largest yards in Indiana, wishes to change to whole- 
sale work. Would accept position in office or on the road 
with good firm at a very reasonable salary to start. Sober, 
honest and reliable; best of references. 
Address “IX. 59,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION TO HANDLE EXPORT 
Business in Holland and Germany; familiar with both mar- 
kets. Can furnish best of references. 

Address “K, 57,” care AMBRICAN LUMBERMAN. 


FIRST CLASS BAND SAWYER 
Wants to make a change; get in modern mill, hardwood or 
yellow pine. 
Address 











“KX. 61,’ care AMERICAN LUMBERMAN. 


WANT-—POSITION AS COMMISSARY MANAGER 
Or clerk. Have had five years’ experience. Can furnish best 
of reference. Am strictly sober. 
Address “K. 63,” care AMERICAN LUMBERMAN. 
TRAVELING SALESMAN WANTS POSITION. 


Fifteen years’ experience. Territory preferred, somewhere 


near or in Ohio. 
BOX 234, Findlay, Ohio. 








ALL ROUND LUMBERMAN WILL BE OPEN FOR 
Position August 1, with strong firm, where ability and re- 
sults count. Long experience buying, inspecting, selling, 
manufacturing and office-work. Can handle any size prop- 
osition. Al reference. 

Address “J. 73,” care AMERICAN LUMBERMAN. 


PLANING MILL FOREMAN 
Wants position; 15 years in Y. P. milis: can come at once. 
Address BOX 838, White Springs, Fla. 


WANTED-POSITION BY A PRACTICAL MAN 
Familiar with estimating, drafting and detailing, measur- 
ing buildings for finish, billing in mill. Good habits. 
Address “J. 86,” care AMERICAN LUMBERMAN. 











YOUNG MAN, AGE 27, SINGLE. 
Strictly sober. Five years’ experience constructing and 
operating. Can furnish reference. Address 
B., Box 519, Charleston, S. C. 


WANTED-POSITION AS SALES MANAGER 
Or in any other responsible capacity with reliable wholesale 
or manufacturing concern. Have commanded large and 
profitable trade in pine and hardwoods. At present general 
manager of manufacturing concern. Highest references. 
Address “J. 65,” care AMERICAN LUMBEPRMAN. 


WANTED-GENERAL MANAGEMENT 
Of saw mill operation from woods to market, with equipment 
to manufacture 50,000 to 100,000 feet or more per day. 
Thoroughly practical and experienced in all departments. 
Now employed as general manager, but satisfactory reasons 
for change. Highest references. 
Address “J. 64,” care AMERICAN LUMBERMAN. 











Address 
CALIFORNIA MANAGER 
Saw mill, planing mill, box factory, dry kilns, wood treating 
plant and railroad with modern equipment, would appreciate 
a proposition for similar employment, south or in the repub- 
lic of Mexico, about September 1. 
Address “IX. 65,” care AMERICAN LUMBERMAN. 


CAPABLE ACCOUNTANT 
Wants position in Chicago or vicinity as auditor, accountant 
or office manager with a company willing to offer good sal- 
ary. Twenty years’ experience in lumber office. 
Address “KX. 54,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS HARDWOOD 
Inspector. Have had 10 years’ experience. Can furnish No. 
1 references. 

Address 








“K. 80,” care AMERICAN LUMBERMAN, 


WANTED-SITUATION BY 
Experienced hardwood sales manager who is well acquainted 
with both the eastern and central western trade. None but 
good, substantial firms need answer. 
ddress “K. 79,” care AMERICAN LUMBERMAN. 


ESTIMATOR, BILLER AND DETAILER 
Desires position. 
Address 








“K. 78,” care AMERICAN LUMBERMAN. 


EXPERT BAND SAW FILER 
Wants position on hardwood mill or resaws in box factory 
or planing mill, round saw and knife fitter. 
Address “K. 77,” care AMERICAN LUMBERMAN. 


POSITION WANTED. 
Wagon stock inspector. Best references given. 
Address “KX. 76,” care AMERICAN LUMBERMAN. 


SALES OFFICE MANAGERSHIP. 

A man of twenty years’ experience in managing yellow 
pine sales offices, holding many executive positions of great 
responsibility and at the present time employed by one of 
the largest yellow pine companies, desires a similar position 
(good reasons for changing) or to act as confidential man 
or as personal representative of a firm who have large 
lumber or timber interests who cannot give it the required 
consideration to take personal supervision of same, giving 
it the proper attention required. Can finance or invest one 
hundred thousand dollars. References from all parties I 
have been associated with as to honesty, sobriety, ability 
and integrity. 

Address 











“K. 74,” care AMERICAN LUMBERMAN. 


POSITION AS MANAGER OR 
Superintendent of mills or salesman. 20 years’ experience 
in southern lumber. ‘Thoroughly competent to take charge 
of mill business, from stump to final disposition. Answer 

NO. 1012 ARCADE BLDG., Philadelphia, Pa. 


WANTED-POSITION AS SUPERINTENDENT 
For sash, door and interior finish factory and special work ; 
experienced with men, estimating and manufacturing. 

Address “K. 87,” care AMERICAN LUMBERMAN. 











WANTED-—POSITION AS FILER 
In band mill. Can give best references. Can come at once. 
JOHN L. CASSELL, 712 Ann St., Bristol, Tenn. 


WANTED-POSITION AS MANAGER 
Of yetail yard in good size western town by a capable, ex- 
perienced lumber and sash and door man 36 years of age 
and in good health; prefer state of Colorado or the western 
states; have had twenty years’ experience in the wholesale 
and retail business; want a position where it would be per- 
manent and with good firm who expect to pay good salary 
for capable and competent man; at present employed as 
manager, but desire to go west. 
Address “K. 85,” care AMERICAN LUMBERMAN,. 








WANTED-POSITION AS SALES MANAGER 
With yellow pine wholesaler or good mill. Am an expe- 
rienced, competent man and have ee acquaintance with 
retail trade, railroad and car companies, also mills in the 
south. Can show results. 


Address “J. 80,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SAWYER 
In rotary mill. Can handle steam feed and nigger. Guar- 
antee work. Good references. 
O. M. GRANUM, Bemidji, Minn. 


WANTED-POSITION YELLOW PINE SALESMAN. 
Four years’ acquaintance with Iowa, Minnesota and Da- 
kota trade. Young and energetic. Can furnish unquestion- 
able reference. Now selling northern pine. 
Address “J. 79,” care AMERICAN LUMBERMAN. 











PRACTICAL FORESTER WANTS POSITION. 
Can handle large tract right. Received my training in 
Germany. OSWALD FRICKE, Corsicana, Tex. 





SASH AND DOOR SALESMAN 
Wants position. Familiar with all building construction. 
Estimate from plans ete. Energetic, reliable and temperate. 
Address “J. 69,” care AMERICAN LUMBERMAN. 


BAND AND ROUND SAW FILER 
Wants position. Al references. Can come at once. Ad- 
dress all communications to “BAND SAW,” Skelt, W. Va. 





WANTED-YELLOW PINE POLE STOCK, 

Green or dry: 

800,000 feet 2x6—16’. 

75,000 feet 3x8—12’. 

100,000 feet 2x8—12’. 

25,000 feet 244x6—18’. 

25,000 feet 2%,x6—18’. 

50,000 feet 3x8—14’. 

50,000 feet 3%x8—14’. 

Also advise any other sizes you may have cut, as we 
buy all sizes. 

This stock is wanted for shipment within the next four 
months. 


CHAS. F. LUEHRMANN HARDWOOD LUMBER CO., 
St. Louis, Mo. 





WANTED-—TO REPRESENT 
Yellow pine manufacturer in New York state. New York 
state lumber company, wholesalers and producers of white 
pine and hemlock, run retail yard, wish to represent yellow 





pine manufacturer in this state. None but reliable firms 

need apply. Address “J. 62,” care AMERICAN LUMBERMAN. 
WANTED—LUMBER FOR CRATING. 

Large lot of low grade lumber. Want prices f. 0. b. on cars 


Chicago. Address CRATING, 814 Hartford Bldg., Chicago. 


WANTED-BLACK WALNUT LOGS & LUMBER. 
We buy any amount of black walnut logs 14” and up and 

black walnut lumber. We inspect at shipping point and pay 

cash f. 0. b. cars. A. EULER, Cincinnati, Ohio. 








WANTED-—POSITION BY YOUNG MAN. 
Thorough bookkeeper and office man, good correspondent 

with executive ability, estimator, buyer, now working on 
sales and on road some; seven years’ good experience, retail, 
wholesale and manufacture; fully competent, energetic and 
of highest integrity and character. Would like position, 
assistant to sales manager with good firm, especially hard- 
woods. Best of references. 

ddress “J. 91,” care AMERICAN LUMBERMAN. 





SUPERINTENDENT OR SHIPPING CLERK 
Thoroughly experienced all details pond to car, seeks posi- 
tion with yellow pine mill in either capacity. No plant too 
large. Al references. State full particulars and salary 
when replying. 

ddress “J. 51,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION BY EXPERT SAW FILER 
Twenty-five years’ experience, last ten as head filer, and 
by contract in largest mills in Michigan and Alabama run- 
ning band, circular and gang saws, giving perfect satisfac- 
tion. Total abstainer from intoxicants, steady and indus- 
trious. Best of references from all employers. 
Address AI VAN MARTER, 
No. 9 Worden St., Binghamton, N. Y. 


POSITION WANTED AUG IST., 
By man of sixteen years’ experience as manager of mill or 
yard. Now employed. Al references. 
Address “H. 62,” care AMERICAN LUMBERMAN. 











AN UP TO DATE BAND FILER 
Wants a position. Address L. WILEY, 
Emporium, Pa. 
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WANTED—OREGON, WASH. OR B. C. TIMBER. 
With or without mill. Must be a bargain and ready for 
immediate development. Will consider taking part interest 
in some responsible concern. Must be able to show profits 
and pay good salary for active position. State lowest cash 


price, best terms and full particulars in first letter. 
Address “L. 58.” care AMERICAN LUMBERMAN. 


WANTED-—TO EXCHANGE 
3,000 acres high class Colorado irrigated farm lands for 
yellow pine timber or mill with timber. Good sized propo- 
sition preferred. Address 
R. W. MONGER, Mgr., Elkhart, Ind. 


WANTED-—PACIFIC COAST TIMBER. 
Am in the market for a good tract of Pacific coast tim- 
ber. Give details. 
Address “J. 29," care AMPRICAN LUMBERMAN. 


WANTED-—LONG LEAF PINE. 
Owners of 250,000,000 feet (or more) will please address 
at once, “KX. 51,” care AMERICAN LUMBERMAN. 




















FOR SALE-BOOKS FOR LUMBERMEN. 
The AMERICAN LUMBERMAN leads the world in publica- 
tions intended for lumbermen. Send for circulars concerning 
new books to AMERICAN LUMBERMAN, Publishers, 


|Wanted:fiunber--Shingles 





WANTED-TO BUY 
One-half million feet of 5%” poplar. Address 
EMPIRE FURNITURE CO., Jamestown, N. Y. 


WANTED-—BLACK WALNUT LOGS-FOR EXPORT 
J. ALBERT PRYOR, Media, Pa. 


WANTED-—COTTONWOOD AND GUM LUMBER 
Will buy in lots of from one to 100 car lots or more. Will 
contract for the cut of mills, log run or on grade. * Address 
KANSAS CITY PACKING BOX COMPANY, 
Kansas City, Kan. 


| Wanled:Seeond ttand Machinery | 


WOULD BUY A GOOD SECOND HAND 
24-inch planer and matcher. Address 
B. BRESDEN, Grove City, Minn. 


WANTED-—A R. H. ENGINE 


About 500 H. P., throttling governor or automatic. Address 
with full ae 

















62,” care AMERICAN LUMBERMAN. 


YOU NEED THE TELECODE 
If you use the telegraph. It shortens and simplifies your 
telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descrip- 
tive circulars and samples free for the asking. Price, $5 
per copy, postpaid. 
AMERICAN LUMBERMAN, Manhattan Bidg., Chicago. 


| Wanted-Logging Py Equipment | 











WANTED-TO TRADE A SAW MILL 
With capacity of 15,000’ for a ten to fifteen ton geared 
locomotive. Address “H. 54,’ care AMERICAN LUMBERMAN. 


WANTED-—STANDARD GAUGE LOG CARS. 
Address KIMBALL LUMBER MFG. CO., St. Louis, Mo. 


WANTED-—A SECOND HAND SHAY LOCOMOTIVE 
75 to 100 tons. A. J. ARMSTRONG, 
200 Girard Blidg., Philadelphia, Pa. a 
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WANTED-TO BUY INTEREST 
In general merchandise business and manage it; young, un 
married; ten years’ experience ; results guaranteed. Kind) 
state proposition fully when answering. 
‘RI 


Address “RETAIL,” care AMERICAN LUMBERMAN. 




















WANTED—TO INVEST 
Four to six thousand in a good paying business, by thorough 
business man, and take part or entire charge; ten year's 
experience in the lumber and mercantile business ; references 
exchanged. Address ; 

“BUSINESS,” care AMERICAN LUMBERMAN. 


WANTED-IN EASTERN NEBRASKA 
A good retail lumber and coal business. Address _ 
DRAWER 38, Yates City, Ill. 








WANTED-SPRUCE PULPWOOD. 

25,000 cords for delivery year 1909 on a Cleveland, Ohio; 
Erie, Pa., and Buffalo, N. Y., rate of freight. The wood is to 
be round, nothing less than 5-inch top, two or four ft. long. 
Peeled, knots closely trimmed, with no real large knots. 
Kindly quote your lowest delivered price per cord at above 
named points. : 

Address “L. 68," care AMERICAN LUMBERMAN. 


SALES OFFICE CONNECTIONS. 

An old reliable well established sales office with ample 
capital desires making connections with modern mills who 
cut especially for the yard trade. Can finance as well as 
make contract for output. None but first class connections 
copsidered, as we secure the top actch prices, consequently 
have to ship well manufactured stock. 

ddress “K. 73,” care AMERICAN LUMBERMAN. 








-WANTED-—TURNING IN YELLOW PINE, OAK, 
Or poplar, length 6” to 50”, diameter %” to 3”. 
Address “J. 50,” care AMERICAN LUMBERMAN. 


WANT-—PLAIN RED AND WHITE OAK 
Also some soft elm. EZRA RHODES, South Bend, Ind. 








A MAN HOLDING A RESPONSIBLE POSITION 
As manager of a lumber concern, and who is thoroughly in 
touch with the lumber siguation at both ends of the line, 
would like to find a partner with not less than $100,000 
cash to invest in the purchase of lumber; lumber to be held 
for an advance. Address all replies to 

“J. 59,” care AMERICAN LUMBERMAN. 





